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Dear Reader,

Greetings. An issue of utmost concern for both India and Russia is the sluggish
pace of growth in bilateral tfrade between the two countries, considering the
immense potential that remains untapped. One of the oft-quoted reasons is

that the region has been passing through a period of transition since 1991

following the collapse of the Soviet Union and that the last 15 years have been
traumatic for the regrouped CIS countries in terms of adjusting themselves to a
new and freer political and economic order. The phase has also been
dramatic for the major constituents of the region, especially Russia, in terms of
economic recovery and growth. As a matter of coincidence, India's fortunes
too have undergone a radical change since 1991 when it initiated far-
reaching economic reforms. Today, India is an emerging economic power
while Russia, after having recovered from the shocks of readjustment, is rich,
flushed with oil funds. The Indo-Russian bilateral trade, which in 2005-06
touched $2.75 billion is measly. In order to step up bilateral trade, India and
Russia have worked up an ambitious target of $10 billion to be atftained by
2010. To create the required momentum to push up bilateral trade, India and
Russia are expected to sign a Comprehensive Economic Cooperation
Agreement (CECA), covering a vast range of industrial goods and services
during the forthcoming visit of Russian President Vladimir Putin to India in
January 2007. The cover story of the current issue of Indo-CIS Business looks
atthe CECA, which is in the works. The issue's focus is on two-way trade and in
this context, we are carrying a report on Ukraine, another CIS constituent,
which is hosting two industrial exhibitions in November, one on gems and
iewellery and the other on pharmaceuticals, where important Indian
delegations will participate in buyer-seller get-togethers. Kazakhstan has
come of age in Information and Communication Technology (ICT) and its
13th International Central Asian Exhibition held in its capital Kiev recently was
a big draw. We carry a report. Coming up is in the same field is a larger event,
the 3rd Broadband Telecom Russia & CIS Summit 2006 and the issue offers a
preview. These developments indicate the emergence of a potential, untapped
market for the Indian IT industry. The issue presents a report. In an analytical
article, David Sinate, Deputy General Manager, Export Import Bank of India,
argues that the emergence of transnational corporations from developing
countries has enhanced South-South cooperation. All these features plus

regularitems such as EBRD News make the issue as interesting as before.
Wish you happy reading

A«

Satya Swaroop

Managing Editor
satya@newmediacomm.biz
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Bilateral Trade Tar !I_;rij

of $10 bn by 2010...

WU/ e

Putili's Vi

CECA

By Dev Vararg

Pﬁb

The countdown for Russian President Vladimir Putin's visit to India in January
2007 has begun. With just two months to go for Putin's arrival in New Delhi,
top officials from India and Russia are furiously hammering out a
comprehensive economic cooperation agreement (CECA) that can mark yet
another milestone in relations between the traditional allies. The agreement
is expected to cover a vast range of goods, services and two-way investment

in key sectors.

The joint study group (JSG) on trade and investment,
currently studying the feasibility of a bilateral CECA, is
expected to come up with its recommendations shortly.
These recommendations will be given a formal shape later
by the two leaders. Both the governments believe that a
bilateral trade and investment agreement will be a win-win
for both the countries.

Currently, Russia is flush with oil funds and is a potential
investor, especially from India's point of view. Also, Indian
exporters stand to gain from the huge Russian market for
goods. Russia's scientific advancement is proven and a pact
on science and fechnology can give a boost to India's

p 05

research and development (R&D) efforts. And Russia can
gain from India's experience in Information Technology and
IT software, in which areas, the latter is an acknowledged
global leader at present.

A CECA between India and Russia would certainly give a
much-needed fillip to bilateral trade which had fallen
significantly in the past few years. Indo-Russian trade in
2004-05 stood at $1.8 billion, of which India's exports to
Russia amounted to $597 million, while Indid's imports
from Russia were worth $1265 million. The quantum of the
current bilateral trade between the two countries is very low
considering the potential that needs to be tapped. Both
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countries are aware of this fact and that is why they
have set an ambitious target of reaching $10 billion by
2010, which deadline is just four years away. This
means the two countries need to push bilateral trade
up vigourously, and hence the need for a wide-

ranging CECA.

Concerned over the dip in exports fo Russia, the Indian
government wants to expand the country's trade. It
has already held one round of discussions with
Russian officials in Moscow Another round of bilateral
talks will take place in November or early December.

In the years before the disintegration of the former
Soviet Union in 1991, Indid's exports to that region
and Russia were dictated by India's strategic interests
and were intended to service debt repayments for the
import of defence equipment and spares. Trade between
the two declined for a while after break up of the Soviet
Union and trade statistics show an erratic pattern.

According to the Federation of Indian Export Organizations
(FIEO), Indian exports to Russia have declined in the last
decade. The export growth of around 17 per centin 1997-
98 over 1996-97, was reversed the following year (1998-
99) with a negative decline (26 percent). In 1999-2000,
Indian exports to Russia again swung upwards by around
34 per cent and then fell to 6 percent in 2000-01, -10
percent in 2001-02 and -11 per cent in 2002-03. Then,
once again in 2003-04 negative growth was arrested and
Indian exports showed positive growth of around 1.5
percent, followed by 2005 showing a negative growth of
over -15 percent. Indian exports to Russia vis-a-vis India's
global exports has declined from 2.7 percent during 1997-
9810 0.7 percentin 2004-05.

In recent months, India and Russia have attempted to mend
their derailed frade ties. The two have now set up a joint
study group to draw a blueprint to take bilateral trade to
$10 billion by 2010.In comparison, India's bilateral trade
with China reached $18 billion 2005.

To supplement the government's efforts, FIEO has taken the
initiative to organise multi-product exhibitions in Moscow
and St. Petersburg in 2006 to promote the "brand India"
consciousness for Indian goods and services in the Russian
market. FIEO has welcomed India's approval of Russia's
accession to the World Trade Organisation (WTO) and the
joint commitment of both countries to increase their

bilateral trade to $10 billion by 2010.

With Russia becoming a member of the WTO, India has
begun preparations to explore the possibility of increasing

Y06}

economic cooperation with the country, leading to a free
trade agreement (FTA).

The government has been concerned over the dip in Indian
exports fo Russia and is now planning to take steps to help
expand the trade basket. Indian officials have already held
one round of discussions with their Russian counterparts in
Moscow. Another round of talks, led by Commerce
Secretary G K Pillai will take place shortly.

To add more value to existing 10-12 export items, market
research and promotion are expected to be done. The
government is also trying to find out reasons for low
penetration of Indian services in sectors like IT and health in
the Russian markets.

The government has also decided to give more focus to
gems and jewellery, food-processing, auto-components,
nanotechnology and biotechnology. It is making efforts to
promote the North-South corridor, which passes through
the Iranian port of Bander Abbas. Currently, not many
exporters are using this faster route. Officials said an
increase in trade with Russia through this route would help
the Indian products to make inroads into Central Asian,
Western European and Chinese markets.

In 2005-06, Indo-Russian trade had showed a 41 percent
growth to touch $2.75 billion. Of this, imports from Russia
were at $2 billion (minus defence imports) while exports to
Russia accounted for just $733 million. Fertilisers, steel and
iron constituted the majority of India's imports, whereas
spices and pharmaceuticals formed most of the exports.

Cll's international trade policy head TS Vishwanath said,
“Last year, there was a negative export growth to Russia.
Many Indian exporters have the issue of lack of
transparency regarding barriers in terms of customs.”
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Energy tie-ups can further
forge Indo-Russian bond

- Prime Minister Manmohan Singh

Russian President Vladimir Putin met Indian Prime Minister Manmohan
Singh who arrived in St. Petersburg for the G8 Summit on invitation of the
Russian side in July 2006. The two leaders took time off to review the
bilateral relations between Russia and India and identified energy,
education and health as areas of mutual concern.

All the focus areas for discussion in the G-8 framework energy security,
education and fighting infectious diseases - are of great interest.

“With regard to energy security, we expect a balanced outcome that would
reflect the interests of both producers and consumers. There is a need to
think of ways to enhance stability and predictability of the energy market.
From the Indian perspective, the diversification of the energy mix with a
greater share of nuclear energy and renewables is important. We also need
international cooperation in the global deployment and diffusion of energy

efficient and low-carbon technologies. India is playing its part in making

these transitions,” Prime Minister Singh told news persons.

“Energy is key to transforming our economic relationship.
Russia is one of the largest producers of energy and India is
one of the largest consumers. We have invested a couple of
billion dollars in Sakhalin-I and we are willing to invest
more if opportunities are available. There is unlimited
potential for India and Russia, as excellent political
partners, to develop a strong energy partnership,” he said.

Sing said civilian nuclear power projects offered large
possibilities once the necessary political issues were
resolved.

Welcoming Russian investments in Indian infrastructure
development, he said, “I think something should be done
quickly to ease business travel between the two countries as
the current visa procedures appear to be an obstacle to
developing business-to-business contacts.”

Healthcare

He said India was emerging as a global destination for
high quality and inexpensive health care. A critical issue for
India was access to second and third generation drugs at
affordable prices.

“Protection of IPR should not come in the way of the basic
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achieving the goal of 'Education for
All'. A global effort would be essential
to bring about complete literacy in
developing countries, as also an
upgradation of skills, he added.

Prime Minister Singh said the
economic foundation strategic
relationship between India and Russia
at present was not as strong as it
should be. “Our annual trade
turnover currently stands at around
US $ 2-3 billion, which is far below
the potential of both the Indian and
Russian economies. We hope to raise
the level of bilateral trade to US $ 10
billion by 2010,” he said.

Abilateral Joint Study Group between
the Trade Ministries of the two
countries has been set up to examine
ways to enhance bilateral frade and economic cooperation
and facilitate the signing of a Comprehensive Economic

moral imperative of providing universal access to life saving

drugs,” Singh said.

Talking about education, he said India was committed to Cooperation Agreement.

Putin to be Chief Guest at India's R-Day
celebrations in Jan 2007

Russian President Vladimir Putin will be the Chief Guest of India's
Republic Day celebrations in January 2007. Prime Minister
Manmohan Singh, who attended the St. Petersburg's meeting of G-
8 countries as a special Invitee of President Putin in July 2006, said a
strong agenda of bilateral cooperation projects would be
completed before the forthcoming visit of the Russian leader.

During his visit to Russia, Prime Minister Singh jointly met the
Presidents of China and Russia. The simultaneous emergence of
India, China and Russia as important economies of the Asian region
is one of the remarkable developments of the 21st century. In their
past meetings the three countries have identified six key areas for
closer economic cooperation which includes energy, civil aviation,
biotechnology, information technology, pharmaceuticals, and
financial services. | underscored the importance of moving ahead
rapidly on developing concrete projects of cooperation. ]
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Russia is one of the world's leading
producers of diamonds and India's
strength in the area of diamond
processing is well known. In this
context, there is considerable
potential for diamond exports
directly from Russia to India, and for
joint ventures to be set up between
companies in our two countries for
diamond processing and marketing.

On defence cooperation between
India and Russia, Singh said it
underpinned the strategic nature of
our relations between the two
countries. Russia is the principal
defence supplier to India and
currently nearly US$ 10 billion worth
of contracts are in various stages of
being realized .

“We wish to expand further this defence cooperation beyond a buyer-seller
relationship to joint research, design, development, production and
marketing as well as closer military-to-military ties. The Brahmos missile is a
fine example of what can be achieved by working jointly to produce state-
of-the-art equipment,” he said.

An agreement on protection of IPRs in the military-technical field was
signed during Prime Minister Singh's visit to Moscow in December 2005,
and this should further enhance the quality of future defence cooperation
between the two countries.

A bilateral Joint Study Group between the Trade Ministries of the two

countries has been set up to examine ways
to enhance bilateral trade and economic
cooperation and facilitate the signing of a
Comprehensive Economic Cooperation
Agreement. Russia is one of the world's
leading producers of diamonds and India's
strength in the area of diamond processing
is well known. In this context, there is
considerable potential for diamond exports
directly from Russia to India, and for joint
ventures to be set up between companies in
our two countries for diamond processing
and marketing.

Singh also said that India supported
broad-based UN reforms but was
convinced that unless the structure of the
Security Council was changed to reflect
contemporary global realities, any UN
reform would be inadequate and
incomplete.

“The world of 2005 cannot be effectively
served by an institution forged in 1945.
Short term considerations should not stand
in the way of the compelling need for
reform. We are grateful for Russia's
continued support for India's candidature
for permanent membership of the
restructured Security Council,” he said =
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David Sinate

With the emergence of transnational corporations from developing countries, the idea of
globalization has assumed a new dimension. The rising quantum of outward direct investment
(ODI) from the developing countries has also redefined the concept of competitiveness. In a
lucidly written article, David Sinate, Deputy General Manager, Export Import Bank of India,
argues that these developments have helped enhance South-south cooperation.

In recent years, an important indicator of the
internationalisation of developing countries, besides higher
exports, has been the rising frend in overseas investments by
these countries. Outward direct investments (ODls) can
play an important role in enhancing the global
competitiveness of firms from developing countries by
providing access fo strategic assets, technology, skills,
natural resources and markets, and increasing resources.
At the same time, increased investment flows between
developing countries serve to enhance South-South
cooperation.

Global recognition of this important trend can be assessed
from the fact that the theme of UNCTAD's World Investment
Report 2006 is “FDI from Developing and Transition
Economies: Implications for Development”. The Report has

highlighted the changing role of developing countries and
transition economies in global FDI, and stresses that such
outward investment offers an additional avenue for
developing countries to link up to global markets and
production systems. According to the UNCTAD, the
emergence of transnational corporations from developing
and transition economies imparts greater momentum to
South-South cooperation. New investment corridors are
opening up between Latin America, Africa and Asia as part
of this dynamic activity, with positive prospects for
advancing development

Global Outward Investment Scenario

Global FDI outflows declined from US$ 813 bn in 2004 to
US$ 779 bnin 2005, due mainly to decline in outflows from
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developed countries. However, FDI outflows from
developing countries has risen significantly from US$ 35.6

bnin2003toasmuchasUS$ 117.5bnin2005.

Further, while developing countries' share in global FDI
inflows has risen in recent years, from 31.4% in 2003 to
36.5% in 2005, what has been significant is the sharp rise in
outward FDI from these countries. The share of Developing
Countries in global outward FDI has also risen from 6.3% to
15.1% during the same period. The Asian region accounts
for the bulk of the rise in outward FDI from Developing
countries, with India among the leading economies

The stock of outward FDI from developing and transition
economies in 2005 reached US$ 1.4 trillion, up from only
US$ 335 billion 10 years earlier. Within developing
countries the major sources of overseas investment is Asia,
which accounted for 71% of the total outflows in 2005 with
total outflows of US$ 83.6 bn.

The process has now spread to an increasing range of
countries. Earlier episodes of outward expansion from
developing countries involved mainly the newly
industrializing economies (NIEs) of Asia, and some Latin
American and West Asian economies. Today, TNCs from a
wide range of developing countries, such as Argenting,
Chile, India, Malaysia, Nigeria, South Africa, Thailand,
Turkey and Venezuela, as well as several lower income
economies, are extending their
reach. After the collapse of former
Soviet Union, the
Federation has also emerged as a

Russian

major source of outward FDI. The Russia
number of developing and USA
ping Mauritius

transition economies with an
outward FDI stock of more than

U.K
US$5 billion increased from six in Singapore
19900 25in 2005. Bermuda
Hong Kong
Another characteristic concerns Netherlands
th industrial £ th Australia
e industrial scope o e UAE
process. Some of the most Vietnam
rominent TNCs from developin Others
i PN TOTAL

and transition economies are
active in such diverse areas as oil
extraction, cement production,
manufacturing of automobiles, personal computers and
cell phones, as well as services like banking,
telecommunications and port management.

