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Editorial

Dear Reader,
Greetings. India's external trade is experiencing a rapid growth. The main
interest of the country lies in expanding trade with the countries, among which
are the leading world powers, including Russia. India shares a special
relationship with Russia because, the two countries have concurring interests in
both political and economic spheres. Traditionally, India held an important
place in trade and economic relations with the former USSR and later on Russia. Besides, starting from 1991 Russian-Indian trade and economic
relations were characterized by a decrease in commodities trade turnover. The
reasons were the changes occurring in the Russian economy, which were
accompanied by the breaking of old ties, reorientation of external trade
towards western markets. However, in order to reverse this trend, India and
Russia have initiated a new phase in the overall relations – economic, political
and cultural. This relationship is getting increasingly forged and strengthened
at the level of business communities of both the countries. It is significant that
a direct dialogue between Russian and Indian businesses and specific
individuals working in specific spheres may seriously influence and change the
pattern of trade between the countries. The cover story of the current issue of
Indo-CIS Business concentrates on this aspect, namely, the B2B dialogue,
which is expected to boost the business between India and Russia to $10
billion by 2010. The focus of the issue is on the strides made by the Indian
chemical industry. We carry an excellent study made by the Export Import Bank
of India in this regard. Foreign Direct Investment (FDI) inflows into the CIS
region have been rising continuously from an average of US$ 4 billion during
1992-97 to reach a peak of US$ 27.2 bn in 2005. This has been mainly due
to the attractive returns on investment (ROI) in the areas of oil and natural gas,
both production and downstream projects. The countries that offer these
investment opportunities are Russia, Azerbaijan, Kazakhstan and Ukraine,
which together account for 95 percent of the FDI inflow. The topic of FDI
inflows into the CIS region forms the Perspective of the current issue. The
concept of “Microfinance” has caught up with the smallest of the small
entrepreneurs, who struggle to raise the much-needed capital. This item
appears in the EBRD news section of the current issue. Besides the regular
features, the issue, as usual, carries a Russian section.
Wish you happy reading

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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A New Phase in Indo-Russian Co-operation

Moving
Towards

B2B

Dialogue

A new phase in the overall relations economic, political
and cultural between India and Russia has begun. The
relationship that is getting increasingly forged and
strengthened is between the business communities of
both the countries besides the two respective
governments.

were the changes occurring in the Russian economy,
which were accompanied by the breaking of old ties,
reorientation of external trade towards Western markets.
At present, the volume of trade between Russia and India
amounting to 8.0 percent does not completely reflect the
full potential that exists in trade and cooperation
between the two countries. Therefore, an increase of the
mutual commodities turnover represents a major task to
be handled by India and Russia. Both countries have to
enhance the practice of establishing joint exportoriented enterprises and in particular in the areas of
pharmaceuticals, food processing and engineering.

India and Russia have greatly concurring interests in
political and economic spheres and this predetermines
the necessity of the all possible development of relations
in these areas in order to strengthen their strategic
position in the world.
India's external trade is experiencing a rapid growth. The
main interest of the country lies in expanding trade with
the countries, among which are the leading world
powers, including Russia.

It is significant that a direct dialogue between Russian
and Indian businesses and specific individuals working
in specific spheres may seriously influence and change
the pattern of trade between the countries.

Traditionally, India held an important place in trade and
economic relations with the former USSR and later on Russia. Besides, starting from 1991 Russian-Indian trade
and economic relations were characterized by a
decrease in commodities trade turnover. The reasons

If external trade relations are improved, a further
expansion and deepening of economic cooperation
between India and Russia will become possible.
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Energy Boosts
Existing Synergy
In the course of his visit to India
that took place in December
2004, Russian President V. Putin
mentioned that enhanced energy
partnership between Russia and
India was beneficial to both
economies.
"Russia, being a long-time and
tried partner of India, is prepared
to participate in enhancing energy
stability of rallying Indian
economy and in development of its fuel and energy
complex," he had announced. According to him, Russian
companies would bring to India advanced technologies
for enhancing oil well productivity, revival of old "idle" oil
fields, and for development of oilfields having scavenger
oil. It should be mentioned, that the leaders of major
Russian companies (Vagit Alekperov (LUKOIL), Semen
Veinshtock (Transneft), Alexei Miller (Gazprom) and
other) were members of the Russia's delegation
accompanying President Putin.

are preserved (approximately 750 thousand barrels per
day), Indian proven reserves will not last more than 1112 years. Although Indian domestic oil production is 3233 million tones per year, its estimated current needs are
120-130 million tonnes per year, i.e. India has to import
approximately 2 million barrels of oil per day covering
70% of the domestic demand. Oil is predominantly
imported from the Persian Gulf states.
Indian domestic production of natural gas is
approximately 90 million cubic meters per day (33
billion cubic meters per year), and the current demand is
150 million cubic meters per day. Natural gas accounts
for 8% of the national power balance. In 2005, demand
for natural gas in India is projected to increase up to 37
billion cubic meters. It is also projected to increase up to
43 billion cubic meters in 2006, and up to 110 billion
cubic meters in 2010.

The energy sector is a highly sensitive area of the Indian
economy. The country accommodating more than one
billion population has less than 1.0 percent of the global
oil reserves. The Indian consumption of fuel and power
(resources is 345 million tonnes of oil equivalent per
year (3.5 percent the global consumption). Oil accounts
for 32 percent of the power balance.

Russian Presence

According to the estimates, oil demand will increase in
India by 5% per annum during the next 20 years, and
demand for natural gas will increase by 3 - 4% annually.
In the next 10 years oil demand will double. It will reach
3.1 million barrels per day. If the current production rates

Russian companies GP RVO Zarubezhneft, OAO
Stroytransgaz, ZAO VTK Neftegazexport, and
Tyumenneftegeofizika have already acquired experience
of working in India. They are prepared to
facilitate development of its oil and gas
fields. For example, within the
framework of cooperation with ONGC
s t a t e o w n e d c o m p a n y, R V O
Zarubezhneft has signed and is
implementing a contract to perform
drilling works at the oil fields in Assam
state, as well as supplies spare parts for
assemblies used for well workover
operations. Cooperation with the
Russian company will enable the Indian
company to achieve significant savings
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A subsidiary of the state-owned ONGC company,
"ONGC Videsh Ltd", has a 20-percent stake in Sakhalin1. The Indian corporation has already invested US $ 1.7
billion into the project, and that will be its largest
investment abroad. Sakhalin-1 will yield 307 million
tonsof oil and 485 billion cubic meters of natural gas.
The ceremony of commencement of commercial oil
production took place on 01 October 2005.

and increase annual oil production by 150 thousand
tons. The current production is 1 million 850 thousand
tons.
Gazprom commenced prospecting works at oil and gas
bearing unit 126 in the Bay of Bengal. Only this year,
those operations will cost the Russian monopoly US $ 18
million. One of Gazprom subsidiaries, Stroytransgaz,
acting in consortium with Essar Constructions and Indian
Oil Corp. signed a contract in February 2003 with
Gujarat State Petronet to build Baroda - Ahmadabad
gas pipeline. Gazprom may also take part in the
international tender for exploration and development of
oil and gas fields located in the shelf zone of the Bay of
Bengal, which is currently being prepared by India. In
December 1998, LUKOIL and the Indian Oil
Corporation (IOC) signed an agreement stipulating
long-term deliveries of oil and oil products to India in the
amount of 15 million tons per year.

India also intends to perform investments into Sakhalin-3
project with estimated oil reserves of 4.6 billion barrels
and natural gas reserves of 770 billion cubic meters. The
partners intend to submit a joint bid to the auction
covering four licensed blocks, i.e. VostochnoOdoptinsky, Ayashsky, Veninsky and Yuzhno-Kirinsky.
Moreover, India would like to invest in the joint Russia Kazakhstan project of Kurmangazy oil and gas field in
the Caspian Sea. During V. Putin's visit to India in
December 2004, the two countries signed the
Memorandum of Understanding in respect of the joint
exploration and distribution of natural gas of the
Caspian region, as well as construction of underground
natural gas storage reservoirs in India.

In addition to geologic exploration and pipeline
construction, Russian companies managed to occupy
one more niche - oil field service. Also, OAO "United
Machinery Plants" has been supplying mobile drilling rigs
to ONGC since December 2003. The total value of that
equipment is US $ 13.6 million. And ONGC
development program for subsequent years stipulates
the costs of oil fields reorganization and upgrade of
drilling rigs for the total amount of US $ 400 million.
Indian oil and gas company ONGC considers
participation in development of Kovyktinskoye gas
condensate field in the Eastern Siberia. The license to
develop that field is held by OAO Rusia Petroleum.
According to Irkutsk Region Administration, India is
prepared to invest in Kovykta approximately US $ 6.5
billion.

"India is prepared to pay an exorbitant price for the right
to produce oil and gas in Russia. Mass media quoted the
government sources stating that in the middle of
February 2005 the Ministry of Oil and Gas of India sent
a letter to Prime Minister Mikhail Fradkov proposing to
invest US $ 25 billion in Russia. That amount is
comparable with LUKOIL or Surgutneftegaz
capitalization. The amount seems slightly unrealistic;
however, it is possible that the letter refers to a 15-20year investment programme.
In September 2005, the head of the Ministry of Oil and
Gas of India, Mani Shankar Aiyar, visited Moscow. He
met with the management of Gazprom and Rosneft, as
well as with Minister V. Khristenko and Vice-Premier A.
Zhukov. During the meeting with A. Zhukov, the Indian
minister confirmed that his government would like to buy
at least 10 million tons of oil in Russia.

In the beginning of 2005, the company expressed
interest in acquiring a 15-percent stake on
Yuganskneftegaz. Delhi offered to Rosneft US $ 2 billion
for that stake and promised to provide another four
billion dollars in form of a loan. ONGC also held
negotiations with Rosneft regarding joint development of
Vankorskoye field and projects at the Caspian Sea and at
Sakhalin-3.

Since the European market is overstocked with Russian
oil, and Russian companies have to sell it at a significant
discount, a longterm contract with
India would be very
promising. Russia
does not supply
crude oil to India
directly, limiting
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itself to oil products sale through intermediaries.

basis of the Russian 11-76 for Indian air force. That is the
first case of multi-lateral military technologies
cooperation in the history of Russia. Russia also supplies
to India antisubmarine and transportation helicopters,
as well as participates in MiG-21bis aircraft serial
upgrade program. At the high level, Russia and India
achieved mutual understanding of expediency of joint
implementation of the future projects aimed at
development and manufacturing of II-214-based
multipurpose transportation aircraft and the 5thgeneration military aircraft complex. Russia intends to
participate in Indian tenders for supply and licensed
production LMRCA multipurpose light military aircraft
(MiG-29M has better combat effectiveness that
Eurofighter and Rafael aircraft), as well as offer Russian
technologies for developing light (LCA) and medium
(UT) military aircraft and most modern helicopters
manufacturing.

According to the current Urals prices, the contract to
supply 10 million tons of oil proposed by Delhi to
Moscow is worth approximately US $2.7 billion.

Expanding Military-Technical
Cooperation
During the previous decade, military technology
cooperation between Russia and India acquired a new
quality. Russia does not merely supply India arms,
military equipment or state-of-the-art technologies any
more. Joint development of military equipment is
expanding. In future, the two countries may consider
coordinated entry of the global arms market. Russia
believes that military and military-technical cooperation
with India is an important component of strategic
partnership between two countries.

BrahMos Joint Venture

Arms produced in the former USSR and in Russia
account for a significant part of Indian land forces, Navy
and air force munitions. During the previous decade,
cooperation between Russia and India in the area of
military technologies acquired new quality. Our
countries move from military equipment and
technologies supply to joint development of state-of-theart munitions and joint research and development
activities.

The flagship of Russia - India strategic partnership,
BrahMos has been operating successfully since 2001. It
was established in order to produce supersonic antiship
missiles Brahmos. Serial production of those missiles will
be commenced in the nearest future. Multi-channel midrange seaborne antiaircraft missile complex Shtil-1 has
been tested successfully. It is installed at three frigates
built by Baltiysky Plant for the Indian Navy. Two of those
vessels have already been transferred to India.

A billion-dollar contract has been implemented since
September 2002. It stipulates supply and licensed
production of Su30MKI multipurpose
aircraft. In October

Russia always responds positively to proposals to
upgrade and supply to India antiaircraft defenses and
rocket-launching artillery. Participation in establishment
of the Indian integrated national antiaircraft system
using most recent Russian developments (antiaircraft
missiles systems) is of strategic importance for Russia.
The new generation submarine Sanct-Petersburg
(project 677 Lada) was for the first time demonstrated at
IMDS-2005. Currently the Federal State-owned
Company Admiralteyskie Verfi finishes its construction
for the Russian Navy. Admiralteyskie Verfi offered the
export variant of that submarine (project 1650 Amur) for
sale to India. However, Indian Navy preferred to buy six
Scorpene from France and currently they are completing
negotiations of that transaction for the total amount of
US $ 1.8 - 2 billion. Nevertheless, during that exhibition
Admiralteyskie Verfi signed contracts with India and
China to supply spare parts for diesel-electric
submarines of 877EKM project and their newer version
(project 636) that had been sold to those countries

2003, Russia,
India and
Israel signed
a large-scale
contract to
produce
airborne
early-warning
aircraft on the
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Navy, and in 1987-1988 eight Tu-142ME were
supplied. 11-38 is an antisubmarine aircraft of the near
marine area. It is based upon passenger aircraft II-18B.
The USSR Navy passed them in operation in 1969.
Currently, the Russia's Navy has 35 such aircraft. In early
1990s, Leninets developed the project for upgrading
those aircraft named II-38N. That project included
installation of the new search and aiming system
Novella, as well as aircraft repair in order to extend their
life up to 40 years. One aircraft repair and upgrade cost
US $ 17 million. That would enable to use II-38N till
2010-1014. The Arms Program to be implemented till
2010 stipulated that upgrade for all Il-38s owned by the
Navy. In addition, Leninets proposed to install Novella
systemat the far marine area antisubmarine aircraft Tu142M and Tu-142M3 (the Russian Federation Navy has
45 such aircraft) based upon Tu-95 bomber. The Navy is
expected to make the decision to upgrade 20 Tu-142M3
aircraft in the nearest future, and the upgrade will
include Novella system installation. In 2001,
Rosoboronexport, Ilyishin Aircraft Complex and the
Ministry of Defense of India signed the Agreement to
upgrade all five Il-38s owned by India converting them
into II-38SD variant with the Sea Dragon system (the
export version of Novella system) installed.
lndia also intends to sign a contract on upgrade of eight
Tu-142MEs and the same, Sea Dragon, system
installation. The estimated cost of upgrading one Tu-142
is US $ 21 million. After those programs are completed,
India will have upgraded antisubmarine aircraft of both
the close and the far marine zones. That would enable
Delhi to control ttie whole Indian Ocean aquatory, up to
Antarctic continent.
previously. Each of these contracts is worth
approximately US $ 1 million. Indian Navy has 10
submarines of 877EKM project, and two more
submarines will be supplied to India this year from the
Russia's Navy inventory.

