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Editorial

Dear Reader,
Greetings. It's amazing how times have changed. In the pre-1990s, when
India was shackled in socialistic ideology and Russia was part of the then
Soviet Union, business was done strictly at a government level. A little more
than a decade and a half later, the governments have been relegated to the
status of mere facilitators, with business being done mostly between those
concerned - corporate entities of both countries. The B2B - business to
business - syndrome has replaced the bureaucratic and corrupt G2G government to government - deals. This paradigm shift was significantly
evident during the recent signing of a trade and investment protocol between
India and Russia, by Indian Minister for Commerce and Industry Kamal Nath
and Russian Minister of Economic Development and Trade Elvira Nabiullina
on behalf of their respective countries. It was inked in New Delhi at the end of
the Second Session of the India-Russia Forum on Trade and Investment after
an interaction between members of a visiting Russian business delegation and
representatives of the Federation of Indian Chambers of Commerce and
Industry (FICCI) and the Confederation of Indian Industry (CII). The protocol
covered a vast range of industries, trade and services that the business
communities of the two countries could pursue with both governments acting
as mere facilitators, the roles best suited to them. The cover story of the current
issue of Indo-CIS Business takes a look at the huge two-way investment
opportunities in areas as diverse as, minerals and metallurgy, energy and
power, pharmaceuticals and biotechnology and real estate. This business
interaction is certainly going to help double the Indo-Russian bilateral trade to
$10-billion by 2010 from the current $5 billion. Russia has realized the
importance of infrastructure, especially transport, for intensifying its trade with
Europe and Asia. It has drawn up a five-year strategy (2010 -15) for investing
a huge amount of $500 billion on this key area of the country's economy. We
carry a report. Export Import Bank of India (Exim Bank) reported an overall
improvement in its financial performance for fiscal 2007-08. We highlight the
gist of it. We also reproduce in this issue an in-depth study carried out by Exim
Bank on the Indian mining and minerals sector. India's foreign policy has
undergone radical changes in the last six decades with its emphasis shifting
from politics to economics. We carry a recent foreign policy speech by Minister
of State for External Affairs Anand Sharma. The issue also carries plenty of
news related to Russia and the CIS region besides the usual Russian language
section.

Wish you happy reading

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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To Help Expedite Indo-Russian Trade to Touch $10bn Target By 2010…

Joint Forum Identifies Vast Range of
Tie-up Areas
India and Russia are moving closer and
faster to their avowed pledge to double
their bilateral trade to $10 billion by
2010, if the latest developments are any
indication. A heartening development
in Indo-Russian relations has been the
involvement of business leaders from
both sides in the recently concluded
ministerial discussions, which resulted
in the signing of a protocol covering a
vast range of industrial sectors.

Kamal Nath and Elvira S. Nabiullina signing a protocol.

The protocol was signed by Indian
Minister of Commerce and Industry Kamal
Nath and Russia's Minister of Economic
Development & Trade of the Russian
Federation Elvira Nabiullina at the end of
the two-day Second Session of the IndiaRussia Forum on Trade and Investment
held on 12 and 13 February 2008 in
New Delhi.

The discussions mines and minerals, metallurgy, energy & power,
transport & infrastructure including inland waterways, ports, railways
construction, civil aviation & automobiles, pharmaceuticals,
biotechnology, IT, chemicals, Telecom and High Technology and real
estate. A session of the forum also discussed business environment,
financial services and commodities.
The Indian delegation included representatives from the Ministry of
Commerce & Industry and Ministry of External Affairs and
businessmen and representatives from the Confederation of Indian
Industry (CII), Federation of Indian Chambers of Commerce & Industry
(FICCI) and Associated Chambers of Commerce & Industry
(ASSOCHAM).
The Russian Minister was accompanied by a high-profile government
officials and business leaders some of whom made presentations. The
speakers from the Russian side included among others V. Fadeyev,
Chairman of the Board of Directors of Business Council of
Cooperation with India, German Gref, President, Chairman of the
Board of Directors, JSC Sberbank of Russia and Aleksand Kogoin,
Minister for Industry and Trade of the Tatarstan Republic.

The Union Minister of Commerce and Industry, Kamal Nath
addressing the concluding session of the India-Russia Forum
on Trade and Investment, in New Delhi.

Speaking on the occasion, Kamal Nath mentioned about the positive
investment climate in India as also the huge investment opportunities
in infrastructure, metallurgy, real estate, pharmaceuticals and other
sectors. He said the level of economic engagement between the two
countries, in terms of trade and investment relations, should increase.
It was decided by both the sides that enhancement of the bilateral
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investment and trade cooperation is one of the
important steps to advance qualitatively trade and
economic relations and to widen strategic partnership
and cooperation between India and Russia.

cooperation. The next meeting of the Forum would
be held in 2009 or earlier in Russia on a mutually
agreed date.
India's export to Russia was US $ 1.10 billion in 2006-07
while its import was US$ 2.99 billion. India has received
FDI of US$ 94.0 million from Russia so far. Some of the
sectors attracting FDI from Russia are chemicals,
telecommunications, trading and consultancy services.
India's approved investment in Russia, on the other
hand, amounts to US $ 2839.6 million up to March,
2007.

Both sides also agreed on early commercialisation of
new and innovative technologies as one of the
prospective spheres of cooperation.
Kamal Nath and Ms. Nabiullina discussed the steps
required for realizing the outcome of the meet.
The India-Russia Forum on Trade & Investment was set
up on 16 March 2006 through the signing of a Joint
Communiqué between the Ministry of Commerce &
Industry of India and the Ministry of Economic
Development & Trade of the Russian Federation. It was
felt that there is a need to strive for stable development of
Indo-Russian trade, economic and investment

The opening session of the Forum was convened on 12
February 2008 wherein, besides the two Ministers cochairing the event, visiting Russian Prime Minister Victor
A. Zubkov also attended the session. Secretary,
Department of Industrial Policy & Promotion, Ajay
Shankar, Secretary, Department of Commerce, G.K.
Pillai along with representatives of CII and FICCI also
addressed the delegates.

'Hand Holding' Co - Invest India on Cards

Increasing interaction between the business
communities of both countries has no doubt created an
atmosphere of optimism about achieving the trade
targets. This optimism was shared by Consul General of
Russian Federation Vladimir V Lazarev recently in
Kolkata.

A new company 'Invest India' would be set up to promote
inward investments and provide 'hand holding' services
to foreign investors scouting for investment opportunities
in India, the Union Commerce and Industry Minister
Kamal Nath, has said recently.
“This has been accepted in principle. We will go through
the procedures of taking it to the Union Cabinet. It will be
a joint venture company between the Department of
Industrial Policy and Promotion (DIPP) and the
Federation of Indian Chambers of Commerce and
Industry (FICCI)”, Kamal Nath said at a FICCI meeting
on annual supplement to the Foreign Trade policy 200409, in New Delhi.

Lazarev said he expected Indo-Russian trade relations
ties to produce a turnover of about $10 billion within the
next two years.
The current annual trade turnover between India and
Russia stands at $5 billion. “India currently accounts for
a little over one per cent of Russia's total external trade
volume,” said Lazarev, speaking about 'Enhancing
Indo-Russian Business Co-operation.'

The Minister said that the new company would be
managed by FICCI and funded by the Central
Government. Kamal Nath later told reporters that he
expected the company to take off by June.

Though the military-technical co-operation between the
two countries had been quite stable, there was still a lot
to explore in the sphere of trade and economic cooperation. Russia had sold over $10 billion worth of
weapons to India over the past five years and contracts
worth $9 billion were being worked out, he said.

Official sources said that the proposed company would
be a three-way joint venture between FICCI, DIPP and
State investment promotion agencies. Besides
promoting investments into India, the new company
would guide foreign investors and “hand hold” them in
Delhi and also in the States.

Private sector

'Invest India' would assist implementation of all Foreign
Investment Promotion Board-approved projects,” Harsh
Pati Singhania, Senior Vice-President, FICCI, that 'Invest
India' would be a Section 25 company (not for profit
organisation).
+

Talking about the importance of private sector in
enhancing the trade ties, Lazarev said, “The private
sector in both countries has been slow to take
advantage of the huge expansion that is taking place in
the Indian and Russian economies.
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“The focus should be on improving visa
regimes, removing cargo problems and
strengthening market information networks
so that private players can step up their
activities,” he said.
Lazarev identified energy as one of the high
potential areas of mutual interest between
the two countries. “Russia is one of the
largest producers of energy and India one of
the largest consumers,” he said.
There was also considerable potential for
diamond exports from Russia to India, and
for joint ventures to be set up between
companies in the two countries for diamond
processing and marketing, he said.

Kamal Nath and the Russian Minister for Economic Development and Trade, Elvira S. Nabiullina
at the Joint Press Conference on the concluding session of the India-Russia Forum on Trade and
Investment.

Titanium plant
Recently, India and Russia had also signed
an agreement for the construction of
titanium plant in Bhubaneshwar.
Lazarev said that there was a possibility of
developing a special economic zone and an
all-weather sea port in Gopalpur in the next
three to four years.
Focussing on the eastern region, particularly
West Bengal, he pointed out that Russian
companies such as the Magnitogorsk steel
plant, the Russian aluminium giant Rusal,
the Chboksar tractor factory, Tekhnokhim
Holdings, and the Transaero air carrier
have shown an interest in setting up
projects there.
One of the most promising areas of IndoRussian economic cooperation figuring in
the forum's discussion was oil and natural
gas.
In a related development, Russia's OAO
Rosneft has expressed interest in
participating in ONGC's proposed liquefied
natural gas (LNG) terminal in Mangalore.
“Rosneft is looking into Mangalore LNG
plant in a big capacity,” said Sergey
Mikhaylov, Head of Department of State
Policy in Energy Sector, Ministry of Industry
and Energy of the Russian Federation.

ONGC is planning to set up a five-million-tonne-per-annum LNG
terminal at Mangalore. Mikhaylov said Indian companies, including
ONGC Videsh Ltd (OVL), are keen to participate in oil and gas fields
in Siberia and Far-East Russia. “Such expansion is quite realistic.
Russian companies are also willing to facilitate the participation,” he
said at a business meeting held in New Delhi.
“India has investments in Sakhalin-1. That is not sufficient to meet the
country's rising energy demand,” he said, adding that “more
opportunities to participate in oil exploration in Siberia and the Far
East are coming up.” India is looking to invest in oil projects in Russia,
Kazakhstan, Iran and Africa to secure the nation's oil requirements.

Sakhalin-III bid
ONGC is keen on taking a stake in Russia's Sakhalin-III. OVL, the
overseas arm of ONGC, has proposed to team up with Rosneft to bid
for the giant Sakhalin-III Project in Far East Russia. “The Russian
Government is studying very closely ONGC's proposal on SakhalinIII. A decision is expected soon,” he said.
Moscow plans to develop 12 new oil fields in the near future in the
East and was talking to various investors. He said Russian firms were
keen to participate in the latest round of auction of oil and gas blocks
under New Exploration Licensing Policy (NELP).
It was decided by both the sides that enhancement of bilateral
investment and trade cooperation is one of the important steps to
advance qualitatively trade and economic relations as well as widen
strategic partnership and cooperation.
The next meeting of the forum would be held in 2009 or earlier in
+
Russia on a mutually agreed date.
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Russia Draws Up $550-bn
5-Yr Plan to Boost Transport Sector
By Kamil R. Galiev,

Russian Trade Commissioner

Kamil R. Galiev
Russia has drawn up an ambitious US $ 550 billion fiveyear (2010-15) investment programme to boost its
infrastructure in the transport sector in a bid to give a
massive thrust to its trade with Europe and Asia.

corridor “NORTHSOUTH”. It provides the
transportation in the meridian direction and connects
countries of the North and North-West Europe with
Caucuses, Central Asia, Persian Gulf and Indian Ocean
countries. Some parts of the Eurasian transport corridor
“NORTH-SOUTH” coincides with the Pan European
corridor ¹ 9.

The investment
programme is biggest
ever adopted by the
Russian government to
strengthen its
infrastructure. Prime
Minister Vladimir Putin
said Russia's
underdeveloped
infrastructure “is a
drag on the country's
economy”.

Exploitation of this corridor will reduce time and
expenses of the freight transportation comparing to
traditional sea routes through the Suez Channel. In
medium-term prospect international freight traffic on
this corridor will increase in volume up to 10 million
tonnes. Corridor starts at the Russian-Finnish border
then through Saint Petersburg and Moscow goes to
Caspian seaports (Astrakhan, Olya and Makhachkala)
and to the border with Azerbaidzhan (Samur).
Afterwards cargos are transported by Caspian Sea and
by railroads of the other countries to Iran, Persian Gulf
and India and neighbouring countries. There is branch
of the main route going through Astrakhan to
Kasakhstan. Joint deep-water system of the European
part of Russia including main river ports is also the part of
the corridor.

“Russia carries only
one percent of trade turnover between Europe and Asia,
while experts say this could be five or even ten times
more. Thus, it is vital to move from just maintenance of
Russia's transportation system to its development,”
Putin said.
Being a strategic partner of India, Russia pays great
attention to the development of bilateral relations. The
volume of trade between to countries is to reach $10 bln
by 2010.

According to the program “Modernization of the
transport system of the Russian Federation (20022010)” the volume of investments into the development
of the Eurasian corridor NORTH-SOUTH on the territory
of Russia will be over 6.4 billions US dollars.
+

One of the most vital projects is Eurasian transport
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Railways:

Russia
total: 87,157 km
broad gauge: 86,200 km 1.520-m gauge (40,300 km electrified)
narrow gauge: 957 km 1.067-m gauge (on Sakhalin Island)
note: an additional 30,000 km of non-common carrier lines serve industries (2004)

Highways:

total: 537,289 km, paved: 362,133 km, unpaved: 175,156 km (2001)

Waterways:

96,000 km
note: 72,000 km system in European Russia links Baltic Sea, White Sea, Caspian
Sea, Sea of Azov, and Black Sea (2004)

Pipelines:

condensate 122 km; gas 150,007 km; oil 75,539 km; refined products 13,771 km (2004)

Ports and harbors:

Anapa, Kaliningrad, Murmansk, Nakhodka, Novorossiysk, Rostov-na-Donu, Saint
Petersburg, Taganrog, Vanino, Vostochnyy

Merchant marine:

total: 1,194 ships (1,000 GRT or over) 4,521,472 GRT/5,505,118 DWT
by type: barge carrier 1, bulk carrier 45, cargo 767, chemical tanker 20,
combination ore/oil 48, container 21, passenger 11, passenger/cargo 8, petroleum tanker
213, refrigerated cargo 46, roll on/roll off 12, specialized tanker 2
registered in other countries: 326 (2005)

Airports:

2,586 (2004 est.)

Airports -with paved runways:

total: 577

Airports - with unpaved runways:

over 3,047 m: 55

2,438 to 3,047 m: 197

1,524 to 2,437 m: 128

914 to 1,523 m: 98

under 914 m: 99 (2004 est.)

total: 2,009

over 3,047 m: 14

2,438 to 3,047 m: 30

1,524 to 2,437 m: 111

914 to 1,523 m: 257

under 914 m: 1,597 (2004 est.)

Heliports:

36 (2004 est.)

Electricity - production:

915 billion kWh (2003)

Electricity - production by source: fossil fuel: 66.3%

hydro: 17.2%

nuclear: 16.4%
Oil - production:

other: 0.1% (2003)

8.42 million bbl/day (2003 est.)

Oil - consumption:

2.31 million bbl/day (2003 est.)

Oil - exports:

6.11 million bbl/day (2003)

Natural gas - production:

578.6 billion cu m (2003 est.)

Natural gas - consumption:

405.8 billion cu m (2003 est.)

Natural gas - exports:

171 billion cu m (2003 est.)

Telephones - main lines in use:

35.5 million (2002)

Telephones - mobile cellular:

17,608,800 (2002)

Agriculture - products:

grain, sugar beets, sunflower seed, vegetables, fruits; beef, milk

Industries:

complete range of mining and extractive industries producing coal, oil, gas, chemicals, and
metals; all forms of machine building from rolling mills to high-performance aircraft and
space vehicles; defense industries including radar, missile production, and advanced
electronic components, shipbuilding; road and rail transportation equipment;
communications equipment; agricultural machinery, tractors, and construction equipment;
electric power generating and transmitting equipment; medical and scientific instruments;
consumer durables, textiles, foodstuffs, handicrafts

Industrial production growth rate: 6.4% (2004 est.)
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India's Foreign Policy Attuned to
Tackle Global Economic Issues
Minister of State for External Affairs
Anand Sharma has recently talked
about India's foreign policy, how it is
evolved to suit the requirements of
changing international political and
economic environment and
relations with developed nations.
He was speaking at the round table
conference organized by the
Federation of Indian Chambers of
Commerce and Industry (FICCI) on
t h e t h e m e ' F o r e i g n Po l i c yImplications for Indian Business' on
8th May, 2008.
The main objective of India's foreign policy after
the country achieved its independence was to
sustain a high level of economic development
and eliminate poverty. The challenges were
weak connectivity, infrastructure and economic
and political partnership with developed
countries.
Imbalance reflected in international
relationship where priority was to achieve
political objective rather than economic
objectives. This was a difficult period as
developed countries denied sharing of
technological development with developing
nations.

