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Editorial
Dear Reader,
Greetings. India and Russia, partners in many spheres of industrial
and trade cooperation, have realized that the existing potential
between the two countries has not yet been fully tapped. India's rise as
a manufacturing giant in many industries, especially
pharmaceuticals, has opened up new avenues for joint ventures in
Russia and other neighbouring CIS countries. The cover story of the
current issue of Indo-CIS Business presents in detail, discussions
between India's Commerce and Industry Minister Anand Sharma and
the visiting Russian Trade and Industry Minister Victor B Khrinstenko
held in New Delhi recently. The two Ministers identified the areas of
pharmaceuticals, metallurgy, automobiles among others as having
great potential for boosting bilateral trade further to touch the $20billion mark by the year 2015. India's Ambassador in Moscow Ronen
Sen has had a ringside view of the developments in the erstwhile
Soviet Union, its breakup, and the eventual formation of the CIS, with
the Russian Federation as its most important constituent. We carry in
our Focus section an address by the career diplomat, delivered at
Calcutta University on the theme of “The Evolution of Indo-Russian
Relationship” over the years. Export-Import Bank of India (EXIM Bank)
has been in the forefront in promoting India's trade with CIS, identified
as a Focus region by the Commerce Ministry. The Bank's annual
results for the year 2009-2010 were excellent, its total Lines of Credit
to Focus regions, including CIS aggregating $.4.5 billion. We carry a
report. Science and Technology is one key area in which India and
Russia have collaborated extensively. Recently, both countries have
agreed to extend a treaty covering their cooperation up to the year
2020. The issue carries a report. Most countries of the CIS region
have recovered from the impact of the global recessionary conditions
of the last few years. Russia's economic growth in 2010 is projected at
4.5 percent. Kazakhstan too is on a recovery path as indicated by the
International Monetary Fund (IMF). We carry two separate reports on
the economies of both countries. There is also a report on how energy
efficiency is helping the Kazakh economy. There is plenty of news from
the European Bank for Reconstruction and Development (EBRD),
which is helping various projects in countries across the CIS region. As
usual the magazine contains a Russian section as well as other regular
features.
Wish you happy reading

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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COVER STORY
Scope Bright in Pharma, Metallurgy & Automobiles

India, Russia Identify
High Tech Tie-Up Areas

The Union Minister for Commerce and Industry, Anand Sharma and the Russian Minister for Industry and Trade,
Victor B. Khristenko, in a bilateral meeting, in New Delhi.

India, Russia have Identified high
technology industries for
cooperation and stepping up trade
between the two countries. These
include metallurgy, medicine,
pharma and biotechnology industry,
telemedicine, machine-building and
automobile construction and
nanotechnology.

Union Minister of Commerce and Industry Anand Sharma
during his bilateral meeting with Russia's Trade and Industry
Minister Victor B Khristenko in New Delhi on 29 September
2010 emphasized that there is a need to increase the bilateral
trade volume in view of tremendous potential for enhancing
the trade.
Minister Sharma also said that sincere and conscious efforts
need to be made by both the sides to increase the present level
of trade volume. He said the current level of Indo-Russian
bilateral trade at US $ 4.54 billion (2009-10) does not reflect
the true potential and added that both sides agreed in
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October 2009 to enhance bilateral trade to US $ 20
billion by 2015.

volume of bilateral trade of pharmaceutical products
through joint ventures.

While interacting with his counterpart, Minister Sharma
said that the Russian Government must open up sectors
like bovine meat, animal products and
pharmaceuticals etc. The meeting was also attended by
R.P. Singh, Secretary, Department of Industrial Policy &
Promotion apart from senior officials from both sides.

Both sides have already agreed to promote highly
feasible technological projects to intensify India-Russia
cooperation in metallurgy, medicine and
biotechnology industry, telemedicine, machinebuilding and automobile construction, nanotechnology
and other high-tech industries etc. during 16th meeting
of India Russia Inter-Governmental Commission on
Trade and Economic Cooperation (IRIGC-TEC).

Expressing satisfaction over the bilateral discussions for
allocation of rough diamonds to India through longterm arrangements and opening of office of ALROSA in
India, Minister Sharma said that cooperation in this
sector would enhance mutual benefits and contribute
towards achieving bilateral trade. It would also be a
step towards stability in world diamond market.

Russian Team Holds Pharma Talks
The Russian delegation led by Minister of Industry and
Trade Khristenko also held talks with top Indiaqn
government officials on promoting cooperation in the
pharmaceutical sector in their country.

As regards the pharmaceutical sector, Minister Sharma
apprised the Russian counterpart on the desirability of
cooperation in the test and analytical facilities in Russia
to certify standards to enable access of Indian
pharmaceutical products to Russia as also Fast Track
registration of India's pharma products within three
months.

The delegation held discussions with Pharmaceuticals
Secretary Mukul Joshi and other senior officials on
bilateral issues in the pharmaceutical sector. The two
sides also held discussions with industry
representatives.
The delegation also visited the National Institute of
Pharmaceutical Education and Research, Chandigarh
and Dr. Reddy's plant facilities at Bachupally near
Hyderabad.
+

While recognizing the conscious efforts being made by
Russian Federation, Minister Sharma underlined India's
keen interest in mutual cooperation for increasing the

The Russian Minister for Industry and Trade, Victor B. Khristenko meeting the Secretary Pharmaceuticals, Mukul Joshi to discuss
bilateral cooperation in Pharmaceutical sector in New Delhi.
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Outlook Bright for Indian Firms in
Russian Pharma Sector
The outlook for the Russian pharmaceutical industry
never looked better, with experts predicting the market
to exceed $60 billion by 2020. Spurred by Pharma
2020 vision, a government strategy aimed at
developing an innovative Russian pharmaceuticals
industry using foreign experience in research and
production, foreign drug-makers are planning to pump
in $4 billion to set up a base as local producers.

inexpensive,” says Sergey Shulyak, Director General,
DSM Group, a research company. Prices were often
20-30 percent lower than for imported medicines
because of being produced locally.

Indian Investment
Both Russian President Dmitry Medvedev and Prime
Minister Vladimir Putin have pitched for Indian
investment in this crucial sector. “We are ready to
discuss these projects and create new enterprises to
create medicines,” said Medvedev last year. “The
pharmacological market is developing in Russia. It's a
growing market. Indian producers are fairly well
represented here and have recommended brands. The
development of the pharmacological industry in our
country is a national priority, which is being personally
coordinated by the president of Russia.” Deputy Prime
Minister Sergei Sobyanin has invited Indian pharmacists
to create joint enterprises and build factories to produce
medicines in Russia.

Top Indian pharma companies are also avidly eyeing
the Russian market. India's pharmaceutical exports to
Russia scaled up to $532 million in 2008 and are
expected to go up substantially this year. Although the
Indian pharma companies have been in business since
the Soviet times, their share of the Russian market
remains a little more than 5 percent. But with the new
Russian policy, the picture is going to change
dramatically. Dr. Reddy's Laboratories Ltd managed to
notch up $130 mn sales in Russia in 2009, a sharp
jump of 27 per cent from previous year. Ranbaxy, too,
has cornered a sizeable chunk of the Russian market.
Indian drugs fare well in the Russian market on account
of its quality and cost competitiveness.

India has responded enthusiastically. "They are ready to
invest in the Russian pharmaceutical industry, including
India-Russia joint ventures. Russia is preparing the list of
medicines that it needs,” Commerce Minister Anand

“During the financial crisis, it was especially important
that Indian medicines in the Russian market are

The Russian Minister for Industry and Trade, Victor B. Khristenko with the Secretary Pharmaceuticals, Mukul Joshi, at the
delegation level talks on Pharmaceutical sector, in New Delhi.
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Sharma said during his visit to Moscow in June. The two
sides are working on a protocol on joint production.

so will reduce the country's dependence on imports, as
well as make medicines more affordable for consumers
and the government.

Russia, on its part, has prioritised the modernisation of
the health system and the development of
pharmacology as twin strategic goals necessary for
national renaissance. “The Russian market is one of the
most promising and attractive for pharmaceuticals. In
terms of economic growth, Russia is on a par with other
countries in BRIC-MT [Brazil, India, China, Mexico and
Turkey],” said Zdravko Culibrk, head of the Moscow
branch of Hemofarm, part of the German group
STADA. The pharmaceutical sales in Russia in 2009
totaled $17 billion. The sales are expected to go up to
$22 billion in 2011 and to $24 billion in 2012.

The strategy calls for 188 billion rubles ($6.2 billion) of
investment in the pharmaceutical sector over the next
decade in three key areas: research and development,
training and infrastructure development, and
introducing good manufacturing practices at all
Russian facilities. Much of that investment figure will be
state funds, funneled through either regular budget
allocations or one of the federal target programmes
state funding vehicles created to accomplish certain
development goals. The government was ready to
appropriate as much as 120 billion rubles ($4 billion) of
state funds for supporting the pharmaceutical industry.

A year ago, Medvedev set the goal of increasing the
sales of medicine to 1.5 trillion rubles by 2020.
Recently, Putin announced that 460 billion rubles in
state budget funds had been earmarked for
modernisation of the healthcare system in Russia's
regions. Two signal events the drafting of a law on
medical insurance and the coming into force on 1
September 2010 of a new law on medicines have
allowed Russian healthcare to reach a qualitatively new
level.

Russia's ALROSA to Open India Office
The Russian diamond major ALROSA is in talks for
opening office in India and is looking at possibilities of
allocating roughs to India through long-term
arrangements.
India has said cooperation with Russia in the diamond
sector will not only enhance mutual benefit but also
bring stability to the world diamond market.

“The attractiveness of the domestic market as an
investment for foreign companies has increased,” says
Chulibrk. He recalled that in 2006 when his company
was building its own factory in Russia, it took 27 months
to register his medicines in Russia. “Now, with the new
law in place, the timeframe for receiving permission to
register medicines are strictly regulated and
substantially reduced,” he said.

Bilateral discussions were held with Russia on the
allocation of rough diamonds to India through longterm arrangements and opening of an office of the
Russian diamond major ALROSA in India.
Following their meeting, both Ministers, Khristenko and
Sharma expressed satisfaction over the bilateral
discussions and said in a statement, “Cooperation in
this (diamond) sector would enhance mutual benefits. It
would also be a step towards stability in the world
diamond market.”

The burgeoning market has attracted global giants like
Polpharma, Actavis, Stada, and Sanofi-Aventis, who
are now building their own factories in Russia. Teva,
Novartis, Pfizer, Novo Nordisk, AEC PARTNERS, Wyeth
Pharmaceuticals, and AstraZeneka have all announced
their intention to localise production in Russia.

According to ALROSA's Web site, the company's
probable reserves make up about one-third of the
world's diamond resources. ALROSA is one of the
world's largest diamond companies, accounting for
one-fourth of global production in value terms. It also
accounts for 97 per cent of Russia's overall diamond
output.

$6.2 billion pharma investment target for
Russia
The strategy of Pharma 2020 is to raise the
competitiveness of the industry, stimulate the
production of innovative medicines, modernise
factories' equipment, remove administrative barriers for
drug registration and launch educational programmes.
The goal is an ambitious one: to raise the share of
domestically produced medicines from the current 23
percent to 50 percent over the coming 10 years. Doing

In 2009, ALROSA's aggregate rough diamond
production was 35 million carats or $2.24 billion in
value terms, with rough diamond sales of $2.18 billion.
The Russian Government is the majority shareholder in
ALROSA. Reports say ALROSA aims to increase its
rough and polished diamond sales to $3.3 billion by
2010-end.
+
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A Ringside View of
Indo-Russian Relations
Career diplomat Ronen Sen was India's first
Ambassador to the Russian Federation after
its formation as an independent democratic
country following the demise of the Soviet
Union in 1991. He says that the challenges
he faced as Indian Ambassador in Moscow
from 1992 to 1998, were undoubtedly the
most formidable during his entire
diplomatic career. Fallowing are excerpts
from a speech Ambassador Sen delivered at
the Calcutta University on the theme of “the
Evolution of India-Russia Relations.”

Given my last diplomatic assignment in the United
States, I have been viewed, correctly, as a strong
advocate of Indo-US partnership and, in particular, as
one of the architects of the Indo-US nuclear deal. The
longest association of my diplomatic career has,
however, been with Russia.

longer to be found, since the merchandise in the fancy
new shopping centers were out of reach for the vast
majority of Russians. The only waiting line was that for
Rolls Royce and other super-luxury cars. Conspicuous
consumption by a few and the flight of capital abroad
were accompanied by hyper inflation. This converted
life-time savings of pensioners into few months of
expenditure. The depth of deprivation and depression
were reflected in a massive increase in suicides, further
decline of birthrates, a marked fall in life-expectancy, a
breakdown of law and order, the emergence of mafia
groups and growing political clout of oligarchs. The
worst affected areas of the economy were the strategic
areas of defence productions and research, civilian and
military nuclear and space sectors, manufacturing,
scientific centers of excellence, healthcare and food
production.

I have spent more years in Moscow than in any other
city, including my birthplace, Pune. I also happen to be
the only Indian diplomat, so far, to serve in every
diplomatic rank in our Embassy in Moscow, from that of
Third Secretary to Ambassador, in the 1960s, '70s, '80s
and, finally, in the '90s.