Military technology cooperation was the key topic of the
working part of the visit of the President of India, Abdul
Kalam, to Russia that took place in Spring 2005. The
head of the state of India visited Aviation Holding
Company Sukhoi, where he discussed India's
participation in the 5th-generation fighter and the
medium-range passenger aircraft RRJ being developed
by Sukhoi Holding Company. (In 2004, Sukhoi Holding
Company won the government tender for development
of the 5th generation fighter that should replace Su and
MiG fighters operated currently). The Indian President's
visit may mean major investments for Moscow. For
example, Delhi is prepared to invest US $ 100 million in
the passenger aircraft project only.
+

Russia establishes a maintenance center for frigates built
at the Russian shipyards. Similar maintenance stations
are constructed for aircraft and other types of Russian
munitions. Establishment of such centers is extremely
profitable and promising. They will support both India
and the South-Eastern Asia countries, i.e. Malaysia and
Indonesia. India is prepared to do that and the decision
depends mainly upon the Russian authorities.
In 1977, five 11-38 aircraft were supplied to the Indian
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Indian Chemical Industry
Poised for Dominant
Global Presence
Indian chemical industry has come a long way. Today, India has
significant presence in production of basic organic and inorganic
chemicals, pesticides, paints, dyestuffs and intermediates,
petrochemicals, fine and specialty chemicals, cosmetic and toiletry
product segments.
Thus, by virtue of its diversity, the chemical industry bears a close
correlation not only with the quantum of overall economic growth but
also with the contents and quality of growth. The performance and
outlook of the chemical industry, particularly in the context of India’s
development process, depends upon and determines the trends in the
overall economy, as also the linkages with the rest of the world in terms of
international trade, investment flows and technology transfers.
On the domestic front, with the reduction in tariffs, Indian chemical
companies with strong systems and organized operations are likely to be
benefited further. Companies with competitive advantages, like having
competence in the areas of high value added chemicals, conforming to
international quality standards, could translate their capabilities and
establish a dominant presence in both international and domestic
markets.
In the years to come, various new avenues are likely to arise in the Indian
chemical industry like structural shifts, strategic marketing alliances for
domestic sales and exports, strategic marketing alliance with
multinationals and trading companies, stricter enforcement of good
manufacturing practices, opportunity for value addition using contract
manufacturing or contract research.
Use of advanced technology, strong research capabilities, backward and
forward linkages and development of domestic capacity to reduce
dependence on imported raw materials are key success factors for Indian
chemical industry. In addition, safety, health and environment protection
issues are becoming important challenges for the Indian chemical
industry. Indian manufacturers are addressing such challenges in an
organized way.
The International Council of Chemical Associations (ICCA), an
association representing 80% of the world manufacturers of chemicals
has reiterated its support for a new round of multilateral trade
negotiations in the World Trade Organization. ICCA’s priorities include
elimination of chemical tariffs by the year 2010, harmonization of antidumping practices, simplification of customs procedures and full
implementation of TRIPs agreement. While the harmonization of
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antidumping practices would benefit developing
countries like India, the tariff-free world would pose stiff
competition.

11% and 15% respectively, in 2005. The growth in world
chemicals trade has averaged out to around 12% during
the period 2000-2005.

Exim Bank Study

Leading chemical exporters are Germany (11% - US$ 95
billion), USA (11% - US$ 94 billion), France (6% - US$
51 billion), Japan (6% -US$ 49 billion), and China (4% US$ 32 billion).

The above findings form the essence of an analytical
study made by the Export Import Bank of India recently.
The study focuses on chemical sub-segments such as:
Basic Chemicals also known as commodity chemicals,
including organic and inorganic chemicals, bulk
petrochemicals, other chemical intermediates, plastic
resins, synthetic rubber, man-made fibers, dyes and
pigments, printing inks; Specialty chemicals, also known
as performance chemicals, are low-volume but highvalue compounds.

The joint framework agreement for tariff harmonization
in the Uruguay Round (Chemical Tariff Harmonisation
Agreement), has led to a substantial reduction in tariffs in
the signatory countries. However, in many countries
reduction in tariff has been substituted by increase in
nontariff barriers. Dumping of chemicals and antidumping actions by countries have become part of the
game plan of many firms / countries.

These chemicals are derived from basic chemicals and
are sold on the basis of their function. For example,
paint, adhesives, electronic chemicals, water
management chemicals, oilfield chemicals, flavors and
fragrances, rubber processing additives, paper
additives, industrial cleaners and fine chemicals.
Sealants, coatings, catalysts also come under this
category; Agricultural chemicals, especially crop
protection chemicals such as pesticides.

Globalisation of chemical industry has led to national
markets being supplied from an increasing number of
locations, while individual companies have increased
the geographic scope of their operations. Chemical
companies in the world are now merging their business
processes, including their supply chain, to reduce risks
and to create sustainable competitive advantage.
The global chemical industry is continuously working
towards reduction of environmental impact of its
activities. The industry is committed to contribute to the
sustainable development of the society as a whole,
through its ‘Responsible Care Initiative’, and has
developed systems for improving the
health, safety and environmental
performance of its products and
processes.

Global Scenario
Global chemical production is growing and the growth is
contributed by the chemical industry of developing
countries. Growth in demand for chemicals in
developing countries is high leading to
substantial cross-border investment in the
chemical sector. Global sales of chemicals in
the year 2005 were estimated to be around
US$ 1.75 trillion. USA is the single largest
country with a share of 22% (US$ 380 billion)
in world chemical sales, followed by Japan
(10% - US$ 194 billion), China
(9% - US$ 163 billion), Germany
(7% - US$ 122 billion) and France
(5% - US$ 90 billion).

Indian Scenario
Chemical industry is one of the oldest
industries in India. It is estimated that
the size of Indian chemical industry is
around US$ 30 billion. Volume
of production in chemical
industry positions India as third
largest producer in Asia (next to
China and Japan), and twelfth
largest in the world.

In terms of regions, Asia-Pacific
tops the list with a share of 35% in
global sales followed by Europe
(34%), NAFTA (25%) and Latin
America (4%). World export of
chemicals is estimated to be US$
832 billion in 2005. The share of
chemicals in world merchandise
trade and global trade of
manufactures is estimated to be

The industry, comprising both
small-scale and large units
(including MNCs) produces
several thousands of products
and bi-products, ranging from
plastics and petro-chemicals to
cosmetics and toiletries. A
significant share (around one-
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third) of production by chemical industry is consumed by itself. The
chemical industry accounts for about 13% share in the
manufacturing output and around 5% in total exports of the
country.
The chemical industry contributes around 20% of national
revenue by way of various taxes and levies. The chemical industry
produced around eight million metric tonnes each of basic
chemicals and basic petrochemicals, and around 10 million
metric tonnes of petrochemical intermediaries in 2005-06.
Gujarat is the major contributor to the basic chemical as well as
petrochemical production with 54% and 59% share in all India
production, respectively.
Other major states producing basic chemicals include
Maharashtra (9%), Tamil Nadu and Uttar Pradesh (6% each).
Other major states producing petrochemicals include
Maharashtra (18%), West Bengal (12%), Uttar Pradesh (4%), and
Tamil Nadu (3%).
India’s export of basic chemicals amounted to over US$ 7 billion
in 2005-06. India exported US$ 4.85 billion worth of organic
chemicals, US$ 775 million worth of inorganic chemicals, US$
847 million worth of tanning and colouring materials, and US$
649 million worth of pesticides, in the year 2005-06.
In addition, India exported petrochemicals valued nearly US$ 4
billion. India is also an importer of basic chemicals and the import
value amounted to over US$ 8 billion in 2005-06. The
composition of India’s chemical imports includes organic
chemicals (63%), inorganic chemicals (28%), dyes (6%) and
pesticides (3%). China, USA and Saudi Arabia are the leading
source countries for India’s chemical imports. In addition, India
imported petrochemicals valued over US$ 2 billion.
The Indian chemical industry has been receiving significant
investment intentions, including foreign direct investment (FDI).
Since August 1991, and till November 2006, chemical industry
has received investment proposals worth Rs.274486 crore, a
share of 11.3% in total investment proposals received during this
period. FDI, which is very essential for modern
manufacturing of chemicals, has also been
flowing into the chemical sector significantly.
During the period August 1991 to
October 2006, FDI invlows into
the chemicals sector
amounted to US$ 2.2

billion, a share of around 6% in total FDI inflows
into the country.
An analysis has been carried out to identify
highly traded chemicals, based on the import
data of world chemicals at SITC classification
4-digit level. The analysis revealed\ that in the
year 2005, major chemicals traded in the world
include Cyclical hydrocarbons (SITC Code
5112), Polyethylene (5711), Polycarbonates
(5743), Propylene polymers (5751),
Monocarboxylic acids and derivatives (5137),
Acrylic hydrocarbons (5111), Acrylic
monohydric alcohol (5121), Polycarboxylic
acids (5138), Albuminoidal substances (5922),
and Ether and alcohol peroxide (5161).
Analyses have been carried out in these product
groups to know about the major importers of
each product groups, their source countries for
imports, as also India’s exports and major
export markets.
The analyses revealed that EU, USA and Japan
are the leading importing regions / countries
for these analysed product groups. These
countries have been mostly sourcing their
import requirements within the region. Since
many countries in the EU are shifting their
production base to other developing countries,
India may endeavor to attract such
manufacturing opportunities and explore
possibilities of increasing its exports to
European countries. The analyses further
revealed that in some product groups, India has
been one of the major suppliers to the world.
These include insecticides (second major
supplier with 13% share), hydrocarbons
derivatives (ranked second with 13% share),
cyclic alcohol derivatives (ranked third with
12% share), synthetic organic dyestuffs (ranked
fourth with 6% share), synthetic brighteners
(ranked fifth with 6% share), cyclic
hydrocarbons, and fluorides (both ranked ninth
with 3% and 2% share, respectively).
India may leverage the advancement in
manufacturing technologies in these product
groups to replicate in the production of other
products, and become a global player, across
the segments.

Challenges
Indian chemical sector has grown a long way
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since its early days of independence. The
sector has grown from a small-scale
sector to multi-dimensional sector, which
is taking on the challenges of
globalization. Now, Indian chemical
industry holds a recognized position in
the global map; however, there are few
factors, which hinders the growth of the
industry. These include:

High prices of basic feed stock
Basic raw materials constitute major
portion of cost of production (30% to
60%) in the chemical industry. Indian
chemical industry either uses natural gas
or crude oil as feedstock for
manufacturing process. The fluctuations
in oil prices therefore affect the growth
projections of the firms.

SSI reservation / Fragmented
nature of industry
The Indian chemical industry is having a
fragmented structure with more number
of units in small-scale sectors spread in
various parts of the country. The installed
capacities in most of the small-scale units
are smaller as compared to global
scales. The limitation in capacity in the
SSI sector put them in disadvantageous
position while tapping export
opportunities with large volume.

Low R&D levels
The level of R&D investments in the Indian
chemical sector is low at around 0.3% of
total sales. The areas for strengthening of
R&D in chemical industry include
improvements in manufacturing process
for reduction in cost of production,
application development to diversify
demand, and new product development.

Low Level of ICT Interface
The usage of information technology in
Indian chemical industry is relatively
lower, as most of the units are in the
small-scale sector. Application of
information technology in the chemical
sector is required for equipment design,
chemical engineering, and process

simulation that have helped in reducing product and process
development time. Information technology should also be increasingly
used in the area of R&D, especially in collaborative research.

Low Level of Brand Development
Indian chemical producers, excepting a few large producers, generally
sell their products as generic products without brand development.
There is also low level of interest amongst small-scale producers for
brand development, product development as also market
development.

Low Level of Common Infrastructure
In general, due to its very nature, the chemical/petrochemical industry
requires certain basic infrastructure facilities, both in the process chain
as also in the supply chain. At present, each unit has to create
specialized facilities on its own which leads to duplication of efforts and
investment. If chemical units are clustered in close proximity, the
required infrastructure could be vertically integrated resulting in cost
reduction.

Environmental Regulations
As with other industries, the chemical industry needs to comply with
regulations such as Occupational Safety and Health and Process Safety
Management regulations. Environmental safety, occupational safety
and process management safety can easily be met if a firm is
manufacturing large volume of single chemical. But it may not be
relatively feasible for the firms who manufacture low volume and large
number of chemicals in a single plant.

Dumping / Import Competition
Chemical industry is the second largest industry that has attracted large
number of anti-dumping actions in the world. In India, chemicals and
petrochemicals industry is the largest segment that has initiated antidumping investigations during the period 1992-2005. As many as 82
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anti-dumping cases (out of 188 cases) initiated by India
fall under the category of chemicals and petrochemicals, during this period.

strengthen their competitiveness through improvements
based on performance and quality of products. Firms in
knowledge based chemical sector should focus on R&D
with the objective of achieving product leadership and
process innovations. The petrochemical sector should
focus on application R&D, as new applications have to
be identified to increase use and application of
polymers.

Strategies Focus on Core Competence
Chemical products trade is increasingly getting
specialised all over the world. Innovation is increasingly
becoming an important factor to focus on core
competence and to become a leading player in specialty
products. In the above context, it is important for the
Indian chemical manufacturers to focus on select
business segments where competitive advantage exists.

Collaboration
The chemical industry needs to enhance their
collaborative efforts in order to improve
competitiveness. Collaboration amongst players in the
chemical industry could happen both at cluster level (for
sharing of common infrastructure) as also at firm level
(for sharing of knowledge and technology).
Collaboration with firms across borders for technology
and investment would also give a boost to the industry. In
addition, the players should also achieve greater level of
industry-institutional partnership for knowledge
development and sharing.

Strengthening Technological Competence
Indian chemical industry should strive for continually
improving its production processes and products by
investing resources in technology development.
Technological development may be achieved by the
chemical industry at two levels. In the bulk products
segment, the chemical industry should undertake
process innovation with the objective of reduction in cost
of production. In addition, the industry needs to invest in
technological resources that would lead to specialized
product development.

Increasing ICT Interface
Chemical firms in India can gain a lot by making their
manufacturing process IT-enabled. Information
Technology (IT) can bring a good change in entire
process cycle from technology, engineering and
procurement to manufacturing by integrating them with
business processes in all these areas. This will eventually
result in higher efficiency for the industry. Increasing use
of IT to transact business will also help the sector, as most
of the products in the chemical sector are commodities.

Improving Basic Management Capabilities
Indian chemical industry has a good record of
management expertise. This could be further leveraged
with techniques such as Good Manufacturing Practices,
Good Laboratory Practices, Total Quality Management,
Total Production Management and Risk Management.

Adhering to Environmental Norms

Consolidation

Since chemical substances are used in manufacture of
consumer items such as paint, glue, insect spray,
cosmetics and household cleaners, chemical producers
have the responsibility in promoting safe management of
substances – starting from design in production to enduse, and their final disposal (hazardous waste). Further,
in order to garner a greater share in world chemicals
market, Indian chemical industry needs to address
various developmental issues such as sustainable
chemistry, adherence to safety and health and risk
management.

The new trend in chemical industry is competing through
consolidation. Chemical firms, through mergers and
alliances are now achieving economies of scale all over
the world. Consolidation helps the chemical industry in
reduction of cost in their procurement and production.
Such consolidation exercises also provide for reduction
in overheads, marketing expenses, increased
efficiencies in supply chain management and enhanced
presence in various regions. It is important for Indian
chemical industry to consolidate their operations and
emerge as global winners.

Focus on R&D

Industry - Academia Linkages

Indian chemical industry needs to focus on R&D in one or
multiple areas. While R&D remains an universal
imperative, its purpose and nature varies across
segments. The basic chemical sector should focus on
process innovation and product development and

For transforming ideas into new products, partnership
between industry and academia is a must. Thus, Indian
chemical industry should leverage the potential of
educational and research institutions to source
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intellectual as well as human capital. Such linkages may
be effectively used for setting up of in-house R&D facility
or for outsourcing R&D activities.

Many chemical products (eg. Potassium Permanganete,
Sodium Ferrocyanide, Calcium Carbide, Citric Acid,
Sodium Cyanide) are still reserved for production under
small-scale sector. However, cost competitiveness as
well as technological compliance cannot be achieved
without operating under scale economies. Most of the
firms operating at the global level are big ones and enjoy
economies of scale. De-reservation of chemical
products reserved for production under small-scale
sector can be a good measure to support the
globalisation efforts of the industry.

Marketing and Promotion
Indian chemical industry should increasingly focus on
marketing and promotion to achieve greater share in
global chemical trade. The industry may endeavour to
concentrate more on issues such as brand building,
export promotion and market development.

Setting up of Chemical Parks or Mega
Chemical Estates

Creation of Modernization Fund

In order to address the issue of creation of common
infrastructure, the chemical industry, in association with
the Government may establish exclusive Chemical Parks
– a concept similar to the Software /Hardware
Technology Park. It is also important to consider
establishment of exclusive Chemical Zones on the lines
of Special Economic Zones to give a fillip to the industry.
In such Parks / Zones, the industry may be encouraged to
set up mega chemical plants that could contribute to
increased production as well as employment generation.
The Government has already initiated policies for setting
up of integrated Petroleum, Chemicals and
Petrochemicals Investment Regions (PCPIR).

A modernization fund on the lines of technology
upgradation fund established for the textile sector may
be created to strengthen the technological competence
of the industry.