In the 1990s, both political and economic content in foreign
policy received an important space. Economic diplomacy
became important than political diplomacy as both had to coexist to pursue the country's national interests. It was a dynamic
phase, which witnessed rapid globalization, with modern modes
of transport. Economic activities were intensive with China, Asia,
South Africa, and America.
The Indian economy was unshackled and ready to take the
plunge. The Indian entrepreneurs were free to look for
opportunities and investment outside. India's foreign policy
aimed for double-digit growth and sustains the same to ensure
economic and technology development and education gained
priority. These economic activities and industrialization led to
generation of wealth and employment.
Democracy strengthened the fundamental requirements like
legal protection. This phase saw emergence of Indian
“Multinationals” who invested globally where investments
abroad surpassed the investment within the country. The
Government encouraged investment in urban and rural
infrastructure e.g. energy sector saw investment of around USD
550 billion.
Unlike in the past, the foreign policies have to incorporate the
economic policies as well as look into aspects like climate
degradation, energy security and food security. Thus, the Indian
government sought to engage all the major powers of the world
as external economic development cannot be isolated from
internal economic development. The major problems faced were

The 1980s saw the drastic changes in
technologies. Political objectives took back
seat, collapse of Berlin wall, the collapse of
Soviet Union, etc., affected the international
relationships with developed countries as there
were more technological exchanges.
The leadership and initiatives of then Prime
Minister Rajiv Gandhi helped India take a huge
leap in the field of communication technology,
space sciences including India's generics
particularly healthcare.
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international rivalry and terrorism (especially faced by
south Asian countries). This phase stressed on regional
stability and growth. India being one of the world's
largest economies committed to play a pioneering role
in sharing its experiences in technology and political
development.

also encouraging the use of renewable energy, such as
solar, fossil etc.
The alternative sector bio-fuels usage needs to be
justified to ensure that food is not diversified. Today we
see that huge quantity of food is being diversified to
produce bio-fuel e.g. corn and it forms the staple diet of
many countries. Demand for ethanol and other bio-fuels
is a "significant contributor" to soaring food prices
around the world. Increases in bio-fuel production have
contributed to the added demand for food. There is a
clear linkage between food and economic security.
Thus, foreign policy has to focus food and health
security.

Even though India has expressed its consternation to
China on the Tibet issue and on border issue, it has been
encouraging the bilateral trade between the two nations.
Indian Economic engagement with China is growing
rapidly. The bilateral trade with China reached US$38
billion last year and is expected to touch US$80 billion
by 2010. The bilateral trade potential with Asia Pacific
countries has grown rapidly to reach US$60 billion last
financial year and the bilateral trade with Africa
increased to US$32 billion.

Climate change is another important issue faced by all
the countries in the world. There is a need to have longterm policies and mechanisms to ensure commitments
from both developed and developing countries to
combat climate change by adopting green house
mechanism. These policies need to be common to all
and at the same time independent in nature. The Indian
foreign policy is working towards this goal.

Significant investment is seen in every sector, i.e.
agriculture, automobiles, Information Technology,
communication and pharmaceuticals. The government
has formed special divisions in foreign missions to guide
and facilitate investment in various countries. The key
issues addressed by the foreign offices to strengthen in
various countries in the fields like agricultural, Science &
technology, aid concessions, lines of credit etc.

Another important role of the foreign policy is to
promote and develop strategic relations with major
powers of the world. Today India is working to strengthen
its relations with Russia, Japan United Kingdom, United
States, Brazil, Germany, and African countries.

The economics of oil and other related sectors, which
play pivotal roles in today's political economy. The
Indian foreign policy has laid emphasis on the issue of
energy security due to rise in price of petroleum from
US$50 to US$150 in last few years. While assessing the
availability of sources of energy again hydrocarbon has
limitations. As much as 70 percent of India's fuel
requirement depends on imports. The government is

There is a visible shift from economic development to
territorial security. It is precisely for this reason that
several nations from Asia, Latin America and Africa have
come together to create a conducive atmosphere in the
United Nations (UN) in order to make it more
democratic and all encompassing so that more nations
can join. This effort is being led by the Indian
government, which has repeatedly made its stand clear
that it does not support some nations use the veto power.
Historically the relationship with Africa has evolved
positively leading to partnerships in education and
capacity building in all fields.
India's Foreign Policy is committed to secure peace and
harmony in the world. Indian Foreign policy has been
instrumental in changing the world economic and
political attributions. New reforms in financial
institutions are instigated taking into account the
development and changes in the last 15 to 20 years.
India is re-emerging as an international power.
+
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Russian Firms Face Credit Crunch,
Pay Higher Interest Rates
More than 200 Russian companies are currently being
forced to increase the interest they pay to as much as 16
percent, due to a credit crunch, Bloomberg has reported.
The News agency reported that hedge funds are currently
enforcing their own kind of "credit crunch" on Russian
corporate debt.
Following Russia's debt default a decade ago investors
were lured back to Russia on the basis of put options
giving them the right to redeem debt. Just this sort of
option has forced Khanty-Mansiysk-based auto-leasing
firm Ugra Leasing to raise the yield in April on 1 billion
rubles ($42.4 million) of three-year notes sold last year to
16 percent from 14 percent, according to Bloomberg
data.
Moscow-based supermarket chain Mosmart also was
forced to increase the coupon on 2 billion rubles of bonds
from 11 percent to 15.5 percent.
According to the article hedge fund Argo Capital
Management (which oversees around $1 billion of
emerging market debt) rejected an offer from Moscowbased retailer Samokhval last month to increase interest to
14.5 percent from 11.4 percent, choosing instead to
redeem bonds due in 2009.
Even with record oil prices pumping the economy, the
global credit crunch is penalizing Russian borrowers as the
put options leave companies liable for refinancing nearly
a third of their 1.5 trillion rubles of bonds at higher rates by
yearend according to Bloomberg.
Put options give bondholders the right to demand
payment at face value on a set date. They became more
common in Russia than anywhere else after the Russian
government's $40 billion default in 1998 led to almost $4
billion of losses for Long-Term Capital Management, a
development which effectively forced the Federal Reserve
to organize a rescue of the fund.
Investors rarely exercised the puts until last year because
the interest they received was higher than what they could
get on new bonds. The oil-led economic boom drove
down the average corporate yield to 7.0 percent from 12
percent between 2004 and the middle of last year.
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Alfa Bank, Russia's biggest private lender, had to raise
the annual rate on 2 billion rubles of bonds due in
2010 by 3.6 percentage points to 9.5 percent last
month to prevent holders from using puts to redeem
the debt, according to the news agency. State-owned
VTB Group, Russia's second-largest bank, lifted
interest on 15 billion rubles of notes maturing 2013 to
8.6 percent from 5.9 percent last month.
Soaring oil prices have helped Russia win back
investors as the government built up the world's thirdlargest pool of foreign-currency reserves at $540
billion. Companies followed with 518 billion rubles of
bond sales in 2006 and a record 520 billion rubles
last year.
As investor confidence improved, companies began
selling bonds lacking put options. Citigroup Inc.
arranged a sale of 3 billion rubles of 10.05 percent
five-year debt without the feature for regional lender
Ursa Bank in 2006. Since then, worsening credit
conditions meant that Russia's 17th-largest lender by
assets last month had to offer a one-year put in a sale
of 10 billion rubles of seven-year notes yielding 11.19
percent. Ruble bond sales slowed 15 percent in the
first quarter to 111 billion rubles as hedge funds and
others reduced holdings of riskier assets worldwide,
Bloomberg data show.
“We are back to 2004,” when Russian corporate debt
sales surpassed 100 billion rubles for the first time,
said Nikita Gusakov, head of ruble bond origination
at Citigroup in Moscow. “Appetite for risky investment
has fallen and companies are once again luring
investors by high yields and put options.”
Companies have 420 billion rubles of bonds with put
options due between May and yearend, Bloomberg
data show. Investors may redeem as much as 80
percent of so-called junk bonds on the put dates, said
Nikolai Podguzov, a fixed-income analyst at Moscowbased investment bank Renaissance Capital.
Investors may demand repayment of as much as 40
percent of bonds rated investment-grade, or
Baa3 and above by Moody's Investors Service and
BBB- by S&P.
+
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India’s Konkan Railways
Gets Patent for Anti-Collision Device in Russia
prevents collision kind of train
accidents in mid-sections, station
area and at level crossings, thereby
saving the precious lives of train
passengers as well as road users.
The device is installed in
locomotives of trains, guard vans,
stations, and at level crossing
gates. Since the device needs no
manual input, it enhances safety in
train operations.
In a major development that will open new vistas for India's Konkan Railway,
the Anti-Collision Device (ACD) developed by it, has been granted patent by
three major countries, namely China, Russia and Singapore, thus giving
recognition to this wonder technology and opening up export possibilities in
future. Konkan Railway had applied for worldwide patents for this
technology in the past and has already been granted patent for ACD in India
and South Africa.
The Anti-Collision Device, indigenously designed by Konkan Railway, is an
intelligent, 'self-acting' microprocessor-based equipment that successfully

Konkan Railway has successfully
implemented ACD network on
North East Frontier Railway and the
ACD networked route was
declared as commissioned last
year. It covers 1,924 Broad Gauge
route km, 202 stations and 589
diesel locomotives, requiring total
1508 number of ACD units.
+

UBS Appoints New Head
for Russia, CIS Operations
Swiss bank UBS AG has announced recently that it appointed
Steven Meehan as a new chief executive for Russia and the
Commonwealth of Independent States (CIS) after Ed Nicholson
retired from banking.
Meehan, 43, who joined UBS in 1999, will take up his new role
this month and will report to Alex Wilmot-Sitwell, global head of
investment banking.
"(Meehan) has a strong track-record of building and growing
successful businesses and will be instrumental in driving forward
our integrated platform in Russia/CIS," Wilmot-Sitwell said in a
statement.
Thomson Financial ranked UBS seventh in Russia in announced

14

M&A deals in 2007 and eighth in equity
capital markets, both by volume.
The bank opened a representative office in
Moscow in 1996. UBS services in Russia now
include wealth management, asset
management, rouble fixed income, foreign
exchange services, equities and investment
banking.
+
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Russian SMEs Hold Big Potential,
But Wary of Unwanted Checks
Small and medium enterprises have a bright future in
Russia if a right atmosphere is created for their growth.

Yury Shein, being opposed to bribes, used strictly legal
methods to overcome these barriers, displaying great
ingenuity in the process. True, he admits that many times
it would have been easier to pay fighting bureaucracy
legally is time-consuming and debilitating.
“In the late 1980s the Soviet Union was in the midst of a
food crisis,” Shein recalls. “So cooperatives were
banned from using condensed milk and chocolates. But
any ban forces you to be creative and look for new
solutions.”

“If, as the authorities promise, small enterprises will be
spared unwarranted checks, unnecessary approval
procedures and crippling taxes, the country may indeed
see quick returns, especially in the social sphere,” says
Yury Shein, who was one of the first creators of a
cooperative in Russia before becoming the owner of a
small pastry company. From the lean 1980s until
recently, his inexpensive Bird's Milk pies, made
according to a unique recipe, were snapped up.

To sidestep the bans, his team had to think of a new
technology for making the filling for pies. They used
blackcurrants and other berries with the agar-agar jelly
made from seaweed found off the Sakhalin coast. He
had to use all his ingenuity to procure the ingredients. He
was only able to buy agar-agar weeds on condition that
his firm built a pastry shop for a café in Sakhalin. The
shop is still in business.

“In America in the mid-'90s, I saw that all you have to do
to open a business was to buy an envelope, fill in a form
and drop it in the postbox. No inspections in the first two
years. If you fail to survive for two years, nobody will
bother. If you do survive, the government will look closely
at your tax-paying record and the quality of your goods
or services. The system of fines and penalties is tough,
but fair,” Shein says.

All in all, Shein built 25 sweet shops in 25 regions.
Shein's pies were popular in Russia because of their
excellent quality, and the company flourished. In the
early 1990s he launched a parallel business by
financing a private laboratory where several scientists
worked on a hypothesis of so-called self-supporting
malignancies. They came up with a universal test which
can diagnose cancer from a droplet of blood. That
process has been patented.

He thinks it unlikely that the system of business
registration in Russia will become “like in America” any
time soon. So far Russian small business has heard
nothing but words and promises from the government.
Not until it begins to do something will we be able to
judge, says Shein.
“Small business is like a lawn,” he says. “You can water it
copiously. You can treat every blade of grass. But one
thing the lawn certainly needs is not to be trampled
upon.”

“There are no equivalents in the world,” Shein claims.
The diagnostic technique has been successfully tested in
many Moscow clinics. However, it proved too much of a
burden for a small enterprise. Loans, whether private or
public, were practically impossible to come by in Russia
at the time. There was not enough money to fund fullscale research, so the work had to be curtailed. Shein is
still trying to raise the money. He says that to him
business is not so much about making money as about
fulfilling your creative potential.

Shein has had to fight to protect his lawn. He went into
the sweets business in 1987, when Russia was still under
the Soviets. That year Moscow saw the creation more
than 5,000 cooperatives. Russian businessmen have
never since enjoyed such a quick registration procedure:
you went to the special commission at the local
governing body, showed your passport, got a permit for
registration and you were ready to go. But problems
began with protection racketeers fleecing the new
cooperatives. Then, as now, the main problems were
bureaucratic red tape, bizarre rules and artificial barriers
that most overcame by paying bribes.

“However, a Russian businessman cannot devote
himself to creativity alone,” Shein says, adding that over
the past 20 years he has spent more time fighting off
inspectors and supervisors than doing business.
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“Still, I am an optimist and I think that litigation against
aggressive bureaucrats is the first sign of a
businessman's inner freedom,” he adds. “Inspections
were introduced with the noble aim of securing order.
But my business experience tells me that in Russia any
inspection is like hunting a hare. In this game the
bureaucrats are the hunters and the businessmen are the
hares.”

challenged in a court of law. Litigation resolves the
conflict and brings a kind of peace. It is very useful in
conflicts with regulatory bodies and other businesses.
Shein reckons that he has spent at least 10 years in
litigation. He has always won his disputes.
“If a real breakthrough happens in the relations between
the state and small business,” Shein says, “if they untie
our hands and rid us of bureaucratic pressure, and help
us, small business in Russia will enter a golden age.” +

An illegal administrative act can, however, be

Russian Retail Sector Racing to
Overtake European Markets
A new research report has suggested that, during the course of 2008, the total
value of the Russian retail market will overtake its counterparts in Germany,
France and Britain. The sector is expected to grow by a staggering 27.5
percent this year, and by at least another 20 percent in the next two or three
years.
Russia's per capita retail turnover will, however, remain some way behind that
of West European countries. In 2008, it will reach $4,542 less than half that
of Britain, the European leader.
This retail growth seems to be driven by a desire by Russians to spend, and
spend quickly. According to the Centre for Macroeconomic Analysis and

Short-Term Forecasting, Russians
spend as much as 83 percent of
their incomes on goods and
services. Sales of non-food
products are growing especially
fast, said the centre's Igor
Polyakov.
High- and medium-income
population groups are
increasingly buying high-end
goods designer refrigerators over
mass-produced ones, and plasma
panels over common TVs. LCD TV
sales surged 200 percent in the
first quarter of the year, and sales
of laptop computers by 300
percent.
Russian retailers remain optimistic
of further growth. Some 85
percent of the 49 companies
polled by Ernst and Young said
they expected no less than a 30
percent growth rate over the next
four to five years.
+
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Russian Consumer Demand
Fuels Investment Boom
Russia's economy expanded an annual
8.5 percent in the first quarter, higher than
economists expected, as consumer
demand fueled an investment boom.
The expansion followed 9.5 percent
growth in the previous three months,
according to the Federal Statistics Service,
which released the figures recently.
Growth in Brazil, Russia, India and China
is outpacing the economies of the United
States, Japan and the euro region, driven
by wage growth, investment and
consumer spending. The rapid expansion is also fueling inflation,
which accelerated to 15.1 percent in May, and may be a signal that
the economy is overheating, analysts said.
“I don't expect any serious slowing in growth this year,” Alexander
Morozov, chief economist at HSBC Bank in Moscow, said. “The risks
are from rising inflation. The government doesn't have a consensus
that the economy is overheating this implies that their first priority is
sustaining fast growth, while the problem of inflation will be
secondary.”
Russian industrial output grew an annual rate of 9.2 percent in April,
the most in nine months, as output of trucks, cars and construction
materials surged.