Threat to Integration
While the world was celebrating the advent of
democracy in Russia, the situation that I encountered in
that country in 1992 was chaotic, indeed catastrophic.
The Soviet system had collapsed. But there was no sign
of an effective new system coming into place. The
economy was in a free fall. The familiar queues for
scarce consumer goods of the Soviet era were no

The writ of Kremlin did not run in most regions. Many
Governors unilaterally asserted their authority as
directly elected representatives. Virtually all the
Governors I met expressed their exasperation at central
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the negotiations which led to the
conclusion of the Indo-Soviet
Treaty of 1971, as well as that of
the new Indo-Russian Treaty
signed in 1993. What had taken
years to negotiate in the end
1960s and in 1971 took just
about a couple of hours to renegotiate in end 1992. The new
treaty involved a dilution of a
couple of clauses, but contained
notable aspects of continuity of
mutual commitments of the
Indo-Soviet Treaty, as well as
positive developments in IndoSoviet relations in the two decades thereafter.

directives not being accompanied by financial support
or even reflecting ignorance of local conditions and
priorities. They claimed that they had no option but to
fend for themselves, often in coordination with their
colleagues from contiguous regions. Presidents of
some Republics and Governors of Regions signed
agreements on foreign affairs and foreign economic
cooperation. Thus, in the wake of the collapse of the
Soviet Union, there were challenges affecting the unity
and integrity of the Russian Federation itself.

Reviving Indo-Russian defence collaboration was
another top priority. The collapse of the USSR led to the
dispersal of hundreds of defence production enterprises
in newly independent States, though the majority
remained in Russia. Unlike in the Soviet era, the Russian
government could not mandate or enforce defence
production targets, due to their inability to pay the main
enterprises and their subsidiary suppliers. The virtual
stoppage of orders from the Russian Armed Forces, not
only for new equipment, but also for minimal
maintenance support for existing weapons systems,
including all those in use in India, was very worrisome. I
saw many production lines, including for spares, had
closed down enterprises in different parts of Russia.
Official government agencies, acted essentially as
intermediaries retaining exorbitant “service charges”.
They demanded “international pricing”, without
corresponding adherence to international norms of
effective product support and acceptable levels of
serviceability.

Russia's bankruptcy was evident not just in financial
terms but in terms of ideas and the loss of direction and
focus.

Long Period of Transition Predicted
Though I had established close contacts across the
entire political spectrum in Moscow and in the
provinces and republics, the most perceptive
observation on the situation in Russia at that time was
made to me by Mikhail Gorbachev. He told me that
anyone who tried to present a coherent analysis of the
evolving situation in Russia was either a liar or a fool.
The situation was far too complex and fluid to foresee
how it would evolve. He had agreed with me that the
only thing which could be said with certainty was that
the transition in Russia would be a long one, measured
not in years but in decades.

All these developments had a profoundly adverse
impact on India's defence preparedness, given our
overwhelming dependence on Soviet-era defence
equipment.
We involved major Russian manufacturers in supply
contracts to ensure that they were in the loop on prices
and payment schedules linked to completion of
different phases of projects. At the same time, our own
defence establishment was persuaded to modify earlier
patterns of contracting which were no longer effective in
the changed circumstances.

Signing of New Indo- Russian Treaty,
1993
Let me first look at the overall geopolitical framework of
our relations with Russia. I happened to be involved in
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At the same time, I pressed for conclusion of new
agreements, including on multi-role SU-30 MKI
combat aircraft, which has now become main-stay of
the IAF, the MIG-21 BIS upgrade programme,
collaboration projects on frigates, equipping
submarines with modern missiles, initiating actions for
acquisition of T-90 tanks etc. I had the honour to
commission some Indian Naval Ships. The first major
Indo-Russian joint venture for the Brahmos supersonic
cruise missile was concluded at our Embassy. As a
result, during the first four years of my assignment
alone, the value of our defence collaboration,
excluding some major projects, increased 26 fold. Yes,
26 fold.

'80s. India made a major political gesture to Russia in
1993 by agreeing to settle all Soviet credits to India in
Indian rupees, at an effective discount of about onethird of the face value.
The criticism of this agreement by a number of our
experts was unfair. After all, virtually all our imports from
the former Soviet Union, consisting of oil, metals and
other commodities, were at prevalent international
prices. Our defence procurements were often at less
than market prices. I will give you one example. In
1986, we bought advanced conventional submarines
from the Soviet Union for Rs. 76.7 crores each and from
Germany for DM 215 million each, then equivalent to
Rs. 87 crores. If we went purely by market exchange
rates for repayment of our dues, it would mean the
purchase of the submarines at a cost of around
$50,000 or so. This was clearly not just untenable but
ridiculous. In retrospect, however, it would have been
preferable to have repaid the entire Soviet debt to
Russia in free foreign exchange at a somewhat higher
discount rate. This would have prevented dubious
practices and distortions in trade, which contributed to
its rapid decline. After so many years, Indo-Russian
bilateral trade has not yet been restored to what it was in
Soviet times, or even what it was in the immediate
aftermath of the collapse of the Soviet Union. We also
missed early opportunities for equity stakes in oil
exploration and defence industries.

And it continued to rise thereafter. Defence
collaboration was thus not only stabilized but given an
unprecedented boost.
Sensing the tremors in the Soviet system at the time, a
clause was inserted in the 1988 agreement on the
supply of two 1000 MW nuclear power reactors at
Kudankulam. Despite subsequent Russian laws in
pursuance of its acceptance of the Nuclear Supplier
Group (NSG) guidelines, work on implementing this
agreement continued in the '90s, and thereafter.
The Integrated Long Term Programme (ILTP) on Science
and Technology Cooperation, signed during
Gorbachev's visit to India in 1987, was Rajiv Gandhi's
brainchild. It was continued in the 1990s. It was, and
still remains, the most comprehensive science and
technology cooperation programme that India has with
any country.

Over a little over a decade since I left Moscow, I have
not kept myself fully abreast of developments in IndoRussian relations. There has obviously been significant
changes for the better since Putin took over from Yeltsin
as President, and thereafter. There is an established
mechanism of annual bilateral summits. Putin restored
better central control of Russian regions, of strategic
natural resources, defence, space and other sectors,
Oligarchs appear to have been put in their place. The
flight of capital has reportedly been arrested and
reversed. Till the global financial crisis emanating from
the USA in autumn 2008, the Russian economy was on
a roll. There has simultaneously been consistently high
growth in the Indian economy. All these positive factors
have, I am sure, led to Indo-Russian relations being
strengthened significantly with each passing year in the
last decade.

Soviet Support to India's Industrialization
The Soviet Union had played a pioneering and
invaluable role in the industrialization of India. We
should always cherish this assistance. By the mid1980s, however, it was evident that the Soviet economy
was facing very severe strains. The precipitous plunge
by Russia into a “free market economy”, which could
more accurately be described as a “free for a few
economy”, also coincided with the launch of major
economic reforms in India.
The dismantling of the rupee-rouble arrangements
were inevitable. This was recognized by both
governments even during the Soviet period in the late
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elimination of the terrorist infrastructure in Pakistan was
a prerequisite for the renewal of a peaceful dialogue
between India and Pakistan to resolve all issues in a
bilateral framework as envisaged in the Simla
Agreement of 1972 and the Lahore declaration of
1998.

Benefit to Russia from Indo-US N-Treaty
In spite of all this, for some unaccountable reason, I
sense a certain disquiet in some circles in Russia about
the future of our relationship. Some ascribe it to the
rapid transformation of Indo-US relations, as
manifested by the Indo-US nuclear deal. But Russia is a
major beneficiary of the US-led initiative to lift the
global nuclear isolation of India. The “re-setting” of
Russia-US relations remains a top Russian priority.
There is also some murmuring about our emerging
defence cooperation with the US and western countries.
The fact is that Russia is, and will remain, a valued and a
preferred partner in defence cooperation. Yet it would
be unrealistic, and unfair, to expect India not to avail of
the best available defence equipments and
technologies under our transparent international
competitive bidding procedures. Russia will also need
to restore its earlier reputation and credibility of fully
adhering to contractual commitments.

In its cooperation with India, Russia has been flexible in
interpretation of the MTCR of the NSG guidelines, even
before the latter were waived for India. It has been
supportive of our permanent membership of the UN
Security Council in bilateral exchanges, which will
undoubtedly percolate down to its Permanent Mission
in the United Nations.
All this is well and good. But much more will have to be
done. It will become increasingly difficult to sustain a
strong relationship by focusing primarily on core
geopolitical and security issues. We must work much
harder to give greater economic ballast to the
relationship. While in strategic terms, the Russian eagle
now looks both to the West and East, in economic
terms, both heads of the eagle are still directed mainly
to the West, particularly towards Europe. Steps will have
to be taken to overcome the constraints posed by the
lack of geographical contiguity through energy and
trade transport corridors. The private sectors of both
countries will have to reach out to each other in a much
more proactive manner.
We have to facilitate trade, investments and technology
transfers in both directions. It will also be a mistake to
ignore the people to people dimension of the
relationship. Apart from ongoing cultural exchange
programmes, the YOUTHSAT project etc., tourism,
educational and other exchanges need to be actively
encouraged, through a much more liberal visa regime
and other measures. This will be to the mutual benefit of
both countries and have a positive overall impact in
Asia and the world.
+

Stable Relations
Despite occasional problems of a transitory nature, ties
between India and the former Soviet Union, and then
with the Russian Federation, have been the most stable
and resilient relations in the post-cold war period for
both countries. We share common concerns and have
inter-locking strategic interests and goals, including the
goal of a multipolar Asian and global world order. We
are partners in the combat against religions extremism,
international terrorism, illegal narcotics and arms
trade. Russia did not mince words in asserting that the
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Annual Results for 2009-10 Declared

Exim Bank's Net Assets
Up 14%, Profit Rises 26%

N. Shankar, Executive Director, T.C.A. Ranganathan, Chairman & Managing Director, and P.R Dalal, Executive Director, at the
Press Conference of Export-Import Bank of India, in Mumbail

Capital Adequacy (Capital to Risk Assets) Ratio as on
31 March, 2010 stood at 18.99 percent, as compared
to 16.77 percent as on 31 March, 2009.

Export-Import Bank of India (Exim Bank)
posted an excellent all-round
performance for the year ending 31
March 2010, showing a 14 percent
growth in Loan Assets and a 26 percent
rise in Profit before Tax.

Business Performance
Loan Assets increased by 14 percent moving upwards
to Rs. 39,371 crore as on 31 March, 2010 from Rs.
34,505 crore as on 31 March, 2009. Loan approvals
aggregated Rs. 38,843 crore during 2009-10,
registering a growth of 16 percent over the previous
year. Loan disbursements aggregated Rs. 33,249
crore, posting 15 percent growth over the previous year.

The results were announced by Exim Bank Chairman &
Managing Director T.C.A. Ranganathan at a press
conference held on 7 May 2010 in Mumbai.

Financial Performance

Net NPAs decreased to 0.20 percent of net loan assets
as on 31 March, 2010, as compared to 0.23 percent in
the previous year.

The highlights of the Bank's performance for the year
2009-10, the 28th year of the its operations indicated
that Profit before tax amounted to Rs. 772.4 crore, an
increase of 26 percent over the previous year and Net
Profit was Rs. 513.5 crore.

136 LoCs Aggregating $4.5 billion
During the year, the Bank extended 22 Lines of Credit
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(LOCs), aggregating US$ 753.31 million, covering 20
countries to support export of projects, goods and
services from India. As many as 136 LOCs covering 94
countries in Africa, Asia, CIS, Europe and Latin
America, with credit commitments aggregating US$
4.5 billion are currently available for utilisation, while a
number of prospective LOCs are at various stages of
negotiation. The Bank lays special emphasis on
extension of LOCs as it is an effective market entry
mechanism especially for Indian exporters.

March, 2010 with the number of depositors exceeding
17,800.
The Bank's domestic debt instruments continued to
enjoy the highest rating viz. 'AAA' rating from the rating
agencies, CRISIL and ICRA.
As on 31 March, 2010 the Bank was rated Baa3
(Stable) by Moody's, BBB- (Stable) by Standard & Poor's,
BBB- (Stable) by Fitch Ratings and BBB+ (Stable) by
Japan Credit Rating Agency (JCRA). All the above
ratings are of investment grade or above and are the
same as the sovereign rating.

Project export contracts supported by the Bank during
the year amounted to Rs. 13,993 crore and the
contracts were secured by 13 companies in 12
countries.

The Bank issued Reg S bonds of US$ 300 million in the
international debt markets in January 2010 and US$
200 million in April 2010.

During the year, 18 corporate companies were
sanctioned funded and non-funded assistance
aggregating Rs. 1,054 crore for part financing their
overseas investments in six countries. Exim Bank has so
far provided finance to 259 ventures set up by over 209
companies in 64 countries including Austria, Canada,
China, Ireland, Indonesia, Italy, Malaysia, Mauritius,
Morocco, Netherlands, Oman, Romania, Singapore,
Spain, South Africa, Sri Lanka, UAE, UK and USA.

New Initiatives
During the year, the Bank opened its Representative
Office in Chandigarh which would serve Indian
companies in the North West region of the country, in
their efforts to become internationally competitive.

Pact with African Development Bank
A Memorandum of Understanding (MoU) was signed
with the African Development Bank (AfDB) in
November 2009, which envisages joint financing of
projects in regional member countries of AfDB. The
MOU would leverage the resources of both the
institutions and enable supporting of larger number of
projects, and would mitigate cross-border and payment
risks normally associated with project exports.

As on 31 March, 2010, guarantees on Bank's book
were at Rs. 2,274 crore.

Resources/Treasury
During the year, the Bank received capital of Rs. 300
crore from the Government of India, increasing the
paid-up capital to Rs.1,700 crore as on 31 March,
2010, as against authorised capital of Rs. 2,000 crore.

