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Editorial
Dear Reader,
Greetings. An issue of utmost concern for both India and Russia is the sluggish
pace of growth in bilateral trade between the two countries, considering the
immense potential that remains untapped. One of the oft-quoted reasons is
that the region has been passing through a period of transition since 1991
following the collapse of the Soviet Union and that the last 15 years have been
traumatic for the regrouped CIS countries in terms of adjusting themselves to a
new and freer political and economic order. The phase has also been
dramatic for the major constituents of the region, especially Russia, in terms of
economic recovery and growth. As a matter of coincidence, India's fortunes
too have undergone a radical change since 1991 when it initiated farreaching economic reforms. Today, India is an emerging economic power
while Russia, after having recovered from the shocks of readjustment, is rich,
flushed with oil funds. The Indo-Russian bilateral trade, which in 2005-06
touched $2.75 billion is measly. In order to step up bilateral trade, India and
Russia have worked up an ambitious target of $10 billion to be attained by
2010. To create the required momentum to push up bilateral trade, India and
Russia are expected to sign a Comprehensive Economic Cooperation
Agreement (CECA), covering a vast range of industrial goods and services
during the forthcoming visit of Russian President Vladimir Putin to India in
January 2007. The cover story of the current issue of Indo-CIS Business looks
at the CECA, which is in the works. The issue's focus is on two-way trade and in
this context, we are carrying a report on Ukraine, another CIS constituent,
which is hosting two industrial exhibitions in November, one on gems and
jewellery and the other on pharmaceuticals, where important Indian
delegations will participate in buyer-seller get-togethers. Kazakhstan has
come of age in Information and Communication Technology (ICT) and its
13th International Central Asian Exhibition held in its capital Kiev recently was
a big draw. We carry a report. Coming up is in the same field is a larger event,
the 3rd Broadband Telecom Russia & CIS Summit 2006 and the issue offers a
preview. These developments indicate the emergence of a potential, untapped
market for the Indian IT industry. The issue presents a report. In an analytical
article, David Sinate, Deputy General Manager, Export Import Bank of India,
argues that the emergence of transnational corporations from developing
countries has enhanced South-South cooperation. All these features plus
regular items such as EBRD News make the issue as interesting as before.
Wish you happy reading

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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To Touch Indo-Russian
Bilateral Trade Target
of $10 bn by 2010...

Putin's Visit
To Push CECA
By Dev Varam

The countdown for Russian President Vladimir Putin's visit to India in January
2007 has begun. With just two months to go for Putin's arrival in New Delhi,
top officials from India and Russia are furiously hammering out a
comprehensive economic cooperation agreement (CECA) that can mark yet
another milestone in relations between the traditional allies. The agreement
is expected to cover a vast range of goods, services and two-way investment
in key sectors.
The joint study group (JSG) on trade and investment,
currently studying the feasibility of a bilateral CECA, is
expected to come up with its recommendations shortly.
These recommendations will be given a formal shape later
by the two leaders. Both the governments believe that a
bilateral trade and investment agreement will be a win-win
for both the countries.

research and development (R&D) efforts. And Russia can
gain from India's experience in Information Technology and
IT software, in which areas, the latter is an acknowledged
global leader at present.
A CECA between India and Russia would certainly give a
much-needed fillip to bilateral trade which had fallen
significantly in the past few years. Indo-Russian trade in
2004-05 stood at $1.8 billion, of which India's exports to
Russia amounted to $597 million, while India's imports
from Russia were worth $1265 million. The quantum of the
current bilateral trade between the two countries is very low
considering the potential that needs to be tapped. Both

Currently, Russia is flush with oil funds and is a potential
investor, especially from India's point of view. Also, Indian
exporters stand to gain from the huge Russian market for
goods. Russia's scientific advancement is proven and a pact
on science and technology can give a boost to India's

05

Indo-CIS Business

July-Sept 2006

Coverstory
countries are aware of this fact and that is why they
have set an ambitious target of reaching $10 billion by
2010, which deadline is just four years away. This
means the two countries need to push bilateral trade
up vigourously, and hence the need for a wideranging CECA.
Concerned over the dip in exports to Russia, the Indian
government wants to expand the country's trade. It
has already held one round of discussions with
Russian officials in Moscow Another round of bilateral
talks will take place in November or early December.
In the years before the disintegration of the former
Soviet Union in 1991, India's exports to that region
and Russia were dictated by India's strategic interests
and were intended to service debt repayments for the
import of defence equipment and spares. Trade between
the two declined for a while after break up of the Soviet
Union and trade statistics show an erratic pattern.

economic cooperation with the country, leading to a free
trade agreement (FTA).
The government has been concerned over the dip in Indian
exports to Russia and is now planning to take steps to help
expand the trade basket. Indian officials have already held
one round of discussions with their Russian counterparts in
Moscow. Another round of talks, led by Commerce
Secretary G K Pillai will take place shortly.

According to the Federation of Indian Export Organizations
(FIEO), Indian exports to Russia have declined in the last
decade. The export growth of around 17 per cent in 199798 over 1996-97, was reversed the following year (199899) with a negative decline (26 percent). In 1999-2000,
Indian exports to Russia again swung upwards by around
34 per cent and then fell to 6 percent in 2000-01, -10
percent in 2001-02 and -11 per cent in 2002-03. Then,
once again in 2003-04 negative growth was arrested and
Indian exports showed positive growth of around 1.5
percent, followed by 2005 showing a negative growth of
over -15 percent. Indian exports to Russia vis-à-vis India's
global exports has declined from 2.7 percent during 199798 to 0.7 per cent in 2004-05.

To add more value to existing 10-12 export items, market
research and promotion are expected to be done. The
government is also trying to find out reasons for low
penetration of Indian services in sectors like IT and health in
the Russian markets.
The government has also decided to give more focus to
gems and jewellery, food-processing, auto-components,
nanotechnology and biotechnology. It is making efforts to
promote the North-South corridor, which passes through
the Iranian port of Bander Abbas. Currently, not many
exporters are using this faster route. Officials said an
increase in trade with Russia through this route would help
the Indian products to make inroads into Central Asian,
Western European and Chinese markets.

In recent months, India and Russia have attempted to mend
their derailed trade ties. The two have now set up a joint
study group to draw a blueprint to take bilateral trade to
$10 billion by 2010.In comparison, India's bilateral trade
with China reached $18 billion 2005.

In 2005-06, Indo-Russian trade had showed a 41 percent
growth to touch $2.75 billion. Of this, imports from Russia
were at $2 billion (minus defence imports) while exports to
Russia accounted for just $733 million. Fertilisers, steel and
iron constituted the majority of India's imports, whereas
spices and pharmaceuticals formed most of the exports.

To supplement the government's efforts, FIEO has taken the
initiative to organise multi-product exhibitions in Moscow
and St. Petersburg in 2006 to promote the "brand India"
consciousness for Indian goods and services in the Russian
market. FIEO has welcomed India's approval of Russia's
accession to the World Trade Organisation (WTO) and the
joint commitment of both countries to increase their
bilateral trade to $10 billion by 2010.

CII's international trade policy head TS Vishwanath said,
“Last year, there was a negative export growth to Russia.
Many Indian exporters have the issue of lack of
transparency regarding barriers in terms of customs.”

With Russia becoming a member of the WTO, India has
begun preparations to explore the possibility of increasing
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Energy tie-ups can further
forge Indo-Russian bond
- Prime Minister Manmohan Singh
Russian President Vladimir Putin met Indian Prime Minister Manmohan
Singh who arrived in St. Petersburg for the G8 Summit on invitation of the
Russian side in July 2006. The two leaders took time off to review the
bilateral relations between Russia and India and identified energy,
education and health as areas of mutual concern.
All the focus areas for discussion in the G-8 framework energy security,
education and fighting infectious diseases - are of great interest.
“With regard to energy security, we expect a balanced outcome that would
reflect the interests of both producers and consumers. There is a need to
think of ways to enhance stability and predictability of the energy market.
From the Indian perspective, the diversification of the energy mix with a
greater share of nuclear energy and renewables is important. We also need
international cooperation in the global deployment and diffusion of energy
efficient and low-carbon technologies. India is playing its part in making
these transitions,” Prime Minister Singh told news persons.
“Energy is key to transforming our economic relationship.
Russia is one of the largest producers of energy and India is
one of the largest consumers. We have invested a couple of
billion dollars in Sakhalin-I and we are willing to invest
more if opportunities are available. There is unlimited
potential for India and Russia, as excellent political
partners, to develop a strong energy partnership,” he said.
Sing said civilian nuclear power projects offered large
possibilities once the necessary political issues were
resolved.
Welcoming Russian investments in Indian infrastructure
development, he said, “I think something should be done
quickly to ease business travel between the two countries as
the current visa procedures appear to be an obstacle to
developing business-to-business contacts.”

Healthcare
He said India was emerging as a global destination for
high quality and inexpensive health care. A critical issue for
India was access to second and third generation drugs at
affordable prices.
“Protection of IPR should not come in the way of the basic
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achieving the goal of 'Education for
All'. A global effort would be essential
to bring about complete literacy in
developing countries, as also an
upgradation of skills, he added.
Prime Minister Singh said the
economic foundation strategic
relationship between India and Russia
at present was not as strong as it
should be. “Our annual trade
turnover currently stands at around
US $ 2-3 billion, which is far below
the potential of both the Indian and
Russian economies. We hope to raise
the level of bilateral trade to US $ 10
billion by 2010,” he said.
A bilateral Joint Study Group between
the Trade Ministries of the two
countries has been set up to examine
ways to enhance bilateral trade and economic cooperation
and facilitate the signing of a Comprehensive Economic
Cooperation Agreement.

moral imperative of providing universal access to life saving
drugs,” Singh said.
Talking about education, he said India was committed to

Putin to be Chief Guest at India's R-Day
celebrations in Jan 2007
Russian President Vladimir Putin will be the Chief Guest of India's
Republic Day celebrations in January 2007. Prime Minister
Manmohan Singh, who attended the St. Petersburg's meeting of G8 countries as a special Invitee of President Putin in July 2006, said a
strong agenda of bilateral cooperation projects would be
completed before the forthcoming visit of the Russian leader.
During his visit to Russia, Prime Minister Singh jointly met the
Presidents of China and Russia. The simultaneous emergence of
India, China and Russia as important economies of the Asian region
is one of the remarkable developments of the 21st century. In their
past meetings the three countries have identified six key areas for
closer economic cooperation which includes energy, civil aviation,
biotechnology, information technology, pharmaceuticals, and
financial services. I underscored the importance of moving ahead
rapidly on developing concrete projects of cooperation.
+
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Russia is one of the world's leading
producers of diamonds and India's
strength in the area of diamond
processing is well known. In this
context, there is considerable
potential for diamond exports
directly from Russia to India, and for
joint ventures to be set up between
companies in our two countries for
diamond processing and marketing.
On defence cooperation between
India and Russia, Singh said it
underpinned the strategic nature of
our relations between the two
countries. Russia is the principal
defence supplier to India and
currently nearly US$ 10 billion worth
of contracts are in various stages of
being realized .
“We wish to expand further this defence cooperation beyond a buyer-seller
relationship to joint research, design, development, production and
marketing as well as closer military-to-military ties. The Brahmos missile is a
fine example of what can be achieved by working jointly to produce stateof-the-art equipment,“ he said.
An agreement on protection of IPRs in the military-technical field was
signed during Prime Minister Singh's visit to Moscow in December 2005,
and this should further enhance the quality of future defence cooperation
between the two countries.
A bilateral Joint Study Group between the Trade Ministries of the two

countries has been set up to examine ways
to enhance bilateral trade and economic
cooperation and facilitate the signing of a
Comprehensive Economic Cooperation
Agreement. Russia is one of the world's
leading producers of diamonds and India's
strength in the area of diamond processing
is well known. In this context, there is
considerable potential for diamond exports
directly from Russia to India, and for joint
ventures to be set up between companies in
our two countries for diamond processing
and marketing.
Singh also said that India supported
broad-based UN reforms but was
convinced that unless the structure of the
Security Council was changed to reflect
contemporary global realities, any UN
reform would be inadequate and
incomplete.
“The world of 2005 cannot be effectively
served by an institution forged in 1945.
Short term considerations should not stand
in the way of the compelling need for
reform. We are grateful for Russia's
continued support for India's candidature
for permanent membership of the
restructured Security Council,” he said +
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Rising ODI boosts South-South cooperation

Developing nations redefine
corporate competitiveness

David Sinate

With the emergence of transnational corporations from developing countries, the idea of
globalization has assumed a new dimension. The rising quantum of outward direct investment
(ODI) from the developing countries has also redefined the concept of competitiveness. In a
lucidly written article, David Sinate, Deputy General Manager, Export Import Bank of India,
argues that these developments have helped enhance South-south cooperation.
In recent years, an important indicator of the
internationalisation of developing countries, besides higher
exports, has been the rising trend in overseas investments by
these countries. Outward direct investments (ODIs) can
play an important role in enhancing the global
competitiveness of firms from developing countries by
providing access to strategic assets, technology, skills,
natural resources and markets, and increasing resources.
At the same time, increased investment flows between
developing countries serve to enhance South-South
cooperation.

highlighted the changing role of developing countries and
transition economies in global FDI, and stresses that such
outward investment offers an additional avenue for
developing countries to link up to global markets and
production systems. According to the UNCTAD, the
emergence of transnational corporations from developing
and transition economies imparts greater momentum to
South-South cooperation. New investment corridors are
opening up between Latin America, Africa and Asia as part
of this dynamic activity, with positive prospects for
advancing development

Global recognition of this important trend can be assessed
from the fact that the theme of UNCTAD's World Investment
Report 2006 is “FDI from Developing and Transition
Economies: Implications for Development”. The Report has

Global Outward Investment Scenario
Global FDI outflows declined from US$ 813 bn in 2004 to
US$ 779 bn in 2005, due mainly to decline in outflows from
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developed countries. However, FDI outflows from
developing countries has risen significantly from US$ 35.6
bn in 2003 to as much as US$ 117.5 bn in 2005.

economies reflects the increasing competitiveness of many
firms in these economies. The FDI surge has also partly
been fuelled by soaring export revenues from manufactured
products and natural resources in some countries, which
have contributed to building up the financial strength
needed to engage in overseas investment.

Further, while developing countries' share in global FDI
inflows has risen in recent years, from 31.4% in 2003 to
36.5% in 2005, what has been significant is the sharp rise in
outward FDI from these countries. The share of Developing
Countries in global outward FDI has also risen from 6.3% to
15.1% during the same period. The Asian region accounts
for the bulk of the rise in outward FDI from Developing
countries, with India among the leading economies

Perhaps most importantly, firms from these economies have
been increasingly affected by global competition. They
have come to realize the growing importance of accessing
international markets and connecting to global production
systems and knowledge networks.

The stock of outward FDI from developing and transition
economies in 2005 reached US$ 1.4 trillion, up from only
US$ 335 billion 10 years earlier. Within developing
countries the major sources of overseas investment is Asia,
which accounted for 71% of the total outflows in 2005 with
total outflows of US$ 83.6 bn.

The Case of India
Overseas investment by Indian corporates is a facet of their
increasing globalisation and integration with the global
economy. Total outflows from India during April 1996 and
February 2006 stood at US$ 15.4 bn with actual
investments of around US$ 10 bn.

The process has now spread to an increasing range of
Destinational analysis of India's approved ODI reveals that
countries. Earlier episodes of outward expansion from
while regional distribution of overseas investment is evenly
developing countries involved mainly the newly
spread out across various countries, developing and
industrializing economies (NIEs) of Asia, and some Latin
emerging countries are increasingly emerging as outward
American and West Asian economies. Today, TNCs from a
FDI destinations. In fact, emerging markets such as Russia,
wide range of developing countries, such as Argentina,
Mauritius, Sudan, Vietnam are among the largest
Chile, India, Malaysia, Nigeria, South Africa, Thailand,
destinations for Indian approved ODI (Table).
Turkey and Venezuela, as well as several lower income
economies, are extending their
reach. After the collapse of former
Table: Approved India's Overseas Investments (US$ mn)
Name of the country
Total (US$ mn) (Apr. '96
% share in Total
Soviet Union, the Russian
to Feb.06)
Federation has also emerged as a
Russia
2828
18.5
major source of outward FDI. The
USA
2438
15.9
number of developing and
Mauritius
1383
9.0
transition economies with an
6.7
British Virgin Island
942
6.2
outward FDI stock of more than
U.K
802
5.2
US$5 billion increased from six in
Singapore
641
4.2
Bermuda
628
4.1
1990 to 25 in 2005.
Hong Kong

Netherlands
Another characteristic concerns
Australia
the industrial scope of the
UAE
Vietnam
process. Some of the most
Others
prominent TNCs from developing
TOTAL
and transition economies are
Source: Ministry
active in such diverse areas as oil
extraction, cement production,
manufacturing of automobiles, personal computers and
cell phones, as well as services like banking,
telecommunications and port management.