Factors behind the rise of Outward FDI from
Developing Country

The boom in FDI from some developing and transition

Name of the country

British Virgin Island

economies reflects the increasing competitiveness of many
firms in these economies. The FDI surge has also partly
been fuelled by soaring export revenues from manufactured
products and natural resources in some countries, which
have contributed to building up the financial strength
needed to engage in overseas investment.

Perhaps most importantly, firms from these economies have
been increasingly affected by global competition. They
have come to realize the growing importance of accessing
international markets and connecting to global production
systems and knowledge networks.

The Case of India

Overseas investment by Indian corporates is a facet of their
increasing globalisation and integration with the global
economy. Total outflows from India during April 1996 and

February 2006 stood at US$ 15.4 bn with actual
investments of around US$ 10 bn.

Destinational analysis of India's approved ODI reveals that
while regional distribution of overseas investment is evenly
spread out across various countries, developing and
emerging countries are increasingly emerging as outward
FDI destinations. In fact, emerging markets such as Russia,
Mauritius, Sudan, Vietnam are among the largest
destinations for Indian approved ODI (Table).

Table: Approved India's Overseas Investments (US$ mn)

Total (US$ mn) (Apr. '96 % share in Total

to Feb.06)
2828 18.5
2438 15.9
1383 9.0
6.7
942 6.2
802 52
641 4.2
628 4.1
596 3.9
499 3.3
429 2.8
318 2 1
229 1.5
2551 16.7
15311 100.0

Source: Ministry of Finance, Govt. of India

Overseas Investment Policy in India

While globalisation of the world economy has fostered the
outward orientation of Indian companies, significant policy
liberalisation and renewed support in recent years have
provided the impetus in this direction.

Meeting challenges on the policy front assumes importance
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in a global economy. The effectiveness and efficiency of
firms is facilitated by the nature of policy environment under
which firms operate, and whether macro-economic policies
allow them to achieve the requisite economies of scale and
allocative efficiency in production.

It is here that the role of the Government assumes a great
deal of importance as a confidence builder, a catalytic
agent and a facilitating agent. The objective of liberalizing
Indian investment abroad has been mainly to provide
Indian industry access to new markets and technologies
with a view to increasing their competitiveness globally and
help the country's export efforts.

The Indian policy framework has been very supportive of
direct investment abroad. Following the recommendations
of the Kalyan Banerji Committee Report on Indian Joint
Ventures Abroad in December 1991, Ministry of
Commerce, Government of India, approved a liberalised
policy in October 1992, An automatic approval window
was created and a framework of case-by-case approval put
in place.

The policy was further liberalised in December 1995 with
enhancement of the limit for automatic approval, removal
of restrictions on equity contribution through cash
remittance and designating Reserve Bank of India as the
nodal agency for according all approvals. The policy has
since then been further liberalized regularly viz. Indian
corporates have been allowed to investment in entities
abroad up to 200% of their net worth.

The Report of Committee on Fuller Capital Account
Convertibility has recommended that Limit for a company's
investment in overseas JVs/subsidiaries raised to 250% of
net worth in 2006-07 and gradually up to 400% of net
worth in overseas subsidiaries /JVs by 201 1. Further, In the
Mid-Year Review of the RBI's Annual Policy 2006-07, the
extant ceiling of overseas investment by mutual funds of
US$ 2 billion has been enhanced by RBI to US$ 3 billion
with a view to providing greater opportunity to mutual funds
to invest overseas. Also, the policy statement has taken
initiatives with a view to facilitating project exporters and
exporters of services and providing greater flexibility in
conducting their transactions, large
turnkey/project exporters/service exporters with satisfactory
track record may operate one foreign currency account with
inter-project transferability of funds/machinery in any
country, subjectto specified reporting requirements.

overseas

These policy measures and recommendations reflect the
increased importance accorded by the Government of
India to create an enabling environment for Indian
companies in their globalisation endeavours.

Role of Exim Bank in Supporting Indian
Overseas Investments

Export-Import Bank of India (Exim Bank) actively supports
and facilitates outward investments by outward-oriented
Indian companies in their quest for enhanced access to
global markets. The Bank provides a comprehensive range
of products and services to Indian companies in their
internationalisation efforts, tailored to meet the needs of
different customer groups. These include programmes for
enabling Indian companies to acquire assets to improve
international competitiveness. The Bank seeks to develop
commercially viable relationships with externally oriented
companies by offering them comprehensive range of
products and services aimed at enhancing their
internationalisation efforts.

The Bank has also played an important role in the setting up
of the Global Network of Development Finance Institutions
and Exim Bank (G-NEXID) which was launched at the
UNCTAD Headquarters in Geneva in March 2006, The
Forum aims to enhance sharing of experiences among Exim
Banks from developing countries, among others.

Observations

While many developing and emerging are implementing
policy measures to foster and enhance outward FDI flows,
according to UNCTAD, there is no one-size-fits-all policy
that can be recommended to deal with outward FDI. Every
home country needs to adopt and implement policies that
are appropriate to its specific situation. Whether a country
will benefit by moving from “passive liberalization” to
“active promotion” of outward FDI depends on many
factors, including the capabilities of its enterprises and the
links of the investing companies with the rest of the
economy.

For those countries that decide to encourage their firms to
invest abroad, it is advisable to incorporate policies dealing
specifically with outward FDI within a broader policy
framework aimed at promoting competitiveness. For
example, given the importance of generating domestic
capabilities to benefit from outward investment, it is
appropriate to link policies on such investment with those
relating to SME development, tfrade and innovation.

Moreover, outward FDl is only one of several ways in which
a country and its firms can connect with the global
production system. Therefore, close coordination with
policies aimed at aftracting inward FDI, promoting imports
or exports, migration and technology flows would also be
advisable. =
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an furthe

furge Indo-Russian bond

Russian President Vladimir Putin met Indian Prime Minister
Manmohan Singh who arrived in St. Petersburg for the G8
Summit on invitation of the Russian side in July 2006. The
two leaders took time off to review the bilateral relations
between Russia and India and identified energy, education
and health as areas of mutual concern.

All the focus areas for discussion in the G-8 framework
energy security, education and fighting infectious diseases -
are of great interest.

“With regard to energy security, we expect a balanced
outcome that would reflect the interests of both producers
and consumers. There is a need to think of ways to enhance
stability and predictability of the energy market. From the
Indian perspective, the diversification of the energy mix with
a greater share of nuclear energy and renewables is
important. We also need international cooperation in the
global deployment and diffusion of energy efficient and

- Prime Minister Manmohan Singh

low-carbon technologies. India is playing its part in making
these transitions,” Prime Minister Singh told newspersons.

“Energy is key to transforming our economic relationship.
Russia is one of the largest producers of energy and India is
one of the largest consumers. We have invested a couple of
billion dollars in Sakhalin-I and we are willing to invest more
if opportunities are available. There is unlimited potential
for India and Russia, as excellent political partners, to
develop a strong energy partnership,” he said.

Sing said civilian nuclear power projects offered large
possibilities once the necessary political issues were
resolved.

Welcoming Russian investments in Indian infrastructure
development, he said, “I think something should be done
quickly to ease business travel between the two countries as

the current visa procedures appear to be an obstacle to
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developing business-to-business contacts.”

Healthcare

He said India was emerging as a global destination for high quality and
inexpensive health care. A critical issue for India was access to second and
third generation drugs at affordable prices.

“Protection of IPR should not come in the way of the basic moral imperative
of providing universal access to life saving drugs,” Singh said.

Talking about education, he said India was committed to achieving the goal
of 'Education for All'. A global effort would be essential to bring about
complete literacy in developing countries, as also an upgradation of skills,

he added.

Prime Minister Singh said the economic foundation strategic relationship
between India and Russia at present was not as strong as it should be. “Our
annual trade turnover currently stands at around US $ 2-3 billion, which is
far below the potential of both the Indian and Russian economies. We hope
to raise the level of bilateral frade to US $ 10 billion by 2010,” he said.

A bilateral Joint Study Group between the Trade Ministries of the two
countries has been set up to examine ways to enhance bilateral trade and
economic cooperation and facilitate the signing of a Comprehensive
Economic Cooperation Agreement.

Russia is one of the world's leading producers of diamonds and India's
strength in the area of diamond processing is well known. In this context,
there is considerable potential for diamond exports directly from Russia to
India, and for joint ventures to be set up between companies in our two
countries for diamond processing and marketing.

On defence cooperation between India and Russia, Singh said it

underpinned the strategic nature of our relations between the two countries.
Russia is the principal defence supplier to India and currently nearly US$ 10

b

billion worth of contracts are in various
stages of being realized .

“We wish to expand further this defence
cooperation beyond a buyer-seller
relationship to joint research, design,
development, production and marketing
as well as closer military-to-military ties.
The Brahmos missile is a fine example of
what can be achieved by working jointly to
produce state-of-the-art equipment,” he
said.

An agreement on protection of IPRs in the
military-technical field was signed during
Prime Minister Singh's visit to Moscow in
December 2005, and this should further
enhance the quality of future defence
cooperation between the two countries.

A bilateral Joint Study Group between the
Trade Ministries of the two countries has
been set up to examine ways to enhance
bilateral trade and economic cooperation
and facilitate the signing of a
Comprehensive Economic Cooperation
Agreement.

Russia is one of the world's leading
producers of diamonds and India's strength
in the area of diamond processing is well
known. In this context, there is considerable
potential for diamond exports directly from
Russia to India, and for joint ventures to be
set up between companies in our two
countries for diamond processing and
marketing.

Singh also said that India supported broad-
based UN reforms but was convinced that
unless the structure of the Security Council
was changed to reflect contemporary
global realities, any UN reform would be
inadequate and incomplete.

“The world of 2005 cannot be effectively
served by an institution forged in 1945.
Short term considerations should not stand
in the way of the compelling need for
reform. We are grateful for Russia's
continued support for India's candidature
for permanent membership of the
restructured Security Council,” he said =
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Two-way trade gets boost to

touch $3 bn by '10

ndian pharma &
iewellery teams

to visit Ukraine
in Nov "B

Indo-Ukrainian bilateral trade is expected to get a big boost
with the visit of two high-powered trade delegations in
November 2006, laying foundations for stepping it up to
touch $5 billion as targeted.

A nine-member delegation from the pharmaceuticals,
homeopathy, ayurvedic and herbal medicine sectors will
visit the Ukrainian capital of Kiev from 9 to 14 November,
2006. A Buyer-Seller Meet is being organised by the
Embassy of India in association with Ukrainian Chamber of
Commerce and Industry in the latter's premises on
November 13. A second delegation from India's gems and
iewellery sector is visiting Kiev to
participate in "Jewellers Expo
Ukraine 2006, from November
231026,

2oty

“Bilateral trade between

India and Ukraine increased threefold in the last two years -
from US $ 356 million in 2003 to over US $ 1 billion last
year. During the visit last year of the President of India to
Ukraine, it was agreed by the two presidents that our
bilateral trade should target the figure of US $ 5 billion by
the year 2010. | am optimistic that this target would be
reached,” said India's Ambassador in Kiev Debabrata
Saha.

He said Ukraine remained an important development
partner of India, adding that in the past Ukrainian engineers
had played an important role in the establishment of several
of India's major steel plants, and the coal industry.

Bilateral trade between India and Ukraine, which has been
steadily rising over the years, is expected to touch $5 billion
by 2010. Ukraine is the second largest partner of India in
the CIS region and the balance of trade has consistently

been in favour of the former. The

entire gamut of bilateral relations is

I expected to take on a positive trend

! with the Fourth Session of Indo-

: Ukraine Inter-Governmental

Commission (IUIGC) coming up
some time this year.

The major commodities which are
exported from Ukraine to India
include chemicals, fertilizers,
| ferrous metals, power and steel
related equipment, aluminum,

nuclear reactors, machinery,
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railway equipments, aircrafts, space vehicles and parts,

" e

medical equipment, vegetable oils, paper products,
electrical equipments, raw, hide and leather products.

The major commodities, which are imported from India to

Ukraine, include pharmaceutical products, tobacco,
coffee, tea and spice, ores, slag and ashes, garments and

knitted accessories, plastic and its products, grain crops etc.

Under the Focus CIS Policy of the Government of India,
trade and economic cooperation is likely to increase with
Ukraine as one of the seven focus countries. During the visit
of the Indian President to Ukraine in June 2005, a decision
was taken that bilateral trade turn over would reach US$ 5
billion by the year 2010. By end 2005, trade had already
crossed US$ 1 billion. Both countries have considerable
potential to be tapped to facilitate this growth in trade.

The trade figures for the last six years are given below.

India-Ukraine Bilateral Trade (Figures in million US dollars):

Total Trade

Year Imports

from India

Exports from
Ukraine

1999 173.82 65.95 239.77
2000 168.28 76.00 24428
2001 129.9 95.6 225.5
2002 157.9 110.78 268.68
2003 202.78 153.97 356.75
2004 481.82 226.85 728.87
2005 736.941 321.407 1058.348
2006 263.084 105.704 368.788
(Jan-April)

(Source: Statistics Committee of Ukraine)

India and Ukraine have signed a Convention for the
Avoidance of Double Taxation and Prevention of Fiscal
Evasion with respect to Taxes on Income and on Capital in
the year 1999. An agreement for the Promotion and
Protection of the Investments was signed in the year 2001.
Even though these economic legislation help in promotion
of trade, growth in economic activities is constrained due to
infrastructural difficulties especially in the banking and
financial sectors.

During the meeting of the 3" Session of IUIGC in July 2003
both sides recognized the enormous scope for cooperation
in various technology/service sectors such as telecom, IT,
food processing, oil and gas, construction and related
engineering services, education, environmental protection,
health, tourism and culture. A number of Indian companies
like Tata International, Ranbaxy, Dr. Reddy's Laboratories,
Wockhardt, Lupin, Shreya Life Sciences, Sun Pharma,
Cadila Healthcare have their resident representatives in
Ukraine.

Industrial Cooperation

Possibilities of cooperation exist in mechanical engineering,
shipbuilding, light industry, mining, joint projects in
metallurgy, steel, coke industry. India and Ukraine have
greed upon modernization of India's steel plants with
Ukrainian expertise. Ukraine is a well-known manufacturer
of world class gas and steel turbine for thermal, hydel and
nuclear power plants, compressors, transformers, pumps,
AC and DC motors equipment for laying power
transmission lines etc. Ukraine is keen to explore new
avenues of joint development of power projects in India.
Two joint working groups in Power and Metallurgy have
been set up under the ambit of the IUIGC.
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Transport

a) Shipping: A Mercantile Shipping Agreement was signed
in October 2002 during President Kuchma's visit to India.
The Working group on Transport set up under the umbrella
of IUIGC is keen to expand cooperation with India in

railways, seaports, highways etc.

b) Civil Aviation: Air services between Kyiv and New Delhi
started in December 2003 by Ukrainian airlines "Aerosvit".