Programme for SMEs

During the year, the Bank raised borrowings of varying
maturities aggregating to Rs. 20,266 crore comprising
rupee resources of Rs. 13,037 crore and foreign
currency resources of US$ 1.61 billion equivalent.

The Bank has partnered the Commonwealth Secretariat
in the 9th and 10th editions of Commonwealth - India
Small Business Competitiveness Development
Programme. The 9th edition, held in Bangalore in June
2009, was on the theme 'Sustainable MSME
Development: The Role of Financing and Appropriate
Technologies', and the theme for 10th edition held in
Jaipur in February 2010, was on 'MSME Development:
Sustainable Practices through Collaboration, Financing
and Technologies'.

As on 31 March, 2010, outstanding Rupee borrowings
including bonds/commercial paper/certificate of
deposit amounted to Rs.24,584 crore, and the Bank
had a pool of foreign currency resources equivalent to
US$ 4.16 billion. Total borrowings as on 31 March,
2010 stood at Rs. 40,509 crore, as compared to Rs.
37,202 crore. Market borrowings as on 31 March,
2010 constituted 88 percent of the total resources of
the Bank.

Pact with Development Banks of BRIC
The Bank, in the recently concluded BRIC (Brazil,
Russia, India, China) Summit held in Brasilia, Brazil,

The Bank's rupee term deposits increased from Rs. 950
crore as on 31 March, 2009 to Rs.1,296 crore as on 31
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entered into a Memorandum of Cooperation (MOC)
with three major development banks of Brazil, Russia
and China, viz. Brazilian Development Bank (BNDES),
Bank for Development and Foreign Economic Affairs of
Russia (Vnesheconombank), and China Development
Bank. The MoC signed in the presence of Heads of
States/Governments of four BRIC countries, seeks to
develop cross-border transactions and projects of
common interest; strengthen and enhance trade and
economic relations between BRIC countries and its
enterprises; and finance the investment projects and to
work towards economic development of BRIC
countries. Rural Grassroots Business Initiatives.

Money: Essays in Uneven Development; Sikkim: Export
Potential and Prospects; Mizoram: Export Potential and
Prospects; Floriculture - A Sector Study; Biotechnology
Industry in India: Opportunities for Growth; Indian
Gems and Jewellery: A Sector Study; and SADC: A
Study of India's Trade and Investment Potential.

Global network of Exim Banks
The Global Network of Exim Banks and Development
Finance Institutions (G-NEXID) was set up in Geneva in
March 2006 through the Bank's initiative, under the
auspices of UNCTAD. With the active support of a
number of other Exim Banks and Development Finance
Institutions from various developing countries, the
network has endeavoured to foster enhanced SouthSouth trade and investment cooperation and annual
meetings of the Forum.

Support to Rural Industries
The Bank has in place a facility to support globalisation
of rural industries through its Grassroots Business
Initiative. Under the Memorandum of Cooperation
(MoC) signed between the Bank and the Ministry of
Panchayati Raj (MOPR) the Bank has been designated
as the gateway agency for implementing rural business
hubs in Wayanad, Kerala; Nagapattinam, Tamil Nadu;
and Bastar, Chhattisgarh.

As part of the continuous process of interaction among
G-NEXID members, a seminar on 'Global Financial
Crisis: Significance of South-South Trade Finance and
Cooperation' was organised as a prelude to the Fourth
Annual Meeting of the G-NEXID. G-NEXID signed a
Memorandum of Cooperation (MOC) with the
International Finance Corporation in the presence of
Dr. Supachai Panitchpakdi, Secretary General,
UNCTAD.

Exim Bank is actively involved in extending export
market access support to rural products through
innovative export marketing services, effectively utilising
its overseas offices and institutional linkages. Exim Bank
has earmarked funds for setting up a Rural Technology
Export Development Fund to promote exports as also
enhance the export worthiness of rural grassroots
innovative technologies from India.

Development Award
The Association of Development Financing Institutions
in Asia and the Pacific (ADFIAP) Development Award
recognises and honours ADFIAP member institutions,
which have assisted projects that have created a
development impact in their respective countries. The
Bank has been conferred the 2010 "Trade Development
Award". The Award is in recognition of the Bank's "Lines
of Credit Programme" which is an effective market entry
mechanism especially for Indian exporters.

Corporate Social Responsibility
As part of its endeavours in supporting social causes,
Exim Bank supported the under-14 girls Rugby Team of
the Kalinga Institute of Social Sciences (KISS),
Bhubaneshwar. The mission of KISS is to provide a
combination of formal education with vocational
education to tribal children in Orissa. Exim Bank's
support to the Rugby Team of KISS encompasses
training facilities with associated infrastructure,
participation in select tournaments.

Commencement Day Annual Lecture
Dr. Supachai Panitchpakdi, Secretary General, United
Nations Conference on Trade and Development
(UNCTAD) delivered the Bank's 25th Commencement
Day Lecture for the year 2010. Dr. Panitchpakdi spoke
on 'Reconstructing Economic Governance: An Agenda
for Sustainable Growth and Development'. Dr. Subir
Gokarn, Deputy Governor, Reserve Bank of India,
+
presided over the function.

Research & Planning
Eight Occasional Papers were published by the Bank
during the year, namely MSMEs and Globalisation:
Analysis of Institutional Support System in India and in
Select Countries; International Trade, Finance and
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A2Z Group.

A powerhouse of 360 degree solutions and success.

A leader in diverse business verticals, the A2Z Group has evinced unprecedented growth. A2Z is much
sought after Engineering, Procurement and Construction (EPC) company among the public and private
sector clients. It has gained an enviable reputation of executing complex project within extremely
challenging time frames to the satisfactions of exacting and highly demanding clients. A2Z consistently
delivers 360 degree solutions to all its clients with international parameters.
Founded in 2002, it has grown today into an admirable and versatile business group with Approx 1200
crores (FY 10 E) turnover. A2Z has established sound leadership in an exciting portfolio of
opportunities viz. Power Transmission and Distribution EPC, Solid Waste Management, Biomass
Power Generation, Facilities Management & IT Application-Power Sector etc. The company received
accolade in form of E&Y conferring Start-up of the Year Award to Mr Amit Mittal (Founder-MD)

A2Z Maintainence & Engineering Services

• ISO 9001-2000 certified by MOODY
• Leader in Building Primary and Secondary Power
Distribution Network on EPC basis.
• Concept to commissioning of Power
Transmission line Project upto 765 kV and
substation of upto 400 kV.
• One-stop-shop for complete Engineering
Maintenance/ Asset Management & Utility
Infrastructure Services the Power Generator
Transmission & Distribution Enterprises
Electrical.

A2Z Infrastructure

Mr Amit Mittal (Founder-MD)

A2Z Infra-Services

• JCB-CII Award for Excellence in Waste
Management Year 2010

• Unique approach as Integrated Facilities
Management Organization.

• Early entrant in IRRF mode MSW Management
Company.

• Professionally managed with almost 800 technical
people on roll out of the total approx12000
employees.

• Operating a large 1500 TPD MSW Project in
India at Kanpur on an integrated mode
• Portfolio of approx 5000 TPD across various
municipalities/urban local bodies

• Pan India Presence.
• Focus on energy savings and green solutions.

• Strong experience in PPP model
• Deploying unique technologies for operational
efficiency
• Integrated waste management entails collection
of waste, transportation of waste, processing of
waste, disposal of waste & converting waste into
energy.

Corporate Office: Plot No. 44, Sector - 32, Institutional Area, Gurgaon - 122001,
Haryana. Tel : 91-124-4517600, 4776100 Fax: 91-124-4380014. Email: info@a2zemail.com

SCIENCE & TECHNOLOGY

India & Russia Agree to Extend
Joint S&T Programme
The Integrated Long-Term Programme (ILTP) of
Cooperation in Science and Technology will be
extended to 2020 and refocus on biotechnology and
information technology.

commercially valuable technologies developed by
Russian scientists. A similar centre will be launched in
New Delhi, said Alexander Suvorinov, who led the
Russian delegation in a press interview.

The decision
about extending
I L T P
o f
Cooperation in
Science and
Technology was
taken on 27
October by the
Russian Ministry of
Education and
Science and the
I n d i a n
Department of
Science and
Technology. The
final document will be signed during President
Medvedev's visit to India scheduled for late December.

The idea is to use the transfer centres for
commercialising unique technologies that could
generate value for Russia. "Our job is to turn
technologies into commercial applications", said
Suvorinov.
By establishing technology exchange centres under the
Science and Technology ILTP, Russia hopes to stop
technology from being illegally 'smuggled' into India
through individual scientists, a member of the Russian
delegation explained. "They often invite our scientists to
India, cover their travel and accommodation expenses,
arrange a nice tour, and then buy technologies for a
token price. This under-the-counter transfer must be
minimized and the money from technology deals
should be invested into science", said the delegate.
Russian partners have already suggested that the Indian
Government should try and find Indian customers for a
unique instrument, which can diagnose tuberculosis in
one day (instead of the ten days required by
conventional technology). For a TB test, all that's
needed is a quick saliva sample. Potential partners were
also invited to take part in a Russian programme to
develop vaccines against such hazardous diseases as
tuberculosis, hepatitis and HIV. Another technology that
can be of interest is the phospholipid transport system,
which delivers drugs directly to ailing organs.

This ILTP has been in place for 20 years, supporting
concerted Indo-Russian scientific efforts in such areas
as information and bio- technology.
The highest potential for fostering bilateral cooperation
lies in developing biotechnologies for agriculture and
the pharmaceutical industry as well as new vaccines,
said Raif Vasilov, President of the Russian Biotechnology
Society, during his visit to Hyderabad in mid-September.
As part of the programme, a technology transfer centre
was set up in Moscow with a database consolidating all

Indian experts showed particular enthusiasm with
regard to an agricultural achievement demonstrated by
plant breeders from the Koltsov Institute of
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Development Biology - a super-wheat species with
unprecedented crop yields, which so far has met with a
lukewarm reception at home.

hot pepper, clove, cardamom, basmati, dal, mung
beans, rice flour, Indian pickles, coconut and gingili oil
all these items were missing in Russian shops in the
1990s. Spices from Russia's Caucasus were available,
but Indians did not like their quality and composition.

Among energy solutions, Russian delegates believe that
a new technology for producing sea floor gas hydrates
could also be attractive for the Indian industry.

“The only popular spices in Moscow were black pepper
and bay leaf, and when some of our friends went to
India, we always asked them to bring at least 50-100
grams of spices. That was not enough. When we went
ourselves, we would bring enough spices to last for a
year,” Jeeva recalls.

Indian spices tickle palate, spin money
When an Indian student in Moscow started
missing spices from back home, a business idea
was born. It is now a big money-spinner.

While Russia's spices market has now been growing 1520% over the last few years, the consumption of food
additives in the country remained very low for centuries.
And this was not just because spices were expensive: the
culture of spice consumption in Russia, whether homegrown or imported, didn't take root. Why? A study of
some 5,000 recipes from almost 100 cook books
representing 36 countries showed that the hotter the
country's climate, the spicier the food, the more
flavourings and spices are used in cooking, since hot
sauces and spices have some antibacterial properties.
In Russia, with its chilly summer and extremely cold
winters, there was no such problem. Spices were a
matter of personal whim, not a necessity.

Indian spices are the new flavour in Moscow.
Russians spend $2 mn on spices every month.
When Jeeva Ponnuchamy came to Moscow from Tamil
Nadu to study at People's Friendship University of Russia
(PFUR) in Moscow in the late 1980s, he wanted to

This was, however, to change at the end of the 20th
century. As a result of globalisation and cultural
interpenetration, not only did spices become cheaper,
but also much more popular. The globalising culinary
industry also played its role in whetting Russians'
appetite for spices.
Ponnuchamy graduated from PFUR in 1994, but
instead of returning to India and continuing the family
business of growing sugarcane and cotton, he stayed in
Moscow. Using their student cash savings, he and his
friends leased a small area in the hall of one of PFUR's
buildings, where they set up a kiosk and purchased
some food products in the wholesale market to start
their small business venture.
Ponnuchamy used his first earnings to go to London to
visit his relatives. Walking through an Indian quarter,
Ponnuchamy was surprised to see many shops selling
authentic Indian products, mostly spices. There was
nothing like this in Russia. Even the import of the most
popular spices, such as ginger, coriander, caraway, and
cardamom was suspended following the collapse of the
Soviet Union.

become an agriculturalist. He managed to adjust to the
Russian winter and the ways of his new habitat, but his
Indian palate had a difficult time liking Russian food.
Cooking was just as hard, as there were no familiar
cereals and spices in Moscow shops. Curry, turmeric,

He brought several boxes of spices from his next trip to
India, which he began to sell through his kiosk. Little by
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little, Indian products sidelined everything else and the
first shop was opened soon after.

heated storage facilities. “The biggest problem faced by
any foreigner planning to open a business in Russia is
the language barrier. Knowing English is not enough to
run a business; you have to understand what the locals
say. The second major problem is legislation and its
hidden pitfalls. It is important to have a good
knowledge of customs regulations,” he says. Another
problem is Moscow's high rental, which is so high here
that the business does not always pay off

“Of course, we used advertising. First we distributed
leaflets; later we began to hand out our ads on the
streets and in the metro. Yet, the most effective
advertising was through customers themselves," he
recalls. When restaurants began to buy his spices,
Ponnuchamy realised that “suitcase” trips could not
satisfy the growing demand. The first container came
from India by sea in 1995. Yet, it could not leave the
customs terminal for a long time due to difficulties with
product declaration: it was hard to find customs codes
for some spices, especially for those that had not been
imported to Russia before. Over the next three years,
the shop already had a loyal band of customers. Ten
years later, not only foreigners but also Russians
became Indian Spices' regular patrons. This shop still
exists, but it has grown in size. Another three outlets
have been opened in Moscow, and there are plans for a
shop in St Petersburg too.