596
499
429
318
229
2551
15311

3.9
3.3
2.8
2.1
1.5
16.7
100.0

of Finance, Govt. of India

Overseas Investment Policy in India
While globalisation of the world economy has fostered the
outward orientation of Indian companies, significant policy
liberalisation and renewed support in recent years have
provided the impetus in this direction.

Factors behind the rise of Outward FDI from
Developing Country

Meeting challenges on the policy front assumes importance

The boom in FDI from some developing and transition
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in a global economy. The effectiveness and efficiency of
firms is facilitated by the nature of policy environment under
which firms operate, and whether macro-economic policies
allow them to achieve the requisite economies of scale and
allocative efficiency in production.

Role of Exim Bank in Supporting Indian
Overseas Investments
Export-Import Bank of India (Exim Bank) actively supports
and facilitates outward investments by outward-oriented
Indian companies in their quest for enhanced access to
global markets. The Bank provides a comprehensive range
of products and services to Indian companies in their
internationalisation efforts, tailored to meet the needs of
different customer groups. These include programmes for
enabling Indian companies to acquire assets to improve
international competitiveness. The Bank seeks to develop
commercially viable relationships with externally oriented
companies by offering them comprehensive range of
products and services aimed at enhancing their
internationalisation efforts.

It is here that the role of the Government assumes a great
deal of importance as a confidence builder, a catalytic
agent and a facilitating agent. The objective of liberalizing
Indian investment abroad has been mainly to provide
Indian industry access to new markets and technologies
with a view to increasing their competitiveness globally and
help the country's export efforts.
The Indian policy framework has been very supportive of
direct investment abroad. Following the recommendations
of the Kalyan Banerji Committee Report on Indian Joint
Ventures Abroad in December 1991, Ministry of
Commerce, Government of India, approved a liberalised
policy in October 1992. An automatic approval window
was created and a framework of case-by-case approval put
in place.

The Bank has also played an important role in the setting up
of the Global Network of Development Finance Institutions
and Exim Bank (G-NEXID) which was launched at the
UNCTAD Headquarters in Geneva in March 2006, The
Forum aims to enhance sharing of experiences among Exim
Banks from developing countries, among others.

The policy was further liberalised in December 1995 with
enhancement of the limit for automatic approval, removal
of restrictions on equity contribution through cash
remittance and designating Reserve Bank of India as the
nodal agency for according all approvals. The policy has
since then been further liberalized regularly viz. Indian
corporates have been allowed to investment in entities
abroad up to 200% of their net worth.

Observations
While many developing and emerging are implementing
policy measures to foster and enhance outward FDI flows,
according to UNCTAD, there is no one-size-fits-all policy
that can be recommended to deal with outward FDI. Every
home country needs to adopt and implement policies that
are appropriate to its specific situation. Whether a country
will benefit by moving from “passive liberalization” to
“active promotion” of outward FDI depends on many
factors, including the capabilities of its enterprises and the
links of the investing companies with the rest of the
economy.

The Report of Committee on Fuller Capital Account
Convertibility has recommended that Limit for a company's
investment in overseas JVs/subsidiaries raised to 250% of
net worth in 2006-07 and gradually up to 400% of net
worth in overseas subsidiaries /JVs by 2011. Further, In the
Mid-Year Review of the RBI's Annual Policy 2006-07, the
extant ceiling of overseas investment by mutual funds of
US$ 2 billion has been enhanced by RBI to US$ 3 billion
with a view to providing greater opportunity to mutual funds
to invest overseas. Also, the policy statement has taken
initiatives with a view to facilitating project exporters and
exporters of services and providing greater flexibility in
conducting their overseas transactions, large
turnkey/project exporters/service exporters with satisfactory
track record may operate one foreign currency account with
inter-project transferability of funds/machinery in any
country, subject to specified reporting requirements.

For those countries that decide to encourage their firms to
invest abroad, it is advisable to incorporate policies dealing
specifically with outward FDI within a broader policy
framework aimed at promoting competitiveness. For
example, given the importance of generating domestic
capabilities to benefit from outward investment, it is
appropriate to link policies on such investment with those
relating to SME development, trade and innovation.
Moreover, outward FDI is only one of several ways in which
a country and its firms can connect with the global
production system. Therefore, close coordination with
policies aimed at attracting inward FDI, promoting imports
or exports, migration and technology flows would also be
advisable.
+

These policy measures and recommendations reflect the
increased importance accorded by the Government of
India to create an enabling environment for Indian
companies in their globalisation endeavours.
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Energy tie-ups can further
forge Indo-Russian bond
- Prime Minister Manmohan Singh
Russian President Vladimir Putin met Indian Prime Minister
Manmohan Singh who arrived in St. Petersburg for the G8
Summit on invitation of the Russian side in July 2006. The
two leaders took time off to review the bilateral relations
between Russia and India and identified energy, education
and health as areas of mutual concern.

low-carbon technologies. India is playing its part in making
these transitions,” Prime Minister Singh told newspersons.
“Energy is key to transforming our economic relationship.
Russia is one of the largest producers of energy and India is
one of the largest consumers. We have invested a couple of
billion dollars in Sakhalin-I and we are willing to invest more
if opportunities are available. There is unlimited potential
for India and Russia, as excellent political partners, to
develop a strong energy partnership,” he said.

All the focus areas for discussion in the G-8 framework
energy security, education and fighting infectious diseases are of great interest.
“With regard to energy security, we expect a balanced
outcome that would reflect the interests of both producers
and consumers. There is a need to think of ways to enhance
stability and predictability of the energy market. From the
Indian perspective, the diversification of the energy mix with
a greater share of nuclear energy and renewables is
important. We also need international cooperation in the
global deployment and diffusion of energy efficient and

Sing said civilian nuclear power projects offered large
possibilities once the necessary political issues were
resolved.
Welcoming Russian investments in Indian infrastructure
development, he said, “I think something should be done
quickly to ease business travel between the two countries as
the current visa procedures appear to be an obstacle to
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developing business-to-business contacts.”

billion worth of contracts are in various
stages of being realized .

Healthcare
He said India was emerging as a global destination for high quality and
inexpensive health care. A critical issue for India was access to second and
third generation drugs at affordable prices.
“Protection of IPR should not come in the way of the basic moral imperative
of providing universal access to life saving drugs,” Singh said.
Talking about education, he said India was committed to achieving the goal
of 'Education for All'. A global effort would be essential to bring about
complete literacy in developing countries, as also an upgradation of skills,
he added.
Prime Minister Singh said the economic foundation strategic relationship
between India and Russia at present was not as strong as it should be. “Our
annual trade turnover currently stands at around US $ 2-3 billion, which is
far below the potential of both the Indian and Russian economies. We hope
to raise the level of bilateral trade to US $ 10 billion by 2010,” he said.
A bilateral Joint Study Group between the Trade Ministries of the two
countries has been set up to examine ways to enhance bilateral trade and
economic cooperation and facilitate the signing of a Comprehensive
Economic Cooperation Agreement.
Russia is one of the world's leading producers of diamonds and India's
strength in the area of diamond processing is well known. In this context,
there is considerable potential for diamond exports directly from Russia to
India, and for joint ventures to be set up between companies in our two
countries for diamond processing and marketing.
On defence cooperation between India and Russia, Singh said it
underpinned the strategic nature of our relations between the two countries.
Russia is the principal defence supplier to India and currently nearly US$ 10

“We wish to expand further this defence
cooperation beyond a buyer-seller
relationship to joint research, design,
development, production and marketing
as well as closer military-to-military ties.
The Brahmos missile is a fine example of
what can be achieved by working jointly to
produce state-of-the-art equipment,“ he
said.
An agreement on protection of IPRs in the
military-technical field was signed during
Prime Minister Singh's visit to Moscow in
December 2005, and this should further
enhance the quality of future defence
cooperation between the two countries.
A bilateral Joint Study Group between the
Trade Ministries of the two countries has
been set up to examine ways to enhance
bilateral trade and economic cooperation
and facilitate the signing of a
Comprehensive Economic Cooperation
Agreement.
Russia is one of the world's leading
producers of diamonds and India's strength
in the area of diamond processing is well
known. In this context, there is considerable
potential for diamond exports directly from
Russia to India, and for joint ventures to be
set up between companies in our two
countries for diamond processing and
marketing.
Singh also said that India supported broadbased UN reforms but was convinced that
unless the structure of the Security Council
was changed to reflect contemporary
global realities, any UN reform would be
inadequate and incomplete.
“The world of 2005 cannot be effectively
served by an institution forged in 1945.
Short term considerations should not stand
in the way of the compelling need for
reform. We are grateful for Russia's
continued support for India's candidature
for permanent membership of the
restructured Security Council,” he said +
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Two-way trade gets boost to
touch $5 bn by '10

Indian pharma &
jewellery teams
to visit Ukraine
in Nov '06
Indo-Ukrainian bilateral trade is expected to get a big boost
with the visit of two high-powered trade delegations in
November 2006, laying foundations for stepping it up to
touch $5 billion as targeted.

India and Ukraine increased threefold in the last two years from US $ 356 million in 2003 to over US $ 1 billion last
year. During the visit last year of the President of India to
Ukraine, it was agreed by the two presidents that our
bilateral trade should target the figure of US $ 5 billion by
the year 2010. I am optimistic that this target would be
reached,” said India's Ambassador in Kiev Debabrata
Saha.

A nine-member delegation from the pharmaceuticals,
homeopathy, ayurvedic and herbal medicine sectors will
visit the Ukrainian capital of Kiev from 9 to 14 November,
2006. A Buyer-Seller Meet is being organised by the
Embassy of India in association with Ukrainian Chamber of
Commerce and Industry in the latter's premises on
November 13. A second delegation from India's gems and
jewellery sector is visiting Kiev to
participate in "Jewellers Expo
Ukraine 2006, from November
23 to 26,

He said Ukraine remained an important development
partner of India, adding that in the past Ukrainian engineers
had played an important role in the establishment of several
of India's major steel plants, and the coal industry.
Bilateral trade between India and Ukraine, which has been
steadily rising over the years, is expected to touch $5 billion
by 2010. Ukraine is the second largest partner of India in
the CIS region and the balance of trade has consistently
been in favour of the former. The
entire gamut of bilateral relations is
expected to take on a positive trend
with the Fourth Session of IndoUkraine Inter- Governmental
Commission (IUIGC) coming up
some time this year.

“Bilateral trade between

The major commodities which are
exported from Ukraine to India
include chemicals, fertilizers,
ferrous metals, power and steel
related equipment, aluminum,
nuclear reactors, machinery,

14

Indo-CIS Business

July-Sept 2006

Focus
The trade figures for the last six years are given below.
India-Ukraine Bilateral Trade (Figures in million US dollars):

Year
1999
2000
2001
2002
2003
2004
2005
2006
(Jan-April)

railway equipments, aircrafts, space vehicles and parts,
medical equipment, vegetable oils, paper products,
electrical equipments, raw, hide and leather products.
The major commodities, which are imported from India to
Ukraine, include pharmaceutical products, tobacco,
coffee, tea and spice, ores, slag and ashes, garments and
knitted accessories, plastic and its products, grain crops etc.

Exports from
Ukraine
173.82
168.28
129.9
157.9
202.78
481.82
736.941
263.084

Imports
from India
65.95
76.00
95.6
110.78
153.97
226.85
321.407
105.704

Total Trade
239.77
244.28
225.5
268.68
356.75
728.87
1058.348
368.788

(Source: Statistics Committee of Ukraine)

Under the Focus CIS Policy of the Government of India,
trade and economic cooperation is likely to increase with
Ukraine as one of the seven focus countries. During the visit
of the Indian President to Ukraine in June 2005, a decision
was taken that bilateral trade turn over would reach US$ 5
billion by the year 2010. By end 2005, trade had already
crossed US$ 1 billion. Both countries have considerable
potential to be tapped to facilitate this growth in trade.

India and Ukraine have signed a Convention for the
Avoidance of Double Taxation and Prevention of Fiscal
Evasion with respect to Taxes on Income and on Capital in
the year 1999. An agreement for the Promotion and
Protection of the Investments was signed in the year 2001.
Even though these economic legislation help in promotion
of trade, growth in economic activities is constrained due to
infrastructural difficulties especially in the banking and
financial sectors.
During the meeting of the 3rd Session of IUIGC in July 2003
both sides recognized the enormous scope for cooperation
in various technology/service sectors such as telecom, IT,
food processing, oil and gas, construction and related
engineering services, education, environmental protection,
health, tourism and culture. A number of Indian companies
like Tata International, Ranbaxy, Dr. Reddy's Laboratories,
Wockhardt, Lupin, Shreya Life Sciences, Sun Pharma,
Cadila Healthcare have their resident representatives in
Ukraine.

Industrial Cooperation
Possibilities of cooperation exist in mechanical engineering,
shipbuilding, light industry, mining, joint projects in
metallurgy, steel, coke industry. India and Ukraine have
greed upon modernization of India's steel plants with
Ukrainian expertise. Ukraine is a well-known manufacturer
of world class gas and steel turbine for thermal, hydel and
nuclear power plants, compressors, transformers, pumps,
AC and DC motors equipment for laying power
transmission lines etc. Ukraine is keen to explore new
avenues of joint development of power projects in India.
Two joint working groups in Power and Metallurgy have
been set up under the ambit of the IUIGC.
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Transport

Joint Business Forum

a) Shipping: A Mercantile Shipping Agreement was signed
in October 2002 during President Kuchma's visit to India.
The Working group on Transport set up under the umbrella
of IUIGC is keen to expand cooperation with India in
railways, seaports, highways etc.

The Joint Business Forum between India and Ukraine has
been set up between Confederation of Indian Industry (CII)
and the Ukrainian League of Industrialists and
Entrepreneurs. The last meeting was held in September
2003 to discuss cooperation in the fields of pharmaceutical
and chemicals, IT, Telecommunication, Finance and
Banking and Automobile Industries sectors. CII also held
"Enterprise India 2004" exhibition in July 2004 in Kyiv on
small and medium enterprises displaying hand tools,
bicycle and auto parts. A 23-member Ukrainian delegation
from the International Chamber of Commerce visited India
on the invitation of FICCI in January 2005 and signed a
Memorandum of Understanding with ASSOCHAM. Several
Buyer Seller Meetings have been regularly held in the last
three in various sectors such as coffee, steel, handicrafts,
machine tools, chemicals etc, when Indian delegations
visited Ukraine to meet their counterparts for business
negotiations.

b) Civil Aviation: Air services between Kyiv and New Delhi
started in December 2003 by Ukrainian airlines "Aerosvit".

I n d o - U k r a i n e I n t e r- G o v e r n m e n t a l
Commission (IUIGC)
The Indo-Ukrainian Joint Commission (IUJC) was
established in April 1994 and so far held 3 meetings on
Trade, Economic, Scientific, Technological, Industrial and
Cultural Cooperation (IUIGC). The sides agreed to form
two Working Groups - one on Metallurgy and the other on
Power to open new vistas of cooperation in the field of
metallurgy and power respectively.

Joint Business Council

Since the visit of former President Kuchma to India in
October 2002, bilateral relations between the two
countries have shown a positive trend, which continued in
2003. While the Indian Minister for Steel (June 2003) and
Defence Minister (October 2003) visited Ukraine and the
Third Session of the India-Ukraine Inter-Governmental Joint
Commission met in Kyiv in July 2003, the former Foreign
Minister, Mr. Anatoliy Zlenko and Chairman of the
Verkhovna Rada, Mr. V.M. Lytwyn visited India in August
2003 and December 2003 respectively.

The Agreement on the Establishment of an Indo-Ukrainian
Joint Business Council between Federation of Indian
Chambers of Commerce and Industry (FICCI) and the
Ukrainian Chambers of Commerce and Industry was
signed on March 7, 2000.The second session of the JBC
was held in Kyiv in July 2003.