Indo-Ukraine Inter-Governmental
Commission (IUIGC)

The Indo-Ukrainian Joint Commission (IUJC) was
established in April 1994 and so far held 3 meetings on
Trade, Economic, Scientific, Technological, Industrial and
Cultural Cooperation (IUIGC). The sides agreed to form
two Working Groups - one on Metallurgy and the other on
Power to open new vistas of cooperation in the field of
metallurgy and power respectively.

The fourth session will be held in New Delhi in the second
half of 2006. Mr. Stanislav Stashevskiy, the First Vice Prime
Minister was appointed the Co-Chairman of the Joint
Commission from the Ukrainian side and MOS (EA), Mr. E.
Ahmad will be the Co-Chairman from the Indian side. With
the appointment of new Government in Ukraine, a new Co-
Chairman from the Ukrainian side would need to be
appointed.

Joint Business Council

The Agreement on the Establishment of an Indo-Ukrainian
Joint Business Council between Federation of Indian
Chambers of Commerce and Industry (FICCI) and the
Ukrainian Chambers of Commerce and Industry was
signed on March 7, 2000.The second session of the JBC
was held in Kyivin July 2003.
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Joint Business Forum

The Joint Business Forum between India and Ukraine has
been set up between Confederation of Indian Industry (ClI)
and the Ukrainian League of Industrialists and
Entrepreneurs. The last meeting was held in September
2003 to discuss cooperation in the fields of pharmaceutical
and chemicals, IT, Telecommunication, Finance and
Banking and Automobile Industries sectors. Cll also held
"Enterprise India 2004" exhibition in July 2004 in Kyiv on
small and medium enterprises displaying hand tools,
bicycle and auto parts. A 23-member Ukrainian delegation
from the International Chamber of Commerce visited India
on the invitation of FICCI in January 2005 and signed a
Memorandum of Understanding with ASSOCHAM. Several
Buyer Seller Meetings have been regularly held in the last
three in various sectors such as coffee, steel, handicrafts,
machine tools, chemicals etc, when Indian delegations
visited Ukraine to meet their counterparts for business
negotiations.

Since the visit of former President Kuchma to India in
October 2002, bilateral relations between the two
countries have shown a positive trend, which continued in
2003. While the Indian Minister for Steel (June 2003) and
Defence Minister (October 2003) visited Ukraine and the
Third Session of the India-Ukraine Inter-Governmental Joint

Commission met in Kyiv in July 2003, the former Foreign
Minister, Mr. Anatoliy Zlenko and Chairman of the
Verkhovna Rada, Mr. V.M. Lytwyn visited India in August
2003 and December 2003 respectively.

Foreign Office Consultations were held on May 12-13
2005 and President of India visited Ukraine in June 2005.
The Fourth Session of IUIGC is scheduled to be held later
this year. The entire gamut of bilateral relations is expected
to take on a positive trend to increase the trade turnover to
over 5 billion USD by the year 2010. |
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The Commonwealth of Independent States (CIS), a
conglomeration of nations in a hurry to catch up with
globalization, offers the right opportunity for the Indian
Information and Technology (IT) sector for expansion into
newer markets.

Information Technology or IT as it is commonly known, is
growing at a phenomenal rate in
continuous challenge to the Indian entrepreneurs to look for
expansion in the newer markets.

India, throwing

Fast developing region

Estimated to grow into a market size of $400m, the CIS
holds massive potential for investment from companies
which are keen to maximize their share in developing
markets.

Immediately after the collapse of the Soviet Union in the
early 1990s, almost11 markets in Central Asia opened to
free trade. Although these countries are still in the early
stages of building independent infrastructures, their
keenness to adopt new fechnologies shows a positive

Indian IT flrms

attitude towards growth, presenting an exciting opportunity
for IT companies poised for a high growth.

Of course, each of the countries have their unique socio-
political make up making it difficult to be treated as one
homogenous market. These countries also vary
dramatically in their economic growth and development,
their addressable market size and its openness to outside
traders.

Factors such as oil wealth affect the purchasing power of the
CIS countries and Kazakhstan and Azerbaijan have more
developed IT sectors because of their oil rich status.
Ukraine, although being the most populous country
continue to be a volatile market because of its unstable and

fragile political situation.

“Turkmenistan and Tajikistan are very late developers, and |
compare their markets to that of Kyrgyzstan five years ago or
Kazakhstan seven years ago. Kazakhstan is the most
developed and stable market with the highest standard of
living,” says Vladislav Rogovoy, managing director at CIS
specialist distributor Lightspeed, which also has operations
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in Kazakhstan and Kyrgyzstan.

Lightspeed has grown rapidly since setting up shop
in 2001, and now employs a 15 member strong
team that has picked up the rights to a number of
high profile vendors including Foxconn, Asus, ECS
Elitegroup and Micronet along the way.

Strongest markets

With a population of 15 million, a stable political
structure and a healthy GDP per capita of $2,180,
the Kazakhstan market continues to remain the
most favoured entry point into the CIS for most
entrepreneurs. The government has allocated a
good amount towards the development of its
country's IT sector, which has in turn encouraged
vendors such as Fujitsu Siemens Computers (FSC)
to make more solid investments in the country.

“Ukraine may be the biggest overall market in the
CIS, but Kazakhstan is more politically stable and
has more business opportunities and growth. We
opened an official representative office in
Kazakhstan in Autumn 2005. We have had
presence in the country since 1999 and will
continue to invest in people and business
development in Kazakhstan,” says Ekaterina
Krymova, PR manager for CIS and Russia at Fujitsu
Siemens Computers.

Other A-brand vendors present in Kazakhstan
include HP, IBM, Dell, Intel, Microsoft, Oracle, Sun
Microsystems and SAP Hence it makes sense for
the Indian IT companies to tap the growing market
now when itis opening up for the world.

Driven by its oil wealth and government's strong
investment programmes to develop its economy,
the third largest market in the CIS, is Azerbaijan
where vendors from HP Acer, Fujitsu-Siemens
Computers, MGE and Tripplite have taken
advantage of their thriving operations to leverage
their business into the country.

“We have been established since 1995 and now
have six shops and two service centres. In some
countries we estimate the annual growth at 20
percent to 30 percent. The Azerbaijani market for
our products is around $40 million to $50 million
ayear. In 2006 we are aiming to boost our sales in
the other countries of the CIS where we don't
already have business,” says Saleh Hasanov,

service manager at BestComp Group.

Oil wealth

Interestingly it is common to find resellers operating in the CIS
dealing with their neighbouring countries, particularly those in the
larger nations dealing to their smaller neighbours. The larger
resellers in the Ukraine often resell in the markets of Belarus or
Moldova, and the resellers in Uzbekistan deal in Kyrgyzstan or
Tajikistan.

In fact, West Asian countries have been having thriving relationship
with the CIS countries for a long time. Lightspeed, Empa, Asbis and
FDC are the most prominent. As an indication of the level of growth
that distributors can enjoy, Lightspeed claims it has been doubling its
CIS business year-on-year.

Doing business in Central Asia is not simply a case of turning up with
a shipment of stock. An operation needs to be carefully planned
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before it is put into practice. The first pre-requisite
is to be able to speak Russian. The CIS countries
have their own languages and the common
second language of the region is Russian, rather
than English, and this is essential for doing
business. Planning on the part of any importer is
important, as are a number of factors involved in
the physical movement of goods into and between
CIS countries. However, given the linguistic
abilities of Indians and their ability to adapt to
various working conditions, doing business in CIS
has bright prospects.

Region to region links

“Some countries have regulations which forbid the
transfer or exchange of currency, so only large,
approved companies can make import and export
transactions,” says Mami at Empa. “Only the
companies that have been there for a long time
can handle logistics issues, we have certain
selected forwarders who have been working in CIS
logistics for a long time and know the difficulties of
the region regarding borders and clearance of
products.”

The successful distributors in the CIS have been
cultivating their links into its countries for a long
time. Setting up a distribution chain into the CIS
will involve cultivating native links into it. Help may
come from A-brand vendors that are present in the
region, butthisisn't always the case.

Import driven market

Major vendor investment in the CIS is low.
Consumer electronics vendors Samsung and LG
have set up factories, and sources in the region say
that they believe HP will be one of the first to make
a major commitment to the area, but at present
there are no major vendors with PC production
facilities in the CIS, leaving most stock to be
imported to the region.

This can become a confusing issue, affected by the
central location of the CIS. There is easy access to
the region from Europe, particularly through the
Ukraine and Armenia. From the East side, there is
a route through to the CIS from China and the Far
East, and from the North are links with Russia.
Takabaev at Asbis breaks down the product

coming into Kazakhstan where the Asbis

SAMSUNG

O

operation is based as 50 percent coming from the Middle East, 30
percent directly from the Far East and 20 percent from Europe. This
means there is product flow from nearly every different pricing area
that major vendors operate; making a grey market inevitable.
Lightspeed says that it cannot deal in peripherals such as casings,
keyboards and speakers as they are undercut by products flowing in
from China; though similarly, it has the edge on other distributors
when it comes to hard drives, optical drives, VGA cards and
motherboards.

Another way into the CIS is through the growing solutions sector.
Enterprise solutions vendors SAP and Oracle have had success in the
region and projects have been kick-started by interest in electronic
government. Azerbaijan has been the first country in the region to
commit to e-government, and is in the process of developing and
introducing its first e-government portal, with Kazakhstan following
closely behind.

“The government of Kazakhstan has a need for automation of its
financial and educational institutions, customs agencies, and
ministries. In this regard, in 2004, Kazakhstan's government adopted
a program of formation of an electronic government in Kazakhstan
for 2005-2007 and allocated $400m to this project,” states a report
on Kazakhstan titled “Information and Communication Technologies
(ICT) Overview 2005" by the Business Information Service for Newly
Independent States (BISNIS).

The 13th annual Kazakhstan International Telecommunications
Show (KITEL), which incorporates the Central Asian International
Exhibition on Telecommunications and Computer Technologies was
held from 30 May to 2 June, 2006, which provided a great
springboard for distributors interested in breaking into the CIS
markets. The previous year's show attracted 20,000 visitors and had
attendees from 180 countries. [
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The 3rd International Conference “Broadband Russia & CIS Summﬁ the biggest event of its kind in
the Commonwealth of Independent States (CIS), will take place in Moscow on 21 and 22 November
2006. This event will attract some of the biggest national and International telecom operators and
broadband and wireless service providers. The Summit is orgunls‘eh by ITE, the leader of exhibition
business in Russia. Sponsors of the Summit include such companles as Winncom Technologies, SES
New Skies Satellite, Tyco Electronics, Intelsat, Juniper Networks, H'ughes Network Systems, JDSU,

ViaSat a ﬁd Globtel.

Thi's year geography of pqrhapqnfs has substantially expanded

The Conference and Summit is a fantastic opportunity for
companies to broaden their contact base and network with
Russian and CIS industry leaders.
receive first-hand information on the latest trends and
developments in the sector.

Delegates will also

Russia's telecommunications and Information Technology
market is estimated to exceed the $20 billion mark. The
broadband access market is growing at a tremendous
pace. In 2005, the market grew to 75 percent. This year's
growth is expected to exceed 50 percent.

“The Russian telecommunications industry is reaping the
benefits of a successful restructuring effort within the sector,
new telecommunication laws, and rapidly increasing
capitalization of traditional fixed line regional carriers. The
development of the broadband communication network is
one of the top priorities of the communication and
information industry. It is believed that broadband
multimedia communication networks will become the basis
for next generation networks, accelerating informatisation
and Internet development and creating a civilized
investment-attractive market environment for operators,
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producers and suppliers of equipment” said Russian
Minister for IT and Communications Leonid Reiman,

Overview of World Broadband Services

* With the increasing penetration of established broadband
technologies such as Digital Subscriber Line (DSL) service
and cable modem service, in addition to improvements in
fixed wireless broadband and satellite broadband services,
the number of broadband subscribers worldwide will
double over the next 5 years. By the end of 2010, the
number of worldwide broadband subscribers will reach 413
million.

* The broadband wireless WiMAX market is expected to
reach $5billion by 2007.

* DSL remains the leading broadband access technology. It
currently accounts for 69 percent of all broadband
subscribers worldwide.

* Based on current worldwide broadband growth rates, 3.7
million new subscribers will sign up for broadband services
each month this year.
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* In late February 2006, the total number of broadband subscribers
worldwide exceeded 200m.

Russia at a glance

* With a population of 145 million, Russia stretches across nine time
zones and is the largest territory in the world. The sheer scale of the
country, coupled with the poor state of some of the conventional
infrastructure, has made reliable electronic communications a vital factor
in Russia's remarkable 7th consecutive year of GDP growth in 2005 -
$766 billion. Russia is one of the most diverse and rapidly developing
telecom and information technology markets.

* An expanding consumer income base, political and economic stability,
as well as growing foreign investment have all contributed to the
increased growth of telecommunications and Internet services in Russia.
Investments in the country total $6.9 billion , which is an increase of 25.5
percent, including anincrease in foreign investments of $2.7 billion or 95
percent.

Russia Telecoms and IT Market Overview

* Annual growth of the telecommunications sector in Russia equals 25-
30 percent.

* There were 132 million mobile subscribers in April 2006 (an increase
of 53 percent). The mobile market is worth $10.9 billion. Market share:
MTS - 36%. Vympelcom - 34%. Megafon - 18%. UralSvyaz - 3%. Tele -
23%. Smarts - 2%. SibirTelecom - 2%. Other (including CDMA) - 2%.

¢ Non-voice services account for less than 13% of the total revenues for
mobiles. Total GPRS subscribers equals $5.8million (2005), 8 times
higherthan the previous year.

* The development of mobile communications, new generation services
and IP telephony has been among the most successful in terms of annual
growth. IP-Telephony Operators sales equalled $260M, a 53% increase.

* The digital content market is worth $450m ($310m in 2004). There are
less than 130 content providers.

* 4,500 operator licenses have been issued since 1992. 22 long-
distance licenses were issued in 2005-2006. The Communications Law
of 2003 has helped to liberalize the market.

25

* Leonid Reiman, the Russian Minister for IT
and Communications, has proposed that the
country should complete the switch from
analogue to digital broadcasting by 2015.
However, less than 50% telephone lines are
digital.

* Russia's IT market grew by 20.2% last year.
Communications technology increased by
27.8%. Revenue from electronic
communications totalled $25bn roubles, a
32% increase.

* Russia's Ministry for Telecommunications
and Information has compiled a package of
documents on establishing an investment
fund to support the IT sector. Approximately
2,000 investment proposals have been
received.

e The high growth rate of Russia's
telecommunication market has resulted in a
high demand for imported, turnkey products
and solutions. Russia currently spends more
than $2.5bn

annually on

telecommunications equipment and imports
of foreign-made products account for 60% of
the equipment market. The RF Law on

Communications (passed 01/01/2004) has
created a more transparent regulatory
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framework. The sector remains potentially one of the most rewarding for
foreign investors and manufactures.

Russian Broadband Take-Up Grows

* Having by-passed the heavy investment made by the West into what is
now an obsolete telecoms technology in the 1980 and 1990's, Russia is in
a strong position to capitalise on more recent developments in broadband
and wireless communications

¢ Revenue from Russian Internet services reached $1bn in 2005. 22% of
the population uses the Internet, with 61% of them being in Moscow. 40%
of the population is expected to be using the Internet by 2008. The
broadband Internet market in Russia is now worth $1bn.