Spice market: Vital stats
Russia's spices market, including in the food industry, is
estimated at $110-120 million. In 2009, the market
value grew 21.8% compared to 2008, MEMRB Retail
Tracking Services calculated. It is expected to grow by
20-25% over the next few years. The structure of
Russia's spices market has changed over the past two
years, with universal and single-ingredient spices
changing its market shares: the universal segment grew
by 7.4% in volume in 2009. Packaged dill, parsley and
other single-ingredient herbs saw a 13.1% drop in
sales. At the same time, special spices edged up 2% by
volume. In terms of value, neither segment declined
over the last few years. So, universal seasonings and
special spices accounted for 27.7% and 20.3%,
respectively, while single-ingredient herbs grew 1.3%.
Interestingly enough, universal seasonings make up
60.4% in terms of volume.
+

Ponnuchamy had to adjust his business to Russia's
specific climate: liquid products such as rosewater or
coconut oil can't be transported in winter because of
low temperatures. Containers could get stuck at
interchanging ports, products would freeze, and
packaging might burst in extreme cold. Such goods can
only be transported in summer for the whole year. In the
winter, oils, sauces and other liquid products come from

Ukraine, China Sign MoU on Co-operation
Ukraine's Coal Industry Ministry and China's State
Development Bank have reached an agreement on
cooperation in the coal industry.

technical condition and consider how to implement
these projects," Yaschenko said.
Gao said China's State Development Bank is willing to
expand cooperation with Ukraine not only in the coal
industry but also in agriculture, infrastructure
construction and other fields.

"We have signed a document which provides an
algorithm for further implementation of investment
projects," Yuriy Yaschenko, the Ukrainian Coal Industry
Minister, told reporters recently after a meeting with
Gao Jian, deputy head of the State Development Bank
of China.

Ukraine's coal industry and China's State Development
Bank signed a framework agreement on financial
cooperation on 2 September 2010 during Ukrainian
President Viktor Yanukovych's visit to China.

The memorandum applies to three investment projects
to be launched in the Lugansk and Donetsk regions in
eastern Ukraine, Yaschenko said.

Under the agreement, Ukraine's coal ministry
presented to the Chinese side a package of seven
investment projects with an estimated cost of more
than one billion U.S. dollars.
+

"Chinese experts have already arrived in Ukraine, they
are now visiting the shafts. They will inspect the
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Russian Economy Projected to
Grow at 4.25 pc in 2010
The IMF expects Russia's economy to resume growth in
2010, by 4.25 percent, after a contraction of 7.9
percent in 2009.

stabilization fund mechanism meant the authorities had
significant scope for a vigorous policy response. There
was room for a dramatic turnaround in the fiscal
position from a large surplus to a large deficitthis
turnaround amounted to almost 10 percent of GDP.
And the authorities could, at the same time, have an
accommodating monetary policy essentially financing
the deficit by drawing down on their oil funds held at the
central bank, which is equivalent to printing money. This
was on top of their earlier massive support to the
banking system and to private entities that had large,
unhedged foreign exchange exposures.

Inflation has fallen rapidly, the current and capital
accounts have both rebounded from sharp
deteriorations, and the ruble has strengthened. But the
IMF says the banking system is still under strain and
financial markets remain vulnerable. The key policy
challenges are to reverse the large fiscal stimulus and
implement structural reforms to boost potential growth.
The IMF's Russia team recently conducted its annual
checkup of Russia's economy, known as the Article IV
consultation. IMF Survey Online spoke with Poul
Thomsen, who is now moving on after having been
mission chief for Russia since 2004, about how the
government has been managing Russia's economy and
what more needs to be done.

IMF Survey Online: Despite the forceful response,
Russia was hit hard by the crisis. Why do you think
this happened?
Thomsen: Even though the authorities did save much
of the oil windfall, they gradually began to spend more
and more of it in the years preceding the crisis.
At the same time, private sector activity was very
buoyant, so the economy began to overheat. Then,
when the crisis hit, the economy was in overdrive, and
output dropped by more than in many other countries.
Another problem was that the relatively fixed exchange
rate policy before the crisis fueled expectations of ruble
appreciation as oil prices increased steadily. This policy
essentially encouraged investors and borrowers to take
one-way bets on the ruble, which led to very large
capital inflows. This was especially pervasive among
Russian banks and corporates. Indeed, the private
sector built up external liabilities of almost half a trillion
dollars, while the government built up reserves of
roughly the same amount. This left Russia vulnerable to
the reversal of capital flows that took place during the
crisis.

IMF Survey Online: The authorities responded
strongly to the crisis. What allowed them to do so?
Poul Thomsen: Above all, the authorities' pre-crisis
policy of taxing and saving much of the oil revenue
windfall gave them ample room for maneuver in
responding to the crisis. They were running large
headline budget surpluses in the pre-crisis years. And in
the process, they accumulated large reserves - almost
$600 billion - as a result of sizable current account
surpluses and substantial capital inflows.

IMF Survey Online: What do you see as the main
challenges facing Russia in the future?
Thomsen: Our main concern is on the fiscal side.
Russia has undertaken an enormous fiscal stimulus -

So when oil prices declined and the crisis hit, the oil
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almost 10 percent of GDP - to help mitigate the impact of the crisis. It
will now have to reverse this fiscal stimulus as cyclical conditions in the
economy normalize and private sector demand picks up. Some threequarters of the stimulus reflects permanent measures, mostly in the
form of higher pension outlays, which means expenditure cuts will have
to happen in other areas. Discretionary spending, as opposed to
statutory spending, accounts for only 9 percent of GDP. This means that
Russia will not be able to withdraw the fiscal stimulus unless it
undertakes significant public sector reforms in order to allow savings in
socially sensitive areas such as health care, education, and pensions.
Obviously, these social sector reforms have to be done in a way that
protects the most vulnerable. But without such structural changes, it will
be difficult for Russia to complete the necessary unwinding of the fiscal
stimulus.
IMF Survey Online: Russia has made progress in strengthening
banking supervision. What more is needed to increase
confidence in the Russian banking system and to facilitate credit
extension?
Thomsen: Much has indeed been done to improve banking
supervision in recent years. The central bank has stepped up its
monitoring and analysis of risks to the banking system. Clear progress
has also been made on day-to-day supervision over institutions,
including recently through stress testing. And the central bank now has
a wide range of tools that can be used to provide emergency liquidity.
But there are still some weak spots. Perhaps one of the most important
ones is the ongoing pervasiveness of connected lending in the Russian
banking system, with banks lending to owners and their related
enterprises, which is a potential source of serious instability if there is a
shock to the system. This is why we have called for the central bank to
be granted greater supervisory powers over banks and their affiliates.

Another area of concern in the
banking sector is the loan
classification and provisioning system,
which is still not up to international
standards. For instance, it is not clear
how many current loans were actually
restructured during the crisis, so
greater transparency is needed in this
area. And loan provisioning needs to
be made more forward looking, so
that banks are preparing for expected
future losses and not just those that
have already taken place.
We do believe the authorities are wellpositioned to continue to deal with
threats to financial stability. First, the
banking system is still relatively small
compared to the size of the economy.
Second, the authorities have shown
that they have the room for maneuver
to deal with problems and that they
are prepared to act forcefully.
IMF Survey Online: Given the
shrinking labor force, the aging
population, and the limited
potential for increased productivity
in Russia, it seems likely that
potential growth is going to be less
in the future. What steps can the
authorities take to lessen the
effects of these developments?
Thomsen: The overarching challenge
facing Russian policymakers is to
boost potential growth by improving
the investment climate. There is a
need for fundamental reforms, not
least in the public sector, to curtail
interference of the public sector on all
levels of economic decision making.
Russia needs public administration
reform, civil service reform, and
judicial reforms to ensure a level
playing field for all investors. This is the
key to achieving modernization and
diversification of the economy.
President Medvedev's calls for
progress in this area are very much
+
welcome.

22

Indo-CIS Business

July-September 2010

rs
ato

Co

nn
ec
tin
gG

re
loba
C
h
l Wealt

India’s only bilateral trade magazine publishing house
• Outsourced Publishing • Community Magazine • K.P.O.
• International Business Advisory • Online Publishing • Events
To know more about our services: connect@newmediacomm.com

w w w. n e w m e d i a c o m m . c o m

New Media House, 1 Akbar Villa, Near Old State Bank,
Marol-Maroshi Road, Andheri (E), Mumbai 400059. India.
Tel: +91-22-2925 0690, Fax: +91-22-2925 5279

CULTURE

India Liberates Latent
Creative Talent,
says Russian Artist
the unfathomable Cosmos.
For Natalya, every trip to Naggar this is her fifth visit to
this spiritually charged place - kindles her creativity
afresh, and spawns a new set of pastels. “In 2005, I had
a chance to travel around the Golden Ring of Russia,”
says the 38-year-old Natalya who has exhibited in
Russia, India, Nepal, Poland and Sweden.
“I would say it was kind of a pilgrimage, which followed
Nicholas Roerich's early painting trips that inspired his
canvases celebrating famous churches and other
masterpieces of ancient Russian architecture. So my
works are reflecting my perception of the places that
possess such enormous spiritual and cultural gravitas.”

Inspired by Roerich, the legendary Russian painter, who
settled down in India to live and die in this country, a
contemporary Russian artist evokes the effortless fusion
of spiritual values of India and Russia in her paintings
that were displayed at an exhibition at the recent IndianRussian festival in Naggar.

Although Natalya disclaims any imitation of Roerich,
she revered the Russian painter as “the teacher who
helped me cultivate my artistic vision”. She says she
learnt from Roerich the “decorative” perception of
nature and architecture and the ability “to look at things
through my heart".

“India's heart is reaching for the infinite Russia. The
great Indian magnet is attracting Russian hearts. How
joyful it is to see vitality in Indo-Russian ties. There exists
beauty in the Indian-Russian magnet.”

Natalya has also been teaching in Moscow, helping
adults to develop their artistic talent. Her rich
experience also comes in handy when she holds classes
for children who learn to appreciate the beautiful at the
Helena Roerich Art College created by the IRMT in
2003. It was inspiring to see young artists assembled on
the lawns during the recent Indian-Russian festival and
giving full play to their imagination.

These words of Nicholas Roerich aptly encapsulate the
spirit of the exhibition of the paintings of Natalya
Zaitseva-Borisova which were put up at the Roerich
Memorial Estate in Naggar. Most of 60 canvases are
themed around India with its temples and sacred sites.
Spiritual reverberation flow from the paintings based on
artist's travel experiences in India's northern and
southern states as well as from canvases that conjure up
churches and monasteries in historic Russian cities:
Vladimir, Suzdal, Yuryev-Polsky, Rostov Veliky, Yaroslavl,
Kostroma, Pskov, Novgorod. Images of Hindu deities,
Buddha and Maitreya, the Christian Mother of God,
saints and angels are set among fanciful flowers and
trees, birds and animals, vast Russian landscapes and
the majestic Himalayas. These images intertwine with
intricate lacework of floral and geometric patterns,
splashing a riot of colours and firing up the world
around them, soaring into the sky and vanishing into

“I think all of them did very well,” says Natalya.
“Perhaps, the most important thing for a tutor is to help
bring out students' innate creative intuition, give them
the right impetus and do your best to discern individual
personalities.” India, she says, is blessed with an
absolutely unique tradition and environment that
liberate people's hidden capabilities and powers.
The paintings, exhibited at the festival, clairvoyantly
capture this fusion between spiritual values of India and
Russia.
+

24

Indo-CIS Business

July-September 2010

OUTLOOK

Kazakh Economy Recovering,
Banking System Still Weak: IMF
Kazakhstan is recovering from economic crisis, but
stagnant credit growth and banking sector troubles
continue to weigh on economic activity, says a survey of
the International Monetary Fund (IMF).

world, is the site of the most significant new oil discovery
in recent years. The oil sector dominates the economy,
accounting for one-fourth of GDP, 60 percent of total
exports, and 40 percent of total budget revenues.
Major foreign investment in this sector helped fuel
strong GDP growth between 2000 and 2007,
averaging about 10 percent a year.

In its annual health check of the oil-rich Central Asian
economy, the IMF projects that the economy will grow
by 4.0 percent in 2010, mainly driven by higher
exports, increasing commodity prices, and foreign
direct investment. But Kazakhstan must resolve bank
weaknesses exposed by the crisis, the IMF stressed.

Rapid Growth, then Sudden Stop

At the same time the economy was experiencing rapid
growth, Kazakhstan's banks borrowed heavily from
abroad, amassing external debt amounting to roughly
44 percent of GDP to fund a rapid expansion of credit,
largely concentrated in construction and real estate.
When the global financial crisis hit and capital stopped
flowing into the country, credit growth ground to a halt,
and property prices slumped. With oil prices
plummeting, Kazakhstan faced a drop in the value of its
exports from $76.4 billion in 2008 to $48.2 billion in
2009.