Foreign Office Consultations were held on May 12-13
2005 and President of India visited Ukraine in June 2005.
The Fourth Session of IUIGC is scheduled to be held later
this year. The entire gamut of bilateral relations is expected
to take on a positive trend to increase the trade turnover to
over 5 billion USD by the year 2010.
+

The fourth session will be held in New Delhi in the second
half of 2006. Mr. Stanislav Stashevskiy, the First Vice Prime
Minister was appointed the Co-Chairman of the Joint
Commission from the Ukrainian side and MOS (EA), Mr. E.
Ahmad will be the Co-Chairman from the Indian side. With
the appointment of new Government in Ukraine, a new CoChairman from the Ukrainian side would need to be
appointed.
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CIS -

The New

Superhighway
opening up for
Indian IT firms

The Commonwealth of Independent States (CIS), a
conglomeration of nations in a hurry to catch up with
globalization, offers the right opportunity for the Indian
Information and Technology (IT) sector for expansion into
newer markets.

attitude towards growth, presenting an exciting opportunity
for IT companies poised for a high growth.
Of course, each of the countries have their unique sociopolitical make up making it difficult to be treated as one
homogenous market. These countries also vary
dramatically in their economic growth and development,
their addressable market size and its openness to outside
traders.

Information Technology or IT as it is commonly known, is
growing at a phenomenal rate in India, throwing
continuous challenge to the Indian entrepreneurs to look for
expansion in the newer markets.

Factors such as oil wealth affect the purchasing power of the
CIS countries and Kazakhstan and Azerbaijan have more
developed IT sectors because of their oil rich status.
Ukraine, although being the most populous country
continue to be a volatile market because of its unstable and
fragile political situation.

Fast developing region
Estimated to grow into a market size of $400m, the CIS
holds massive potential for investment from companies
which are keen to maximize their share in developing
markets.

“Turkmenistan and Tajikistan are very late developers, and I
compare their markets to that of Kyrgyzstan five years ago or
Kazakhstan seven years ago. Kazakhstan is the most
developed and stable market with the highest standard of
living,” says Vladislav Rogovoy, managing director at CIS
specialist distributor Lightspeed, which also has operations

Immediately after the collapse of the Soviet Union in the
early 1990s, almost11 markets in Central Asia opened to
free trade. Although these countries are still in the early
stages of building independent infrastructures, their
keenness to adopt new technologies shows a positive
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in Kazakhstan and Kyrgyzstan.
Lightspeed has grown rapidly since setting up shop
in 2001, and now employs a 15 member strong
team that has picked up the rights to a number of
high profile vendors including Foxconn, Asus, ECS
Elitegroup and Micronet along the way.

Strongest markets
With a population of 15 million, a stable political
structure and a healthy GDP per capita of $2,180,
the Kazakhstan market continues to remain the
most favoured entry point into the CIS for most
entrepreneurs. The government has allocated a
good amount towards the development of its
country's IT sector, which has in turn encouraged
vendors such as Fujitsu Siemens Computers (FSC)
to make more solid investments in the country.
“Ukraine may be the biggest overall market in the
CIS, but Kazakhstan is more politically stable and
has more business opportunities and growth. We
opened an official representative office in
Kazakhstan in Autumn 2005. We have had
presence in the country since 1999 and will
continue to invest in people and business
development in Kazakhstan,” says Ekaterina
Krymova, PR manager for CIS and Russia at Fujitsu
Siemens Computers.
Other A-brand vendors present in Kazakhstan
include HP, IBM, Dell, Intel, Microsoft, Oracle, Sun
Microsystems and SAP. Hence it makes sense for
the Indian IT companies to tap the growing market
now when it is opening up for the world.

service manager at BestComp Group.

Oil wealth
Interestingly it is common to find resellers operating in the CIS
dealing with their neighbouring countries, particularly those in the
larger nations dealing to their smaller neighbours. The larger
resellers in the Ukraine often resell in the markets of Belarus or
Moldova, and the resellers in Uzbekistan deal in Kyrgyzstan or
Tajikistan.
In fact, West Asian countries have been having thriving relationship
with the CIS countries for a long time. Lightspeed, Empa, Asbis and
FDC are the most prominent. As an indication of the level of growth
that distributors can enjoy, Lightspeed claims it has been doubling its
CIS business year-on-year.
Doing business in Central Asia is not simply a case of turning up with
a shipment of stock. An operation needs to be carefully planned

Driven by its oil wealth and government's strong
investment programmes to develop its economy,
the third largest market in the CIS, is Azerbaijan
where vendors from HP, Acer, Fujitsu-Siemens
Computers, MGE and Tripplite have taken
advantage of their thriving operations to leverage
their business into the country.
“We have been established since 1995 and now
have six shops and two service centres. In some
countries we estimate the annual growth at 20
percent to 30 percent. The Azerbaijani market for
our products is around $40 million to $50 million
a year. In 2006 we are aiming to boost our sales in
the other countries of the CIS where we don't
already have business,” says Saleh Hasanov,
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before it is put into practice. The first pre-requisite
is to be able to speak Russian. The CIS countries
have their own languages and the common
second language of the region is Russian, rather
than English, and this is essential for doing
business. Planning on the part of any importer is
important, as are a number of factors involved in
the physical movement of goods into and between
CIS countries. However, given the linguistic
abilities of Indians and their ability to adapt to
various working conditions, doing business in CIS
has bright prospects.

Region to region links
“Some countries have regulations which forbid the
transfer or exchange of currency, so only large,
approved companies can make import and export
transactions,” says Mami at Empa. “Only the
companies that have been there for a long time
can handle logistics issues, we have certain
selected forwarders who have been working in CIS
logistics for a long time and know the difficulties of
the region regarding borders and clearance of
products.”
The successful distributors in the CIS have been
cultivating their links into its countries for a long
time. Setting up a distribution chain into the CIS
will involve cultivating native links into it. Help may
come from A-brand vendors that are present in the
region, but this isn't always the case.

Import driven market

operation is based as 50 percent coming from the Middle East, 30
percent directly from the Far East and 20 percent from Europe. This
means there is product flow from nearly every different pricing area
that major vendors operate; making a grey market inevitable.
Lightspeed says that it cannot deal in peripherals such as casings,
keyboards and speakers as they are undercut by products flowing in
from China; though similarly, it has the edge on other distributors
when it comes to hard drives, optical drives, VGA cards and
motherboards.
Another way into the CIS is through the growing solutions sector.
Enterprise solutions vendors SAP and Oracle have had success in the
region and projects have been kick-started by interest in electronic
government. Azerbaijan has been the first country in the region to
commit to e-government, and is in the process of developing and
introducing its first e-government portal, with Kazakhstan following
closely behind.

Major vendor investment in the CIS is low.
Consumer electronics vendors Samsung and LG
have set up factories, and sources in the region say
that they believe HP will be one of the first to make
a major commitment to the area, but at present
there are no major vendors with PC production
facilities in the CIS, leaving most stock to be
imported to the region.

“The government of Kazakhstan has a need for automation of its
financial and educational institutions, customs agencies, and
ministries. In this regard, in 2004, Kazakhstan's government adopted
a program of formation of an electronic government in Kazakhstan
for 2005-2007 and allocated $400m to this project,” states a report
on Kazakhstan titled “Information and Communication Technologies
(ICT) Overview 2005” by the Business Information Service for Newly
Independent States (BISNIS).

This can become a confusing issue, affected by the
central location of the CIS. There is easy access to
the region from Europe, particularly through the
Ukraine and Armenia. From the East side, there is
a route through to the CIS from China and the Far
East, and from the North are links with Russia.
Takabaev at Asbis breaks down the product
coming into Kazakhstan where the Asbis

The 13th annual Kazakhstan International Telecommunications
Show (KITEL), which incorporates the Central Asian International
Exhibition on Telecommunications and Computer Technologies was
held from 30 May to 2 June, 2006, which provided a great
springboard for distributors interested in breaking into the CIS
markets. The previous year's show attracted 20,000 visitors and had
attendees from 180 countries.
+
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CIS
The 3rd International Conference “Broadband Russia & CIS Summit,” the biggest event of its kind in
the Commonwealth of Independent States (CIS), will take place in Moscow on 21 and 22 November
2006. This event will attract some of the biggest national and International telecom operators and
broadband and wireless service providers. The Summit is organised by ITE, the leader of exhibition
business in Russia. Sponsors of the Summit include such companies as Winncom Technologies, SES
New Skies Satellite, Tyco Electronics, Intelsat, Juniper Networks, Hughes Network Systems, JDSU,
ViaSat and Globtel. This year geography of participants has substantially expanded.
Representatives of CIS countries, delegations and leading speakers from Kazakhstan, Georgia,
Armenia, Belarus, Bulgaria and Ukraine will take an active part in the conference.
The Conference and Summit is a fantastic opportunity for
companies to broaden their contact base and network with
Russian and CIS industry leaders. Delegates will also
receive first-hand information on the latest trends and
developments in the sector.

producers and suppliers of equipment” said Russian
Minister for IT and Communications Leonid Reiman,

Overview of World Broadband Services
• With the increasing penetration of established broadband
technologies such as Digital Subscriber Line (DSL) service
and cable modem service, in addition to improvements in
fixed wireless broadband and satellite broadband services,
the number of broadband subscribers worldwide will
double over the next 5 years. By the end of 2010, the
number of worldwide broadband subscribers will reach 413
million.

Russia's telecommunications and Information Technology
market is estimated to exceed the $20 billion mark. The
broadband access market is growing at a tremendous
pace. In 2005, the market grew to 75 percent. This year's
growth is expected to exceed 50 percent.
“The Russian telecommunications industry is reaping the
benefits of a successful restructuring effort within the sector,
new telecommunication laws, and rapidly increasing
capitalization of traditional fixed line regional carriers. The
development of the broadband communication network is
one of the top priorities of the communication and
information industry. It is believed that broadband
multimedia communication networks will become the basis
for next generation networks, accelerating informatisation
and Internet development and creating a civilized
investment-attractive market environment for operators,

• The broadband wireless WiMAX market is expected to
reach $5billion by 2007.
• DSL remains the leading broadband access technology. It
currently accounts for 69 percent of all broadband
subscribers worldwide.
• Based on current worldwide broadband growth rates, 3.7
million new subscribers will sign up for broadband services
each month this year.
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• Leonid Reiman, the Russian Minister for IT
and Communications, has proposed that the
country should complete the switch from
analogue to digital broadcasting by 2015.
However, less than 50% telephone lines are
digital.
• Russia's IT market grew by 20.2% last year.
Communications technology increased by
27.8%. Revenue from electronic
communications totalled $25bn roubles, a
32% increase.
• In late February 2006, the total number of broadband subscribers
worldwide exceeded 200m.

Russia at a glance
• With a population of 145 million, Russia stretches across nine time
zones and is the largest territory in the world. The sheer scale of the
country, coupled with the poor state of some of the conventional
infrastructure, has made reliable electronic communications a vital factor
in Russia's remarkable 7th consecutive year of GDP growth in 2005 $766 billion. Russia is one of the most diverse and rapidly developing
telecom and information technology markets.
• An expanding consumer income base, political and economic stability,
as well as growing foreign investment have all contributed to the
increased growth of telecommunications and Internet services in Russia.
Investments in the country total $6.9 billion , which is an increase of 25.5
percent, including an increase in foreign investments of $2.7 billion or 95
percent.

• Russia's Ministry for Telecommunications
and Information has compiled a package of
documents on establishing an investment
fund to support the IT sector. Approximately
2,000 investment proposals have been
received.
• The high growth rate of Russia's
telecommunication market has resulted in a
high demand for imported, turnkey products
and solutions. Russia currently spends more
than $2.5bn annually on
telecommunications equipment and imports
of foreign-made products account for 60% of
the equipment market. The RF Law on
Communications (passed 01/01/2004) has
created a more transparent regulatory

Russia Telecoms and IT Market Overview
• Annual growth of the telecommunications sector in Russia equals 2530 percent.
• There were 132 million mobile subscribers in April 2006 (an increase
of 53 percent). The mobile market is worth $10.9 billion. Market share:
MTS - 36%. Vympelcom - 34%. Megafon - 18%. UralSvyaz - 3%. Tele 23%. Smarts - 2%. SibirTelecom - 2%. Other (including CDMA) - 2%.
• Non-voice services account for less than 13% of the total revenues for
mobiles. Total GPRS subscribers equals $5.8million (2005), 8 times
higher than the previous year.
• The development of mobile communications, new generation services
and IP telephony has been among the most successful in terms of annual
growth. IP-Telephony Operators sales equalled $260M, a 53% increase.
• The digital content market is worth $450m ($310m in 2004). There are
less than 130 content providers.
• 4,500 operator licenses have been issued since 1992. 22 longdistance licenses were issued in 2005-2006. The Communications Law
of 2003 has helped to liberalize the market.
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services.

Russia Telecom Market Prospects
• In 2006, the fixed line & mobile market
grew by 25%.
• The predicted privatisation of SvyazInvest
will have an impact on broadband
development in Russia.
• More long-distance operator licenses will
be issued.
• There has been rapid growth in ADSL
(SvyazInvest Regional Incumbents) in the
regions (North-West Telecom, Centre
Telecom, Southern Telecom Company,
Volga Telecom, UralSvyazInforrm, Sibir
Telecom, DalSvyaz.
framework. The sector remains potentially one of the most rewarding for
foreign investors and manufactures.

Russian Broadband Take-Up Grows
• Having by-passed the heavy investment made by the West into what is
now an obsolete telecoms technology in the 1980 and 1990's, Russia is in
a strong position to capitalise on more recent developments in broadband
and wireless communications
• Revenue from Russian Internet services reached $1bn in 2005. 22% of
the population uses the Internet, with 61% of them being in Moscow. 40%
of the population is expected to be using the Internet by 2008. The
broadband Internet market in Russia is now worth $1bn.

• WiMAX projects have been developing at a
high rate.
• There have been commercial trials of
DVB-H.
• In 2007, payments for Radio-Spectrum,
3G will be under discussion.

Key facts about Broadband Russia
and CIS Conference

• The number of broadband users in 2005 totalled 5.5m, an increase of
47%. Internet Access Services accounted for 10% of broadband revenue,
and this is expected to rise to 36% in 2008.

• Supported by the Ministry of Information
Technologies & Communications of Russia,
Federal Agency of Information Technologies
of Russia, Federal Anti-Monopoly Service of
Russia, and OJSC Rostelecom.

• Home Broadband Access: ADSL: 32% expected to rise to 2.4 million in
2006 (up 80%). Fast Ethernet: 68%. In Moscow: ADSL Market: 40%. IP-TV
dominance: 50%. Significantly, growth in broadband internet connections
is now faster in the regions than in the main cities such as Moscow and St.
Petersburg, while ADSL take-up is expected to triple this year.

• Conduct business with over 300
international & regional broadband,
wireless, satellite, cellular and IT executives
and broadband industry press and hear the
latest opportunities.

• Market penetration in recent years has outstripped all predictions, with
an estimated 84% of the population now mobile users. A large demand for
main line services remains unsatisfied, and Russian companies are still
keen to develop new technologies.

• 350 delegates representing over 120
companies, 40 speakers, 50 telecom and
industry press, 25 sponsors.

• In the next few years, data transmission services and access to the Internet
will be the most rapidly increasing segment of the telecommunications
market according to the Russian Ministry of IT and Telecommunications. In
2006, the Internet market is estimated to be worth $1.8bn. In 2008, it is
expected to rise to $2.7bn, mainly due to broadband access. In 2008,
broadband will increase to 36% of all revenue from data transmission
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• Over 50 broadband technology stands &
displays in the Conference networking area.
• Participation of following countries at the
Conference: Russia, Kazakhstan, Kyrgyz
Republic, Georgia, Azerbaijan, Armenia,
Turkey.
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India, Tajikistan sign pact
to step up bilateral trade
India and Tajikistan have agreed to further develop bilateral
cooperation in the areas of trade, industry, agriculture,
including processing of agri-products, construction,
transport, education, scientific & technical cooperation and
tourism.

of India's exports to Tajikistan valued at US $ 6.20 million
and India's imports from Tajikistan worth US $ 5.89 million.
In order to widen trade and economic relations between the
two countries, the Indian side held a meeting of the business
forum of both the countries during Tajikistan President's
visit to India in August 2006. The Tajik side o agreed to hold
a similar Forum in May 2007 in Dushanbe.

Both sides have noted that the existing volume of bilateral
trade between India and Tajikistan does not correspond to
the real potential of both the countries and deliberated
upon measures to increase the volume of bilateral trade on
a balanced basis as well as widen the trade basket.