Increasing Consumption Levels of
Chemicals
Per capita chemical consumption in India is low as
compared to world standards (estimated to be one-tenth
of world average). Increasing consumption level in the
domestic market would ignite the prevailing latent
demand. This could be achieved through increasing
applications through R&D and enhancing the
+
knowledge of end consumers.

De-reservation of Select Chemical
Production
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Oil & Gas offer Attractive ROI

Surge in FDI Inflows in CIS
Region Since 1997
Total Foreign Direct Investment inflows into the CIS region have been rising
continuously from an average of US$ 4 billion during 1992-97 to reach a
peak of US$ 27.2 bn in 2005. Four countries, Russia, Azerbaijan, Kazakhstan
and Ukraine, in that order, together accounted for 95 percent of the total FDI
inflows in 2005.
While in the first three countries, FDI has been driven mainly by projects in
natural resources (especially petroleum and natural gas), in Ukraine it has
been more broad-based. Besides streamlining the investment climate with a
view to creating an enabling environment, many of the CIS countries have set
up investment and trade promotion agencies, which facilitate inflows of
foreign investment and act as a one-stop-shop for investment-related
activities.
Among the CIS countries, overall FDI inflows in Russia have been driven by
increased foreign investment into the oil and extraction industry, as also
inflows into the trade and catering industry reflecting the keen interest of
foreign investors to tap the growing consumer population and rising incomes.
With around 85 percent of oil production from foreign investors, the
importance of FDI in Kazakhstan can be gauged from the fact that investment
by foreign oil companies into the country has been the main driver of rapid
economic growth in recent years. In Azerbaijan, a combination of high oil
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prices and the construction of the
Baku-Tbilisi-Ceyhan (BTC) oil
pipeline boosted FDI inflows.
In Ukraine, FDI inflows have been
into sectors such as wholesale and
trade, food and agro-processing,
mechanical engineering, transport
and communications, chemicals
and petrochemicals, and metal and
metal processing.
Multilateral Agencies Funded
Projects in the CIS Region.
Multilateral agencies such as the
Wo r l d B a n k , t h e A s i a n
Development Bank (ADB), and the
European Bank for Reconstruction
and Development (EBRD) are active
in funding developmental projects
in the CIS region. In Russia, the
World Bank has 22 active projects,
while in Ukraine there are 33 active
projects in sectors such as energy
and infrastructure projects, public
sector projects, and social sector
projects.
In Kazakhstan, there are 28
investment projects in infrastructure
s e c t o r, e n v i r o n m e n t a n d
agriculture, while in Uzbekistan, the
World Bank has committed a total
of US$ 639 mn during 1994 to
2006, in sectors such as industry
and trade; water, sanitation and
flood control; agriculture; law and
public administration; finance;
health and social services;
transportation; and energy and
mining. The World Bank’s support
to Belarus comprises lending,
technical assistance, and aid
coordination initiatives, and the
Bank have extended loans in areas
such as social infrastructure,
forestry development, institutional
building, and rehabilitation. The
World Bank is also active in other
CIS countries in sectors covering
natural resource management,
structural adjustment credit
programmes, highway projects and
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agricultural development,
irrigation, education, technical
assistance programmes, health,
agricultural research, trade and
transport facilitation, poverty
alleviation, and rural finance.
The Asian Development Bank is
also active in funding
developmental projects in the
Central Asian members of the CIS,
viz. Azerbaijan, Kazakhstan,
Kyrgyz Republic, Tajikistan, and
Uzbekistan, and the Bank has, as
on end-December 2005,
approved around 62 projects in
these countries, involving
cumulative approved loans of
US$ 2.28 bn. In the case of EBRD,
as at December 31, 2005, the
Bank 12 had signed 50
investments in Russia, totalling
almost US$7.2 bn, while in
Ukraine the Bank had signed
around 21 projects totalling
almost US$ 2.2 bn.
In Kazakhstan, the Bank’s net
cumulative investment amounted
to around over US$ 1.3 bn, while
EBRD’s cumulative finance to
Uzbekistan, as on December 31,
2005, amounted to US$ 598.7
mn, and signed three projects for
a combined US$ 35.5 mn in
2005. In Belarus, EBRD’s
cumulative investment as at
December 31, 2005, amounted
to US$ 198.8 mn. The EBRD is
also active in funding
developmental projects in the
other CIS countries.

of 19.7% of total overseas investments approved (US$ 15.3 bn) during the
period. In the case of Russia, in fact, the country has emerged as the largest
destination for India’s overseas investment, accounting for 20% (US$ 2.83
bn) of the total overseas investments approved during the period.
In view of the investment opportunities in the CIS region, a number of Indian
companies have endeavoured to set up joint ventures (JVs) and wholly owned
subsidiaries (WOS) in several sectors in these countries. Russia is the largest
destination for India’s overseas investment among CIS countries, with the
major sector being petroleum products, while other sectors include: drugs
and pharmaceuticals; software development services; gems and jewellery;
tea processing and labeling; leather and leather products; trading in
medicines, spices and other food products; trading in textiles and leather
goods, and warehouse operations.
In Kazakhstan, Indian JVs are predominantly in drugs and pharmaceuticals,
while WOS are mainly in engineering procurement and technical services,
real estate development and construction, civil construction, engineering
procurement and trading in tea. In Uzbekistan, major sectors of Indian
investments include oil and gas, drugs and pharmaceuticals, leather and
products, manufacture of cotton and blended yarn, readymade garments,
and hotels and restaurants.
In Kyrgyz Republic, drugs and pharmaceuticals, hotels and restaurants, and
petroleum products are major sectors of Indian investments, while in
Moldova, Indian investments are primarily in the pharmaceuticals sector.
Further, approved Indian investments in Azerbaijan and Ukraine are mainly in
the pharmaceuticals sector.
In Georgia, approvals for Indian investments are mainly in industrial
explosives, detonating cord, and matches.

Potential for Further Indian Investment
Based on import demand in the CIS region and India’s export capability, the
potential items of export to the region could include the following:

Russia - machinery (electrical and non-electrical) and transport

Indian Investments
The CIS region has also emerged
as important destination for
India’s overseas investments in
recent years. During the period
1996 (April) to 2006 (February),
India’s overseas investment
approved in the CIS region
amounted to US$ 3.01 bn,
accounting for a significant share
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potential items of exports would broadly fall
under the following categories: food and
related products, articles of iron and steel, nonelectrical and electrical machinery, transport
equipments, petroleum products, plastics and
rubber products, carpets and other textile floor
covering, garments fabrics and made-ups,
furniture and parts.

Import Potential - There is also scope to

equipment, chemical and related products including
pharmaceuticals, food and related products, articles of apparel
and clothing, cotton and synthetic yarn, plastics and articles,
rubber articles, paper and paperboard, iron ores and
concentrates, rubber products, articles of leather and footwear,
ceramic products.

Ukraine - machinery and transport equipment, chemicals and
pharmaceutical products, iron and steel products, food and
related products, perfumery and cosmetics, plastics and articles,
cotton fabrics and manmade filaments, articles of apparel and
clothing, precious and semi-precious stones, iron and aluminium
ores, petroleum products, rubber articles, paper and
paperboard, carpets and other floor covering, ceramic products.

Kazakhstan - machinery and transport equipment, chemicals
and related products including pharmaceuticals, articles of iron
and steel, food products, ores and minerals, petroleum products,
paper and paperboard, plastics and rubber articles,
unmanufactured tobacco, cosmetics and toiletries, paper and
paperboard, ceramic products, furniture & parts.

Uzbekistan - food and food products, articles of iron and
steel, plastics and articles, machinery & equipments, and parts
(electrical & non-electrical), transport equipment, zinc ores and
concentrates, pharmaceutical products, insecticides and
herbicides, rubber pneumatic tyres, paper and paperboard,
carpets and other floor coverings.

Belarus - Belarus is the fourth largest importer in the CIS
region, after Russia, Ukraine and Kazakhstan. In line with
Belarus’ import demand, potential items of exports would
include: nonelectrical and electrical machinery, transport
equipment, articles of iron and steel, chemicals and
pharmaceutical products, plastics and articles, food and related
products, rubber pneumatic tyres, raw hides and skins, paper and
paperboard, woven cotton fabrics, and synthetic filament yarn.

Other CIS Countries - As regards other CIS countries,

19

source imports from the CIS countries. Principal
items that can be imported from Russia could
include mineral fuels, iron and steel, fertiliser,
and paper and paperboard, while organic
chemicals, and paper and paperboard could
be sourced from Ukraine. India could import
mineral fuels, inorganic chemicals, iron and
steel, electrical machinery and natural or
cultured pearls from Kazakhstan. The items that
hold import potential from Belarus are mineral
fuels, fertiliser and plastics.

Specific Sectors for Investment
Besides trade, the CIS countries offer
tremendous opportunities in terms of
investment. Food processing, retailing,
pharmaceuticals, information technology,
textiles, infrastructure development present
potential for investors.
In Russia, potential sectors for investment would
include energy sector, auto vehicles,
pharmaceuticals, food processing, retailing,
tourism, agri-business. In Ukraine, focus could
be on sectors such as agriculture and food
p r o c e s s i n g , e n e r g y s e c t o r,
telecommunications, healthcare, construction
and retail, information technology, and
financial services.
Potential sectors for investment in Kazakhstan
would include oil and gas, power generation
and distribution, telecommunication
equipments, medical equipment and supplies,
pollution control equipment, agricultural
machinery, food processing and packaging,
construction and engineering services, and
mining. In Uzbekistan, focus could be on
sectors such as energy sector, IT sector, mining
sector, food processing and packaging, textile
machinery and equipment, and tourism
infrastructure.
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In Belarus, the government is actively promoting
investment in sectors such as updating of the
telecommunications network, modernization of
transport system as also transit transportation via
Belarus, airline infrastructure facilities, road
transport, food processing, packaging facilities,
manufacture of equipment for soil cultivation,
chemical plant protection, and
biopharmaceuticals.
In Armenia, sectors offering potential for
investment would include jewellery and diamond
processing, electronics, information technology,
and light industry (carpet, footwear, textiles and
clothing). In Azerbaijan, sectors which present
investment opportunities are oil and gas
equipment, chemical and petrochemical industry,
electric transmission lines and distribution
networks, agriculture and food processing,
transportation infrastructure, machine-building,
tourism, textiles and light industry, ferrous
metallurgy, construction and financial services.
In Georgia, the key sectors of economic activity
and potential sectors for investment are energy,
agriculture, trade, tourism, transport, as well as
projects in the food processing and
telecommunications industries. Sectors such as
agribusiness (small-scale farm equipment, food
and textile processing equipment, improved
storage and packaging), mining equipment and
technology, electricity generation and
maintenance of distribution systems, tourism
infrastructure, IT sector, radio-electronic industry
and silicon production, small and medium scale
light manufacturing equipments offer investment
potential in Kyrgyz Republic.
In Moldova, the most promising sectors for
investment include energy sector (modernization,
gas pipelines, gas stations and distribution
networks), tourism, IT sector, wine-making and
food industry. In Tajikistan, investment
opportunities are in mining and related
equipment, medical and pharmaceutical
supplies, textile machinery, telecommunications,
oil and gas extraction equipment, ecotourism,
agribusiness and related sectors (canning/food
processing equipment, farm equipment).
In Turkmenistan, in line with the government’s
priority, potential areas for investment would
include oil and gas industry (exploration,
development services and equipment), electrical

energy (equipment and services), chemical & mining industry,
transportation, communications (equipment and services),
environmental technology and services, and healthcare and
medical industry.

Robust Overall Economic Growth
Economic growth in the CIS region has registered robust
growth in recent years, reflecting among others buoyant
energy and metals prices and strong domestic demand. Real
GDP growth for the region as a whole strengthened from
7.9% in 2003 to 8.4% in 2004.
Strong growth momentum in the largest economies in the
region, such as Russia, Ukraine, Belarus, Kazakhstan, has
supported economic activity in other member countries.
During 2005, growth momentum was sustained, although at
a lower level of 6.5%. During 2006, reflecting high
commodity prices and strong export growth, economic
activity has picked up, supported by increased domestic
demand in major countries such as Russia and Kazakhstan.
For the region as a whole, real GDP growth is projected to
strengthen to 6.8% in 2006.

Foreign Trade & Current Account Balance
Reflecting increased earnings from oil and commodity
exports, the current account surplus of the CIS Region has
risen from 6.3% of GDP.
For net energy exports such as Azerbaijan, Kazakhstan,
Russia, Turkmenistan and Uzbekistan, the current account
surplus was a high as 8.7% of GDP in 2004, which increased
further to 10.0% of GDP in 2005. Total exports of the CIS
region have risen from US$ 196 bn in 2003 to US$ 268 bn in
2004, and further to US$ 345 bn in 2005.
Total imports have also risen from US$ 134 bn in 2003 to
US$ 173 bn in 2004, and during 2005 stood at US$ 216 bn.
The trade surplus of the region, which stood at US$48.3 bn in
+
2002, increased to US$ 128.3 bn in 2005.

20

Indo-CIS Business

July-Sept 2007

Avenues

India Fast Expanding in
Global Pharma Market
- Exim Bank Study

The Indian pharmaceutical industry today occupies
a unique and fast expanding space in the global
market not only as a manufacturer of generic drugs
but also of new formulations, with growing
emphasis on research and development (R&D) and
new drug discovery, says a study by the Export Import
Bank of India.
With annual turnover of over US $11 billion, the Indian
pharmaceutical industry is globally ranked 4th, in terms
of volume, with a share of 8.0 percent in the world
pharmaceutical market.

development
and patent
filing.
New countries, such as Brazil, South Africa, Turkey and
Ukraine, have emerged as important destinations for
India. For many countries in Africa and South Asia, India
is one of the principal source countries for
pharmaceutical imports. However, India's share in
pharmaceutical imports of developed country markets
(such as USA, EU and Japan) is still low, though they are
India's largest export destinations.

The global pharmaceutical market is characterized by
greater levels of R&D expenditure and extensive
regulation of its products. Although the developed
countries dominate the global pharmaceutical market,
the share of developing countries like India, China and
Mexico has been increasing in recent years.
The study, analyzing the evolution of Indian
pharmaceutical industry, has observed that the transition
period, provided under the TRIPS agreement of WTO,
has been utilized effectively by Indian firms to undertake
activities such as clinical research, new drug

Increasing R&D activities, Filing of Drug Master Files
(DMF) and Abbreviated New Drug Applications (ANDA)
with US-FDA; leveraging bio-technology; specializing in
contract research, contract manufacturing and comarketing alliances; diversification of markets; and
inorganic growth through mergers and acquisitions are
some of the success strategies adopted by the Indian
pharmaceutical industry. However, there are also
challenges, which need to be addressed by the Indian
pharmaceutical industry.
Given the expertise and experience, Indian
pharmaceutical industry should be in a position to
garner a significant share in the world market. Some of
the strategies prescribed by the study include
strengthening R&D activities, market penetration in Least
Developed Countries (LDCs) through acquisitions,
stepping up of bio-pharma convergence, addressing
safety and quality issues, emphasis on patent filings, skill
development and tackling of patent infringement cases.
+

22

Indo-CIS Business

July-Sept 2007

News

CIS Offers Huge Market for Engineering Process Outsourcing

India's EPO Business Seen at $30 bn by 2015
India is poised to become the hub of Engineering
Process Outsourcing (EPO) with the size of the
Indian EPO market expected to touch US $30
billion annually by year 2015, from the
current size of a little over US $3 billion.
The estimated demand for engineering
process outsourcing to India has grown at
30 to 35 percent since 2004. The global
EPO market is poised to grow to US $110 140 billion by 2015. This is indicated in the
Strategy Paper on “Growth of Engineering Process
Outsourcing from India” which was released by
Minister for Commerce and Industry Kamal Nath at the
All India Awards presentation function of the
Engineering Export Promotion Council (EEPC) in New
Delhi recently.

promoting exports of Indian engineering products to
these markets, as the potential growth for India's
engineering exports in focus markets especially the CIS
was huge. In this context, he mentioned that
government had given export thrust to newer markets
by expanding the list of Focus Market Scheme to
include 16 new countries including the CIS and
stressed that it was important to concentrate on
developing markets in these countries.