Kazakhstan, the largest landlocked country in the

The combination of weak economic growth, currency-

“A comprehensive strategy to reduce nonperforming
loans is urgent and should be accompanied by a full
assessment of recapitalization needs for systemically
important banks,” the IMF assessment said, noting that
the country would also need to upgrade the banking
system's regulatory and supervisory frameworks.
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induced credit exposure, and increased uncertainty led
to significant difficulties in the banking system. Four
Kazakh banks were forced to restructure their external
obligations, and nonperforming loans that is, loans that
are either in default or close to it began to rise sharply.

enhanced regulations to strengthen banks' balance
sheets and promoting credit growth through directed
lending policies, the restoration of banking system
health should take precedence.
• Fiscal consolidation based on increased savings
of oil revenue.

Swift Crisis Response
Owing to the government's ample resources and low
public debt, the authorities were able to respond swiftly
to the crisis. Drawing upon savings in the National Oil
Fund - a nest egg established by the government in
2001 to save oil income for future generations and to
reduce dependency on the budget when shocks arise the authorities helped stabilize banks with a large-scale
policy package. The government took equity stakes in
four large distressed banks; public entities transferred
deposits from elsewhere into the troubled banks; and
sectors where nonperforming loans were concentrated
(mainly real estate and construction) received funding
on preferential terms.

Withdrawal of government support for Kazakhstan's
troubled banks - removal of the public entity deposits
and the divestment of government equity stakes in
banks - and the winding down of stimulus spending
should be gradual. Official support is still critical in the
near term, but such support should be couched in a
medium-term plan for fiscal consolidation, centered on
maintaining the quality of public spending and
increasing savings of oil revenues for future generations
and in case of future shocks.
• Domestic financial market development to
discourage dollarization (that is, the widespread
use of a foreign currency instead of the domestic
currency).

Because public debt is less than 20 percent of GDP, the
Government was able to use fiscal measures to counter
the crisis impact, increasing budgetary outlays for
pensions, public sector wages, and social benefits.
Monetary policy was likewise supportive in 2009, with
low interest rates and easy access to liquidity
contributing to an improvement in bank liquidity. And
the tenge, Kazakhstan's currency, was devalued by 20
percent in early 2009, easing pressures on reserves and
restoring competitiveness with Russia, its large neighbor
and key trading partner.

With lower external funding and increased savings of oil
resources, Kazakhstan needs to strengthen domestic
deposits over the medium term to finance productive
activities. This should be supported by efforts to deepen
domestic money markets, promote long-term liquidity
in the domestic currency, and foster good risk
management practices.
Over the longer term, the Kazakhstani authorities plan
to reduce their dependency on oil and advance
diversification of their economy by improving the
business environment, modernizing enterprises,
creating new high value-added export-oriented sectors,
and providing support to industries such as
telecommunications and transport. The Government's
development strategy for the next decade, announced
earlier this year, provides a strong basis for the
economy's gradual diversification but its success hinges
on the support of a well-capitalized and well-regulated
+
financial system, IMF economists say.

Next Steps for Promoting Growth
Kazakhstan's 2010 economic assessment discussions
focused on the need to take action in three main areas
in order to sustain the country's recovery:
• Comprehensive and transparent resolution of
nonperforming loans in the country's banks.
Nonperforming loans on a 90-day overdue basis have
risen to 26 percent of total loans - up from 3.5 percent
in mid-2008 - demonstrating Kazakhstan's urgent need
for a strategy to resolve bank weaknesses. In parallel,
the macro-prudential framework should continue to be
strengthened to address the key vulnerabilities that led
to the deterioration of bank credit portfolios, including
excessive reliance on foreign funding and risky lending
practices. On the difficult trade-off between imposing
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Efficient Energy
Use Sustains Kazakh
Economic Boom
Over the past decade, Kazakhstan has experienced an
unprecedented economic boom with annual growth
reaching 10 per cent. The upturn was largely driven by
the country's wealth in oil and gas, but these resources
are limited and prices can be very volatile, as the recent
turmoil on the financial markets has shown. These
factors, together with Kazakhstan's harsh climate, make
energy efficiency an increasingly important topic.
The Kazakhstan Sustainable Energy Financing Facility
(KAZSEFF) is the EBRD financial instrument, which
supports private companies as they seek to improve
energy efficiency and use renewable resources. Glass
producer KazStroySteklo is one of the companies
interested in cooperating with KAZSEFF.

The technical experts of the KAZSEFF team measure
and analyze the energy consumption of an enterprise.
The findings are presented to the client and summed up
in a project assessment report for the partner banks,
which outlines the investment costs and the economic
benefits
With 1.5 million inhabitants, Almaty, Kazakhstan's
biggest city, serves as an important transport hub.
Workers commute from surrounding towns and villages
while international visitors fly in to take advantage of
Almaty's plentiful business opportunities and good
connections to other Central Asian cities.
But travelling through Almaty requires stamina.
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Enormous traffic jams clog its tree-lined boulevards.
The city's location in a valley backed by snow-covered
mountains means that smog, caused by countless old
cars using poor quality fuel, is a serious and growing
concern. Solving this problem requires a better, more
environmentally-friendly public transport system. With
this in mind, the European Bank for Reconstruction and
Development has provided Almaty Electrotrams, the
municipal tram and trolley bus company, with a US $10
million loan.

Advisory Services (TAM/BAS) programme is a
particularly important means of helping small
businesses reach their full potential.
“Our work breaks down into two major streams:
consulting services for individual enterprises and
market development activities, i.e. specific activities
that help build professionalism in the consulting
markets,” he adds.
One of the organizations that has benefited from the
programme is the Kazakhstan Press Club, a small
public relations and media services firm operating out
of Almaty and the capital Astana.

“As part of the project, the electric substations will be
modernised, which will improve the reliability of our
transport system,” says Almaty Electrotrams' director

Talgat Abdrahmanov. “As Almaty is quite a polluted city,
a better electric transport network will also positively
affect the environmental situation.”

The Press Club offers media analysis and monitoring
services, training in media relations and
communications consulting services. It also organizes
different media events, explains Assel Karaulova, the
company's president.

As well as being much cleaner than motorized vehicles,
trams and trolley buses are more energy efficient.
Electric transport consumes less than half the energy per
km compared with regular diesel buses.

“The Kazakhstan Press Club hosts about two events per
day which we organize for a wide range of clients,
including international companies, NGOs and many
other organisations,” says Mrs Karaulova.

The drive to modernize Almaty's public transport does
not stop here. As part of the project, the EBRD is
providing technical cooperation grants, funded by
donor countries, to support institutional development.
This will help ensure that the Bank's investment has a
long-term impact on the company and on the city.

The BAS programme helped the Press Club at a time
when it needed to develop a clearer vision of its future
and to become more commercially oriented.
By supporting the Kazakhstan Press Club, the BAS
programme achieved two important goals: it helped
turn a promising young company into a dynamic and
successful small enterprise while also supporting the
development of independent media services in a
transition country.
+

The donor-backed investment will therefore not only
improve public transport in the Kazakh city, but also
help turn Almaty into a “greener” and more
environmentally friendly place to live.
The EBRD's TurnAround Management and Business
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Long-Term Energy Efficiency
Funding for Russian Steelmaker
The EBRD is raising €125 million, in long-term
funding, to finance key components of energy
efficiency programme at leading Russian steelmaker
NLMK. The programme aims to cut NLMK's energy
consumption by over 15 percent by 2015 thanks to
cutting edge technology to be used in Russian iron and
steelmaking for the first time and increase selfsufficiency in energy of its main production site in
Lipetsk.

emissions in Russia. The largest such emissions are
produced by the operation of blast furnaces for ironmaking.
NLMK, already one of the world's lowest cost steel
producers, is focusing on energy efficiency to achieve
even greater cost savings during the current crisis and
thus improve its position in an increasingly competitive
sector, both domestically and on a global scale.
“The EBRD strongly welcomes
NLMK's strategic commitment
to energy efficiency which sends
an important signal to other
intensive energy consumers
about the benefits of such
investments in current difficult
market conditions,” Natasha
Khanjenkova, the EBRD's
Managing Director for Russia,
said at the signing.
The EBRD funding will be
earmarked mainly for the
construction of a 150 megawatt
combined heat and power plant
to be fired by waste gases from
the steel plant's blast furnaces at its Novolipetsk works.
This power plant will boost the share of in-house
generated electricity at the steelworks to 56 percent.

Under the terms of the loan agreement signed on 2
July 2010, the EBRD will take €100 million of the
transaction onto its own books, providing a five-year
“A” loan of €100 million to NLMK.

In a pioneering move with far-reaching implications
for the rest of the industry in Russia, NLMK plans to
certify its energy management system under new
international ISO 50001 standard now being
developed, once it becomes available.

An additional €25 million “B” loan has been
syndicated to UniCredit Bank Austria AG, with a threeyear maturity. The EBRD remains the lender of record
for the full amount of €125 million.
The project, will, once implemented, cut NLMK's
greenhouse gas emissions at basic level by 1.5 million
tonnes a year.

This project forms part of a broader EBRD initiative to
promote energy efficiency in Russian industry with the
Bank's first major energy efficiency project in the
Russian steel sector being signed in December 2007.
+

It will thrust NLMK at the forefront of the country's
efforts to fight climate change and is particularly
important as the iron and steel industry is estimated to
be responsible for some 6.7 percent of GHG
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Loan for Boosting Commercial Use of
Wasted Russian Gas
A $87-million long-term financing package put
together by the EBRD will help an independent Russian
company begin commercial utilisation of the
Associated Petroleum Gas (APG) emerging from wells
in one of the country's main oil-producing regions after
decades during which this gas was mainly burnt at the
source.

government's 2012 gas-flaring deadline.
The EBRD is advancing an eight-year “A” loan of $55
million for this project while a five-year “B” loan of $32
million has been syndicated to Italy's Unicredit group.
The EBRD will remain the lender of record for the full
amount of $87 million.
The borrower, ZAO UgraGasProcessing, is fullyowned by OOO Monolit, the only independent
Russian company employing new technologies to
provide economically viable solutions for using
associated gas. Monolit is, in turn, part of Roza Mira, a
medium-sized independent Russian group trading oil
products.
Part of the EBRD funding will finance the construction
of a gas processing plant on the Zapadnoe-Salymskoe
oil and gas field, jointly controlled by Royal Dutch Shell
and Russia's state-owned OAO Gazpromneft. The
Salym field will deliver associated gas. In exchange,
Monolit will supply Dry Stripped Gas for an existing gas
turbine power plant.

Russia's oil producers flare more APG than any other
country in the world, causing massive greenhouse gas
emissions, but the Government has set a deadline of
January 2012 by when such flaring will have to be cut
by 95 percent. In terms of volume, Russia at present
accounts for one third of all the associated gas flared
globally.

The rest of the EBRD loan will fund a 44 MW gas piston
power plant to be built at the Nizhne-Shapinskoe field.
This will use Dry Stripped Gas produced by the gas
processing plant in the Salym field pumped through a
pipeline which will connect the two oilfields. NizhneShapshinskoe field will also supply associated gas to
the project.

This EBRD-funded project will use imported modern
technology both to convert 360 million cubic metres a
year of associated gas captured from two oil producers
in the Khanty-Mansisk region of Western Siberia into
liquid petroleum gas and other commercially usable
fuels and to drive power stations. Without this project,
the gas would otherwise be burnt.

The energy thus produced will be supplied under longterm off-take contracts to the production facilities of
both Salym Petroleum and of Russneft, a private
Russian oil group which operates the NizhneShapinskoe field. The liquid petroleum gas will be offtaken by Roza Mira.
EBRD is assisting Monolit in the possibility of
monetising the carbon credits generated by this project
via the Joint Implementation (JI) mechanism under the
Kyoto Protocol.
+

This will create a virtuous cycle combining increased
energy efficiency with lower carbon emissions and
delivering a business model for other small and
medium-sized oilfields as they race to meet the
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Russian SMEs to Get $65 mln
Capital Expenditure Loan
The European Bank for Reconstruction and
Development (EBRD) is considering providing a three
year senior SME loan of up to US$ 65 million to Bank
Saint Petersburg (BSP). The loan proceeds will be onlent to eligible BSP sub-borrowers in Saint Petersburg
and the region, the sub-loans will be for up to three
years and used for capital expenditure and working
capital.

Bank Saint-Petersburg (BSP) is the largest private bank
(with the total assets of US$ 7.7 billion at end-June
2010) and one of the most advanced banks in the
North-West region, the second largest region of Russia
by banking assets. BSP is the EBRD client since 2006.
The bank is controlled by management (56.3 percent),
24.5 percent is in free float and 19.2 percent belong
to individual shareholders.

The loan is aimed at supporting the largest private
bank in the North West Federal District of Russia in its
efforts to resume active lending to SMEs.

Environmental Impact
BSP is in full compliance with applicable national
environmental, health and safety requirements and
adheres to the Environmental Exclusion and Referral
List. The project has been categorized FI in
accordance with EBRD's 2008 Environmental and
Social Policy. BSP will be required to comply with the
Bank's Performance Requirements for Financial
Institutions (specifically, PR2: Labour and Working
Conditions and PR9: Financial Intermediaries) and to
adhere to the EBRD's Environmental and Social
Exclusion and Referral Lists. The bank will implement
the EBRD's Environmental and Social Procedures for
Corporate Lending and for Small and Micro Loans. +

Transition Impact
BSP experiences competition from the state-controlled
banks and the proposed financing will help maintain
the market share in SME sector in the region. The EBRD
support to a leading private bank is a good
opportunity for increasing financial intermediation
and support to SMEs in the North-West region of
Russia. The proposed financing will help BSP to
increase the number and volume of SME loans as well
as to lengthen the maturities of the SME portfolio.

Seven-Year Loan for Renewal
of Russian Rolling Stock
Globaltrans, Russia's leading private freight rail
transportation group, will be able to fund the purchase
of new railcars as part of a rolling stock renewal drive
with the help of a seven-year, fixed-interest senior loan
of 650 million roubles from the EBRD.