¢ The number of broadband users in 2005 totalled 5.5m, an increase of
47%. Internet Access Services accounted for 10% of broadband revenue,
and this is expected to rise to 36% in 2008.

* Home Broadband Access: ADSL: 32% expected to rise to 2.4 million in
2006 (up 80%). Fast Ethernet: 68%. In Moscow: ADSL Market: 40%. IP-TV
dominance: 50%. Significantly, growth in broadband internet connections
is now faster in the regions than in the main cities such as Moscow and St.
Petersburg, while ADSL take-up is expected to triple this year.

* Market penetration in recent years has outstripped all predictions, with
an estimated 84% of the population now mobile users. A large demand for
main line services remains unsatisfied, and Russian companies are still
keen to develop new technologies.

* Inthe nextfew years, data transmission services and access to the Internet
will be the most rapidly increasing segment of the telecommunications
market according to the Russian Ministry of IT and Telecommunications. In
2006, the Internet market is estimated to be worth $1.8bn. In 2008, it is
expected to rise to $2.7bn, mainly due to broadband access. In 2008,
broadband will increase to 36% of all revenue from data transmission
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services.

Russia Telecom Market Prospects

¢ In 2006, the fixed line & mobile market
grew by 25%.

¢ The predicted privatisation of Svyazlnvest

broadband

will have an impact on

developmentin Russia.

* More long-distance operator licenses will
be issued.

* There has been rapid growth in ADSL
(Svyazlnvest Regional Incumbents) in the
regions (North-West Telecom,
Telecom, Southern Telecom Company,

Centre
Volga Telecom, UralSvyazinforrm, Sibir
Telecom, DalSvyaz.

* WiMAX projects have been developing at a
high rate.

e There have been commercial trials of
DVB-H.

* In 2007, payments for Radio-Spectrum,
3G will be under discussion.

Key facts about Broadband Russia
and CIS Conference

* Supported by the Ministry of Information
Technologies & Communications of Russia,
Federal Agency of Information Technologies
of Russia, Federal Anti-Monopoly Service of
Russia, and OJSC Rostelecom.

business with over 300
broadband,
wireless, satellite, cellular and IT executives
and broadband industry press and hear the
latest opportunities.

e Conduct

international & regional

* 350 delegates representing over 120
companies, 40 speakers, 50 telecom and
industry press, 25 sponsors.

* Over 50 broadband technology stands &
displays in the Conference networking area.

* Participation of following countries at the

Conference: Russia, Kazakhstan, Kyrgyz
Republic, Georgia, Azerbaijan, Armenia,
Turkey. |
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<< News

India, Tajikistan sign pact
to step up bilateral trade

India and Tajikistan have agreed to further develop bilateral
cooperation in the areas of trade, industry, agriculture,
including processing of agri-products, construction,
transport, education, scientific & technical cooperation and
tourism.

Both sides have noted that the existing volume of bilateral
trade between India and Tajikistan does not correspond to
the real potential of both the countries and deliberated
upon measures fo increase the volume of bilateral trade on
a balanced basis as well as widen the trade basket.

This is indicated in the Protocol of the Third Session of the
Indo-Tajik Joint Commission on Trade, Economy, Scientific
& Technical Cooperation which was signed in New Delhi by
G.K. Pillai, Special Secretary, Ministry of Commerce &
Industry and, Tajikistan's Minister for Economy & Trade H.H.
Soliev. The Russian Minister also called on Kamal Nath,
Union Minister of Commerce and Industry.

The Two-way trade between India and Tajikistan in 2005-06
was valued at a meagre US $ 12.09 million. This consisted

—.

of Indid's exports to Tajikistan valued at US $ 6.20 million
and India's imports from Tajikistan worth US $ 5.89 million.

In order to widen trade and economic relations between the
two countries, the Indian side held a meeting of the business
forum of both the countries during Tajikistan President's
visitto India in August 2006. The Tajik side o agreed to hold
a similar Forum in May 2007 in Dushanbe.

Both sides have underlined the importance of establishing
long-term cooperation in the field of industry and have
agreed to make efforts to achieve this goal, especially in
view of the great potential for cooperation in the
manufacturing sector in tfextiles, chemicals, construction
materials, mining and processing of light metals.
Possibilities of sefting up joint ventures in the territories of
both countries in identified areas will also be considered.

Tajikistan has requested India to support its entry into the
World Trade Organisation (WTO) and India has agreed to
extend technical assistance for helping Tajikistan with its
accession to the WTO. [
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India, Russia to use
24-satellite global
positioning system

Russia and India will use a 24-satellite
navigational and global positioning system,
Glonass, together, a spokesman for the Russian

Federal Space Agency has said.

"A Russian inter-departmental delegation will
arrive in India to coordinate the details in
October,"Igor Panarin said.

Glonass, a Russian analogue of the United
States Global Positioning System, is designed to
allow both military and civilian users around the
globe to receive signals from satellites to
identify their positions in real time. It can also be
used in geological prospecting.

Panarin said India's access to information from
and joint operation of Glonass-M and
Glonass-K satellites were discussed on the
sidelines of the Space Generation Congress,
underway in Valencia, Spain.

Two types of satellites are currently in use -
Glonass and its updated version Glonass-M.
Glonass-M has a longer service life of seven
years and is equipped with updated antenna
feeder systems, and an additional navigation
frequency for civilian users.

A future modification, Glonass-K, is an entirely
new model. Tests on Glonass-K satellites are
scheduled for 2007. They are small spacecraft
that are considerably lighter than their previous
models, which makes them less costly to put
into orbit.

Their weight also allows the use of a wider
range of carrier rockets. Glonass-Ks' estimated
service life has been increased to 10-12 years,
and a third "civilian" L-range frequency was

added.
The Defence Ministry said on August 30

Glonass will be fully deployed by 2010, when the number of satellites

will be broughtfrom the current 1710 24.

Panarin also said Russia will launch a small research satellite, Youthsat,
which is an Indo-Russian project, and an agreement on the matter could
be signed in November. "The satellite will be built in India and launched
by a Russian carrier rocket," he said.

Panarin said Igor Perminov, Federal Space Agency chief, and
Madhavan Nair, who heads India's Space Research Organization, met
to discuss progress under a contract to supply Russian-made cryogenic
engines to India's GSLV geosynchronous launch vehicles.

Russia is expected to supply seven cryogenic upper stages to India,
which originally wanted to buy the Russian technology to build the
engines domestically, but U.S. pressure prevented their delivery. India
has been working to develop a cryogenic engine forthe past 11 years.

Working to cut its dependence on foreign launch vehicles, India has had
four operational GSLV flights since 2004 using Russian engines for the
upper stage.

Welspun to set up JV with Russian steel pipe maker

Welspun Gujarat Stahl Rohren will set up a joint venture with Russian
TMK Pipe Metallurgy Company's Volga Pipe Plant for producing steel
pipes. According to the MoU signed recently, Welspun will have 40
percent stake in the JV.

With the completion of the investment plan, the JV will have an annual
capacity of 1.2 million tonnes of large pipes of 508 mm to 1420 mm
diameter with spiral and straight seams.
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A draft law proposing a new set of regulations for the
gaming industry has been introduced in the Russian
parliament recently in a bid to monitor their operations
more closely.

Introducing the draft legislation, President Vladimir Putin
proposed the new law after the Interior Ministry launched an
apparent sting operation to check the financial, tax and
sanitary-epidemiological documents of a variety of
gambling establishments in the capital allegedly linked to
the Georgian mafia.

The wave of closures of Georgian-owned casinos and
restaurants in Moscow follows on the heels of a recent
spying scandal between Russia and Georgia that saw the
arrest of several Russian officers on espionage charges.

If the parlioment passes the law, which envisions the
establishment of two types of gambling zones where

gambling will be allowed, the new rules will come into effect
January 1,2009.

The first type comprises gambling zones in residential areas.
These can be established on territory allocated for urban
and rural development. The federal government will issue

Russia
introduces
stricter law

to monitor
gambling
business

permits to gambling establishments in these areas in
coordination with local authorities.

Permits will be issued for five years and will allow each
organizerto set up one gambling facility per permit.

The second type comprises gambling zones established on
parcels of land belonging to federal or municipal
authorities not allocated for urban or rural development.
These parcels will be leased to the owners of gambling
business by the Russian government.

The draft document also outlines the requirements for
owners of gambling establishments. The owners must be
Russian legal entities that have not been created by the
Russian government or local authorities, and whose net
assets are not less than 600 million rubles (about $22.4
million).

All gambling businesses that do not meet the requirements
proposed in the draft will be shut down after July 1, 2007.
Those gambling establishments that meet the requirements
will be allowed to operate without special permits until
January 1,2009, when the new law comes into effect.
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EBRD is expanding its supp
Azerbaijan and extending a $1 millio |
microfinance institution CredAgro. A quarter of this loan -
$250.000 - is being funded by TaiwanlCDF. The loan is
provided under the Non-bank Microfinance Institutions
Framework for Early Transition Countries launched in 2005.

CredAgro, set up in 2000, is a microfinance institution with
a strong focus on agricultural and rural lending. Although
Azerbaijan in recent years has strongly benefited from oil
and oil-related business, agriculture remains the country's
second largest economic sector, contributing 14 per centto
the country's GDP and providing employmentto 40 per cent
ofthe population.

The EBRD loan is set to facilitate access to finance for this
vital sector of the economy as the funds will be on-lent to
rural entrepreneurs. This will also allow CredAgro to
expand its loan portfolio, product range and regional
network. The institution's long term aim is the
transformation into a bank which will allow it to take
deposits.

Chikako Kuno, EBRD Director for Small Business, said the
loan will support both the development of micro and small
enterprises in Azerbaijan and of the country's banking
sector. Of particular importance is the extension of

'E’xhaﬂﬁ}jmicrnfin
zerhauan
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financing to rural areas and entrepreneurs which is a key
objective of CredAgro and also the EBRD.

The EBRD's Non-bank Microfinance Institutions Framework
for Early Transition Countries aims at strengthening
microfinance institutions in the Bank's eight poorest
countries of operations. Loans are provided for on-lending
to the smallest borrowers across the ETC countries Armenia,
Azerbaijan, Georgia, the Kyrgyz Republic, Moldova,
Mongolia, Tajikistan and Uzbekistan. The facility is
accompanied by a technical cooperation framework
funded by donor governments.

Through its micro and small enterprises programmes the
EBRD has supported over one million small enterprises
throughout eastern Europe, Russia, Central Asia and the
Caucasus. The EBRD has worked with 84 commercial
banks and non-bank microfinance institutions to establish
or expand specialised micro and small business finance
units and has lent €560 million to facilitate close to €8
billion in loans to micro and small businesses in the region.

EBRD, owned by 60 countries and two intergovernmental
institutions, aims to foster the transition from centrally
planned to market economies in central and eastern Europe
and the Commonwealth of Independent States. ]

The European Bank for Reconstruction and Development (EBRD) has provided
a $20-million loan to support further expansion by Odessa-based shipping
company, Black Sea Shipping Management Co Ltd. (BSSM). Of this, $10

million has been syndicated to Bank of Scotland.

$20-min

loan to

The project envisages post-delivery financing of five new dry cargo vessels of
5,500 DWT each. The vessels will be commissioned at Kherson shipyard in

south Ukraine.

GEINED
shipping firm

As of today the EBRD has committed over €400 million to transport sector
projects in Ukraine. The EBRD is the single largest financial investor in Ukraine,
having committed to date a total of €2.4 billion across all sectors of the

country.
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Thilisi

now a regional hub

EBRD is strengthening its activities in the Caucasus by
establishing a regional centre in the Georgian capital,
Thilisi. The Bank aims to build on its successful portfolio in
the Caucasus countries, which has expanded significantly
in recent years under the Early Transition Countries
Initiative. The regional office will be headed by Michael
Davey, EBRD Director for the Caucasus, Moldova and
Belarus.

Georgia was chosen as the site of the hub because of its
favourable geographical position. “It is important to be
close to the people and to our projects. From Georgia one
can easily drive to Armenia and Azerbaijan or fly to
Moldova”, said Davey.

To mark the opening of the regional office, EBRD Business
Group Director Olivier Descamps will visit Georgia on 25
September and meet President Mikhail Saakashvili, Prime
Minister Zurab Noghaideli and representatives of the local
business community. The EBRD's portfolio in Georgia has
grown strongly since the launch of the ETC initiative in
2004.

EBRD's Early Transition Countries Initiative (ETC) whose
main objective is to increase the Bank's impact and its reach
in ETC countries which currently include Armenia,
Azerbaijan, Georgia, the Kyrgyz Republic, Moldova,

Tajikistan and Uzbekistan uses a streamlined approach to
financing medium scale private sector enterprises. The ETC
is aimed at mobilising more investment, and encouraging
economic reform. The programme has been growing
rapidly: It has increased from 18 projects worth €53 million
in 2003 to 61 projects worth €250 million in 2005, with
donor funds playing an important role as catalyst for
investment. [

Riccardo Puliti, the EBRD Transport Team Director, said recently that

this transaction is consistent with the EBRD strategy for Ukraine to

provide further support for the shipping industry, a key area in the

domestic transport sector. By signing this project the Bank has

consolidated its position of a leading lender to the shipping industry

inthe country, he added.

There is growing demand for sea-river vessels due to the growth in

export of freight such as grain, timber fertilizers, scrap and steel

products from the Azov and the Black Sea

region. The

implementation of this project will help BSSM to maintain its ability

to offer safe and reliable shipping services in the region as well as to

establish the relevant shipping standards.
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Funding for
Russian renewable
energy project

. II"‘-\ \

3 ;' m

EBRD has provided 6.3 billion roubles (the equivalent of
€185million) in long-term funding to support renewable
energy in Russia. The loan will finance a modernisation
programme which will extend by at least a quarter of a
century the life of nine power stations of the Volga-Kama
cascade, one of the country's largest sources of hydro
power.

The Bank will be the lender of record for the full amount of
the loan to OAO HydroOGK, a fully-owned subsidiary of
the main Russian power utility RAO UES, but 4 billion
roubles (€117 million) has been syndicated to nine banks
underan EBRD A/B loan structure.

£

Co-Arrangers under the B loan are: Standard Bank PLC,
Bank Austria Creditanstalt AG, and ING Bank (Eurasia)
ZOA. Lead Managers are: Calyon, Fortis SA/NV and ZAO
Raiffeisenbank Austria. Managers are: ZAO Citibank,
Credit Suisse and Banque Societe Generale Vostok.

The B loan is in two tranches, with RUB 3.15 billion (€92
million) for 10 years (provided by Standard Bank, ING,
Bank Austria, Calyon and Fortis) priced at 305 basis points
over Mosprime and RUB 850 million (€25 million),
provided by the remaining banks, for eight years priced at
275 basis points over Mosprime. The EBRD A loan is for 14
years.

In an earlier EBRD rouble syndication for the Russian power
sector, six banks last April provided a seven-year loan of
over four billion roubles to Mosenergo at a price of 275
basis points over MosPrime. The EBRD loan for Hydro OGK
sefs a new record in terms of maturities for the rouble
syndication market, now stretching to 10 years for the first
fime.