Kamal Nath congratulated EEPC for bringing out a
strategy paper on EPO indicating the potential that
exists in this emerging sector and assured that the
recommendations of the strategy paper would be
carefully looked into by his Ministry so that the EEPC
could play a proactive role in promoting the EPO
sector, besides export of engineering goods.

While congratulating the engineering exporters (for the
year 2005-06), Kamal Nath assured that all issues
raised by the EEPC Chairman would be looked into and
his Ministry would extend all possible help to resolve
them.

EEPC Chairman Rakesh Shah said that engineering
exports from India had touched the US $26-billion
mark in 2006-07 and attributed this achievement to the
outstanding performance of engineering exporters. He
also highlighted several issues of concern regarding
engineering exports.

“In the last three years, our Government has
consciously endeavored to carry out policies designed
to make our products globally competitive. Indian
exports, including, engineering exports are likely to
face increased non-tariff barriers, considering that
average tariffs for industrial products in all countries is
headed southwards. This process has already begun
for engineering products and is likely to gain greater
momentum as India's share in world exports increases
in the coming years. Thus, the Doha Round of Trade
Negotiations under the auspices of the WTO is a good
opportunity for India and other developing countries to
leverage such issues”, the Minister said.
+

Responding to some of the issues raised by Shah in his
speech, Kamal Nath mentioned that the Duty
Entitlement Pass Book (DEPB) had been extended till
March 2008 and his Ministry was working to develop
an alternative Duty Neutralisation Scheme that would
replace the DEPB Scheme, which would lapse in 2008.
He pointed out that the Annual Supplement 2007 to the
Foreign Trade Policy had addressed the issue of Service
Tax component that gets factored into exports price.
The Minister urged the engineering exporters to use the
Focus Market Scheme to their utmost advantage in
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Russia Lifts Ban on Rice Imports from India
Russia has lifted the temporary ban on rice exports
from India and some other countries imposed earlier
in 2007. This has been achieved through vigorous
efforts by Indian Minister of Commerce and Industry
Kamal Nath, who took up the issue with his Russian
counterpart G.O. Gref, Minister of Economic
Development and Trade.
This was further followed up by the discussions held
during the visit of the Indian delegation led by G.K.
Pillai, Commerce Secretary to Moscow a month later
during the Joint Study Group meeting. A decision has
now been taken by the Federal Service for Veterinary
and Phyto-Sanitary Supervision (FSVPS) of Russia to
resume issuing Quarantine Certificates for import of
rice from India to the Russian Federation.

several countries including India to inspect the testing
facilities to ascertain the quality of exports of rice.
A Russian team visited India in February 2007 and held
talks with officials of the Department of Commerce,
Department of Agriculture and Cooperation and
APEDA. It had also visited the laboratory facilities for
testing of export consignments, rice mills and National
Accreditation Board for Testing and Calibration
Laboratories (NABL).
+

Temporary restrictions on import of rice into Russia
from some countries including India were imposed by
the Russian Government on the ground that the
exporters of rice to Russia were violating the Russian
Sanitary-Epidemiological requirements, in particular,
regarding pesticide residues. Russian teams had visited

India, Russia to Expand Civil Aviation Cooperation
Delegations representing the governments of India

under which the designated airlines of the two countries

and Russia met in Moscow recently to discuss issues

will continue to be permitted to over-fly the territory of the

related to cooperation between the two countries in

other country without restrictions. Further, traffic rights were

the field of civil aviation.

enhanced and capacity entitlements increased from 46 to

A mutually beneficial agreement was reached,

52 weekly frequencies for both sides. The increase in flights
will be to the cities of Ahmedabad and Amritsar each of
which will get three additional flights from Russia.
The Indian delegation was led by R.K. Singh, Joint
Secretary, Ministry of Civil Aviation and the Russian
delegation by G. Loschenov, Chief Negotiator,
Department of State Policy in Civil Aviation.
The leaders of both delegations expressed satisfaction with
the outcome of the discussions and re-affirmed the need to
hold frequent consultations for further strengthening the
civil aviation relationship between India and Russia.
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Russian Economy Rides High on Investment Boom
The Russian economy has experienced robust growth in
the first half of 2007, driven by an investment boom and
strong domestic demand. It is expected to sustain the
pace of economic growth in the second half of the year
too.

Key growth drivers included booming investment, with
fixed-capital investment soaring to 20.8 percent yearon-year growth by the end of May; and rapid expansion
of domestic demand, with improving access to
consumer credit, and real wage growth of 18.5 percent
in the year to April 2007.

Ahead of elections in December and March next year,
large increases in government spending were
announced in the President's 'State of the Nation' speech
and the 2008-2010 three-year budget. This fiscal
relaxation is expected to stimulate the economy further,
which may allow yearly growth to reach or surpass 7.2
percent - the magic number by which the economy must
grow to meet the President's target of doubling by 2010.
But government spending and capital inflows will add to
existing inflationary pressures. The three-year budget
also changes the management arrangements for surplus
oil and gas revenues by splitting the Stabilisation Fund.

Strong domestic demand is also reflected in further rapid
growth in imports of goods and services. Imports were up
38.8 percent in the first half of 2007 over the same
period last year. Exports, by contrast, rose by 8.3
percent, with energy exporters still struggling to increase
production volumes. Faster import than export growth
has shrunk Russia's current account from US$30.5bn in
the first quarter of 2006 to US$21.8bn in same period of
2007.
Capital inflows have more than compensated for the
weaker current account, however, pushing the balance
of payments to further record highs. In the first half of
2007 the influx of private capital was US$67.1bn,
surpassing US$42bn for the whole of 2006. The main
factors contributing to the sharp increase incapital inflow
in Russia were auctions for the assets of bankrupt oil
company Yukos, and several large initial public offerings
(IPOs). The IPOs included those of state-run retail
savings bank Sberbank and government-controlled
foreign trade bank Vneshtorgbank (VTB), the latter
bringing in US$8bn alone.

Key Figures
Despite sluggish energy production, Russian GDP
growth hit a six-year high of 7.9 percent year-on-year in
the first quarter of 2007, compared to 5.0 percent in the
same period last year and 7.8 percent in the last quarter
of 2006 (with overall growth for 2006 at 6.7 percent).
The construction sector in particular benefited from the
warmest winter since Russian records began in 1879,
with growth over the first four months of the year
averaging 23.7 percent. Large gains were also
registered in the same period for manufacturing (12.5
percent) and retail trade (13.6 percent). Agriculture was
up to 2.2 percent growth for the first four months
compared to 1.3 percent for the same period last year.

Inflation has remained relatively under control, coming
to 5.7 percent in the first half of the year (down from 6.2
percent Jan - June 2006), with year-on-year inflation to
June 2007 at 8.5 percent . Consumer prices spiked 1.0
percent in June, however, fuelled by a 12 percent price
hike on fruit and vegetables after the Government's
spring crackdown on foreign labour in food markets and
news of a poor wheat harvest. Furthermore, the large
capital inflows into Russia may make it difficult for the
Central Bank to meet the Government's inflation target
of 8.0 percent, as the Government's Stabilisation Fund
(which minimises inflationary pressures due to oil
revenues) does not absorb such inflows.
Despite increasing demand for labour and Russia's
negligible growth in the working population, official
unemployment levels have remained stable in the range
7.2 -7.6% since 2005, with 7.1% recorded for first 4
months 2007.
+
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Health & Safety Back on
Future Agenda

The EBRD has put health and safety firmly on the Bank’s
future agenda, responding to the often fatal accidents
that continue to blight industry in many of the countries
where the EBRD is active.

Challenging mind-sets

Health and safety has been a feature of the EBRD’s
environmental mandate ever since its creation in 1991,
but even more intense efforts are now planned to
address the challenges of worker safety. “This must now
become the norm in our activities, especially in extractive
industries, but also in the transport sector,” EBRD
President Jean Lemierre said.

EBRD officials say it is no longer tolerable to accept
industrial accidents simply as an unpleasant but
inevitable fact of life. According to Bortz, the EBRD’s
drive is not simply a question of the installation of stateof-the-art equipment to raise standards out of Soviet-era
dilapidation.
“We will be working with regulatory authorities. In some
countries legislation has to change,” he says. “But it is
also a question of addressing the mind-set.” Alistair
Clark, EBRD's Corporate Director for Environment,
agrees. “There has to be a cultural change. We have to
make sure that minimizing risk is a core objective of the
companies we work with.” This stretches across many
sectors, he says: gold, copper, coal, oil and gas and
refining, as well as the construction industry.

In mining in particular, accident and fatality rates remain
unacceptably high in many countries of operations – but
the problem also extends to heavy industry.
Ukraine has the second worst coal mine death rate in the
world after China, with a total of more than 4,000
fatalities since 1991. And the dangers remain inherent
across the whole of the former Soviet Union. In March
2007, over 100 Russian miners lost their lives after a
blast at the Ulyanovskaya mine in Siberia, an event
described as Russia’s worst mining disaster for a
generation.

Health and safety is also highly relevant to the transport
sector. EBRD projects already take into account the
safety of the ultimate users of new roads or railroad
systems, as well as that of workers involved in the
construction phase.

High profile
Recent EBRD projects have already started to raise the
profile of health and safety. In June 2007, a US $100
million loan to Mittal Steel Temirtau in Kazakhstan was
aimed specifically at modernising the steel company’s
coal mines and bringing health and safety standards in
line with international best practices.

Roads and railways
The EBRD's Transport Director Riccardo Puliti says it is
crucial to get all the basics of transport safety right. That
includes road design to avoid black spots and excessive
changes in gradient and to ensure correct road
alignment. Another key factor, Puliti says, is signalling in
railways. “A failure of signalling is the worst possible
thing that can happen on a rail or underground system.”

Health and safety issues are also central to a training
programme for Mongolia’s mining industry that was
launched in May 2007 by the EBRD and the Mongolian
government.

But he wants to do more. Up to now the EBRD has
concentrated mainly on what he calls the hardware:
basic infrastructure and equipment. Now, he says, it is
time to discuss funding software. “That’s the people and
the education of the people who are affected.”

EBRD's Natural Resources Director Kevin Bortz says the
Bank has a chance to make a real difference in this
sphere. “We will offer loans on commercial terms. But
there will be explicit conditions as far as safety is
concerned.”

He points out that road safety education, especially for
young people, is important. Better training for police
forces to help inculcate a greater sense of the
importance of road safety is also crucial.

Under consideration is a whole series of initiatives that
could be supported by EBRD funding: streamlining the
management of mine safety and accident prevention
systems; adopting regulatory, legal, organisational and
methodological requirements for mine safety; and
raising the standard of training of workers. In addition,
there could be measures to carry out seam degassing
programmes.

Training to raise awareness of the dangers of drunk or
dangerous driving, a particular hazard in some EBRD
countries of operation, could be an additional target for
+
EBRD funding, Puliti adds.
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Reaching out to smallest borrowers

Kyrgyz & Mangolian
Experiments in Microfinance

The EBRD is providing Bai Tushum, one of the leading
microfinance institutions in the Kyrgyz Republic, with a
$2 million guarantee for local currency loans from
local banks. Bai Tushum will use the financing for onlending to local micro and small enterprises, thus
significantly facilitating their access to finance.

The EBRD’s Non-bank Microfinance Institutions
Framework for Early Transition Countries aims at
strengthening microfinance institutions in Armenia,
Azerbaijan, Georgia, the Kyrgyz Republic, Moldova,
Mongolia, Tajikistan and Uzbekistan. Loans are
provided for on-lending to the smallest borrowers
across these countries. The facility is accompanied by a
technical cooperation framework funded by donor
governments.

The EBRD’s guarantee is the second to Bai Tushum,
after a first one was issued in 2006, and it is one of the
products available under the Non-bank Microfinance
Institutions Framework II for Early Transition Countries
(ETC). In many of these countries local currency
funding is still in short supply which represents a serious
impediment for the expansion of micro and small
enterprises. Easing access to finance is therefore a key
challenge to achieve sustainable growth.

Through its micro and small enterprises programmes
the EBRD has supported over one million small
enterprises throughout eastern Europe, Russia, central
Asia and the Caucasus

Khan Bank’s Success Story
Seven years ago, international lenders called for
Mongolia’s Agricultural Bank (AB) to be closed
because it was irreparably damaged. Created in 1991
and state-owned until 2003, AB experienced years of
deficits and near-bankruptcy. Its management had little
control over the bank: politicians rather than credit
officers decided who received loans. AB was neither
fair nor effective in meeting the credit needs of
Mongolians.

Established in 1997, Bai Tushum has become a
leading microfinance institution in the Kyrgyz Republic
with a strong rural focus. The institution offers a range
of agricultural loan products for crop production,
livestock and food-processing. Bai Tushum currently
has around 10,000 clients, with the majority of the
portfolio outside the capital Bishkek.
Fernand Pillonel, Head of the EBRD’s office in the
Kyrgyz Republic, said the project confirmed the Bank’s
commitment to supporting the micro and small
enterprise sector. It is expected that it will serve as an
example to the sector and encourage more local banks
to finance microfinance institutions. The EBRD expects
to be able to offer more local currency loans in future,
he added.

The Mongolian government, however, refused to close
AB. It was the only bank with branches across the 1.5
million sq. km of Mongolian territory. It was the only
bank able to operate nationally, transferring money,
paying pensions and salaries to citizens in far-flung
reaches of the Asian nation. To close the bank would
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have devastated the rural economy.
And so the international lenders made reform of the
Agricultural Bank a condition of any credit
programmes for Mongolia. It was time AB divorced
itself from politics.
In July 2000, the Mongolian government handed the
bank over to a joint American-Mongolian
management team. The AB finally had full authority to
say “no” whenever politicians tried to exert their
influence.
The bank was privatised in 2003 and changed its name
to Khan Bank. Next, it changed the common
perception that only large companies with government
connections could get loans.
The bank opened its door to nomadic Mongolian
herders, farmers and other micro and small businesses
– clients whose only means of borrowing until then had
been friends or pawnshops.
This was Khan Bank’s culture in 2004 when the EBRD
started a two-year micro-finance project with it. The
project was funded by the EBRD’s Mongolia
Cooperation Fund, a donor fund that allowed the
EBRD to operate in Mongolia before it became a
country of operations.
“Khan Bank had about 400 branches in 2004, 90 per
cent of them in rural Mongolia,” says CEO Pete
Morrow. “We had experience in dealing with rural
clients but knew little about the urban market. With
many businesses moving to the cities, the challenge
was to make them our customers.”
Two consultants (their fees covered by the EBRD) were
hired to bring in the expertise needed to build an urban
clientele. One of them was Niel Isbrandtsen. “Small
urban businesses wanted loans that were easy to
arrange, with less paperwork and with terms longer
than six months,” Isbrandtsen recalls. “Previously,
loans only financed the costs of importing trade goods:
businesses wanted longer-term loans so they could buy
equipment and start producing their own goods.”
As Chikako Kuno of the EBRD’s Small Business Group
points out: “After more than a decade in the microfinance sector in eastern Europe and Central Asia, the
first lesson the EBRD has learned and which we teach
our local partner banks is to simplify loan applications
for small businesses.”
Khan Bank followed that advice and in 2004
introduced express micro loans of up to US $2,000.
Loan approval time was cut to a few hours versus
several days. Collateral also became less of an issue:

Khan Bank now accepts gers, the traditional
Mongolian nomadic tents made of blankets, as
collateral, as well as rented market stalls. Loan maturity
was extended to one year.

