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Dear Reader,

Greetings. India and Russia, partners in many spheres of industrial
and trade cooperation, have realized that the existing potential
between the two countries has not yet been fully tapped. India's rise as
a manufacturing giant in many industries, especially
pharmaceuticals, has opened up new avenues for joint ventures in
Russia and other neighbouring CIS countries. The cover story of the
current issue of Indo-CIS Business presents in detail, discussions
between India's Commerce and Industry Minister Anand Sharma and
the visiting Russian Trade and Industry Minister Victor B Khrinstenko

held in New Delhi recently. The two Ministers identified the areas of
pharmaceuticals, metallurgy, automobiles among others as having
great potential for boosting bilateral trade further to touch the $20-
billion mark by the year 2015. India's Ambassador in Moscow Ronen
Sen has had a ringside view of the developments in the erstwhile
Soviet Union, its breakup, and the eventual formation of the CIS, with
the Russian Federation as its most important constituent. We carry in
our Focus section an address by the career diplomat, delivered at
Calcutta University on the theme of “The Evolution of Indo-Russian
Relationship” over the years. Export-Import Bank of India (EXIM Bank)
has been in the forefront in promoting India's trade with CIS, identified
as a Focus region by the Commerce Ministry. The Bank's annual
results for the year 2009-2010 were excellent, its total Lines of Credit
to Focus regions, including CIS aggregating $.4.5 billion. We carry a
report. Science and Technology is one key area in which India and
Russia have collaborated extensively. Recently, both countries have
agreed to extend a treaty covering their cooperation up to the year
2020. The issue carries a report. Most countries of the CIS region
have recovered from the impact of the global recessionary conditions
of the last few years. Russia's economic growth in 2010 is projected at
4.5 percent. Kazakhstan too is on a recovery path as indicated by the
International Monetary Fund (IMF). We carry two separate reports on
the economies of both countries. There is also a report on how energy
efficiency is helping the Kazakh economy. There is plenty of news from
the European Bank for Reconstruction and Development (EBRD),
which is helping various projects in countries across the CIS region. As
usual the magazine contains a Russian section as well as other regular
features.

Wish you happy reading
\ 1 '-"I

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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Scope Bright in Pharma, Metallurgy & Automobiles

India, Russia have Identified high
technology industries for
cooperation and stepping up trade
between the two countries. These
include metallurgy, medicine,
pharma and biotechnology industry,
telemedicine, machine-building and
automobile construction and
nanotechnology.

The Union Minister for Commerce and Indstry, Anand Sharma and the Russian Minister for Industry and Trade,

India, Russia Identity
High Tech Tie-U
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Victor B. Khristenko, in a bilateral meeting, in New Delhi.

Union Minister of Commerce and Industry Anand Sharma
during his bilateral meeting with Russia's Trade and Industry
Minister Victor B Khristenko in New Delhi on 29 September
2010 emphasized that there is a need to increase the bilateral
trade volume in view of fremendous potential for enhancing
the trade.

Minister Sharma also said that sincere and conscious efforts
need to be made by both the sides to increase the present level
of trade volume. He said the current level of Indo-Russian

bilateral trade at US $ 4.54 billion (2009-10) does not reflect
the true potential and added that both sides agreed in
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October 2009 to enhance bilateral trade to US $ 20
billion by 2015.

While interacting with his counterpart, Minister Sharma
said that the Russian Government must open up sectors
like bovine meat, animal products and
pharmaceuticals etc. The meeting was also attended by
R.P Singh, Secretary, Department of Industrial Policy &
Promotion apartfrom senior officials from both sides.

Expressing satisfaction over the bilateral discussions for
allocation of rough diamonds to India through long-
term arrangements and opening of office of ALROSA in
India, Minister Sharma said that cooperation in this
sector would enhance mutual benefits and contribute
towards achieving bilateral trade. It would also be a
step towards stability in world diamond market.

As regards the pharmaceutical sector, Minister Sharma
apprised the Russian counterpart on the desirability of
cooperation in the test and analytical facilities in Russia
to certify standards to enable access of Indian
pharmaceutical products to Russia as also Fast Track
registration of India's pharma products within three
months.

While recognizing the conscious efforts being made by
Russian Federation, Minister Sharma underlined India's
keen interest in mutual cooperation for increasing the

I
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The Russian Minister for Industry and Trade, Victor B. Khristenko meeting the Secretary Pharmaceuticals, Mukul Joshi to discuss
bilateral cooperation in Pharmaceutical sector in New Delhi.

volume of bilateral trade of pharmaceutical products
through joint ventures.

Both sides have already agreed to promote highly
feasible technological projects to intensify India-Russia
cooperation in metallurgy, medicine and
biotechnology industry, telemedicine, machine-
building and automobile construction, nanotechnology
and other high-tech industries etc. during 16th meeting
of India Russia Inter-Governmental Commission on
Trade and Economic Cooperation (IRIGC-TEC).

Russian Team Holds Pharma Talks

The Russian delegation led by Minister of Industry and
Trade Khristenko also held talks with top Indiagn
government officials on promoting cooperation in the
pharmaceutical sector in their country.

The delegation held discussions with Pharmaceuticals
Secretary Mukul Joshi and other senior officials on
bilateral issues in the pharmaceutical sector. The two
sides also held discussions with industry
representatives.

The delegation also visited the National Institute of
Pharmaceutical Education and Research, Chandigarh
and Dr. Reddy's plant facilities at Bachupally near
Hyderabad. [
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Outlook Bright for Indian Firms in
Russian Pharma Sector

The outlook for the Russian pharmaceutical industry
never looked better, with experts predicting the market
to exceed $60 billion by 2020. Spurred by Pharma
2020 vision, a government strategy aimed at
developing an innovative Russian pharmaceuticals
industry using foreign experience in research and
production, foreign drug-makers are planning to pump
in $4 billion to set up a base as local producers.

Top Indian pharma companies are also avidly eyeing
the Russian market. India's pharmaceutical exports to
Russia scaled up to $532 million in 2008 and are
expected to go up substantially this year. Although the
Indian pharma companies have been in business since
the Soviet times, their share of the Russian market
remains a little more than 5 percent. But with the new
Russian policy, the picture is going to change
dramatically. Dr. Reddy's Laboratories Ltd managed to
notch up $130 mn sales in Russia in 2009, a sharp
jump of 27 per cent from previous year. Ranbaxy, too,
has cornered a sizeable chunk of the Russian market.
Indian drugs fare well in the Russian market on account
of its quality and cost competitiveness.

“During the financial crisis, it was especially important
that Indian medicines in the Russian market are

inexpensive,” says Sergey Shulyak, Director General,
DSM Group, a research company. Prices were often
20-30 percent lower than for imported medicines
because of being produced locally.

Indian Investment

Both Russian President Dmitry Medvedev and Prime
Minister Vladimir Putin have pitched for Indian
investment in this crucial sector. “We are ready to
discuss these projects and create new enferprises fo
create medicines,” said Medvedev last year. “The
pharmacological market is developing in Russia. It's a
growing market. Indian producers are fairly well
represented here and have recommended brands. The
development of the pharmacological industry in our
country is a national priority, which is being personally
coordinated by the president of Russia.” Deputy Prime
Minister Sergei Sobyanin has invited Indian pharmacists
to create joint enterprises and build factories to produce
medicines in Russia.

India has responded enthusiastically. "They are ready to
invest in the Russian pharmaceutical industry, including
India-Russia joint ventures. Russia is preparing the list of
medicines that it needs,” Commerce Minister Anand

The Russian Minister for Industry and Trade, Victor B. Khristenko with the Secretary Pharmaceuticals, Mukul Joshi, at the

posY

delegation level talks on Pharmaceutical sector, in New Delhi.

Indo-CIS Business » July-September 2010



Sharma said during his visit to Moscow in June. The two
sides are working on a protocol on joint production.

Russia, on its part, has prioritised the modernisation of
the health system and the development of
pharmacology as twin strategic goals necessary for
national renaissance. “The Russian market is one of the
most promising and attractive for pharmaceuticals. In
terms of economic growth, Russia is on a par with other
countries in BRIC-MT [Brazil, India, China, Mexico and
Turkey],” said Zdravko Culibrk, head of the Moscow
branch of Hemofarm, part of the German group
STADA. The pharmaceutical sales in Russia in 2009
totaled $17 billion. The sales are expected to go up to
$22 billionin 2011 and to $24 billionin 2012.

A year ago, Medvedev set the goal of increasing the
sales of medicine to 1.5 ftrillion rubles by 2020.
Recently, Putin announced that 460 billion rubles in
state budget funds had been earmarked for
modernisation of the healthcare system in Russia's
regions. Two signal events the drafting of a law on
medical insurance and the coming into force on 1
September 2010 of a new law on medicines have
allowed Russian healthcare to reach a qualitatively new
level.

“The aftractiveness of the domestic market as an
investment for foreign companies has increased,” says
Chulibrk. He recalled that in 2006 when his company
was building its own factory in Russia, it took 27 months
to register his medicines in Russia. “Now, with the new
law in place, the timeframe for receiving permission to
register medicines are strictly regulated and
substantially reduced,” he said.

The burgeoning market has attracted global giants like
Polpharma, Actavis, Stada, and Sanofi-Aventis, who
are now building their own factories in Russia. Teva,
Novartis, Pfizer, Novo Nordisk, AEC PARTNERS, Wyeth
Pharmaceuticals, and AstraZeneka have all announced
their intention to localise production in Russia.

$6.2 billion pharma investment target for
Russia

The strategy of Pharma 2020 is to raise the
competitiveness of the industry, stimulate the
production of innovative medicines, modernise
factories' equipment, remove administrative barriers for
drug registration and launch educational programmes.
The goal is an ambitious one: to raise the share of
domestically produced medicines from the current 23
percent to 50 percent over the coming 10 years. Doing

so will reduce the country's dependence on imports, as
well as make medicines more affordable for consumers
and the government.

The strategy calls for 188 billion rubles ($6.2 billion) of
investment in the pharmaceutical sector over the next
decade in three key areas: research and development,
training and infrastructure development, and
introducing good manufacturing practices at all
Russian facilities. Much of that investment figure will be
state funds, funneled through either regular budget
allocations or one of the federal target programmes
state funding vehicles created to accomplish certain
development goals. The government was ready to
appropriate as much as 120 billion rubles ($4 billion) of
state funds for supporting the pharmaceutical industry.

Russia's ALROSA to Open India Office

The Russian diamond major ALROSA is in talks for
opening office in India and is looking at possibilities of
allocating roughs to India through long-term
arrangements.

India has said cooperation with Russia in the diamond
sector will not only enhance mutual benefit but also
bring stability to the world diamond market.

Bilateral discussions were held with Russia on the
allocation of rough diamonds to India through long-
term arrangements and opening of an office of the
Russian diamond major ALROSA in India.

Following their meeting, both Ministers, Khristenko and
Sharma expressed satisfaction over the bilateral
discussions and said in a statement, “Cooperation in
this (diamond) sector would enhance mutual benefits. It
would also be a step towards stability in the world
diamond market.”

According to ALROSA's Web site, the company's
probable reserves make up about one-third of the
world's diamond resources. ALROSA is one of the
world's largest diamond companies, accounting for
one-fourth of global production in value terms. It also
accounts for 97 per cent of Russia's overall diamond
output.

In 2009, ALROSA's aggregate rough diamond
production was 35 million carats or $2.24 billion in
value terms, with rough diamond sales of $2.18 billion.
The Russian Government is the majority shareholder in
ALROSA. Reports say ALROSA aims to increase its
rough and polished diamond sales to $3.3 billion by
2010-end. [
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A Ringside View of
Indo-Russian Relations

Career diplomat Ronen Sen was India's first
Ambassador to the Russian Federation after
its formation as an independent democratic
country following the demise of the Soviet
Union in 1991. He says that the challenges
he faced as Indian Ambassador in Moscow
from 1992 to 1998, were undoubtedly the
most formidable during his entire
diplomatic career. Fallowing are excerpts
from a speech Ambassador Sen delivered at
the Calcutta University on the theme of “the
Evolution of India-Russia Relations.”

Given my last diplomatic assignment in the United
States, | have been viewed, correcily, as a strong
advocate of Indo-US partnership and, in particular, as
one of the architects of the Indo-US nuclear deal. The
longest association of my diplomatic career has,
however, been with Russia.

| have spent more years in Moscow than in any other
city, including my birthplace, Pune. | also happen to be
the only Indian diplomat, so far, to serve in every
diplomatic rank in our Embassy in Moscow, from that of
Third Secretary to Ambassador, in the 1960s, '70s, '80s
and, finally, inthe '90s.

Threat to Integration

While the world was celebrating the advent of
democracy in Russia, the situation that | encountered in
that country in 1992 was chaotic, indeed catastrophic.
The Soviet system had collapsed. But there was no sign
of an effective new system coming into place. The
economy was in a free fall. The familiar queues for
scarce consumer goods of the Soviet era were no
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longer to be found, since the merchandise in the fancy

new shopping centers were out of reach for the vast
majority of Russians. The only waiting line was that for
Rolls Royce and other super-luxury cars. Conspicuous
consumption by a few and the flight of capital abroad
were accompanied by hyper inflation. This converted
life-time savings of pensioners into few months of
expenditure. The depth of deprivation and depression
were reflected in a massive increase in suicides, further
decline of birthrates, a marked fall in life-expectancy, a
breakdown of law and order, the emergence of mafia
groups and growing political clout of oligarchs. The
worst affected areas of the economy were the strategic
areas of defence productions and research, civilian and
military nuclear and space sectors, manufacturing,
scientific centers of excellence, healthcare and food
production.

The writ of Kremlin did not run in most regions. Many
Governors unilaterally asserted their authority as
directly elected representatives. Virtually all the

Governors | met expressed their exasperation at central
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directives not being accompanied by financial support

or even reflecting ignorance of local conditions and
priorities. They claimed that they had no option but to
fend for themselves, often in coordination with their
colleagues from contiguous regions. Presidents of
some Republics and Governors of Regions signed
agreements on foreign affairs and foreign economic
cooperation. Thus, in the wake of the collapse of the
Soviet Union, there were challenges affecting the unity
and integrity of the Russian Federation itself.

Russia's bankruptcy was evident not just in financial
terms but in tferms of ideas and the loss of direction and
focus.

Long Period of Transition Predicted

Though | had established close contacts across the
entire political spectrum in Moscow and in the
provinces and republics, the most perceptive
observation on the situation in Russia at that time was
made to me by Mikhail Gorbachev. He told me that
anyone who tried fo present a coherent analysis of the
evolving situation in Russia was either a liar or a fool.
The situation was far too complex and fluid to foresee
how it would evolve. He had agreed with me that the
only thing which could be said with certainty was that
the transition in Russia would be a long one, measured
notin years butin decades.

Signing of New Indo- Russian Treaty,
1993

Let me first look at the overall geopolitical framework of
our relations with Russia. | happened to be involved in

the negotiations which led to the
conclusion of the Indo-Soviet
Treaty of 1971, as well as that of
the new Indo-Russian Treaty
signed in 1993. What had taken
years to negotiate in the end
1960s and in 1971 took just
about a couple of hours to re-
negotiate in end 1992. The new
treaty involved a dilution of a
couple of clauses, but contained
notable aspects of continuity of
mutual commitments of the
Indo-Soviet Treaty, as well as
positive developments in Indo-
Soviet relations in the two decades thereafter.

Reviving Indo-Russian defence collaboration was
another top priority. The collapse of the USSR led to the
dispersal of hundreds of defence production enterprises
in newly independent States, though the majority
remained in Russia. Unlike in the Soviet era, the Russian
government could not mandate or enforce defence
production targets, due to their inability to pay the main
enterprises and their subsidiary suppliers. The virtual
stoppage of orders from the Russian Armed Forces, not
only for new equipment, but also for minimal
maintenance support for existing weapons systems,
including all those in use in India, was very worrisome. |
saw many production lines, including for spares, had
closed down enterprises in different parts of Russia.
Official government agencies, acted essentially as
intermediaries retaining exorbitant “service charges”.
They demanded “international pricing”, without
corresponding adherence to infernational norms of
effective product support and acceptable levels of
serviceability.

All these developments had a profoundly adverse
impact on India's defence preparedness, given our
overwhelming dependence on Soviet-era defence
equipment.

We involved major Russian manufacturers in supply
contracts fo ensure that they were in the loop on prices
and payment schedules linked to completion of
different phases of projects. At the same time, our own
defence establishment was persuaded to modify earlier
patterns of contracting which were no longer effective in
the changed circumstances.
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At the same time, | pressed for conclusion of new
agreements, including on multi-role SU-30 MKI
combat aircraft, which has now become main-stay of
the IAF, the MIG-21 BIS upgrade programme,
collaboration projects on frigates, equipping
submarines with modern missiles, initiating actions for
acquisition of T-90 tanks etc. | had the honour to
commission some Indian Naval Ships. The first major
Indo-Russian joint venture for the Brahmos supersonic
cruise missile was concluded at our Embassy. As a
result, during the first four years of my assignment
alone, the value of our defence collaboration,
excluding some major projects, increased 26 fold. Yes,
26fold.

And it continued to rise thereafter. Defence
collaboration was thus not only stabilized but given an
unprecedented boost.