Real wage growth has advanced more than
12 percent every month this year, increasing
demand for housing and consumer goods.
The government expects the economy, the
world's 10th biggest, to expand 7.6 percent
this year after growing 8.1 percent in 2007.
The Federal Statistics Service, or Rosstat,
said construction, real-estate services and
retail underpinned Russia's highest-ever firstquarter growth rate.
Analysts said the year-to-year numbers -which Rosstat broke down only by
production, not by expenditure -- were
driven by expanding private consumption
and fixed investments.
According to RosBusinessConsulting,
foreign investors will have more confidence
in the Russian economy once the global
financial crisis is over, Russia's Deputy PM
and Finance Minister Alexei Kudrin told the
12th Annual Investor Conference recently.
The country has passed its first real test,
Kudrin said, despite the global financial
turn-down, the Russian economy would
remain stable as the global economic
situation improved. The latest financial crisis
has shown that Russia has created a safety
cushion to counteract any negative
influence from the global market, Kudrin
noted.
+

Low-cost Russia May Cut into
Indian Outsourcing Pie
Given the uncertainty about the US economic situation
continues, a recent survey has forecast that spending on
IT by the world's biggest economy will shrink in the AprilJune quarter for the first time in nearly seven years. So US
companies are looking for cost reduction, thus choosing
cheap labour outsourcing destinations.

differential would shrink to 10 to 20 percent, he
estimates. "If you're only going to have a 20 percent
savings, clients start to think about time zone," Vashistha
says.
Though costs are increasing in India, anyway the country
is generally less expensive than Latin America and most
other locations, especially for companies that don't
require high-end software development services. It's
envisioned that Mexico and the rest of Latin America will
only act as a complement to India and other offshore
locations. So, Europe can benefit from US recession and
who knows, may be, Russia is on the threshold of an IT
outsourcing boom.
+

As outsourcing to India becomes more expensive, North
American companies are seeking alternatives, including
Russia. In the years past, a company could save 40 to 50
percent by hiring Indian firms to handle IT and other
services, says Atul Vashistha, chairman at neoIT
management consulting firm.
Should the U.S. dollar continue its descent, that
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Russian Gas Firm Expects Crude Prices to
Double in 18 Months
Russia 's Gazprom, the supplier of a quarter of Europe's natural gas,
expects the price of crude oil to almost double within 18 months and to
take gas prices higher with it.
“We think it will reach $250 a barrel in the foreseeable future," Chief
Executive Alexei Miller told reporters at a presentation in France, adding
high demand rather than speculation was the primary factor for high
hydrocarbon prices.
A spokesman said the company, which is also one of Russia's largest
crude producers, expected the price to hit the $250/barrel level
sometime in 2009.
Gazprom exports gas to Europe at prices linked to oil products. Miller
said the current gas price was $410 per 1,000 cubic metres and
Alexander Medvedev, Miller's deputy, said prices were likely to rise to
reflect the higher cost of crude.
Analysts said that using the $250/barrel forecast and the conversion
factors cited by Medvedev at the presentation, one would arrive at a gas
price of $1,500 per 1,000 cubic metres, Reuters reports.
"It's crazy ... maybe they know something we don't," said one analyst, who
bemoaned the lack of analysis to back up the forecast.
The majority of Gazprom's European customers “insist” on the oil price
peg, he said , since it provides stability and sustainability to their longterm contracts. Spot markets in the U.K. and U.S. made sense because
those countries covered their own domestic gas demand when trading
began, Medvedev said.
Oil for July delivery fell to $131.25 a barrel on the New York Mercantile
Exchange at 1:55 p.m., Bloomberg reports.

When asked if $250 a barrel was a
reasonable forecast, Jose Sergio
Gabrielli, chief executive officer of
Petroleo Brasileiro SA, Brazil's statecontrolled oil company, laughed.
“This is the $3 billion question,” Gabrielli
said at a presentation recently in New
York sponsored by the Brazil-American
Chamber of Commerce. “It is worthless
to give you a number. Because it is going
to be wrong.”
Gazprom's gas delivery prices for Europe
have reached $410 per 1,000 cubic
meters, the Russian energy giant's CEO
said recently.
"Today, the average price of our
deliveries to Europe has reached $410,"
Alexei Miller told the European Business
Congress in France.
Miller also said that there had been a
number of comments from Europe
proposing a diversification of energy
supplies.
"Europe's desire to diversify energy
sources is understandable. But it seems
that such statements are based on the
somewhat strange idea that any
alternative is preferable to Russian
energy supplies. This flawed viewpoint
cannot be justified," he said.
The bulk of Russia's gas supplies to the
European Union, which account for one
quarter of the 27-nation bloc's
consumption, run through Ukraine. A
gas pricing dispute with Ukraine at the
start of 2006 prompted Russia to briefly
cut supplies off to the former Soviet
republic. Europe-bound exports were
also affected.
Miller also said Slovenia could take part
in the South Stream project to build a
European gas pipeline.
+
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Net up 11 pc at Rs 333 crore

Exim Bank Posts Overall Growth in 2007-08
Export-Import Bank of India (Exim Bank) Chairman and
Managing Director T.C. Venkat Subramanian has
announced an the country's premier financial institution
had posted an overall improvement in its performance in
fiscal 2007-08 (April-March), that included an increase
of 11 percent in its net profit at Rs 333 crore during
the year.

sanctioned funded and non-funded assistance
aggregating Rs. 5,029 crore for part financing their
overseas investments in 20 countries. Exim Bank has so
far provided finance to 223 ventures set up by over 180
companies in 61 countries including Austria, Canada,
Germany, Ireland, Indonesia, Italy, Malaysia, Mauritius,
Morocco, Netherlands, Romania, Sharjah, Singapore,
Spain, Sri Lanka and USA.

He told a press conference in Mumbai recently that the
loan approvals and disbursals had increased by 23
percent each and the loan assets 25 percent during the
Bank's 26th year of operations.

As on March 31, 2008, guarantees on book were at
Rs. 3,456 crore.

Foreign Currency Resources

Profit before tax at Rs. 533 crore showed an increase of
36 percent over the previous year and the Net Profit
(after tax) at Rs. 333 crore, an increase of 11 percent
over the previous year. Capital Adequacy (Capital to
Risk Assets Ratio) stood at 15.13 percent.

The authorized capital was increased by the Central
Government from Rs. 1,000 crore to Rs. 2,000 crore.
During the year, the Bank received share capital of Rs.
100 crore from the Government of India, increasing the
paid-up capital to Rs. 1,100 crore as on March 31,
2008.

Loan Approvals
Loan approvals aggregated Rs. 32,805 crore during
2007-08 as compared to Rs. 26,762 crore in the
previous year, an increase of 23 percent. Disbursements
aggregated Rs. 27,159 crore, as compared to Rs.
22,076 crore during the previous year, an increase of 23
percent. Loan Assets increased by 25 percent moving
upwards to Rs. 29,152 crore as on March 31, 2008
from Rs. 23,274 crore as on March 31, 2007.

During the year, the Bank raised borrowings of varying
maturities aggregating to Rs. 14,040 crore comprising
rupee resources of Rs. 8,905 crore and foreign currency
resources of US$ 1,280 million equivalent.
Foreign currency resources of US$ 1,083 million
equivalent were raised through bilateral/club loans and
US$ 197 million by way of FRNs. As on March 31,
2008, the Bank had a pool of foreign currency resources
equivalent to US$ 3.53 billion and outstanding Rupee
borrowings including bonds and commercial papers of
Rs. 18,890 crore.

Net NPAs decreased to 0.29 percent of net loan assets
as on March 31, 2008, as compared to 0.50 percent in
the previous year.
During the year, the Bank extended 17 Lines of Credit
(LOCs), aggregating US$ 704 million, covering 39
countries to support export of projects, goods and
services from India. 89 LOCs covering 89 countries in
Africa, Asia, CIS, Europe and Latin America, with credit
commitments aggregating US$ 2.96 billion are
currently available for utilisation, while a number of
prospective LOCs are at various stages of negotiation.
The Bank lays special emphasis on extension of LOCs as
it is an effective market entry mechanism especially for
small and medium enterprises.

The Bank introduced Flexi Deposit Scheme and added
6000 fresh depositors to its investor base and had
mobilized over Rs. 280 crore as of March 31, 2008.
Market borrowings as on March 31, 2008 constituted
88 percent of the total resources of the Bank.
The Bank's domestic debt instruments continued to enjoy
the highest rating viz. 'AAA' rating from the rating
agencies, CRISIL and ICRA.
During 2007-08, Standard & Poor's and Fitch Ratings
have upgraded the Bank's credit rating from BB+ to
BBB-. The Japan Credit Rating Agency (JCRA) enhanced
the Bank's credit rating to BBB+ and enhanced outlook
from stable to positive. Taken together with the Baa3
rating from Moodys, the Bank at present holds
investment grade rating on par with the India sovereign

Project export contracts supported amounted to Rs.
26,926 crore and were secured by 31 companies in 30
countries.
During the year, 41 corporate companies were
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from four international credit rating agencies.

globalisation of rural industries through its Grassroots
Business Initiative. The programme builds upon the
Bank's other support programmes and seeks to address
the needs of relatively disadvantaged sections of society
while creating expanded opportunities for traditional
crafts persons and artisans, and rural entrepreneurs of
the country. The Bank has consciously sought to
establish, nurture and foster various institutional
linkages. Towards this end, a Memorandum of
Cooperation (MOC) was signed between the Bank and
the Ministry of Panchayati Raj (MOPR) which aims at
enhancing the export promoting activities of MOPR
through the Rural Business Hub (RBH) initiative and is in
line with Exim Bank's initiatives in supporting exports
from rural India.

Focus on West African Region
The Bank opened a representative office in Dakar,
Senegal. The Dakar office of Exim Bank is expected to
play a key, catalytic role in enhancing trade and
investment between India and the West African Region.
The Dakar office has been conferred with special status
'Accord de Siege' by Government of Senegal on par with
multilateral institutions located in Senegal.

Global Trade Finance Programme
Exim Bank signed an agreement with International
Finance Corporation (IFC), Washington, under the
Global Trade Finance Program (GTFP). Under this
arrangement, Exim Bank will be able to confirm Letters of
Credit (L/Cs), guarantees and other trade instruments
issued by approved banks in more than 40 developing
countries of Central Asia, Central and Eastern Europe,
Latin America & the Caribbean, Middle East & North
Africa as also other regions of Asia and Africa, and
which constitute an attractive market for Indian
exporters. Some of the countries have a higher risk
profile due to absence of a proper credit enhancement
mechanism for carrying out documentary credit trade.
The role of Exim Bank as 'Confirming Bank' would
enable Indian exporters to access such markets without
payment risks.

Rural Technology Export Development Fund: The Bank
promotes rural Indian technology to other developing
countries in Asia, Africa and CIS under the umbrella of
South-South cooperation. The Bank has earmarked
funds for setting up a Rural Technology Export
Development Fund to promote exports as also enhance
the export-worthiness of rural grassroots innovative
technologies from India. Thus, Exim Bank's efforts are
not only aimed at facilitating the visibility of rural
products in the international market but also to find
alternative channels through partnership arrangements
with institutions and corporates in India. Corporate
Social Responsibility

Rural Grassroots Business Initiatives

Support for Rugby Team

The Bank has in place an innovative facility to support

Exim Bank is supporting the Rugby Team of the Kalinga
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Institute of Social Sciences, which won the Under-14
International School Rugby Championship held in
London, UK, in September 2007. The Kalinga Institute
of Social Sciences (KISS) provides a combination of
formal education with vocational education for more
than 5000 tribal children of Orissa. The mission of KISS
is to bring a paradigm shift from mere schooling to
innovative learning for the poorest tribal children from
different parts of Orissa, with focus on formal and
livelihood education and scope for all-round
development. As part of its endeavours in supporting
social causes, Exim Bank's support to the Rugby Team of
KISS would encompass training facilities with associated
infrastructure, participation in select domestic/
international tournaments.

Pharmaceutical Industry: Surging Globally; Regional
Trade Agreements: Gateway to Global Trade;
Knowledge Process Outsourcing: Emerging
Opportunities for India; and Indian Mineral Sector and
Export Potential.
A publication titled "Healthcare Tourism: Opportunities
for India", was brought out, which highlights
opportunities and challenges, and delineates strategies
for India to emerge as a major healthcare tourist
destination.

Global Network
The Global Network of Exim Banks and Development
Financial Institutions (G-NEXID), was set up in Geneva
in March 2006 through the Bank's initiative, under the
auspices of UNCTAD. With the active support of a
number of other Exim Banks and Development Financial
Institutions from various developing countries, the
network has endeavoured to foster enhanced SouthSouth trade and investment cooperation, characterised
among others, by the launching of the G-NEXID's
website (www.gnexid.org) and annual meetings of the
Forum. 'Observer Status' in UNCTAD underscores
support for the Forum, while acceptance of the vision of
the Forum by developing countries can be assessed from
the fact that the membership of the Forum has reached
23 by March 2008.

Innovative Programme for SMEs
The Bank has entered into a cooperation arrangement
with International Trade Centre (ITC), Geneva, for
implementing a unique Enterprise Management
Development Services (EMDS) program, which is an IT
based solution provider to enable small enterprises to
prepare business plans with international market in
focus. This is a pioneering initiative for supporting SMEs
and for providing term loans and export finance facilities
to the identified units to help them in their globalisation
efforts. The Bank has partnered ITC in implementing this
project. The Bank thus supports small enterprises
through capacity building and assistance in formulation
of viable proposals. It is envisaged that the learning from
this programme would be transferred to other
developing countries, and thus assist in capacity
creation and institution building in the global arena.

ADFIAP Development Award
The Association of Development Financing Institutions in
Asia and the Pacific (ADFIAP) Development Award
recognises and honours ADFIAP member institutions,
which have assisted projects that have created a
development impact in their respective countries.
Awards are given to member institutions, which have
implemented or enhanced outstanding and innovative
development projects during the year.

The Bank has partnered the Commonwealth Secretariat
in the Commonwealth-India Small Business
Competitiveness Development Programme. The
objective of the programme is to undertake capacity
development initiative that promotes economic
development (increased employment, investment, trade
and economic activity) in Commonwealth member
states by providing competitive strategies and policies
on SME development to practitioners and policy makers,
and to build and develop institutional capacity. US
Dollar 1 billion Medium Term Note (MTN) Facility.

The Bank has been conferred the 2008 "SME
Development Award". The Award is in recognition of the
Bank's "Enterprises Management Development Services
(EMDS)" programme, which is an IT based solution
provider to enable small enterprises to prepare business
plans with international market in focus. The Bank,
through this innovative programme developed through
close interaction with the International Trade Centre
(ITC), Geneva, has created an enabling environment for
SME development, and seeks to support small
enterprises through capacity building and assistance in
formulating viable proposals.
+

During 2007-08, 5-year Floating Rate Notes for JPY 24
billion (US$ 197 mn.) were issued under the Bank's US$
1 billion Medium Term Notes (MTN) programme.

Research and planning
Five Occasional Papers were published by the Bank
during the year, namely, Trade and Environment: A
Theoretical and Empirical Analysis; Indian
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EXIM Bank Study on Indian Minerals Sector

A Strong Case for Expanding Export
Base to Tap Full Potential
19,755 crore), non-metallic minerals, including minor
minerals (11 percent - Rs. 11548 crore). Foreign Direct
Investment (FDI) is being encouraged in the Indian
mining sector. FDI up to 100 percent is permitted under
automatic route for coal and lignite mining for captive
consumption and setting up of infrastructure relating to
marketing in petroleum and natural sector. For
exploration of mining of diamonds, gold, silver and
precious stones, FDI is allowed up to 100 percent under
automatic route. During the period April 2000 to
December 2007, the mining sector has attracted FDI
inflows of US $ 478 million (Rs. 19.35 billion).

In a detained study of the Indian
mining sector, Export Import Bank of
India looks at its problems and
challenges and makes suggestions
as to how to exploit the full potential
of this crucial area of the economy.
Minerals constitute the backbone of economic growth of
any nation. India is endowed with significant volumes of
mineral deposits. It is an established fact that India holds
abundant reserves of minerals such as non-coking coal,
iron ore, bauxite (metallurgical grade), dolomite,
gypsum, limestone and mica; adequate levels of
reserves of minerals such as lignite, chromite (metallic),
manganese, UIK and graphite; but deficient in mineral
reserves such as coking coal, chromite (refractory
grade), bauxite (chemical grade), copper, lead, apanite,
rock phosphate and kyanite.

Trade
Exports of ores and minerals from India have grown from
US $917 million in 1999-2000 to US$ 7028 million in
2006-07, a CAGR of 34 percent. The CAGR of exports
of mineral between 2003-04 and 2006-07 had been
44 percent. Iron ore is the largest exported minerals
from India accounting for 55 percent of total export of
ores and minerals. Iron ore contributes much of the
growth witnessed in export of ores and minerals. Other
major ores exported from India include zinc ores (5
percent), chromium ores (2.5 percent), aluminium ores
(2.3 percent), lead ores (1.4 percent), and titanium ores
(0.6 percent). Compounded annual growth rate of
India's export of zinc ores, chromium ores, and
aluminium ores (73 percent, 34 percent and 50,
respectively) have also been significant during the
analyzed period.

Production
India has a unique blend of large, medium and small,
manual and mechanized, opencast and underground
mines. The total value of mineral production (excluding
atomic minerals) is estimated at Rs. 99,533 crore in
2007-08. Fuel minerals (Rs. 68,229 crore) accounted
for largest share (69 percent) in total mineral production
in India, followed by metallic minerals (20 percent Rs.

World import of select minerals
and India's export potential
Analyses have been carried out to
know about the India's position in
export of select minerals in major
markets and compared it with the
position of competitor countries.

Zinc Ores and Concentrates
Zinc ores and concentrates are one of
the leading export items of India in the
minerals category. India exported zinc
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from Guinea, Australia and India. Amongst the top
importing countries of aluminium ores and
concentrates, India mainly exported to Ukraine in 2006.
However, in 2006-07, India's exports to other top
importers were insignificant.