(NPK), a wholly-owned subsidiary of Globaltrans
Investment Plc, a Cyprus-registered holding company
which consolidates the freight rail transportation
business of Russia's N-Trans group. In 2008, the EBRD
invested USD 49.55 million to acquire a minority stake
in Globaltrans at its IPO.

The borrower is OJSC New Forwarding Company
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NPK is planning to buy up to 5,000 rail gondola cars
in 2010-2011 and this EBRD financing will fund part
of those purchases.

The EBRD has invested over US$ 1.4 billion in 11
railways and associated projects in Russia, including
this one, since the government launched a structural
reform of the sector in 2001. The reform was designed
to encourage private funding for the renewal of
Russia's rolling stock and the modernization of its
railway operations.

This local currency loan is an example of how the
EBRD is helping prudent Russian clients mitigate
currency risk by providing long-term rouble debt
matching their rouble revenues, the EBRD's Transport
Director, Sue Barrett said after the NPK loan signing.

Russia, which has the world's second largest railway
network after the United States, is estimated to need
between 400,000 and 780,000 new railcars over the
next 10 years. Private ownership of the railcar fleet
stands currently above 40 percent and is due to rise to
around 50 percent, according to the railway sector's
medium to long-term strategies.
+

After a drastic decline in late 2008 and early 2009
due to the global economic downturn, Russian rail
transportation volumes started picking up in the
second quarter of 2009. Rail transport accounted for
over 40 percent of Russia's freight movements in
2009. The figure rises to 85 percent if pipeline traffic is
excluded from the calculations.

Armenia's Anelik Bank Gets $6mln to
Help Private Firms
The EBRD is extending US$ 6 million to Anelik Bank in
Armenia, for on-lending to small and medium size
enterprises and to further support the development of
the country's private sector.

“We are pleased to support further our long-standing
partner as well as the country's real economy. The
project will enable Anelik Bank to continue address the
needs of the local enterprises in the current
challenging environment”, said Valeriu Razlog, Head
of EBRD Yerevan Office.

Anelik Bank ranks the 7th in the banking system of
Armenia by total capital. The bank provides a wide
range of banking services in Armenia with a special
focus on lending to small and medium enterprises.

“This and other similar projects implemented by Anelik
Bank CJSC with the support of international financial
organizations during the last 15 years, once more
highlight the trustworthiness of the Armenian Banking
system. We are sure that in future we will continue our
collaboration with the EBRD and other international
organizations, promoting the development of SME
sector in Armenia” said Samvel Chzmachian,
Chairman of the Board of Anelik Bank.

The loan will assist Anelik Bank in implementing its
strategy to reach out to small and medium-sized
enterprises (SME) through a diversified product range
offered to this sector. The maximum sub-loan size is
US$ 500,000. The loan will include local currency
option thus helping Anelik Bank and its clients to
mitigate the foreign currency risks.

Since the beginning of its operations in Armenia, the
EBRD has committed over €414 million in 87 projects
in the financial, corporate, infrastructure and energy
sectors.
+

In addition, Anelik Bank will benefit from technical
assistance financed by Early Transition Countries
Multi-donor Fund aimed at transfer of best practices in
SME lending as well as development of new products
and advanced technologies.

32

Indo-CIS Business

July-September 2010

EBRD NEWS

Electronics Firm Gets Funding
to Raise Retail Standards
The EBRD is providing a $4 million loan to Baku
Electronics, a leading wholesale distributor of
consumer electric and electronic appliances in
Azerbaijan, to support the company's drive to improve
retail standards.
Established in 1994, Baku Electronics is the exclusive
distributor of a number of internationally recognized
electronic appliances brands in Azerbaijan, operating
through the company's own as well as leased stores.
The company was the first in the country to launch online shopping for consumer electronics.
“The cooperation with the EBRD is a valuable tool to
help Baku Electronics to achieve its main goal to
become people's brand by ensuring a sustainable
development working hand in hand with its staff,
partners and, of course its clients,” said Mr. Majid
Nakhjavani, General Manager of the company.

The EBRD loan will finance the construction of a
modern multi-brands store in Baku, in the densely
populated suburb of Ahmadli. With an area of 1,000
square meters, the new two-floor store will be built with
the use of advanced energy saving technologies.
“Through this investment the EBRD is supporting Baku
Electronics in its strategy to enhance the company's
competitiveness and implement world-class retail
standards,” said Francis Delaey, Head of the EBRD
office in Azerbaijan.

Since the beginning of its operations in Azerbaijan, the
EBRD has committed over $1.6 billion in various
sectors of the country's economy, mobilising additional
investment in excess of $5 billion.
+

Bottling Plant in Russia Gets
Loan to Nutralize Fiscal Crisis Impact
The EBRD has agreed to extend a loan of 460 million
roubles (equivalent to €12 million) to a major Turkish
bottling company operating in Russia so that it can
both reduce its foreign exchange exposure and swap a
number maturing debt lines for a single, longer-term
facility in local currency.

third largest, shrank by some 10 percent in 2009 due
to the economic crisis.
“One of the EBRD's priorities
since the crisis is to encourage
local currency borrowing
where it makes sense, in order
to help customers avoid
foreign exchange risks,” said
the EBRD's Director for
Agribusiness Gilles Mettetal.

This transaction is part of the EBRD's anti-crisis
response and supports a long-standing customer of
the Bank, Ruscam, the market leader for glass bottles
in Russia. The country's glass packaging industry was
seriously hit when the Russian beer market, the world's
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“This refinancing operation is a classic example of
what the Bank can do to support established clients,
enabling them to focus on operations and market
share rather than credit negotiations by providing the
kind of flexible medium-term funding that is not
normally available from local banks,” Mettetal added.

The EBRD's three-year loan provides for a bullet
repayment on maturity. The borrower is Ruscam-Ufa
LLC, a limited liability company incorporated in Russia
and a subsidiary of Turkey's Anadolu Cam group.
Anadolu Cam is in turn majority-owned by Sise ve
Cam Fabrikalari A.S., one of Turkey's leading
industrial groups and ranks 12th in global glass
manufactures. The Ruscam-Ufa bottling plant in
Republic of Bashkortostan is one of five projects built
by this Turkish investor in Russia, for four of which the
EBRD has in all provided over $200 million in
financing since 2004.

“EBRD, being an important financial partner of
ªisecam, once more demonstrated its support and
commitment to the Group and played an important
role in financing working capital requirements in local
currency,” said Prof. Dr. Ahmet Kýrman, Chairman of
Sisecam Group. “In this economic environment, the
loan carries a distinctive meaning and proves the
confidence put in our Group, underlining the mutual
cooperation established between two institutions for
several years in expansion projects in the region within
its growth strategy.”

In the agribusiness sector alone, the EBRD has directly
committed around €6 billion in over 390 projects
across Central and Eastern Europe and the
Commonwealth of Independent States since 1991 +

MCCF to Buy Carbon Credits from
Armenian Hydel Plants
The EBRD-EIB Multilateral Carbon Credit Fund
(MCCF) has agreed to buy carbon credits from a
group of 10 small hydropower plants in Armenia,
bundled into a single project under the Clean
Development Mechanism (CDM) framework.

aggregate the resulting emissions reduction units. In
2010 Ameriabank has completed the introduction
and implementation of the Environmental and Social
Management System.
With the support of the EBRD's Armenian Renewable
Energy Programme, under which the Bank provided
$7 million to Ameriabank CJSC (legal successor of
Cascade Bank CJSC) for on-lending to local
Armenian companies, Ameriabank has financed the
development of the hydropower stations participating
in the transaction. Out of 149 small hydro power
plants in Armenia, Ameriabank has financed 27 with a
total capacity of around 60 megawatts.

The EBRD is working together with Ameriabank CJSC,
one of the largest banks in Armenia with a leading
position in Armenia's energy financing, whose role is to

Out of the ten mini hydro power stations participating
in the transaction, seven are run-of-river plants and
three plants are constructed on artificial water flows,
each with electric capacity below 3.6 megawatts.
The plants are bundled into a single project under the
CDM framework in order to enable them to benefit
from the international emission trading market and
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reduce transaction and documentation costs.

The emission reduction purchase agreement (ERPA)
for the sale and purchase of certified emission
reductions (CERs) to be generated by the ten
hydropower plants was signed between Ameriabank
CJSC and Stichting Carbon Purchase Intermediary
(CPI), a special purpose vehicle created to acquire
carbon credits for the participants in the MCCF.

The transaction is in line with Armenia's sustainable
development goals and will help the country to
increase its volumes of renewable energy. The project
will also raise Armenia's energy security by reducing its
reliance on energy imports and improve the supply of
electricity in rural areas where most of the plants are
located.

This ERPA is the second of its kind to be executed under
the MCCF in Armenia and was negotiated by ICF
Consulting Ltd., acting as Carbon Manager for MCCF
in the Western-Balkan, Caucasus and Central Asia
regions.
+

The project contributes to global climate change
abatement efforts, by offsetting more carbon-intensive
electricity production from the Armenian electric grid.

Funding for Turkmenistan's
Private Sector SMEs
The EBRD is helping the development of the private
sector in Turkmenistan with a new US$ 4 million facility
for on-lending to small and medium-sized enterprises
(SMEs), thus increasing the availability of funds to the
real economy.

lending procedures.
“Supporting the development of the private sector is
one of the EBRD's key priorities in Turkmenistan and we
are pleased to launch this new facility that will increase
the levels of financial intermediation in the country's
banking sector and will bring new sources of finance to
small and medium-sized businesses”, said Olivier
Descamps, EBRD Managing Director for Turkey,
eastern Europe, Caucasus and Central Asia.

The programme will provide funding to local banks to
finance the capital requirements of local private
companies, who have limited access to long-term
finance.
The banking sector in Turkmenistan remains largely
state-controlled, with private sector lending
representing just one percent of Turkmenistan's GDP.
The EBRD facility will boost financial intermediation in
Turkmenistan, supporting the Turkmen authorities'
commitment to reforming the banking sector.

"The private sector in Turkmenistan is developing
rapidly thanks to continuing reforms and a more
favourable climate for SMEs. Our collaboration with
EBRD will allow us to develop SME finance products,
lending and risk management procedures using
international best practice and ultimatley to better
satisfy the financing needs of this sector", said
Akmurad Orazov, Chairman of Senagat Bank.

JSCB Senagat, the only bank in Turkmenistan with a
private majority stakeholder, and the state commercial
bank Turkmenbashy are participating in the
programme, each receiving US$ 2 million for onlending to local companies.

Since the beginning of its operations in Turkmenistan
the EBRD has invested close to €110 million in the
country's corporate, energy, infrastructure and
financial sectors, whilst mobilising additional
investments worth close to €390 million.
+

The EBRD facility is complemented by grant financing
provided by the governments of the United States,
Japan and Switzerland, which will be used to help the
partner banks develop their SME services and improve
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Kazakh Bank Gets Finance to
Help Import-Export Trade
The EBRD is stepping up its support to Kazakhstan's
exporters and importers with a $50 million trade
finance guarantee facility to SBERBANK Kazakhstan, a
subsidiary of SBERBANK of Russia, to facilitate the
financing of foreign trade at a time when lending to the
real economy remains limited.

“By joining the Trade Facilitation Programme as an
Issuing Bank SBERBANK is gaining access to mediumterm up to 3 years and long-term up to 5 years
guarantee facility for our customers, participants of
foreign-trade activity, at lower rates than classic
financing, which will facilitate their business
development”, commented Oleg Smirnov, Chairman
of the Board, SBERBANK Kazakhstan.

Founded in 2007, SBERBANK Kazakhstan offers a
wide range of banking products, serving over 10,000
corporate and more than 101,000 retail clients
throughout the country. It is the first foreign subsidiary
of the Russia-based SBERBANK to join the EBRD's
Trade Facilitation Programme (TFP) as an Issuing
Bank. SBERBANK of Russian Federation joined the TFP
programme in 2000.

The EBRD's Trade Facilitation Programme promotes
foreign trade to, from and within the EBRD countries of
operation, including Kazakhstan. Through the
Programme, the Bank provides guarantees to
international confirming banks, taking the political
and commercial payment risk of international trade
transactions undertaken by banks in the countries of
operations.

The EBRD facility will support SBERBANK Kazakhstan
in enhancing its trade finance services and will
facilitate transactions with longer maturities.

According to the Trade Facilitation Programme's 2009
annual results, Kazakhstan ranked fourth among all
EBRD countries of operation in terms of the number of
transactions, after Russia, Georgia and Ukraine.

“Through this transaction the EBRD is addressing the
unmet demand for trade finance in Kazakhstan,
supporting further development of trade in the region
in the current market conditions. With the signing of
this agreement, SBERBANK Kazakhstan becomes our
new partner bank in the country”, said Rudolf Putz,
Head of EBRD's Trade Facilitation Programme.

The EBRD is the largest financial investor in
Kazakhstan, having committed to date over €2.8
billion through 135 projects in various sectors of the
country's economy.
+

Five Budget Hotels for Business
Travelers to be Built in Russia
The EBRD and the International Finance Corporation
(IFC) are jointly raising €50 million in long-term debt
and equity to fill a need for better hotel
accommodation in the regions of Russia by funding
the building over the next two years of five mid-range
hotels meeting international standards and targeted at
business travellers.

The absence of hotels with good quality service at
affordable prices outside Moscow and St. Petersburg
has long been identified as a major constraint on the
flow of foreign investment in the regions of Russia. This
project will alleviate this problem by adding 750
rooms to the market in what are four key regional cities
for investors.