Sensing the tremors in the Soviet system at the time, a
clause was inserted in the 1988 agreement on the
supply of two 1000 MW nuclear power reactors at
Kudankulam. Despite subsequent Russian laws in
pursuance of its acceptance of the Nuclear Supplier
Group (NSG) guidelines, work on implementing this
agreement continued in the '90s, and thereafter.

The Integrated Long Term Programme (ILTP) on Science
and Technology Cooperation, signed during
Gorbachev's visit to India in 1987, was Rajiv Gandhi's
brainchild. It was continued in the 1990s. It was, and
still remains, the most comprehensive science and
technology cooperation programme that India has with
any country.

Soviet Support to India's Industrialization

The Soviet Union had played a pioneering and
invaluable role in the industrialization of India. We
should always cherish this assistance. By the mid-
1980s, however, it was evident that the Soviet economy
was facing very severe strains. The precipitous plunge
by Russia into a “free market economy”, which could
more accurately be described as a “free for a few
economy”, also coincided with the launch of major

economic reforms in India.

The dismantling of the rupee-rouble arrangements
were inevitable. This was recognized by both
governments even during the Soviet period in the late

'80s. India made a major political gesture to Russia in
1993 by agreeing to settle all Soviet credits to India in
Indian rupees, at an effective discount of about one-
third of the face value.

The criticism of this agreement by a number of our
experts was unfair. After all, virtually all ourimports from
the former Soviet Union, consisting of oil, metals and
other commodities, were at prevalent international
prices. Our defence procurements were often at less
than market prices. | will give you one example. In
1986, we bought advanced conventional submarines
from the Soviet Union forRs. 76.7 crores each and from
Germany for DM 215 million each, then equivalent to
Rs. 87 crores. If we went purely by market exchange
rates for repayment of our dues, it would mean the
purchase of the submarines at a cost of around
$50,000 or so. This was clearly not just untenable but
ridiculous. In retrospect, however, it would have been
preferable to have repaid the entire Soviet debt to
Russia in free foreign exchange at a somewhat higher
discount rate. This would have prevented dubious
practices and distortions in trade, which contributed to
its rapid decline. After so many years, Indo-Russian
bilateral frade has not yet been restored to what it was in
Soviet times, or even what it was in the immediate
aftermath of the collapse of the Soviet Union. We also
missed early opportunities for equity stakes in oil
exploration and defence industries.

Over a little over a decade since | left Moscow, | have
not kept myself fully abreast of developments in Indo-
Russian relations. There has obviously been significant
changes for the better since Putin took over from Yeltsin
as President, and thereafter. There is an established
mechanism of annual bilateral summits. Putin restored
better central control of Russian regions, of strategic
natural resources, defence, space and other sectors,
Oligarchs appear to have been put in their place. The
flight of capital has reportedly been arrested and
reversed. Till the global financial crisis emanating from
the USA in autumn 2008, the Russian economy was on
a roll. There has simultaneously been consistently high
growth in the Indian economy. All these positive factors
have, | am sure, led to Indo-Russian relations being
strengthened significantly with each passing year in the
last decade.
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Benefit to Russia from Indo-US N-Treaty

In spite of all this, for some unaccountable reason, |
sense a certain disquiet in some circles in Russia about
the future of our relationship. Some ascribe it to the
rapid transformation of Indo-US relations, as
manifested by the Indo-US nuclear deal. But Russia is a
major beneficiary of the US-led initiative to lift the
global nuclear isolation of India. The “re-setting” of
Russia-US relations remains a top Russian priority.
There is also some murmuring about our emerging
defence cooperation with the US and western countries.
The factis that Russia is, and will remain, a valued and a
preferred partner in defence cooperation. Yet it would
be unrealistic, and unfair, to expect India not to avail of
the best available defence equipments and
technologies under our transparent international
competitive bidding procedures. Russia will also need
to restore its earlier reputation and credibility of fully

adhering to contractual commitments.

Stable Relations

Despite occasional problems of a transitory nature, ties
between India and the former Soviet Union, and then
with the Russian Federation, have been the most stable
and resilient relations in the post-cold war period for
both countries. We share common concerns and have
inter-locking strategic interests and goals, including the
goal of a multipolar Asian and global world order. We
are partners in the combat against religions extremism,
international terrorism, illegal narcotics and arms
trade. Russia did not mince words in asserting that the

elimination of the terrorist infrastructure in Pakistan was
a prerequisite for the renewal of a peaceful dialogue
between India and Pakistan to resolve all issues in a
bilateral framework as envisaged in the Simla
Agreement of 1972 and the Lahore declaration of
1998.

In its cooperation with India, Russia has been flexible in
interpretation of the MTCR of the NSG guidelines, even
before the lafter were waived for India. It has been
supportive of our permanent membership of the UN
Security Council in bilateral exchanges, which will
undoubtedly percolate down to its Permanent Mission
in the United Nations.

All this is well and good. But much more will have to be
done. It will become increasingly difficult to sustain a
strong relationship by focusing primarily on core
geopolitical and security issues. We must work much
harder to give greater economic ballast to the
relationship. While in strategic terms, the Russian eagle
now looks both to the West and East, in economic
terms, both heads of the eagle are still directed mainly
to the West, particularly towards Europe. Steps will have
to be taken to overcome the constraints posed by the
lack of geographical contiguity through energy and
trade transport corridors. The private sectors of both
countries will have to reach out to each other in a much
more proactive manner.

We have to facilitate trade, investments and technology
transfers in both directions. It will also be a mistake to
ignore the people to people dimension of the
relationship. Apart from ongoing cultural exchange
programmes, the YOUTHSAT project efc., tourism,
educational and other exchanges need to be actively
encouraged, through a much more liberal visa regime
and other measures. This will be to the mutual benefit of
both countries and have a positive overall impact in
Asia and the world. [
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Annual Results for 2009-10 Declared

Exim Bank's Net Assets
Up 14%, Profit Rises 26%
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N. Shankar, Executive Director, T.C.A. Ranganathan, Chairman & Managing Director, and PR Dalal, Executive Director, at the

Press Conference of Export-Import Bank of India, in Mumbail

Export-Import Bank of India (Exim Bank)
posted an excellent all-round
performance for the year ending 31
March 2010, showing a 14 percent
growth in Loan Assets and a 26 percent
rise in Profit before Tax.

The results were announced by Exim Bank Chairman &
Managing Director T.C.A. Ranganathan at a press
conference held on 7 May 2010 in Mumbai.

Financial Performance

The highlights of the Bank's performance for the year
2009-10, the 28th year of the its operations indicated
that Profit before tax amounted to Rs. 772.4 crore, an
increase of 26 percent over the previous year and Net
Profitwas Rs. 513.5 crore.

Capital Adequacy (Capital to Risk Assets) Ratio as on
31 March, 2010 stood at 18.99 percent, as compared
to 16.77 percentas on 31 March, 2009.

Business Performance

Loan Assets increased by 14 percent moving upwards
to Rs. 39,371 crore as on 31 March, 2010 from Rs.
34,505 crore as on 31 March, 2009. Loan approvals
aggregated Rs. 38,843 crore during 2009-10,
registering a growth of 16 percent over the previous
year. Loan disbursements aggregated Rs. 33,249
crore, posting 15 percent growth over the previous year.

Net NPAs decreased to 0.20 percent of net loan assets
ason 31 March, 2010, as compared to 0.23 percentin
the previous year.

136 LoCs Aggregating $4.5 billion

During the year, the Bank extended 22 Lines of Credit
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(LOCGCs), aggregating US$ 753.31 million, covering 20
countries to support export of projects, goods and
services from India. As many as 136 LOCs covering 94
countries in Africa, Asia, CIS, Europe and Latin
America, with credit commitments aggregating US$
4.5 billion are currently available for utilisation, while a
number of prospective LOCs are at various stages of
negotiation. The Bank lays special emphasis on
extension of LOCs as it is an effective market entry
mechanism especially for Indian exporters.

Project export contracts supported by the Bank during
the year amounted to Rs. 13,993 crore and the
confracts were secured by 13 companies in 12
countries.

During the vyear, 18 corporate companies were
sanctioned funded and non-funded assistance
aggregating Rs. 1,054 crore for part financing their
overseas investments in six countries. Exim Bank has so
far provided finance to 259 ventures set up by over 209
companies in 64 countries including Austria, Canada,
China, Ireland, Indonesia, ltaly, Malaysia, Mauritius,
Morocco, Netherlands, Oman, Romania, Singapore,
Spain, South Africa, Sri Lanka, UAE, UK and USA.

As on 31 March, 2010, guarantees on Bank's book
were atRs. 2,274 crore.

Resources/Treasury

During the year, the Bank received capital of Rs. 300
crore from the Government of India, increasing the
paid-up capital to Rs.1,700 crore as on 31 March,
2010, as against authorised capital of Rs. 2,000 crore.

During the year, the Bank raised borrowings of varying
maturities aggregating to Rs. 20,266 crore comprising
rupee resources of Rs. 13,037 crore and foreign
currency resources of US$ 1.61 billion equivalent.

As on 31 March, 2010, outstanding Rupee borrowings
including bonds/commercial paper/certificate of
deposit amounted to Rs.24,584 crore, and the Bank
had a pool of foreign currency resources equivalent to
US$ 4.16 billion. Total borrowings as on 31 March,
2010 stood at Rs. 40,509 crore, as compared to Rs.
37,202 crore. Market borrowings as on 31 March,
2010 constituted 88 percent of the total resources of
the Bank.

The Bank's rupee term deposits increased from Rs. 950
crore ason 31 March, 2009 to Rs. 1,296 crore ason 31

March, 2010 with the number of depositors exceeding
17,800.

The Bank's domestic debt instruments continued to
enjoy the highest rating viz. '"AAA' rating from the rating
agencies, CRISILand ICRA.

As on 31 March, 2010 the Bank was rated Baa3
(Stable) by Moody's, BBB- (Stable) by Standard & Poor's,
BBB- (Stable) by Fitch Ratings and BBB+ (Stable) by
Japan Credit Rating Agency (JCRA). All the above
ratings are of investment grade or above and are the
same as the sovereign rating.

The Bank issued Reg S bonds of US$ 300 million in the
international debt markets in January 2010 and US$
200 million in April 2010.

New Initiatives

During the year, the Bank opened its Representative
Office in Chandigarh which would serve Indian
companies in the North West region of the country, in
their efforts to become internationally competitive.

Pact with African Development Bank

A Memorandum of Understanding (MoU) was signed
with the African Development Bank (AfDB) in
November 2009, which envisages joint financing of
projects in regional member countries of AfDB. The
MOU would leverage the resources of both the
institutions and enable supporting of larger number of
projects, and would mitigate cross-border and payment
risks normally associated with project exports.

Programme for SMEs

The Bank has partnered the Commonwealth Secretariat
in the 9th and 10th editions of Commonwealth - India
Small Business Competitiveness Development
Programme. The 9th edition, held in Bangalore in June
2009, was on the theme 'Sustainable MSME
Development: The Role of Financing and Appropriate
Technologies', and the theme for 10th edition held in
Jaipur in February 2010, was on 'MSME Development:
Sustainable Practices through Collaboration, Financing
and Technologies'.

Pact with Development Banks of BRIC

The Bank, in the recently concluded BRIC (Brazil,
Russia, India, China) Summit held in Brasilia, Brazil,
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entered into a Memorandum of Cooperation (MOC)
with three major development banks of Brazil, Russia
and China, viz. Brazilian Development Bank (BNDES),
Bank for Development and Foreign Economic Affairs of
Russia (Vnesheconombank), and China Development
Bank. The MoC signed in the presence of Heads of
States/Governments of four BRIC countries, seeks to
develop cross-border transactions and projects of
common interest; strengthen and enhance trade and
economic relations between BRIC countries and its
enterprises; and finance the investment projects and to
work towards economic development of BRIC
countries. Rural Grassroots Business Initiatives.

Support to Rural Industries

The Bank has in place a facility to support globalisation
of rural industries through its Grassroots Business
Initiative. Under the Memorandum of Cooperation
(MoC) signed between the Bank and the Ministry of
Panchayati Raj (MOPR) the Bank has been designated
as the gateway agency for implementing rural business
hubs in Wayanad, Kerala; Nagapattinam, Tamil Nadu;
and Bastar, Chhattisgarh.

Exim Bank is actively involved in extending export
market access support to rural products through
innovative export marketing services, effectively utilising
its overseas offices and institutional linkages. Exim Bank
has earmarked funds for setting up a Rural Technology
Export Development Fund to promote exports as also
enhance the export worthiness of rural grassroofs
innovative technologies from India.

Corporate Social Responsibility

As part of its endeavours in supporting social causes,
Exim Bank supported the under-14 girls Rugby Team of
the Kalinga |Institute of Social Sciences (KISS),
Bhubaneshwar. The mission of KISS is to provide a
combination of formal education with vocational
education to tribal children in Orissa. Exim Bank's
support to the Rugby Team of KISS encompasses
training facilities with associated infrastructure,
participation in select tournaments.

Research & Planning

Eight Occasional Papers were published by the Bank
during the year, namely MSMEs and Globalisation:
Analysis of Institutional Support System in India and in
Select Countries; International Trade, Finance and

Money: Essays in Uneven Development; Sikkim: Export
Potential and Prospects; Mizoram: Export Potential and
Prospects; Floriculture - A Sector Study; Biotechnology
Industry in India: Opportunities for Growth; Indian
Gems and Jewellery: A Sector Study; and SADC: A
Study of India's Trade and Investment Potential.

Global network of Exim Banks

The Global Network of Exim Banks and Development
Finance Institutions (G-NEXID) was set up in Geneva in
March 2006 through the Bank's initiative, under the
auspices of UNCTAD. With the active support of a
number of other Exim Banks and Development Finance
Institutions from various developing countries, the
network has endeavoured to foster enhanced South-
South trade and investment cooperation and annual
meetings of the Forum.

As part of the continuous process of interaction among
G-NEXID members, a seminar on 'Global Financial
Crisis: Significance of South-South Trade Finance and
Cooperation' was organised as a prelude to the Fourth
Annual Meeting of the G-NEXID. G-NEXID signed a
Memorandum of Cooperation (MOC) with the
International Finance Corporation in the presence of
Dr. Supachai Panitchpakdi, Secretary General,
UNCTAD.

Development Award

The Association of Development Financing Institutions
in Asia and the Pacific (ADFIAP) Development Award
recognises and honours ADFIAP member institutions,
which have assisted projects that have created a
development impact in their respective countries. The
Bank has been conferred the 2010 "Trade Development
Award". The Award is in recognition of the Bank's "Lines
of Credit Programme" which is an effective market entry
mechanism especially for Indian exporters.

Commencement Day Annual Lecture

Dr. Supachai Panitchpakdi, Secretary General, United
Nations Conference on Trade and Development
(UNCTAD) delivered the Bank's 25th Commencement
Day Lecture for the year 2010. Dr. Panitchpakdi spoke
on 'Reconstructing Economic Governance: An Agenda
for Sustainable Growth and Development'. Dr. Subir
Gokarn, Deputy Governor, Reserve Bank of Indig,
presided over the function. m
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Aleader in diverse business verticals, the A2Z Group has evinced unprecedented growth. A2Z is much
sought after Engineering, Procurement and Construction (EPC) company among the public and private
sector clients. It has gained an enviable reputation of executing complex project within extremely
challenging time frames to the satisfactions of exacting and highly demanding clients. A2Z consistently
delivers 360 degree solutions to all its clients with international parameters.

Founded in 2002, it has grown today into an admirable and versatile business group with Approx 1200
crores (FY 10 E) turnover. A2Z has established sound leadership in an exciting portfolio of
opportunities viz. Power Transmission and Distribution EPC, Solid Waste Management, Biomass -
Power Generation, Facilities Management & IT Application-Power Sector etc. The company received Mr Amit Mittal (Founder-MD)
accolade in form of E&Y conferring Start-up of the Year Award to Mr Amit Mittal (Founder-MD)

3

A2Z Maintainence & Engineering Services A2Z Infrastructure A2Z Infra-Services
* 1SO 9001-2000 certified by MOODY  JCB-CIl Award for Excellence in Waste * Unique approach as Integrated Facilities
« Leader in Building Primary and Secondary Power Management Year 2010 Management Organization.
Distribution Network on EPC basis. ¢ Early entrant in IRRF mode MSW Management * Professionally managed with almost 800 technical
+ Concept to commissioning of Power Company. peop:le on roll out of the total approx 12000
Transmission line Project upto 765 kV and * Operating a large 1500 TPD MSW Project in employees.
substation of upto 400 kV. India at Kanpur on an integrated mode * Pan India Presence.
* One-stop-shop for complete Engineering * Portfolio of approx 5000 TPD across various * Focus on energy savings and green solutions.
Maintenance/ Asset Management & Utility municipalities/urban local bodies

Infrastructure Services the Power Generator

Transmission & Distribution Enterprises

Electrical. * Deploying unique technologies for operational
efficiency

* Strong experience in PPP model

¢ Integrated waste management entails collection
of waste, transportation of waste, processing of
waste, disposal of waste & converting waste into
energy.

Corporate Office: Plot No. 44, Sector - 32, Institutional Area, Gurgaon - 122001,
Haryana. Tel : 91-124-4517600, 4776100 Fax: 91-124-4380014. Email: info@a2zemail.com




India & Russia Agree to Extend
JointS&T Programme

The Integrated Long-Term Programme (ILTP) of
Cooperation in Science and Technology will be
extended to 2020 and refocus on biotechnology and
information technology.