Lead Ores & Concentrates
World import of lead ores and concentrates amounted
to US $ 2.1 billion in 2006. Major importers were
China, South Korea, Germany, Japan and Belgium.
Major importers principally sourced from Peru, Australia
and USA. Germany principally sourced from European
countries such as Poland, Ireland and Sweden, in
addition to Australia and South Africa. India's export of
lead ores and concentrates were mainly directed to
China and to some extent Sri Lanka. In the case of lead

ores and concentrates worth US $ 382 million in 200607. World imports of zinc ores and concentrates were
estimated to be US$ 9.3 billion in 2006. Major
importers were South Korea (US $ 1554 million'), Spain
(US $ 1236 million), Japan (US $ 1149 million), and
Belgium (US $ 927 million). Australia, Peru, USA and
Canada have served as major source countries for most
of the top importers of zinc ores and concentrates. India
has mainly exported to South Korea. It may thus be
mentioned that Belgium, Japan, Spain and Canada, the
other three largest, importers of zinc ores and
concentrates in the world, hold further potential for
exports from India. At present, India's export of zinc ores
and concentrates to Japan and Spain are insignificant.
In 2006-07, India did not export zinc ores and
concentrates to Belgium.

Aluminium Ores and Concentrates
World import of aluminium ores and concentrates
amounted to around US $ 2.3 billion in 2006. Major
importers were USA, Ukraine, Ireland, Spain and Italy.
Brazil, Guinea and Guyana have served as major
source countries for top importing countries. USA mainly
sourced from the Latin American region, especially
Jamaica, Brazil and Guyana. Ukraine sourced mainly

ores also, India needs to diversify its export markets and
concentrate on other Asian countries such as South
Korea and Japan.

Manganese Ores and Concentrates
World import of manganese ores and concentrate amounted to US $1.5 billion in 2006. Major import
markets include China, Japan,
Ukraine, Norway and South Korea.
These countries principally sourced
from countries such, as Australia,
Gabon, Ghana, Brazil and South
Africa. Except Japan, other major
importing countries have not sourced
from India. India's exports of'
manganese ores and concentrates
were mainly targeted to Japan and
China in the year 2006-07. It is
important that India diversify its export
basket of explore the potential of new
markets. Ukraine Norway and
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France, which are major importers in 2006, should thus
he targeted for export diversification.

Titanium Ores and Concentrates
World import of titanium ores and concentrates
amounted to US $ 1.09 billion in 2006. USA was the
largest importer accounting for imports of more than US
$ 200 million. Other major importers were Germany
(US $ 146 million), Japan (US $ 91 million). Taiwan (US
$ 81 million) and UK (US $ 70 million). Major importers
principally sourced in Australia, South Africa, Ukraine
and Canada. India was the largest source country for
Japan, with exports amounting to 44 percent India's total
export of titanium ores and concentrates in 2006-07.
Other major target markets of India were Malaysia,
Korea, and Australia. India's export of titanium ores
concentrates to other major import such as USA,
Germany, Taiwan and UK were insignificant. India thus
needs to concentrate penetrating in such markets.

Chromium Ores and Concentrates
World import of chromium ores and concentrates
amounted to US $ 1.09 billion in 2006. Major importers
were China, Russia, USA, Germany and Japan. India,
Turkey and South Africa were the main source countries
for these major importers. India's export of chromium
ores and concentrates were principally directed to
China. In the year 2006-07, over 88 percent of India's
total exports of chromium ores and concentrates were
directed to China. Japan (8.0 percent), UAE (2 percent)
and Indonesia were other major destinations for India's
chromium ore exports. India, thus, needs to. broaden
and diversity its export base, targeting countries such as
Russia and Germany.

were mostly the developed nations of the world like USA,
Japan, Germany and the United Kingdom. China, USA
mid Japan have been playing the role of both importer
and exporter. India has been a major exporter, catering
over 20 percent of the world's total imports. All major
importers have been sourcing from India. However,
India could endeavor to broad-base the market' share in
these countries.

Graphite
World import of graphite was around US $ 235 million
in 2006. Major importers were Japan, USA, Germany,
UK and South Korea. Germany and USA have been
importing as well as exporting graphite in 2006. Brazil is
another major source country catering to the import
requirements of Japan, USA and UK. India, holding third
largest reserve base in the world (next to China and
Czech Republic), and second largest producer (next only
to China) lags behind in terms of exports. This is another
potential item, the production of which could be
strengthened to increase exports.

Mica
Mica forms an important constituent of the export basket
of Indian ores and minerals. The world market for Mica
was valued at US $ 114 million and the major importers

Challenges & Competitive Landscape
The mining industry is largely a capital-intensive industry,
which acts as a significant barrier to entry and also raises
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the exit costs. In the world-mining scenario, there is a
growing tendency towards consolidation, with a few
multinationals dominating in several segments. The
consolidation also led to backward or forward
integration, especially with, the metals producers (steel
and aluminium) joining the minerals segment,
principally to defend the margins against escalating raw
material prices.

Investment Requirements
The mining sector has not attracted major investments
despite liberalization of this sector for private and foreign
investments. It may be mentioned that apart From right
policy initiatives, challenges associated with land
acquisition, onsite infrastructure development and
transportation systems are acting as different to
investment in this sector Another fallout is the insufficient
knowledge base about mining resources, mainly due to
inadequate funds for exploration activities.

Technological Challenges
The mining sector in the country is an age-old sector.
Although the sector has been opened for private foreign
investments since 1991, most of mining firms in India
still fall under the public sector domain, and require
significant investment for technology infusion. Obsolete
equipment is leading to lower productivity and
diseconomies of scale.

Insufficient Budget for Exploration
Activities
The vast pool of mineral resources in the country is still
very much untapped due to inadequate exploration
initiatives, it may he noted that the Latin American and
Australian regions have spent, in the year 2006, about
US $ 1700 million and US $ 800 million, respectively,
on exploration. India, which has an identical geological
terrain, spends, on an average only US $5 million on
promotional exploration.

Procedural Bottlenecks
Procedural complexities, especially the multi-level
approval procedure, under different statutes and rules,
are acting as major deterrent for investment growth in
the Indian mining: sector. Industry sources reveal that
procedural complexities involving statutory and nonstatutory clearances consume more than a year to get
mining license in India.

Inadequate Database on Mineral
Concessions

Infrastructure Bottlenecks

It is being felt that there is inadequate information about
areas available for different types of mineral concessionin India. Such inadequacy in information-base also acts
as a deterrent tor potential investor. Though there are
provisions under the MMDR Act to maintain
information/database of prospecting licenses, mining
leases, reconnaissance permits etc., it is not widely
available for public knowledge.

Inadequate infrastructure, both on-site and. off-site,
remains another bottleneck for the growth of the Indian
mineral sector. The .infrastructure requirement for the
Indian mining industry is not met fully due to insufficient
capital funds for investments.

Environmental Challenges
Mining activities involve various phases .such as
exploration and development, extraction, processing,
transportation and transshipment, Each of these phases
involve specific activities that can adversely affect
environment, The mining industry causes air pollution,
water pollution, deforestation, degradation of land,
noise and ground vibration, disturbance to local
ecology; flora and fauna, and .generation of waste, all
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of these causing huge impacts in and around the mining
areas. The expenses associated with mitigating such
challenges are significant,

Social Challenges
Social unrest happens in the absence of responsible
mining activities. In many parts of the country; mining
activity is ' often undertaken without the consent of the
local people. Responsible mining practices should
include paying due regard to cultural circumstances of
the local people and loss of access to common
resources.

Policy Initiatives
It may he worth considering some short to medium term
policy measures so as to improve the investment climate
to promote broad- based growth in this sector.
According to industry sources, clarity is limited in the
rules governing the sector, specially with regard to grant
or denial of concessions. The rules and regulations at
the Centre and State levels are at times conflicting and
confusing the investors. There should be a seamless
transition from the stage of reconnaissance permit
through prospective license to mining lease and security
of tenture should be guaranteed to the maximum extent
possible. The conditions for resettlement must also he
made transparent and the rights of those whose lands
are acquired must he suitably compensated.

profitability of the mining industry. Mine
developers/prospectors in several developed countries
are using laser measurement technologies, global
positioning systems, modern extraction technologies
and use of information technology in mine design and
planning. In the development, advancement and
utilization of such innovative technologies are very
important for the Indian mining sector to he cost effective
and globally competitive.

Infrastructure Development
The infrastructure requirement for the Indian mining
industry is not met fully due to insufficient capital funds
for investments. In addition to orienting the policies to
attract investments for creation of mining infrastructure,
the Government may have to encourage formation of
joint ventures and alliances for shared infrastructure
such as dedicated rail lines and power transmission
networks. Further, an appropriate institutional in-linework is also required for planning and promotion of
mining related infrastructure.

Stimulating Investment
Appropriate fiscal concessions may encourage
investment flows into the Indian mineral sector.
Internationally, several mineral-rich countries are
offering tax relief for investments made in the mineral
sector In India, under the New Exploration Licensing
policy the oil sector gets 100 percent deduction in
depreciation cost of exploration equipment within the
first year and about 50 percent on certain capital
machinery during the production stage. Such measures
may also he extended to other minerals to encourage
investment.

Establishment of On-line Registries
In order to make available the information related to
mineral title systems to the prospective investors and to
ensure adequate transparency while choosing; areas for
mineral concessions, it is important to establish on-line
registries, as available in many resource-rich nations
such as Australia and European countries.

Coordination Committee for Clearances
It is perceived that the existing procedures for obtaining
reconnaissance permit through prospective license to
mining lease were time-consuming and cumbersome. It
may he more effective if a Multi-Department
Coordination Committee is set up to clear the proposals
and grant various authorizations/licenses.

Increasing Competitiveness
The Indian mineral sector needs to improve the quality
and productivity in order to compete effectively in
international markers. Competitiveness could he
enhanced through efficiency in operations and prudent
cost-cutting measures, .through technology infusion.

Technology Upgradation
The world over, technological changes are driving the
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concerns. !t may he worth realising that the objective of
sustainable development in the mining sector should he
to maximize the investment returns and to ensure an
equitable distribution of the costs and benefits to the
existing generation without reducing the potential
benefits for the future generations to meet their own
needs.

Strengthening Human Resources
Majority of the personnel available in India are required
get requisite exposure in international practices There is
need for continuous upgradation to technology skills,
thereby the productivity in the sector could he upgraded.

Value Addition

Social Issues

Many state governments link the value addition clause
with the mining leases, and insist that the concession
holder-should set up the mineral processing unit within
the boundaries of the stare. It may he mentioned that
source of raw materials (mineral base) alone is not a
determinant factor for investment intentions. There are
host of other issues such as availability of power, labor
and technology that influence investment decisions.
Such conditions may have to be introduced in phases as
the prospective investors have unprecedented
opportunities across the world to access prospective
geological areas in almost every region of the world.

Though enabling provisions are made through law, it
should be the responsibility of the mining companies to
obtain the consent of local people to gain access to
land. While doing so, the cultural circumstances as also
the living standards of the local population are taken
into consideration.

Conclusion
India's exports have largely been confined to only few
minerals, with iron ore accounting for a significant
share. It is therefore wise to diversify its export basket with
mineral products that have a longer life index or with a
larger reserve-base. India may, at the same rime, identify
the markets that can be tapped for such expanded list of
products. This would not only help the country to have a
diversified export base, but also avoid depletion or
exhaustion of specific ores that may be critical for the
development of the country in the years to come. This
could he achieved through a more pro-active approach
to undertake exploration activities. It is a matter of fact
that the players in this sector have to increase their
investments in exploration activities and make the
mining activity as a composite business and not as a
stand-alone business. Once exploration is given a
greater emphasis in the business models of the players in
this sector, mining would become a lucrative activity with
an increasing volume of proven mineral reserves across
the country. An appropriate incentive framework may
also need to be developed in order to
attract private sector foreign investment in
exploration related activities in the
country. Mineral Exploration Tax Credit,
as has been extended in some mineralrich countries, may be one such measure
to attract exploration-oriented investment
in the Indian mineral sector.

Environment Friendly Approach
Extraction and development of minerals are closely
interlinked with other natural resources like land, water,
air and forest. The areas in which minerals are often
present, have other resources presenting a choice of
utilization of the resources. Some such areas are
ecologically fragile and some are biologically rich. It is
necessary to take a comprehensive view to facilitate the
choice or order of land-use keeping in view the needs of
development as well as needs of protecting the forests,
environment and ecology.

Sustainable Development
One of the major challenges faced by the Indian mining
sector is integration of economic activity with social

Full study is available with Dharmendra
Sachan,
Chief Knowledge Officer, EXPORT- IMPORT
BANK OF INDIA, Centre One Building,
Floor 21, World Trade Centre Complex,
Cuffe Parade, Mumbai - 400 005, India.
Phone : +91 22 2218 0379
Fax : +91 22 2218 3070
E-mail:dharmendra@eximbankindia.in +
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Mirow Succeeds Lemierre
as New EBRD President

The Board of Governors of the EBRD named Thomas Mirow of Germany as
the Bank's fifth President, replacing Jean Lemierre who is stepping down at
the end of two four-year terms.
Mirow is currently State Secretary at the German Finance Ministry, where his
responsibilities include national and international financial market policies
and the activities of international financial institutions and multilateral
development banks.
He assumes the presidency as the Bank is increasingly shifting the focus of its
activities further east and south-east in line with the requirements of its
countries of operations.
Speaking after the Governors' decision, Mirow said: “I am greatly honoured
to be joining an institution that has achieved so much in so few years since
the collapse of the Berlin Wall. The region where the Bank works still faces

Kazakhstan Gets
$400 mln loan for
Modernising Power Grid

many challenges and I am
convinced that the EBRD has the
skills, the experience and the
determination to help the region
meet those challenges.”
Mirow, 55, was born in Paris. After
graduating from the University of
Bonn in 1975, he worked as the
assistant and then as chef de
cabinet to former German
Chancellor Willy Brandt, then
Chairman of Germany's Social
Democratic party.
After serving as Director of the Press
Office of the city-state of Hamburg,
Mirow held several senior positions
within the Hamburg administration,
where, between 1997 and 2001,
he was state minister for
economics. He also held several
senior management and advisory
positions in the private sector.
He was Director General for
Economic Policy in the Federal
Chancellery in 2005 and
appointed State Secretary at the
Federal Finance Ministry in
November 2005.
Mirow succeeds Lemierre, of
France, on 3 July, 2008, becoming
the second German President in the
17-year history of the EBRD after
Horst Koehler who led the Bank
between 1998 and 2000.
+

high-voltage equipment to ensure the efficiency,
reliability and safety of Kazakhstan's transmission
system.
The project is the first signing under the Sustainable
Energy Action Plan (SEAP), launched by the Government
of Kazakhstan and the EBRD recently to promote the
conservation and rational use of energy resources as
well as the efficient and sustainable supply of power and
energy in the country.

The EBRD is providing the state-owned Kazakhstan
Electricity Grid Operating Company (KEGOC) with a
$400-million syndicated unsecured loan to finance the

The EBRD will provide half of the loan to KEGOC with
the remaining $200 million (€127.5 million) to be

second stage of the modernisation of substations and
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syndicated to financial institutions, including Bayerische
Landesbank, Dexia Credit Local, Unicredit Group, RZB,
Banca Infrastrutture Innovazione e Sviluppo S.p.A,
Cordiant Capital, Calyon and Kommunalkredit
International Bank under a A/B loan structure.
Successful syndication at tenors reaching an
unprecedented 15 years is expected to send a reassuring
signal to the investment community in Kazakhstan as
well as to international investors in Kazakhstan in
currently challenging market circumstances.
Volker Kuntz, Senior Vice President of Bayerische
Landesbank said: “By investing in this project to increase
the power system stability and reliability in Kazakhstan,
BayernLB makes a considerable contribution to
Kazakhstan's economic development and by fostering
sustainability, plays an active role in protecting the
environment and in meeting needs of future
generations.”
Kazakhstan's available power capacity is largely located
in the north, while in the south energy has to be
imported. KEGOC is currently trying to eliminate the
imbalance with the construction of a new north-south
transmission line, which the EBRD is co-financing and
which is due to be completed in 2009. The Bank has
also been involved in the modernisation of the existing
transmission infrastructure since 1999.

In addition to making investments, the EBRD will use the
SEAP framework to support the drafting of relevant laws,
improvements of the regulatory framework and the
introduction of best international practice. The EBRD is
already working directly with the government on an
advisory basis to improve existing legislation and can
provide additional assistance through technical
cooperation funds.

Almassadam Satkaliyev, President of KEGOC, said “the
signing of the loan for the Implementation Phase II
became feasible due to the systematic work of the
Government of Kazakhstan in developing the electricity
sector. Other positive factors include support provided
by the holding Samruk and the high level of relations
with the EBRD that arranged the syndication of the loan
on optimal terms.”

The Sustainable Energy Action Plan was signed by
Kazakhstan's Minister of Economy and Budget Planning,
Bakhyt Sultanov, Minister of Energy and Mineral
Resources, Sauat Mynbayev, Minister of Environmental
Protection, Nurlan Iskakov, Chairman of the Agency for
Regulation of Natural Monopolies, Nurlan
Aldabergenov, and EBRD President Jean Lemierre.