Both sides have underlined the importance of establishing
long-term cooperation in the field of industry and have
agreed to make efforts to achieve this goal, especially in
view of the great potential for cooperation in the
manufacturing sector in textiles, chemicals, construction
materials, mining and processing of light metals.
Possibilities of setting up joint ventures in the territories of
both countries in identified areas will also be considered.

This is indicated in the Protocol of the Third Session of the
Indo-Tajik Joint Commission on Trade, Economy, Scientific
& Technical Cooperation which was signed in New Delhi by
G.K. Pillai, Special Secretary, Ministry of Commerce &
Industry and, Tajikistan's Minister for Economy & Trade H.H.
Soliev. The Russian Minister also called on Kamal Nath,
Union Minister of Commerce and Industry.

Tajikistan has requested India to support its entry into the
World Trade Organisation (WTO) and India has agreed to
extend technical assistance for helping Tajikistan with its
accession to the WTO.
+

The Two-way trade between India and Tajikistan in 2005-06
was valued at a meagre US $ 12.09 million. This consisted
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India, Russia to use
24-satellite global
positioning system
Russia and India will use a 24-satellite
navigational and global positioning system,
Glonass, together, a spokesman for the Russian
Federal Space Agency has said.
"A Russian inter-departmental delegation will
arrive in India to coordinate the details in
October ," Igor Panarin said.
Glonass, a Russian analogue of the United
States Global Positioning System, is designed to
allow both military and civilian users around the
globe to receive signals from satellites to
identify their positions in real time. It can also be
used in geological prospecting.
Panarin said India's access to information from
and joint operation of Glonass-M and
Glonass-K satellites were discussed on the
sidelines of the Space Generation Congress,
under way in Valencia, Spain.
Two types of satellites are currently in use Glonass and its updated version Glonass-M.
Glonass-M has a longer service life of seven
years and is equipped with updated antenna
feeder systems, and an additional navigation
frequency for civilian users.
A future modification, Glonass-K, is an entirely
new model. Tests on Glonass-K satellites are
scheduled for 2007. They are small spacecraft
that are considerably lighter than their previous
models, which makes them less costly to put
into orbit.
Their weight also allows the use of a wider
range of carrier rockets. Glonass-Ks' estimated
service life has been increased to 10-12 years,
and a third "civilian" L-range frequency was
added.
The Defence Ministry said on August 30

Glonass will be fully deployed by 2010, when the number of satellites
will be brought from the current 17 to 24.
Panarin also said Russia will launch a small research satellite, Youthsat,
which is an Indo-Russian project, and an agreement on the matter could
be signed in November. "The satellite will be built in India and launched
by a Russian carrier rocket," he said.
Panarin said Igor Perminov, Federal Space Agency chief, and
Madhavan Nair, who heads India's Space Research Organization, met
to discuss progress under a contract to supply Russian-made cryogenic
engines to India's GSLV geosynchronous launch vehicles.
Russia is expected to supply seven cryogenic upper stages to India,
which originally wanted to buy the Russian technology to build the
engines domestically, but U.S. pressure prevented their delivery. India
has been working to develop a cryogenic engine for the past 11 years.
Working to cut its dependence on foreign launch vehicles, India has had
four operational GSLV flights since 2004 using Russian engines for the
upper stage.

Welspun to set up JV with Russian steel pipe maker
Welspun Gujarat Stahl Rohren will set up a joint venture with Russian
TMK Pipe Metallurgy Company's Volga Pipe Plant for producing steel
pipes. According to the MoU signed recently, Welspun will have 40
percent stake in the JV.
With the completion of the investment plan, the JV will have an annual
capacity of 1.2 million tonnes of large pipes of 508 mm to 1420 mm
diameter with spiral and straight seams.
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Russia
introduces
stricter law
to monitor
gambling
business
A draft law proposing a new set of regulations for the
gaming industry has been introduced in the Russian
parliament recently in a bid to monitor their operations
more closely.

permits to gambling establishments in these areas in
coordination with local authorities.
Permits will be issued for five years and will allow each
organizer to set up one gambling facility per permit.

Introducing the draft legislation, President Vladimir Putin
proposed the new law after the Interior Ministry launched an
apparent sting operation to check the financial, tax and
sanitary-epidemiological documents of a variety of
gambling establishments in the capital allegedly linked to
the Georgian mafia.

The second type comprises gambling zones established on
parcels of land belonging to federal or municipal
authorities not allocated for urban or rural development.
These parcels will be leased to the owners of gambling
business by the Russian government.
The draft document also outlines the requirements for
owners of gambling establishments. The owners must be
Russian legal entities that have not been created by the
Russian government or local authorities, and whose net
assets are not less than 600 million rubles (about $22.4
million).

The wave of closures of Georgian-owned casinos and
restaurants in Moscow follows on the heels of a recent
spying scandal between Russia and Georgia that saw the
arrest of several Russian officers on espionage charges.
If the parliament passes the law, which envisions the
establishment of two types of gambling zones where
gambling will be allowed, the new rules will come into effect
January 1, 2009.

All gambling businesses that do not meet the requirements
proposed in the draft will be shut down after July 1, 2007.
Those gambling establishments that meet the requirements
will be allowed to operate without special permits until
January 1, 2009, when the new law comes into effect.

The first type comprises gambling zones in residential areas.
These can be established on territory allocated for urban
and rural development. The federal government will issue
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EBRD Azerbaijan

Expands microfinance in

EBRD is expanding its support for microfinance in
Azerbaijan and extending a $1 million loan to the local
microfinance institution CredAgro. A quarter of this loan $250.000 - is being funded by TaiwanICDF. The loan is
provided under the Non-bank Microfinance Institutions
Framework for Early Transition Countries launched in 2005.

financing to rural areas and entrepreneurs which is a key
objective of CredAgro and also the EBRD.
The EBRD's Non-bank Microfinance Institutions Framework
for Early Transition Countries aims at strengthening
microfinance institutions in the Bank's eight poorest
countries of operations. Loans are provided for on-lending
to the smallest borrowers across the ETC countries Armenia,
Azerbaijan, Georgia, the Kyrgyz Republic, Moldova,
Mongolia, Tajikistan and Uzbekistan. The facility is
accompanied by a technical cooperation framework
funded by donor governments.

CredAgro, set up in 2000, is a microfinance institution with
a strong focus on agricultural and rural lending. Although
Azerbaijan in recent years has strongly benefited from oil
and oil-related business, agriculture remains the country's
second largest economic sector, contributing 14 per cent to
the country's GDP and providing employment to 40 per cent
of the population.
The EBRD loan is set to facilitate access to finance for this
vital sector of the economy as the funds will be on-lent to
rural entrepreneurs. This will also allow CredAgro to
expand its loan portfolio, product range and regional
network. The institution's long term aim is the
transformation into a bank which will allow it to take
deposits.

Through its micro and small enterprises programmes the
EBRD has supported over one million small enterprises
throughout eastern Europe, Russia, Central Asia and the
Caucasus. The EBRD has worked with 84 commercial
banks and non-bank microfinance institutions to establish
or expand specialised micro and small business finance
units and has lent €560 million to facilitate close to €8
billion in loans to micro and small businesses in the region.

Chikako Kuno, EBRD Director for Small Business, said the
loan will support both the development of micro and small
enterprises in Azerbaijan and of the country's banking
sector. Of particular importance is the extension of

EBRD, owned by 60 countries and two intergovernmental
institutions, aims to foster the transition from centrally
planned to market economies in central and eastern Europe
and the Commonwealth of Independent States.
+

$20-mln
loan to
Ukrainian
shipping firm

The European Bank for Reconstruction and Development (EBRD) has provided
a $20-million loan to support further expansion by Odessa-based shipping
company, Black Sea Shipping Management Co Ltd. (BSSM). Of this, $10
million has been syndicated to Bank of Scotland.
The project envisages post-delivery financing of five new dry cargo vessels of
5,500 DWT each. The vessels will be commissioned at Kherson shipyard in
south Ukraine.
As of today the EBRD has committed over €400 million to transport sector
projects in Ukraine. The EBRD is the single largest financial investor in Ukraine,
having committed to date a total of €2.4 billion across all sectors of the
country.
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Tbilisi

now a regional hub
EBRD is strengthening its activities in the Caucasus by
establishing a regional centre in the Georgian capital,
Tbilisi. The Bank aims to build on its successful portfolio in
the Caucasus countries, which has expanded significantly
in recent years under the Early Transition Countries
Initiative. The regional office will be headed by Michael
Davey, EBRD Director for the Caucasus, Moldova and
Belarus.
Georgia was chosen as the site of the hub because of its
favourable geographical position. “It is important to be
close to the people and to our projects. From Georgia one
can easily drive to Armenia and Azerbaijan or fly to
Moldova”, said Davey.
To mark the opening of the regional office, EBRD Business
Group Director Olivier Descamps will visit Georgia on 25
September and meet President Mikhail Saakashvili, Prime
Minister Zurab Noghaideli and representatives of the local
business community. The EBRD's portfolio in Georgia has
grown strongly since the launch of the ETC initiative in
2004.

Tajikistan and Uzbekistan uses a streamlined approach to
financing medium scale private sector enterprises. The ETC
is aimed at mobilising more investment, and encouraging
economic reform. The programme has been growing
rapidly: It has increased from 18 projects worth €53 million
in 2003 to 61 projects worth €250 million in 2005, with
donor funds playing an important role as catalyst for
investment.
+

EBRD's Early Transition Countries Initiative (ETC) whose
main objective is to increase the Bank's impact and its reach
in ETC countries which currently include Armenia,
Azerbaijan, Georgia, the Kyrgyz Republic, Moldova,

Riccardo Puliti, the EBRD Transport Team Director, said recently that
this transaction is consistent with the EBRD strategy for Ukraine to
provide further support for the shipping industry, a key area in the
domestic transport sector. By signing this project the Bank has
consolidated its position of a leading lender to the shipping industry
in the country, he added.
There is growing demand for sea-river vessels due to the growth in
export of freight such as grain, timber fertilizers, scrap and steel
products from the Azov and the Black Sea region. The
implementation of this project will help BSSM to maintain its ability
to offer safe and reliable shipping services in the region as well as to
establish the relevant shipping standards.
+
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Funding for
Russian renewable
energy project

Co-Arrangers under the B loan are: Standard Bank PLC,
Bank Austria Creditanstalt AG, and ING Bank (Eurasia)
ZOA. Lead Managers are: Calyon, Fortis SA/NV and ZAO
Raiffeisenbank Austria. Managers are: ZAO Citibank,
Credit Suisse and Banque Societe Generale Vostok.
The B loan is in two tranches, with RUB 3.15 billion (€92
million) for 10 years (provided by Standard Bank, ING,
Bank Austria, Calyon and Fortis) priced at 305 basis points
over Mosprime and RUB 850 million (€25 million),
provided by the remaining banks, for eight years priced at
275 basis points over Mosprime. The EBRD A loan is for 14
years.
In an earlier EBRD rouble syndication for the Russian power
sector, six banks last April provided a seven-year loan of
over four billion roubles to Mosenergo at a price of 275
basis points over MosPrime. The EBRD loan for Hydro OGK
sets a new record in terms of maturities for the rouble
syndication market, now stretching to 10 years for the first
time.
The total cost of rehabilitating obsolete equipment, mainly
turbines, generators and transformers, on the Volga-Kama
cascade is estimated at 26 billion roubles (€764 million)
and it is expected to take five years to complete.
Hydro generation is the main source of renewable energy in
Russia, providing 20 percent of all the power produced. It
acts as the backbone of the power industry, stabilising
supplies and maintaining the reliability of the country's
entire system, as well as generating economically efficient
electricity. The government has now put HydroOGK, in
charge of developing all renewable energy resources in
Russia, including windfarms, tidal and small hydro projects.
At present the development of non-traditional energy
sources is insignificant in Russia. One of the few exceptions
is geothermal Mutnovskiy power plant in Kamchatka for
which the Bank provided a $100 million loan to RAO UES in
1998.
Together with the EBRD loan for the Volga-Kama cascade
refurbishment, the EBRD has secured grant financing to
develop a regulatory framework for renewable sources of
energy in Russia from the Spanish government. This grant of
€165,000 will assist in the development of a regulatory
framework for windfarms in Russia.

EBRD has provided 6.3 billion roubles (the equivalent of
€185million) in long-term funding to support renewable
energy in Russia. The loan will finance a modernisation
programme which will extend by at least a quarter of a
century the life of nine power stations of the Volga-Kama
cascade, one of the country's largest sources of hydro
power.

Once the reorganisation of HydroOGK has been
completed, including through the consolidation of a large
number of hydro power plants, it is due to become the
largest power generating company in Russia and the world's
second biggest hydro generating company after Hydro
Quebec in Canada with an installed capacity of 23.3
+
Gigawatts (GW).

The Bank will be the lender of record for the full amount of
the loan to OAO HydroOGK, a fully-owned subsidiary of
the main Russian power utility RAO UES, but 4 billion
roubles (€117 million) has been syndicated to nine banks
under an EBRD A/B loan structure.
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Higher credit
for Kazakh veg.
oil firm

has decided to install a new sunflower oil refinery with a capacity of 200
tons per day, rather than the previously planned 100 tons per day. In the
last year Turkuaz' market share has increased from less than 3 to more than
15 per cent in Kazakhstan.
The company, which is a 90 per cent-subsidiary of the Saudi Arabian
company Afia International Company (previously Savola Edible Oils), and
the EBRD have been partners since September 2005 when the Bank
extended a $16 million loan to the sunflower oil producer. As sunflower oil
production in Kazakhstan is still small compared to Russia and Ukraine the
potential is strong. Turkuaz' growth over the past 12 months has confirmed
this assessment.
The extension of the new refinery, located in the Aktobe region in western
Kazakhstan, will also strengthen local agricultural producers. The
company's target is to eventually purchase at least 50 per cent of the
sunflower seed locally. The Bank is working with Turkuaz to provide
technical assistance for the training of farmers. State of the art packaging,
marketing, labelling and product development will raise the standards of
retailers and distributors.
Giles Mettetal, EBRD Director of Agribusiness, said the Bank was proud to
support the successful expansion of an innovative company with a clear
vision and a long term strategy for the region. It is one of the EBRD's
strategic aims to unleash Central Asia's strong potential in sectors like
agribusiness.

EBRD is increasing a $16 million loan
provided to sunflower oil producer Turkuaz
Edible Oil Industries by $4 million to support
the company's further expansion in
Kazakhstan and neighbouring Central Asian
markets. Due to strong demand the company

Investment in
Russian
economy to
double by
2009

Turkuaz Edible Oil Industries was established in 2003. Afia International
Company, a leading producer in Africa, the Middle East and central Asia
where it operates in more than 8 markets, bought a 90 per cent stake in
TEOI in October 2004 and has invested $20 million since. Afia
International Company is a subsidiary of the Savola Group, a major Saudi
Arabian food and retail company.
Since its establishment in 1991 the EBRD has signed 296 transactions
worth €4.3 billion in the agribusiness sector alone.
+

Investment in Russia's fixed capital will double to 7.127 trillion rubles ($267 billion)
by 2009, Russian finance minister Alexei Kudrin has said.
"Investment in our economy is seeing a steady growth. It will double by 2009,"
Kudrin said.
He said 3.534 trillion rubles ($132 billion) had been invested in Russia's fixed
capital in 2005, and the figure is expected to be 4.328 trillion ($162 billion) for
2006, as high as 5.190 trillion ($194 billion) for 2007 and 6.089 trillion ($228
billion) for 2008.
Kudrin said investment growth would encourage modernization at Russian
enterprises.
+
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Support to Georgia
water supply scheme
EBRD is supporting key improvements of the water supply in
the two Georgian cities of Kutaisi and Poti with a €3 million
and €2.5 million loan respectively. Together with grant
finance and Technical Cooperation funds the loans will
finance significant investments in both cities to enable 24
hours water supply. The water and wastewater infrastructure
in Kutaisi and Poti is in urgent need of rehabilitation and
renewal.

kilometre water pipeline, for the rehabilitation of the existing
water network, constructed in 1939, and the installation of
meters in all households. Total project cost will be €12.3
million.

In Kutaisi, Georgia's second largest city with 185,000
inhabitants and located in the west of the country, the
project includes the rehabilitation of well fields and
transmission pumping stations, the rehabilitation of
reservoirs and the supply network and the installation of
meters in all households. Most of the local water supply and
wastewater collection system was built in the 1930s and
today 80 per cent of pipes and wells are almost fully rusted
and unusable. The EBRD will provide a €3 million loan to
the Republic of Georgia for on-lending to the local water
company Kuttskalkanali, which is fully owned by the city.
Total project cost will be €12.5 million.