The decision
about extending
[ LTP o f
Cooperation in
Science and
Technology was
taken on 27
October by the
Russian Ministry of
Education and
Science and the
I n d i a n
Department of
Science and
Technology. The
final document will be signed during President
Medvedev's visit to India scheduled for late December.

This ILTP has been in place for 20 years, supporting
concerted Indo-Russian scientific efforts in such areas
as information and bio- technology.

The highest potential for fostering bilateral cooperation
lies in developing biotechnologies for agriculture and
the pharmaceutical industry as well as new vaccines,
said Raif Vasilov, President of the Russian Biotechnology
Society, during his visitto Hyderabad in mid-September.

As part of the programme, a technology transfer centre
was set up in Moscow with a database consolidating all

commercially valuable technologies developed by
Russian scientists. A similar centre will be launched in
New Delhi, said Alexander Suvorinov, who led the
Russian delegation in a press interview.

The idea is to use the ftransfer centres for
commercialising unique technologies that could
generate value for Russia. "Our job is to turn
technologies into commercial applications", said
Suvorinov.

By establishing technology exchange centres under the
Science and Technology ILTP, Russia hopes to stop
technology from being illegally 'smuggled' into India
through individual scientists, a member of the Russian
delegation explained. "They often invite our scientists to
India, cover their travel and accommodation expenses,
arrange a nice tour, and then buy technologies for a
token price. This under-the-counter transfer must be
minimized and the money from technology deals
should be invested into science", said the delegate.

Russian partners have already suggested that the Indian
Government should try and find Indian customers for a
unique instrument, which can diagnose tuberculosis in
one day (instead of the ten days required by
conventional technology). For a TB test, all that's
needed is a quick saliva sample. Potential partners were
also invited to take part in a Russian programme to
develop vaccines against such hazardous diseases as
tuberculosis, hepatitis and HIV. Another technology that
can be of interest is the phospholipid transport system,
which delivers drugs directly to ailing organs.

Indian experts showed particular enthusiasm with
regard to an agricultural achievement demonstrated by
plant breeders from the Koltsov Institute of
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Development Biology - a super-wheat species with
unprecedented crop yields, which so far has met with a
lukewarm reception athome.

Among energy solutions, Russian delegates believe that
a new technology for producing sea floor gas hydrates
could also be attractive for the Indian industry.

Indian spices tickle palate, spin money

When an Indian student in Moscow started
missing spices from back home, a business idea
was born. Itis now a big money-spinner.

Indian spices are the new flavour in Moscow.
Russians spend $2 mn on spices every month.

When Jeeva Ponnuchamy came to Moscow from Tamil
Nadu to study at People's Friendship University of Russia
(PFUR) in Moscow in the late 1980s, he wanted to

become an agriculturalist. He managed to adjust to the
Russian winter and the ways of his new habitat, but his
Indian palate had a difficult time liking Russian food.
Cooking was just as hard, as there were no familiar
cereals and spices in Moscow shops. Curry, turmeric,
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hot pepper, clove, cardamom, basmati, dal, mung
beans, rice flour, Indian pickles, coconut and gingili oil
all these items were missing in Russian shops in the
1990s. Spices from Russia's Caucasus were available,
but Indians did not like their quality and composition.

“The only popular spices in Moscow were black pepper
and bay leaf, and when some of our friends went to
India, we always asked them to bring at least 50-100
grams of spices. That was not enough. When we went
ourselves, we would bring enough spices to last for a
year,” Jeeva recalls.

While Russia's spices market has now been growing 15-
20% over the last few years, the consumption of food
additives in the country remained very low for centuries.
And this was not just because spices were expensive: the
culture of spice consumption in Russia, whether home-
grown or imported, didn't take root. Why2 A study of
some 5,000 recipes from almost 100 cook books
representing 36 countries showed that the hotter the
country's climate, the spicier the food, the more
flavourings and spices are used in cooking, since hot
sauces and spices have some antibacterial properties.
In Russia, with its chilly summer and extremely cold
winters, there was no such problem. Spices were a
matter of personal whim, not a necessity.

This was, however, to change at the end of the 20th
century. As a result of globalisation and cultural
interpenetration, not only did spices become cheaper,
but also much more popular. The globalising culinary
industry also played its role in whetting Russians'
appetite for spices.

Ponnuchamy graduated from PFUR in 1994, but
instead of returning to India and continuing the family
business of growing sugarcane and cotton, he stayed in
Moscow. Using their student cash savings, he and his
friends leased a small area in the hall of one of PFUR's
buildings, where they set up a kiosk and purchased
some food products in the wholesale market to start
their small business venture.

Ponnuchamy used his first earnings to go to London to
visit his relatives. Walking through an Indian quarter,
Ponnuchamy was surprised to see many shops selling
authentic Indian products, mostly spices. There was
nothing like this in Russia. Even the import of the most
popular spices, such as ginger, coriander, caraway, and
cardamom was suspended following the collapse of the
Soviet Union.

He brought several boxes of spices from his next trip to
India, which he began to sell through his kiosk. Little by
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little, Indian products sidelined everything else and the
first shop was opened soon after.

“Of course, we used advertising. First we distributed
leaflets; later we began to hand out our ads on the
streets and in the metro. Yet, the most effective
advertising was through customers themselves," he
recalls. When restaurants began to buy his spices,
Ponnuchamy realised that “suitcase” trips could not
satisfy the growing demand. The first container came
from India by sea in 1995. Yet, it could not leave the
customs terminal for a long time due to difficulties with
product declaration: it was hard to find customs codes
for some spices, especially for those that had not been
imported to Russia before. Over the next three years,
the shop already had a loyal band of customers. Ten
years later, not only foreigners but also Russians
became Indian Spices' regular patrons. This shop still
exists, but it has grown in size. Another three outlets
have been opened in Moscow, and there are plans fora
shop in St Petersburg too.

Ponnuchamy had to adjust his business to Russia's
specific climate: liquid products such as rosewater or
coconut oil can't be transported in winter because of
low temperatures. Containers could get stuck at
interchanging ports, products would freeze, and
packaging might burstin extreme cold. Such goods can
only be transported in summer for the whole year. In the
winter, oils, sauces and other liquid products come from

heated storage facilities. “The biggest problem faced by
any foreigner planning to open a business in Russia is
the language barrier. Knowing English is not enough to
run a business; you have to understand what the locals
say. The second major problem is legislation and its
hidden pitfalls. It is important to have a good
knowledge of customs regulations,” he says. Another
problem is Moscow's high rental, which is so high here
thatthe business does not always pay off

Spice market: Vital stats

Russia's spices market, including in the food industry, is
estimated at $110-120 million. In 2009, the market
value grew 21.8% compared to 2008, MEMRB Retail
Tracking Services calculated. It is expected to grow by
20-25% over the next few years. The structure of
Russia's spices market has changed over the past two
years, with universal and single-ingredient spices
changing its market shares: the universal segment grew
by 7.4% in volume in 2009. Packaged dill, parsley and
other single-ingredient herbs saw a 13.1% drop in
sales. At the same time, special spices edged up 2% by
volume. In terms of value, neither segment declined
over the last few years. So, universal seasonings and
special spices accounted for 27.7% and 20.3%,
respectively, while single-ingredient herbs grew 1.3%.
Interestingly enough, universal seasonings make up
60.4% interms of volume. [

Ukraine, China Sign MoU on Co-operation

Ukraine's Coal Industry Ministry and Chinad's State
Development Bank have reached an agreement on
cooperation in the coal industry.

"We have signed a document which provides an
algorithm for further implementation of investment
projects," Yuriy Yaschenko, the Ukrainian Coal Industry
Minister, told reporters recently after a meeting with
Gao Jian, deputy head of the State Development Bank
of China.

The memorandum applies to three investment projects
to be launched in the Lugansk and Donetsk regions in
eastern Ukraine, Yaschenko said.

"Chinese experts have already arrived in Ukraine, they
are now visiting the shafts. They will inspect the
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technical condition and consider how to implement
these projects," Yaschenko said.

Gao said China's State Development Bank is willing to
expand cooperation with Ukraine not only in the coal
industry but also in agriculture, infrastructure
construction and otherfields.

Ukraine's coal industry and China's State Development
Bank signed a framework agreement on financial
cooperation on 2 September 2010 during Ukrainian
President Viktor Yanukovych's visit to China.

Under the agreement, Ukraine's coal ministry
presented to the Chinese side a package of seven
investment projects with an estimated cost of more
than one billion U.S. dollars. [
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Russian Economy Projected to
Grow at4.25 pcin 2010

The IMF expects Russia's economy to resume growth in
2010, by 4.25 percent, after a contraction of 7.9
percentin 2009.

Inflation has fallen rapidly, the current and capital
accounts have both rebounded from sharp
deteriorations, and the ruble has strengthened. But the
IMF says the banking system is still under strain and
financial markets remain vulnerable. The key policy
challenges are to reverse the large fiscal stimulus and
implement structural reforms to boost potential growth.

The IMF's Russia team recently conducted its annual
checkup of Russia's economy, known as the Article IV
consultation. IMF Survey Online spoke with Poul
Thomsen, who is now moving on after having been
mission chief for Russia since 2004, about how the

government has been managing Russia's economy and
what more needs to be done.

IMF Survey Online: The authorities responded
strongly to the crisis. What allowed them to do so?

Poul Thomsen: Above all, the authorities' pre-crisis
policy of taxing and saving much of the oil revenue
windfall gave them ample room for maneuver in
responding to the crisis. They were running large
headline budget surpluses in the pre-crisis years. And in
the process, they accumulated large reserves - almost
$600 billion - as a result of sizable current account
surpluses and substantial capital inflows.

So when oil prices declined and the crisis hit, the oil

stabilization fund mechanism meant the authorities had
significant scope for a vigorous policy response. There
was room for a dramatic turnaround in the fiscal
position from a large surplus to a large deficitthis
turnaround amounted to almost 10 percent of GDP.
And the authorities could, at the same time, have an
accommodating monetary policy essentially financing
the deficit by drawing down on their oil funds held at the
central bank, which is equivalent to printing money. This
was on top of their earlier massive support to the
banking system and to private entities that had large,
unhedged foreign exchange exposures.

IMF Survey Online: Despite the forceful response,
Russia was hit hard by the crisis. Why do you think
this happened?

Thomsen: Even though the authorities did save much
of the oil windfall, they gradually began to spend more
and more of it in the years preceding the crisis.

At the same time, private sector activity was very
buoyant, so the economy began to overheat. Then,
when the crisis hit, the economy was in overdrive, and
output dropped by more than in many other countries.

Another problem was that the relatively fixed exchange
rate policy before the crisis fueled expectations of ruble
appreciation as oil prices increased steadily. This policy
essentially encouraged investors and borrowers to take
one-way bets on the ruble, which led to very large
capital inflows. This was especially pervasive among
Russian banks and corporates. Indeed, the private
sector built up external liabilities of almost half a trillion
dollars, while the government built up reserves of
roughly the same amount. This left Russia vulnerable to
the reversal of capital flows that took place during the
crisis.

IMF Survey Online: What do you see as the main
challenges facing Russia in the future?

Thomsen: Our main concern is on the fiscal side.
Russia has undertaken an enormous fiscal stimulus -
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almost 10 percent of GDP - to help mitigate the impact of the crisis. It
will now have to reverse this fiscal stimulus as cyclical conditions in the
economy normalize and private sector demand picks up. Some three-
quarters of the stimulus reflects permanent measures, mostly in the
form of higher pension outlays, which means expenditure cuts will have
to happen in other areas. Discretionary spending, as opposed to
statutory spending, accounts for only 9 percent of GDP This means that
Russia will not be able to withdraw the fiscal stimulus unless it
undertakes significant public sector reforms in order to allow savings in
socially sensitive areas such as health care, education, and pensions.
Obviously, these social sector reforms have to be done in a way that
protects the most vulnerable. But without such structural changes, it will
be difficult for Russia to complete the necessary unwinding of the fiscal
stimulus.

IMF Survey Online: Russia has made progress in strengthening
banking supervision. What more is needed to increase
confidence in the Russian banking system and to facilitate credit
extension?

Thomsen: Much has indeed been done to improve banking
supervision in recent years. The central bank has stepped up its
monitoring and analysis of risks to the banking system. Clear progress
has also been made on day-to-day supervision over institutions,
including recently through stress testing. And the central bank now has
awide range of tools that can be used to provide emergency liquidity.

But there are still some weak spots. Perhaps one of the most important
ones is the ongoing pervasiveness of connected lending in the Russian
banking system, with banks lending to owners and their related
enterprises, which is a potential source of serious instability if there is a
shock to the system. This is why we have called for the central bank to
be granted greater supervisory powers over banks and their offiliates.

Another area of concern in the
banking sector is the loan
classification and provisioning system,
which is still not up to international
standards. For instance, it is not clear
how many current loans were actually
restructured during the crisis, so
greater fransparency is needed in this
area. And loan provisioning needs to
be made more forward looking, so
that banks are preparing for expected
future losses and not just those that
have already taken place.

We do believe the authorities are well-
positioned to continue to deal with
threats to financial stability. First, the
banking system is still relatively small
compared to the size of the economy.
Second, the authorities have shown
that they have the room for maneuver
to deal with problems and that they
are prepared to act forcefully.

IMF Survey Online: Given the
shrinking labor force, the aging
population, and the Ilimited
potential for increased productivity
in Russia, it seems likely that
potential growth is going to be less
in the future. What steps can the
authorities take to lessen the
effects of these developments?

Thomsen: The overarching challenge
facing Russian policymakers is to
boost potential growth by improving
the investment climate. There is a
need for fundamental reforms, not
least in the public sector, to curtail
interference of the public sector on all
levels of economic decision making.
Russia needs public administration
reform, civil service reform, and
judicial reforms to ensure a level
playing field for all investors. This is the
key to achieving modernization and
diversification of the economy.
President Medvedev's calls for
progress in this area are very much
welcome. [
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Inspired by Roerich, the legendary Russian painter, who
seftled down in India to live and die in this country, a
contemporary Russian artist evokes the effortless fusion
of spiritual values of India and Russia in her paintings
that were displayed at an exhibition atthe recent Indian-
Russian festival in Naggar.

“India's heart is reaching for the infinite Russia. The
great Indian magnet is attracting Russian hearts. How
joyful it is to see vitality in Indo-Russian ties. There exists
beauty in the Indian-Russian magnet.”

These words of Nicholas Roerich aptly encapsulate the
spirit of the exhibition of the paintings of Natalya
Zaitseva-Borisova which were put up at the Roerich
Memorial Estate in Naggar. Most of 60 canvases are
themed around India with its temples and sacred sites.
Spiritual reverberation flow from the paintings based on
artist's travel experiences in India's northern and
southern states as well as from canvases that conjure up
churches and monasteries in historic Russian cities:
Vladimir, Suzdal, Yuryev-Polsky, Rostov Veliky, Yaroslavl,
Kostroma, Pskov, Novgorod. Images of Hindu deities,
Buddha and Maitreya, the Christian Mother of God,
saints and angels are set among fanciful flowers and
trees, birds and animals, vast Russian landscapes and
the majestic Himalayas. These images intertwine with
intricate lacework of floral and geometric patterns,
splashing a riot of colours and firing up the world
around them, soaring into the sky and vanishing into
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India Liberates Latent
™ Creative Talent,
says Russian Artist

the unfathomable Cosmos.

For Natalya, every trip to Naggar this is her fifth visit to
this spiritually charged place - kindles her creativity
afresh, and spawns a new set of pastels. “In 2005, | had
a chance to travel around the Golden Ring of Russia,”
says the 38-year-old Natalya who has exhibited in
Russia, India, Nepal, Poland and Sweden.

“l would say it was kind of a pilgrimage, which followed
Nicholas Roerich's early painting trips that inspired his
canvases celebrating famous churches and other
masterpieces of ancient Russian architecture. So my
works are reflecting my perception of the places that
possess such enormous spiritual and cultural gravitas.”

Although Natalya disclaims any imitation of Roerich,
she revered the Russian painter as “the teacher who
helped me cultivate my artistic vision”. She says she
learnt from Roerich the “decorative” perception of
nature and architecture and the ability “to look at things
through my heart".

Natalya has also been teaching in Moscow, helping
adults to develop their artistic talent. Her rich
experience also comes in handy when she holds classes
for children who learn to appreciate the beautiful at the
Helena Roerich Art College created by the IRMT in
20083. It was inspiring fo see young artists assembled on
the lawns during the recent Indian-Russian festival and
giving full play fo theirimagination.

“I think all of them did very well,” says Natalya.
“Perhaps, the most important thing for a tutor is to help
bring out students' innate creative intuition, give them
the right impetus and do your best to discern individual
personalities.” India, she says, is blessed with an
absolutely unique tradition and environment that
liberate people's hidden capabilities and powers.

The paintings, exhibited at the festival, clairvoyantly
capture this fusion between spiritual values of India and
Russia. =
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Kazakh Economy Recovering,
Banking System Still Weak IMF

Kazakhstan is recovering from economic crisis, but
stagnant credit growth and banking sector troubles
continue fo weigh on economic activity, says a survey of
the International Monetary Fund (IMF).

In its annual health check of the oil-rich Central Asian
economy, the IMF projects that the economy will grow
by 4.0 percent in 2010, mainly driven by higher
exports, increasing commodity prices, and foreign
direct investment. But Kazakhstan must resolve bank
weaknesses exposed by the crisis, the IMF stressed.