The total cost of rehabilitating obsolete equipment, mainly
turbines, generators and transformers, on the Volga-Kama
cascade is estimated at 26 billion roubles (€764 million)
and itis expected fo take five years to complete.

Hydro generation is the main source of renewable energy in
Russia, providing 20 percent of all the power produced. It
acts as the backbone of the power industry, stabilising
supplies and maintaining the reliability of the country's
entire system, as well as generating economically efficient
electricity. The government has now put HydroOGK, in
charge of developing all renewable energy resources in
Russia, including windfarms, tidal and small hydro projects.

At present the development of non-traditional energy
sources is insignificant in Russia. One of the few exceptions
is geothermal Mutnovskiy power plant in Kamchatka for
which the Bank provided a $100 million loan to RAO UES in
1998.

Together with the EBRD loan for the Volga-Kama cascade
refurbishment, the EBRD has secured grant financing to
develop a regulatory framework for renewable sources of
energy in Russia from the Spanish government. This grant of
€165,000 will assist in the development of a regulatory
framework for windfarms in Russia.

Once the reorganisation of HydroOGK has been
completed, including through the consolidation of a large
number of hydro power plants, it is due to become the
largest power generating company in Russia and the world's
second biggest hydro generating company after Hydro
Quebec in Canada with an installed capacity of 23.3
Gigawatts (GW). [

Indo-CIS Business ) July-Sept 2006



has decided to install a new sunflower oil refinery with a capacity of 200

H i g h E Il. B I..E d it tons per day, rather than the previously planned 100 tons per day. In the

last year Turkuaz' market share has increased from less than 3 to more than

fur Kﬂzakh VEg. 15 per centin Kazakhstan.

The company, which is a 90 per cent-subsidiary of the Saudi Arabian

'I f' company Afia International Company (previously Savola Edible Oils), and
UI Irm the EBRD have been partners since September 2005 when the Bank

extended a $16 million loan to the sunflower oil producer. As sunflower oil

production in Kazakhstan is still small compared to Russia and Ukraine the
potential is strong. Turkuaz' growth over the past 12 months has confirmed
this assessment.

The extension of the new refinery, located in the Aktobe region in western
Kazakhstan, will also strengthen local agricultural producers. The
company's target is to eventually purchase at least 50 per cent of the
sunflower seed locally. The Bank is working with Turkuaz to provide
technical assistance for the training of farmers. State of the art packaging,
marketing, labelling and product development will raise the standards of
retailers and distributors.

Giles Mettetal, EBRD Director of Agribusiness, said the Bank was proud to
support the successful expansion of an innovative company with a clear
vision and a long term strategy for the region. It is one of the EBRD's
strategic aims to unleash Central Asia's strong potential in sectors like
agribusiness.

Turkuaz Edible Oil Industries was established in 2003. Afia International
Company, a leading producer in Africa, the Middle East and central Asia

where it operates in more than 8 markets, bought a 90 per cent stake in
TEQI in October 2004 and has invested $20 million since. Afia
International Company is a subsidiary of the Savola Group, a major Saudi

EBRD is increasing a $16 million loan
provided to sunflower oil producer Turkuaz
Edible Oil Industries by $4 million to support , .
. ) i Arabian food and retail company.
the company's further expansion in

Kazakhstan and neighbouring Central Asian Since its establishment in 1991 the EBRD has signed 296 transactions

markets. Due to strong demand the company worth €4 .3 billion in the agribusiness sector alone. [

Investment in Russia's fixed capital will double to 7.127 trillion rubles ($267 billion)

InVE stment In by 2009, Russian finance minister Alexei Kudrin has said.

Russian "Investment in our economy is seeing a steady growth. It will double by 2009,"
Kudrin said.

He said 3.534 ftrillion rubles ($132 billion) had been invested in Russia's fixed
capital in 2005, and the figure is expected to be 4.328 trillion ($162 billion) for

economy to

2006, as high as 5.190 trillion ($194 billion) for 2007 and 6.089 frillion ($228

dDUhIE hy billion) for 2008.
2”"5 Kudrin said investment growth would encourage modernization at Russian
enterprises. |
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Support to Georgia

water supply scheme

EBRD is supporting key improvements of the water supply in
the two Georgian cities of Kutaisi and Poti with a €3 million
and €2.5 million loan respectively. Together with grant
finance and Technical Cooperation funds the loans will
finance significant investments in both cities to enable 24
hours water supply. The water and wastewater infrastructure
in Kutaisi and Poti is in urgent need of rehabilitation and
renewal.

In Kutaisi, Georgia's second largest city with 185,000
inhabitants and located in the west of the country, the
project includes the rehabilitation of well fields and
transmission  pumping rehabilitation  of
reservoirs and the supply network and the installation of

stations, the

meters in all households. Most of the local water supply and
wastewater collection system was built in the 1930s and
today 80 per cent of pipes and wells are almost fully rusted
and unusable. The EBRD will provide a €3 million loan to
the Republic of Georgia for on-lending to the local water
company Kuttskalkanali, which is fully owned by the city.
Total project cost will be €12.5 million.

Water supply is also a serious problem in Poti, located on
the Black Sea in western Georgia, the country's largest port
and the shortest route from central Asia to Europe. Today
the city's 45,000 inhabitants receive water for only six hours
every other two days. A €2.5 million EBRD loan to the
Republic of Georgia and on-lent to the local water
company Tskalkanali will be used to construct a new 47

Russia reports
output rise in

natural gas & coal

£8

kilometre water pipeline, for the rehabilitation of the existing
water network, constructed in 1939, and the installation of
meters in all households. Total project cost will be €12.3
million.

Thomas Maier, EBRD Director for Municipal and
Environmental Infrastructure, said the investments will help
Georgia to overcome one of the country's most pressing
concerns. The steady supply of clean water is a precondition
for other ambitious rehabilitation projects. With the
combination of an affordable loan with donor grantfinance
and extensive Technical Cooperation a tailor-made
approach to fulfil the needs of countries like Georgia has
been put into place which will safeguard the projects'
success.

The projects benefited from EU grant funds for preparation.
Capital grants will come from the Swedish International
Development Co-Operation Agency (SIDA), the US
Millennium Challenge Corporation and the European
Union Water Initiative. TC funds will be provided by SIDA
and the ETC Fund. ]

Russia has produced 432.9 billion cubic meters of natural gas in the first
eight months of 2006, up 2.6 percent over the same period last year, the
Industry and Energy Ministry has said.

Russian energy giant Gazprom [GAZP] increased output in the reporting
period by 0.8 percent, to 363.5 billion cubic meters, accounting for

about 84 percent of total gas production (85.5 percent last year).

The ministry said Russia's coal production in the same period grew 4.5

percent, to 198 million tons. [
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Bank

Bank of Georgia, Georgia's No.2 bank by assets,
has said that it had set a price range of $15.0 to
$17.5 per global depositary receipt and plans to
raise up to $155 million (82 million pounds) when it
lists on the London Stock Exchange.

'"The price range has been set at between $15.0
and $17.5 per GDR. The size of the offering is
expected to be up to $155 million," the bank said in
a statement.

It said the bank's market capitalisation was
expected to be between $350 million and $425
million. Bank of Georgia appointed ING Bank to
run its planned offering of GDRs, the first by a
company from the Caucasus state. ING will act as
global coordinator, lead manager and sole
bookrunner for the GDR offering on the London
Stock Exchange, while Bank Austria-Creditanstalt

will be co-lead manager.

JSC Galt & Taggart Securities, Bank of Georgia's
investment banking subsidiary, will be a selling
agent. The IPO is expected to be held in December
and to include an offering of new shares to fund the
bank's development.

"The offering is a combination of new share
issuance by Bank of Georgia to fund acquisitions
and growth in operations as well as sale of existing

£
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to raise
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shares by certain selling shareholders," it said.

The bank said it increased authorised capital by
5,552,210 shares.

"As for November 14, 2006, the Bank had
authorised share capital of 25,335,619 ordinary
shares and issued capital of 16,890,413," it said.
"The offering on the London Stock Exchange will
help us strengthen our position as a leading
universal bank in Georgia, broaden our access to

the international capital markets and diversify our
shareholder base," said CEO Lado Gurgenidze.

The stock offering comes at a difficult time for
Georgia after a spying row led Russia to impose
trade sanctions that are expected to dent economic
growth. But the pro-western government of
President Mikhail Saakashvili, in power since 2004,
has won high marks from investors for pursuing

bold market reforms.

Bank of Georgia has a 22 percent share of
Georgia's retail banking market and serves
300,000 clients through its network of 92
branches. Gurgenidze took the helm in 2004 and
Bank of Georgia in May sold shares to a group of
foreign investment funds. The bank is now around
70 percent owned by institutions-including Firebird,
East Capital and Finasta. [
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[maBHaga CTtaTbs

ycnex MHAMUCKO-PYCCKOro
ABYCTOPOHHEro Toprosoro
CcorslalieHus AoJHKEeH
npuHecTtu 10 6uNMoOHOB
aMepUKaHCKUX

ponnapos k 2010 roay.

2 |

Bu3ut Bnaaumupa lNyTtuHa nponBuHeT

Bceobliee CornaweHume 06

dkoHoOMMuYeckoM CoTpyaHMUecTBe.

Ot [eB Bapam.

B sHBape 2007 roga COCTOMTCS OTBETHbIW BM3UT npe3mpaeHTa Poccuiickon denepaummn
Bnaammupa lNytuHa. 3a AoBa Mecsiua Ao npuesaa NyrtuHa B Horo-[lenn BepxoBHbIe B/IaCTU
MHamn n Poccum B CpoYHOM nopsinke paspab6artbiBaior Bceobuiee CornaweHue o6
9KOHOMMYECcKkOM COTpyaAHNUYECTBE, KOTOPOE Y)Ke MOXXHO OTMETUTb Kak ouepeaHON BUTOK B

OTHOLWWEHUAX TpPpaaULMOHHbIX COHO3HUKOB.

CornawexHue HaMepeBaeTCse OXBaTUTb

60/blUYI0 pa3HOO6PA3HOCTb TOBAapOB M YC/IYr, a TakK)Ke ABYCTOPOHHME MHBECTULMWN B

KJTIO4YEBbIX OTPacnfAX.

O6beanHEHHas nccneaoBaTenbekas rpynna no Toproene
M WHBECTMUMSAM B HacTosllee BpeMs u3ydyaer
BbIMOSIHUMOCTb ABYCTOpOHHero CornawexHunss o6
JKoHoMMyeckoM COTpyAHMYECTBE, PEKOMEHAAUMM
KOTOpOW OXupaalTcst B 6nvdkaiee BpeMs. ITU COBETbI
npnobpeTyT ¢OpManbHOCTL MO3XE, B JMUAX ABYX
rocyaapcts. MpaBuTenbcTBa 06enx CTpaH HaAeTCs, UTo
[BYCTOPOHHEE TOProBOe U MHBECTULIMOHHOE COrflalleHne
6yaeT 60/1bLUMM YCMEXOM ANS ABYX CTPaH.

B HacTosilwee Bpemsi Poccusa 6orata 3anexammn HedbTn u
OHa SBNAETCA NOTEeHUMabHBIM MHBECTOPOM, OCOBEHHO C
WHAWMNCKOW TOYKW 3peHns. Takxke MHANACKME SKCTOPTEPSI
TOBapOB HacTpOeHbl Ha MpubblIb OT pbiHKa Poccuu.
PoccuiickmMin Hay4HbIM MpOrpecc AokasaH M [OroBOp O
HayKe W TEXHOMOrusX MOXeT JaTb POCT pPasBUTUMIO
MHAMACKMM Hay4HbIM MCCNefoBaHUAM U pa3paboTkam. C
CBOIO ouepefb Poccvsi MOXET yBeNMYMTb CBOM OMbIT B
MHGDOPMAUMOHHBIX TEXHOMOMUSX W NPOrpamMMHOM
obecreyeHnn 3a CYET MHAWMMCKUX KOMNEr, KoTopble B
HacTosiLLee BpeMs SBMSIOTCS NepBbIM 0bLLENPU3HAHHBIM
3a nocneaHee BpeMsi MUPOBbIM SIMAEPOM.

Bceobuwee CornaweHme 06 DKOHOMMYECKOM

£

CoTpyaHuyecTBe Mexay WUHanelt n Poccueli HECOMHEHHO
[AcCT HYXHbIA TOMYOK AN [ABYCTOPOHHEN TOProBsu,
KOTOpas 3HayuTeNnbHO CHU3MNAcb 3a nocnegHue
HecKosbko neT. UHanicko-pycckas Toprosnsi B 2004-2005
rogax coctasuna 1,8 OMAIMOHOB aMepUKAHCKUX
AONNapoB, M3 KOTOPbIX MHAWMMCKWUIA 3KCnopT B Poccuto
coctaBun 597 MMNNMOHOB aMepUKaHCKNX A0NapoB, B TO
BpeMsi Kak uMmMnopt u3 Poccum 1265 MunnnoHos
aMepuKaHCKUX Aaonnapos. B HacToswee BpeMms
m3nyecknin 06bEM ABYCTOPOHHEN TOProB/M OYEHb
HWU30K, Y4YMTblBasi MOTEHUMAN, KOTOPbIM MOXeT ObiTb
ncnonb3oBaH. Oba rocyaapcTBa OCO3HAKOT 3TOT akT ,
MO3TOMY OHW pa3paboTany aMbULMO3HbIN MiaH AoXo4 OT
KOTOpOro JAosxeH cocTtaButb 10 6unnuoHos
aMepuKaHckux aonnapos k 2010 roay, npeaenbHbli CPoK
KOTOPOro 3aKaHUYMBAETCS MO NPOLIECTBUM MOCNEAYHOLLNX
YeTbIPEX AeT. DTO O3HayaeT, yTo 0b6e CTpaHbl AO0/MKHbI
NMpMBECTU [BYCTOPOHHeEe corfalleHne B AeicTBue
9HEPruYHO M CefoBaTeNbHO caenaTh BCé Heobxoammoe
ANS WMPOKOro Amana3oHa Bceobuero CornaweHus o6
SKOHOMMYeckoM CoTpyaHUYecTBe.

VMHAWICKOe NpaBUTENbCTBO OBGECMOKOEHO CHUKEHUEM
3KcropTa B Poccuio v XKenaeT yBennuuTb TOProB/o Co
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[maBHaga CTtaTbs

CBOEIN CTOPOHbI. Y>ke NPOBOAMIICS PSA ABYCTOPOHHMX NEPEroBOpOB C
POCCUICKMM nNpaBuUTENbLCTBOM B MockBe. Cneayiowuin psig
[BYCTOPOHHMX MNEpPeroBopoB COCTOMTCS B HOs6pe WM Hadvane
aekabps.

B nmpeabigywme roabl, BO BpeMs pacnaga 6biBwero COBETCKOro
Coto3a B 1991 roay MHAMCKMIA SKCMOPT B TOT pervoH 1 Poccuto 6bin
MPOAMKTOBaH UHANWCKMMM CTpaTErMyYeCcKnMm

MHTepecaMy M 6bl1 HaMepeH BO3MECTWUTb AOJITOBbIE MaTeXM 3a
MMMOPT 060POHHbIX TEXHOMOMNIA 1 3anacHbIX AeTanei.