Thomas Maier, EBRD Director for Municipal and
Environmental Infrastructure, said the investments will help
Georgia to overcome one of the country's most pressing
concerns. The steady supply of clean water is a precondition
for other ambitious rehabilitation projects. With the
combination of an affordable loan with donor grant finance
and extensive Technical Cooperation a tailor-made
approach to fulfil the needs of countries like Georgia has
been put into place which will safeguard the projects'
success.

Water supply is also a serious problem in Poti, located on
the Black Sea in western Georgia, the country's largest port
and the shortest route from central Asia to Europe. Today
the city's 45,000 inhabitants receive water for only six hours
every other two days. A €2.5 million EBRD loan to the
Republic of Georgia and on-lent to the local water
company Tskalkanali will be used to construct a new 47

The projects benefited from EU grant funds for preparation.
Capital grants will come from the Swedish International
Development Co-Operation Agency (SIDA), the US
Millennium Challenge Corporation and the European
Union Water Initiative. TC funds will be provided by SIDA
and the ETC Fund.
+

Russia has produced 432.9 billion cubic meters of natural gas in the first

Russia reports
output rise in
natural gas & coal

eight months of 2006, up 2.6 percent over the same period last year, the
Industry and Energy Ministry has said.
Russian energy giant Gazprom [GAZP] increased output in the reporting
period by 0.8 percent, to 363.5 billion cubic meters, accounting for
about 84 percent of total gas production (85.5 percent last year).
The ministry said Russia's coal production in the same period grew 4.5
+

percent, to 198 million tons.
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Bank of Georgia
to raise

$155 mln through GDRs

Bank of Georgia, Georgia's No.2 bank by assets,
has said that it had set a price range of $15.0 to
$17.5 per global depositary receipt and plans to
raise up to $155 million (82 million pounds) when it
lists on the London Stock Exchange.

shares by certain selling shareholders," it said.
The bank said it increased authorised capital by
5,552,210 shares.
"As for November 14, 2006, the Bank had
authorised share capital of 25,335,619 ordinary
shares and issued capital of 16,890,413," it said.
"The offering on the London Stock Exchange will
help us strengthen our position as a leading
universal bank in Georgia, broaden our access to
the international capital markets and diversify our
shareholder base," said CEO Lado Gurgenidze.

"The price range has been set at between $15.0
and $17.5 per GDR. The size of the offering is
expected to be up to $155 million," the bank said in
a statement.
It said the bank's market capitalisation was
expected to be between $350 million and $425
million. Bank of Georgia appointed ING Bank to
run its planned offering of GDRs, the first by a
company from the Caucasus state. ING will act as
global coordinator, lead manager and sole
bookrunner for the GDR offering on the London
Stock Exchange, while Bank Austria-Creditanstalt
will be co-lead manager.

The stock offering comes at a difficult time for
Georgia after a spying row led Russia to impose
trade sanctions that are expected to dent economic
growth. But the pro-western government of
President Mikhail Saakashvili, in power since 2004,
has won high marks from investors for pursuing
bold market reforms.

JSC Galt & Taggart Securities, Bank of Georgia's
investment banking subsidiary, will be a selling
agent. The IPO is expected to be held in December
and to include an offering of new shares to fund the
bank's development.

Bank of Georgia has a 22 percent share of
Georgia's retail banking market and serves
300,000 clients through its network of 92
branches. Gurgenidze took the helm in 2004 and
Bank of Georgia in May sold shares to a group of
foreign investment funds. The bank is now around
70 percent owned by institutions-including Firebird,
East Capital and Finasta.
+

"The offering is a combination of new share
issuance by Bank of Georgia to fund acquisitions
and growth in operations as well as sale of existing
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Óñïåõ èíäèéñêî-ðóññêîãî
äâóñòîðîííåãî òîðãîâîãî
ñîãëàøåíèÿ äîëæåí
ïðèíåñòè 10 áèëëèîíîâ
àìåðèêàíñêèõ
äîëëàðîâ ê 2010 ãîäó.

Âèçèò Âëàäèìèðà Ïóòèíà ïðîäâèíåò
Âñåîáùåå Ñîãëàøåíèå îá
Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå.
Îò Äåâ Âàðàì.
Â ÿíâàðå 2007 ãîäà ñîñòîèòñÿ îòâåòíûé âèçèò ïðåçèäåíòà Ðîññèéñêîé Ôåäåðàöèè
Âëàäèìèðà Ïóòèíà. Çà äâà ìåñÿöà äî ïðèåçäà Ïóòèíà â Íüþ-Äåëè âåðõîâíûå âëàñòè
Èíäèè è Ðîññèè â ñðî÷íîì ïîðÿäêå ðàçðàáàòûâàþò Âñåîáùåå Ñîãëàøåíèå îá
Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå, êîòîðîå óæå ìîæíî îòìåòèòü êàê î÷åðåäíîé âèòîê â
îòíîøåíèÿõ òðàäèöèîííûõ ñîþçíèêîâ. Ñîãëàøåíèå íàìåðåâàåòñÿ îõâàòèòü
áîëüøóþ ðàçíîîáðàçíîñòü òîâàðîâ è óñëóã, à òàêæå äâóñòîðîííèå èíâåñòèöèè â
êëþ÷åâûõ îòðàñëÿõ.
Îáúåäèí¸ííàÿ èññëåäîâàòåëüñêàÿ ãðóïïà ïî òîðãîâëå
è èíâåñòèöèÿì â íàñòîÿùåå âðåìÿ èçó÷àåò
âûïîëíèìîñòü äâóñòîðîííåãî Ñîãëàøåíèÿ îá
Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå, ðåêîìåíäàöèè
êîòîðîé îæèäàþòñÿ â áëèæàéøåå âðåìÿ. Ýòè ñîâåòû
ïðèîáðåòóò ôîðìàëüíîñòü ïîçæå, â ëèöàõ äâóõ
ãîñóäàðñòâ. Ïðàâèòåëüñòâà îáåèõ ñòðàí íàäåþòñÿ, ÷òî
äâóñòîðîííåå òîðãîâîå è èíâåñòèöèîííîå ñîãëàøåíèå
áóäåò áîëüøèì óñïåõîì äëÿ äâóõ ñòðàí.

Ñîòðóäíè÷åñòâå ìåæäó Èíäèåé è Ðîññèåé íåñîìíåííî
äàñò íóæíûé òîë÷îê äëÿ äâóñòîðîííåé òîðãîâëè,
êîòîðàÿ çíà÷èòåëüíî ñíèçèëàñü çà ïîñëåäíèå
íåñêîëüêî ëåò. Èíäèéñêî-ðóññêàÿ òîðãîâëÿ â 2004-2005
ãîäàõ ñîñòàâèëà 1,8 áèëëèîíîâ àìåðèêàíñêèõ
äîëëàðîâ, èç êîòîðûõ èíäèéñêèé ýêñïîðò â Ðîññèþ
ñîñòàâèë 597 ìèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ, â òî
âðåìÿ êàê èìïîðò èç Ðîññèè 1265 ìèëëèîíîâ
àìåðèêàíñêèõ äîëëàðîâ. Â íàñòîÿùåå âðåìÿ
ôèçè÷åñêèé îáú¸ì äâóñòîðîííåé òîðãîâëè î÷åíü
íèçîê, ó÷èòûâàÿ ïîòåíöèàë, êîòîðûé ìîæåò áûòü
èñïîëüçîâàí. Îáà ãîñóäàðñòâà îñîçíàþò ýòîò ôàêò ,
ïîýòîìó îíè ðàçðàáîòàëè àìáèöèîçíûé ïëàí äîõîä îò
êîòîðîãî äîëæåí ñîñòàâèòü 10 áèëëèîíîâ
àìåðèêàíñêèõ äîëëàðîâ ê 2010 ãîäó, ïðåäåëüíûé ñðîê
êîòîðîãî çàêàí÷èâàåòñÿ ïî ïðîøåñòâèè ïîñëåäóþùèõ
÷åòûð¸õ äåò. Ýòî îçíà÷àåò, ÷òî îáå ñòðàíû äîëæíû
ïðèâåñòè äâóñòîðîííåå ñîãëàøåíèå â äåéñòâèå
ýíåðãè÷íî è ñëåäîâàòåëüíî ñäåëàòü âñ¸ íåîáõîäèìîå
äëÿ øèðîêîãî äèàïàçîíà Âñåîáùåãî Ñîãëàøåíèÿ îá
Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå.

Â íàñòîÿùåå âðåìÿ Ðîññèÿ áîãàòà çàëåæàìè íåôòè è
îíà ÿâëÿåòñÿ ïîòåíöèàëüíûì èíâåñòîðîì, îñîáåííî ñ
èíäèéñêîé òî÷êè çðåíèÿ. Òàêæå èíäèéñêèå ýêñïîðò¸ðû
òîâàðîâ íàñòðîåíû íà ïðèáûëü îò ðûíêà Ðîññèè.
Ðîññèéñêèé íàó÷íûé ïðîãðåññ äîêàçàí è äîãîâîð î
íàóêå è òåõíîëîãèÿõ ìîæåò äàòü ðîñò ðàçâèòèþ
èíäèéñêèì íàó÷íûì èññëåäîâàíèÿì è ðàçðàáîòêàì. Ñ
ñâîþ î÷åðåäü Ðîññèÿ ìîæåò óâåëè÷èòü ñâîé îïûò â
èíôîðìàöèîííûõ òåõíîëîãèÿõ è ïðîãðàììíîì
îáåñïå÷åíèè çà ñ÷¸ò èíäèéñêèõ êîëëåã, êîòîðûå â
íàñòîÿùåå âðåìÿ ÿâëÿþòñÿ ïåðâûì îáùåïðèçíàííûì
çà ïîñëåäíåå âðåìÿ ìèðîâûì ëèäåðîì.
Âñåîáùåå

Ñîãëàøåíèå

îá

Èíäèéñêîå ïðàâèòåëüñòâî îáåñïîêîåíî ñíèæåíèåì
ýêñïîðòà â Ðîññèþ è æåëàåò óâåëè÷èòü òîðãîâëþ ñî

Ýêîíîìè÷åñêîì
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ñâîåé ñòîðîíû. Óæå ïðîâîäèëñÿ ðÿä äâóñòîðîííèõ ïåðåãîâîðîâ ñ
ðîññèéñêèì ïðàâèòåëüñòâîì â Ìîñêâå. Ñëåäóþùèé ðÿä
äâóñòîðîííèõ ïåðåãîâîðîâ ñîñòîèòñÿ â íîÿáðå èëè íà÷àëå
äåêàáðÿ.
Â ïðåäûäóùèå ãîäû, âî âðåìÿ ðàñïàäà áûâøåãî Ñîâåòñêîãî
Ñîþçà â 1991 ãîäó èíäèéñêèé ýêñïîðò â òîò ðåãèîí è Ðîññèþ áûë
ïðîäèêòîâàí èíäèéñêèìè ñòðàòåãè÷åñêèìè
èíòåðåñàìè è áûë íàìåðåí âîçìåñòèòü äîëãîâûå ïëàòåæè çà
èìïîðò îáîðîííûõ òåõíîëîãèé è çàïàñíûõ äåòàëåé.
Òîðãîâëÿ ìåæäó äâóìÿ ãîñóäàðñòâàìè ñîêðàòèëàñü íà
îïðåäåë¸ííîå âðåìÿ ïîñëå ðàñïàäà Ñîâåòñêîãî Ñîþçà.
Ñòàòèñòèêà ïîêàçûâàåò íåóñòîé÷èâûé ãðàôèê ñîãëàñíî
Ôåäåðàöèè Èíäèéñêèõ Îðãàíèçàöèé ïî Ýêñïîðòó èíäèéñêèé
ýêñïîðò â Ðîññèþ óìåíüøèëñÿ çà ïîñëåäíåå äåñÿòèëåòèå. Ýêñïîðò
âûðîñ ïðèìåðíî íà 17 ïðîöåíòîâ â 1997-1998 ãîäàõ ïî
ñðàâíåíèþ ñ 1996-1997 è ñíèçèëñÿ â ïîñëåäóþùåì 1998-1999
ãîäó ñ íåãàòèâíîé îòìåòêîé (26 ïðîöåíòîâ), Â 1999-2000
èíäèéñêèé ýêñïîðò â Ðîññèþ îïÿòü êîëåáàëñÿ íà óðîâíå
ïðèìåðíî ðàâíîì 34 ïðîöåíòàì, à ïîòîì óìåíüøèëñÿ äî 6
ïðîöåíòîâ â 2000-2001, 10 ïðîöåíòîâ ñîñòàâëÿë â 2001-2002 è 11
ïðîöåíòîâ â 2002-2003 ãîäó. Ïîòîì îïÿòü â 2003-2004
íåãàòèâíûé ðîñò áûë ïðèîñòàíîâëåí è èíäèéñêèé ýêñïîðò
ïîêàçàë ïîëîæèòåëüíóþ îòìåòêó ïðèìåðíî 1,5 ïðîöåíòîâ. Ê 2005
ãîäó íåãàòèâíûé ðîñò áûë áîëåå 15 ïðîöåíòîâ. Èíäèéñêèé
ýêñïîðò â Ðîññèþ ïî ñðàâíåíèþ ñ èíäèéñêèì ìèðîâûì ýêñïîðòîì
ñíèçèëñÿ ñ 2,7 ïðîöåíòîâ â òå÷åíèè 1997-1998 äî 0,7 ïðîöåíòîâ â
2004-2005.
Â ïîñëåäíèå ìåñÿöû Èíäèÿ è Ðîññèÿ ïðåäïðèíÿëè ïîïûòêó
èñïðàâèòü òîðãîâóþ ñèòóàöèþ â ëó÷øóþ ñòîðîíó. Íà
ñåãîäíÿøíèé äåíü îáà ãîñóäàðñòâà îñíîâàëè îáúåäèí¸ííóþ
èññëåäîâàòåëüñêóþ ãðóïïó, êîòîðàÿ äîëæíà íàïèñàòü ïðîãðàììó
ïðèâîäÿùóþ äâóñòîðîííþþ òîðãîâëþ ê ïðèáûëè â 10 áèëëèîíîâ
àìåðèêàíñêèõ äîëëàðîâ ê 2010 ãîäó. Ê ñðàâíåíèþ Èíäèÿ è Êèòàé
äîñòèãëè îòìåòêè 18 áèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ â
äâóñòîðîííåé òîðãîâëå â 2005 ãîäó.
Â äîáàâëåíèå ê ïîïûòêàì ïðàâèòåëüñòâà, FIEO âçÿëè èíèöèàòèâó
îðãàíèçîâàòü ìíîãîòîâàðîâóþ âûñòàâêó â Ìîñêâå è ÑàíêòÏåòåðáóðãå â 2006 ãîäó äëÿ òîãî, ÷òîáû ïîääåðæàòü “ èíäèéñêóþ
òîðãîâóþ ìàðêó ” è äîíåñòè äî ðîññèéñêîãî ðûíêà ïîíèìàíèå
èíäèéñêèõ òîâàðîâ è óñëóã. FIEO ïðèâåòñòâîâàë èíäèéñêîå
îäîáðåíèå î âñòóïëåíèè Ðîññèè â Ìèðîâóþ Òîðãîâóþ
Îðãàíèçàöèþ (ÌÒÎ). Èíäèÿ è Ðîññèÿ ïðèíÿëè ñîâìåñòíîå
îáÿçàòåëüñòâî äâóõ ñòðàí óâåëè÷èòü ñâîþ äâóñòîðîííþþ
òîðãîâëþ äî 10 áèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ ê 2010 ãîäó.
Ñ ðîññèéñêèì âñòóïëåíèåì â ÌÒÎ, Èíäèÿ íà÷àëà ïîäãîòîâêó ê
àíàëèçèðîâàíèþ âîçìîæíîñòè ðîñòà ýêîíîìè÷åñêîãî
ñîòðóäíè÷åñòâà ñ Ðîññèåé âåäóùåìó ê ñâîáîäíîìó òîðãîâîìó
ñîãëàøåíèþ (ÑÒÑ).
Ïðàâèòåëüñòâî áûëî îáåñïîêîåíî óïàäêîì èíäèéñêîãî ýêñïîðòà â
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Ðîññèþ, è ñåé÷àñ ïëàíèðóåò ïðåäïðèíÿòü
ïîïûòêè ïî óâåëè÷åíèþ òîðãîâîé êîðçèíû.
Èíäèéñêîå ïðàâèòåëüñòâî óæå ïðîâåëî îäèí
ðÿä ïåðåãîâîðîâ ñ ðîññèéñêîé ñòîðîíîé â
Ìîñêâå. Ñëåäóþùèå ïåðåãîâîðû,
âîçãëàâëÿåìûå ìèíèñòðîì òîðãîâëè Ã Ê
Ïèëëàè ïðîéäóò â áëèæàéøåå âðåìÿ.
Äëÿ òîãî, ÷òîáû ïðèáàâèòü áîëüøóþ
çíà÷èìîñòü ê èìåþùèìñÿ 10-12
ýêñïîðòèðóåìûõ åäèíèö îæèäàåòñÿ, ÷òî
áóäåò âûïîëíåíî èññëåäîâàíèå ðûíêà è
ïðîäâèæåíèå òîâàðà íà ðûíêå.
Ïðàâèòåëüñòâî òàêæå ïûòàåòñÿ íàéòè
ïðè÷èíó â íèçêîì âíåäðåíèè èíäèéñêèõ
óñëóã â òàêèõ ñôåðàõ, êàê èíôîðìàöèîííûå
òåõíîëîãèè è çäðàâîîõðàíåíèå íà
ðîññèéñêîì ðûíêå.
Ïðàâèòåëüñòâî òàêæå ðåøèëî áîëüøå
ñêîíöåíòðèðîâàòüñÿ íà äðàãîöåííûõ êàìíÿõ
è þâåëèðíûõ óêðàøåíèÿõ, òåõíîëîãèè
ïðîèçâîäñòâà ïèùåâûõ ïðîäóêòîâ,
àâòîìîáèëüíûõ ñîñòàâíûõ ÷àñòÿõ,
íàíîòåõíîëîãèè è áèîòåõíîëîãèè. Ýòè
ïðèëàãàåìûå óñèëèÿ àêòèâèçèðóþò ñåâåðíîþæíûé êîðèäîð, êîòîðûé ïðîõîäèò ÷åðåç
èðàíñêèé ïîðò Áàíäåð Àááàñ. Â íàñòîÿùåå
âðåìÿ íå ìíîãèå ýêñïîðò¸ðû èñïîëüçóþò
ýòîò êîðîòêèé ïóòü. Ïðàâèòåëüñòâî çàÿâèëî,
÷òî óâåëè÷åíèå òîðãîâëè ñ Ðîññèåé ÷åðåç
ýòîò ïóòü ïîìîæåò èíäèéñêîé ïðîäóêöèè
ïðîäåëàòü äîðîãó íà öåíòðàëüíî-àçèàöêèé,
çàïàäíî-åâðîïåñêèé è êèòàéñêèé ðûíîê.
Â 2005-2006 ãîäó èíäèéñêî-ðóññêàÿ òîðãîâëÿ
âûðîñëà íà 41 ïðîöåíò è äîñòèãëà 2,75
áèëëèîíîâ. Èç ýòîé ñóììû èìïîðò èç Ðîññèè
ñîñòàâëÿë 2 áèëëèîíà àìåðèêàíñêèõ
äîëëàðîâ, â òî âðåìÿ êàê ýêñïîðò â Ðîññèþ
íàñ÷èòûâàë òîëüêî 733 ìèëëèîíà
àìåðèêàíñêèõ äîëëàðîâ. Óäîáðåíèÿ, ñòàëü è
æåëåçî ñîñòàâèëè áîëüøóþ ÷àñòü
èíäèéñêîãî èìïîðòà, â òî âðåìÿ êàê ïðÿíîñòè
è ëåêàðñòâåííûå ñðåäñòâà îáðàçîâàëè
áîëüøóþ ÷àñòü ýêñïîðòà.
ÑII ãëàâà èíòåðíàöèîíàëüíîé òîðãîâîé
ïîëèòèêè Ò Ñ Âèøâàíàñ çàÿâèë: “Â ïðîøëîì
ãîäó áûë çàìå÷åí íåãàòèâíûé ðîñò ýêñïîðòà
â Ðîññèþ. Ìíîãèå èíäèéñêèå ýêñïîðò¸ðû
èìåëè ïðîáëåìû ñ íåäîñòàòêîì ïîíèìàíèÿ
îòíîñèòåëüíî ïðåïÿòñòâèé â óñëîâèÿõ
òàìîæåííîãî äîãîâîðà”.
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Ýíåðãåòè÷åñêîå ñëèÿíèå
â äàëüíåéøåì ìîæåò
ïîäêîâàòü
èíäèéñêî-ðóññêèå ñâÿçè.
- ïðåìüåð ìèíèñòð Ìàíìîõàí Ñèíãõ.
Ðîññèéñêèé ïðåçèäåíò Âëàäèìèð Ïóòèí âñòðå÷àëñÿ ñ èíäèéñêèì
ïðåìüåð ìèíèñòðîì Ìàíìîõàí Ñèíãõ, êîòîðûé ïðèáûë â ÑàíêòÏåòåðáóðã íà ïåðåãîâîðû íà âûñøåì óðîâíå Áîëüøîé Âîñüì¸ðêè ïî
ïðèãëàøåíèþ ðîññèéñêîé ñòîðîíû â èþëå 2006 ãîäà. Ëèäåðû äâóõ
ñòðàí âçÿëè ïåðåðûâ äëÿ ðàññìîòðåíèÿ äâóñòîðîííèõ îòíîøåíèé
ìåæäó Ðîññèåé è Èíäèåé è îïðåäåëèëè, ÷òî ýíåðãåòè÷åñêèå,
îáðàçîâàòåëüíûå è çäðàâîîõðàíèòåëüíûå ñôåðû ïðåäîñòàâëÿþò
îáùèé èíòåðåñ.
Êëþ÷åâûå îáëàñòè äèñêóññèé íà Áîëüøîé Âîñüì¸ðêå áûëè ïî
ñòðóêòóðå ýíåðãåòè÷åñêîé áåçîïàñíîñòè, îáðàçîâàíèþ è áîðüáå ñ
èíôåêöèîííûìè çàáîëåâàíèÿìè.