“A comprehensive strategy to reduce nonperforming
loans is urgent and should be accompanied by a full
assessment of recapitalization needs for systemically
important banks,” the IMF assessment said, noting that
the country would also need to upgrade the banking
system's regulatory and supervisory frameworks.

Rapid Growth, then Sudden Stop

Kazakhstan, the largest landlocked country in the

world, is the site of the most significant new oil discovery
in recent years. The oil sector dominates the economy,
accounting for one-fourth of GDP, 60 percent of total
exports, and 40 percent of total budget revenues.
Major foreign investment in this sector helped fuel
strong GDP growth between 2000 and 2007,
averaging about 10 percent a year.

At the same time the economy was experiencing rapid
growth, Kazakhstan's banks borrowed heavily from
abroad, amassing external debt amounting to roughly
44 percent of GDP to fund a rapid expansion of credit,
largely concentrated in construction and real estate.
When the global financial crisis hit and capital stopped
flowing into the country, credit growth ground to a halt,
and property prices slumped. With oil prices
plummeting, Kazakhstan faced a drop in the value of its
exports from $76.4 billion in 2008 to $48.2 billion in
2009.

The combination of weak economic growth, currency-
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induced credit exposure, and increased uncertainty led
to significant difficulties in the banking system. Four
Kazakh banks were forced to restructure their external
obligations, and nonperforming loans that is, loans that
are eitherin default or close to it began to rise sharply.

Swift Crisis Response

Owing to the government's ample resources and low
public debt, the authorities were able to respond swiftly
to the crisis. Drawing upon savings in the National Oil
Fund - a nest egg established by the government in
2001 to save oil income for future generations and to
reduce dependency on the budget when shocks arise -
the authorities helped stabilize banks with a large-scale
policy package. The government took equity stakes in
four large distressed banks; public entities transferred
deposits from elsewhere into the troubled banks; and
sectors where nonperforming loans were concentrated
(mainly real estate and construction) received funding
on preferential terms.

Because public debt is less than 20 percent of GDP, the
Government was able to use fiscal measures to counter
the crisis impact, increasing budgetary outlays for
pensions, public sector wages, and social benefits.
Monetary policy was likewise supportive in 2009, with
low interest rates and easy access to liquidity
contributing to an improvement in bank liquidity. And
the tenge, Kazakhstan's currency, was devalued by 20
percentin early 2009, easing pressures on reserves and
restoring competitiveness with Russia, its large neighbor
and key trading partner.

Next Steps for Promoting Growth

Kazakhstan's 2010 economic assessment discussions
focused on the need to take action in three main areas
in order fo sustain the country's recovery:

* Comprehensive and transparent resolution of
nonperforming loans in the country's banks.

Nonperforming loans on a 90-day overdue basis have
risen to 26 percent of total loans - up from 3.5 percent
in mid-2008 - demonstrating Kazakhstan's urgent need
for a strategy to resolve bank weaknesses. In parallel,
the macro-prudential framework should continue to be
strengthened to address the key vulnerabilities that led
to the deterioration of bank credit portfolios, including
excessive reliance on foreign funding and risky lending
practices. On the difficult trade-off between imposing

enhanced regulations to strengthen banks' balance
sheets and promoting credit growth through directed
lending policies, the restoration of banking system
health should take precedence.

* Fiscal consolidation based on increased savings
of oil revenue.

Withdrawal of government support for Kazakhstan's
troubled banks - removal of the public entity deposits
and the divestment of government equity stakes in
banks - and the winding down of stimulus spending
should be gradual. Official support s still critical in the
near term, but such support should be couched in a
medium-term plan for fiscal consolidation, centered on
maintaining the quality of public spending and
increasing savings of oil revenues for future generations
and in case of future shocks.

* Domestic financial market development to
discourage dollarization (that is, the widespread
use of a foreign currency instead of the domestic
currency).

With lower external funding and increased savings of oil
resources, Kazakhstan needs to strengthen domestic
deposits over the medium term to finance productive
activities. This should be supported by efforts to deepen
domestic money markets, promote long-term liquidity
in the domestic currency, and foster good risk
management practices.

Over the longer term, the Kazakhstani authorities plan
to reduce their dependency on oil and advance
diversification of their economy by improving the
business environment, modernizing enterprises,
creating new high value-added export-oriented sectors,
and providing support to industries such as
telecommunications and transport. The Government's
development strategy for the next decade, announced
earlier this year, provides a strong basis for the
economy's gradual diversification but its success hinges
on the support of a well-capitalized and well-regulated
financial system, IMF economists say. |
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Efficient Energy
Use Sustains Kazakh
Economic Boom

Over the past decade, Kazakhstan has experienced an
unprecedented economic boom with annual growth
reaching 10 per cent. The upturn was largely driven by
the country's wealth in oil and gas, but these resources
are limited and prices can be very volatile, as the recent
turmoil on the financial markets has shown. These
factors, together with Kazakhstan's harsh climate, make
energy efficiency an increasingly important topic.

The Kazakhstan Sustainable Energy Financing Facility
(KAZSEFF) is the EBRD financial instrument, which
supports private companies as they seek to improve

energy efficiency and use renewable resources. Glass
producer KazStroySteklo is one of the companies
interested in cooperating with KAZSEFF. The technical experts of the KAZSEFF team measure
and analyze the energy consumption of an enterprise.
The findings are presented to the client and summed up
in a project assessment report for the partner banks,
which outlines the investment costs and the economic
benefits

With 1.5 million inhabitants, Almaty, Kazakhstan's
biggest city, serves as an important transport hub.
Workers commute from surrounding towns and villages
while international visitors fly in to take advantage of
Almaty's plentiful business opportunities and good
connections to other Central Asian cities.

But travelling through Almaty requires stamina.
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Enormous traffic jams clog its tree-lined boulevards.
The city's location in a valley backed by snow-covered
mountains means that smog, caused by countless old
cars using poor quality fuel, is a serious and growing
concern. Solving this problem requires a better, more
environmentally-friendly public transport system. With
this in mind, the European Bank for Reconstruction and
Development has provided Almaty Electrotrams, the
municipal tram and trolley bus company, with a US $10
million loan.

“As part of the project, the electric substations will be
modernised, which will improve the reliability of our
transport system,” says Almaty Electrotrams' director

.uﬁ

Talgat Abdrahmanov. “As Almaty is quite a polluted city,
a better electric transport network will also positively
affect the environmental situation.”

As well as being much cleaner than motorized vehicles,
trams and trolley buses are more energy efficient.
Electric fransport consumes less than halfthe energy per
km compared with regular diesel buses.

The drive to modernize Almaty's public transport does
not stop here. As part of the project, the EBRD is
providing technical cooperation grants, funded by
donor countries, to support institutional development.
This will help ensure that the Bank's investment has a
long-term impact on the company and on the city.

The donor-backed investment will therefore not only
improve public transport in the Kazakh city, but also
help turn Almaty into a “greener” and more
environmentally friendly place to live.

The EBRD's TurnAround Management and Business

28

Advisory Services (TAM/BAS) programme is a
particularly important means of helping small
businesses reach their full potential.

“Our work breaks down into two major streams:
consulting services for individual enterprises and
market development activities, i.e. specific activities
that help build professionalism in the consulting
markets,” he adds.

One of the organizations that has benefited from the
programme is the Kazakhstan Press Club, a small
public relations and media services firm operating out
of Aimaty and the capital Astana.

The Press Club offers media analysis and monitoring
services, training in media relations and

communications consulting services. It also organizes
different media events, explains Assel Karaulova, the
company's president.

“The Kazakhstan Press Club hosts about two events per
day which we organize for a wide range of clients,
including international companies, NGOs and many
other organisations,” says Mrs Karaulova.

The BAS programme helped the Press Club at a time
when it needed to develop a clearer vision of its future
and to become more commercially oriented.

By supporting the Kazakhstan Press Club, the BAS
programme achieved two important goals: it helped
turn a promising young company into a dynamic and
successful small enterprise while also supporting the
development of independent media services in a
transition country. u
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Long-Term Energy Efficiency
Funding for Russian Steelmaker

The EBRD is raising €125 million, in long-term
funding, to finance key components of energy
efficiency programme at leading Russian steelmaker

NLMK. The programme aims to cut NLMK's energy
consumption by over 15 percent by 2015 thanks to
cutting edge technology to be used in Russian iron and
steelmaking for the first time and increase self-
sufficiency in energy of its main production site in
Lipetsk.

Under the terms of the loan agreement signed on 2
July 2010, the EBRD will take €100 million of the
transaction onto its own books, providing a five-year
“A" loan of €100 million to NLMK.

An additional €25 million “B” loan has been
syndicated to UniCredit Bank Austria AG, with a three-
year maturity. The EBRD remains the lender of record
for the full amount of €125 million.

The project, will, once implemented, cut NLMK's
greenhouse gas emissions at basic level by 1.5 million
tonnes ayear.

It will thrust NLMK at the forefront of the country's
efforts to fight climate change and is particularly
important as the iron and steel industry is estimated to
be responsible for some 6.7 percent of GHG

emissions in Russia. The largest such emissions are
produced by the operation of blast furnaces for iron-
making.

NLMK, already one of the world's lowest cost steel
producers, is focusing on energy efficiency to achieve
even greater cost savings during the current crisis and
thus improve its position in an increasingly competitive
sector, both domestically and on a global scale.

“The EBRD strongly welcomes
NLMK's strategic commitment
to energy efficiency which sends
an important signal to other
intensive energy consumers
about the benefits of such
investments in current difficult
market conditions,” Natasha
Khanjenkova, the EBRD's
Managing Director for Russia,
said atthe signing.

The EBRD funding will be
earmarked mainly for the
construction of a 150 megawatt
combined heat and power plant
to be fired by waste gases from
the steel plant's blast furnaces at its Novolipetsk works.
This power plant will boost the share of in-house
generated electricity at the steelworks to 56 percent.

In a pioneering move with far-reaching implications
for the rest of the industry in Russia, NLMK plans to
certify its energy management system under new
international ISO 50001 standard now being
developed, once it becomes available.

This project forms part of a broader EBRD initiative to
promote energy efficiency in Russian industry with the
Bank's first major energy efficiency project in the
Russian steel sector being signed in December 2007.

[
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Loan for Boosting Commercial Use of
Wasted Russian Gas

A $87-million long-term financing package put
together by the EBRD will help an independent Russian
company begin commercial utilisation of the
Associated Petroleum Gas (APG) emerging from wells
in one of the country's main oil-producing regions after
decades during which this gas was mainly burnt at the
source.

Russia's oil producers flare more APG than any other

country in the world, causing massive greenhouse gas
emissions, but the Government has set a deadline of
January 2012 by when such flaring will have to be cut
by 95 percent. In terms of volume, Russia at present
accounts for one third of all the associated gas flared
globally.

This EBRD-funded project will use imported modern
technology both to convert 360 million cubic metres a
year of associated gas captured from two oil producers
in the Khanty-Mansisk region of Western Siberia into
liquid petroleum gas and other commercially usable
fuels and to drive power stations. Without this project,
the gas would otherwise be burnt.

This will create a virtuous cycle combining increased
energy efficiency with lower carbon emissions and
delivering a business model for other small and
medium-sized oilfields as they race to meet the

£

government's 2012 gas-flaring deadline.

The EBRD is advancing an eight-year “A” loan of $55
million for this project while a five-year “B” loan of $32
million has been syndicated to ltaly's Unicredit group.
The EBRD will remain the lender of record for the full
amount of $87 million.

The borrower, ZAO UgraGasProcessing, is fully-
owned by OOO Monolit, the only independent
Russian company employing new technologies to
provide economically viable solutions for using
associated gas. Monolit is, in turn, part of Roza Mira, a
medium-sized independent Russian group trading oil
products.

Part of the EBRD funding will finance the construction
of a gas processing plant on the Zapadnoe-Salymskoe
oil and gas field, jointly controlled by Royal Dutch Shell
and Russia's state-owned OAO Gazpromneft. The
Salym field will deliver associated gas. In exchange,
Monolit will supply Dry Stripped Gas for an existing gas
turbine power plant.

The rest of the EBRD loan will fund a 44 MW gas piston
power plant to be built at the Nizhne-Shapinskoe field.
This will use Dry Stripped Gas produced by the gas
processing plant in the Salym field pumped through a
pipeline which will connect the two oilfields. Nizhne-
Shapshinskoe field will also supply associated gas to
the project.

The energy thus produced will be supplied under long-
term off-take contracts to the production facilities of
both Salym Petroleum and of Russneft, a private
Russian oil group which operates the Nizhne-
Shapinskoe field. The liquid petroleum gas will be off-
taken by Roza Mira.

EBRD is assisting Monolit in the possibility of
monetising the carbon credits generated by this project
via the Joint Implementation (JI) mechanism under the
Kyoto Protocol. |
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Russian SMEs to Get $65 min
Capital Expenditure Loan

The European Bank for Reconstruction and
Development (EBRD) is considering providing a three
year senior SME loan of up to US$ 65 million to Bank
Saint Petersburg (BSP). The loan proceeds will be on-
lent to eligible BSP sub-borrowers in Saint Petersburg
and the region, the sub-loans will be for up to three
years and used for capital expenditure and working
capital.

The loan is aimed at supporting the largest private
bank in the North West Federal District of Russia in its
efforts to resume active lending to SMEs.

Transition Impact

BSP experiences competition from the state-controlled
banks and the proposed financing will help maintain
the market share in SME sector in the region. The EBRD
support to a leading private bank is a good
opportunity for increasing financial intermediation
and support to SMEs in the North-West region of
Russia. The proposed financing will help BSP to
increase the number and volume of SME loans as well
asto lengthen the maturities of the SME portfolio.

Bank Saint-Petersburg (BSP) is the largest private bank
(with the total assets of US$ 7.7 billion at end-June
2010) and one of the most advanced banks in the
North-West region, the second largest region of Russia
by banking assets. BSP is the EBRD client since 2006.
The bank is controlled by management (56.3 percent),
24.5 percent is in free float and 19.2 percent belong
to individual shareholders.

Environmental Impact

BSP is in full compliance with applicable national
environmental, health and safety requirements and
adheres to the Environmental Exclusion and Referral
List. The project has been categorized Fl in
accordance with EBRD's 2008 Environmental and
Social Policy. BSP will be required to comply with the
Bank's Performance Requirements for Financial
Institutions (specifically, PR2: Labour and Working
Conditions and PR?: Financial Intermediaries) and to
adhere to the EBRD's Environmental and Social
Exclusion and Referral Lists. The bank will implement
the EBRD's Environmental and Social Procedures for
Corporate Lending and for Small and Micro Loans. =

Seven-Year Loan for Renewal
of Russian Rolling Stock

Globaltrans, Russia's leading private freight rail
transportation group, will be able to fund the purchase
of new railcars as part of a rolling stock renewal drive
with the help of a seven-year, fixed-interest senior loan
of 650 million roubles from the EBRD.

The borrower is OJSC New Forwarding Company

(NPK), a wholly-owned subsidiary of Globaltrans
Investment Plc, a Cyprus-registered holding company
which consolidates the freight rail transportation
business of Russia's N-Trans group. In 2008, the EBRD
invested USD 49.55 million to acquire a minority stake
in Globaltrans at its IPO.
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NPK is planning to buy up to 5,000 rail gondola cars
in 2010-2011 and this EBRD financing will fund part
ofthose purchases.

This local currency loan is an example of how the
EBRD is helping prudent Russian clients mitigate
currency risk by providing long-term rouble debt
matching their rouble revenues, the EBRD's Transport
Director, Sue Barrett said after the NPK loan signing.

After a drastic decline in late 2008 and early 2009
due to the global economic downturn, Russian rail
transportation volumes started picking up in the
second quarter of 2009. Rail transport accounted for
over 40 percent of Russia's freight movements in
2009. The figure rises to 85 percent if pipeline traffic is
excluded from the calculations.

The EBRD has invested over US$ 1.4 billion in 11
railways and associated projects in Russia, including
this one, since the government launched a structural
reform of the sectorin 2001. The reform was designed
to encourage private funding for the renewal of
Russia's rolling stock and the modernization of its
railway operations.

Russia, which has the world's second largest railway
network after the United States, is estimated to need
between 400,000 and 780,000 new railcars over the
next 10 years. Private ownership of the railcar fleet
stands currently above 40 percent and is due to rise to
around 50 percent, according to the railway sector's
medium to long-term strategies. |

Armenia’s Anelik Bank Gets $6min to
Help Private Firms

The EBRD is extending US$ 6 million to Anelik Bank in
Armenia, for on-lending to small and medium size
enterprises and to further support the development of
the country's private sector.

Anelik Bank ranks the 7th in the banking system of
Armenia by total capital. The bank provides a wide
range of banking services in Armenia with a special
focus on lending to small and medium enterprises.

The loan will assist Anelik Bank in implementing its
strategy to reach out to small and medium-sized
enterprises (SME) through a diversified product range
offered to this sector. The maximum sub-loan size is
US$ 500,000. The loan will include local currency
option thus helping Anelik Bank and its clients to
mitigate the foreign currency risks.

In addition, Anelik Bank will benefit from technical
assistance financed by Early Transition Countries
Multi-donor Fund aimed at transfer of best practices in
SME lending as well as development of new products
and advanced technologies.