All five will be operated under a long-term contract by
France's Accor Group, a global leader in hotel
services. Accor S.A. is listed on the Paris stock
exchange.

The project envisages the construction of hotels under
the Ibis brand in each of the following cities: Samara
1,100 km to the south of Moscow, the western exclave
of Kaliningrad and the city of Yaroslav 250 km
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northwest of Moscow. In addition, two hotels will be
built in the Siberian city of Krasnoyarsk, one Ibis and
one Novotel.

involved, will have a 12-year maturity for the Samara
and Yaroslav portions and a 13-year one for the
Kaliningrad and Krasnoyarsk ones.

The EBRD and IFC, a member of the World Bank
group, have each raised €22.6 million in debt
financing for the project.

The borrowers are four special purpose vehicles set up
for the construction of these hotels and incorporated in
Russia. These four companies are fully owned by
Russian Hotel Investments representing the interests of
a group of Turkish investors including Afken REIT, part
of Akfen Holding, a leading Turkish investment
conglomerate, and Kasa Construction, one of the
important contractors in the Russian Federation,
controlled by the principals of Turkey's Kayi and Insa
groups.
+

In addition, the EBRD will acquire a minority stake in
the Netherlands-registered Russian Hotel Investments
B.V., an investee company set up for this project, for
€3.2 million while IFC will invest €2.2 million in it.
The debt-financing, which will be paid out in four
tranches corresponding to each of the Russian cities

Russia's First PPP Project Syndication
Oversubscribed
The European Bank for Reconstruction and
Development (EBRD) and the International Finance
Corporation (IFC), a member of the World Bank
Group, have jointly raised €200 million from a group
of eight commercial banks for the reconstruction and
expansion of St. Petersburg's Pulkovo Airport.

interest of international investors in helping develop the
country's infrastructure,” said Ritva Laukkanen, IFC
Director of Syndications and Resource Mobilization.
The syndication brings the overall amount raised by the
EBRD and IFC for the Pulkovo project to €370 million.
Both institutions remain the lenders of record for the full
amount under an A-/B-loan structure. The maturity of
the EBRD and IFC syndicated B-loans is 12 years while
that of the A loans is 15 years.

Lorenz Jorgensen, EBRD Director of Syndications, said:
“This is the first transaction of its kind in Russia financed
by commercial lenders, and the fact that this
benchmark deal for a landmark Russian infrastructure
project was heavily over-subscribed sends a positive
signal about the market's potential appetite for such
deals.”

On April 28, 2010, the EBRD committed €100 million
A loan for its own account in the project. The IFC A loan
commitment was €70 million. The EBRD-IFC funding is
part of a long-term debt package of about €716
million put together by five international financial
institutions and Russia's Bank for Development and
Foreign Economic Affairs Vnesheconombank to
finance the reconstruction and modernisation of
Pulkovo airport, including the building of a new
terminal.

The commercial banks participating in the €200
million B-loans syndicated by the EBRD and IFC are:
UniCredit Group (€55 million), Standard Bank Plc
(€39 million), Espirito Santo Investment plc (€23
million) and Nordea Bank AB (€23 million) as
Bookrunners and Mandated Lead Arrangers; DZ Bank
AG Deutsche Zentral-Genossenschaftsbank (€17
million), KfW IPEX-Bank GmbH (€16 million),
MEDIOBANCA-Banca di Credito Finanziario S.p.A.
(€13.5 million) and Raiffeisen Zentralbank Österreich
AG (€13.5 million) as Mandated Lead Arrangers.

Pulkovo is the first public-private partnership
transaction for Russia's airport sector designed in
accordance with international standards. The airport
project is managed by Northern Capital Gateway Ltd.
a international consortium, consisting of VTB Capital,
Fraport AG (the owner and operator of Frankfurt
airport) and Copelouzos (a Greek investment and
business group).
+

“We are very satisfied with the results of the syndication
for the renovation of Pulkovo Airport. This is Russia's
first public-private partnership project financed with
private money, and its success is a sign of the growing
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Russia in $6-bn, 25-Year
Pact with China to Sell Coal
Under demand pressure from steel producers and
power plants, China has agreed to lend Russia about
$6 billion in exchange for increased coal supplies over
the next quarter century, the Russian Energy Ministry
said in a recent statement.

The recent
agreement was
part of a
package including gas pipeline deals and electricity
supplies that will be discussed further at the next round
of the bilateral energy dialogue.

The government will use the loan to finance
investments by domestic coal producers in return for a
guarantee to increase supplies to China, ministry
spokeswoman Irina Yesipova said.

“The entire spectrum of issues will be discussed,”
Yesipova said.
“It is strategically important for China to boost coal
imports from neighboring countries, including Russia,
to secure energy supply,” Wu Jie, a coal analyst at
Orient Securities, said by telephone. “The purchase
won't have too big an impact on the domestic market
and prices, given the moderate increase.”

Russia will raise shipments to China to at least 15
million tonnes annually in the next five years and more
than 20 million tonnes in the following 20 years, the
statement said. Deliveries surged 15-fold to 11.8
million tonnes last year, accounting for about 10
percent of China's total imports.

China became a net coal importer for the first time in
2009 after overseas deliveries more than tripled to a
record 125.8 million tonnes from a year earlier. Its
coal purchases from Russia cost an average of $87 a
tonne last year, compared with $111 a tonne for
cargoes from Australia, according to customs data.

China, which uses coal to make steel and to fuel 80
percent of its power plants, is seeking to boost imports
from countries including Mongolia and Australia to
meet demand.
“This agreement is beneficial for all coal producers in
Russia,” said VTB Capital analyst Alexander Pukhayev.
“It could act as a key factor driving forward the
development of this sector.”

Russia was the fourth-largest supplier after Australia,
Indonesia and Vietnam, the data show.
Russia and China signed the coal-supply and loan
agreements at the end of August, according to the
Russian statement. The $6-billion loan will help Russia
fund new mining equipment, develop resources in the
nation's Far East and build coal-transportation links
including railways, the China Coal Transportation and
Distribution Association said Tuesday in a report on its
web site.

Mechel, Russia's biggest producer of coal for
steelmaking, may benefit from the Chinese loan
because it needs funds for its Elga mining project in
East Siberia, Pukhayev said.
Steelmakers Severstal, Evraz Group and Novolipetsk
Steel might also be interested as they seek to develop
coking-coal deposits in the Siberian republic of Tuva,
he said. Siberian Coal Energy Company, or SUEK,
Russia's largest coal producer, said last September that
it increased exports to China tenfold in the first nine
months of 2009.

The countries will also set up joint ventures to develop
coal resources in Russia and conduct research into
coal-to-liquids technology, the Chinese report said.
Russia will cooperate on exploration with Shenhua
Group, China's largest coal company, the association
said.
+

Yesipova said it was too early to say which Russian coal
miners would participate in the deal.
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Ukrainian President
Calls for Investment
in Coal Industry
Ukraine's President Viktor Yanukovych has called for
investment in the country's coal industry.
"The stock-taking of the coal industry has been
completed. Sixty-three investment projects for nearly
Hr 50 billion have been selected," said Yanukovych
during his trip to Stakhanov in the Luhansk region.
The Ukrainian president added that UAH 500 million
will be raised by the end of 2010 to finance state coal
enterprises Rovenkyantratsyt and Sverdlovantratsyt in
the Luhansk region.
According to Yanukovych, a program of public private
partnership has been drawn up. The program
envisages privatization reforms in the coal industry
from 2011.
"Ahead of all the privatization agreements will define
the questions of investment and execution of all
commitments. We will introduce this by a law. Also,
investment in the infrastructure of coal towns is
foreseen too," he said.

annual production of coal by 26.97 percent or
19.481 million tonnes to 91.7 million tonnes,
compared to factual indicator of extraction in 2009.

According to Yanukovych, a new wording of the state
program "Ukrainian Coal" has been prepared. The
new wording envisages the growth in coal production
to over 90 million tons by 2015.

The minister said those results are planned to be
reached through the implementation of a state
program called "Ukrainian Coal" for 2010-2015.
The aim of the state program is to enhance the
economic efficiency of the coal enterprises and to
boost the coal production to satisfy the needs of the
national economy.

As Ukrainian News earlier reported, on June 11, Coal
Industry Minister Yurii Yaschenko said that the DFEC
intends to invest about Hr 1.2 billion into the
implementation of projects at Rovenkyantratsyt,
Sverdlovantratsyt and also at Dobropilliavuhillia and
the Donetsk Coal Energy Company in 2010.

In 2009, the coal production fell by 7.0 percent or
5.435 million tonnes, compared to 2008 to 72.219
million tonnes.

The System Capital Management company (Donetsk)
founded DTEK in February 2006 to manage its powergenerating enterprises.

The Ministry of Coal Industry expects the coal
production at state-owned mines to grow by 2.76
percent or by 1.06 million tons in 2010 over 2009, to
39.5 million tonnes.
+

The Coal Industry Ministry expects that by the end of
2015, enterprises of all ownership forms will increase
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Îáñóæäåíèå øèðîêîãî ñïåêòðà âîïðîñîâ,
ñâÿçàííûõ ñ ìåòàëëóðãèåé, ôàðìàöåâòè÷åñêîé
ïðîìûøëåííîñòüþ è ìàøèíîñòðîåíèåì

Èíäèÿ è Ðîññèÿ íà ïóòè
òåõíîëîãè÷åñêîãî ïàðòíåðñòâà

The Union Minister for Commerce and Industry, Anand Sharma and the Russian Minister for Industry and Trade,
Victor B. Khristenko, in a bilateral meeting, in New Delhi.
Âî âðåìÿ äâóñòîðîííåé âñòðå÷è ìèíèñòðà òîðãîâëè è
ïðîìûøëåííîñòè Èíäèè Àíàíäà Øàðìû ñ
ðîññèéñêèì ìèíèñòðîì ïðîìûøëåííîñòè è òîðãîâëè
Âèêòîðîì Á Õðèñòåíêî â Íüþ-Äåëè 29 ñåíòÿáðÿ 2010
áûëî ïîä÷åðêíóòî, ÷òî ñóùåñòâóåò çíà÷èòåëüíàÿ
ïîòðåáíîñòü â óâåëè÷åíèè îáúåìà äâóñòîðîííåé
òîðãîâëè ìåæäó äâóìÿ ñòðàíàìè â âèäó îãðîìíîãî
ïîòåíöèàëà äëÿ íàðàùèâàíèÿ òîâàðîîáîðîòà.

Èíäèÿ è Ðîññèÿ îïðåäåëèëè
âûñîêîòåõíîëîãè÷åñêèå îòðàñëè
ïðîìûøëåííîñòè äëÿ ñîòðóäíè÷åñòâà è
óâåëè÷åíèÿ òîðãîâûõ ñâÿçåé ìåæäó
äâóìÿ ñòðàíàìè. Äàííûå îòðàñëè
â ê ë þ÷ à þò â ñ åáÿ ì åò à ë ëóð ã è þ ,
ìåäèöèíó,ôàðìàöåâòè÷åñêóþ è
áèîòåõíîëîãè÷åñêóþ ïðîìûøëåííîñòè,
òåëåìåäèöèíó, ìàøèíîñòðîåíèå,
àâòîìîáèëåñòðîåíèå è íàíîòåõíîëîãèè.

Ìèíèñòð Øàðìà òàêæå ïîä÷åðêíóë, ÷òî îáå ñòîðîíû
äîëæíû ïðèëîæèòü èñêðåííèå è ñîçíàòåëüíûå
óñèëèÿ ñ òåì, ÷òîáû óâåëè÷èòü íàñòîÿùèé óðîâåíü
ñâîèõ òîðãîâûõ îòíîøåíèé. Îí óêàçàë, ÷òî òåêóùèé

40

Indo-CIS Business

July-September 2010

COVER STORY
óð î â å í ü ñ î â ì å ñ ò í î ãî ð î ñ ñ è é ñ ê î - è í ä è é ñ ê î ãî
òîâàðîîáîðîòà, ñîñòàâëÿþùåãî 4,54 ìèëëèàðäîâ
äîëëàðîâ ÑØÀ (2009-10), íå îòðàæàåò ñâîé èñòèííûé
ïîòåíöèàë, à òàê æå äîáàâèë, ÷òî îáå ñòîðîíû
ñîãëàñèëèñü â îêòÿáðå 2009 óâåëè÷èòü ñâîè òîðãîâûå
îòíîøåíèÿ äî 20 ìèëëèàðäîâ äîëëàðîâ ÑØÀ ê 2015
ãîäó.

ñîòðóäíè÷åñòâó äëÿ òîãî, ÷òîáû óâåëè÷èòü îáúåì
äâóñòîðîííåé òîðãîâëè ôàðìàöåâòè÷åñêîé ïðîäóêöèè
÷åðåç ñîâìåñòíûå ïðåäïðèÿòèÿ.
Îáå ñòîðîíû óæå ñîãëàñèëèñü ïðèñòóïèòü ê ðàáîòå íàä
âûñîêî ðåàëèçóåìûìè òåõíîëîãè÷åñêèìè ïðîåêòàìè ñ
òåì, ÷òîáû óñèëèòü ñîòðóäíè÷åñòâî ìåæäó Èíäèåé è
Ðîññèåé â ìåòàëëóðãèè, ìåäèöèíå è
áèîòåõíîëîãè÷åñêîé ïðîìûøëåííîñòè,
òåëåìåäèöèíå, ìàøèíîñòðîåíèè è
àâòîìîáèëåñòðîåíèè, íàíîòåõíîëîãèÿõ è äðóãèõ
îòðàñëÿõ ïðîìûøëåííîñòè íà îñíîâå âûñîêèõ
òåõíîëîãèé è ò.ä. â õîäå 16-îé âñòðå÷è ìåæäó
Ìåæïðàâèòåëüñòâåííûìè Êîìèññèÿìè Èíäèè è
Ðîññèè ïî Òîðãîâëå è Ýêîíîìè÷åñêîìó ñîòðóäíè÷åñòâó
(IRIGC-TEC).