Micro express loans in the market
Narantuul market in the Mongolian capital
Ulaanbaatar buzzes with its 5,000 stalls. Khan Bank
has two offices there to offer loans to the thousands of
people buying and selling goods.
That’s where Dalkhjav Tsendjargal received three
loans totalling $1,500. “Life has improved,” says the
dynamic Dalkhjav. “We used to import coats from
China but now we produce them ourselves.”
Morrow says it is very rare for micro and small
businesses to delay their loan payments. “They can’t
risk the relationships with the only bank in their vicinity
nor the collateral they’ve pledged, as those tiny stalls
they rent in freezing winter markets are all they have to
survive.”
Demand for loans in Mongolia has grown each year.
With Mongolia becoming an EBRD country of
operations in 2006, the Bank has approved its second
investment in the country – the Mongolian Financial
Sector Framework, a facility with nearly €38 million to
provide medium-term loans to businesses. Khan Bank
will benefit from a €7.5 million loan as well as an
€800,000 limit under the Trade Facilitation
Programme. The EBRD’s Early Transition Countries
fund will cover costs of training the local bankers.
“We proved that a state-owned bank can be turned
around and privatised,” explains Mr Morrow.
Khan Bank hasn’t had an easy job of it, though. Over
800 microfinance institutions compete in providing
financial services to Mongolia’s population of around
three million. Dashdorj Badraa of the Mongolian
Financial Regulatory Committee tried to put an end to
unregulated credit unions that were misusing
customers’ money. On June 2006, a credit union
owner stabbed him to death in front of his office.
Shortly after the murder, some 22 credit unions went
bankrupt, hitting about 10,000 Mongolians with losses
of nearly $60 million.
“Winning against informal competitors is Khan Bank’s
success,” says Mr Morrow. “We brought the money out
of the cash economy into the bank. Now small
businesses have faith in a handful of reputable banks
and are turning their backs on the calamitous informal
+
lending sector.”
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ProCredit – A Friendly
Neighbourhood Bank
When ProCredit Bank Georgia began offering savings
accounts with a minimum deposit of just 5 lari (about
€2), critics said it wouldn't be taken seriously. When it
sent its bankers onto the streets to talk to people, they
said the idea wouldn't work. And when ProCredit tore
down the bars over their windows, “It was a revolution,”
says Deputy General Manager Asmus Rotne. “We had
to fight with security advisors, police and our insurers to
get them to understand why we wanted to open up.”
But then ProCredit isn’t really a typical bank. As its
mission statement points out, its shareholders are “not
primarily interested in short-term profit maximization”.
The bank is a long-term partner of the EBRD and mainly
focuses on business loans to the micro and small
business sector. When it does provide consumer loans,
the criteria are strict: it does not offer credit for buying
DVD players or TV sets. “Consumer loans can be for
housing renovation, when there is some lasting value,”
says Rotne, citing roof replacement or double glazing
installations as viable projects.

was the first time the Georgian bank had been able to
access the international capital markets and marked a
significant milestone in its growth.

ProCredit Bank Georgia is part of the ProCredit
Holding group, which is active in 21 countries in Latin
America, Africa and Eastern Europe. EBRD has helped
to establish the 10 subsidiaries of the Holding
Company that are active in Eastern Europe and the
Caucasus, including those in Kosovo, Bosnia and
Herzegovina and Bulgaria. ProCredit’s national
subsidiaries more or less work to the same formula:
they are development-oriented banks focusing on
business lending to the MSME sector.

Development is at the heart of ProCredit’s business
ethos. “We are more interested in the loans having an
impact on the development of the company, for the
economy and for the entrepreneur running that
business,” according to Rotne, a Danish graduate of
Aarhus and Harvard universities who speaks Russian
and Georgian, which he learned on an exchange
programme in 1995-96.
ProCredit can have an impact with a large number of
smaller loans, Rotne says. Recipients have included
Eka Bezhanishvili, a doctor who gave up her profession
in the economically difficult period in Georgia in the
late 1990s. Her first loan came not from the bank but
from a neighbour, who lent her just 7 lari to buy
ingredients to make two small cakes. The sale of those
two cakes developed into a bakery which ProCredit has
supported for the last five years. Ms Bezhanishvili now
has 30 employees and a bakery that operates 24 hours
a day.

ProCredit Bank Georgia was established in 1999 with
the support of the EBRD, Germany’s Kreditanstalt fuer
Wiederaufbau, the Netherlands Development Finance
Company and the World Bank’s private lending arm,
the IFC, as well as of four local banks. The EBRD also
provided technical assistance funds from the US to help
the initial set up of ProCredit Georgia.
The EBRD formerly held a stake in ProCredit Bank
Georgia, which it sold to ProCredit Holding, and has
also been a source of credit, providing two loans worth
a total of US $9 million (Taiwan's ICDF also provided
US $3 million through the EBRD). Most recently, the
EBRD provided a US $15 million loan in June 2007, of
which US $5 million was syndicated to Citibank. This

ProCredit has 35 branches in Georgia, 16 of them in
the capital. About 60 percent of its total loans have
been made outside Tbilisi.
Rotne says the bank places a great emphasis on being

30

Indo-CIS Business

July-Sept 2007

EBRD News
part of the neighbourhoods in which it operates. While
it does advertise, it prefers to makes its presence felt by
involvement in the community: its employees go out
onto the streets to talk to people; it has developed
local projects such as the renovation of a playground,
for which it encouraged local tradesmen and
construction workers to get involved; and it recently set
up a blood donation programme.

from larger banks which are starting to move into the
micro area. The bank has responded partly by
introducing a more flexible pricing policy.
Rotne describes the experience of working with the
EBRD as “really positive”. “We know each other well,”
he says. The EBRD initially provided loans and took an
equity stake, which it sold. It later provided ProCredit’s
first access to commercial funding via the June 2007
syndicated loan.

This approach requires a different sort of banker,
Rotne notes. People working in the team want to be
part of this mission, he says. Of ProCredit’s
outstanding credit portfolio of 60,000 loans, 40,000
are business loans, heavily tilted towards the micro (or
what ProCredit calls the development) sector. Clients
in medium-sized businesses have often grown up with
the bank.

According to Rotne, ProCredit is growing more
independent thanks to the build-up of funds held at
the bank by customers and to the Citibank component
of the June loan.
“It is important to establish a credit history with
mainstream commercial banks. Our clients need a
credit history and so do we,” says Rotne. “If we can do
it without the EBRD in the future, that will be the
success story.”
+

ProCredit Bank Georgia faces competitive
challenges, at the very small end from NGOs but also

EBRD supports Unibank with
$35 mln Syndicated Loan
The European Bank of Reconstruction and Development
(EBRD) is supporting the dynamic growth of Unibank,
one of Azerbaijan's leading private banks, with an
international syndicated loan which will promote further
competition in the country's banking sector. Access to
finance remains one of the key obstacles for the
development and growth of private banks in Azerbaijan
and this transaction is a strong positive signal, especially
in light of the current market conditions.

Varel Freeman, EBRD First Vice President, said the
EBRD's role in the country remains crucial given that
local banks lack access to international capital. The
Bank is committed to provide support for the further
growth and development of institutions like Unibank
and facilitate their access to international capital
markets of which the new financial package to the
bank is an example.

The loan received a strong response from the market
and was increased from $30 million to $35 million to
meet demand. Structured and arranged by the EBRD
under it's A/B structure, the $8.75 million A loan will
have a maturity of three years, while the $26.25 million
B loan provided by participating banks will have a
maturity of 18 months, with an option to extend by a
further 18 months. The B Loan was priced at LIBOR +
3.00%.

Faig Huseynov, Chairman of the Executive Board of
Unibank, said “having been the first Azeri private
bank to attract a syndicated loan from an IFI in April
2005, Unibank is delighted to continue its
development by signing already its third loan
agreement with the EBRD. This agreement is even
more significant due to larger amount and extended
number of participants. This signifies the solid trust
of the international bank community in Unibank.”

Unibank was set up in 2002 as a result of the merger of
Mbank and Promtechbank. In the largely statedominated Azerbaijani banking sector Unibank has
developed into the leading private commercial,
independent bank focusing on business - especially
micro, small and medium-sized enterprises - and

To date the EBRD has invested more than €720
million in Azerbaijan through more than 80
projects. Through its investments in the enterprise,
financial and infrastructure sectors the Bank
supports structural reforms to make Azerbaijan's
rapid growth sustainable.
+
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Forging Partnerships with
NGOs on Energy Efficiency
Partnership was high on the NGOs’ wish list when they
met with EBRD President Jean Lemierre at the end of the
Bank’s 2007 Annual Meeting, held in Kazan, the
capital of Russia’s Republic of Tatarstan recently. It is
the fifth year that NGOs have met with the EBRD
President to exchange views. NGOs engaged in a
dialogue with Lemierre and other senior Bank staff on
human rights, energy efficiency and the environment.

when prices rise too high for poor people to heat their
homes.
While energy efficiency is a top concern for NGOs,
they warned Lemierre that it would be dangerous for
the Bank to become involved in nuclear energy
projects.
The EBRD President assured the NGOs that the Bank’s
interest in the nuclear energy sector is only related to
the important work the Bank leads in nuclear
decommissioning and nuclear safety projects.

“It is difficult to keep a close watch on all the countries
of operations from our headquarters in London,”
Lemierre said, reminding the NGOs of their
importance to the Bank. “We need you. Civil society is
crucial for sustainable economic progress. We must
engage in a dialogue and build a partnership,” added
Lemierre.

Environment – important as ever
The Bank’s review of its Environmental Policy is an
opportunity for NGOs to bring forward their concerns
and suggestions. The review takes place every three
years and the results will be presented to the Bank’s
Board of Directors for approval by the end of 2007.

A partnership to benefit human rights
NGOs participating in the meeting unanimously
agreed that they should be the Bank’s eyes and ears in
the region.

Sakhalin II, an oil and gas project on Russia’s Sakhalin
Island, was back for discussion with Dmitry Lisitsyn of
Sakhalin Environment Watch presenting images of
environmental damage to river crossings on the Island.
“We believe that the Sakhalin II project doesn’t fit with
the Bank’s Environmental Policy and recommend that
the Bank doesn’t invest in this project, should you be
approached to finance it,” said Lisitsyn.

“We want to engage in a dialogue with the Bank and
provide your staff with expert analysis when they assess
investment opportunities in Russia,” said Andrei Yurov
speaking on behalf of human rights organizations in
Russia.
“However, be choosy when engaging NGOs in a
dialogue with the EBRD. Russia is rich and all too often
the state funds NGOs. These NGOs are entirely onesided and will not be good partners in assessing the
situation on the ground,”said another NGO
representative.

Responded Lemierre: “The Bank withdrew from the
project in January 2007 following a significant change
in the ownership of the Sakhalin Energy Investment
Company. If we were to re-consider this project, the
environmental assessment will be crucial.”

“Respect for human rights should be a must for EBRD
investments in Russia,” said Yurov.

Other issues discussed concerned individual projects
in Kazakhstan and Serbia. Health and safety, gender
and minority groups’ concerns were among the issues
raised by the NGOs, and Lemierre assured the NGOs
that these were becoming top priorities for the Bank
too. “I take stock of your concerns,” said the EBRD
President. “These are challenging projects and it’s only
through an honest dialogue with you that we can bring
benefit to the people of the region.” Lemierre invited
NGOs to continue the dialogue during the year and at
+
next year’s Annual Meeting in Kiev.

Energy efficiency always on the agenda
The significant profit that the EBRD made in 2006
didn’t escape the NGOs’ attention. They suggested the
EBRD use the profit to support energy efficiency
initiatives in the region, particularly in district heating.
Said Lemierre: “Energy efficiency is a top priority for the
Bank. It has economic and environmental impacts. It is
equally important because of the social cost of energy”
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Mayors agree to cut energy
costs, improve services
With energy efficiency now at the core of EBRD
operations, the Bank’s Annual Meeting brought
together mayors from Belgrade in Serbia to Surgut in
Russia to discuss ways in which municipalities can cut
energy costs and improve related services. Countless
opportunities exist to do so, particularly in modernizing
district heating and public transport, the Mayors
agreed. But what are the hurdles to achieving these
aims?
“Financing is the single most important issue in
pushing for energy savings projects,” said the Mayor of
Belgrade, Bojan Stanoyevich. “The municipality of
Belgrade relied mainly on loans from international
financial institutions to modernize its district heating
system. Once services were improved, then tariffs
increased. With a stronger budget, the municipality
can now plan for more energy efficiency projects.”

Long-term loans work better
Mayors agreed with Mikhail Slobodin of Integrated
Energy Systems, Russia’s largest private sector district
heating provider, who argued that the energy sector
requires long-term loans for modernization that will
yield energy savings. “EBRD is one of the few lenders
providing long-term loans,” said Slobodin. “Longterm loans are the best incentive for municipalities to
develop energy efficiency projects. Thus municipalities
experiencing financial constraints don’t have to throw
the burden of paying short-term loans on to the

customers,” he added.
“It’s a burden for municipalities, particularly in small
cities, to invest in energy saving projects. Most
importantly, municipalities experience financial
constraints based on restrictions to adjust tariffs,” said
Alexander Sidorov, Mayor of the Siberian city of
Surgut.
In a pioneer programme, the EBRD has provided
Surgut municipality with a 700 million rouble (€20
million) loan to finance four new residential buildings,
and to knock down two old concrete panel buildings.
The new buildings will be safer, warmer, and 30 per
cent more energy efficient. And there is more to this
project than the energy efficiency aspect. Of the 800
new apartments, up to 25 per cent will be reserved for
lower-income families.
The need to improve buildings was echoed around the
podium. “We also want to do more by cutting down
energy lost in heating public buildings,” commented
Ilsur Metshin, Mayor of the city of Kazan in Russia’s
Republic of Tatarstan where the EBRD’s 2007 Annual
Meeting was held in mid-May.

Modernise transport to save energy
Private operators and mayors also debated ways of
modernising urban transport to achieve energy
savings. The Deputy Mayor of Zagreb, Croatia,
explained how the city had improved the bus and train
system and was now moving to upgrade the
underground system. David Alavidze, Deputy Mayor
of Tbilisi, Georgia, has high hopes for using public
private partnerships to modernise his city ’s
transportation system. He said the city’s transport
system and energy efficiency had improved thanks to
an EBRD loan for the bus system, making the system
more attractive for private sector operation.
“Promotion of public transport is a must in any city, if
energy is to be saved,” said Pierre Cordier, Deputy
Director of Veolia Transport. He and others also
pointed to the environmental benefits of improved
energy efficiency through well-conceived municipal
investments.
Contrasting views about the direction of the Russian
economy and its future relations with trading partners
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growing. This would not have been predicted 10 years ago.”
Economist and keen Russia watcher Lord Robert Skidelsky,
however, expressed scepticism about the Russian government’s
commitment to reducing the country’s dependence on
hydrocarbons and rolling back state involvement. “Natural
resource economies give elites too many incentives for short-term
enrichment and power play,” he said. “The last thing Russia’s rulers
want is well-specified property rights.”

emerged at the EBRD Business Forum on
Monday 21 May in an Economics Panel
discussion entitled “Russia in the world”.
Russia’s rapid growth owes much to oil and
gas exports and in recent years the Russian
state has played an increasingly important
part in this sector. Although panellists
agreed on the need for the economy to
diversify and involve more private capital,
they were at odds over the extent to which
this is happening in reality.
“The oil revenue that we receive has
already spilled over to other sectors,” said
Arkady Dvorkovich, Head of Russia’s
Presidential Experts Directorate. “We are
open to capital flows, to economic
integration. We are taking advantage of
opportunities for domestic growth and
investing abroad.
” Dvorkovich recognised that the role of the
state in the Russian economy was “huge”,
but added: “Russia is going through a
difficult and long transition from one
society to another, one economy to
another. It’s hard to expect quick results …
(but) it is a country that can grow based on
private initiative.”
Sergei Guriev, head of the New Economic
School in Moscow, agreed that sectors
beyond oil and gas had enjoyed growth in
Russia in parallel with the energy boom. In
particular, he highlighted progress in
manufacturing and services, which has
been facilitated by developments in the
financial sector. “Enterprises no longer see
credit as a constraint and it’s less of a
constraint for households,” he said. “This
explains why growth remains high even
though oil output and prices are not

Lord Skidelsky warned that the “oil curse” increased Russia’s
exposure to trade shocks, harmed non-energy exports and
reduced political leaders’ accountability to citizens. “The clock is
ticking away on Russia’s oil bonanza,” he said. “Russia desperately
needs a new start, a new generation of public-spirited leaders who
don’t regard the patrimony as a source of plunder.”
Lord Skidelsky also said there had been a lack of public investment
in strengthening law and order, the health system and education.
Guriev shared his concerns about under investment in the last two
areas: “The Russian government is doing a lot, but there is much
more to be done. This is an urgent issue to be considered.”
Debate about Russia’s trade relations centred on its bid to join the
World Trade Organisation and its commercial ties with the
European Union, which, as Dvorkovich acknowledged, have
experienced “frictions” in recent months.
Richard Baldwin, a professor at the Graduate Institute of
International Studies in Geneva, said the WTO would benefit from
Russian membership. “There will be massive changes to the world
trading system in the coming decades. The EU and the US are no
longer the only powers in world trade,” he said, noting the rising
influence of China, India and Brazil. “Russia is missing from this list
of emerging markets.”
Turning to Europe, Klaus Regling, the European Commission’s
Director General for Economic and Financial Affairs, emphasised
the already robust nature of trade ties between the EU and Russia
and expressed a desire to see them strengthened. “Russia and the
EU cooperate in many ways, some of which are unknown to the
public,” he told the panel. “The EU is deeply interested in
promoting prosperity in our largest neighbour. Our interests are
complementary.” Questions from the floor saw the debate shift
back to Russia’s so-called “oil curse”. Guriev noted that media
freedom tended to decline when countries with lower levels of
constitutional development discovered large oil reserves. “Media
freedom has declined in Russia in recent years,” he added. “Media
freedom helps to reduce corruption. Hopefully media freedom will
go up.”
Finally, in response to a question about environmental protection,
Dvorkovich pledged tough action on the part of the Russian
government. “We take this very seriously and we believe we have
to put substantial administrative resources into solving the
problem, around the world,” he said. “It’s not purely a Russian
problem.”
+
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Íîâàÿ ôàçà â èíäèéñêî-ðîññèéñêîì ñîòðóäíè÷åñòâå

Ïðîäâèæåíèå ê
äèàëîãó

B2B

Ìåæäó Èíäèåé è Ðîññèåé íà÷àëàñü íîâàÿ ôàçà âî âñåõ
ñôåðàõ ñîòðóäíè÷åñòâà – ýêîíîìè÷åñêîé,
ïîëèòè÷åñêîé è êóëüòóðíîé. Îòíîøåíèå ìåæäó
äåëîâûìè îáøåñòâàìè è ïðàâèòåëüñòâàìè äâóõ ñòðàí
ðàñò¸ò è óêðåïëÿåòñÿ.