“We are pleased to support further our long-standing
partner as well as the country's real economy. The
project will enable Anelik Bank to continue address the
needs of the local enterprises in the current
challenging environment”, said Valeriu Razlog, Head
of EBRD Yerevan Office.

“This and other similar projects implemented by Anelik
Bank CJSC with the support of international financial
organizations during the last 15 years, once more
highlight the trustworthiness of the Armenian Banking
system. We are sure that in future we will continue our
collaboration with the EBRD and other international
organizations, promoting the development of SME
sector in Armenia” said Samvel Chzmachian,
Chairman of the Board of Anelik Bank.

Since the beginning of its operations in Armenia, the
EBRD has committed over €414 million in 87 projects
in the financial, corporate, infrastructure and energy
sectors. [ ]
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Electronics Firm Gets Funding
to Raise Retail Standards

The EBRD is providing a $4 million loan to Baku
Electronics, a leading wholesale distributor of
consumer electric and electronic  appliances in
Azerbaijan, to support the company's drive to improve
retail standards.

Established in 1994, Baku Electronics is the exclusive
distributor of a number of internationally recognized
electronic appliances brands in Azerbaijan, operating
through the company's own as well as leased stores.
The company was the first in the country to launch on-
line shopping for consumer electronics.

The EBRD loan will finance the construction of a
modern multi-brands store in Baku, in the densely
populated suburb of Ahmadli. With an area of 1,000
square meters, the new two-floor store will be built with
the use of advanced energy saving technologies.

“Through this investment the EBRD is supporting Baku
Electronics in its strategy to enhance the company's
competitiveness and implement world-class retail
standards,” said Francis Delaey, Head of the EBRD
office in Azerbaijan.

“The cooperation with the EBRD is a valuable tool to

help Baku Electronics to achieve its main goal to
become people's brand by ensuring a sustainable
development working hand in hand with its staff,
partners and, of course its clients,” said Mr. Majid
Nakhjavani, General Manager of the company.

Since the beginning of its operations in Azerbaijan, the
EBRD has committed over $1.6 billion in various
sectors of the country's economy, mobilising additional
investment in excess of $5 billion. [

Bottling Plant in Russia Gets
Loan to Nutralize Fiscal Crisis Impact

The EBRD has agreed to extend a loan of 460 million
roubles (equivalent to €12 million) to a major Turkish
bottling company operating in Russia so that it can
both reduce its foreign exchange exposure and swap a
number maturing debt lines for a single, longer-term
facility in local currency.

This transaction is part of the EBRD's anti-crisis
response and supports a long-standing customer of
the Bank, Ruscam, the market leader for glass bottles
in Russia. The country's glass packaging industry was
seriously hit when the Russian beer market, the world's

third largest, shrank by some 10 percent in 2009 due
to the economic crisis.

“One of the EBRD's priorities
since the crisis is fo encourage
local currency borrowing
where it makes sense, in order
to help customers avoid
foreign exchange risks,” said
the EBRD's Director for
Agribusiness Gilles Mettetal.
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“This refinancing operation is a classic example of
what the Bank can do to support established clients,
enabling them to focus on operations and market
share rather than credit negotiations by providing the
kind of flexible medium-term funding that is not
normally available from local banks,” Mettetal added.

“EBRD, being an important financial partner of
%isecam, once more demonstrated its support and
commitment to the Group and played an important
role in financing working capital requirements in local
currency,” said Prof. Dr. Ahmet Kyrman, Chairman of
Sisecam Group. “In this economic environment, the
loan carries a distinctive meaning and proves the
confidence put in our Group, underlining the mutual
cooperation established between two institutions for
several years in expansion projects in the region within
its growth strategy.”

The EBRD's three-year loan provides for a bullet
repayment on maturity. The borrower is Ruscam-Ufa
LLC, a limited liability company incorporated in Russia
and a subsidiary of Turkey's Anadolu Cam group.
Anadolu Cam is in turn majority-owned by Sise ve
Cam Fabrikalari AS., one of Turkey's leading
industrial groups and ranks 12th in global glass
manufactures. The Ruscam-Ufa bottling plant in
Republic of Bashkortostan is one of five projects built
by this Turkish investor in Russia, for four of which the
EBRD has in all provided over $200 million in
financing since 2004.

In the agribusiness sector alone, the EBRD has directly
committed around €6 billion in over 390 projects
across Central and Eastern Europe and the
Commonwealth of Independent States since 1991 =

MCCEF to Buy Carbon Credits from
Armenian Hydel Plants

The EBRD-EIB Multilateral Carbon Credit Fund
(MCCF) has agreed to buy carbon credits from a
group of 10 small hydropower plants in Armenia,
bundled into a single project under the Clean
Development Mechanism (CDM) framework.

The EBRD is working together with Ameriabank CJSC,
one of the largest banks in Armenia with a leading
position in Armenia's energy financing, whose role is to

aggregate the resulting emissions reduction units. In
2010 Ameriabank has completed the introduction
and implementation of the Environmental and Social
Management System.

With the support of the EBRD's Armenian Renewable
Energy Programme, under which the Bank provided
$7 million to Ameriabank CJSC (legal successor of
Cascade Bank CJSC) for on-lending to local
Armenian companies, Ameriabank has financed the
development of the hydropower stations participating
in the transaction. Out of 149 small hydro power
plants in Armenia, Ameriabank has financed 27 with a
total capacity of around 60 megawatts.

Out of the ten mini hydro power stations participating
in the transaction, seven are run-of-river plants and
three plants are constructed on artificial water flows,
each with electric capacity below 3.6 megawatts.

The plants are bundled into a single project under the
CDM framework in order to enable them to benefit
from the international emission trading market and
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reduce transaction and documentation costs.

The transaction is in line with Armenia's sustainable
development goals and will help the country to
increase its volumes of renewable energy. The project
will also raise Armenia's energy security by reducing its
reliance on energy imports and improve the supply of
electricity in rural areas where most of the plants are
located.

The project contributes to global climate change
abatement efforts, by offsetting more carbon-intensive
electricity production from the Armenian electric grid.

The emission reduction purchase agreement (ERPA)
for the sale and purchase of cerified emission
reductions (CERs) to be generated by the ten
hydropower plants was signed between Ameriabank
CJSC and Stichting Carbon Purchase Intermediary
(CPI), a special purpose vehicle created to acquire
carbon credits forthe participants in the MCCF.

This ERPA is the second of its kind to be executed under
the MCCF in Armenia and was negotiated by ICF
Consulting Ltd., acting as Carbon Manager for MCCF
in the Western-Balkan, Caucasus and Central Asia
regions. [ ]

Funding for Turkmenistan’s
Private Sector SMEs

The EBRD is helping the development of the private
sector in Turkmenistan with a new US$ 4 million facility
for on-lending to small and medium-sized enterprises
(SMEs), thus increasing the availability of funds to the
real economy.

The programme will provide funding to local banks to
finance the capital requirements of local private
companies, who have limited access to long-term
finance.

The banking sector in Turkmenistan remains largely
state-controlled, with private sector lending
representing just one percent of Turkmenistan's GDP.
The EBRD facility will boost financial intermediation in
Turkmenistan, supporting the Turkmen authorities'
commitmentto reforming the banking sector.

JSCB Senagat, the only bank in Turkmenistan with a
private majority stakeholder, and the state commercial
bank Turkmenbashy are participating in the
programme, each receiving US$ 2 million for on-
lending o local companies.

The EBRD facility is complemented by grant financing
provided by the governments of the United States,
Japan and Switzerland, which will be used to help the
partner banks develop their SME services and improve

lending procedures.

“Supporting the development of the private sector is
one of the EBRD's key priorities in Turkmenistan and we
are pleased to launch this new facility that will increase
the levels of financial intermediation in the country's
banking sector and will bring new sources of finance to
small and medium-sized businesses”, said Olivier
Descamps, EBRD Managing Director for Turkey,
eastern Europe, Caucasus and Central Asia.

'"The private sector in Turkmenistan is developing
rapidly thanks to continuing reforms and a more
favourable climate for SMEs. Our collaboration with
EBRD will allow us to develop SME finance products,
lending and risk management procedures using
international best practice and ultimatley to better
satisfy the financing needs of this sector', said
Akmurad Orazov, Chairman of Senagat Bank.

Since the beginning of its operations in Turkmenistan
the EBRD has invested close to €110 million in the
country's corporate, energy, infrastructure and
financial sectors, whilst mobilising additional
investments worth close to €390 million. [
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Kazakh Bank Gets Finance to

Help Import-

The EBRD is stepping up its support to Kazakhstan's
exporters and importers with a $50 million trade
finance guarantee facility to SBERBANK Kazakhstan, a
subsidiary of SBERBANK of Russia, to facilitate the
financing of foreign trade at a time when lending to the
real economy remains limited.

Founded in 2007, SBERBANK Kazakhstan offers a
wide range of banking products, serving over 10,000
corporate and more than 101,000 retail clients
throughout the country. It is the first foreign subsidiary
of the Russia-based SBERBANK to join the EBRD's
Trade Facilitation Programme (TFP) as an lIssuing
Bank. SBERBANK of Russian Federation joined the TFP
programme in 2000.

The EBRD facility will support SBERBANK Kazakhstan
in enhancing its trade finance services and will
facilitate transactions with longer maturities.

“Through this transaction the EBRD is addressing the
unmet demand for trade finance in Kazakhstan,
supporting further development of trade in the region
in the current market conditions. With the signing of
this agreement, SBERBANK Kazakhstan becomes our
new partner bank in the country”, said Rudolf Putz,
Head of EBRD's Trade Facilitation Programme.

-xport Trade

“By joining the Trade Facilitation Programme as an
Issuing Bank SBERBANK is gaining access to medium-
term up to 3 years and long-term up to 5 years
guarantee facility for our customers, participants of
foreign-trade activity, at lower rates than classic
financing, which will facilitate their business
development”, commented Oleg Smirnov, Chairman
of the Board, SBERBANK Kazakhstan.

The EBRD's Trade Facilitation Programme promotes
foreign trade to, from and within the EBRD countries of
operation, including Kazakhstan. Through the
Programme, the Bank provides guarantees to
international confirming banks, taking the political
and commercial payment risk of infernational trade
transactions undertaken by banks in the countries of
operations.

According to the Trade Facilitation Programme's 2009
annual results, Kazakhstan ranked fourth among all
EBRD countries of operation in terms of the number of
transactions, after Russia, Georgia and Ukraine.

The EBRD is the largest financial investor in
Kazakhstan, having committed to date over €2.8
billion through 135 projects in various sectors of the

country's economy. ]

Five Budget Hotels for Business
Travelers to be Built in Russia

The EBRD and the International Finance Corporation
(IFC) are jointly raising €50 million in long-term debt
and equity to fill a need for better hotel
accommodation in the regions of Russia by funding
the building over the next two years of five mid-range
hotels meeting international standards and targeted at
businesstravellers.

All five will be operated under a long-term contract by
France's Accor Group, a global leader in hotel
services. Accor S.A. is listed on the Paris stock
exchange.

The absence of hotels with good quality service at
affordable prices outside Moscow and St. Petersburg
has long been identified as a major constraint on the
flow of foreign investment in the regions of Russia. This
project will alleviate this problem by adding 750
rooms fo the market in what are four key regional cities
forinvestors.

The project envisages the construction of hotels under
the lbis brand in each of the following cities: Samara
1,100 km to the south of Moscow, the western exclave
of Kaliningrad and the city of Yaroslav 250 km
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northwest of Moscow. In addition, two hotels will be
built in the Siberian city of Krasnoyarsk, one lbis and
one Novotel.

The EBRD and IFC, a member of the World Bank
group, have each raised €22.6 million in debt
financing for the project.

In addition, the EBRD will acquire a minority stake in
the Netherlands-registered Russian Hotel Investments
B.V,, an investee company set up for this project, for
€3.2 million while IFC will invest €2.2 million in it.

The debt-financing, which will be paid out in four
tranches corresponding to each of the Russian cities

involved, will have a 12-year maturity for the Samara
and Yaroslav portions and a 13-year one for the
Kaliningrad and Krasnoyarsk ones.

The borrowers are four special purpose vehicles set up
for the construction of these hotels and incorporated in
Russia. These four companies are fully owned by
Russian Hotel Investments representing the interests of
a group of Turkish investors including Afken REIT, part
of Akfen Holding, a leading Turkish investment
conglomerate, and Kasa Construction, one of the
important contractors in the Russian Federation,
controlled by the principals of Turkey's Kayi and Insa
groups. n

The European Bank for Reconstruction and
Development (EBRD) and the International Finance
Corporation (IFC), a member of the World Bank
Group, have jointly raised €200 million from a group
of eight commercial banks for the reconstruction and
expansion of St. Petersburg's Pulkovo Airport.

Lorenz Jorgensen, EBRD Director of Syndications, said:
“This is the first transaction of its kind in Russia financed
by commercial lenders, and the fact that this
benchmark deal for a landmark Russian infrastructure
project was heavily over-subscribed sends a positive
signal about the market's potential appetite for such
deals.”

The commercial banks participating in the €200
million B-loans syndicated by the EBRD and IFC are:
UniCredit Group (€55 million), Standard Bank Plc
(€39 million), Espirito Santo Investment plc (€23
million) and Nordea Bank AB (€23 million) as
Bookrunners and Mandated Lead Arrangers; DZ Bank
AG Deutsche Zentral-Genossenschaftsbank (€17
million), KIW [IPEX-Bank GmbH (€16 million),
MEDIOBANCA-Banca di Credito Finanziario S.p.A.
(€13.5 million) and Raiffeisen Zentralbank Osterreich
AG (€13.5 million) as Mandated Lead Arrangers.

“We are very satisfied with the results of the syndication
for the renovation of Pulkovo Airport. This is Russia's
first public-private partnership project financed with
private money, and its success is a sign of the growing

Russia’s First PPP Project Syndication
Oversubscribed

interest of international investors in helping develop the
country's infrastructure,” said Ritva Laukkanen, IFC
Director of Syndications and Resource Mobilization.

The syndication brings the overall amount raised by the
EBRD and IFC for the Pulkovo project to €370 million.
Both institutions remain the lenders of record for the full
amount under an A-/B-loan structure. The maturity of
the EBRD and IFC syndicated B-loans is 12 years while
that of the Aloansis 15 years.

On April 28,2010, the EBRD committed €100 million
Aloan forits own account in the project. The IFC Aloan
commitment was €70 million. The EBRD-IFC funding is
part of a long-term debt package of about €716
million put together by five international financial
institutions and Russia's Bank for Development and
Foreign Economic Affairs Vnesheconombank to
finance the reconstruction and modermisation of
Pulkovo airport, including the building of a new
terminal.

Pulkovo is the first public-private partnership
transaction for Russia's airport sector designed in
accordance with international standards. The airport
project is managed by Northern Capital Gateway Ltd.
a international consortium, consisting of VTB Capital,
Fraport AG (the owner and operator of Frankfurt
airport) and Copelouzos (a Greek investment and
business group). m

Indo-CIS Business »July-September 2010




NEWS

Russiain $6-bn, 25-Year  + ~

Pact with China to Sell Coal i ;

Under demand pressure from steel producers and
power plants, China has agreed to lend Russia about
$6 billion in exchange for increased coal supplies over
the next quarter century, the Russian Energy Ministry
said in a recent statement.

The government will use the loan to finance
investments by domestic coal producers in return for a
guarantee to increase supplies to China, ministry
spokeswoman Irina Yesipova said.

Russia will raise shipments to China to at least 15
million tonnes annually in the next five years and more
than 20 million tonnes in the following 20 years, the
statement said. Deliveries surged 15-fold to 11.8
million tonnes last year, accounting for about 10
percent of China's total imports.

China, which uses coal to make steel and to fuel 80
percent of its power plants, is seeking to boost imports
from countries including Mongolia and Australia to
meet demand.

“This agreement is beneficial for all coal producers in
Russia,” said VTB Capital analyst Alexander Pukhayev.
“It could act as a key factor driving forward the
development of this sector.”

Mechel, Russia's biggest producer of coal for
steelmaking, may benefit from the Chinese loan
because it needs funds for its Elga mining project in
East Siberia, Pukhayev said.

Steelmakers Severstal, Evraz Group and Novolipetsk
Steel might also be interested as they seek to develop
coking-coal deposits in the Siberian republic of Tuva,
he said. Siberian Coal Energy Company, or SUEK,
Russia's largest coal producer, said last September that
it increased exports to China fenfold in the first nine

months of 2009.

Yesipova said it was too early to say which Russian coal
miners would participate in the deal.

The recent
agreement was
part of a
package including gas pipeline deals and electricity
supplies that will be discussed further at the next round
ofthe bilateral energy dialogue.

“The entire spectrum of issues will be discussed,”
Yesipova said.

“It is strategically important for China to boost coal
imports from neighboring countries, including Russia,
to secure energy supply,” Wu lJie, a coal analyst at
Orient Securities, said by telephone. “The purchase
won't have too big an impact on the domestic market
and prices, given the moderate increase.”

China became a net coal importer for the first time in
2009 after overseas deliveries more than tripled to a
record 125.8 million tonnes from a year earlier. Its
coal purchases from Russia cost an average of $87 a
tonne last year, compared with $111 a tonne for
cargoes from Australia, according to customs data.

Russia was the fourth-largest supplier after Australia,
Indonesia and Vietnam, the data show.