The Government of Kazakhstan is determined to reduce
the high energy intensity of the domestic economy in
light of the rapidly growing demand in the country and
increasingly constrained supply capability. To achieve
this, the SEAP envisages a two-tier approach with
investments in energy saving and efficiency measures as
well as in the rehabilitation and construction of power
plants.

“This agreement underlines the strong relationship
between Kazakhstan and the EBRD”, President Lemierre
said. “We strongly support the country's drive to increase
its energy security and have a very strong pipeline of
energy projects in Kazakhstan both on the demand and
supply side.”

The plan also recommends policy and regulatory
measures to be implemented by the government with
support from the EBRD. The ultimate objective is to
support Kazakhstan's sustainable growth, economic
diversification and competitiveness.

The EBRD is the largest single investor outside the oil and
gas sector in Kazakhstan. To date the Bank has signed
about 100 projects and invested €3.5 billion in the
+
country.
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Growth Fund to Help Boost
Kazakh Private Sector
Investment
The EBRD Board of Directors has approved the establishment of
the new Kazakhstan Growth Fund to strengthen private
companies in non-extractive industries in the country by providing
equity or equity related investments, raising standards of
corporate governance and transparency and contributing to the
restructuring of medium-sized companies.
The Fund will be set up jointly by the Kazyna Sustainable
Development Fund, a state-owned joint stock company, and the
EBRD and will have a capital of $125 million. The Fund will be an
active investor taking stakes in private companies with a focus on
construction materials, food production, processing and
packaging, primary extraction equipment and services,
metallurgy, wood processing and textiles production and
processing.
The Fund will operate on market principles and adopt the highest
standards of corporate governance. At a later stage it is

envisaged to transfer ownership
management company to the
management team which would then
follow-on fund with a majority of
capital.

of the
Fund's
raise a
private

The Kazakhstan Growth Fund will provide
companies located in Kazakhstan or in
neighbouring countries but with strong links to
Kazakhstan with much-needed equity to which
local companies still only have limited access.
At the Fund the EBRD's investment will promote
institution building, a market-oriented
approach and international best practice. The
Bank's investment will furthermore support the
development of the private equity market in
Kazakhstan.
EBRD Business Group Director Olivier
Descamps commented on the establishment of
the Kazakhstan Growth Fund: “This is an
important milestone in leading a state-owned
institution to the market and could not happen
more timely than at a moment when the
provision of equity is more relevant than ever in
Kazakhstan.”
+

Reaching Out to Remote Russian Rural Regions
The European Bank for Reconstruction and Development (EBRD)
has officially opened an office in the Volga city of Samara, the
fourth such regional office in Russia, as part of a long-term bank
strategy which combines pushing deeper into Russia's regions and
getting closer to its local clients.
The Samara office, opened by EBRD First Vice President Varel
Freeman, covers the Volga Federal District where over 20 percent
of Russia's population lives.
The EBRD, the largest single financial investor in the Russian
economy, now has four offices outside Moscow: in St. Petersburg,
Ekaterinburg, Vladivostok and now, Samara.
The Bank has started the procedure to add a further two regional
offices in the cities of Krasnoyarsk and Rostov-on-the Don. These
offices will, respectively, cover Siberia and Southern Russia.
The EBRD's Samara office covers the Volga Federal district, one of
the seven such administrative units into which Russia is divided,
and its opening underlines the Bank's strong commitment to
regional development, Freeman said at a ceremony marking the
inauguration which was attended by local authorities and
representatives of the business community.
Of the €2.3 billion which the EBRD committed to Russia in 2007,
as much as 90 percent was earmarked for projects outside
Moscow and St. Petersburg, said Alain Pilloux, the EBRD's
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Business Group Director in charge of Russia.
What also has to be remembered is that for
every Euro that the EBRD invests, it mobilises
another two Euros from its partners, Pilloux
added.
The Bank's cumulative investments to date in
the Volga Federal District amount to €620
million and cover a wide range of activities
extending from the motor industry to fertilisers,
civil aviation to hydroelectric power. These
include three projects to modernise the supply
and treatment of municipal water, as well as
funding for the banking sector and the EBRD's
extensive programme to support small,
medium and micro businesses.
After the opening, Freeman plans to visit other
parts of the Volga Federal district to meet with
local authorities and discuss progress on
existing and potential future EBRD deals. He
will be accompanied on his trip, which will
include visits to Kazan, Togliatti and Ulyanovsk,
by Pilloux and Michael Hoffmann, head of the
EBRD office in the Volga Federal District.
+
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Index to Help
Sustainable Energy
Strategies Launched
The EBRD has launched a new Index of Sustainable
Energy (ISE) as part of its drive to help countries across its
region of operations secure a sustainable supply of
energy.

The ISE reflects striking contrasts in energy strategies and
practices across the region. Western European nations
tend to score around 0.8 on the composite scale, while
new EU members score 0.5 or above, with the exception
of Estonia, just below 0.5.

This new monitoring tool will allow experts and policymakers to benchmark individual countries' progress in
reform of three key areas energy efficiency, development
of renewable energy sources and policies to address
climate change.

While some south-eastern European countries, such as
Croatia score close to the new EU members, most
countries in the western Balkans countries score below
0.4, as do both Russia and Ukraine.

The Index, which is described in the just-released EBRD
brochure Securing Sustainable Energy in Transition
Economies, provides a way of assessing how closely a
country's policies, institutions and performance follow
international best practice and serves as a guide for
pinpointing areas of potential improvement.

The result for the bulk of the CIS countries is between 0.2
and 0.3 whether they are energy-rich countries or energy
importers.

EBRD chief economist Erik Berglof noted that, while
energy challenges across the transition region vary, “it is
increasingly evident that all countries need to develop
coherent policies to guarantee a steady supply of energy,
to use energy efficiently and to minimise the impact of
energy use on the environment.”

The Index reveals the complex relationship between
institutions and outcomes. The establishment of good
institutions, the authors note, does not always lead
immediately to better outcomes; enforcement takes time
and outcomes may improve only with a lag.
At the same time, some countries may have relatively
good outcomes (in terms of energy or carbon intensity)
despite a less advanced institutional structure. Albania,
Bosnia and Herzegovina, Georgia, the Kyrgyz Republic
and Tajikistan fit this pattern. This is due to these
countries large endowments of renewable resources
(particularly water, used extensively in hydroelectric
generation plants) combined with their less energyintensive industries and comparatively low level of
economic output.

“By setting a common yardstick such as the ISE, policymakers and opinion leaders can benchmark progress in
their own countries and learn from the experience of
others,” Berglof said.
The basic structure of the indicator relies on three pillars
(institutions, market incentives and outcomes) within
each of the three components (energy efficiency-EE,
renewable energy -RE and climate change -CC). These
pillars form the basis of a sustainable energy system.
The ISE scores range from 0 to 1, with 0 representing a
lack of institutions and market incentives to implement
sustainable energy solutions coupled with poor energy
outcomes (high carbon and energy intensity and little or
no electricity generated by renewable resources) and 1
indicating an economy with strong sustainable energy
institutions, market mechanisms and energy outcomes
ranking in the top 20 per cent globally.

The Index of Sustainable Energy is a new and useful tool
that reveals the urgency of improving institutions and
market incentives now, as decisions taken today on
technology, equipment and the entire energy
infrastructure in the transition countries will affect energy
efficiency and the ability to mitigate climate change for
generations to come.
+
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Pact with World Bank to Raise
Ukraine Farm Yield
The EBRD and the World Bank have called for new
government policies to help boost investment in
agriculture in Ukraine and to unlock the huge potential
the country has to increase farming output.

increased export potential.
It is particularly important to respond to high food prices
with appropriate policies and not with short-term
reactions such as the introduction of export restrictions,
the EBRD and World Bank said

At a conference on agribusiness organised jointly with
the Ministry of Agrarian Policy of Ukraine, the two
institutions said the current high food prices were a
major opportunity for Ukraine, a net grain exporter.
Ukraine is one of the few countries in the world that are in
a position to significantly increase net exports and make
up for emerging deficits elsewhere.

T h e y a l s o m a d e t h e f o l l o w i n g l o n g- t e r m
recommendations, saying it is important to:
• Increase investments in storage, handling, transport
and market information infrastructure;
• Establish an institutional framework for tradable land
titles and lift the moratorium on land sales;

However, they noted that private investment in farming
demand sound and transparent policy but also
appropriate infrastructure and investments in public
goods. Infrastructure problems include inadequate
physical capacity of railway networks, ports, the road
system as well as storage and investment in public goods
should address issues such as research, extension and
farm education.

• Develop a regulatory basis to support financing
instruments such as warehouse receipts and hedging
instruments such as futures markets;
• Significantly increase public investment in agricultural
research, development and extension, and in the
training of agricultural specialists and farm managers;
• Establish a veterinary and food safety control system
compliant with EU regulation and invest in the
certification infrastructure that would give Ukraine
access to the European market.

A shift in policies and increases in private and public
investments could help Ukraine to increase its grain
production, possibly to as much as 70 million tonnes
(from around 35 million tonnes in recent years). The
increased production would largely translate into

• Strengthen the market for agricultural inputs (seeds,
fertllizers, equipment and
services)
It is also important to try to deal
with the social implications of
high food prices. The two
banks said the negative impact
of higher domestic food prices
should be cushioned with
targeted social assistance
programs. They also noted that
the underlying cause of
inflation is an overheating
e c o n o m y. A p p r o p r i a t e
macroeconomic policies must
be put in place to deal with
inflation in general.
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• Designing appropriate food safety and
certification systems;
• Moving towards an efficient system of
state support (de-coupled payments) to
agriculture;
• Devising targeted social assistance
programs for the rural poor and those
affected in particular by rising food prices.
The EBRD is the single largest investor in the
agribusiness sector in the region where it
operates. Its involvement in the agribusiness
sector spans all activities throughout the
production chain, from farming, processing
and trading to food distribution, packaging
and retail.
The Bank has also played a major role in
developing the sector by supporting local
and foreign corporate clients as well as
micro, small and medium sized enterprises.

“This country has huge potential. With the right policies levels of
investment can be increased and output can be increased
significantly as well,” said EBRD Agribusiness Director, Gilles
Mettetal. “The EBRD is more than prepared to help support this
investment”

In 2007 the EBRD invested €520 million in
the agribusiness sector and expects to invest
roughly the same amount this year.

“The public and private sectors need to work together to ensure the
opportunities Ukraine has in agriculture are fully utilized”, said Paul
Bermingham, World Bank Country Director for Belarus, Moldova
and Ukraine. “The World Bank is ready to assist the Government in
making the transition to a new, market-based policy framework and
public investment program.”

More recently the EBRD provided a $20
million loan to Ukraine's agribusiness group
Astarta, to support its drive to put into
operation equipment to achieve higher
energy efficiency at its sugar production
plants as well as in sugar beet farming
operations.

The EBRD can help tackle these challenges and unleash the
region's production potential by
• Supporting investments in the agribusiness sector and related
infrastructure;
• Assisting in the development of financing instruments such as
warehouse receipts;
• Supporting an effective policy dialogue involving the private
sector and government officials at different levels.
The World Bank can help in the development of appropriate
and consistent policies and the provision of key public goods
including by
• Building key rural social infrastructure;
• Addressing market failures through upgrading research and
extension services, farmer vocational training and information
systems;
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The World Bank has invested over US$5.5
billion in Ukraine since 1992, with around
US$ 677 million of commitments in the
agricultural sector. It has also provided
extensive analytical and advisory services in
the sector to help remove obstacles for
increased competitiveness.
Against the background of the global food
crisis, the World Bank prepared a policy note
entitled “Competitive Agriculture or State
Control: Ukraine's response to the global
food crisis”, highlighting opportunities for
Ukraine to benefit from the current situation
on international markets, whilst mitigating
the social impact of higher food prices at
home.
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Èíäèéñêàÿ ôàðìàöåâòè÷åñêàÿ
óïàêîâî÷íàÿ ïðîìûøëåííîñòü
äîñòèãàåò íîâûå ìíîãîîáåùàþùèå
âûñîòû
Ñåãîäíÿ, èíäèéñêàÿ ôàðìàöåâòè÷åñêàÿ
óïàêîâî÷íàÿ ïðîìûøëåííîñòü îöåíåíà â
23 ìèëëèàðäà äîëëàðîâ ÑØÀ è ñ÷èòàåòñÿ
íîâîé ïðîãðåññèâíîé è ïåðñïåêòèâíîé
îòðàñëüþ äëÿ ïðåäïðèíèìàòåëåé è ðûíêà.
Å¸ òåìï ðîñòà ñîòàâëÿåò 15% ãîäîâûõ, â
äâà ðàçà áîëüøå ÷åì òåìï ðîñòà
ìåæäóíàðîäíîé óïàêîâî÷íîé
ïðîìûøëåííîñòè.
Óïàêîâî÷íîå äåëî âûïîëíÿåò êàê íóæäû
ôàðìàöåâòè÷åñêîé ïðîìûøëåííîñòè òàê è
ï îò ð å á è òåë å é â ò ð ¸ õ à ñ ï å ê ò à õ –
ïðåçåíòàöèÿ, çàùèòà è ñîõðàíåíèå.
Êðàñèâûé âèä óïàêîâêè â ôàðìàöåâòèêå íå
ÿâëÿåòñÿ ñàìûì âàæíûì. Óïàêîâê à
ë å ê à ð ñ ò â à ä îë æ í à è ì åò ü â à æ í ó þ
èíôîðìàöèþ êàñàþùóþñÿ ñîäåðæàíèÿ,
õèìè÷åñêîãî ñîñòàâà, ìåòîäà
ó ï îò ð åáë å í è ÿ , õ ð à í å í è ÿ , ä î ç û,
ïðåäîñòîðîæíîñòåé, ê àñàþùèõñÿ
èñïîëüçîâàíèÿ, äàòû âûïóñêà è ñðîêà
õðàíåíèÿ, íîìåð ïàðòèè è ò.ä.
Áîëåå ñîâðåìåííûå ëåêàðñòâåííûå
ïðåïàðàòû, ñòðîãèå òðåáîâàíèÿ
ïðàâèòåëüñòâà è áîëåå âèäíûå èãðîêè íà
íîâûõ ïîÿâëÿþùèõñÿ ðûíêàõ çíà÷èòåëüíî
óâåëè÷èëè ñïðîñ íà ôàðìàöåâòè÷åñêèé
óïàêîâî÷íûé ìàòåðèàë. Ñîãëàñíî äîêëàäó
îïóáëèêîâàííîìó ãðóïïîé Ôðèäîíèÿ,
ñïðîñ íà ôàðìàöåâòè÷åñêóþ òàðó áóäåò
åæåãîäíî âîçðàñòàòü íà 6.5%. Ïîäñ÷èòàíî,
÷òî îáîðîò ðûíêà äîñòèãíåò â 2016 ãîäó 32
ìèëëèàðäà äîëëàðîâ ÑØÀ. È òàêæå
îæèäàåòñÿ, ÷òî ÑØÀ, Àâñòðàëèÿ è Åâðîïà
ïîãëàòÿò áîëüøóþ ÷àñòü ýòîãî ðûíêà,
áë à ãîä à ð ÿ ï ð è ñ ó òñ ò â è þ ñ à ì û õ
ñîâðåìåííûõ ñåêòîðîâ ïðîèçâîäñòâà
ìåäèöèíñêèõ ïðåïàðàòîâ.
Èíäèéñêàÿ óïàêîâî÷íàÿ ïðîìûøëåííîñòü
ïðîèçâîäèò øèðîêèé ðÿä óïàêîâêè,
íà÷èíàÿ îò ðûõëîé óïàêîâêè, óïàêîâêè
ïà÷êàìè, óïàêîâêè â ïëàñòìàññîâóþ
ïë¸íêó è äî àëþìèíèåâîé óïàêîâêè, (Alu).
Ñèëà óïàêîâî÷íîé ïðîìûøëåííîñòè
çàêëþ÷àåòñÿ â òîì, ÷òî ïî÷òè âñ¸
íóæäàåòñÿ â óïàêîâêå áóäü ýòî òâ¸ðäîå,
ãðàíóëèðîâàííîå èëè æèäêîå âåùåñòâî.
Â