ïåðåîðèåíòàöèåé âíåøíåé òîðãîâëè ñ çàïàäíûìè
ðûíêàìè.
Íûíåøíèé îáü¸ì òîðãîâëè Èíäèè ñ Ðîññèåé â 8,0% íå
îòðàæàåò âñå ïîòíöèàëû ñóùåñòâóþùèå â òîðãîâëå è
ñîòðóäíè÷åñòâå ìåæäó äâóìÿ ñòðàíàìè. Ïîýòîìó
óâåëè÷åíèå âçàìíîãî òîðãîâîãî îáîðîòà ïðåäñòàâëÿåò
áîëüøóþ çàäà÷ó äëÿ Èíäèè è Ðîññèè. Îáå ñòðàíû
äîëæíû ðàñøèðèòü ïðàêòèêó ñîçäàíèÿ ñîâìåñòíûõ
ïðåäïðèÿòèé, îðèåíòèðîâàííûõ íà ýêñïîðò, â
÷àñòíîñòè â ôàðìàöåâòè÷åñêîé, ïèùåîáðàáàòûâàþùåé
è èíæèíåðíîé îáëàñòÿõ.

Â ïîëèòè÷åñêîé è ýêîíîìè÷åñêîé ñôåðàõ Èíäèÿ è
Ðîññèÿ èìåþò òîæäåñòâåííûå èíòåðåñû è ýòî
ïðåäîïðåäåëÿåò íåîáõîäèìîñòü âñåâîçìîæíîãî
ðàçâèòèÿ îòíîøåíèé â ýòèõ îáëàñòÿõ ñ öåëüþ
óïðî÷åíèÿ èõ ñòðàòåãè÷åñêèõ ïîçèöèé â ìèðå.
Âíåøíÿÿ òîðãîâëÿ Èíäèè áûñòðî ðàñò¸ò. Ãëàâíûé
èíòåðåñ ñòðàíû -ýòî ðàñøèðåíèå òîðãîâëè ñî ñòðàíàìè,
â ÷èñëå êîòîðûõ åñòü âåäóøèå äåðæàâû ìèðà,
âêëþ÷àþùèå Ðîññèþ.

Ïðÿìîé äèàëîã ìåææäó ðîññèéñêèìè è èíäèéñêèìè
áèçíåñìåíàìè ðàáîòàþùèìè â ñïåöèôè÷åñêèõ
îáëàñòÿõ ìîæåò â çíà÷èòåëüíîé ìåðå ïîâëèÿòü è
èçìåíèòü õàðàêòåð òîðãîâëè ìåæäó äâóìÿ ñòðàíàìè.

Òðàäèöèîííî Èíäèÿ ïðèäàâàëà âàæíîå çíà÷åíèå
òîðãîâûì è ýêîíîìè÷åñêèì îòíîøåíèÿì ñ áûâøèì
Ñîâåòñêèì Ñîþçîì è ïîçäíåå ñ Ðîñèèåé. Îäíàêî,
íà÷èíàÿ ñ 1991 ãîäà ðîññèéñêî-èíäèéñêèå òîðãîâûå è
ýêîíîìè÷åñêèå îòíîøåíèÿ ïðåòåðïåëè ñïàä â òîðãîâîì
îáîðîòå ïîòðåáèòåëüñêèõ òîâàðîâ. Ïðè÷èíîé ýòîãî
áûëè èçìåíåíèÿ â Ðîññèéñêîé ýêîíîìèêå,
ñîïðîâîæäàâøèåñÿ ðàçðûâîì ñòàðûõ ñâÿçåé,

Åñëè áóäóò óëó÷øåíû òîðãîâûå îòíîøåíèÿ., òî ñòàíåò
âîçìîæíûì äàëüíåéøåå ðàñøèðåíèå è óãëóáëåíèå
ýêîíîìè÷åñêèõ îòíîøåíèé ìåæäó Èíäèåé è Ðîññèåé.
Ýíåðãèÿ ñòèìóëèðóåò
ñèíåðãèþ..
Â õîäå ñâîåãî âèçèòà
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äåêàáðå 2004 ãîäà ïðåçèäåíò
Ðîñèè Âëàäèìèð Ïóòèí ñêàçàë,
÷òî ðàñøèðåíèå ýíåðãåòè÷åñêîãî
ïàðòí¸ðñòâà ìåæäó äâóìÿ
ñòðàíàìè – Èíäèåé è Ðîññèåé,
áóäåò âûãîäíûì äëÿ îáåèõ
ýêîíîìèê.
«Ðîññèÿ, áóäó÷è äàâíèì è
èñïûòàííûì ïàðòí¸ðîì, ãîòîâà
ó÷àñòâîâàòü â óëó÷øåíèè
ýíåðãåòè÷åñêîé ñòàáèëüíîñòè
èíäèéñêîé ýêîíîìèêè è ðàçâèòèè
å¸ òîïëèâíîãî è ýíåðãåòè÷åñêîãî
êîìïëåêñà», ñêàçàë Âëàäèìèð
Ïóòèí. Ñîãëàñíî åìó, ðîññèéñêèå
êîìïàíèè ïðèíåñóò â Èíäèþ
ñîâðåìåííûå òåõíîëîãèè ñ
öåëüþ óâåëè÷åíèÿ äîáû÷è íåôòè, âîçðîæäåíèÿ ñòàðûõ
ìåñòîðîæäåíèé è ðàçâèòèÿ ìåñòîðîæäåíèé èìåþùèõ
ñêàâåíäæåð. Çäåñü ñòîèò îòìåòèòü, ÷òî ëèäåðû êðóïíûõ
ðîññèéñêèõ êîìïàíèé ã-í Àëåêïåðîâ (Ëóêîèë), ã-í
Ñåì¸í Âåèíøòîê (Òðàíñíåôòü), Àëåêñåé Ìèëëåð
(Ãàçïðîì) è äðóãèå áûëè ÷ëåíàìè ðîññèéñêîé
äåëåãàöèè, ñîïðîâîæäàâøèå ïðåçèäåíòà Âëàäèìèðà
Ïóòèíà.

32-33 ìèëëèîíà òîí, íî ïîäñ÷èòàíî, ÷òî ñòðàíà
íóæäàåòñÿ â 120-130 ìèëëèîíàõ òîí â ãîä, ò.å. Èíäèè
íóæíî èìïîðòèðîâàòü ïðèìåðíî 2 ìèëëèîíà áàðåëåé â
äåíü, îõâàòûâàÿ 70% ñïðîñà â ñòðàíå. Â îñíîâíîì
íåôòü èìïîðòèðóþò èç ñòðàí Ïåðñèäñêîãî çàëèâà.
Ïðîèçâîäñòâî ïðèðîäíîãî ãàçà â Èíäèè ðàâíÿåòñÿ
ïðèìåðíî 90 ìèëëèîíàì êóáè÷åñêèõ ìåòðîâ â äåíü (33
ìèëëèàðäà êóáè÷åñêèõ ìåòðîâ â ãîä), è íûíåøíèé
ñïðîñ ñîñòàâëÿåò 150 ìèëëèîíîâ êóáè÷åñêèõ ìåòðîâ â
äåíü. Ïðèðîäíûé ãàç ñîñòàâëÿåò 8% íàöèîíàëüíîãî
ýíåðãåòè÷åñêîãî áàëàíñà. Â 2005 ãîäó ñïðîñ íà ãàç
âîçðîñ íà 37 ìèëëèàðäîâ êóáè÷åñêèõ ìåòðîâ, à â 2006
íà 43 ìèëëèàðäà êóáè÷åñêèõ ìåòðîâ, è îæèäàåòñÿ ÷òî ê
2010 ãîäó îí âîçðâàñò¸ò íà 110 ìèëëèàðäîâ êóáè÷åñêèõ
ìåòðîâ.

Ýíåðãåòè÷åñêèé ñåêòîð Èíäèè ÿâëÿåòñÿ î÷åíü
÷óâñòâèòåëüíîé îáëàñòüþ èíäèéñêîé ýêîíîìèêè.
Ñòðàíà ñ áîëåå ÷åì ìèëëèàðäíûì íàñåëåíèåì èìååò
ìåíåå ÷åì 1,0% ìèðîâûõ ðåçåðâîâ íåôòè.
Ïîòðåáëåíèå òîïëèâà è íåôòè â Èíäèè ñîñòàâëÿåò
3,5% âñåìèðíîãî ïîòðåáëåíèÿ (ðåñóðñû – 345
ìèëëèîíîâ òîí íåôòè â ãîä). Íåôòü ñîñòàâëÿåò 32%
ýíåðãåòè÷åñêîãî áàëàíñà.

Ðîññèéñêîå ïðèñóòñòâèå
Ðîññèéñêèå êîìïàíèè Çàðóáåæíåôòü, Ñòðîéòðàíñãàç,
Íåôòåãàçýêñïîðò è Òþìåíüíåôòåãåîôèçèêà óæå èìåþò
îïûò ðàáîòû ñ Èíäèåé. Îíè ãîòîâû ïîìî÷ü ðàçâèòèþ
íåôòåãàçîâûõ ìåñòîðîæäåíèé. Ê ïðèìåðó, â ðàìêàõ
ñîòðóäíè÷åñòâà ñ ïðåäïðèÿòèåì ãîñóäàðñòâåííîãî
ñåêòîðà êîðïîðàöèåé íåôòè è ïðèðîäíîãî ãàçà ONGC,
Çàðóáåæíåôòü ïîäïèñàëà è îñóùåñòâëÿåò êîíòðàêò íà
áóðîâûå ðàáîòû íà íåôòÿíûõ ìåñòîðîæäåíèÿõ â øòàòå
Àññàì, è òàêæå íà ïîñòàâêó çàïàñíûõ
÷àñòåé äëÿ óçëîâ èñïîëüçóåìûõ íà
ñêâàæèíàõ. Ñîòðóäíè÷åñòâî ñ
ðîññèéñêèìè êîìïàíèÿìè ïîìîæåò
èíäèéñêîé êîìïàíèè çíà÷èòåëüíî
ñýêîíîìèòü ðàñõîäû è óâåëè÷èòü
åæåãîäíóþ ïðîäóêöèþ íà 150 òîí.
Íûíåøíÿÿ äîáû÷à ñîñòàâëÿåò 1
ìèëëèîí 850 òûñÿ÷ òîí.

Ñîãëàñíî ïîäñ÷¸òàì, ñïðîñ íà íåôòü â Èíäèè âîçðàñò¸ò
åæåãîäíî íà 5% â ñëåäóþùèå 20 ëåò, åæåãîäíûé ñïðîñ
íà ãàç âîçðàñò¸ò íà 3-4%. Â ñëåäóþùèå 10 ëåò ñïðîñ íà
íåôòü óäâîèòñÿ. Îí äîñòèãíåò 3,1 ìèëëèîíîâ áàðåëåé â
äåíü. Åñëè ñîõðàíèòü íûíåøíèé òåìï ïðîäóêöèè
(ïðèìåðíî 750 òûñÿ÷ áàðåëåé â äåíü), òî çàïàñîâ
íåôòè õâàòèò òîëüêî íà íå áîëåå ÷åì 11-12 ëåò. Õîòÿ
âíóòðåíÿÿ äîáû÷à íåôòè â Èíäèè ñîñòàâëÿåò ãîäîâûõ

Ãàçïðîì íà÷àë ðàçðàáîòêó
íåôòåãàçîâîãî ìåñòîðîæäåíèÿ 126 â
Áåíãàëüñêîì çàëèâå. Ýòè îïåðàöèè
áóäóò ñòîèòü ðîññèéñêîé ìîíîïîëèè 18
ìèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ
òîëüêî çà ýòîò ãîä. Îäíà èç äî÷åðíûõ
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ôèðì Ãàçïðîìà Ñòðîéòðàíñãàç, äåéñòâóþùàÿ â
êîíöîðöèóìå ñî ñòðîèòåëüíîé êîìïàíèåé Ýññàð
Êîíñòðàêøèíè è èíäèéñêîé íåôòÿííîé êîðïîðàöèåé
Indian Oil Corp ïîäïèñàëà êîíòðàêò ñ íåôòÿíûì
ïðåäïðèÿòèåì ãóäæðàòñêîãî øòàòà Gujarat State
Petronet â ôåâðàëå 2003 ãîäà, ÷òîáû ïîñòðîèòü
ãàçîïðîâîä íà ó÷àñòêå Áàðîäà – Àõìàäàáàä. Ãàçïðîì
òàêæå âåðîÿòíî
ïðèíåò ó÷àñòèå â ìåæäóíàðîäíîì
òåíäåðå ïî ðàçâåäêå è ðàçðàáîòêå íåôòåãàçîâûõ
ìåñòîðîæäåíèé íàõîäÿùèõñÿ â çîíå øåëüôà
Áåíãàëüñêîãî çàëèâà, êîòîðûé
ñåé÷àñ
ïîäãîòàâëèâàåòñÿ Èíäèåé. Â äåêàáðå 1998 ãîäà Ëóêîèë
è Èíäèéñêàÿ íåôòÿíàÿ êîðïîðàöèÿ
Indian Oil
Corporation (IOC) ïîäïèñàëè ñîãëàøåíèå,
ïðåäóñìàòðèâàþùåå äîëãîñðî÷í ûå ïîñòàâêè
íåôòåãàçîâûõ ïðîäóêòîâ Èíäèè â ðàçìåðå 15
ìèëëèîíîâ â ãîä.