Russia and China signed the coal-supply and loan
agreements at the end of August, according to the
Russian statement. The $6-billion loan will help Russia
fund new mining equipment, develop resources in the
nation's Far East and build coal-transportation links
including railways, the China Coal Transportation and
Distribution Association said Tuesday in a report on its
web site.

The countries will also set up joint ventures to develop
coal resources in Russia and conduct research into
coal-to-liquids technology, the Chinese report said.
Russia will cooperate on exploration with Shenhua
Group, Chind's largest coal company, the association
said. n
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Ukrainian President
Calls for Investment

In Coal Industry

Ukraine's President Viktor Yanukovych has called for
investment in the country's coal industry.

"The stock-taking of the coal industry has been
completed. Sixty-three investment projects for nearly
Hr 50 billion have been selected," said Yanukovych
during his trip to Stakhanov in the Luhansk region.

The Ukrainian president added that UAH 500 million
will be raised by the end of 2010 to finance state coal
enterprises Rovenkyantratsyt and Sverdlovantratsyt in
the Luhansk region.

According to Yanukovych, a program of public private
partnership has been drawn up. The program
envisages privatization reforms in the coal industry

from2011.

"Ahead of all the privatization agreements will define
the questions of investment and execution of all
commitments. We will introduce this by a law. Also,
investment in the infrastructure of coal towns is
foreseen t0o," he said.

According to Yanukovych, a new wording of the state
program "Ukrainian Coal" has been prepared. The
new wording envisages the growth in coal production
to over 90 million tons by 2015.

As Ukrainian News earlier reported, on June 11, Coal
Industry Minister Yurii Yaschenko said that the DFEC
intends to invest about Hr 1.2 billion into the
implementation of projects at Rovenkyantratsyt,
Sverdlovantratsyt and also at Dobropilliavuhillia and
the Donetsk Coal Energy Company in 2010.

The System Capital Management company (Donetsk)
founded DTEK in February 2006 to manage its power-
generating enterprises.

The Coal Industry Ministry expects that by the end of
2015, enterprises of all ownership forms will increase

annual production of coal by 26.97 percent or
19.481 million tonnes to 91.7 million tonnes,
compared to factual indicator of extraction in 2009.

The minister said those results are planned to be
reached through the implementation of a state
program called "Ukrainian Coal" for 2010-2015.

The aim of the state program is to enhance the
economic efficiency of the coal enterprises and to
boost the coal production to satisfy the needs of the
national economy.

In 2009, the coal production fell by 7.0 percent or
5.435 million tonnes, compared to 2008 to 72.219
million tonnes.

The Ministry of Coal Industry expects the coal
production at state-owned mines fo grow by 2.76
percent or by 1.06 million tons in 2010 over 2009, to
39.5 million tonnes. [ ]
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ObcyxaeHne LWMPOKOro cnekTpa BONpocos,
CBA3aHHbLIX C MeTannypruen, dpapmaueBTMyHeckou
NPOMbILLNEHHOCTBIO N MALIMHOCTPOEHUEM

UMHana n Poccua Ha nyTu
TeXHOJNI0OrM4YecKoro napTHepcrTBa

The Union Minister for Commerce and Industry, Anand Sharma and the Russian Minister for Industry and Trade,

MHopmna mn Poccusa onpepenunnu
BbICOKOTEXHONOIrM4YecKne oTpacnu
NPOMBILUNIEHHOCTU AN COTPyAHUYecTBa U
yBenu4yeHUss TOProBbiX CBA3eW MeXAay
ABYMA cTpaHamu. [laHHble oTpacnu
BKNO4YaKwT B cebAa mMmeTannypruio,
MeaAULUHY,PapMaLeBTUYECKYIO U
OMOTEXHOSIOrMYECKYH0 NPOMbILIIIEHHOCTH,
TeneMeaAuLUUHY, MaWMUHOCTpPOEHuUe,
aBTOMOOMNECTPOeHUe M HaHOTEeXHOJIOrun.

P40

Victor B. Khristenko, in a bilateral meeting, in New Delhi.

Bo Bpemsi AByCTOPOHHEN BCTPEY MUHUCTPA TOProBnu 1
npombliwneHHocTn WMuaunm AHaHpga LWapmbl c
POCCUMACKMM MUHUCTPOM MPOMBILLIIEHHOCTU U TOProBMnmx
Buktopom B XpucteHko B Hbto-[enu 29 ceHtabpsi 2010
ObINIO MOAYEPKHYTO, YTO CYLUECTBYET 3HaYMTENbHasi
NoTPeGHOCTL B YyBENMYEeHUM obbema [ABYCTOPOHHEN
TOProBN1 Mexay ABYyMsi CTpaHamu B BUOY OrPOMHOrO
noTeHuuana anst HapawusaHus TosapoobopoTa.

MuHucTp Llapma Takke nogyepkHyr, 4To obe CTOPOHbI
OOMKHbI  MPUNOXWUTL WUCKPEHHME W CO3HaTernbHble
ycunus ¢ Tem, 4To6bl YBEMUYUTL HACTOSILLMIA YPOBEHb
CBOMX TOProBbIX OTHOLWeHUA. OH yKasan, YTo TeKyLuii
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YPOBEHb COBMECTHOr0 POCCUNCKO-UHOUNCKOTO
ToBapoobopoTa, cocTaenswowero 4,54 munnuapaos
ponnapos CLUA (2009-10), He oTpaxaeT CBON UCTUHHbIN
noteHuman, a Tak e pobaBun, 4to o0be CTOPOHbI
cornacunuck B okTss6pe 2009 yBennunTb CBOM TOProBble
oTHoweHus o 20 munnmapgos gonnapos CLUA k 2015
rogy.

B Gecene co cBouM poccuickum Konneron, MuHucTp
LLlapma ckasan, 4To poccuiickoe NPaBUTENBCTBO AOIMKHO
OTKPbITb Takme CekTopa NMPOMbILUNIEHHOCTU KaK MsCHasi
(roBsbkbe MSACO, NPOAYKTbI XUBOTHOIO MPOUCXOXAEHUS),
dapmaueBTuyeckas 1 T1.4. [NomMMMo Apyrux BbICLUMX
odhmumanbHbIX 1L, ¢ 06erx CTOPOH, Ha BCTpeYe Takke
npucytcteoBan P.M. CuHrx, CekpeTapb [lenaptameHTa
NPOMBbILLSIEHHOW NONNTUKM U coaencTBms ngun.

Bblpaxasa ynoBneTBOpeHMe N0 ABYCTOPOHHUM
obcyxaeHrsam no Bonpocam noCTaBOK ariMasHoro Cbipbsi B
MHavio no cpeacTBOM LONTOCPOYHBLIX MEP U OTKPbITUS
ocmca ALROSA B NHamn, MuHucTtp LWapma 3assun, 4to
COTPYOHMYECTBO B 3TOM cekTope OyaeT yBenuumBatb
B3aUMHble BbIrOAbl W CMocobCTBOBaTb [AOCTUXKEHMIO
OBYCTOPOHHEW TOproBnu. JTO Takke Obl MOCMYXWUNO
LLIAroM K CTabunbHOCTM Ha MMPOBOM ariMa3HOM PbIHKE.

UTto kacaetcs apmaueBTuyeckoro cektopa, MuHuctp
Lapma npouHdopmMmpoBan POCCUACKOrO Konnery o
CYyWecCTBYKOLWEM XenaHuM coTpyAHMYecCcTBa B
pa3paboTkax M aHanmUTUYeCcKnx nccriefoBaHusix B Poccuu,
no rapMoHM3aLMmn CTaHaapToB Anst obecneveHns Joctyna
MHOWNCKNX apMaueBTUYEeCKOW npoayKuuMu Ha
POCCUIACKMUIA PbIHOK, @ Takke NpoBeAeHUs YNPOLLEHHON
perncTpaumm WHOUMACKUX FNeKapCTBEHHbIX CPEeAcCTB,
KOTOpasi He NpeBbILana bbl Tpex MecsaueB.

lMpu3HaBass co3HaTeNbHbIE YCUNWUSA, CAenaHHble
Poccuiickon ®epepaumenn, Munnctp Lapma oTtmeTun
npuctanbHbii MHTEpec WHoum K B3aMMOBBLIFOOHOMY

<=

COTPYOHMYECTBY AN TOro, YToObl yBENMMUUTL OObEM
[OBYCTOPOHHEN TOProenu hapMaLeBTUYEeCKo NpoayKumnm
Yepes COBMECTHbIE NPeAnpUaTUs.

O06e CTOPOHBI YKe cornacunmncb NpUCTynuTL K paboTe Hag
BbICOKO peanunayembiMn TEXHOOrMYECKMMM NMPOEKTaMm C
TeM, YTOObl YyCUMUTb COTPYAHWUYECTBO Mexay NHaven n
Poccunen B mMeTannypruum, MeguuumHe wu
OMOTEXHONOTMYECKONW MNPOMBIWIAEHHOCTM,
TeneMeguMmumHe, MAWMUWUHOCTPOEHUN U
aBTOMOOGUECTPOEHMUN, HAHOTEXHOMOIMSAX WU  ApPYrnx
oTpacnsax MNPOMbILUIIEHHOCTU Ha OCHOBE BbICOKUX
TexHonorMm u T.4. B xode 16-oMm BCTpeunm wmexay
MexnpaButenbcTBeHHbIMM Komuccnammn WMHgum un
Poccun no Toprosne 1 QKOHOMUYECKOMY COTPYOHUYECTBY
(IRIGC-TEC).

Poccuitickass ctopoHa npoBOAMT neperoBopbl MO
Bonpocam papmaLeBTUKMN

Poccuinckaa peneraums Bo rnase ¢ MuHuUCTpoOM
NPOMbILLISIEHHOCTU 1 TOPTroBNN XPUCTEHKO Takke npoBena
neperoBopbl C BbICWUMU UHOUNCKUMMU
NPaBUTENbCTBEHHLIMU  OULMATBHBIMK - NTMLAMU no
NPOABWXKEHMIO COTPyAHWYeCcTBa B hbapmMaueBTUYECKOM
CEKTOpE B UX CTPAHeE.

Oeneraumsa obcyauna akTyalnbHble BOMPOCbHI C
cekpeTtapeMm (3amrnaebl) MwuHucTepcTBa XumMun u
MUHepanbHbIX yaobpernun Uuoum Mykynom [xowm u
OAPYTMMU BbICWUMMU  [OSMKHOCTHBIMM  nMuamyu  no
ABYCTOPOHHMM mnpobnemam B dapmaLeBTUYECKOM
cektope. Obe CTOPOHbI Takke MPOBENU AUCKyCCUUM C
npeacTaBuUTeNAMU NPOMbILLNEHHOCTH.

Oeneraums Tarke nocetuna HauuoHanbHbln UHCTUTYT
dapmaueBTnyeckoro ObpasoBaHus U VccnegoBaHust B
YaHgurape M Npou3BOACTBEHHbIE MOMELLEHUs] 3aBoaa
poktopa Penam B Bauxynanv Bbnusm Xangapabazga.

The Russian Minister for Industry and Trade, Victor B. Khristenko meeting the Secretary Pharmaceuticals, Mukul Joshi to discuss
bilateral cooperation in Pharmaceutical sector in New Delhi.
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fpKne nepcnekTuBbl ANA POCCUUCKOIO
chapmauLeBTUYECKOro cekropa

lMepcnekTvBbl AnNs  poccuinckon apmaLleBTUYeCKon
NMPOMBbIWMEHHOCTN HWKOrga He 6biMn cTOMb
npuenekaTenbHbIMKU COMNacHO OLEHKe 3KCNepToB,
npeackasbiBaloLWmX pbIHOYHbIE BO3MOXHOCTU B o6beme
60 mwunnuapgos ponnapos CLA «k 2020 rogy.
MoowpeHHble nporHo3damu 2020 roga wu
nNpaBUTENbLCTBEHHOW CcTpaTerven, HaueneHHoW Ha
pa3BuTMe MHHOBALMWOHHOMW POCCUWNCKON
dhapmMaLeBTUYECKOW MNPOMBILLIIEHHOCTN, WUCMONb3ys
3apybexHbll ONbIT B MUCCNELOBaHWM U NPOU3BOACTBE,
WHOCTpPaHHbIE MPOM3BOAUTENU JeKapCTBEHHbIX
npenapaToB MMaHUPYOT MHBECTUpoBaTb 4 mwunnuvapga
ponnapos CLUA, ¢ Tem 4To6bl co3gath 6a3y B KavecTBe
MeCTHbIX NPON3BOAMTENEN.

Jlyyiumne nHaminckme bapmaLeBTUYECKNE KOMMAHUN TaKKe
C OrPOMHbIM MHTEPECOM CreaaT 3a POCCUNCKUM PbIHKOM.
dapmaueBTMyeckaa npoaykuus, koTtopyt WHaus
akcnopTuposana B Poccuto B 2008 rogy, coctaensna 532
munnuoHa pgonnapoe CLUA u, kak oxwugaertcsi, 3TOT
nokasaTternb CyLLeCTBEHHO MOBLICUTCS B 3TOM rogy. XoTs
WHOMNCKME hapmaLeBTUYECKME KOMMaHUM y4acTBYHOT B
Ou3Hece elle C COBETCKMX BPEMEH, WX [Jons Ha
POCCMICKOM PbIHKE COCTaBnsieT Bcero 4yTb Goree 5
npoLeHTOB. HO C HOBOW POCCUNCKON NOMUTUKOW, KapTuHa
obellaeT pe3ko MoMeHaATbes. Tak dhapmMaueBTUYeckas
komnanusa Dr. Reddy’s Laboratories Ltd cymena B 2009
rogy NpoBecTW NpoJax Ha POCCUACKOM PbIHKE Ha CymMMy
130 munnmnoHoB gonnapoB CLUA, 4To sIBNsieTCs peskum
CKaykoM B 27 NPOLEHTOB MO CPaBHEHMIO C NPeabIAYLLNM
rogom. KomnaHusa Ranbaxy Takke 3aHsana CcyLleCTBEHHYO
No3u1LMI0 HAa POCCUIACKOM pbiHKe. B Lienom xe nHaunckme
nekapcTBeHHble npenapaTbl 3aBOEBann BbICOKYHO
penyTauuio Ha POCCUIACKOM pbiHKe Grarogaps cBoemy
Ka4yeCTBY U LIeHOBOW KOHKYPEHTHOCMOCOOHOCTM.

“Bo Bpems hmHaHCOBOrO kpm3mnca 6b1110 0COOEHHO BaXKHO,
4YTOGbI UHAMICKME NekapcTBa Ha POCCUMINCKOM pbIHKe Bbinn

AocTtynHel no ueHe,” otmetun Cepren LWynsk,
reHepanbHbIi AUPEKTOP MCCrenoBaTenbCKoW KOMMaHum
DSM. Nx ueHbl 6binm yacTto Ha 20-30 NpoUEHTOB HMXe
YeM Ha MMMOPTMPOBAaHHbIE NeKapCTBa MMEHHO U3-3a TOro,
YTO OHY BbINM NPON3BEAEHbBI HA MECTHBIX NPEeaNPUATUSIX.

NHannckne nHBecTULMN

Kak poccuicknin npeangeHT Omutpuin Measenes Tak um
Mpembep-muHncTp Bnagumup lMyTnH nocogencrsoBanu
ONS MHOWACKUX MHBECTULMIA B 3TOM peLUatoLLEM CEKTOpE.
“Mbl roToBbl 06CYyAMTbL 3TU MPOEKTHI M CO34aTb HOBblE
npeanpuaTua nNo nNpou3BOACTBY MeOULMHCKUX
npenapatoB,” cka3an MeaBeges B nNpoLIOM rogy.
“®apmMakonornyeckumii pblHoK passmaetcs B Poccum. 3to-
pacTyLuiA pbIHOK. MIHOuiickue Npov3BoanTENN OOBOMLHO
X0powo npeAacTaBneHbl 34ecb W npegnarawT
3apekomeHaoBaBlne cebsa OGpeHabl. PasButue
chapmakonorn4eckor NPOMBbILLIIEHHOCTM B HaLLEW CTpaHe
- HauWOHaNbHbIA MNPUOPUTET, KOTOPbIA FMUYHO
KOOpAMHMpYeTca npeavaeHTom Poccuun.” 3amectutens
npembep-muHucTpa Cepren Cob6AHMH npurnacun
WHOWNCKNX papmaueBTOB coO34aBaTb COBMECTHbIE
npeanpusaTus n cTpoutb abpukn, 4TOObI NPOM3BOAUTL
NeKkapCTBEHHbIE CPeACTBa HenocpeacTBeHHO B Poccuu.

MHaus otBeTtuna ¢ 3HTy3nasamom. "OHWM TOTOBbI
BKMaAblBaTb KanuTasn B POCCUMACKY hapMaLeBTUYECKYHD
NPOMBILLUSIEHHOCTb, BKITHOYasi COBMECTHbIE MpeanpuaTust
WHamm n Poccun. Poccrsi roTOBUT CMIMCOK NTEKAPCTBEHHbIX
npenaparoB, B KOTOPbIX OHa Hy>aaeTcs,” ckazan MuHucTp
Toproenu AHang LLlapma B xoae ceoero BusmTta B Mocky B
nioHe. [1Be cTopoHbl paboTaloT cenyac Hag NPOTOKONOM
Nno COBMECTHOMY NPOV3BOACTBY.