“ Ñ óâàæåíèåì ê ýíåðãåòè÷åñêîé
áåçîïàñíîñòè ìû îæèäàåì
ñáàëàíñèðîâàííûé äîõîä, êîòîðûé
îòðàçèò ïðîèçâîäèòåëåé è
ïîòðåáèòåëåé. Çäåñü åñòü
íåîáõîäèìîñòü â îáäóìûâàíèè ïóòåé
óâåëè÷åíèÿ ñòàáèëüíîñòè è
ïðåäñêàçóåìîñòè íà ýíåðãåòè÷åñêîì
ðûíêå. Ñ òî÷êè çðåíèÿ ýíåðãåòè÷åñêîãî
ñîñòàâà ñ áîëåå çíà÷èòåëüíîé äîëåé
ÿäåðíîé ýíåðãèè è âîçîáíîâëåíèÿ
âàæíû. Íàì íóæíî ìåæäóíàðîäíîå
ñîòðóäíè÷åñòâî â ìèðîâîì ðàçìåùåíèè
è ðàñïðîñòðàíåíèè ýíåðãèè
öåëåñîîáðàçíî. Òàêæå íàì íóæíî
ñîòðóäíè÷åñòâî â íèçêîóãëåðîäèñòûõ
òåõíîëîãèÿõ . Èíäèÿ èãðàåò ñâîþ ðîëü â
äåëàÿ ýòè ïðåîáðàçîâàíèÿ ”Ñêàçàë æóðíàëèñòàì Ïðåìüåð
ìèíèñòð Ñèíãõ.
“Ýíåðãåòèêà ýòî êëþ÷ èçìåíèòü íàøè
ýêîíîìè÷åñêèå îòíîøåíèÿ. Ðîññèÿ îäíà
èç ñàìûõ áîëüøèõ ñòðàí ïîñòàâùèêîâ è
Èíäèÿ îäíà èç ñàìûõ áîëüøèõ ñòðàí
ïîòðåáèòåëåé. Ìû èíâåñòèðîâàëè
íåñêîëüêî áèëëèîíîâ äîëëàðîâ â
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ïðåäëàãàåò áîëüøèå âîçìîæíîñòè äëÿ ðàçðåøåíèÿ
ïîëèòè÷åñêèõ ïðîáëåì.
Ïðèâåòñòâóÿ ðóññêèõ èíâåñòîðîâ â èíäèéñêîé
èíôðàñòðóêòóðå ðàçâèòèÿ, îí ñêàçàë: ” ß äóìàþ, ÷òîòî äîëæíî áûòü ïðåäïðèíÿòî â áëèæàéøåå âðåìÿ äëÿ
òîãî, ÷òîáû îáëåã÷èòü ìåæäó äâóìÿ ñòðàíàìè äåëîâûå
ïîåçäêè. Òàê êàê òåêóùèé âèçîâûé ðåæèì ÿâëÿåòñÿ
ïðåïÿòñòâèåì äëÿ ðàçâèòèÿ äåëîâûõ êîíòàêòîâ ”.
Çäðàâîîõðàíåíèå.
Îí ñêàçàë, ÷òî Èíäèÿ ÿâëÿëàñü ìèðîâûì ìåñòîì
íàçíà÷åíèÿ âûñîêîêâàëèôèöèðîâàííîãî è íåäîðîãîãî
ëå÷åíèÿ. Âàæíûì ðåçóëüòàòîì áûëî òî, ÷òî Èíäèÿ
èìåëà äîñòóï êî âòîðîìó è òðåòüåìó ïîêîëåíèþ
ëåêàðñòâåííûõ ïðåïàðàòîâ ïî ïðèåìëåìîé öåíå.
Ñàõàëèí-l è ìû æåëàåì èíâåñòèðîâàòü áîëüøå, åñëè
ïîçâîëÿò âîçìîæíîñòè. Çäåñü åñòü íåîãðàíè÷åííûé
ïîòåíöèàë äëÿ Èíäèè è Ðîññèè, êàê äëÿ âåëèêîëåïíûõ
ïîëèòè÷åñêèõ ïàðòí¸ðîâ, ðàçâèòü ñèëüíîå
ýíåðãåòè÷åñêîå ïàðòí¸ðñòâî.”-ñêàçàë îí.

“Ïîêðîâèòåëüñòâî IPR íå äîëæíî ïðèâåñòè ê îñíîâíîé
ìîðàëüíîé êðàéíåé íåîáõîäèìîñòè îáåñïå÷åíèÿ
óíèâåðñàëüíîãî äîñòóïà ê ëåêàðñòâàì ñïàñàþùèì
æèçíü”- ñêàçàë Ñèíãõ.
Ãîâîðÿ îá îáðàçîâàíèè îí ñêàçàë, ÷òî Èíäèÿ ïðèíÿëà
îáÿçàòåëüñòâî äîñòè÷ü ïîñòàâëåííîé çàäà÷è

Ñèíãõ ñêàçàë, ÷òî ÿäåðíàÿ ñèëà â ãðàæäàíñêèõ ïðîåêòàõ

Âëàäèìèð Ïóòèí áóäåò ïî÷¸òíûì
ãîñòåì íà èíäèéñêîì ïðàçäíîâàíèè
äíÿ Ðåñïóáëèêè â ÿíâàðå 2007 ãîäà.
Ïðåçèäåíò Ðîññèéñêîé Ôåäåðàöèè Âëàäèìèð Ïóòèí áóäåò ïî÷¸òíûì
ãîñòåì íà èíäèéñêîì ïðàçäíîâàíèè äíÿ Ðåñïóáëèêè â ÿíâàðå 2007
ãîäà. Ïðåìüåð ìèíèñòð Ìàíìîõàí Ñèíãõ, êîòîðûé áûë íà
ïåðåãîâîðàõ Áîëüøîé Âîñüì¸ðêè â Ñàíêò-Ïåòåðáóðãå êàê ïî÷¸òíûé
ãîñòü, ïðèãëàø¸ííûé Âëàäèìèðîì Ïóòèíûì â èþëå 2006 ãîäà
ñêàçàë, ÷òî ñèëüíûé ïëàí äâóñòîðîííåãî ñîòðóäíè÷åñòâà áóäåò
çàâåðø¸í çà äâå íåäåëè äî ïðèåçäà ïðåçèäåíòà Ðîññèè Âëàäèìèðà
Ïóòèíà.
Âî âðåìÿ âèçèòà â Ðîññèþ ïðåìüåð ìèíèñòð Ñèíãõ âñòðå÷àëñÿ ñ
ãëàâàìè Ðîññèè è Êèòàÿ. Îäíîâðåìåííàÿ âñòðå÷à Èíäèè, Êèòàÿ è
Ðîññèè êàê âàæíîé ýêîíîìèêè àçèàòñêîãî ðåãèîíà áûëà îäíèì èç
âûäàþùèõñÿ ñîáûòèé 21 âåêà. Íà ïðîøåäøåé âñòðå÷è òðè
ãîñóäàðñòâà îïðåäåëèëè øåñòü êëþ÷åâûõ ñôåð äëÿ áîëåå áëèçêîãî
ñîòðóäíè÷åñòâà. Â ýòè ñôåðû âõîäèò: ýíåðãåòèêà, ãðàæäàíñêàÿ
àâèàöèÿ, áèîòåõíîëîãèè, èíôîðìàöèîííûå òåõíîëîãèè,
ëåêàðñòâåííûå ïðåïàðàòû è ôèíàíñîâûå îïåðàöèè. ß ïîä÷åðêíóë
âàæíîñòü áûñòðîãî ïðîäâèæåíèÿ âïåð¸ä ïî ðàçâèòèþ êîíêðåòíîãî
ïðîåêòà ñîòðóäíè÷åñòâà.
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“îáðàçîâàíèå äëÿ âñåõ”. Âñåìèðíàÿ ïîïûòêà áûëà áû
ñóùåñòâåííà è ïðèâåëà áû ê ïîëíîé ãðàìîòíîñòè â
ðàçâèâàþùèõñÿ ñòðàíàõ, à òàêæå ê ïîâûøåíèþ
ìàñòåðñòâà, äîáàâèë îí.
Ïðåìüåð ìèíèñòð Ñèíãõ ñêàçàë, ÷òî â íàñòîÿùåå âðåìÿ
ýêîíîìè÷åñêàÿ îñíîâà ñòðàòåãè÷åñêèõ
âçàèìîîòíîøåíèé ìåæäó Èíäèåé è Ðîññèåé íå òàê
ñèëüíà êàê äîëæíà áûòü. “Íàø ãîäîâîé òîâàðîîáîðîò â
íàñòîÿùåå âðåìÿ ñîñòàâëÿåò 2-3 áèëëèîíà
àìåðèêàíñêèõ äîëëàðîâ, êîòîðûé î÷åíü íèçîê, èñõîäÿ
èç ïîòåíöèàëà èíäèéñêîé è ðîññèéñêîé ýêîíîìèêè. Ìû
íàäååìñÿ ïîäíÿòü óðîâåíü äâóñòîðîííåé òîðãîâëè äî
10 áèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ ”- çàÿâèë îí.
Äâóñòîðîííÿÿ îáúåäèí¸ííàÿ èññëåäîâàòåëüñêàÿ
ãðóïïà ìåæäó ìèíèñòðàìè òîðãîâëè äâóõ ñòðàí
ñîáðàëèñü äëÿ òîãî, ÷òîáû ïðîàíàëèçèðîâàòü ïóòè
óâåëè÷åíèÿ äâóñòîðîííåé òîðãîâëè, ýêîíîìè÷åñêîãî
ñîòðóäíè÷åñòâà è îáëåã÷åíèÿ ïîäïèñàíèÿ Âñåîáùåãî
Ñîãëàøåíèÿ îá Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå.

èññëåäîâàíèè, äèçàéíå, ðàçðàáîòêå, ïðîèçâîäñòâå è
ïðîäàæå, à òàêæå ýòî ñáëèçèò íàøè ñòðàíû â âîåííîì
îòíîøåíèè. Ðàêåòà Áðàõìîñ - ïðåêðàñíûé ïðèìåð
ïðåäñòàâëÿþùèé èñêóññòâî â ãîñóäàðñòâåííîì
îñíàùåíèè, ïðèìåð òîãî ÷åãî ìû ìîæåì äîáèòüñÿ
ðàáîòàÿ âìåñòå”- ñêàçàë îí.