Toproena Mexay QABYMS rocygapcTBaMy cokpaTuiacb Ha
onpepenéHHoe BpeMs nocne pacrnaga Cosetckoro Cotosa.
CTaTMCTMKa MOKa3blBaeT HEYCTOMUMBLIA rpaduK CcorfacHo
®epepaunm NHaniickmx OpraHusauuii no IKCMNopTy  WMHAWMACKUN
3KCMOPT B POCCUIO YMEHbLUWIICS 3a NOCNeaHee AecaTuneTve. JKCnopT
BblpoC npuMepHo Ha 17 npoueHToB B 1997-1998 rogax no
cpaBHeHMto ¢ 1996-1997 u cHu3uncs B nocneaytowem 1998-1999
rogy C HeratuBHOW OTMeTkoW (26 npoueHToB), B 1999-2000
MHOMACKMIA 3KcropT B Poccuto onstb Konebancs Ha ypoBHe
NPpUMEPHO paBHOM 34 npoueHTaM, a MOTOM YMeHbLuMca A0 6
npoueHToB B 2000-2001, 10 npoueHToB coctasnsin B 2001-2002 1 11
npoueHtoB B 2002-2003 ropy. [lMotom onate B 2003-2004
HeraTuBHbIA POCT Obl MPUOCTAHOBNEH W MWHAWMNCKUIA 3KCNOpT
noka3sasn NosoXKMTeNbHYH OTMETKY NpuMepHo 1,5 npoueHTos. K 2005
rogy HeratuBHbIA pocT 6bl1 6onee 15 MpoueHToB. UHAMACKWINA
3KCnopT B Poccuio No cpaBHEHWUIO C MHAWMNCKMM MUPOBBIM 3KCMOPTOM
CHU3WCS C 2,7 NPOLEHTOB B TeveHun 1997-1998 fo 0,7 NpoueHToB B
2004-2005.

B nocnegHune mecaupl MHamMa n Poccus npeanpuHAnM MonbiTKy
MCNpaBuUTb TOProBYyKD CUTyauuto B Jlyyllylo CTOpPOHY. Ha
CErofHAWHMA AeHb 06a rocyaapcTBa OCHOBanM OObeAMHEHHYIO
nccnefoBaTenbCKyo rpynmny, KOTopas AO/MKHA HAanMcaTb NporpaMmy
NPUBOASLLYIO ABYCTOPOHHIOI TOProBIto K npubbiav B 10 6unnnoHos
aMepUKaHCKUX gonnapos k 2010 rogy. K cpaBHeHMto MHAuS 1 Kutai
JOCTUINM OTMETKM 18 OMNIMOHOB aMepuKaHCKUX [A0NnapoB B
[BYCTOpOHHeii Toprosne B 2005 roay.

B nobaeneHue k nonbiTkam npasutenscTea, FIEO B3snmn nHMumaTmey
OopraHuM3oBaTb MHOrOTOBApOBYIO BbICTaBKy B MockBe M CaHKT-
Metepbypre B 2006 roay aAns Toro, YTobbl NoaaepXKaTb * MHANACKYIO
TOproByt0 MapKy ” M [OHECTU A0 POCCUICKOro pbiHKA MOHUMaHWe
MHAWWACKMX ToBapoB M ycnyr. FIEO npuBeTcTBOBan MHAMMCKOE
opgobpeHne o BCTynneHun Poccum B MupoByio Toprosyto
OpraHusaumto (MTO). WHamMa wn Poccusi MpUHSAM  COBMECTHOE
0653aTenbCTBO  ABYX CTpaH YBENWMYUTb CBOKO  [ABYCTOPOHHIO
Toproe/ito Ao 10 6unInMoHoB aMepuKaHCKmx Aonnapos k 2010 roay.

C poccuitckuM BCTynneHneM B MTO, MHAMS Hadvana NoAroTOBKY K
aHanM3MpoBaHUIO BO3MOXHOCTM pocCTa 3KOHOMWUYECKOTrO
CoTpyaHu4yecTBa € Poccuelt BeaylieMy K CBOGOAHOMY TOProBOMY
cornawemio (CTC).

MpaBUTENLCTBO 61710 06ECMOKOEHO YNaAKOM MHAUACKOrO 3KCNopTa B

Poccuto, M ceiyac nnaHupyeT NpeanpuHsTb
MOMbITKX MO YBENNYEHUIO TOProBOW KOP3MHBbI.
MHAnickoe NpaBUTENbCTBO YXKe MPOBESO OAWH
psifl NEeperoBopoB C POCCUIACKOW CTOPOHON B
MockBe. Cnepywouwune neperosopbl,
BO3rNaBnsieMble MUHUCTpoM Toprosan [ K
Munnan nponayT B 6nvxaliluee Bpems.

Ons Toro, u4Tobbl nNpubaBuTb 6GONbLIYIO
3Ha4YMMOCTb K wuMewwmmca 10-12
3KCMOPTUPYEMBIX E€AMHULL OXMAAETCS, 4TO
6yfAeT BbLINOSIHEHO WCCNEfOBaHME pblHKa WU
NpoOABUWXEHMWE TOoBapa Ha pblHKe.
MpaBMTENbCTBO TakXe MblTaeTca HaluTu
MPUUMHY B HU3KOM BHEAPEHUM WHAMKCKMX
ycnyr B Takux cdepax, kak MHOOPMaLMOHHbIE
TEXHONOrMM W 3ApaBOOXpPaHeHWe Ha
POCCUINCKOM PbIHKE.

MpaBMTENbCTBO TakXe pewnsno 6onblie
CKOHLIEHTPMPOBATbLCS Ha AParOLEHHbIX KaMHSIX
M IOBEJIUPHbIX YKpaLEeHUsIX, TEXHONOrmu
NMPpOM3BOACTBA NWULWEBLIX MNPOAYKTOB,
aBTOMOOUMbHbLIX COCTaBHbIX YacTsx,
HaHoTexHoMormm u 6GuotexHonornm. 3ITu
npunaraemble yCUnus akTUBU3UPYIOT CEBEPHO-
tOXKHbIN KOPMAOP, KOTOPbLIN MPOXOAWUT 4Yepe3
MpaHckuin nopT baHaep A66ac. B HacTosiwee
BPEMSI He MHOrMe 3KCMOPTEPbl WCMOMb3YT
3TOT KOPOTKUIA NyTb. MPaBUTENLCTBO 3asBUSIO,
YTO YyBEnuyeHue Toproenau c Poccueit yepes
3TOT NyTb MOMOXET WHAWWACKOM NpoAyKLMM
npoaenaTb AOPOry Ha LEeHTpasibHO-a3naLkui,
3anafiHo-eBPOMNECKMUIN U KUTANCKMIA PbIHOK.

B 2005-2006 roay MHAMNCKO-PYyCCKasi TOProBst
Bblpoc/ia Ha 41 npoueHT n gocturna 2,75

6UNNMOHOB. U3 3TON CyMMbI MMMOPT M3 Poccum
cocTtaBnan 2 OWANIMOHA aMepUKaHCKUX
[ONapoB, B TO BpPeMs Kak 3KCnopT B Poccuto
HacuyuTbiBan TONbKO 733 MWANMOHA
aMEepUKaHCKNX AonnapoB. YaobpeHus, ctanb u
XXeneso CcocTaBuauM 6onbwyw YacTb
WHAMMCKOro UMMOPTa, B TO BPEMSI Kak MPSIHOCTM
N nekapCTBEHHble cpeacTBa obpasoBanu
60/1bLUYI0 YaCTb 3KCNOpPTa.

CII rnaBa WHTEpHaUMOHaNbHON TOProBoW
nonutukn T C BuwsaHac 3assun: “B npoLuiom
rogy 6bin 3aMeYeH HeraTMBHbIN POCT 3KCnopTa
B Poccuto. MHorme wHAMICKME 3KCMNOPTEPSI
“Menu npobnemMbl C HEAOCTAaTKOM MOHUMAHUS
OTHOCUTENIbHO NPEnsiTCTBUN B YCITOBUSIX
TaMOXXeHHOro aoroeopa”.
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JHepreTuyeckoe cimsiHue
B Ala/ibHEULLUEM MOXKeT
noaxoBaTb
WHAWWUCKO-PYCCKUE CBA3M.

- NpemMbep MUHUCTP MaHMoxaH CUHrX.

Poccuiickmini npesnaeHT Bnagumup TyTWH BCTPeYancs C WMHAUMACKUM
npemMbep MWHWUCTPOM MaHMoxaH CUMHrX, KOTOpbl Mpubbin B CaHKT-
MeTepbypr Ha NEPEroBopbl Ha BbICLLEM YPOBHE BosbLuoi BocbMEpkM no
MPUrnalleHno pOCCUINCKOM CTOPOHbI B utone 2006 roaa. Jinaepbl AByX
CTpaH B35iIM MepepbiB AN PaCCMOTPEHUS] ABYCTOPOHHUX OTHOLLEHWIA
mexay Poccvein v UHAMEN v onpeaennnu, 4YTo 3SHEepreTuyeckue,
obpasoBaTefibHble U 34paBOOXpaHUTENbHbIE cdepbl MNpPeaocTaBnsioT
06w HTepec.

KniouyeBble ob6nactu auckyccuit Ha bBonblion BocbMépke 6blin Mo
CTPYKTYpE 3HepretTuyeckoi 6e3onacHoCcT, obpa3oBaHUO U Bopbbe C
WH(EKLMOHHBIMM 3a60/1€BaHNSIMN.

N

w

C yBaXeHMeM K 3SHepreTuyeckom
6e30nacHOCTU Mbl OXuAaeMm
cbanaHCUMpOBaHHbI  J0OX0A, KOTOPLIN
OTpa3uT NpouW3BOAMUTENEN MU
notpebutenein. 3aecb ecThb
HeobXxoaMMOCTb B 00AYMbIBAHUM MyTel
yBenuyeHns CcTabunbHOCTU M
NMPeAcKkasyeMoCcTM Ha 3SHEepreTUYecKoM
pblHKe. C TOYKW 3peHus IHEPreTUYeCcKoro
coctaBa Cc bonee 3HauWUTENbHOW [onei
A0EPHOW 3HEprMM W BO30OHOBIEHUS
BaXKHbl. HaM HyXHO MexayHapoaHoe
COTPYAHMYECTBO B MUPOBOM pa3MeLLeHUN
M pacnpoCTpPpaHEHUU DHepPrum
uenecoobpasHo. Takxe HaM HYXHO
COTPYAHWMYECTBO B  HWU3KOYrNEPOAUCTbIX
TexHonormsx . MHaus urpaet CBo posib B
[enasi 3TM npeobpasoBaHms -

Ckasan xypHanuctam [lpembep
MUHUCTP CUHIX.

“DHepreTrka 3TO K04 U3MEHWUTb Hallu
9KOHOMMYECKME OTHOLLEHMs. Poccusi ogHa
13 caMbIx 60bLUMX CTPaH MOCTABLLMKOB U
MHams opHa v3 camblx 60MbLUMX CTpaH
notpebuteneii. Mbl WHBECTUPOBAM
HeCKoNbko OMNIMOHOB [0ONNapoB B
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[maBHaga CTtaTbs

CaxanuH-l n Mbl Xenaem MHBECTMPOBATb 6Oblle, ecnu
MO3BOJIAIT BO3MOXHOCTW. 3[1€Cb €CTb HeOorpaHWUYeHHbIN
noteHuman ans NHaum n Poccum, Kak ans BEMKONENHbIX

NONMTUYECKUX MapTHEPOB, Ppas3BWUTb CUJIbHOE
3HepreTnyeckoe NapTHEPCTBO."-CKa3as OH.

CWHrx ckasan, uto AAepHasa CUa B rpaXXaaHCKMX MPOEKTax

npeanaraer 60nblMe BO3MOXHOCTM ANS pa3peLleHunst
NONUTUYECKMX Npobrem.

MpUBETCTBYS PYCCKMX WHBECTOPOB B WHAMIACKOM
WH(PaCTPyKType pa3BuTUsi, OH ckaszan: ” d gymato, uto-
TO A0/MKHO 6bITb MPEANPUHATO B brvkalillee Bpems Ans
TOro, YTobbl 06NErunTL MEXAY ABYMS CTPaHaMM ieNoBble
noesakn. Tak Kak TeKyLMiA BU3OBLIN PEXuUM SIBASIETCS
NpensiTCTBMEM AJ1s1 Pa3BUTUS AEN0BbIX KOHTAKTOB "

3apaBooxpaHeHue.

OH ckazan, 4to WMHAMS sBnsnacb MMPOBLIM MECTOM
Ha3HaYEHWs BbICOKOKBAINMULMPOBAHHOMO 1 HEAOPOroro
neyeHus. BaxkHbIM pesynbTaToM 6bI10 TO, YTO MHAMS
uMena [AoCTyrn KO BTOPOMYy W TPETbEMY MOKONIEHMIO
NeKapCTBEHHbIX MPenapaToB Mo NpUeMIeMoN LeHe.

“MokpoBuTeNbCTBO IPR He A0OMKHO NPMBECTY K OCHOBHOM

MOpanibHOM KparHen HeobxoanMocTn obecnedyeHus
YHMBEpCanbHOro [AocTyna K JiekapcTBaM Crnacarowmm
XW3HB"- ckazan CuHrX.

oBopsi 06 06pa3oBaHMM OH CKa3as, YTo MHAMS NpuHana
0653aTeNbCTBO AOCTMYb MOCTAaBMIEHHON 3ajauu

Bnagumup NyTtuH 6yaer NnOYETHbIM
rocteM Ha MHAMUCKOM Nnpa3aHOBaHUM
aHa Pecnybnuku B sHBape 2007 roaa.

Mpe3unaeHT Poccuiickoit deaepaumm Bnagummp MyTuH 6yAeT NOYETHLIM
rOCTEM Ha MHAMMCKOM MpasaHoBaHUM AHsl Pecrnybnuvku B siHBape 2007
roga. [pembep MUHMCTP MaHMoOXaH CWHrX, KOTOpbIA 6bln  Ha
neperoBopax bonbLioli BocbMépky B CaHKT-IMeTepbypre Kak NOYETHbIN
rocTb, NpUrNaWeéHHbIi Bnagummpom [MyTuHbIM B uione 2006 roaa
CKasan, 4YTO CWIbHbIA MnaH ABYCTOPOHHEro coTpyAHWYecTBa Oyaer
3aBepLUEH 3a ABE Heaenn Ao npuesaa npesvaeHTta Poccun Brnagummnpa
MyTuHa.

Bo Bpemsi Bu3uTa B Poccmio npembep MUHUCTP CWMHIX BCTpedyasncs C
rnasamMm Poccum n Kutas. OgHoBpeMeHHas Bctpeva MHamm, Kutas m
Poccum kak Ba)KHOW 3KOHOMWKM a3naTCKOrO PervoHa 6biia ofiHUM U3
BblAalolMXcs cobbiTuiA 21 Beka. Ha npollefllen BCTpeun Tpu
rocyAapcTBa Onpeaesnvan WeCTb KntoYeBbIX cdep ans bonee 6m3koro
CcoTpyaHM4YecTBa. B 3Tu cdepbl BXOAMT: 3HEpreTuka, rpaxaaHcKast
aBuMauusi, 6MOTEXHONOrnMM, WHMOOPMALMOHHbIE TEXHOOrUKU,
JIEKApCTBEHHbIE NMpenapaTthbl U (hMHAHCOBbIE omnepaumn. S noaYepKHys
Ba)XHOCTb ObICTPOro NPOABVKEHUS BNEPES MO Pa3BUTUIO KOHKPETHOIO
npoeKTa COTPyAHUYECTBa.
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[maBHaga CTtaTbs

“obpa3osaHue ansa Bcex”. BceMypHas nonbiTka 6biia 6bbl
CyLLecTBEHHa M npuBena bbl K MOSIHON rpaMOTHOCTU B
pa3BMBalOLIMXCS CTpaHax, a@ TaKXKe K TOBbILEHUIO
MacTepcTBa, 406aBU/ OH.