Poccus, co cBoeln CTOpPOHbI, MocTaBuna npuopuTeT Ha
MOAEPHMU3ALIMI0 CUCTEMBI 30PABOOXPaAHEHNS U pasBUTHE
dapmakonorum, onpegenuB UX Kak [BOWHbIE
cTpaTerunyeckume uenu, Heobxoaummble AnN4

Bt s ™39
The Russian Minister for Industry and Trade, Victor B. Khristenko with the Secretary Pharmaceuticals, Mukul Joshi, at the
delegation level talks on Pharmaceutical sector, in New Delhi.
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HaLMOHanNbHOro BO3POXAEHMSA. “Poccuickuii pbiHOK -
OOVMH U3 CaMbIX MHOroobeLlalLwmx 1 npyeBneKkaTenbHbIX
ansa dapmMaueBTudecknx npenapaTtoB. C TOYKM 3peHus
3KOHOMMYecKkoro pocta Poccus HaxoguTca HapaBHe C
apyrumm ctpaHamy BRIC-MT [Bpasunusa, NHgua, Kutan,
Mekcuka n Typums],” ckazan 3gpasko Yynumbpk, rmasa
MockoBckoro otgeneHms Hemofarm, dovnuan Hemeukon
rpynnel STADA. ®apmaueBTudeckne npogaxu B Poccun B
2009 HacuuTbiBanu 17 munnuapgos gonnapos CLUA. Kak
0XKMZatoT, OHW MOTYT OCTUrHYTb $22 Munnuapgos B 2011
nk $24 munnuapgos 8 2012.

log Hazag MepgBegeB ycTaHOBMN LenNb  yBENUYEHUsI
npogax B 06nacTv MeauLumHbl 1 3apaBooxpaHerus o 1.5
TpunnuoHoe pybnen k 2020 rogy. HepasHo, [lyTuH
obbsaBun, 4to 460 munnuapgos pybrnen B doHAax
rocyaapcTBeHHOro OrpxeTa npegHasHavyeHbl AN
MOAEPHM3ALMN CUCTEMbI 3APABOOXPAHEHNS B permoHax
Poccuu. [1Ba kntoyeBbIX cCOObITUS — CcOCTaBneHne 3akoHa
0 MeOMLMHCKOM CTpaxoBaHuu U BCTynawowmin B cuny 1
ceHTabpss 2010 HOBbIN 3akoH O dhapMaLueBTUYECKON
0eATenbHOCTM NO3BONUMAM POCCUNCKOMY
30paBOOXPaHEHNI0 [OCTUIHYTb KayeCTBEHHO HOBOMO
YPOBHS.

“MpuBnekaTenbHOCTb BHYTPEHHEro pblHKa Ans
WHBECTULMIA WMHOCTPaHHbIX KOMMaHWM yBenuyunach,”
rosoput Yynubpk. OH BcnomHun, yto B 2006, korga ero
KOMMaHWs cTpouna CBOK COOCTBeHHyl ¢abpuky B
Poccun, notpeboBanocb 27 mMecsaueB, 4ToObI
3apernctpmpoBaTtb CBOe apmMaueBTMYeCcKoe
npounsBoacTeo B Poccuun. “Tenepb, C HOBbIM 3aKOHOM B
OENCTBMUN, BPEMEHHbIE pPaMKU Afst TOro, YTobbl MONy4nTh
paspellueHve [fOns peructpaumm gapmaleBTUYEeCKOn
OEeATENbHOCTM CTPOro OTPEryNMpPOBaHbl U CYLLECTBEHHO
YMEHbLLUEHbI,” OTMETUIT OH.

PacuBeTawwunii pblHOK NpuBMAeK rnodanbHbIX
hapmMaLeBTU4EeCKMX rmraHToB Kak Polpharma, Actavis,
Stada, n Sanofi-Aventis, KoTopble Tenepb CTPOAT CBOM
cobcTBeHHblE habpukm B Poccumn. Takme komnaHum Kak
TeBa, Novartis, Pfizer, Novo Nordisk, AEC PARTNERS,
Wyeth Pharmaceuticals, n AstraZeneka 3assunu o cesoem
HaMepeHUM OTKPbITb CBOE MPon3BOACTBO B Poccun.

MHuBecTuuMmn Ha cymmy 6,2 munnuappoB gonnapoB
CLUA HaueneHbl Ha Poccuio

Crtpaterusa Pharma 2020 coctouT B TOM, 4TOObI NOAHATH
KOHKYPEHTOCNOCOBHOCTb MNPOMBIWAEHHOCTH,
CTUMynupoBaTb MNPOM3BOACTBO WHHOBALMOHHBIX
nekapcTts, MogepHuampoBaTb obopygoBaHue dabpuk,
CHATb agMUHUCTPaTVBHbIE Gapbepbl ANA perucTpauuu
dpapmaLeBTMYECKON AeATeNbHOCTM U HavaTb
obpasoBaTtenbHble nporpammbl. Lenb poctatoyHo
yecTonobuBas - nNoAHATb [OMK0 MPOU3BEeOEHHbIX
neKapcTB BHYTPU CTpaHbl OT TeKyLnx 23 npoueHToB Ao 50
npoueHToB Ha nocrnegywowme 10 net. BbinonHeHve
OaHHOM 3afayM YMEHbLUMUT 3aBUCUMMOCTb CTpaHbl OT
MMMopTa U cAenaeT fiekapCTBEHHbIE MpenapaTel bonee
AOCTYNHbLIMW A NOTpebuTenel n NpaBnTeENbLCTBA.

OcyuwecTBneHne paHHon cTpaTerum Tpebyer 188
MuUnnuapaoBs pyoner (6,2 munnuapgos gonnapos CLUA) B
KayecTBe VMHBECTMLMI B dhapMaLeBTUYECKUIA CeKTop Ha

nocnegyollee AecaTuneTme B Tpex KIoyYeBbix obnacTsx:
Hay4Hble wnccnepoBaHus, obyyeHue wu pasBuTUE
MHPACTPYKTYpbl, W MNpeAcTaBneHne HanaxeHHbIX
NPON3BOACTBEHHBIX METO4OB BO BCEX POCCUMCKUX
NMPON3BOACTBEHHbIX CTPyKTypax. bomblyto 4acte OT
WHBECTULMOHHBIX BMIOXEHUA COCTaBAT rocyAapCTBEHHbIE
doHAbl, HanpaBnsembiMM nNunbO MNOCPenCcTBOM
pacnpefeneHnun perynapHoro 6rwaxeTta wunu
nocpeacTBoM oOOHOW M3 deaepanbHbIX LEeneBbiX
nporpaMm Kak cpeAcTB rocygapCTBEHHOTO
(UHAHCMPOBAHUSA, CO3OaHHbIX AN TOro 4TOo6bI
OOCTUTHYTb OnNpefeneHHbIX Lenen pasButus.
[MpaBuTeNsCTBO BbIPA3UNO rOTOBHOCTL Bbidenuts 120
mMunnuapgos pybnewn (4 munnuapga gonnapos CLUA) n3
rocygapCTBEeHHbIX (hOHAOB ANs Toro, 4Tobbl NnogaepxaTb
hapmaLeBTUYECKYHO MPOMBILLAEHHOCTb.

Poccumckas komnaHua AJIPOCA oTtkpbiBaeT cBoe
npeacraBUTenbLCTBO B UHAUN

Poccuiickas anmasHas komnaHus AJIPOCA npoBoaut
neperoBopbl ANsi OTKPbITMS cBoero odwuca B MHOuM u
paccmaTtpuBaeT BO3MOXHOCTM nocTaBok B WHauto
anmMasHoro Cbipbsl Yepes A0NroCPOYHbIE JOFOBOPEHHOCTMU.

WMHama ckasana, 4to coTpyaHudectBo c Poccuen B
arnMasHOM CEeKTOpe He TOMbKO YBEMUYUT B3aVMHYHO
BbIroA4y, HO TaKKe U NpUHeceT cTabunbHOCTL HA MUPOBOW
anmasHblii pbIHOK.

Poccuiickon cTopoHOI Obinn NpOBEAEHbI ABYCTOPOHHME
obCcyxoeHuss no BOMpocamM MOCTaBOK HeOorpaHeHHbIX
anvasoB B WHAouO nocpencTBOM  OOSITOCPOYHbIX
[OOTrOBOPEHHOCTEN, a Takke obcyxaancd Bonpoc 06
OTKpbITUM npeacTaBuTensctBa komnanum AJIPOCA B
NHanm

Mocne BcTpeun oba MuHUCTpa, XpucteHko u Lapma
Bblpa3unn yaoBrneTBOpeHne no [ABYCTOPOHHUM
06CYXXOEHUAM 1 3a8BUNK, YTO COTPYAHWYECTBO B 3TOM
(amMa3HOM) cekTope yBEenuYMT B3auMHbIE BbIrOAbl. JTO
TaKke NoCNy>Xunno 6bl LLaroM K CTabunsHOCTY Ha MUPOBOM
anmMasHOM pbIHKe.

CornacHo vHdopmaumm, B3siton ¢ Bebcanta ANTIPOCA,
BEPOSATHbIE 3anacbl KOMMNAaHWM COCTaBnsT
npubnmManTenbHO OfHy TPETb anmasHbIX PEecypcoB B
mupe. AJIPOCA - ogHa 13 cambIX KpymnHbIX B Mupe
anMasHbIX KOMMNaHWI, NPOM3BOACTBO KOTOPOW COCTaBNseT
OAHY u4eTBepTyk rnobanbHOro npou3BOACTBa B
OLEHOYHbIX TepMuHax. Ee pgonsa oT Bcen anmasHown
npoaykuumn Poccum coctaBnsiet 97 npoLEeHTOoB.

B 2009 rogy coBokynHoe npou3BOACTBO HEOrpaHeHHOro
anma3sa AJTPOCA B oLeHO4YHbIX TEpMUHAX cocTaBnsno 35
MWUANIMOHOB KapaToB wunun 2,24 munnuapga Aonnapos
CLUA ¢ npogaxamu anmasHOro Cbipbsi COCTaBMSHOLLMMU
2,18 wmunnuapgos pgonnapoB CLWA. Poccuitckoe
NpaBUTENbLCTBO SBMSIETCA AepXaTenemM KOHTPOSIbHOro
naketa akumii B AJIPOCA. B oduumanbHbiX CO0OLLEHMAX
roBoputcs, 4To K kKoHuy 2010 roga AJIPOCA nnaHupyet
yBENWYUTb CBOW MPOAAXW anmMas3HOro Cbipbs WU
OTLLNMdOBaHHLIX anmMa3soB 4o 3,3 MUNnap4AoB A0napos
CLLA. ]
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OObsiBNneHHble pe3ynbratbl 2009-10 r.

HeTTO-aKTUBbLI 3KCMNOPTHO-
nMnopTHoro 6aHka (Exim baHk)
Bo3pocnu Ha 14%, poxoAa
yBenuyuncsa Ha 26%.

ORT-IMP!
\NNU PR
2010

N. Shankar, Executive Director, T.C.A. Ranganathan, Chairman & Managing Director, and PR Dalal, Executive Director, at the

Press Conference of Export-Import Bank of India, in Mumbail

OKCNOPTHO-UMNOPTHLIN 6aHK UHAKMKM (EXim
BaHk) o6bsAABMN O TOM, YTO OH Job6wuncs
3amMevaTernibHbIX pe3ynbTaToB K KOHUy 31
MapTta 2010, nokasbiBas 14% pocTt B
KpeAUTHbIX akTuBax u 26% B npuobinu Oo
ynnaTbl Hanoros.

Pe3yJ'IbTaTbI OblMn  0ObABMNEHDI npeancenartenemMm u
ynpasnswowmm gupektopom 6aHka Exim T.C.A.

PaHraHaTxaHoOM Ha HegaBHO MPOBEAEHHON mnpec-
KoHdepeHLun B Mymbee.

Pe3ynbraTbl pHAaHCOBOM AEATENBLHOCTHU

BaxHble ctaTbu 6er3]’ITepCKOFO yqéTa neAaATeribHOCTU

p 44

OaHka Ha 2009-10 r., 28- o rog ero AeATenbHOCTH,
nokasarnu, 4To NpuobbINb 40 ynnaTkl HANoroB cocTaensana
772,4 kpopoB pynuin (1 kpop -10 MWUMMMOHOB pPynuiA),
yBenuyeHne Ha 26% no cpaBHEHUO C MPeabIayLUM
rOAOM M M uncTas npmbbinb 513,5 KpopoB pynuii.

KoadunumeHT B9KBMBaANEHTHOCTU [OCTAaTOYHOCTH
OCHOBHOTIO Kannutana (KaI'II/ITaJ'I K HENMUKBUOHbIM aKTI/IBaM)
K 31 mapty 2010 coctasnsn 18,99 %, no cpaBHeHMiO C
16,77 % 31 mapTa, 2009.

Pesynkratbi 6U3Heca

KpeauTHble akTuBbl yBenuunnuce Ha 14 % nogHumasicb
0o 39 371 kpopos pynui Ha 31 MapTa, 2010 ot 34 505
kpopos pynuin 31 March, 2009. Pa3pelueHnsi Ha Bbligavy

Indo-CIS Business » July-September 2010



kpeouToB coctaBunu 38,843 kpopos pynuii B 2009-10,
perucTpmpysi poct B 16 % no cpaBHeHUto ¢ NpeablayLumM
rogom. Beinnata ccyabl coctasuna 33 249 Kpopos pynui,
UM B MOLEHTHOM OTHOWweHnn 15% Mo cpaBHeHWO C
npeAblAYLLMM FOA0M.

MpoueHT 6e3HanéxHbIX KpeamToB ymMeHbLluuncs go 0,20
% OT YNCTBIX KpeauTHbIX akTuBoB Ha 31 March, 2010, no
cpaBHeHuto ¢ 0,23 % B NpeabIayLLNA ToA.

136 KI1 (KpeauTHble JIuHumn) coctaBnsoT B o6wem 4,5
Munnuapga gonnapos.

B TeyeHun roga baHk npegoctasun 22 KIl (kpeauTHble
NHUK) (BOrOBOPEHHOCTL O NMPedoCTaBnNeHnn 3anma Ha
oroBopeHHyto cymmy); (LOCs), coctaBnsis B o06Liem
753,31 MUNnIMoHa aMepuKaHCKMUX JONNapoB , OXBaTbiBas
20 ctpaH, 4TobblI MoAdepXaTb 3KCMOPT MPOEKTOB,
ToBapoB u ycnyr m3 WHauu. [Moutm 136 KII,
oxBaTtbiBawowWmx 94 crtpaHbl B Adpuke, Asun, CHI,
Espone wu JlatuHckon Amepuke, C KpeaAUTHbIMU
obsA3aTenbcTBamMu coctasnswowmmMm B obwem 4,5
MUNNMaphoB [AOnfnapoB, cenyac uMmeloTca AN
ncnonb3oBaHus, B To BpeMs kak psa KI1 HaxogsTes Ha
pasnuyHbIX CTaaMAX NeperoBopoyHOro npouecca. baHk
yAensieT ocoboe BHMMaHve paclumpeHmnto KI1, notomy 4to
OHM sBRATCA 3 DEKTUBHBIM MEXaHU3MOM BbIXoAa Ha
PbIHOK, 0COBEHHO AN UHANNCKNX 3KCNIOPTEPOB.

KOHTpakTbl Mo 3KCMOpPTY MNPOEKTOB MOAAEPKMBAEMbIX
BaHkom B TeveHun roga coctasunun 13993 kpopos pynuii
M KOHTPaKTbI nony4mnu 13 komnaHui B 12 cTpaHax.

B TeyeHun roga, 18 kopnopaTyBHbLIX KOMNAHWUA NOMYYNA
(PUHAHCMPOBAHHYIO M He UHaAHCUPYEMYIO MOMOLLb,
coctasnswowyo B obwem 1 054 kpopoB pynui Ans
YaCTUYHOro (UHAHCUPOBAHUSI CBOUX 3apyDEXHbIX
MHBECTMLUI B LUECTU CcTpaHax. baHk Qkcum npegocTasun
brHaHckl 259 npeanpusaTMaM OCYLLECTBNEHHbBIM CBbiLle
209 koMnaHusaMu B 64 cTpaHax B ux yvicne ABcTpanws,
Kanapa, Kutanm, Wpnavgusa, WHpoHesusn, WTtanus,
MaBpuknnn, Mopokko, [HdaHua, OmaH, PymbiHus,
Curranyp, Wcnanusa, AP, Wpu Jlanka, OAD,
BenukobputaHus n CLLUA. B cootBeTcTBUM ¢ 31 MapTom,
2010, rapaHTUM kHUrM BaHKOBCKOro y4éTa cocTaBnanm 2
274 KpopoB pynu.

Pecypcbl/KasHa

B TeyeHun roga, bank nomyunn 300 kpopoB pynuin oT
npaeuTenbCcTBa VHAUW, YTO YBEMWUYMIIO OMMadveHHyHo
YacTb akLuMoHepHoro kanuTana Ha 1 700 kpopoB pynun B
cootBetrctBuM ¢ 31 March, 2010, no cpaBHeHuO C
yctaBHbIM kanutanom (YK) B 2 000 kpopoB pynuia.

B TeyeHun roga, BaHk noBbiCUN MNpUBrEYEHHbIE
KPeauTHble CpefdcTBa Pas3fnM4YHbIX CPOKOB Marexa no
kpeanTty, B obwem Ha 20 266 «kpopoB pynuw
coctaBngaowmx pecypcbl Ha 13037 kpopoB pynun u
pecypcoB WMHOCTPAHHOW BantoTbl akBuBaneHTHom 1,61
MUnIMapaam aMepuKaHCKUX 4OMNapos.