Ðîññèÿ îäèí èç âåäóùèõ ìèðîâûõ ïîñòàâùèêîâ àëìàçîâ
è õîðîøî èçâåñòíî, ÷òî Èíäèÿ ñèëüíà â îáëàñòè
àëìàçíîé îáðàáîòêè. Èç ýòîãî êîíòåêñòà ÿñíî, ÷òî åñòü
áîëüøîé ïîòåíöèàë äëÿ ýêñïîðòà àëìàçîâ èç Ðîññèè
íàïðÿìóþ â Èíäèþ è äëÿ îáúåäèí¸ííîãî
êîììåð÷åñêîãî ïðåäïðèÿòèÿ, êîòîðîå ñîñòîèòñÿ ìåæäó
êîìïàíèÿìè äâóõ ñòðàí ïî îáðàáîòêå è ïðîäàæå
àëìàçîâ.

Ñîãëàøåíèå î çàùèòå IPR â âîåííî-òåõíè÷åñêîé çîíå
áûëî ïîäïèñàíî âî âðåìÿ ïðåáûâàíèÿ ïðåìüåð
ìèíèñòðà Ñèíãõ â Ìîñêâå â äåêàáðå 2005 ãîäà. Ýòî
äîëæíî â äàëüíåéøåì ïîâûñèòü êà÷åñòâî áóäóùåãî
îáîðîííîãî ñîòðóäíè÷åñòâà ìåæäó äâóìÿ ñòðàíàìè.
Ìåæäó ìèíèñòðàìè òîðãîâëè áûëà ñîçäàíà
äâóñòîðîííÿÿ îáúåäèí¸ííàÿ èññëåäîâàòåëüñêàÿ
ãðóïïà äëÿ ðàññìîòðåíèÿ ïóòè óâåëè÷åíèÿ
äâóñòîðîííåé òîðãîâëè è ýêîíîìè÷åñêîãî ïàðòí¸ðñòâà
è ñïîñîáñòâîâàíèþ ïîäïèñàíèÿ Âñåñòîðîííåãî
Ñîãëàøåíèÿ îá Ýêîíîìè÷åñêîì Ñîòðóäíè÷åñòâå.
Ðîññèÿ ÿâëÿåòñÿ îäíèì èç âåäóùèõ ïîñòàâùèêîâ
àëìàçîâ, à Èíäèÿ øèðîêî èçâåñòíà â èõ îáðàáîòêå. Â
ýòîì êîíòåêñòå åñòü áîëüøîé ïîòåíöèàë äëÿ ýêñïîðòà
àëìàçîâ èç Ðîññèè â Èíäèþ è äëÿ îáúåäèí¸ííîãî
êîììåð÷åñêîãî ïðåäïðèÿòèÿ, êîòîðîå áóäåò ñîçäàíî
ìåæäó êîìïàíèÿìè íàøèõ äâóõ ñòðàí, ïðåäïðèÿòèå îá
àëìàçíîé îáðàáîòêå è ðåàëèçàöèè.

Ñèíãõ ñêàçàë, ÷òî â îáîðîííîì ñîòðóäíè÷åñòâå Ðîññèÿ
è Èíäèÿ ïîääåðæèâàþò åñòåñòâåííóþ ñòðàòåãèþ
âçàèìîîòíîøåíèé ìåæäó äâóìÿ ñòðàíàìè. Ðîññèÿ
ãëàâíûé ïîñòàâùèê îáîðîííîé ïðîäóêöèè â Èíäèþ. Â
íàñòîÿùåå âðåìÿ îêîëî 10 áèëëèîíîâ àìåðèêàíñêèõ
äîëëàðîâ ñòîÿò êîíòðàêòû, êîòîðûå íàõîäÿòñÿ â
ðàçëè÷íûõ ñòàäèÿõ ðàçâèòèÿ.
“Ìû æåëàåì â äàëüíåéøåì ðàçâèâàòü îáîðîííîå
ñîòðóäíè÷åñòâî è èìåòü íå òîëüêî âçàèìîîòíîøåíèÿ
ïîêóïàòåëü-ïðîäàâåö. Ìû æåëàåì îáúåäèíèòüñÿ â

Ñèíãõ òàêæå ñêàçàë, ÷òî ïîääåðæèâàåò øèðîêóþ
îñíîâó ðåôîðì Îáúåäèí¸ííûõ Íàöèé, íî áûë
óáåæä¸í, ÷òî ñòðóêòóðà Ñîâåòà Áåçîïàñíîñòè óñòàðåëà
è åñëè îíà íå áóäåò èçìåíåíà íà ñîâðåìåííóþ ëþáûå
ðåôîðìû áóäóò íåàäåêâàòíûìè è íåçàâåðø¸ííûìè.
“Ìèð 2005 ãîäà íå ìîæåò ýôôåêòèâíî îáñëóæèâàòüñÿ
èíñòèòóòîì, ñîçäàííûì â 1945. Êîðîòêèé ïåðèîä
ðàññìîòðåíèÿ íå äîëæåí ïðèäåðæèâàòüñÿ ñòîðîíû
âûíóæäåííîé ðåôîðìû. Ìû áëàãîäàðíû çà òî, ÷òî
Ðîññèÿ ïðîäîëæàåò ïîääåðæèâàòü èíäèéñêóþ
êàíäèäàòóðó äëÿ ïîñòîÿííîãî ÷ëåíñòâà â èçìåí¸ííîì
Ñîâåòå Áåçîïàñíîñòè”- ñêàçàë îí.
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Ðàñòóùèé ïîäú¸ì îáúåäèí¸ííîãî
ODI â þæíîì ïîëóøàðèè.

Ðàçâèâàþùèåñÿ íàöèè
ïåðåîïðåäåëÿþò
êîðïîðàòèâíóþ
êîíêóðåíòîñïîñîáíîñòü.

David Sinate

Ñ ïîÿâëåíèåì òðàíñíàöèîíàëüíûõ êîðïîðàöèé â ðàçâèâàþùèõñÿ ñòðàíàõ, èäåÿ ãëîáàëèçàöèè
ïðèíÿëà íîâóþ âåëè÷èíó. Ðàñòóùèé îáú¸ì âíåøíåãî ïðÿìîãî èíâåñòèðîâàíèÿ (ÂÏÈ) â
ðàçâèâàþùèõñÿ ãîñóäàðñòâàõ òàêæå ïåðåîïðåäåëèë ïîíÿòèå î êîíêóðåíòîñïîñîáíîñòè. Â ÿñíî
íàïèñàííîé ñòàòüå, Äåâèä Ñèíåéò, çàìåñòèòåëü ãåíåðàëüíîãî äèðåêòîðà ïî ýêñïîðòó è èìïîðòó
áàíêà Èíäèè óòâåðæäàåò, ÷òî ýòè ñîáûòèÿ ïîìîãëè óñèëèòü îáúåäèíåíèÿ þæíîãî ïîëóøàðèÿ.
Çà ïîñëåäíèå ãîäû âàæíûé ïîêàçàòåëü
èíòåðíàöèîíàëèçàöèè ðàçâèâàþùèõñÿ ñòðàí, êðîìå
áîëåå âûñîêèõ ýêñïîðò¸ðîâ, ðîñëà òåíäåíöèÿ âî
âíåøíèõ èíâåñòèöèÿõ ýòèìè ñòðàíàìè. Âíåøíåå
ïðÿìîå èíâåñòèðîâàíèå (ÂÏÈ) ìîæåò ñûãðàòü âàæíóþ
ðîëü â ïîâûøåíèè âñåîáùåé(ãëîáàëüíîé)
êîíêóðåíòîñïîñîáíîñòè ôèðì èç ðàçâèâàþùèõñÿ ñòðàí
îáåñïå÷èâàÿ äîñòóï ê ñòðàòåãè÷åñêîìó èìóùåñòâó,
òåõíîëîãèÿì, ìàñòåðñòâó, íàòóðàëüíûì ðåñóðñàì è
ðûíêó, è ê ðàñòóùèì ðåñóðñàì. Â òî æå âðåìÿ, âîçðîñëè
èíâåñòèöèîííûå ïîòîêè ìåæäó ðàçâèâàþùèìèñÿ
ñòðàíàìè, ïîìîãàþùèå(îáåñïå÷èâàþùèå) ðîñòó
âçàèìîäåéñòâèÿ þæíîãî ïîëóøàðèÿ.

ìèðîâûìè ðûíêàìè è ñèñòåìàìè ïðîèçâîäñòâà.
Ñîãëàñíî Êîíôåðåíöèè ÎÎÍ ïî òîðãîâëå è ðàçâèòèþ,
ïîÿâëåíèå(âîçíèêíîâåíèå) òðàíñíàöèîíàëüíûõ
êîðïîðàöèé â ðàçâèâàþùèõñÿ è ïåðåõîäíûõ
ýêîíîìèêàõ ïðèäàþò áîëüøèé èìïóëüñ äëÿ
ñîòðóäíè÷åñòâà â þæíîì ïîëóøàðèè. Íîâûå
èíâåñòèöèîííûå êîðèäîðû îòêðûâàþòñÿ ìåæäó
Ëàòèíñêîé Àìåðèêîé, Àôðèêîé è Àçèåé êàê ÷àñòü ýòîé
äèíàìè÷åñêîé àêòèâíîñòè ñ ïîçèòèâíûìè
ïåðñïåêòèâàìè äëÿ ïðîäâèæåíèÿ ðàçâèòèÿ.
Ìèðîâîé âíåøíèé èíâåñòèöèîííûé ñöåíàðèé.
Ìèðîâûå FDI îòëèâû ñíèçèëèñü ñ 813 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ â 2004 äî 779 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ â 2005, îáóñëîâëåííûå â
îñíîâíîì ñíèæåíèåì â îòëèâàõ èç ðàçâèâàþùèõñÿ
ñòðàí. Òåì íå ìåíåå FDI îòëèâû èç ðàçâèâàþùèõñÿ
ñòðàí çíà÷èòåëüíî óâåëè÷èëèñü ñ 35,6 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ 2003 äî 117,5 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ â 2005.

Ìèðîâîå ïðèçíàíèå ýòîé âàæíîé òåíäåíöèè ìîæåò
áûòü îïðåäåëåííî èç òîãî ôàêòà, ÷òî òåìà
Êîíôåðåíöèè ÎÎÍ ïî òîðãîâëå è ðàçâèòèþ ìèðîâîãî
èíâåñòèöèîííîãî îò÷¸òà 2006 áûëà ”FDI èç
ðàçâèâàþùèõñÿ è ïåðåõîäíûõ ýêîíîìèê: ïðåäïîñûëêè
äëÿ ðàçâèòèÿ ”. Îò÷¸ò ïîä÷åðêíóë ìåíÿþùóþñÿ ðîëü
ðàçâèâàþùèõñÿ ñòðàí è ïåðåõîäíûõ ýêîíîìèê â
ãëîáàëüíûõ FDI è ñäåëàë óäàðåíèå íà òàêèå
ïðåäëîæåíèÿ î âíåøíèõ èíâåñòèöèÿõ, êàê î åù¸ îäíîì
íàïðàâëåíèè äëÿ ðàçâèâàþùèõñÿ ñòðàí, ñâÿçûâàÿ ýòî ñ

Çàòåì, âî âðåìÿ ó÷àñòèÿ ðàçâèâàþùèõñÿ ñòðàí âî
âíåøíåì FDI çà ïîñëåäíåå âðåìÿ, îòëèâû âîçðîñëè îò
31,4 % â 2003 äî 36,5% â 2005, ÷òî áûëî çíà÷èòåëüíî â
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ðåçêîì ïîäú¸ìå âî âíåøíèõ FDI èç ýòèõ ñòðàí. ×àñòü
ðàçâèâàþùèõñÿ ñòðàí â ìèðîâîì âíåøíåì FDI òàêæå
âûðîñëè ñ 6,3 % äî 15,1% çà òàêîé æå ïåðèîä âðåìåíè.
Àçèàòñêèé ðåãèîí íàñ÷èòûâàåò áîëüøóþ ÷àñòü ðîñòà âî
âíåøíèõ FDI èç ðàçâèâàþùèõñÿ ñòðàí âìåñòå ñ Èíäèåé
ïðåäñòàâëÿþùåé îäíó èç âåäóùèõ ýêîíîìèê.

Âîçìîæíî áîëåå âàæíî, ÷òî íåäàâíî íà ôèðìàõ ýòèõ
ýêîíîìèê îòðàçèëàñü ìèðîâàÿ êîíêóðåíöèÿ. Îíè
ïîíÿëè âîçðàñòàþùóþ âàæíîñòü äîñòóïà ê
ìåæäóíàðîäíûì ðûíêàì è ñâÿçè ñ ñèñòåìàìè ìèðîâîé
ïðîäóêöèè è ñèñòåìîé çíàíèé.

Ðåçåðâ îòëèâà FDI èç ðàçâèâàþùèõñÿ è ïåðåõîäíûõ
ýêîíîìèê â 2005 äîñòèã 1,4 òðèëëèîíà, ÷òî áîëüøå 335
ìèëëèàðäîâ àìåðèêàíñêèõ äîëëàðîâ 10 ëåò íàçàä. Â
ðàçâèâàþùèõñÿ ñòðàíàõ - Àçèÿ îñíîâíîé èñòî÷íèê
âíåøíåãî èíâåñòèðîâàíèÿ, êîòîðûé íàñ÷èòûâàåò 71%
îò îáùåãî îòëèâà, êîãäà îáùèé îòëèâ ñîñòàâèë 83,6
ìèëëèàðäà àìåðèêàíñêèõ äîëëàðîâ â 2005.

Âíåøíåå èíâåñòèðîâàíèå èíäèéñêèõ êîðïîðàöèé ýòî
àñïåêò ðàñòóùåé ãëîáàëèçàöèè è èíòåãðàöèè â
ìèðîâóþ ýêîíîìèêó. Èòîãîâûé îòëèâ Èíäèè ñ àïðåëÿ
1996 ïî ôåâðàëü 2006 áûë 15,4 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ ñ ôàêòè÷åñêè
èíâåñòèðîâàíèåì, êîòîðîå ïðèìåðíî áûëî ðàâíî 10
ìèëëèàðäàì àìåðèêàíñêèõ äîëëàðîâ.

Ñåé÷àñ ýòîò ïðîöåññ ðàñïðîñòðàíÿåòñÿ íà ðàñòóùèé
ðÿä ñòðàí. Ðàííèå ñëó÷àè óâåëè÷åíèÿ îòëèâà èç
ðàçâèâàþùèõñÿ ñòðàí âêëþ÷àëè â ñåáÿ â îñíîâíîì
íîâî-èíäóñòðèàëèçèðîâàííûå ýêîíîìèêè(ÍÈÝ) Àçèè, à
òàêæå íåêîòîðûå ëàòèíîàìåðèêàíñêèå è çàïàäíîàçèàòñêèå ýêîíîìèêè. Ñåãîäíÿ TNC èç øèðîêîãî ðÿäà
ðàçâèâàþùèõñÿ ñòðàí, òàêèõ êàê Àðãåíòèíà, ×èëè,
Èíäèÿ, Ìàëàéçèÿ, Íèãåðèÿ, Þæíàÿ Àôðèêà, Òàèëàíä,
Òóðöèÿ è Âåíåñóýëà, à òàêæå íåñêîëüêî ñòðàí ñ áîëåå
íèçêîäîõîäíîé ýêîíîìèêîé ðàñøèðÿþò ñâî¸ âëèÿíèå.
Ïîñëå ðàñïàäà áûâøåãî Ñîâåòñêîãî Ñîþçà, Ðîññèéñêàÿ
Ôåäåðàöèÿ òàêæå ÿâèëàñü îñíîâíûì èñòî÷íèêîì
âíåøíåãî FDI ðåñóðñîâ. ×èñëî ðàçâèâàþùèõñÿ è
ïåðåõîäíûõ ýêîíîìèê ñ âíåøíèì êîëè÷åñòâîì FDI
óâåëè÷èëîñü áîëåå ÷åì íà 5 ìèëëèàðäîâ àìåðèêàíñêèõ
äîëëàðîâ, óâåëè÷èëîñü ñ øåñòè â 1990 äî 25 â 2005
ýêîíîìèê .