Ltd” èìååò 20% äîëè êàïèòàëà â Ñàõàëèíå -1.
Èíäèéñêàÿ êîðïîðàöèÿ óæå èíâåñòèðîâàëà 1.7
ìèëëèàðäîâ àìåðèêàíñêèõ äîëëàðîâ â ýòîò ïðîåêò è ýòî
áóäåò ñàìîé êðóïíîé èíâåñòèöèåé çà ãðàíèöåé. Íà
Ñàõàëèíå- 1 áóäóò äîáûâàòü 307 ìèëëèîíîâ òîí íåôòè
è 485 ìèëëèàðäîâ êóáè÷åñêèõ ìåòðîâ ïðèðîäíîãî ãàçà.
Öåðåìîíèÿ îòêðûòèÿ êîìåð÷åñêîé ïðîäóêöèè íåôòè
ñîñòîÿëàñü 1 îêòÿáðÿ 2005 ãîäà..
Èíäèÿ òàêæå íàìåðåíà èíâåñòèðîâàòü â ïðîåêò
Ñàõàëèí-3, èìåþùèé ðåçåðâû ïðèìåðíî 4.6
ìèëëèàðäîâ áàðåëåé íåôòè è 770 ìèëëèàðäîâ
êóáè÷åñêèõ ìåòðîâ ãàçà. Ïàðòí¸ðû íàìåðèâàþòñÿ
ïðåäñòàâèòü ñîâìåñòíóþ çàÿâêó íà àóêöèîíå
îõâàòûâàþùåì 4 ëèöåíçèðîâàííûõ áëîêà à èìåííî –
Âîñòî÷íî –Îäîïòèíñêèé, ßøñêèé, Âåíèíñêèé è
Þæíîêèðèíñêèé.
Áîëåå òîãî, Èíäèÿ íàìåðåíà èíâåñòèðîâàòü â
ñîâìåñòíûé ðîññèéñêî-êàçàõñòàíñêèé ïðîåêò
Êóðìàíãàçîâîå íåôòåãàçîâîå ìåñòîðîæäåíèå â
Êàñïèéñêîì ìîðå. Â õîäå âèçèòà Âëàäèìèðà Ïóòèíà â
Èíäèþ â äåêàáðå 2004 ãîäà äâå ñòðàíû ïîäïèñàëè
ìåìîðàíäóì âçàèìîïîíèìàíèÿ ïî ñîâìåñòíîé ðàçâåäêå
è ðàñïðåäåëåíèÿ ïðèðîäíîãî ãàçà Êàñïèéñêîãî ðåãèîíà
è òàêæå ñòðîèòåëüñòâà ïîäçåìíîãî õðàíèëèùà
ïðèðîäíîãî ãàçà â Èíäèè.

Â äîïîëíåíèå ê ãåîëîãè÷åñêîé ðàçâåäêå è
ñòðîèòåëüñòâà ãàçîïðîâîäà, ðîññèéñêèå êîìïàíèè
ñìîãëè çàíÿòü åù¸ îäíó íèøó – ýòî îáñëóæèâàíèå
íåôòÿííûõ ìåñòîðîæäåíèé. Òàêæå ÎÀÎ
«Îáüåäèí¸ííûå ìàøèííûå çàâîäû» ïîñòàâëÿëè
ñàìîõîäíûå áóðîâûå àãðåãàòû èíäèéñêîé êîìïàíèè
ONGC íà÷èíàÿ ñ äåêàáðÿ 2003 ãîäà. Îáùàÿ ñòîèìîñòü
ýòîãî îáîðóäîâàíèÿ ñîñòàâèëà 13.6 ìèëëèîíîâ
àìåðèêàíñêèõ äîëëàðîâ. È ïðîãðàìà ðàçâèòèÿ ONGC
ïðåäóñìàòðèâàåò íà ñëåäóþùèå ãîäû òî, ÷òî ñòîèìîñòü
ðåîðãàíèçàöèè íåôòÿííûõ ìåñòîðîæäåíèé è
ìîäåðíèçàöèÿ áóðîâîãî îáîðóäîâàíèÿ áóäåò ðàâíÿòñÿ
400 ìèëëèîíàì àìåðèêàíñêèõ äîëëàðîâ. Èíäèéñêàÿ
íåôòåãàçîâàÿ êîìïàíèÿ ONGC ðàññìàòðèâàåò ó÷àñòèå â
ëèöåíçèè ïî ðàçâèòèþ Êîâûêòåíñêîãî
ãàçîêîíäåíñàòíîãî ìåñòîðîæäåíèÿ â çàïàäíîé ÷àñòè
Ñèáèðè. Ëèöåíçèÿ ïî ðàçâèòèþ ýòîãî ìåñòîðîæäåíèÿ
íàõîäèòñÿ â ðóêàõ ÎÀÎ Ðîññèéñêàÿ íåôòü. Ñîãëàñíî
èðêóòñêîé ðåãèîíàëüíîé àäìèíèñòðàöèè Èíäèÿ ãîòîâà
èíâåñòèðîâàòü â Êàâûêòó ïðèáëèçèòåëüíî 6.5
ìèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ.

«Èíäèÿ ãîòîâà ïëàòèòü ÷åðåçìåíóþ öåíó çà ïðàâî íà
ó÷àñòèå â ïðîèçâîäñòâå íåôòè è ãàçà â Ðîññèè. ÑÌÈ
öèòèðóÿ ïðàâèòåëüñòâåííûå èñòî÷íèêè ñîîáùèëè, ÷òî
ê ñåðåäèíå ôåâðàëÿ 2005 ãîäà Ìèíèñòåðñòâî
íåôòÿííîé è ãàçîâîé ïðîìûøëåííîñòè Èíäèè ïîñëàëî
ïèñüìî ïðåìüð ìèíèñòðó Ìèõàèëó Ôðàäêîâó,
ïðåäëàãàþùåå èíâåñòèðîâàòü 25 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ â Ðîññèè. Ýòà ñóììà ñðàâíèìà ñ
êàïèòàëèçàöèåé Ëóêîèëà è Ñóðãóòíåôòåãàçà. Ýòà ñóììà
âûãëÿäèò íåìíîãî íå ðåàëèñòè÷íîé, îäíàêî ýòî
âîçìîæíî, ïèñüìî ññûëàåòñÿ íà 15-20òè ëåòíþþ
èíâåñòèöèîííóþ ïðîãðàìó..

Â íà÷àëå 2005 ãîäà êîìïàíèÿ âûðàçèëà èíòåðåñ â
îáðåòåíèè 15%íîé äîëè â Þãàíñêíåôòåãàçå. Äåëè
ïðåäëîæèë êîìïàíèè Ðîñíåôòü 2 ìèëëèàðäà
àìåðèêàíñêèõ äîëëàðîâ äëÿ ýòîé äîëè è îáåùàë äàòü
åù¸ 4 ìèëëèàðäîâ àìåðèêàíñêèõ äîëëàðîâ â âèäå
êðåäèòà. ONGC òàêæå ïðîâåëà ïåðåãîâîðû ñ Ðîñíåôòüþ
êàñàâùèõñÿ ñîâìåñòíîãî ðàçâèòèÿ Âàíêîðñêîãî
ìåñòîðîæäåíèÿ íà Êàñïèéñêîì ìîðå è Ñàõàëèíå-3.

Â ñåíòÿáðå 2005 ãîäà ãëàâà Ìèíèñòåðñòâà íåôòÿííîé è
ãàçîâîé ïðîìûøëåííîñòè Èíäèè Ìàíè Øàíêàð Àéÿð
ïîñåòèë Ìîñêâó. Òàì îí ïðîâ¸ë ïåðåãîâîðû ñ ãëàâàìè
Ãàçïðîìà è Ðîñíåôòè è òàêæå ñ ìèíèñòðîì Êðèñòåíêî è
çàìèñòèòåëåì ïðåìüåð ìèíèñòðà Æóêîâûì. Â õîäå
ïåðåãîâîðîâ ñ ã-îì Æóêîâûì èíäèéñêèé ìèíèñòåð
ïîäòâåðäèë, ÷òî åãî ïðàâèòåëüñòâî õî÷åò êóïèòü ïî
êðàéíåé ìåðå 10 ìèëëèîíîâ òîí íåôòè ó Ðîññèè.

Äî÷åðíÿÿ ôèðìà ãîñêîìïàíèè ONGC - “ONGC Videsh

Òàê êàê åâðîïåéñêèé ðûíîê èìååò èçëèøêè çàïàñîâ
ðîññèéñêîé íåôòè
è ðîññèéñêèå
ê î ì ï à í è è
ïðîäàþò å¸ ñî
çíà÷èòåëüíîé
ñêèäêîé, òî
äîëãîñðî÷íûé
êîíòðàêò ñ Èíäèåé
áóäåò î÷åíü
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îáåùàþùèì. Ðîññèÿ íå ïîñòàâëÿåò ñûðóþ íåôòü Èíäèè
íåïîñðåäñòâåííî, îãðàíè÷èâàÿ ñåáÿ ïðîäàæåé
íåôòåïðîäóêòîâ è ïðîìåæóòî÷íûõ òîâàðîâ.

ñëó÷àé ìíîãîñòîðîííåãî ñîòðóäíè÷åñòâà â âîåííîé
îáëàñòè â èñòîðèè Ðîñèè. Ðîññèÿ òàêæå ïîñòàâëÿëà
Èíäèè ïîäâîäíûå ëîäêè è òðàíñïîðòíûå âåðòîë¸òû.
Îíà òàêæå ó÷àñòâóåò â ïðîãðàììå óñîâåðøåíñòâîâàíèÿ
ñàìîë¸òîâ ñåðèè ÌÈÃ- 21.

Ñîãëàñíî íûíåøíèì óðàëüñêèì öåíàì, êîíòðàêò íà
ïîñòàâêó 10 ìèëëèîíîâ òîí íåôòè, ïðåäëîæåííûé
Äåëè Ìîñêâå ñòîèò ïðèìåðíî 2,7 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ.

Íà âûñøåì óðîâíå Ðîññèÿ è Èíäèÿ äîñòèãëè âçàèìíîãî
ïîíèìàíèÿ
ñðî÷íîñòè ñîâìåñòíîãî îñóùåñòâëåíèÿ
áóäóùèõ ïðîåêòîâ íàöåëåíûõ íà ðàçâèòèå è
ïðîèçâîäñòâî îñíîâàííûõ íà òåõíîëîãèè
ìíîãîöåëåâîãî òðàíñïîðòíîãî âîçäóøíîãî
ïåðåâîç÷èêà ÈË-214 è âîåííûõ ñàìîë¸òîâ ïÿòîãî
ïîêîëåíèÿ. Ðîññèÿ íàìåðåíà ó÷àñòâîâàòü â èíäèéñêèõ
òåíäåðàõ íà ïîñòàâêó ëèöåíçèðîâàíîãî ïðîèçâîäñòâà
ëåãêîãî áîåâîãî ñàìîë¸òà ËÌÐÊÀ ( ÌÈÃ- 29Ì èìååò
ëó÷øóþ áîåâóþ ýôôåêòèâíîñòü ÷åì ñàìîë¸òû
ÅÂÐÎÔÀÉÒÅÐ è Ðàôàåëü) è òàêæå Ðîññèÿ ïðåäëàãàåò
òåõíîëîãèè ðàçâèòèÿ ë¸ãêîãî âîåííîãî ñàìîë¸òà è
ñðåäíåãî áîåâîãî ñàìîë¸òà è ïðîèçâîäñòâî ñàìîãî
ñîâðåìåííîãî âåðòîë¸òà.

Ðàñøèðåíèå âîåííî-òåõíè÷åñêîãî
ñîòðóäíè÷åñòâà
Çà ïîñëåäíèå äåñÿòèëåòèå âîåííî-òåõíè÷åñêîå
ñîòðóäíè÷åñòâî ìåæäó Ðîññèåé è Èíäèåé ïðèîáðåëî
íîâîå êà÷åñòâî. Ñåé÷àñ Ðîññèÿ ïîñòàâëÿåò Èíäèè íå
òîëüêî îðóæèå èëè ñàìûå ñîâðåìåííûå òåõíîëîãèèè.
Ðàñøèðÿåòñÿ ñîâìåñòíîå ðàçâèòèå âîåííîãî
îáîðóäîâàíèÿ. Ðîññèÿ ñ÷èòàåò. ×òî âîåííîå è âîåííî
òåõíè÷åñêîå ñîòðóäíè÷åñòâî ñ Èíäèåé ÿâëÿåòñÿ
âàæíûì êîìïîíåíòîì ñòðàòåãè÷åñêîãî ïàðòí¸ðñòâà
ìåæäó äàóìÿ ñòðàíàìè.

Ñîâìåñòíîå ïðåäïðèÿòèå ÁðàõÌîñ

Îðóæèå ïðîèçâåä¸ííîå â áûâøåì ÑÑÑÐ è â Ðîññèè
ñîñòàâëÿþò çíà÷èìóþ ÷àñòü èíäèéñêèõ âîîðóæåííûõ
ñèë, ÂÂÑ, ÂÌÑ è ñóõîïóòíûõ ñèë. Çà ïðåäûäóùåå
äåñÿòèëåòèå ñîòðóäíè÷åñòâî â îáëàñòè âîåííîé
òåõíîëîãèè ìåæäó Ðîññèåé è Èíäèåé îáðåëî íîâîå
êà÷åñòâî. Íàøè ñòðàíû ïðîäâèíóëèñü îò ñíàáæåíèÿ
âîåííîãî îáîðóäîâàíèÿ è òåõíîëîãèé ê ñîâìåñòíîìó
ðàçâèòèþ ñàìîìîãî ñîâðåìåííîãî âîåííîãî
îáîðóäîâàíèÿ è ñîâìåñòíîé íàó÷íîèññëåäîâàòåëüñêîé äåÿòåëüíîñòè.

Ôëàãìàí ðîññèéñêî-èíäèéñêîãî ñòðàòåãè÷åñêîãî
ïàðòí¸ðñòâà ÁðàõÌîñ îïåðèðóåò ñ 2001 ãîäà. Ýòî áûëî
çàäóìàíî ñ öåëüþ ïðîèçâîäñòâà ñâåðõçâóêîâîé ðàêåòû
ÁðàõÌîñ ïðåäíàçíà÷åíîé äëÿ ïîðàæåíèÿ êîðàáëåé.
Ñåðèéíîå ïðîèçâîäñòâî ýòèõ ðàêåò íà÷í¸òñÿ â ñêîðîì
áóäóùåì. Ïðîøåë óñïåøíîå èñïûòàíèå êîìïëåêñ
ìíîãîêàíàëüíîé ñðåäíåãî ðàäèóñà äåéñòâèÿ ðàêåòû
Øòèëü -1. Ýòîò êîìïëåêñ óñòàíîâëåí íà òð¸õ ôðèãàòàõ
ïîñòðîííûõ íà Áàëòèéñêîì çàâîäå äëÿ èíäèéñêèõ ÂÌÑ.
Äâà êîðîáëÿ óæå ïðèáûëè â Èíäèþ..