MpeMbep MUHUCTP CUHIX CKasalsl, YTo B HacTosiLLee BpeMs
SKOHOMMYECcKass OCHOBa CTpaTernyeckux
B3aMMOOTHOLIEHU Mexay WHavei n Poccuelt He Tak
CUJIbHA Kak AomkHa 6bITb. “Hall roaoBoi ToBapoobopoT B
HacToslwee BpeMss cocTaBnsgetr 2-3 6unamoHa
AMePUKAHCKNX A0S11apoB, KOTOPbI O4YEeHb HU30K, UCXOAS
13 NoTeHLMana NHAUMCKOM U POCCUINCKON SKOHOMUKM. Mbl
HafeeMcs MOAHATb YPOBEHb ABYCTOPOHHEN TOProB/u [0
10 6MNNMOHOB aMepUKaHCKMX A0M1apOB - 3a5BMI1 OH.

[BYCTOPOHHAA 06beAUHEHHas uccreaoBaTeNbCcKas
rpynna Mexay MWHUCTpaMu TOProenuv [AByX CTpaH
cobpanucb ana Toro, 4tobbl MpoaHanM3MpoBaTb MyTU
YBESIMYEHNSI [ABYCTOPOHHEN TOProB/M, 3KOHOMWYECKOrO
COTPYAHMYECTBa U obnerdyeHust noanucaHus Bceoblero
CornalueHus 06 IkoHoMu4yeckoM CoTpyaHMUYECTBE.

Poccus oavH 13 BeayLMx MUPOBLIX MOCTaBLUMKOB afiMa3oB
M XOpowo W3BECTHO, 4TO MHLI,VI;I cunbHa B obnactu
anMasHol 06paboTku. M3 3TOro KOHTEKCTa SICHO, YTO €CTb
60/bLLION NOTEHUMaN Ans 3KCnopTa anmasoB U3 Poccum
HanpaMyto B WHAn un angd ob6beaAUHEHHOrOo
KOMMepYeCKoro NpeanpusTus, KOTOPOE COCTOUTCS Mexay
KOMMaHuaMK [BYX CTpaH no obpaboTke u npoaaxe
anmas3os.

CuHrx ckasan, uto B 060pOHHOM COTpyaHM4YecTBe Poccust
M WHAMSA NOAAEPXUBAKT €CTECTBEHHYID CTpaTervio
B3aMMOOTHOLIEHUI MeXay [AByMs CTpaHamu. Poccust
rNaBHbIM NOCTaBLUMK 060POHHONM Npoaykuun B MHauto. B
HacTosilee BpeMs okono 10 6MNIMOHOB aMepuKaHCKMX
[ONNapoB CTOAT KOHTPaKTbl, KOTOpble HaxoAasTCs B
Pa3NNYHbIX CTAANSX PA3BUTUSI.

“Mbl XefaeM B [JafbHeMleM pasBuBaTb 0BOPOHHOE
COTPyAHNYECTBO U UMETb HE TOJIbKO B3aMMOOTHOLUEHUA
nokynaTenb-npoaasel. Mbl XenaeM 06beAMHUTBCS B

nccnenoBaHuK, AvsaiiHe, pa3paboTke, NMPOM3BOACTBE U
npoaaxe, a Takxe 3T0 CONMU3NUT HaluM CTpaHbl B BOEHHOM
OTHoOlLEHWUM. PakeTa BpaxMoc - npekpacHbii npuMep
NnpeacTaBNSAOWNA  UCKYCCTBO B FOCYAapCTBEHHOM
OCHaLEHMKN, MpUMEp TOrO Yero Mbl MOXEM A0BUTbCS
paboTas BMecTe”- ckasasn OH.

CornaweHwue o 3awmte IPR B BOEHHO-TEXHWYECKON 30HE
6b710  MoAMMCAaHO BO BpeMst MpebbiBaHUS MpeMbep
MUHUCTPa CuHrx B MockBe B Aekabpe 2005 roga. 370
AO/MKHO B AasfibHENMLWEM MOBLICUTb KayecTBo 6yayliero
060POHHOMO COTPYAHMYECTBA MEXAY ABYMS CTPaHaMu.

Mexay MuUHUCTpaMu ToOproBnu 6blna co3paHa
[BYCTOPOHHSAS 06beanMHEHHasa uccnefoBaTeNnbCKas
rpynna Ansg pacCMOTPEHUS MNyTU YBENMYEHUSN
[BYCTOPOHHEW TOProB/n U 3KOHOMUYECKOro NapTHEPCTBa
M cnocobCcTBOBaHMIO noAanucaHus BcecTopoHHero
CornaweHuns 06 3SkoHoMuyeckoM CoTpyaHUYecTBe.
Poccusas siBnseTca ofHUM K3 BedywmMx MNOCTaBLUMKOB
anMas0B, a /iHaMS WMpoKO M3BECTHa B Mx 0bpaboTke. B
3TOM KOHTEKCTe eCTb 60/IbLLON NoTeHUMan Ansl 3KCropTa
anMazoB n3 Poccum B UHAMO v ans o6beanHEHHOro
KOMMepYeCKoro npeanpusaTusi, KoTopoe 6yaeT co3gaHo
MeXAy KOMNaHWAMM Halnx ABYX CTpaH, npeanpusitue 06
anMasHol 06paboTke 1 peanu3aumm.

CUHrX TakXe cKasas, 4YTO MOAAEPXKMBAET LUMPOKYIO
ocHoBy pedopM O6beaUHEHHbIX Hauuin, HO 6bin
ybexpaéH, uto cTpykTypa CoBeTa besonacHoCTH yctapena
N €Cnn OHa He byaeT M3MeHeHa Ha COBPEMEHHYIO Ntobble
pecopMbl 6yayT HeaaekBaTHbIMU U HE3aBEPLLEHHBIMMU.

“Mwup 2005 roga He MoxeT ahheKTUBHO 06CTYKMBATLCA
MHCTUTYTOM, cO34aHHbIM B 1945. KopoTkuii nepuop
PacCMOTPEHUS HE AO/MKEH MPUAEPXKMBATLCS CTOPOHbI
BbIHYXZEHHON pedopMbl. Mbl 6GnarogapHbl 3a TO, 4TO
Poccusa npopomkaeT noaaepXuBaTb MHAMNCKYHO
KaHAMAATYPY ANs NOCTOSIHHOIO YN1eHCTBa B UBMEHEHHOM
CoseTe be3onacHOCTN - cKka3as OH.
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KOHKYDEHTOC m@cm

C nosiBjieHWeM TPaHCHALMOHAJIbHbIX Kopnopauuﬁ B Pa3BUBAIOLMXCA CTPaHaX, vaea rnobanusauuu
NpUHANA HOBYKH BenuMuuHy. PacTywmi 06bEM BHewHero npsAMoro uHBectuposaHus (BMU) B
pa3BUBaOLMXCA roCyAapCcTBaxX TaKKe nepeonpeaesini NoHATUE 0 KOHKYPEHTOCNOCO6HOCTU. B sicHo
HanucaHHOW cTaTbe, [leBua CUHENT, 3aMecTUTesIb reHepasibHOro AUPEKTopa No 3KCNOpPTY U UMMNOPTY
6aHka HauM yTBEepXXAaEeT, YTO 3TU COBbITUS MOMOI/IM YCUIUTb 06 beANHEHNS KOXKHOIO MOJTyLIapUs.

3a nocneaHue roabl BaXHbl nokalaTenb
WHTEPHALMOHaN3aLumuM pasBMBAIOLIMXCS CTpaH, Kpome
6onee BbICOKMX 3KCMOPTEPOB, pocCna TeHAeHUMs BO
BHELIHWX WHBECTUUMSIX 3TUMM CTpaHamu. BHewHee
npsiMoe nHBecTnpoBaHue (BIM) MoXeT cbirpaTb BaXkHyHO
ponb B nNoOBblWeHUM Bceobuwen(rnobanbHon)
KOHKYPEHTOCMOCOBHOCTU DMPM M3 pa3BMBaKOLLMXCS CTPaH
obecneumBasi [OCTYM K CTpaTerMyeckoMmy WMYyLLECTBY,
TEXHOMOMMSIM, MacTepcTBy, HaTypasbHbiIM pecypcam U
PbIHKY, U K pacTyLLMM pecypcaM. B To ke BpeMs, BO3pOC/u
WHBECTULMOHHbIE TMOTOKM MeXay Ppa3BMBaloLWMMKUCS
CTpaHamu, nomoratouwme(obecneymnBatowme) pocTy
B3aMMOAENCTBUS KOXKHOIO MOJyLIapus.

MWpoBOE MpU3HAHME 3TON BaXKHOW TEHAEHUMM MOXKET
6bITb oOnpegeneHHo U3 Toro akrta, 4YTO Tema
KoHdepeHunn OOH no Toprosfie u pasBUTUIO MUPOBOIO
WHBECTULUMOHHOro oT4yéTta 2006 6bina "FDI wu3
pa3BMBAIOLLMXCS U NEPEXOAHbIX IKOHOMUK: MPeAMnOChIIKN
ans passutna . OTYET NOAYEPKHYN MEHSIOLLYIOCS poSib
pa3BMBAIOLNXCA CTpaH W MNEPeXOAHbIX 3KOHOMWK B
rnobanbHeix FDI u cpenan ypapeHve Ha Takue
NpeanoXeHns 0 BHELHUX UHBECTULINSAX, KaK O eLLé OHOM
HanpaBsfieHUN 4119 Pa3BMBAOLWMXCS CTPaH, CBSA3blBas 3TO C

MUPOBbLIMW  PbIHKAMWU U CUCTEMAMU MPOU3BOACTBA.
CornacHo KoHdepeHumn OOH no Toproene 1 pa3BuTuio,
nosiBfieHne(BO3HMKHOBEHME) TpaHCHAUMOHANbHbIX
Kopnopauuin B pa3BMBAKOWMUXCS W MNEPEXOAHbIX
3KOHOMMKax npuaaT 60NbWUIK MMOYNbC AN
COTPYAHUYECTBA B I0XHOM mMonywapuun. HoBble
MHBECTULMOHHbIE KOPWAOPbI OTKPbIBAOTCA Mexay
JlaTuHckol AMepukoit, Adpukoit n Asuelt kak Y4acTb 3TOW
AWHAMUYECKON aKTUBHOCTU C MO3UTUBHbLIMMU
nepcnekTMBaMu ANs MPOABMXKEHUS PA3BUTUS.

MwupoBoi1 BHELUHNIA UHBECTULIMOHHbIN CLIeHapwUid.

Muposble FDI oTnmBbl cHu3unuce ¢ 813 Munnnappos
amepuikaHcknx gonnapos B 2004 pgo 779 mwunnvapnos
amepukaHckmx gonnapos B 2005, o6ycnoBneHHble B
OCHOBHOM CHWXEHWEM B OTIMBAX W3 pPa3BMBAOLLUXCS
CTpaH. TeM He MeHee FDI oTnvBbl M3 pa3BMBAOLLMXCA
CTpaH 3HauyuTeNnbHO yBennMuunucb ¢ 35,6 MUINMapAoB
amepuikaHcknx ponnapos 2003 pgo 117,5 mwunnvappos
amepuKkaHckux gonnapos B 2005.

3aTeM, BO BpeMsl y4yaCTus pa3BMBAIOLUMXCS CTpPaH BO
BHewHeM FDI 3a nocneaHee Bpemsi, OTIMBbLI BO3POCN OT
31,4 % B 2003 0o 36,5% B 2005, 4TO 6bISI0 3HAYUTENBHO B
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pe3koM noabéme BO BHewHux FDI n3 3tux crtpaH. YacTb
pa3BMBAOLLMXCA CTpaH B MMPOBOM BHewHeM FDI Takxke
BbIpOC/N € 6,3 % A0 15,1% 3a TakoW e Nepuos BPeEMEHW.
A3MaTCKUIA pervoH HacuMTbIBAET 60MbLLYIO YacTb POCTa BO
BHeLWHMX FDI 13 pa3BrBaloOLWMXCS CTpaH BMecTe ¢ MHamnei
NpeAcTaBnstoLEeN O4HY U3 BEAYLLMX SKOHOMKK.

Pe3zeps otnmBa FDI 13 pa3BuBalOWMXCA U NEPEXOAHbIX
3KOHOMMK B 2005 goctur 1,4 TpunnmnoHa, uto 6onblue 335
MUNMAPA0B aMepuKkaHckmx gonnapoB 10 net Hasag. B
pa3BMBalOLLMXCA CTpaHax - A3Us OCHOBHOM WCTOYHWK
BHELUHEro MHBECTUPOBAHMSI, KOTOPbIN HacuMTbIBaeT 71%
oT obluero oTnMBa, Koraa obwuii oTamMe coctasun 83,6
MUINnapaa aMepukaHckmx gonnapos B 2005.

Celtyac 3TOT MPOLIECC PACMpOCTPAHSETCA Ha pacTyLmi
psaa CcTpaH. PaHHMe cniyyan yBenuueHust oT/mBa U3
pa3BMBaKOLUMXCA CTpaH BKIOYanM B cebs B OCHOBHOM
HOBO-MHAYCTPVANM3NPOBaHHbIE 3KOHOMUKU(HWD) A3uu, a
TaKKe HEKOoTopble JlAaTMHOAMEPUKAHCKME W  3anagHo-
asuaTtckue 3koHoMuKkK. CerogHs TNC u3 WwMpokoro psiaa
pa3BMBAOLLMXCA CTpaH, TakuMX Kak ApreHTuHa, Ywvnm,
WHansa, Mananaus, Hurepus, tOxHas Adpuka, TaunaHa,
Typuusi n BeHecyana, a TakXxe HECKONBbKO CTpaH ¢ bonee
HWU3KOA0XOAHOW 3SKOHOMMKOMN pacLUMpSIOT CBOE BIIMSIHUE.
Mocne pacnaaa 6biBLwero Coeetckoro Coto3a, Poccuiickas
Qepepaumns TaKkKe SABUNACb OCHOBHLIM  UCTOYHUKOM
BHewHero FDI pecypcoB. Yucno passBuBalOWMXCS U
nepexoaHblX 3KOHOMMK C BHELWHWMM KonuyectBoM FDI
yBennunnocb 6onee yeM Ha 5 MUNIMapAOB aMEPUKAHCKMX
[0N1apoB, yYBennumnochb ¢ wectu B 1990 go 25 B 2005
SKOHOMMUK .