ñâÿçè

ñ

÷åì

óïàêîâî÷íàÿ

ïðîìûøëåííîñòü ðàçðàáîòàëà ðÿä âàðèàíòîâ óïàêîâêè
ïëàñòìàññîâîé, ñòåêëÿííîé, áóìàæíî, àëþìèíèåâîé, áóòûëîê èç
ïîëèýòèëåí- òåðåôòîëàòà, òåõíîëîãèè äëÿ íàðûâíîíî ïëàñòûðÿ.
Ïîìèìî ýòîãî, åñòü óïàêîâêà èìåþùàÿ ãîëîãðàììû äëÿ òîãî
÷òîáû çàùèòèòü ïîäëåííîñòü ëåêàðñòâà è áîðîòñÿ ñ
ôàëüñèôèêàöèåé è êîíòðàôàêöèåé.
Ñ äðóãîé ñòîðîíû, áëàãîäàðÿ ñîâðåìåííîìó óïàêîâî÷íîìó
îáîðóäîâàíèþ, îáåñïå÷èâàþùåìó òî÷íóþ äîçèðîâêó è
ñïåöèôè÷åñêèå ëåêàðñòâà äëÿ èíäèâèäóàëüíîãî ñïðîñà, Èíäèÿ
ïðîäâèíóëàñü íà øàã âïåð¸ä.
Ôàðìàöåâòè÷åñêàÿ ïðîìûøëåííîñòü Èíäèè äâèæåòñÿ âïåð¸ä ñî
âðåìåíåì, óñâàèâàÿ íîâåéøèå ñîâðåìåííûå òåõíîëîãèè,
ïðåäîñòàâëÿþùèå ê àê áåçîïàñíîñòü òàê è óäîáñòâî
èñïîëüçîâàíèÿ óïàêîâêè. Ñåé÷àñ óïàêîâî÷íàÿ ïðìûøëåííîñòü
âñ¸ ÷àùå íà÷àëà èñïîëüçîâàòü òåõíîëîãèþ Alu – Alu è
çàùèù¸ííóþ îò âîðîâñòâà èëè íåóìåëîãî îáðàùåíèÿ óïàêîâêó.
Ãëàâíàÿ ïðè÷èíà ýòîãî ÿâëÿåòñÿ óäîáñòâî, âíåøíèé âèä è çàùèòà
îò õèùåíèÿ.
Â êà÷åñòâå ýôôåêòèâíîé ìåðû â áîðüáå ñ ôàëüñèôèêàöèåé è
êîíòðàôàêöèåé êîìïàíèÿ Innovative Solutions Bilcare íåäàâíî
ïðèîáðåëà áàçèðóþùóþñÿ â Ñèíãàïóðå Singular ID ïîñðåäñòâîì
ñîåé äî÷åðíîé êîìïàíèè Bilcare Singapore.
Singular ID èëè èíäèâèäóàëüíàÿ èäåíòèôèêàöèÿ ïðåäîñòàâëÿåò
áðåíäîâóþ ïðîäóêöèþ, çàùèùåííóþ îò ôàëüñèôèêàöèè è
êîíòðàôàêöèè. È óñëóãè íà ïëàòôîðìå íàíîòåõíîëîãèè.
Óïàêîâêà ÿâëÿåòñÿ êàê áû íèñòðóìåíòîì â ñòðîèòåëüñòâå
îòíîøåíèé ìåæäó ëåêàðñòâîì è ïàöèåíòîì èëè ïîòðåáèòëåì.
Óïàêîâêà â ôàðìàöåâòè÷åñêîì ñåêòîðå èãðàåò åùå îäíó âàæíóþ
ðîëü, ïîòìó ÷òî îíà êàñàåòñÿ âîïðîñîâ âûïîëíåíèÿ îïðåäåë¸ííûõ
òðåáîâàíèé â óïîòðåáëåíèè ëåêàðñòâà è óäîáñòâà äëÿ ïàöèåíòà. È
ýòà çàäà÷à îñîáåííî óñëàæíÿåòñÿ âñëó÷àå ëåêàðñòâ äëÿ äåòåé è
ïðåñòàðåëûõ.
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ïðîèçâåä¸ííîé íà îñíîâå íàíîòåõíîëîãèè.
Ñîãëàñíî íåäàâíèì èññëåäîâàíèÿì ôèðìû
«Íàíî ðûíêè», îæèäàåòñÿ, ÷òî RFID âîçðàñò¸ò äî
4.8 ìèëëèàðäîâ äîëëàðîâ ÑØÀ (€3.8ìðä) â
2011ãîäó è äîñòèãíåò 14.1ìðä äîëëàðîââ 2013
ãîäó.

Ïðîìûøëåííîñòü ðàñò¸ò, íî åñòü îïðåäåë¸íûå äåëà, î
êîòîðûõ íóæíî ïîáåñïîêîèòñÿ. Ôàëüñèôèêàöèÿ è
êîíòðàôàêöèÿ íàíîñèò âðåä êàê áðåíäó òàê è ïàöèåíòó.
Áðåíä ñïåöèôè÷åñêîé êàòåãîðèè âûøåäøèé íà ðûíîê
èìååò ðÿä äðóãèõ áðåíäîâ èììåòèðóþùèõ åãî óïàêîâî÷íûé
ôîðìàò. Ýòî ïðèâîäèò ê áîëüøèì ïîòåðÿì, ïîìèìî
îïàñíîñòè çäîðîâüþ ïàöèåíòà.
Ñîâìåñòèìîñòü ïðîäóêöèè è óïàêîâêè òîæå ÿâëÿåòñÿ
êëþ÷åâûì ôàêòîðîì, êîòîðûé ïðîèçâîäèòåëè äîëæíû
ïðèíÿòü âî âíèìàíèå, âî âðåìÿ óïàêîâêè ëåêàðñòâà. Åñëè
óïàêîâî÷íûé ìàòåðèàë ðåàãèðóåò ñ ëåêàðñòâîì, òî
ïîëíîñòüþ òåðÿåòñÿ ýôôåêòèâíîñòü ëåêàðñòâà.
Ïîýòîìó ñïðîñîì ÷àñà ÿâëÿåòñÿ íîâàòîðñòâî â ñåêòîðå
óïàêîâêè. Ñåé÷àñ óïàêîâêà äîëæíà âûïîëíÿòü ñâîþ
ôóíêöèîíàëüíóþ ðîëü è òàê æå äîëæíà áûòü áîëåå
áëàãîïðèÿòíîé äëÿ ïàöèåíòà.
Óïàêîâî÷íûå êîìïàíèè âî âñ¸ì ìèðå èçó÷àþò ïóòè
ðàçðàáîòêè ìàòåðèàëîâ îñíîâàííûõ íà íàíîòåõíîëîãèè.
Íåêîòîðûå ãëîáàëüíûå êîìïàíèè ïûòàþòñÿ ðàçðàáîòàòü
íàíîêîìïîçèòíûå ïîëèìåðíûå ïë¸íêè, ñîñóäû, ïîêðûòèÿ è
òèïîãðàôè÷åñêèå êðàñêè äëÿ óïàêîâî÷íûõ ìàòåðèàëîâ. Ê
ïðèìåðó, êîìïàíèÿ Mitsubishi Gas Chemical Company, Inc.
(Mitsubishi) âìåñòå ñ Nanocor Inc.
(Nanocor), äî÷åðíàÿ êîìïàíèÿ êîðïîðàöèè AMCOL
International Corporation, ðàçðàáîòàëè íàíîêëåé / MXD6,
íåëîíîâóþ ñìåñü ( íåëîíîâûé íàíîêîìïîçèò ) äëÿ
èñïîëüçîâàíèÿ áàðüðíûõ ñëî¸â â ìíîãîñëîéíûõ áóòûëêàõ
èç ïîëèýòèëåí- òåðåôòîëàòà. Èíòåðåñíî îòìåòèòü, ÷òî
ñå÷àñ íà ðûíêå åñòü 250 âèäîâ ïðîäóêöèè ñ óïàêîâêîé
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Ïðîìûøëåííîñòü ïî ïðîèçâîäñòâó óïàêîâî÷íûõ
ì à ø è í ä îë æ í à â û ï îë í ÿ ò ü ä â à í à á î ð à
òðåáîâàíèé, ïåðâûé ýòî óäîâëåòâîðÿòü íóæäû
âíóòðåííèõ ôàðìàöåâòè÷åñêèõ êîìïàíèé,
êîòîðûå õîòÿò êðóïíîìàøòàáíîå ïðîèçâîäñòâî,
ïðîñòûå äåøîâûå ìàøèíû, êîòîðûå ïðè íèçêîì
òåõóõîäå äàþò áîëüøóþ ïðîäóêòèâíîñòü. È
âòîðîé ýòî óäîâëåòâîðÿòü ïðåäïðèÿòèÿ
âûïóñêàþùèå ïðîäóêöèþ íà ýêñïîðò, èì íóæíû
ñîâðåìåííûå ñ âûñîêîé àâòîìàòèêîé, íàä¸æíûå
ìàøèíû,
êîòðûõ ìîæíî áûñòðî çàìåíÿòü è
óñîâåðøåíñòâîâàòü. Ìàøèíû äîëæíû ïîäõîäèòü
êàê äëÿ êðàòêîâðåìåííîãî òàê è äîëãîñðî÷íîãî
èñïîëüçîâàíèÿ è áûòü ñïîñîáíûìè ñïðàâëÿòñÿ ñ
ðàçëè÷íûìè äèçàéíàìè óïàêîâîê, ÷òîáû
âûïîëíèòü òðåáîâàíèÿ ñïåöèôè÷åñêèõ ñòðàí. Ïðè
î á î ðóä î âà í è è ä îë æ í û á û ò ü ä î ê ó ì å í ò û
ïîäòâåðæäàþùèå ëåãàëèçàöèþ è ñåðòèôèêàöèþ
ìàøèíû. Òàê æå áîëüøóþ ðîëü èãðàåò ôàêòîð
ýñòåòèêè...
Âíóòðíÿÿ ïðîìûøëåííîñòü ïî ïðîèçâîäñòâó
óïàêîâî÷íîãî îáîðóäîâàíèÿ íàõîäèò òðóäíûì
âûïîëíèòü òðåáîâàíèÿ ñåãìåíòà
îðèåíòèðîâàííîãî íà ýêñïîðò, çà èñêëþ÷åíèåì
íåñêîëüêèõ ïðåäïðèÿòèé, ïîòîìó ÷òî îíà âñ¸ åù¸
íå ïîäãîòîâëåíà íà âñå 100%. Ïîýòîìó
ôàðìàöåâòè÷åñêîé ïðîìûøëåííîñòè ïðèõîäèòñÿ
èìïîðòèðîâàòü óïàêîâî÷íûå ìàøèíû èç Åâðîïû,
ÑØÀ è Êîðåè. È òàê êàê íåò äîñòàòî÷íîãî
îáó÷åííîãî ïåðñîíàëà, îíè èìïîðòèðóþò ìàøèíû,
êîòîðûìè ëåãêî îïåðèðîâàòü. Åùå îäíîé ÷åðòîé
ýòèõ ìàøèí ÿâëÿåòñÿ òî, ÷òî â õîäå îïåðàöèè
ïîòåðè óïàêîâî÷íîãî ìàòåðèàëà ìèíèìàëüíûå,
÷òî â ñâîþ î÷åðåäü ñîêðàùàåò ðàñõîäû íà
ïðîèçâîäñòâî óïàêîâêè.
Èíäèéñê àÿ ôàðìàöåâòè÷åñê àÿ èíäóñòðèÿ
ñòðàäàåò èç-çà íåñêîëüêèõ ïðîáëåì. Èìè
ÿâëÿþòñÿ ôàëüñèôèêàöèÿ è êîíòðàôàêöèÿ,
ïàäåíèå ïðèâåðæåííîñòè ê ëå÷åíèþ
(Ïðèâåðæåííîñòü ê ëå÷åíèþ îçíà÷àåò ïðèåì
ïðåïàðàòîâ ïàöèåíòîì ñ òî÷íûì ñîáëþäåíèåì
ãðàôèêà ïðèåìà è äîçèðîâêè), íåîáõîäèìîñòü
óäîáñòâà, ñòîèìîñòü êîìóííèêöèè è ñòàáèëüíîñòè
ôîðìóëÿöèé. Ýôôåêòèâíàÿ óïàêîâêà ìîæåò
ïîìî÷ü ïàöèåíòó ïîëó÷èòü ïîäëåííîå ëåêàðñòâî,
íóæíóþ ïîìîùü è òåì ñàìûì çàùèòèòü ïàöèåíòà
îò âñåõ ýòèõ ïðîáëåì. Ïîýòîìó ïîòðåáíîñòüþ ÷àñà
ÿâëÿåòñÿ ïîñòîÿííûå èííîâàöèè,
óñîâåðøåíñòâîâàíèå â ñâåòå êðèòè÷åñêè âàæíîé
î ç à á î÷ å í í î ñ ò è î á î ê ð ó æ à þ ù å é ñ ð åä å ,
òðàíñïîðòèðîâêå è õðàíåíèè.
+
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Ðîëü êîíñåðâàíòîâ â
ïðîäëåíèè ñðîêà ãîäíîñòè
ôàðìàöåâòè÷åñêèõ
ïðåïàðàòîâ è
óâåëè÷åíèè ïðèáûëè êîìïàíèé
Àêòèâíûå ôàðìàöåâòè÷åñêèå èíãðåäèåíòû (ÀÔÈ )
ÿâëÿþòñÿ âàæíåéøåé ñîñòàâëÿþùåé âñåõ
ëåêàðñòâåííûõ ñðåäñòâ. Ôàðìàöåâòè÷åñêèå êîìïàíèè
äîáàâëÿþò íåàêòèâíûå êîìïîíåíòû â ìåäèöèíñêèå
ïðåïàðàòû äëÿ ïðåîäîëåíèÿ ñëîæíîñòåé
ïðîèçâîäñòâåííîãî ïðîöåññà ñ òåì ÷òîáû ñäåëàòü
ïðîèçâîäñòâî ýêîíîìè÷åñêè îïðàâäàííûì, à ãîòîâûå
ëåêàðñòâåííûå ôîðìû - áîëåå óäîáíûìè â ïðèìåíåíèè.

çàâèñèìîñòè îò äîçû, â òî âðåìÿ êàê ðàçíûå âèäû
êîíñåðâàíòîâ âûïîëÿþò ðàçëè÷íûå ôóíêöèè.
Íàïðèìåð, ñâÿçóþùèå âåùåñòâà óäåðæèâàþò âìåñòå
ñîñòàâëÿþùèå ïðåïàðàòîâ, ïðåäîòâðàùàÿ èõ îò
ðàññûïàíèÿ è íå çàòðóäíÿÿ èõ äâèæåíèå â
ïèùåâàðèòåëüíîì òðàêòå. Ñìàçûâàþùèå âåùåñòâà
íåîáõîäèìû äëÿ îòñîåäèíåíèÿ ãîòîâûõ òàáëåòîê îò
ïðîèçâîäÿùèõ èõ àâòîìàòîâ, à ÷åðíèëà äëÿ ïå÷àòè è
êðàñèòåëè òðåáóþòñÿ äëÿ êîäèðîâêè öâåòà.
Êîíñåðâàíòû òàêæå çíà÷èòåëüíûì îáðàçîì âëèÿþò íà
áèîëîãè÷åñêóþ äîñòóïíîñòü ëåêàðñòâåííûõ ñðåäñòâ.

Ñîãëàñíî ðåçóëüòàòàì àíàëèçà, ïðîâåä¸ííîãî ÂÑÑ, –
àìåðèêàíñêîé êîìïàíèåé, çàíèìàþùåéñÿ
ìàðêåòèíãîâûìè èññëåäîâàíèÿìè, - ïðîèçâîäñòâî
êîíñåðâàíòîâ íà ìèðîâîì ðûíêå â 2006 ã. ñîñòàâèëî 3,5
ìëðä. äîëëàðîâ ÑØÀ. Ïðè ýòîì ðîñò ðûíêà ñîñòàâëÿåò
3,8% â ãîä, è ê 2011 ãîäó îí äîñòèãíåò 4,3 ìëðä.
äîëëàðîâ.

Â ñîâîêóïíîñòè êîíñåðâàíòû ñîñòàâëÿþò ïî÷òè 90
ïðîöåíòîâ êîíå÷íîãî ïðîäóêòà ïî âåñó è îáú¸ìó.
Ïîýòîìó ïðåäñòàâëÿåòñÿ âàæíûì, ÷òîáû èõ
ñòàíäàðòû è òåõíîëîãèÿ ïðîèçâîäñòâà ñòðîãî
ðåãóëèðîâàëèñü ñ ó÷¸òîì îáùåé áåçîïàñíîñòè
ôàðìàöåâòè÷åñêèõ ïðåïàðàòîâ.

Êîíñåðâàíòû çàùèùàþò òâ¸ðäûå ïðåïàðàòû îò
àòìîñôåðíîãî âîçäåéñòâèÿ, ãèãðîñêîïè÷íûå - îò
âëàæíîñòè. Îíè äîñòàâëÿþò ðàñòâîðÿþùèåñÿ âî ðòó
òàáëåòêè íåïîñðåäñòâåííî â êèøå÷íèê / òîëñòóþ êèøêó è
ìàñêèðóþò ãîðüêèé âêóñ íåêîòîðûõ ïðåïàðàòîâ. Ñëàäêèå
òàáëåòêè, íàïðèìåð, ëåãêî ïðîãëàòûâàþòñÿ, íå
ðàçäðàæàÿ âêóñîâûå ðåöåïòîðû. Ðàçíîöâåòíûå ïèëþëè
íðàâÿòñÿ äåòÿì è ïîìîãàþò áîëüíûì òåì, ÷òî
âûäåëÿþòñÿ ñðåäè äðóãèõ ëåêàðñòâåííûõ ïðåïàðàòîâ.
Èíîãäà ÀÔÈ íóæäàþòñÿ â ñâÿçóþùèõ âåùåñòâàõ èëè
ñòàáèëèçàòîðàõ.