B cooteetctBun ¢ 31 Maptom, 2010, HeonnayveHHble
pynbeBble MPUBMEYEHHbIE KPEAUTHbIE CPEAcTBa B WX
yncne 6GoHabl/ KoMMepyeckue Oymaru/ cepTudumKaTbl

[enosnToB paBHANUCb 24 584 kpopam pynui, u BaHk
umern nyn BanTHbIX pe3epeoB B 4,16 munnuappos
aMepuKaHCKMX [[onnapoB. B uenom npuBneyéHHble
KpeanTHble cpeacTtea B cootBeTcTBum ¢ 31 March, 2010
coctansnu 40 509 kpopoBs pynuii, Mo cpaBHeHuto ¢ 37
202 kpopoB pynuin. PblHOYHblE NpPUBMEYEHHbIE
KpeaouTHble cpeacTtea B cooTBeTcTBUM ¢ 31 March, 2010
cocTaensnu 88 % obLumx pecypcos baHka.

PynbeBble aeno3nTsl BaHka yBenuuunucb ot 950 kpopos
pynun B cooTBeTcTBUM ¢ 31 March, 2009 go 1 296 kpopos
pynui B cootBetctBuM ¢ 31 Maptom, 2010 ¢ yucriom
nenosntos BospocLunm 4o 17 800.

MHCTpYMEeHTbl BHYTpPeHHen 3aformkeHHocTu baHka
NPOAOMKalT NOMb30aTbCs BbICLUMM PENTUHIOM - 'AAA",
HaumHas oT penTuHroBbix areHcTB CRISIL n koHuas
ICRA.

B cootBetctBUM ¢ 31 Maptom, 2010 pentuHr Moody
BaHka 6bin Baa3 (ctabunbHeiin), BBB- (CTabunbHbli)
penTuHr cocTtaBneHHbin Standard & Poor's, BBB-
(CtabunbHbIn) penTuMHr coctaBneHHbl Fitch Ratings m
BBB+ (CTabunbHbi) COCTaABMEHHbIA SIMOHCKUM
KpeanTHbeiM areHctBoM (JCRA). Bce Bblwe yka3aHHble
PENTUHIN MHBECTULIMOHHOTO KIacca Unu Bbille U paBHbI
CYBEPEHHOMY PENTUHTY.

BaHk paamectun GoHabl Reg S Ha 300 mMunnuoHoB
[0NnapoB Ha MexayHapoaHbIX pbiHKax B sHBape 2010 un
200 munnuoHos gonnapos B anperne 2010.

HoBble UHUHULMATUBDI.

B TeyeHun roga, baHk OTKpbIN CBOW NpeacTaBUTENbCKUI
ouc B YaHgurapxe, KoTopbin OydeT obcnyxuBaTb
VMHOWUACKME KOMMAaHWUM Ha CeBepo-3anaze CTpaHbl, YTOObI
OHM CTann KOHKYPEHTHO CMNOCOOHbLIMM Ha
MeXayHapoa4HOM YPOBHE.

Horosop c AbpukaHckum BaHkomMm pa3BuTus.

MemopaHaym B3avMOMoOHMMaHWst Obln noanucaH ¢
AdpukaHckum baHkom passutus (ABP) B Hosibpe 2009,
KOTOpbIN npepycmatpuBaeT (UHAHCUPOBHUE
OCYLLECTBMEHNS COBMECTHbIX MPEANPUATUIA B CTpaHax
yneHax ABP. MemopaHaym B3aMMOMNOHUMaHUSA
npefycMoTpUT OKa3aHue MNoMOoLWM psigy MNPOEKTOB U
noMoxet wusbexatb puCKM nnatexa, O0ObIYHO
accouumpyemble C TakKUMM NPOEKTaMu aKcrnopTa.

Mporpammbl ana MCIl (Manbix n CpegHux
MpeanpusaTun).

BaHk 6b1n napTHépom CekpeTapuata CoapyxectBa B 9 1
10 payHae KoHepeHLUn OCYLLECTBIEHMS NporpamMbl Mo
pas3BUTUIO KOHKYPKHTHOCTM MerKoro 6usHeca B Vianm n
CoppyxectBe. 9TbIi payHA coctosancs B baHranype B
moHe 2009, B coOTBETCTBMM C Temon 'YcTomymsoe
pasBuTME Menkoro O6usHeca: Ponb UWHUHCOBUX W
COOTBETCTBYHOLUMX TexHonorn; n Tema 10 payHga
KOH(pbepeHummn, cocTosBLlenca B [kannype B espane
2010r, 6bina «Pa3Butre menkoro 6usHeca, yCTonymnBOM
NPakTUKN NOCPeaCcTBOM TEXHOMOrMN COTpyaHWYecTBa U
UHaHCMpoBaHUA'.
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[orosop c BaHkom pasButusi BPUK

BaHk, Ha HepgaBHO 3aBeplwuBwMMcs camuTe BPUK
(Bpasunus.Poccna Wupus, Kutan) coctosaBwemcs B
ctonuue bBpasunun noanucan MewmopaHaym
B3aumonoHumaHua ¢ Tpems KpynHbiMU GaHkamu
pas3sutua bpasunuu, Poccum n Knutas, a UMeHHO c
Bpasunbckum baHkom passutus (BNDES), BaHkom no
pPasBUTMIO U BHELIHUM 3KOHOMMYECKMM gernam Pocuun
(BHewakoHOMbBaHK) 1 Kutanckum BaHkom Passutums.
MemopaHaym B3savmonoHMmaHuss nognucaHHbIn B
NpUCYTCTBUM [NaB rocynapcTe/npaBUTENbLCTB 4 cTpaH
yneHoB BPWK, npegycmaTtpuBaeT pasBuTue
TPaHCTpPaHWYHbIX TPaHCaKuU 1 MPOEKTOB 0O6Llero
MHTEpeca, YMNpoYeHWe U pacliMpeHne TOpProBbIX U
9KOHOMMYECKNX OTHOLLEHWUI MexXay CTpaHaMu YreHamm
BPUK wn wnx npegnpusatuamu; M d¢uUHaHCUMpPOBaHME
NPOEeKTOoB M paboT HaueneHblX Ha 3IKOHOMMUYECKOe
pasBuTMe cTpaH YneHoB BPVK 1 nx cenbcknx aenoBbixX
WHMLMATUB.

Moppepkka cenbCKUX UHAYCTPUNA.

BaHk paspaboTtan mMexaHu3M MO nNoAaAepxkke
rmobanu3auun CcenbCKUX WHAYCTPUA NOCPEACTBOM
HapogHOW [ernoBov WHWUMaTMBbLIL. B cooTBeTcTBUM C
MEMOPOHAYMOM MO COTPYAHUYECTBY, MNOAMUCAHHOM
BaHkoM u muHucTepctBom [MaHuyastTn Pagx (MecTHble
opraHbl ynpaerneHus) baHky Obina onpegeneHa ponb
areHcTBa - BOPOT MO CO3[aHWMKO LIEHTpPOB On3Heca B
BasHange, Kepana, HaranattnHame, Tamun Hapgy, v
Bactape, Yatbicrapx.

Exim BaHk akTMBHO BOBMNEYEH B pacluMpeHme BbIXoaa Ha
3KCMOPTHLIA PbLIHOK, B MOOAEPXKKY MNPOU3BOACTBA
CenbCcKoW MpOAyKUUW MOCPEACTBOM  MHHOBALMOHHBIX
YCNyr MapKeTuHra, 3(EKTUBHON YTUNIM3aUUN CBOUX
3apyOexHbIX 0ONCOB M MHCTUTYLIMOHHBIX CBA3el. Exim
BbaHk Bblgenun cpepctBa Ha co3gaHve doHpa Ans
pa3BUTUSI TEXHOMNOMMM CENbCKOro dKCnopTa 1 Tak e And
NOBbLILLEHUST CEMNbCKOXO3ANCTBEHHbIX WMHHOBALMOHHbLIX
TexHornornm akcnopTa ns NHguu.

KopnopaTtuBHas couumanbHas oTBETCTBEHHOCTb

Kak 4acTb MeponpusTuiA MO noaaep)Kke coumnanbHOro
pena, Exim BaHk okasan matepuanbHyl noaaepxky
OeBOYKaM He pgocTurwum 14netHero BO3pacTa,
CrnopTCMeHKkaM KoMaHabl Parbu nHcTutyTa coumnanbHbIX
Hayk um. KanuHra B bBybaHewBape. 3Tta mwuccus
3aknovyaeTca B NpeaocTaBlieHUM covYuTaHus
dopmanbHoro obpasoBaHuMs C NpodecCUoHarnbHO-
TEXHUYECKMM 00pa3oBaHMEM MfeMEHHbIM [OEeTsM B
Opucce. Moppepxka Exim BbaHka komange Parbw,
OXBaTbIBAeT TPEHMPOBKY W OpraHvM3auuto yvactusi Ha
COpPEeBHOBaHUSX.

UccnepoBaHue U nnaHMpoBaHue.

Bocemb Henepuogmyeckumx BbINycKOB Obinu
onybnukoBaHbl baHKOM B TeyeHWM roga, a MMEHHO
«Menkve npegnpuaTua u rmobanusaums: AHanu3bl
CUCTEMbI MHCTUTYLMOHHOW MOAAepXkn B WHaunm un
n3bpaHHbIX cTpaHax; MexayHapogHas TOpProBens,
uHaHCbl 1 geHbru: Bompocbl B HepaBHOMEPHOM

pa3sutun; CUKKMM- MNOTeHuManbl W MepCrneKkTuBbI
akcnopTa; Musopam 1 noTeHuumanbl U NEpPCNeKTUBbI
akcnopTa; LiBetoBoactBo — CeKkTop wu3yyvyeHwus;
BuoTtexHonornyeckas npomblilWNeHHOCTb B WHAOuu:
Bo3moxxHocTu pocTa; Hauickme gparoueHHbIe KaMHU 1
IOBUIMPHBIE M3OENnsi: CeKTopHoe u3y4veHue; n SADC:
VMiccnegoBaHne noTeHUMANoB TOProBfvM U UHBECTULMN
Nuonn.

mob6anbHan ceTb Exim BaHka

Mmob6anbHas ceTb Exim BaHka v passutue nHaHCOBbIX
nHctutytoB (G-NEXID) 6bina co3gaHa B mapTte 2006 .
nocpencTeom MHULUMaTuBbl banka, nog armgon KOHKTAL.
C akTBHOW noaaepxkon psina apyrmx Exim BankoB n
PUHaAHCOBbLIX MHCTUTYB Pa3BUTUS PA3NNYHbIX CTPaH, CeTb
npeanpuHMMaeT 3agady pacluMpeHust TOProenu B
pamkax HOr-KOI' u MHBECTULMOHHOIO COTPYAHMYECTBA U
NpoBeAEeHNE EXErofHbIX 3acefannin PoHaa.

Kak 4acTb HenpepbIBHOro npolecca B3amMOAeNCcTBUsi
mexay yuneHamu G-NEXID, 6bin opraHvM3oBaH cemuHap
Ha Temy MobanbHbIN UHAHCOBBIN Kpuanc: BaxHocTb
TOproBnu (UHaHCOB M COTPyAHMYecTBa B pamkax HOr-
HOr', B npeaBepuny YeTBEPTOMN EXXEro4HON BCTPEYU YNIEHOB
G-NEXID. G-NEXID nognucan mMemopaHaym no
COTpyOQHMYECTBY C MexXayHapoaHoW duHaHCOBOWM
Koprnopauven B npucytctBum reHceka FOHKTAL [Op.
Cynavaw MaHutynakam.

Mpemun 3a pazBuTHe

Mpemusa 3a passuTMe, npucyxgaemas Accoumaumen
dunHaHcoBbIX WMHCTUTYTOB Passutus B A3MaTCcKkoM
TuxookeaHckom pervoHe (A®WPATP) npusHaét wu
npucy>xgaeT Harpagbl UHCTUTYTaM uneHam APUPATP,
KOTOpble MnomMoranu MNpoekTamM pa3BUTS B
COOTBETCTBYOLNX cTpaHax. baHky npucyamnu "npemuio
3a passutue Toproenu " 2010r. lpemus OGbina
npucy>xaeHa B 3Hak npuaHaHus «lMporpambl KpeanTHbIx
JInHniy, koTopas aBnseTcsa aPdPEeKTUBHLIM MEXaHN3MOM
BblX04a Ha pPbIHOK OCOGEHHO Ana WHAUNCKUX
3KCMOpPTEPOB.

AKTOBbIN IeHb eXeroaHomn nexkuu

leHepanbHbIi cekpeTapb HOHKTAOA [Op. Cynadvau
MaHnTynakom 3auynTtan nekumo 25 aktooro gHs baHka
Ha 2010 r. Op. Cynayam [laHuTynakaom roBopwun o
PEKOHCTPYKLMM SKOHOMUYECKOTO YNpPaBIieHNs], MOBECTKE
AHS MO YCTOMYMBOMY PasBUTUIO U POCTY. 3aMecTutenb
rybepHatopa PesepsHoro baHka WHawm [Op. Cybup
lokapH npeacenartenbCTBOBaN Ha LLEPEMOHUMN. [
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Mup akcnopta npuBnekaet
HOBbIE 3KCMOPTHbIE BO3MOXHOCTH.
Puck-MeHegxMeHT - HasBaHue
urpbl.

Junvn kpeputa (LOCs) Skcum
baHka OTKpOIOT Lenblii AnanasoH
Heu3BeaHHbIX BO3MOXHOCTEN Ans
aKcnopTa CBOBOAHOTO OT pucka.
Mcnonb3aoBaHne HOBBHIX
9KCMOPTHbIX BO3MOXHOCTEN B
Adbpucke, CHT,
JlatnHoamepukaHckux n Kapnbckux
CTpaHax — 3TO BCEro Nulb
HECKOMbKO U3 HUX.

Okcum baHkom npepocTaBneHbl
NUHUN KpeanuTa 3apybexHbim
6aHkaM M PUHAHCOBBLIM
yuYpexaeHusam. 3arpaHuyHble
yYpeXaeHus B CBOK o04epesb
obecneynBaroT 3Ty IMHMIO KpeauTa,
4ytob6bl (PUHAHCUpPOBATH
VMMOPTEPOB B TOW CTpaHe / B TOM
pervoHe.

3apybexHblil nMnopTep Moxet
MMNOPTUPOBAThL U3 VIHAUN pasHble
BUAbl TOBApoOB W ycnyr no
OTCPOYEHHBIM CpoOKaM omnnaThbl.
OpHako WMHAnickniz akcnopTtep
nofiyyaet MONHYI0 HalU4HYH
onnaty no norpy3ke TOBapoB.
OTBETCTBEHHOCTb BO3MELLEHMS
kpeputa Okcum bBaHky HeceT
3arpaHuyHbIA 3aeMWMK, a He
WHanickuii akcnopTep.

Junvn kpeputa (LOCs) Okcum
baHka - npeanoynTaembiit MapLipyT
ANsi UCCIef0BaHMs HOBbIX PbIHKOB.
[ins 6onbluen nHopmaLum o Tom,
kaKk 1Cmonb30BaTh MMHUK KpeauTa
(LOCs) Skcum baHka, cBsxuMTECH C
HaMM CeroaHs.
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Bank's Major Initiatives

e Export Credits

e Finance for Export-
oriented Units

e Overseas Investment
Finance

e Lines of Credit

e SME & Agri Finance

e Support for Grassroot
Enterprises

e Export Services

Products and Services
Export Marketing
Pre-shipment
Post-shipment
Investment Abroad
Advisory Services
Import Finance
Export Product
Development

e Export Production

\our

EXIM Bank

Owned fully by the Government of
India, the Bank was established by an
Act of Parliament in September 1981
and commenced operations in March
1982. Exim Bank is an apex financial
institution catering to diverse needs of
exporters and importers, and
facilitating two-way investment flows.

EXIM Bank's catalytic role

Ever since its inception, the Bank has
been actively involved in catalysing
India’s international trade and giving
it an enduring identity in the global
market, through its pioneering
initiatives to serve its constituents all
overtheworld.

Awards

EXIM Bank has undertaken a
multitude of promotional activities
through innovative projects that have
been highly acknowledged by its
clientele and stakeholders.

e ‘Trade Development Award’ by
the Association of Development
Financing Institutions in Asia
& the Pacific (ADFIAP) in 2010 in
recognition of Bank's "Lines of
CreditProgramme."

Our evolving vision foryour dream

To develop commercially viable
relationships with a target set of
externally oriented companies by
offering them a comprehensive range
of products and services, aimed at
enhancing their internationalisation
efforts.

Our goal foryour future

At EXIM Bank we aspire to promote the
country's international trade by
providing comprehensive assistance to
exporters and importers globally. The
future will witness a plethora of
products and services for the Rural
Grassroot and SME sector, as EXIM
Bank will take rural products to the
international market.

EXIM Bank is dedicated to encouraging globalisation efforts of Indian enterprises across all sections of the
economy. ® Rated by Moody's (Baa3), JCRA (BBB+), S&P (BBB-) and Fitch (BBB-) ® 28 years of continuous profits and
dividends e Resources raised in International Debt Capital Markets through Loans/Bonds/FRNs/Samurai Bonds
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