Ñ ñåíòÿáðÿ 2002 ãîäà áûë îñóùåñòâë¸í ìèëëèàðäíûé
êîíòðàêò â äîëëîðîâîì èñ÷åñëåíèè. Èì
ïðåäóñìàòðèâàëàñü ïîñòàâêà è ëèöåíçèðîâàííîå
ïðîèçâîäñòâî ìíîãîöåëåâîãî ñàìîë¸òà ÑÓ-30ÌÊÈ. Â
îêòÿáðå 2003 ãîäà Ðîññèÿ, Èíäèÿ è Èçðàèëü ïîäïèñàëè
êðóïíîìàñøòàáíûé
ê î í ò ð à ê ò ï î
ïðîèçâîäñòâó

Ðîññèÿ âñåãäà ïîëîæèòåëüíî îòçûâàåòñÿ íà
ïðåäëîæåíèÿ Èíäèè ïî óñîâåðøåíñòâîâàíèþ
âîçäóøíîé îáîðîíû è ðàêåòíîé àðòåëåðèè. Ó÷àñòèå â
óñòàíîâëåíèè èíäèéñêîé èíòåãðèðîâàííîé
íàöèîíàëüíîé ñèñòåìû ïîðàæàþùåé ñàìîë¸òû ñ
èñïîëüçîâàíåèì ñàìûõ íîâåéøèõ ðîññèéñêèõ
ðàçðàáîòîê (ÏÂÎ)ÿâëÿåòñÿ ñòðàòåãè÷åñêîé âàæíîñòüþ
äëÿ Ðîñèè.
Âïåðâûå áûëà ïðîäåìîíñòðèðîâàíà íà ìåæäóíàðîäíîé
âîåííî âûñòàâêå â Ñàíêò Ïåòåðáóðãå â 2005 ãîäó
ñóáìàðèíà íîâîãî ïîêîëåíèÿ (ïðîåêò 677 ËÀÄÀ).
Ãîñóäàðñòâåííàÿ êîìïàíèÿ Àäìèðàëòèéñêèå Âåðôè
óæå çàâåðøèëè å¸ ñòðîèòåëüñòâî äëÿ ðîññèéñêèõ ÂÌÑ.
Àäìèðàëòèéñêèå Âåðôè ïðåäëîæèëè Èíä èè
ýêñïîðòíûé âàðèàíò ýòîé ñóáìàðèíû (ïðîåêò
Àìóð1650). Îäíàêî èíäèéñêìå ÂÌÑ ïðåäïî÷ëè êóïèòü
øåñòü ôðàíöóçñêèõ Ñêîðïåíå è ñåé÷àñ èäóò
ïåðåãîâîðû ïî ñäåëêå â 1.8 - 2 ìèëëèàðäà
àìåðèêàíñêèõ äîëëàðîâ. Òåì íå ìåíåå â õîäå âûñòàâêè
Àäìèðàëòèéñêèå Âåðôè ïîäïèñàëè êîíòðàêò ñ Êèòàåì è
Èíäèåé ïî ïîñòàâêå çàïàñíûõ ÷àñòåé äëÿ äèçåëüíîýëåêòðè÷åñêîé ïîäâîäíîé ëîäêå ïðîåêòà 877ÅÊÌ è å¸
áîëåå íîâîãî âàðèàíòà ïðîåêò 636, êîòîðûé áûë
ïðîäàí ýòèì ñòðàíàì ðàíåå. Êàæäûé èç ýòèõ

ïàòðóëüíîãî
ñàìîë¸òà
äàëüíåãî
îáíàðóæåíè
ÿ íà îñíîâå
ðîññèéñêîãî
11-76 äëÿ
èíäèéñêèõ
ÂÂÑ. Ýòî áûë
ï å ð â û é
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âîñåìü ñàìîë¸òîâ TÓ-142ME. ÈË-38 ÿâëÿåòñÿ
ïðîòèâîëîäî÷íûì ñàìîë¸òîì. Îí áàçèðóåòñÿ íà
ïàññàæèðñêîì âîçäóøíîì ïåðåâîç÷èêå ÈË-18B. ÂÌÑ
ÑÑÑÐ ââåëè èõ â ñòðîé 1969 ãîäó. Ñåé÷àñ ðîññèéñêèå
ÂÌÑ èìåþò 35 òàêèõ ñàìîë¸òîâ. Â íà÷àëå 1990,
Ëåíèíöè ðàçðàáîòàëè ïðîåêò ïî óñîâåðøåíñòâîâàíèþ
ýòèõ ñàìîëåòîâ íàçûâàåìûõ ÈË-38Í. Ýòîò ïðîåêò
îõâàòûâàåò óñòàíîâêó íîâûõ ñèñòåì ïîèñêà è ïðèöåëà
íàçûâàåìûõ Íîâåëëà è òàêæå ðåìîíò ñàìîë¸òîâ, ñ
öåëüþ ïðîäëåíèÿ èõ ñëóæáû äî 40 ëåò. Ðåìîíò è
óñîâåðøåíñòâîâàíèå îäíîãî ñàìîë¸òà ñòîèò US $ 17
ìèëëèîíîâ. Ýòî ïîìîæåò íàì èñïîëüçîâàòü ÈË-38Í äî
2010-1014 ãîäà. Ïðîãðàììà âîîðóæåííûõ ñèë äîëæíà
áûòü îñóùåñòâëåíà ê 2010 ãîäó. Åé ïðåäóñìàòðèâàåòñÿ
ìîäåðíèçàöèÿ âñåõ èìåþùèõñÿ ó ÂÌÑ ñàìîë¸òîâ ÈË38. Â äîïîëíåíèå Ëåíèíåö ïðåäëàãàåò óñòàíîâèòü
ñèñòåìû Íîâåëëà äëÿ äàëüíèõ ìîðñêèõ ðàéîíîâ
ïðîòèâîëîäî÷íûõ ñàìîë¸òîâ Tó-142M and Tó-142M3
(ðîññèéñêèå ÂÌÑ èìåþò 45 òàêèõ ñàìîë¸òîâ)
îñíîâàííûõ íà áîìáàðäèðîâùèêå TÓ-95. Îæèäàåòñÿ,
÷òî â ñêîðîì áóäóùåì ÂÌÑ ïðèìóò ðåøåíèå
ìîäåðíèçèðîâàòü 20 ñàìðë¸òîâ TÓ-142M3.
Ìîäåðíèçèðîâàíèå òàêæå îõâàòèò ñèñòåìû Íîâåëëà. Â
2001ã., Ðîçîáîðîíýêñïîðò, ÊÁ Èëþøèí è ìèíèñòåðñòâî
îáîðîíû Èíäèè ïîäïèñàëè êîíòðàêò ïî ìîäåðíèçàöèè
âñåõ ïÿòè ÈË-38 èìåþùèõñÿ ó Èíäèè è êîíâåðòèðîâàòü
èõ â âàðèàíò ñ óñòàíîâêîé ñèñòåìû Sea Dragon
(ýêìïîðòíûì âàðèàíòîì ñèñòåìû Íîâåëëà).
Èíäèÿ ïëàíèðóåò ïîäïèñàòü êîíòðàêò ïî ìîäåðíèçàöèè
ÒÓ-142ÌÅ è èíñòàëÿöèè ñèñòåìû Ìîðñêîé Äðàãîí-Sea
Dragon. Ñìåòíàÿ ñòîèìîñòü ìîäåðíèçàöèè îäíîãî ÒÓ142 ðàâíÿåòñÿ 21 ìèëëèîíó àìåðèêàíñêèõ äîëëàðîâ.
Ïîñëå çàâåðøåíèÿ ýòèõ ïðîãðàìì Èíäèÿ áóäåò èìåòü
óñîâåðøíñâîâàííûå ïðîòèâîëîäî÷íûå ñàìîë¸òû êàê
äëÿ áëèçêèõ òàê äàëüíèõ ìîðñêèõ çîí. Ýòî ïîìîæåò
Äåëè êîíòðîëèðîâàòü âñþ èíäèéñêî-îêåàíñêóþ
àêâàòîðèþ äî êîíòèíåíòà Àíòàðêòèêà.
Âîåííî – òåõíè÷åñêîå ñîòðóäíè÷åñòâî áûëî êëþ÷åâîé
òåìîé ðàáî÷åé ÷àñòè âèçèòà ïðåçèäåíòà Èíäèè Àáäóëà
Êàëàìà â Ðîññèþ, êîòîðûé ñîñòîÿëñÿ âåñíîé 2005 ãîäà.
Ãëàâà ãîñóäàðñòâà Èíäèè ïîñåòèë àâèàöèîííóþ
õîëäèíãîâóþ êîìïàíèþ Ñóõîé, ãäå îí îáñóäèë
âîçìîæíîñòü ó÷àñòèÿ Èíäèè â ñîçäàíèè èñòðåáèòåëåé
5îãî ïîêîëåíèÿ è ñðåäíèõ ìàãèñòðàëüíûõ
ïàññàæèðñêèõ âîçäóøíûõ ïåðåâîç÷èêîâ RRJ, êîòîðûå
ðàçðàáàòûâàåò õîëäèíãîâàÿ êîìïàíèÿ Ñóõîé. (Â 2004
ãîäó õîëäèíãîâàÿ êîìïàíèÿ Ñóõîé çàâîåâàëà òåíäåð ïî
ðàçðàáîòêå èñòðåáèòåëåé 5-îãî ïîêîëåíèÿ, êîòîðûå
çàìåíÿò ýêñïëóàòèðóåìûå ñåé÷àñ èñòðåáèòåëè ÑÓ è
ÌÈÃ). Âèçèò ïðåçèäåíòà Èíäèè îçíà÷àåò êðóïíûå
èíâåñòèöèè äëÿ Ìîñêâû. Ê ïðèìåðó, Äåëè óæå ãîòîâ
èíâåñòèðîâàòü 100 ìèëëèîíîâ àìåðèêàíñêèõ äîëëàðîâ
â ñòðîèòåëüñòâî ïàññàæèðñêèõ ñàìîë¸òîâ.
+

êîíòðàêòîâ ñòîèò ïðèìåðíî 1 ìèëëèîí àìåðèêàíñêèõ
äîëëàðîâ. Èíäèéñêèå ÂÌÑ èìåþò 10 ñóáìàðèí ïðîåêòà
877ÅÊÌ è åù¸ äâå ñóáìàðèíû áóäóò ïîñòàâëåíû â ýòîì
ãîäó îò ðîññèéñêèõ ÂÌÑ.
Ðîññèÿ ñîçäàëà öåíòð òåõíè÷åñêîãî îáñëóæèâàíèÿ
ôðèãàòîâ ïîñòðîåííûõ íà ðîññèéñêèõ âåðôÿõ.
Ïîäîáíûå öåíòðû òåõíè÷åñêîãî îáñëóæèâàíèÿ
ïîñòðîåíû äëÿ ñàìîë¸òîâ è äðóãîãî âèäà ðîññèéñêîãî
âîåííîãî ñíàðÿæåíèÿ. Ñîçäàíèå òàêèõ öåíòðîâ î÷åíü
âûãîäíî è ïðèáûëüíî. Îíè äàäóò ïîääåðæêó êàê Èíäèè
òàê è ñòðàíàì þæíî-âîñòî÷íîé Àçèè, ò.å. Ìàëàçèè è
Èíäîíåçèè. Èíäèÿ ãîòîâà îñóùåñòâèòü ýòî, íî ðåøåíèå
çàâèñèò îò ðîññèéñêèõ âëàñòåé.
Â 1977, ïÿòü ñàìîë¸òîâ ÈË-38 áûëè ïîñòàâëåíû
èíäèéñêèì ÂÌÑ è â 1987-1988 áûëè ïîñòàâëåíû
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Èíäèÿ áûñòðî
çàâî¸âûâàåò
ìåæäóíàðîäíûé
ôàðìàöåâòè÷åñêèé
ðûíîê
Äîêëàä Ýêñèì Áàíêà
Ñåé÷àñ èíäèéñêàÿ ôàðìàöåâòè÷åñêàÿ
ïðîìûøëåííîñòü çàíèìàåò óíèêàëüíîå
ìåñòî â áûñòðî ðàñøèðÿþùåìñÿ
ìåæäóíàðîäíîì ðûíêå è íå òîëüêî êàê
ïðîèçâîäèòåëü ãåíåðè÷åñêèõ ïðåïàðàòîâ,
íî è òàêæå íîâûõ òåõíîëîãèé
ïðèãîòîâëåíèÿ ëåêàðñòâåííûõ ñðåäñòâ, ñ
ðàñòóùèì àêöåíòîì íà èññëåäîâàíèå è
ðàçâèòèå è îòêðûòèè íîâûõ
ëåêàðñòâåííûõ ïðåïàðàòîâ, ãîâîðèòñÿ â
äîêëàäå Ýêñïîðòíî Èìïîðòíîãî Áàíêà
Èíäèè..
Èìåÿ ãîäîâîé òîâàðîîáîðîò â ñâûøå 11
ìèëëèàðäîâ àìåðèêàíñêèõ äîëëàðîâ
èíäèéñêàÿ ôàðìàöåâòè÷åñêàÿ
ïðîìûøëåííîñòü çàíèìàåò 4îå ìåñòî â
ìèðå â òåðìèíàõ îáü¸ìà, èìåÿ 8.0% äîëè
ìèðîâîãî ôàðìàöåâòè÷åñêîãî ðûíêà.
Ìåæäóíàðîíûé ôàðìàöåâòè÷åñêèé ðûíîê
õàðàêòåðèçóåòñÿ áîëåå âû÷îêèì óðîâíåì
ðàñõîäîâ íà èññëåäîâàíèå è ðàçâèòèå è
ýêñòåíñèâîå óðåãóëèðîâàíèå ñâîåé
ïðîäóêöèè. Õîòÿ ðàçâèâàþùèåñÿ ñòðàíû
äîìèíèðóþò ìåæäóíàðîäíûé
ôàðìàöåâòè÷åñèé ðûíîê, äîëÿ òàêèõ ñòðàí

êàê Èíäèÿ, Êèòàé è Ìåêñèêà òîæå ðàñò¸ò â ïîñëåäíèå ãîäû.
Â äîêëàäå, àíàëèçèðóþùåì ýâîëþöèþ èíäèéñêîé
ôàðìàöåâòè÷åñêîé ïðîìâøëåííîñòè îòìå÷àåòñÿ, ÷òî
ïåðåõîäíûé ïåðèîä ïðåäîñòàâëåííûé ÒÐÈÏÑ ñîãëàøåíèåì
ÂÒÎ áûë ýôôåêòèâíî èñïîëüçîâàí èíäèéñêèìè ôèðìàìè ñ
öåëüþ ïðîâåäåíèÿ êàê êëèíè÷åñêèõ èññëåäîâàíèé, òàê è
ðàçðàáîòêè íîâûõ ëåêàðñòâåííûõ ïðåïàðàòîâ è ïàòåíòíûõ
ôîíäîâ.
Òàêèå íîâûå ñòðàíû êàê Áðàçèëèÿ, ÞÀÐ, Òóðöèÿ è Óêðàèíà
ñòàëè âàæíûìè ðûíêàìè ñáûòà äëÿ Èíäèè. Äëÿ ìíîãèõ ñòðàí
Àôðèêè, Þæíîé Àìåðèêè Èíäèÿ ÿâëÿåòñÿ îñíîâíûì
èñòî÷íèêîì ôàðìàöåâòè÷åñêîãî èìïîðòà. Îäíàêî äîëÿ Èíäèè
â ôàðìàöåâòè÷åñêîì èìïîðòå â òàêèå ðàçâèòûå ñòðàíû êàê
ÑØÀ, ÅÑ è ßïîíèÿ âñ¸ åù¸ íèçîê, õîòÿ îíè ÿâëÿþòñÿ ñàìûìè
êðóïíûìè ýêñïîðò¸ðàìè â Èíäèþ.
Âñ¸ âîçðàñòàþùàÿ èññëåäîâàòåëüñêà äåÿòåëüíîñòü,
çàïîëíåíèå Ëåêàðñòâåííûõ áàçîâûõ ôàéëîâ è ïîäà÷à
çàÿâëåíèé î íîâûõ ëåêàðñòâåííûõ ïðåïàðàòàõ Óïðàâëåíèþ ïî
ñàíèòàðíîìó íàäçîðó çà êà÷åñòâîì ïèùåâûõ ïðîäóêòîâ è
ìåäèêàìåíòîâ ÑØÀ, èíâåñòèðîâàíèå çà¸ìíûõ ñðåäñòâ äëÿ
áèî-òåõíîëîãèè è ðûíî÷íûå àëüÿíñû, äèâåðñèôèêàöèÿ
ðûíêîâ, è íåîðãàíè÷åñêèé ðîñò ïîñðåäñòâîì ñëèÿíèÿ è
ïîãëîøåíèÿ ÿâëÿþòñÿ íåêîòîðûìè óñïåøíûìè ñòðàòåãèÿìè
ïðèíÿòûìè èíäèéñêîé ôàðìàöåâòè÷åñêîé ïðîìâøëåííîñòüþ.
Ïðèíèìàÿ âî âíèìàíèå ýêñïåðòèçó è îïûò, èíäèéñêàÿ
ôàðìàöåâòè÷åñêàÿ ïðîìûøëåííîñòü äîëæíà çàâîåâàòü
çíà÷èìóþ äîëþ íà ìåæäóíàðîäíîì ðûíêå. Íåêîòîðûå
ñòðàòåãèè, ïðåäëîæåííûå â äîêëàäå, îõâàòûâàþò óïðî÷èíèå
íàó÷íî - èññëåäîâàòåëüñêîé äåÿòåëüíîñòè, ðûíî÷íîå
ïðîíèêíîâåíèå â ìåíåå ðàçâèòûå ñòðàíû ïîñðåäñòâîì
ïðèîáðåòåíèÿ, óñêîðåíèÿ áèîôàðìàöåâòè÷åñêîãî ñáëèæåíèÿ
ñèñòåì áàíêîâñêîãî óðåãóëèðîâàíèÿ, ðåøåíèå âîïðîñâ
áåçîïàñíîñòè è êà÷åñòâà, óäåëåíèå âíèìàíèÿ ïàòåíòîâûì
ôîíäàì, ïîâûøåíèå êâàëèôèêàöèè è ðåøåíèå äåë
êàñàþùèõñÿ ïàòåíòîâûõ íàðóøåíèé.
+
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