Èññëåäîâàíèÿ ðàéîíîâ Èíäèè áûëî
ïîäêðåïëåíî(îäîáðåíî) ïîêàçàòåëÿìè ÂÏÈ, ÷òî â
òå÷åíèè ðåãèîíàëüíîãî ðàñïðåäåëåíèÿ âíåøíèõ
èíâåñòèöèé îíè ðàâíîìåðíî ðàñïðåäåëåíû íà
ðàçëè÷íûå ñòðàíû, ðàçâèâàþùèåñÿ è ïîÿâëÿþùèõñÿ
ãîñóäàðñòâà âñ¸ áîëüøå è áîëüøå âîçíèêàþò êàê
âíåøíèå ìåñòà íàçíà÷åíèÿ FDI. Â äåéñòâèòåëüíîñòè,
ïîÿâëÿþùèåñÿ ðûíêè òàêèå êàê Ðîññèÿ, Ìàâðèêèé,
Ñóäàí, Âüåòíàì ÿâëÿþòñÿ äëÿ èíäèéñêîãî îäîáðåííîãî
ÂÏÈ ñàìîé áîëüøîé öåëüþ íàçíà÷åíèÿ (òàáëèöà)

Ïîëîæåíèå Èíäèè

Òàáëèöà: óòâåðæä¸ííûå èíäèéñêèå âíåøíèå
èíâåñòèöèè (â ìèëëèîíàõ àìåðèêàíñêèõ
äîëëàðîâ)/ (ìëí. US$)
Âíåøíÿÿ èíâåñòèöèîííàÿ ïîëèòèêà Èíäèè.
Âðåìÿ ãëîáàëèçàöèè ìèðîâîé ýêîíîìèêè
áëàãîïðèÿòñòâóåò âíåøíå îðèåíòèðîâàííûì
èíäèéñêèì êîìïàíèÿì, çíà÷èòåëüíàÿ ëèáåðàëèçàöèÿ
ïîëèòèêè è âîçîáíîâëÿåìàÿ ïîääåðæêà çà ïîñëåäíèå
ãîäû äàëè òîë÷îê â ýòîì íàïðàâëåíèè.

Åù¸ îäíà õàðàêòåðèñòèêà, âêëþ÷àåò â ñåáÿ
èíäóñòðèàëüíûé ïëàí ïðîöåññà. Îäíè èç ñàìûõ âèäíûõ
TNC èç ðàçâèâàþùèõñÿ è ïåðåõîäíûõ ýêîíîìèê
àêòèâåí â ðàçëè÷íûõ îáëàñòÿõ òàêèõ, êàê äîáû÷à
íåôòè, èçãîòîâëåíèå öåìåíòà, ïðîèçâîäñòâî
àâòîìîáèëåé, ïåðñîíàëüíûõ êîìïüþòåðîâ è
òåëåôîíîâ, à òàêæå â áàíêîâñêèõ óñëóãàõ,
òåëåêîììóíèêàöèÿõ è ïîðòîâîì óïðàâëåíèè.
Ôàêòîðû, êîòîðûå
îáåñïå÷èâàþò ðîñò âíåøíåãî
FDI èç ðàçâèâàþùèõñÿ ñòðàí.
Áóì â FDI èç íåêîòîðûõ
ðàçâèâàþùèõñÿ è ïåðåõîäíûõ
ýêîíîìèê îòðàæàþò ðàñòóùóþ
êîíêóðåíòîñïîñîáíîñòü ìíîãèõ
ôèðì ýòèõ ýêîíîìèê. Ïîâûøåíèå
FDI òàêæå ÷àñòè÷íî áûëè
ïîäêðåïë¸íû ñòðåìèòåëüíûì
ïîâûøåíèåì ýêñïîðòíîãî äîõîäà
îò ïðîìûøëåííûõ òîâàðîâ è
ïðèðîäíûõ ðåñóðñîâ â íåêîòîðûõ
ñòðàíàõ, êîòîðûå ñîäåéñòâîâàëè â
ïîñòðîåíèè ôèíàíñîâîé ìîùè äëÿ
âíåøíèõ èíâåñòèöèé.

Âñòðå÷àÿ èñïûòàíèÿ â âûáðàííîé ñòðàòåãèè,
ïîíèìàåøü âàæíîñòü â ìèðîâîé ýêîíîìèêå.
Ýôôåêòèâíîñòü è ïðîäóêòèâíîñòü ôèðì îáëåã÷åííî
õàðàêòåðîì êóðñà äåéñòâèÿ ñðåäû ïîä ðóêîâîäñòâîì
êîòîðîé ôèðìû ðàáîòàþò, è åñëè èì ïîçâîëèò
ìàêðîýêîíîìè÷åñêèé êóðñ äîñòèãíóòü òðåáóåìîé

Èòîãîâàÿ ñóììà
Ãîñóäàðñòâî ( ñ àïð.' 96 ïî ôåâð. 06)

(â ìëí. US$)
%

Ðîññèÿ
ÑØÀ
Ìàâðèêèé
Ñóäàí
Áðèòàíñêèé î-â Âèðäæèí.
Âåëèêîáðèòàíèÿ
Ñèíãàïóð
Áåðìóäñêèå îñòðîâà
Ãîíêîíã
Íèäåðëàíäû
Àâñòðàëèÿ
Îáúåäèí¸ííûå Àðàáñêèå Ýìèðàòû
Âüåòíàì

18,5
15,9
9
6,7
6,2
5,2
4,2
4,1
3,9
3,3
2,8
2,1
1,5

2828
2438
1383
1027
942
802
641
628
596
499
429
318
229

Èñòî÷íèê: Ìèíèñòåðñòâî Ôèíàíñîâ, ïðàâèòåëüñòâî Èíäèè.
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ýêîíîìè÷åñêîé øêàëû è ýôôåêòèâíîñòè
ðàñïðåäåëåíèÿ ðåñóðñîâ â ïðîèçâîäñòâå.

óñèëèé.
Ðîëü Ýêñèì Áàíêà â ïîääåðæêå èíäèéñêèõ
âíåøíèõ èíâåñòèöèé

Çäåñü ðîëü ïðàâèòåëüñòâà ñòàíîâèòüñÿ î÷åíü âàæíîé,
áåðóùàÿ íà ñåáÿ êàê óâåðåííîñòü ñòðîèòåëÿ,
êàòàëèòè÷åñêîãî àãåíòà è ïîìîãàþùåãî àãåíòà.
Îáúåêòèâíûå ëèáåðàëèçèðîâàííûå èíäèéñêèå
èíâåñòèöèè çàãðàíèöó â îñíîâíîì îáåñïå÷èâàëè
èíäóñòðèè Èíäèè äîñòóï ê íîâûì ðûíêàì è
òåõíîëîãèÿì äëÿ ïîìîùè èõ ãëîáàëüíî ðàñòóùåé
êîíêóðåíòîñïîñîáíîñòè è äëÿ ïîìîùè â ïîïûòêàõ
ýêñïîðòà ñòðàíû.

Ýêñïîðò-èìïîðò áàíêà Èíäèè (Ýêñèì áàíê) àêòèâíî
ïîääåðæèâàåò è ïîìîãàåò âíåøíèì èíâåñòèöèÿì,
îðèåíòèðóÿ âíåøíå èíäèéñêèå êîìïàíèè â èõ ïîèñêå
äëÿ óâåëè÷åíèÿ äîñòóïà ê ìèðîâûì ðûíêàì. Áàíê
îáåñïå÷èâàåò îáùèé ðÿä òîâàðîâ è óñëóã êîìïàíèÿì
Èíäèè â èõ ìåæäóíàðîäíûõ ïîïûòêàõ, íàñòðîåííûõ
âñòðåòèòü íóæäû ðàçëè÷íûõ ïîòðåáèòåëüñêèõ ãðóïï.
Ýòî âêëþ÷àåò ïðîãðàììû ïî âîçìîæíîñòè èíäèéñêèõ
êîìïàíèé ïðèîáðåòàòü èìóùåñòâî äëÿ óëó÷øåíèÿ
ìåæäóíàðîäíîé êîíêóðåíòîñïîñîáíîñòè. Áàíê
ïûòàåòñÿ ðàçâèòü êîììåð÷åñêèå æèçíåñïîñîáíûå
âçàèìîîòíîøåíèÿ ñ âíåøíå îðèåíòèðîâàííûìè
êîìïàíèÿìè, ïðåäëàãàÿ èì ñðåäíèé ðÿä òîâàðîâ è
óñëóã, íàöåëåííûõ íà ïîâûøåíèå èõ ìåæäóíàðîäíîé
äåÿòåëüíîñòè.

Ñèñòåìà èíäèéñêîé ïîëèòèêè ñèëüíî ïîääåðæèâàëà
ïðÿìûå èíâåñòèöèè çàãðàíèöó. Ñëåäóÿ ðåêîìåíäàöèÿì
Êàëéàí Áàíåðõè èç îò÷åòà êîìèññèè ïî èíäèéñêîìó
îáúåäèíåíèþ Âåíòóðåñ Ýáðîä â äåêàáðå 1991,
ìèíèñòåðñòâî òîðãîâëè, ïðàâèòåëüñòâî èíäèè
îäîáðèëè ëèáåðàëüíóþ ïîëèòèêó â îêòÿáðå 1992.
Àâòîìàòè÷åñêè áûëî ñîçäàíî îäîáðèòåëüíîå îêíî

Áàíê òàêæå èãðàë âàæíóþ ðîëü, îñíîâûâàÿ ìèðîâóþ
ñåòü ïî ðàçâèòèþ ôèíàíñîâûõ èíñòèòóòîâ è Ýêñèì Áàíê
(G-NEXID), êîòîðûé íà÷àë ðàáîòó â øòàá-êâàðòèðå
UNCTAD â Æåíåâå â ìàðòå 2006, Ôîðóì íàöåëåí
óëó÷øèòü ðàñïðåäåëåíèå îïûòà â Ýêñèì Áàíêàõ â
ðàçâèâàþùèõñÿ ñòðàíàõ ñðåäè îñòàëüíûõ.

è îäîáðèòåëüíàÿ ñèñòåìà ”ïî ïîðÿäêó” çàíÿëà
ñâî¸ ìåñòî.
Ïîëèòèêà áûëà ëèáåðàëèçîâàíà äàëåå â äåêàáðå 1995
ñ óâåëè÷åíèåì íîðìû äëÿ àâòîìàòè÷åñêîãî
ðàçðåøåíèÿ, ñíÿòèåì îãðàíè÷åíèé íà âêëàä
ñîáñòâåííûõ ñðåäñòâ ÷åðåç äåíåæíûé ïåðåâîä è
íàçíà÷àÿ Ðåñ¸ðâ Áàíê Èíäèè êàê öåíòðàëüíîå
àãåíòñòâî äëÿ ïðåäîñòàâëåíèÿ âñåõ ðàçðåøåíèé. Ñ òåõ
ïîð ïîëèòèêà áûëà ëèáåðàëèçîâàíà äàëüøå ðåãóëÿðíî,
à èìåííî îáúåäèíåíèÿì Èíäèè áûëî ðàçðåøåíî
èíâåñòèðîâàòü â ýêîíîìè÷åñêèå îáúåêòû äî 200% îò èõ
ðåàëüíîé ñòîèìîñòè.

Èññëåäîâàíèÿ
Â òî âðåìÿ êàê ìíîãèå ðàçâèâàþùèõñÿ è ïîÿâëÿþùèõñÿ
îñóùåñòâëÿþò ìåðû, áëàãîïðèÿòñòâóþùèå è
óâåëè÷èâàþùèå âíåøíèå FDI ïîòîêè, çäåñü íåò òàêîãî
÷òî, ”âñå îäèíàêîâûå”, äåéñòâèÿ êîòîðûå ìîãóò áûòü
ðåêîìåíäîâàíû äëÿ ðàáîòû ñ âíåøíåì FDI. Êàæäàÿ
ñòðàíà íóæäàåòñÿ â óñòàíîâëåíèè è âûïîëíåíèè
äåéñòâèé, êîòîðûå ñîîòâåòñòâóþò å¸ îïðåäåë¸ííîé
ñèòóàöèè. Åñëè ñòðàíå ïðèíåñ¸ò ïðèáûëü, äâèãàÿñü îò
“ïàññèâíîé ëèáåðàëèçàöèè” ê “àêòèâíîé
ëèáåðàëèçàöèè“ âíåøíåãî FDI, çàâèñèò îò ìíîãèõ
ôàêòîðîâ, âêëþ÷àÿ ñïîñîáíîñòè å¸ ïðåäïðèÿòèé è
ñâÿçåé èíâåñòèðóþùèõ êîìïàíèé ñ îñòàëüíîé
ýêîíîìèêîé.

Îò÷¸ò êîìèññèè ïî Ôóëëåð êîíâåðòèðóåìó ñ÷¸òó
ïðåäïðèÿòèÿ, ðåêîìåíäóåò îãðàíè÷åíèå äëÿ
èíâåñòèöèé êîìïàíèé çàãðàíèöó JVs/ôèëèàëû âûðîñëè
äî 250% ðåàëüíîé ñòîèìîñòè â 2006-07 è ïîñòåïåííî
ïîäíèìàþòñÿ äî 400% ðåàëüíîé ñòîèìîñòè â
çàãðàíè÷íûõ ôèëèàëàõ/JVs ê 2011. Äàëåå â ñðåäíå
ãîäîâîì îò÷¸òå ãîäîâîãî êóðñà RBI 2006-07, íûíåøíèé
ìàêñèìóì â çàãðàíè÷íûõ èíâåñòèöèÿõ âçàèìíûìè
ôîíäàìè 2 ìèëëèàðäà àìåðèêàíñêèõ äîëëàðîâ
ïîâûñèëñÿ RBI ê 3 ìèëëèàðäàì àìåðèêàíñêèõ
äîëëàðîâ, ñ öåëüþ îáåñïå÷èòü áîëüøèå âîçìîæíîñòè
äëÿ âçàèìíûõ ôîíäîâ, êîòîðûå èíâåñòèðóþò
çàãðàíèöó. Òàêæå, ïðîãðàììíàÿ ðå÷ü âçÿëà èíèöèàòèâó
ñ öåëüþ ïîìî÷ü ïðîåêòó ýêñïîðòåðîâ è ýêñïîðòåðîâ
óñëóã, áîëüøîé ïîä êëþ÷/ ïðîåêò ýêñïîðòåðû/
ýêñïîðò¸ðû óñëóã ñ óäîâëåòâîðèòåëüíûì ïóò¸ì çàïèñè
ìîæåò îïåðèðîâàòü îäèí ñ÷¸ò èíîñòðàííîé âàëþòû ñ
âçàèìíûì ïðîåêòîì ïåðåäàâàåìîñòè
ôîíäîâ/ìåõàíèçìîâ â ëþáîé ñòðàíå, ïðåäìåò,
îáóñëîâëåííûé òðåáîâàíèþ ê îò÷¸òíîñòè.

Äëÿ ýòèõ ñòðàí ðåøåíèå ñïîñîáñòâîâàòü èõ ôèðìàì
èíâåñòèðîâàíèþ çàãðàíèöó, öåëåñîîáðàçíî îáúåäèíÿÿ
òîðãîâûå äåéñòâèÿ, îñîáåííî âî âíåøíèõ FDI øèðîêèõ
äåéñòâèÿõ ñèñòåìû íàöåëåííîé íà ïðîäâèæåíèå
êîíêóðåíòîñïîñîáíîñòè. Íàïðèìåð, âàæíîñòü
îáðàçóþùàÿ âíóòðåííþþ ñïîñîáíîñòü ê ïðèáûëè îò
âíåøíèõ èíâåñòèöèé, àäåêâàòíà äëÿ ñîåäèíåíèÿ
äåéñòâèé íà òàêèå èíâåñòèðîâàíèÿ, êîòîðûå îòíîñÿòñÿ
ê SME ðàçâèòèþ, òîðãîâëè è íîâøåñòâàì.
Áîëåå òîãî, âíåøíèå FDI ýòî òîëüêî îäèí èç ïóòåé, â
êîòîðîì ñòðàíà è å¸ ôèðìû ìîãóò ïðèñîåäèíèòüñÿ ê
ñèñòåìå ìèðîâîé ïðîäóêöèè. Ñëåäîâàòåëüíî, áëèçêîå
ñîòðóäíè÷åñòâî ñ êóðñîì äåéñòâèé íàöåëåííûõ íà
ïðèâëå÷åíèå âíóòðåííåãî FDI ñïîñîáñòâóåò èìïîðòó
èëè ýêñïîðòó, ïîòîêàì ìèãðàöèè è òåõíîëîãèÿì,
+
êîòîðûå òîæå áûëè áû öåëåñîîáðàçíû.

Ýòè ìåðû ïîâåäåíèÿ è ðåêîìåíäàöèè îòðàæàþò
âîçðîñøóþ âàæíîñòü, îäîáðåííóþ ïðàâèòåëüñòâîì
Èíäèè äëÿ ñîçäàíèÿ ñðåäû, íà êîòîðóþ ìîæíî
îïåðåòüñÿ èíäèéñêèì êîìïàíèÿì â ãëîáàëèçàöèè èõ
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