Ïðåèìóùåñòâà
• Êîíñåðâàíòû äåëàþò ëåêàðñòâî ë¸ãêèì â
óïîòðåáëåíèè è ïðèäàþò èì îïðåäåë¸ííûé âèä.
Ñðåäè ñîòåí äðóãèõ öåëåé èõ ïðèìåíåíèÿ,
êîíñåðâàíòû âàæíû äëÿ ïðèäàíèÿ ïðåïàðàòàì
ïðèÿòíîãî âêóñà.
• Âíåøíÿÿ îáîëî÷êà íåîáõîäèìà äëÿ óëó÷øåíèÿ
âíåøíåãî âèäà ïèëþëü è èõ ë¸ãêîãî ïðîãëàòûâàíèÿ.

Êîëè÷åñòâî êîíñåðâàíòîâ ìîæåò âàðüèðîâàòüñÿ â

• Ýíòåðè÷åñêàÿ îáîëî÷êà óâåëè÷èâàåò áèîëîãè÷åñêóþ
ä î ñ ò ó ï í î ñ ò ü è î áå ñ ï å÷ è âà åò ï î ñ òå ï å í í î å
âûñâîáîæäåíèå àêòèâíûõ èíãðåäèåíòîâ.
• Êîíñåðâàíòû çàùèùàþò òâ¸ðäûå ïðåïàðàòû îò
àòìîñôåðíîãî âîçäåéñòâèÿ, ãèãðîñêîïè÷íûå - îò
âëàæíîñòè. Îíè äîñòàâëÿþò ðàñòâîðÿþùèåñÿ âî ðòó
òàáëåòêè íåïîñðåäñòâåííî â êèøå÷íèê / òîëñòóþ
êèøêó è
ìàñêèðóþò ãîðüêèé âêóñ íåêîòîðûõ
ïðåïàðàòîâ.
• Êîíñåðâàíòû îáëåã÷àþò ïðîèçâîäñòâî, óëó÷øàþò
êà÷åñòâî è äåéñòâèå ëåêàðñòâåííûõ ñðåäñòâ. Â
çàâèñèìîñòè îò íåîáõîäèìîñòè, îíè ìàñêèðóþò
ãîðüêèé âêóñ îòäåëüíûõ àêòèâíûõ êîìïîíåíòîâ,
ïîçâîëÿþò âàðüèðîâàòü ñòåïåíü èõ âûñâîáîæäåíèÿ â
îðãàíèçìå, çàùèùàþò ïðåïàðàò îò âîçäåéñòâèÿ
æåëóäî÷íîãî ñîêà è íàîáîðîò.

Ñëîæíîñòè
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ÎÁÇÎÐ
(GMPs), íàëàãàåìûõ ãîñóäàðñòâåííûìè îðãàíàìè
êîíòðîëÿ, ïðîèçâîäñòâî êîíñåðâàíòîâ, êàê ïðàâèëî, íå
ðåãóëèðóåòñÿ ñòîëü ñòðîãî. Äëÿ îðãàíèçàöèè
ïðîèçâîäñòâà è êîíòðîëÿ êà÷åñòâà êîíñåðâàíòîâ
Ìåæäóíàðîäíûì ôàðìàöåâòè÷åñêèì ñîâåòîì ïî
âñïîìîãàòåëüíûì âåùåñòâàì èçäàíû ñïåöèàëüíûå
óêàçàíèÿ. Ñëó÷àè îòðàâëåíèÿ, èìåþùèå ìåñòî âðåìÿ
îò âðåìåíè, óêàçûâàþò íà íåîáõîäèìîñòü ðàçðàáîòêè
îáÿçàòåëüíûõ ïðàâèë â îòíîøåíèè ïðîèçâîäñòâà
êîíñåðâàíòîâ. Ïîáî÷íûå äåéñòâèÿ ìîæíî
ïðåäîòâðàòèòü ïðè óñëîâèè ñîáëþäåíèÿ ìåð
ïðåäîñòîðîæíîñòè. Êîìïàíèè, âûïóñêà þùèå
êîíñåðâàíòû, óæå ïðåäïðèíÿëè ðÿä øàãîâ â
íàïðàâëåíèè ïðåäåëüíî âîçìîæíîãî ñíèæåíèÿ
ïîáî÷íûõ äåéñòâèé êîíñåðâàíòîâ.
Êðàñèòåëè òðåáóþòñÿ ïî÷òè â êàæäîé îòðàñëè
ïðîìûøëåííîñòè, è ôàðìàöåâòè÷åñêàÿ èíäóñòðèÿ â
ýòîì ñìûñëå íå èñêëþ÷åíèå. Âìåñòå ñ ïèùåâîé
ïðîìûøëåííîñòüþ îíà ïîòðåáëÿåò îêîëî ïÿòè
ïðîöåíòîâ âûïóñêàåìûõ êðàñèòåëåé è, ñëåäîâàòåëüíî,
ïðåäñòàâëÿåò âàæíóþ ïîòðåáèòåëüñêóþ ãðóïïó. Â
ñîîòâåòñòâèè ñ Ìèðîâûìè ñòàíäàðòàìè
êëàññèôèêàöèè îòðàñëåé (GICS), ïðåäïðèÿòèÿìè ïî
âûïóñêó ñïåöèàëèçèðîâàííûõ õèìèêàëèé ñ÷èòàþòñÿ
ïðîèçâîäñòâà, ïðåèìóùåñòâåííî âûïóñêàþùèå
íàèáîëåå öåííûå õèìè÷åñêèå âåùåñòâà,
ïðèìåíÿåìûå â ïðîèçâîäñòâå øèðîêîãî àññîðòèìåíòà
ïðîäóêòîâ, âêëþ÷àÿ, íî íå îãðàíè÷èâàÿñü,
êîíñåðâàíòàìè ÷èñòûõ õèìèêàòîâ, ñëîæíûìè
ïîëèìåðàìè, ñâÿçóþùèìè âåùåñòâàìè,
ãåðìåòèçèðóþùèìè ñîñòàâàìè è ñïåöèàëüíûìè
êðàñêàìè, ïèãìåíòàìè è ïîêðûòèÿìè.

Ïåðâûì óñëîâèåì ïðè âûáîðå êîíñåðâàíòà ÿâëÿåòñÿ
åãî áèîëîãè÷åñêàÿ èíåðòíîñòü è íåñïîñîáíîñòü
ðåàãèðîâàòü ñ äðóãèìè âåùåñòâàìè, ïîñêîëüêó
íåêîòîðûå èç òàêèõ äîáàâîê íåáëàãîïðèÿòíî
äåéñòâóþò íà ïàöèåíòîâ. Ïðîáëåìû âîçíèêàþò ïðè
ñìåíå ïàöèåíòàìè ôèðì-ïðîèçâîäèòåëåé èëè ïðè
ïåðåêëþ÷åíèè ñ ôèðìåííûõ ïðåïàðàòîâ íà
íåïàòåíòîâàííûå: íàïðèìåð, ó íåêîòîðûõ áîëüíûõ ïðè
ñìåíå ôèðìåííîãî ïðåïàðàòà «Êîðäàðîí» íà åãî
íåïàòåíòîâàííóþ âåðñèþ «Àìèäàðîí» ìîãóò
âîçíèêàòü ïðîáëåìû ñ ë¸ãêèìè è íåîáû÷íûå ñòåïåíè
êîíöåíòðàöèé ìåòàáîëèòîâ.

Ãëîáàëèçàöèÿ ñèñòåì ïîñòàâîê â ôàðìàöåâòè÷åñêîé
è í ä óñ ò ð è è â áóä ó ùå ì áóä åò ï ð åä ñ ò à âë ÿ ò ü
ç í à÷ è ò åë ü í ó þ ò ð óä í î ñ ò ü ä ë ÿ î á å ñ ï å÷ å í è ÿ
íàäëåæàùåãî êà÷åñòâà ìåäèöèíñêèõ ïðåïàðàòîâ.
Èíäèéñêèå ïðîèçâîäèòåëè ëåêàðñòâåííûõ ñðåäñòâ
èìïîðòèðóþò çíà÷èòåëüíûå îáú¸ìû ÀÔÈ è
êîíñåðâàíòîâ èç Êèòàÿ ïî ïðè÷èíå èõ äåøåâèçíû.
Îñîáîå âíèìàíèå ñëåäóåò îáðàòèòü íà êà÷åñòâî
èìïîðòèðóåìûõ ñðåäñòâ, èñïîëüçóþùèõñÿ äëÿ
âûïóñêà ôàðìàöåâòè÷åñêèõ ïðåïàðàòîâ.

Ïðîòèâîàñòìàòè÷åñêèå ïðåïàðàòû ñ îäåðæàò
ñóëüôèòû, ñïîñîáíûå âûçûâàòü çàòðóäíåíèÿ äûõàíèÿ,
÷óâñòâî ñæàòèÿ â ãðóäíîé êëåòêå è ïð. Ñóëüôèòû
ïðèñóòñòâóþò â áîëüøèíñòâå ïðîòèâîâîñïàëèòåëüíûõ
ñðåäñòâ, ïðåäíàçíà÷åííûõ äëÿ ëå÷åíèÿ òàêèõ
çàáîëåâàíèé, êàê àðòðèòû.
Àíàëîãè÷íî, â òî âðåìÿ êàê êðàñèòåëè ÿâëÿþòñÿ
îäíèìè èç ñàìûõ ðàñïðîñòðàí¸ííûõ êîìïîíåíòîâ
ìåäèöèíñêèõ ïðåïàðàòîâ, òàêîé êðàñèòåëü, êàê æ¸ëòûé
ñîëíå÷íîãî çàêàòà, àññîöèèðóåòñÿ ñ ðàññòðîéñòâàìè
ïèùåâàðèòåëüíîãî òðàêòà.

Ïðàâèòåëüñòâî Èíäèè ïðèíÿëî çàêîí îá îáÿçàòåëüíîé
ðåãèñòðàöèè ñ 1 àïðåëÿ 2003 ã. âñåõ èìïîðòèðóåìûõ
ëåê àðñòâ è ôàðìàöåâòè÷åñêèõ ïðåïàðàòîâ.
Îòñóòñòâèå ðàíåå òàêîé ñèñòåìû ðåãèñòðàöèè ïðèâåëî
ê è ì ï î ðò ó â ñ ò ð à í ó á îë ü ø î ãî ê îë è ÷ å ñ ò âà
íåñòàíäàðòíûõ ëåê àðñòâåííûõ âåùåñòâ. Íà
ñ å ãîä í ÿ ø í è é ä å í ü ê î í ò ð îë ÿ ç à ê à÷ å ñ ò âî ì
èìïîðòèðóåìûõ ÀÔÈ â Èíäèè íåò.

Â ñ å ýò è ï ð î áë å ì û ð å ø à þò ñ ÿ ñ ï î ì î ù ü þ
ñîîòâåòñòâóþùèõ èñëåäîâàíèé è êîíòðîëÿ çà
êà÷åñòâîì. Èññëåäîâàíèÿ äîëæíû áûòü íàïðàâëåíû
íà îöåíêó äîëãîñðî÷íûõ ïîáî÷íûõ äåéñòâèé
êîíñåðâàíòîâ è çàìåíû îòíîñèòåëüíî îïàñíûõ
äîáàâîê áåçîïàñíûìè è èíåðòíûìè ñðåäñòâàìè.
Ìèíóñîâ ïðè ýòîì áûòü íå äîëæíî – âñïîìîãàòåëüíûå
âåùåñòâà äîëæíû áûòü ìàêñèìàëüíî èíåðòíûìè è
ïîâûøàòü ôàðìàöåâòè÷åñêîå äåéñòâèå îñíîâíûõ
ñîñòàâëÿþùèõ ìåäèöèíñêèõ ïðåïàðàòîâ.

Êîìïàíèè ñ ðûíêîì ñáûòà è ôóíäàìåíòàëüíûì
àíàëèçîì êîíúþíêòóðû îáðå÷åíû íà ïðîöâåòàíèå. Ýòà
óçêîñïåöèàëèçèðîâàííàÿ èíäóñòðèÿ íàóêî¸ìêà ïî
ñóòè, è ñ öåëüþ âûæèâàíèÿ íà ìèðîâîì ðûíêå
èíäèéñêèå êîìïàíèè îñîçíàëè, ÷òî îíè äîëæíû
èñïîëüçîâàòü èìåþùèåñÿ áàçû çíàíèé.
+

Íåñìîòðÿ íà òî, ÷òî ïðîèçâîäñòâî ÀÔÈ äîëæíî
ñîîòâåòñòâîâàòü ïðàâèëàì îðãàíèçàöèè ïðîèçâîäñòâà
è êîíòðîëÿ êà÷åñòâà ëåêàðñòâåííûõ ïðåïàðàòîâ
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ÏÓÒÜ

Ôàðìàöåâòè÷åñêèå ÌÑÏ:
Äâèãàòåëè Ìàëîãî Îáúåìà ñ
Áîëüøîé Ïîòåíöèàëüíîé
Ðàáîòîñïîñîáíîñòüþ.
Â íîâóþ ýïîõó ãëîáàëèçàöèè, ðàçìåð íå èìååò
çíà÷åíèÿ. Ìàëûå è ñðåäíèå ïðåäïðèÿòèÿ (ÌÑÏ) ÷àñòî
íàçûâàþò äâèãàòåëÿìè ýêîíîìè÷åñêîãî ðîñòà.
Òðàíñãðàíè÷íîå äåëîâîå ñîòðóäíè÷åñòâî ïîçâîëÿåò
ìàëûì è ñðåäíèì ïðåäïðèÿòèÿì ðàñøèðèòü ñâîè
ðûíêè è êàíàëû ðàñïðåäåëåíèÿ, îñóùåñòâèòü ðîñò
ý ô ô å ê ò è â í î ñ ò è õ îç ÿ é ñ ò â à , ç à ñ ÷ åò ð î ñ ò à
ïðîèçâîäñòâà, îáúåìîâ ïðîäóêöèè è ïðîöåññîâ, à
òàêæå ïðåäîñòàâëÿåò âîçìîæíîñòü äëÿ ïðîäàæè è
ëèöåíçèðîâàíèÿ òåõíîëîãè÷åñêè îñíîâàííûõ
ðåñóðñîâ.

ÌÑÏ íåîáõîäèìî ïîíÿòü, ÷òî ýòî ÿâëÿåòñÿ ëèøü
ïåðâûì , à íå îêîí÷àòåëüíûì øàãîì íà ïóòè ê èõ ðîñòó.
Ïîýòîìó, â òî âðåìÿ, êàê îíè ïîääåðæèâàþò ñàìè ñåáÿ,
îíè äîëæíû èìåòü îïðåäåëåííûå ïëàíû ñâîåãî
äàëüíåéøåãî ðîñòà.
ÌÑÏ â èíäèéñêîé ôàðìàöåâòè÷åñêîé
ïðîìûøëåííîñòè íà íà÷àëüíîì ýòàïå íóæíà
ïîääåðæêà è ôèíàíñèðîâàíèå êðóïíûìè ó÷àñòíèêàìè
ýòîé îòðàñëè, ÷òî áû ñòàòü àãåíòàìè
èññëåäîâàòåëüñêîé è èííîâàöèîííîé äåÿòåëüíîñòè.
Íåêîòîðûå ðûíî÷íûå äàâëåíèÿ ñîçäàþò è ñëîæíûå
çàäà÷è, è âîçìîæíîñòè äëÿ ÌÑÏ. Ðåøåíèå ýòèõ çàäà÷ è
ïðåâðàùåíèå èõ â âîçìîæíîñòè òðåáóåò ñêîðîñòè,
íîâàòîðñòâà, ãèáêîñòè è ïðèñïîñîáëÿåìîñòè. Â òî
âðåìÿ, êàê ïîääåðæóþòñÿ ýòè àòðèáóòû, ñòàíîâèòñÿ
åùå ñëîæíåå, òàê êàê êîìïàíèÿ ðàñòåò è ðàçâèâàåòñÿ â
íîâûå ðåãèîíû èëè íàïðàâëåíèÿ áèçíåñà, îòêðûâàåò è
çàïóñêàåò íîâûå çàâîäû, êàê ðàç â ýòî âðåìÿ
ïðàâèëüíàÿ ÈÒ-èíôðàñòðóêòóðà ìîæåò ñäåëàòü âñå
ïðåèìóùåñòâåííûå èçìåíåíèÿ.

Â èíäèéñêîì ôàðìàöåâòè÷åñêîì ñåêòîðå ìàëûå è
ñðåäíèå êîìïàíèè çàíîâî èçîáðåòàþò ñåáÿ.
Ïåðñïåêòèâû ôàðìàöåâòè÷åñêîé ïðîìûøëåííîñòè
ïðèâëåêàþò èíîñòðàííûõ ó÷àñòíèêîâ, êîòîðûå
ñòðåìÿòñÿ ïðèíÿòü ó÷àñòèå â ðàçâèòèè îñíîâíîé ÷àñòè
ôàðìàöåâòè÷åñêîé ïðîìûøëåííîñòè. Â Èíäèè
íàñ÷èòûâàåòñÿ îêîëî 250 êðóïíûõ è îêîëî 9000 ìàëûõ
åäèíèö, êîòîðûå ñîñòàâëÿþò ÿäðî ôàðìàöåâòè÷åñêîé
ïðîìûøëåííîñòè (âêëþ÷àÿ ïÿòü åäèíèö,
ïðèíàäëåæàùèõ è öåíòðàëèçîâàííûõ
ãîñóäàðñòâåííûì ñåêòîðîì). ÌÑÏ èìåþò ïîòåíöèàëû
â îáëàñòè ïðîèçâîäñòâà, ñèñòåìû ñíàáæåíèÿ è
ïðîìûñëîâûõ ýêñïëóàòàöèé.