Ewé opaHa xapakTepucTuka, BK/O4YaeT B cebsq
WHAYCTPWasnbHbI NnaH npouecca. OaHM U3 CaMbIX BUAHbIX
TNC w3 passBuMBalOWMXCA U NepexodHblX 3KOHOMMK
aKTMBEH B PasfnuHblX 0b6nacTax Takux, Kak [Aobblya
HedTW, WU3roTOBNIEHME LeMeHTa, MNpoOU3BOACTBO
aBTOMO6MNEN, NepCOHaNbHbIX KOMMNbIOTEPOB MU
TenedoHOB, a Takxe B 6aHKOBCKMX Yycnyrax,
TENEKOMMYHUKaLUMAX 1 MOPTOBOM yrnpaBliEHUN.

dPakKTOpbl, KOTOpHbLbIE
ob6ecneuymBalOT poCT BHELUHEro
FDI 3 pa3BMBaloLWMXCSA CTPaH.

UTorosasi cymma

Bo3mMoxxHO 6onee BaXHO, YTO HeaaBHO Ha MpMax 3TUX
9KOHOMMK OTpaswuiacb MMUpoBasi KOHKypeHuus. OHM
MOHANM BO3pacTaloWyl BaXHOCTb AOCTyna K
MEXZYHapOAHbIM PbIHKaM U CBSI3U C CUCTEMaMM MUPOBOIA
MpOAYKLMU U CUCTEMOM 3HAHWIA.

Monoxenne NHaun

BHellHee MHBECTVpPOBaHME WHAWMMCKUX KOpriopauui 3To
acnekT pacTywen rnobanusaummM UM UHTErpaumMn B
MWPOBYIO 3KOHOMMKY. /TOroBbI oTnne MHamMm ¢ anpensi
1996 no despans 2006 6bin 15,4 mMunnmnapaos
aMepuMKaHCKMUX AonnapoB C GaKTUUYeECKM
MHBECTUPOBAHMEM, KOTOPOE MpuUMepHO 6bl1o paBHO 10
MUIMapaaM aMepUKaHCKMX AO1apoB.

MWccnepoBaHus pavoHoB WHAuKM 6bINO
noakpenneHo(ogobpeHo) nokasaTtensmu BIMW, 4yto B
TEYEHUN PErvoHaNbHOro pacnpefeneHnss BHELIHUX
WHBECTUUMA OHW PaBHOMEPHO pacrnpeaesneHbl Ha
pasnuyHble CTPaHbl, pa3BMBAOLLMECS U MOSBASIOLMXCS
rocyfapctea BcCEé 6onblue M 60MblIe BO3HUKAKT Kak
BHELLUHWE MecTa Ha3HauyeHus FDI. B [eiCTBUTENbHOCTH,
MOSIBNSIOLLMECS PbIHKM Takue kak Poccusi, MaBpukuid,
CynaH, BbeTHaM SiBNSOTCS ANS UHAMKCKOrO 0406peHHOro
Bl camoli 60nbLLUON Lenbto HasHadyeHus (Tabnvua)

Ta6bnuua: yrTBepxAaéHHble WMHAWWCKUE BHELUHUue
MHBecTMLUMM (B MWIJIMOHAX aMepUKaHCKUX
ponnapos)/ (MnH. US$)

BHelwwHAS MHBECTULMOHHAaA nonuTuka Uugun.

Bpems rno6anusauuMum MUPOBOW 3KOHOMUKMU
61aronpusaTCTBYET BHEIWHE OPUEHTUPOBAHHbLIM
WHAMNCKMM KOMMAHWUsIM, 3HauuTesbHas nubepanusaums
MO/IMTUKM 1 BO306HOBNSIEMAs NOAAEp)KKa 3@ Noc/eaHue
roZbl ia/IM TOTYOK B 3TOM HarpaB/ieHUu.

BcTpeyass wcnblTaHust B BblbpaHHOM cTpaTeruu,
MOHMMaeWb BAXHOCTb B MWPOBOW 3KOHOMMKE.
O dEKTUBHOCTb M NPOAYKTUBHOCTb DMpM 06neryeHHo
XapaKTepoM Kypca AeWCTBMSI cpefbl MoA PyKOBOACTBOM
KoTopo/ MpMbl  paboTaldT, M €CIM MM MO3BOJIUT
MaKpPO3KOHOMUYECKMIN KypC AOCTUrHYTb Tpebyemoii

(B MnH. USS)
o,

FocypnapctBo (c anp.'96 no /o

bym B FDI wn3 HekoTOpbIX Poccus 2828 18,5
pa3BUBAIOWNXCA W NEepexoHbIX CLLA 2438 15,9
5KOHOMMK OTpaxaloT pacTylylo  MaBpukuii 1383 £
KOHKYPEHTOCNOCO6HOCTb MHOrnx  CyAaH 1027 6,7
(UPM 3TUX SKOHOMMK. MoBbileHMe ~ DPUTAHCKMIA 0-B BUDMKIH. 942 6,2
FDI Takxe 4acTWuHO 6biau  DeMKobpuTaHna 802 3,2
NOAKPENAE&Hbl CTPEMUTENbHBIM (szsgayl?éime ocTpoBa 2‘2}; :’f
MOBBbILIEHMEM 3KCMOPTHOMO A0X0A4a FOHKOHT 596 3:9
OT MPOMbILINIEHHbIX TOBAPOB M hyynennanny 499 os
MPUPOAHBIX PECYPCOB B HEKOTOPBIX  Agcrpanys 429 28
CTpaHax, KOTOpbl€ COAENCTBOBAIN B 06beanHEHHbIE Apabekme IMUpaThI 318 2,1
NMOCTPOEHWUM (PUHAHCOBOW MOLLM ANs BbeTHam 229 1,5

BHELLUHMX UHBECTULNIA.

UCcTOYHMK: MUHNCTEPCTBO OUHAHCOB, MPaBUTE/ILCTBO MHANN.
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3KOHOMWYECKON wWwKanbl M 3DEHEKTUBHOCTH
pacnpefeneH1s pecypcoB B MPOM3BOACTBE.

30€ecb posib NPaBUTENbCTBA CTAHOBUTHCS OUYEHb BaXKHOW,
bepywass Ha cebs Kak YBEPEHHOCTb CTpouUTens,
KaTa/IMTUYECKOrO areHTa W MOMOraloWero areHTa.
O6bekTMBHble Nn6epannsnpoBaHHbleE WHAMNCKKE
MHBECTMUMM 3arpaHuly B OCHOBHOM obecrneunBanu
WUHAYCTPUM WMHAMM [JOCTYN K HOBbIM pbIHKAM U
TEXHOMOMMAM A/ MOMOWM MX rnobanbHO pacTyLlen
KOHKYPEHTOCMOCOBHOCTY W ANst MOMOLM B MOMbITKaxX
3KCMopTa CTPaHbl.

CucteMa MHAMMACKOM MOSIUTUKM CUNbHO MOAAEpXKMBana
npsiMble MHBECTULMM 3arpaHuly. Cneays pekoMeHAaumsm
KaniaH BaHepxu M3 oT4YeTa KOMUCCMM MO WMHAMIACKOMY
obbeanHeHnto BeHTypec 26poa B paekabpe 1991,
MWHUCTEPCTBO TOProBAW, MPaBUTENbCTBO MWHAUU
onobpunu nubepanbHyl0 MNOAUTUKY B OKTs6pe 1992.
ABTOMaTMYeCKM 6b110 CO3aaHO 0A0OPUTENBHOE OKHO

u opobpuTtenbHas cuctemMa “no nopsiaky” 3aHsina
CBOE& MecTo.

Monutuka 6bina nubepanusosaHa aanee B aekabpe 1995

C YyBe/MYEHUEM HOPMbl AN aBTOMATUYECKOro
paspelieHuns, CHSTMEM OrpaHWYeHWin Ha BKknaa
COBCTBEHHbIX CPeACTB 4epe3 [AeHEXHbI nepesos U
Ha3sHayas Pecéps baHk WHAMWM KaK LeHTpanbHOe
areHTCTBO AJ/15 NpeaoCcTaB/ieHns Bcex paspelueHnii. C Tex
nop nonuTunka 6biia NbepanusoBaHa Aanblue PerynsipHo,
a WMeHHO obbeanHeHusiIM WHaum 6bino  paspelueHo
WHBECTMPOBATb B 3KOHOMUYeckue 06bekTbl 40 200% OT ux
peasibHO CTOMMOCTMW.

OTuétr komuccum no dynnep KOHBEPTUMPYEMY CYUETY
npeanpuaTuUs, pekoMeHAyeT orpaHuyeHue nang
WHBECTULMIA KOMNaHWiA 3arpanuuy JVs/dunuanbl Bbipociv
[0 250% peanbHoi ctoumoctvt B 2006-07 1M nocTeneHHo
nogHmmatotca o 400% peanbHOM CTOMMOCTM B
3arpaHnyHbix dununanax/JVs k 2011. [danee B cpegHe
rofoBOM OTYETe rofoBoro kypca RBI 2006-07, HbIHELLHWI
MaKCMMyM B 3arpaHuYHbIX WHBECTULMSAX B3aUMHbIMMI
doHaamMnm 2 Munavapaa aMepuKaHCKUX A0nnapoB
nosbicunca RBI Kk 3 MunnnapgaMm aMepuKaHCKux
[1011apoB, C uenbio obecneunTb 6obLluMe BO3MOXHOCTU
AN B3aUMHbIX (POHAOB, KOTOpble WHBECTUPYIOT
3arpaHuuy. Takxe, nporpaMMHas peyb B3sifa MHUUMaTUBY
C Uenbio MoMoYb NPOEKTY 3KCMOPTEPOB W 3KCMOPTEPOB
ycnyr, 60nbWwoi noa KoY/ MPOeKT 3KCrnopTepbl/
3KCMOPTEPbLI YCNYr C YAOBNETBOPUTENbHBIM MYTEM 3anucu
MOXET OMNepupoBaTh OAMH CYET MHOCTPAHHOM BantoThbl C
B3aMMHBIM MPOEKTOM nNepepaBaeMoCTw
¢boHaoB/MexaHM3MOB B Nto6oM CTpaHe, npeaMeT,
06YCNOBNEHHbIN TPEGOBAHMIO K OTYETHOCTU.

DTN Mepbl MNOBEAEHUS W peKkoMeHZauum OTpakatoT
BO3POCLUYHD BaXHOCTb, OﬂO6pEHHy}O NpPaBUTENIbCTBOM
WHoum ana  co3gaHva  cpefbl, Ha KOTOPYHD  MOXHO
onepeTbeca WHAWNCKMM KOMMaHWsIM B rnobanusauum ux

YCUITNIA.

Ponb dkcuMm bBaHka B noapep)Kke WMHAWMACKUX
BHELUHUX UHBECTULUI

SkcnopT-uMnopT 6aHka MHaum (Skcum 6aHK) akTUMBHO
noaAepXvBaeT W MOMOFaeT BHELWHWM WHBECTULMAM,
OPUEHTUPYS! BHELUHE MHAMMCKME KOMMaHUM B UX MOUCKE
ANS yBeNMYeHUs JOCTyrna K MUPOBbLIM pbiHKaM. baHk
obecneumBaeT 0bWMIA psiA TOBApPOB M YCIYr KOMMaHUAM
NHaMM B UX MeXAyHapOAHbIX MOMbITKax, HaCTPOEHHbIX
BCTPETUTb HYXAbl PasnMyHbIX NOTPEbUTENbCKUX Fpynm.
OTO BK/IOYAET MPOrpaMMmbl MO BO3MOXXHOCTU MHAMKCKMX
KOMMaHui npuobpeTaTb WMYLECTBO A4S YAyULWEHUs!
MeXAYHapOAHOW KOHKYpPEeHTOCNOoCOBHOCTU. baHk
MbITAaeTC Pa3BUTb KOMMEpPYECKME >KM3HECNoCobHbIe
B3aWMOOTHOLIEHNS C BHEWHE OpUEHTUPOBAHHLIMU
KOMMaHUsAMK, npeanaras MM CpeaHui psg TOBapoB U
YCNyr, HaUeNeHHbIX Ha MOBLILEHME UX MeXAYHapOAHOM
[esaTenlbHOCTU.

BaHK TakxKe urpan BaXkKHyIO pOJib, OCHOBbIBAs MMPOBYIO
CEeTb MO Pa3BUTUIO (PUHAHCOBLIX MHCTUTYTOB M DKCUM BaHk
(G-NEXID), koTopblit Hayan paboTy B LiTab-kBapTupe
UNCTAD B >XeHeBe B MapTe 2006, ®opyMm HaueneH
YAydWnTb pacnpeaeneHne onblta B DKCUMM baHkax B
Pa3BMBAIOLLMXCS CTPaHAX Cpeau OCTasbHbIX.

UccnepoBaHus

B TO BpeMs1 kak MHOTMe pa3BMBALOLLMXCS U MOSIBASIOLLIMXCS
OCYLWecCTBNASIOT Mepbl, 6raronpusTCcTBYOWME U
yBenmumBatoLme BHelwHve FDI NoToku, 3aech HET Takoro
yTO, "BCE OAMHAKOBbIE”, AENCTBMA KOTOpblE MOMYT 6biTb
pekoMeHAa0BaHbl Anst paboTbl ¢ BHewHeM FDI. Kaxpas
CTpaHa HyXAaeTca B YCTaHOB/IEHUM W BbIMOSIHEHWUM
[IENCTBMWIA, KOTOpblE COOTBETCTBYIOT €€ onpeaenéHHON
cutyaumn. Ecnm ctpaHe nNpuHecéT npubbinb, ABUFasicb OT
“naccuBHon nubepanusaumm” kK “aKTUBHOW
nubepanusaumn® BHewHero FDI, 3aBUCMT OT MHOIMMX
(hakTOpOB, BK/OYas CMOCOOHOCTM €€ npeanpuUsTU U
CBSI3eM MHBECTUPYIOWMX KOMMAHWMA C OCTalbHOM
3KOHOMWKOW.

[ns 3Tux CTpaH pelueHne cnocobcTBoBaTb MX duUpMam
WHBECTMPOBAHMIO 3arpaHuLy, LenecoobpasHo obbeanHsis
TOProBble AENCTBUSA, 0COBEHHO BO BHELWHUX FDI LWNMPOKMX
[IEACTBUAX CUCTEMbl HALENEHHON Ha MPOABMXKEHME
KOHKYpeHTOCnocobHoCTN. Hanpumep, BaXHOCTb
obpasytolias BHYTPEHHIO CMOCOBHOCTb K Mpubbiiv OT
BHELUHMX WHBECTULIMI, afeKBaTHa AN COeAUMHEHWSsI
[ENCTBMI Ha Takne MHBECTUPOBAHMSI, KOTOPbIE OTHOCATCS
K SME pa3BuTuio, TOProein 1 HOBLLECTBAM.

Bonee Toro, BHewHWe FDI 3TO TONbKO OAWMH W3 MyTeil, B
KOTOPOM CTpaHa M €€ hMpMbl MOMyT MPUCOEANHUTBLCS K
cucTeMe MMpoBON npoaykumn. CnepoBaTensHo, 6nm3koe
COTPYAHWMYECTBO C KYpPCOM [AEMCTBMI HaLENeHHbIX Ha
npueneyeHve BHyTpeHHero FDI cnocobcTeyeT umnopty
WX 3KCNOPTY, MOTOKaM MUrpaumMnm W TEXHOSOrusM,
KOTOpbIE TOXe 6b11M Obl LIeNecoobpasHbl. [
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