Ïðîáëåìû ÌÑÏ ìîæíî ïîäðà çäåëèòü íà
ñëåäóþùèå êàòåãîðèè:
Âíóòðåííèå: ×òî êàñàåòñÿ âíóòðåííèõ ïðîáëåì, òî
îíè ñâÿçàíû ñ ïðîáëåìàìè óïðàâëåíèÿ. ÌÑÏ
íåîáõîäèìî íàïðàâëÿòü è óïðàâëÿòü ñâîèìè
ðåñóðñàìè ãîðàçäî ëó÷øèì ñïîñîáîì. Ýòî ïðîèçîéäåò,
åñëè îíè ñîñðåäîòî÷àòñÿ òîëüêî íà íåñêîëüêèõ âåùàõ
âìåñòî òîãî, ÷òîáû ïðîáîâàòü ñäåëàòü ìíîãî. Òàêæå
îíè ìîãëè áû äåéñòâîâàòü áîëåå ýôôåêòèâíî çà ñ÷åò
óëó÷øåíèÿ ñâîèõ ôèíàíñîâûõ è ìàðêåòèíãîâûõ
íàâûêîâ óïðàâëåíèÿ, îáà èç êîòîðûõ èìåþò ðåøàþùåå
çíà÷åíèå äëÿ ïðîäîëæåíèÿ ñóùåñòâîâàíèÿ êîìïàíèè.

Â ôàðìàöåâòè÷åñêîì ñåêòîðå ÌÑÏ âçÿëè íà ñåáÿ
êîíòðàêòíî-ïðîèçâîäñòâåííûå ðàáîòû íèçêîãî óðîâíÿ,
ïîòîìó ÷òî îíè îñòàëèñü áåç êàêîãî-ëèáî âûáîðà, òàê
êàê ðàáîòû âûñîêîãî òåõíîëîãè÷åñêîãî óðîâíÿ áûëè
óæå âçÿòû êðóïíûìè ó÷àñòíèêàìè. Â ëþáîì ñëó÷àå, ýòî
ÿâëÿåòñÿ ïåðñïåêòèâîé äëÿ íèõ è îíè ïûòàþòñÿ
ìàêñèìàëüíî èñïîëüçîâàòü åå.
Â ï î ñ ë åä í å å â ð å ì ÿ , â ô à ð ì à ö å âò è ÷ å ñ ê î é
ïðîìûøëåííîñòè ÌÑÏ çàðàáàòûâàþò áûñòðûå è
îãðîìíûå äîõîäû îò Êîíòðàêòíûõ Èññëåäîâàíèé è
Ïðîèçâîäñòâà Óñëóã (CRAMS). Ýòà ðàñòóùàÿ îáëàñòü
èìååò îãðîìíûé ïîòåíöèàë íå òîëüêî íà âíóòðåííåì
ðûíêå, íî è â ãëîáàëüíûõ íàïðàâëåíèÿõ. Áîëüøèíñòâî
ÌÑÏ íå òîëüêî ïðîäîëæàò ñâîå ñóùåñòâîâàíèå, íî è
áóäóò ïðåóñïåâàòü, òàê êàê ðàñ÷èòûâàåòñÿ, ÷òî
èíäèéñêèé ðûíîê Êîíòðàêòíûõ Èññëåäîâàíèé è
Ïðîèçâîäñòâà Óñëóã ê 2010 ãîäó äîñòèãíåò îòìåòêó 900
ìëí. äîëë. ÑØÀ.

Ôèíàíñû: Ñåêòîð ÌÑÏ ñòàëêèâàåòñÿ ñ òðóäíîñòÿìè
èç-çà îòñóòñòâèÿ ôèíàíñîâûõ ñðåäñòâ, íåîáõîäèìûõ
äëÿ ðåøåíèÿ êàêèõ-ëèáî ñåðúåçíûõ èçìåíåíèé â
íîðìàõ è ïðàâèëàõ. Òîëüêî òå ÌÑÏ, êîòîðûå èìåþò
äîñòàòî÷íî ñðåäñòâ äëÿ ðàñøèðåíèÿ è âîâëå÷åíû â
èññëåäîâàíèÿ è èçîáðåòåíèå íîâûõ ëåêàðñòâ,
ïðåäïîëîæåíû ïðîäîëæèòü ñâîå ñóùåñòâîâàíèå â
äîëãîñðî÷íîé ïåðñïåêòèâå.
Âíåøíèå: Äîïîëíèòåëüíàÿ ïîääåðæêà òðåáóåòñÿ è îò
ïðàâèòåëüñòâà. Ñóùåñòâóþò ìíîãî÷èñëåííûå
èíèöèàòèâû, óæå ïðåäïðèíèìàåìûå ïðàâèòåëüñòâîì.
Íî â äåéñòâèòåëüíîñòè, êîãäà ìû ïîäõîäèì ê
ðåàëüíûì ôàêòàì, íè÷åãî êîíêðåòíîãî íå ïðîèñõîäèò.
Äåíüãè, âûäåëåííûå äëÿ ÌÑÏ, íå ïðîñà÷èâàþòñÿ ê íèì
âíèç. Êàê ðåçóëüòàò, ïðàâèòåëüñòâî ïðèõîäèò ê ìíåíèþ
î òîì, ÷òî îñíîâíîé êàïèòàë íåäîñòàòî÷íî

Êîíòðàêòíûå Èññëåäîâàíèÿ è Ïðîèçâîäñòâî Óñëóã
ÿâëÿåòñÿ áûñòðîé ïðèáûëüþ äëÿ ÌÑÏ, òàê êàê ñíà÷àëà
îíè âûíóæäåííû ïîääåðæèâàòü è ïðîäîëæàòü ñâîå
ñóùåñòâîâàíèå , à çàòåì ðàñòè. Ñ òîãî âðåìåíè, êàê îíè
îòêðûëè çàâîä, îí äîëæåí íà÷àòü ðàáîòàòü è åãî
ìîùíîñòü äîëæíà áûòü èñïîëüçîâàíà äëÿ ïîãàøåíèÿ,
âçÿòîãî äëÿ ýòîãî, áàíêîâñêîãî êðåäèòà. Òåì íå ìåíåå,
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ÏÓÒÜ
â ÷àñòíîñòè. Ýòî âëèÿíèå ÿâëÿåòñÿ áîëåå çàìåòíûì â
ñåãìåíòå ÌÑÏ, ïîòðåáèòåëüñêèå âîçìîæíîñòè êîòîðûõ
ÿâëÿþòñÿ ãîðàçäî ìåíüøèìè, ÷åì áîëåå êðóïíûõ
ó÷àñòíèêîâ.
ÌÑÏ âñå â áîëüøåé ñòåïåíè çàâèñÿò îò ýôôåêòèâíîãî
áèçíåñ-ðåøåíèå äëÿ îðãàíèçîâàííîé ðàáîòû,
óëó÷øåíèÿ ýôôåêòèâíîñòè è ââåäåíèÿ íîâøåñòâ.
Àâòîìàòèçàöèÿ ïðîèçâîäñòâà äàåò èì âîçìîæíîñòü
ïåðåíàïðàâëÿòü ðåñóðñû îò àäìèíèñòðàòèâíûõ çàäà÷
è ñîñðåäîòî÷èòüñÿ íà äåÿòåëüíîñòè, êîòîðàÿ ìîæåò
äèôôåðåíöèðîâàòü èõíþþ ïðîäóêöèþ èëè óñëóãè íà
ðûíêå.
Â öåëÿõ ñíèæåíèÿ ðèñêà â ðàçðàáîòêå íîâûõ ëåêàðñòâ,
èíäèéñêèå êîìïàíèè ïðîäàþò ëèöåíçèè èëè èõ ÷àñòü
íà ñâîè ïðåïàðàòû òàêèì êðóïíûì ìóëüòèíàöèîíàëüíûì êîìïàíèÿì(ÌÍÊ), êîòîðûå ìîãóò
îêàçàòü ïîääåðæêó èõ íàó÷íî-èññëåäîâàòåëüñêîé
äåÿòåëüíîñòè, îãðîìíîìó ìàðêåòèíãó è îðãàíèçàöèè
ïðîäàæ. Ìàëûå êîìïàíèè íå èìåþò íåîáõîäèìîãî
áþäæåòà äëÿ ïðîâåäåíèÿ íîâûõ ðàçðàáîòîê
ëåêàðñòâåííûõ ñðåäñòâ, êîòîðûå ÿâëÿþòñÿ îäíèì èç
îñíîâíûõ íàïðàâëåíèé äëÿ ôàðìàöåâòè÷åñêèõ
êîìïàíèé ê èííîâàöèîííîé ñàìîñòîÿòåëüíîé
äåÿòåëüíîñòè.

èñïîëüçóåòñÿ. Íàïðèìåð, èìåþòñÿ ñîîáùåíèÿ î òîì,
÷òî çàìåñòèòåëü ïðåäñåäàòåëÿ ïëàíîâîé êîìèññèè
îòìåòèë, ÷òî âûäåëåííûå â ñîîòâåòñòâèè ñî ñõåìîé
Êðåäèòèðîâàíîãî Ñóáñèäèðîâàíèåì Êàïèòàëà
(CLCSS) 6 ìëðä. ðóïèé íå áûëè èñïîëüçîâàíû, è,
ñëåäîâàòåëüíî, îíè ñåðüåçíî äóìàþò î ïðåêðàùåíèè
ýòîé ñõåìû.

Ñòðàòåãèÿ ïî ïðîäàæå ëèöåíçèé, ïîçâîëÿåò ìåëêèì
è í ä è é ñ ê è ì ô à ð ì à ö å âò è ÷ å ñ ê è ì âë à ä åë ü ö à ì
ñîñðåäîòî÷èòüñÿ íà ýòîì íàïðàâëåíèè ñ ïîìîùüþ
ïàðòíåðñòâà ñ ó÷àñòíèêàìè ãëîáàëüíûõ êîìïàíèé,
êîòîðûå èìåþò îñíîâíîå íàïðàâëåíèå íà íàó÷íîèññëåäîâàòåëüñêèå ðàáîòû è ìîãóò èçîáðåñòè
èííîâàöèîííûå ïðåïàðàòû, à òàêæå èìåþò òðåáóåìûé
äîñòóï ê íîâûì áûñòðî-ðàñòóùèì ðûíêàì
ôàðìàöåâòèêè. Ìàëûå è ñðåäíèå êîìïàíèè ìîãóò
èìåòü áîëüøå âûãîäû îò ýòîãî â êðóïíîì ìàñøòàáå, òàê
êàê ýòî äàåò îòâåò íà ðàñõîæäåíèÿ ëèíèè ïðîèçâîäñòâà
ñ ïëàíèðóåìûì àññîðòèìåíòîì ïðîäóêöèè, êîòîðûé
ÿâëÿåòñÿ îñíîâîé äëÿ ðîñòà.

Ìèíèñòåðñòâî Ôèíàíñîâ , â ñîîòâåòñòâèè ñ
Ïðîãðàììîé Ôîíäà Ìîäåðíèçàöèè Ôàðìàöåâòè÷åñêèõ
Òåõíîëîãèé (PTUFS), âûäåëèëî 5 ìëðä. ðóïèé äëÿ
ïîääåðæêè ìàëûõ ôàðìàöåâòè÷åñêèõ ïðåäïðèÿòèé
ñòðàíû äëÿ ìîäåðíèçèðîâàíèÿ òåõíîëîãèé èõ
ôàðìàöåâòè÷åñêèõ ïðîèçâîäñòâåííûõ þíèòîâ, ÷òî áû
ñ î î ò â åò ñ ò â î â à ò ü ñ ò à í ä à ð ò à ì ( Ñ ò à ò ü ÿ Ì ) .
Íàöèîíàëüíûé Ïðîèçâîäèòåëüíûé Ñîâåò, êîòîðûé
óïîëíîìî÷åí îñóùåñòâëÿòü çàäà÷ó ïî ïîäãîòîâêå
óñëîâèé îñóùåñòâëåíèÿ è ðåàëèçàöèè ìåòîäîâ Ôîíäà
Ìîäåðíèçàöèè Ôàðìàöåâòè÷åñêèõ Òåõíîëîãèé (PTUF),
îòïðàâèòñÿ â ïîåçäêó ïî íåêîòîðûì êëþ÷åâûì
êîíöåíòðàöèÿì ìàëûõ ïðåäïðèÿòèé, òàêèõ êàê Èíäîð,
Òàíà, Êàëüêóòòà è Àíêëåøâàð.

Íåäàâíî ìàëûå ôàðìàöåâòè÷åñêèå ïðîèçâîäñòâà
ñòðàíû äîáèëèñü ðàñïîðÿæåíèÿ Ïðåìüåð-Ìèíèñòðà
Ìàíìîõàí Ñèíãõà ïî óñòðàíåíèþ àíîìàëèé â ðàçìåðå
íåîáëàãàåìîãî ìèíèìóìà àêöèçíîãî íàëîãà äëÿ
ìåëêîìàñøòàáíîãî ïðîèçâîäñòâà, âûòåêàþùèõ â
ñíèæåíèè öåíòðàëüíûì ïðàâèòåëüñòâîì ðàçìåðà
íàëîãà ñ 42,5 ïðîöåíòà äî 35,5 ïðîöåíòà (â ïîñëåäíåì
áþäæåòå). Â Ñîþçíîì áþäæåòå 2007 ãîäà
ïðàâèòåëüñòâî ïîäíÿëî àêöèçíûé ëèìèò äëÿ
ìåëêîìàñøòàáíîãî ïðîèçâîäñòâà èç 10 ìëí. ðóïèé äî
50 ìëí. ðóïèé, â òî âðåìÿ êàê ðàññìàòðèâàëàñü
óñòðàíåíèå 42.5% àêöèçíîãî íàëîãà íà ðîçíè÷íóþ
öåíó. Åãî óìåíüøåíèå íà 7% â áþäæåòå 2008 ãîäà íå
îñòàâèëî íèêàêîãî ïðîñâåòà íà ïîëíîå îñâîáîæäåíèå
ìåëêîìàñøòàáíîãî ïðîèçâîäñòâà îò àêöèçîâ.

Êîíôåäåðàöèÿ ÌÑÏ Ôàðìàöåâòè÷åñêîé
Ïðîìûøëåííîñòè (SPIC) âîñòðåáîâàëà
ïðåäîñòàâëåíèå óñëîâèé ïðîãðàììû äëÿ âñåõ
ñóùåñòâóþùèõ ïðîèçâîäèòåëåé â ðàçðàáîòêå
ðåöåïòóð è íåôàñîâàííûõ ëåêàðñòâåííûõ ïðåïàðàòîâ.
×åëîâå÷åñêèå ðåñóðñû: ×åëîâå÷åñêèå ðåñóðñû
ÿâëÿþòñÿ áîëüøîé ïðîáëåìîé äëÿ ÌÑÏ. Áîëüøèå
ôàðìàöåâòè÷åñêèå êîìïàíèè ïðèâëåê àþò
òàëàíòëèâûõ ñïåöèàëèñòîâ èç ÌÑÏ, ïðåäëàãàÿ èì
ñòèìóëû è ïðåèìóùåñòâà, òàêèå êàê ðàñïðåäåëåíèå
àêöèé è äðóãèå äîïîëíèòåëüíûå ëüãîòû. Âëàäåëüöû
ÌÑÏ íå ìîãóò ïîçâîëèòü ñåáå ïëàòèòü áîëüøèå
çàðïëàòû ñâîèì ðàáîòíèêàì è, ñëåäîâàòåëüíî, òåðÿþò
èõ. Âî-âòîðûõ, ÈÒ-èíäóñòðèè è ÈÒÝÑ
(Èíôîðìàöèîííûå Òåõíîëîãèè è Ýëåêòðîííûå
Ñèñòåìû) òàêæå îêàçûâàþò âëèÿíèå íà ôèíàíñîâûå
ðàñõîäû â ôàðìàöåâòè÷åñêîì ñåêòîðå â öåëîì è ÌÑÏ

Ñåãîäíÿ, åñëè êàæäîå ÌÑÏ ìîæåò ñîñðåäîòî÷èòüñÿ íà
ñàìûõ ãëàâíûõ ïÿòè ñòðàíàõ è óäîâëåòâîðèòü èõíèå
ïîòðåáíîñòè ïóòåì ïðåäîñòàâëåíèÿ êà÷åñòâåííûõ è
äîñòóïíûõ ëåêàðñòâåííûõ ñðåäñòâ, òîãäà áóäåò
îãðîìíûé ìíîãîêðàòíûé ýôôåêò â èõ ðàáîòå, è åñëè
íàïðàâèòü âñå ýòî íàäëåæàùèì îáðàçîì, îíè,
áåçóñëîâíî, ñòàíóò ðàñòóùèì ôàêòîðîì
+
ôàðìàöåâòè÷åñêîé îòðàñëè.
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