Â áåñåäå ñî ñâîèì ðîññèéñêèì êîëëåãîé, Ìèíèñòð
Øàðìà ñêàçàë, ÷òî ðîññèéñêîå ïðàâèòåëüñòâî äîëæíî
îòêðûòü òàêèå ñåêòîðà ïðîìûøëåííîñòè êàê ìÿñíàÿ
(ãîâÿæüå ìÿñî, ïðîäóêòû æèâîòíîãî ïðîèñõîæäåíèÿ),
ôàðìàöåâòè÷åñêàÿ è ò.ä. Ïîìèìî äðóãèõ âûñøèõ
îôèöèàëüíûõ ëèö ñ îáåèõ ñòîðîí, íà âñòðå÷å òàêæå
ïðèñóòñòâîâàë Ð.Ï. Ñèíãõ, Ñåêðåòàðü Äåïàðòàìåíòà
ïðîìûøëåííîé ïîëèòèêè è ñîäåéñòâèÿ Èíäèè.
Âûðàæàÿ óäîâëåòâîðåíèå ïî äâóñòîðîííèì
îáñóæäåíèÿì ïî âîïðîñàì ïîñòàâîê àëìàçíîãî ñûðüÿ â
Èíäèþ ïî ñðåäñòâîì äîëãîñðî÷íûõ ìåð è îòêðûòèÿ
îôèñà ALROSA â Èíäèè, Ìèíèñòð Øàðìà çàÿâèë, ÷òî
ñîòðóäíè÷åñòâî â ýòîì ñåêòîðå áóäåò óâåëè÷èâàòü
âçàèìíûå âûãîäû è ñïîñîáñòâîâàòü äîñòèæåíèþ
äâóñòîðîííåé òîðãîâëè. Ýòî òàêæå áû ïîñëóæèëî
øàãîì ê ñòàáèëüíîñòè íà ìèðîâîì àëìàçíîì ðûíêå.

Ðîññèéñêàÿ ñòîðîíà ïðîâîäèò ïåðåãîâîðû ïî
âîïðîñàì ôàðìàöåâòèêè
Ðîññèéñêàÿ äåëåãàöèÿ âî ãëàâå ñ Ìèíèñòðîì
ïðîìûøëåííîñòè è òîðãîâëè Õðèñòåíêî òàêæå ïðîâåëà
ïåðåãîâîðû ñ âûñøèìè èíäèéñêèìè
ïðàâèòåëüñòâåííûìè îôèöèàëüíûìè ëèöàìè
ïî
ïðîäâèæåíèþ ñîòðóäíè÷åñòâà â ôàðìàöåâòè÷åñêîì
ñåêòîðå â èõ ñòðàíå.

×òî êàñàåòñÿ ôàðìàöåâòè÷åñêîãî ñåêòîðà, Ìèíèñòð
Øàðìà ïðîèíôîðìèðîâàë ðîññèéñêîãî êîëëåãó î
ñ ó ù å ñ ò âó þ ù å ì æ åë à í è è ñ îò ð óä í è ÷ å ñ ò âà â
ðàçðàáîòêàõ è àíàëèòè÷åñêèõ èññëåäîâàíèÿõ â Ðîññèè,
ïî ãàðìîíèçàöèè ñòàíäàðòîâ äëÿ îáåñïå÷åíèÿ äîñòóïà
èíäèéñêèõ ôàðìàöåâòè÷åñêîé ïðîäóêöèè íà
ðîññèéñêèé ðûíîê, à òàêæå ïðîâåäåíèÿ óïðîùåííîé
ðåãèñòðàöèè èíäèéñêèõ ëåêàðñòâåííûõ ñðåäñòâ,
êîòîðàÿ íå ïðåâûøàëà áû òðåõ ìåñÿöåâ.

Äåëåãàöèÿ îáñóäèëà àêòóàëüíûå âîïðîñû ñ
ñåêðåòàðåì (çàìãëàâû) Ìèíèñòåðñòâà õèìèè è
ìèíåðàëüíûõ óäîáðåíèé Èíäèè Ìóêóëîì Äæîøè è
äðóãèìè âûñøèìè äîëæíîñòíûìè ëèöàìè ïî
äâóñòîðîííèì ïðîáëåìàì â ôàðìàöåâòè÷åñêîì
ñåêòîðå. Îáå ñòîðîíû òàêæå ïðîâåëè äèñêóññèè ñ
ïðåäñòàâèòåëÿìè ïðîìûøëåííîñòè.
Äåëåãàöèÿ òàêæå ïîñåòèëà Íàöèîíàëüíûé Èíñòèòóò
Ôàðìàöåâòè÷åñêîãî Îáðàçîâàíèÿ è Èññëåäîâàíèÿ â
×àíäèãàðå è ïðîèçâîäñòâåííûå ïîìåùåíèÿ çàâîäà
äîêòîðà Ðåääè â Áà÷õóïàëè âáëèçè Õàéäàðàáàäà.

Ïðèçíàâàÿ ñîçíàòåëüíûå óñèëèÿ, ñäåëàííûå
Ðîññèéñêîé Ôåäåðàöèåé, Ìèíèñòð Øàðìà îòìåòèë
ïðèñòàëüíûé èíòåðåñ Èíäèè ê âçàèìîâûãîäíîìó

The Russian Minister for Industry and Trade, Victor B. Khristenko meeting the Secretary Pharmaceuticals, Mukul Joshi to discuss
bilateral cooperation in Pharmaceutical sector in New Delhi.
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ßðêèå ïåðñïåêòèâû äëÿ ðîññèéñêîãî
ôàðìàöåâòè÷åñêîãî ñåêòîðà
Ïåðñïåêòèâû äëÿ ðîññèéñêîé ôàðìàöåâòè÷åñêîé
ï ð î ì û ø ë å í í î ñ ò è í è ê î ãä à í å á û ë è ñ ò î ë ü
ïðèâëåêàòåëüíûìè ñîãëàñíî îöåíêå ýêñïåðòîâ,
ïðåäñêàçûâàþùèõ ðûíî÷íûå âîçìîæíîñòè â îáúåìå
60 ìèëëèàðäîâ äîëëàðîâ ÑØÀ ê 2020 ãîäó.
Ïîîùðåííûå ïðîãíîçàìè 2020 ãîäà è
ïðàâèòåëüñòâåííîé ñòðàòåãèåé, íàöåëåííîé íà
ðàçâèòèå èííîâàöèîííîé ðîññèéñêîé
ôàðìàöåâòè÷åñêîé ïðîìûøëåííîñòè, èñïîëüçóÿ
çàðóáåæíûé îïûò â èññëåäîâàíèè è ïðîèçâîäñòâå,
èíîñòðàííûå ïðîèçâîäèòåëè ëåê àðñòâåííûõ
ïðåïàðàòîâ ïëàíèðóþò èíâåñòèðîâàòü 4 ìèëëèàðäà
äîëëàðîâ ÑØÀ, ñ òåì ÷òîáû ñîçäàòü áàçó â êà÷åñòâå
ìåñòíûõ ïðîèçâîäèòåëåé.

äîñòóïíû ïî öåíå,” îòìåòèë Ñåðãåé Øóëÿê,
ãåíåðàëüíûé äèðåêòîð èññëåäîâàòåëüñêîé êîìïàíèè
DSM. Èõ öåíû áûëè ÷àñòî íà 20-30 ïðîöåíòîâ íèæå
÷åì íà èìïîðòèðîâàííûå ëåêàðñòâà èìåííî èç-çà òîãî,
÷òî îíè áûëè ïðîèçâåäåíû íà ìåñòíûõ ïðåäïðèÿòèÿõ.
Èíäèéñêèå èíâåñòèöèè
Êàê ðîññèéñêèé ïðåçèäåíò Äìèòðèé Ìåäâåäåâ òàê è
Ïðåìüåð-ìèíèñòð Âëàäèìèð Ïóòèí ïîñîäåéñòâîâàëè
äëÿ èíäèéñêèõ èíâåñòèöèé â ýòîì ðåøàþùåì ñåêòîðå.
“Ìû ãîòîâû îáñóäèòü ýòè ïðîåêòû è ñîçäàòü íîâûå
ïðåäïðèÿòèÿ ïî ïðîèçâîäñòâó ìåäèöèíñêèõ
ïðåïàðàòîâ,” ñêàçàë Ìåäâåäåâ â ïðîøëîì ãîäó.
“Ôàðìàêîëîãè÷åñêèé ðûíîê ðàçâèâàåòñÿ â Ðîññèè. Ýòîðàñòóùèé ðûíîê. Èíäèéñêèå ïðîèçâîäèòåëè äîâîëüíî
õîðîøî ïðåäñòàâëåíû çäåñü è ïðåäëàãàþò
çàðåêîìåíäîâàâøèå ñåáÿ áðåíäû. Ðàçâèòèå
ôàðìàêîëîãè÷åñêîé ïðîìûøëåííîñòè â íàøåé ñòðàíå
- íàöèîíàëüíûé ïðèîðèòåò, êîòîðûé ëè÷íî
êîîðäèíèðóåòñÿ ïðåçèäåíòîì Ðîññèè.” Çàìåñòèòåëü
ïðåìüåð-ìèíèñòðà Ñåðãåé Ñîáÿíèí ïðèãëàñèë
èíäèéñêèõ ôàðìàöåâòîâ ñîçäàâàòü ñîâìåñòíûå
ïðåäïðèÿòèÿ è ñòðîèòü ôàáðèêè, ÷òîáû ïðîèçâîäèòü
ëåêàðñòâåííûå ñðåäñòâà íåïîñðåäñòâåííî â Ðîññèè.

Ëó÷øèå èíäèéñêèå ôàðìàöåâòè÷åñêèå êîìïàíèè òàêæå
ñ îãðîìíûì èíòåðåñîì ñëåäÿò çà ðîññèéñêèì ðûíêîì.
Ôàðìàöåâòè÷åñêàÿ ïðîäóêöèÿ, êîòîðóþ Èíäèÿ
ýêñïîðòèðîâàëà â Ðîññèþ â 2008 ãîäó, ñîñòàâëÿëà 532
ìèëëèîíà äîëëàðîâ ÑØÀ è, êàê îæèäàåòñÿ, ýòîò
ïîêàçàòåëü ñóùåñòâåííî ïîâûñèòñÿ â ýòîì ãîäó. Õîòÿ
èíäèéñêèå ôàðìàöåâòè÷åñêèå êîìïàíèè ó÷àñòâóþò â
áèçíåñå åùå ñ ñîâåòñêèõ âðåìåí, èõ äîëÿ íà
ðîññèéñêîì ðûíêå ñîñòàâëÿåò âñåãî ÷óòü áîëåå 5
ïðîöåíòîâ. Íî ñ íîâîé ðîññèéñêîé ïîëèòèêîé, êàðòèíà
îáåùàåò ðåçêî ïîìåíÿòüñÿ. Òàê ôàðìàöåâòè÷åñêàÿ
êîìïàíèÿ Dr. Reddy’s Laboratories Ltd ñóìåëà â 2009
ãîäó ïðîâåñòè ïðîäàæ íà ðîññèéñêîì ðûíêå íà ñóììó
130 ìèëëèîíîâ äîëëàðîâ ÑØÀ, ÷òî ÿâëÿåòñÿ ðåçêèì
ñêà÷êîì â 27 ïðîöåíòîâ ïî ñðàâíåíèþ ñ ïðåäûäóùèì
ãîäîì. Êîìïàíèÿ Ranbaxy òàêæå çàíÿëà ñóùåñòâåííóþ
ïîçèöèþ íà ðîññèéñêîì ðûíêå. Â öåëîì æå èíäèéñêèå
ëåêàðñòâåííûå ïðåïàðàòû çàâîåâàëè âûñîêóþ
ðåïóòàöèþ íà ðîññèéñêîì ðûíêå áëàãîäàðÿ ñâîåìó
êà÷åñòâó è öåíîâîé êîíêóðåíòíîñïîñîáíîñòè.

Èíäèÿ îòâåòèëà ñ ýíòóçèàçìîì. "Îíè ãîòîâû
âêëàäûâàòü êàïèòàë â ðîññèéñêóþ ôàðìàöåâòè÷åñêóþ
ïðîìûøëåííîñòü, âêëþ÷àÿ ñîâìåñòíûå ïðåäïðèÿòèÿ
Èíäèè è Ðîññèè. Ðîññèÿ ãîòîâèò ñïèñîê ëåêàðñòâåííûõ
ïðåïàðàòîâ, â êîòîðûõ îíà íóæäàåòñÿ,” ñêàçàë Ìèíèñòð
Òîðãîâëè Àíàíä Øàðìà â õîäå ñâîåãî âèçèòà â Ìîñêâó â
èþíå. Äâå ñòîðîíû ðàáîòàþò ñåé÷àñ íàä ïðîòîêîëîì
ïî ñîâìåñòíîìó ïðîèçâîäñòâó.
Ðîññèÿ, ñî ñâîåé ñòîðîíû, ïîñòàâèëà ïðèîðèòåò íà
ìîäåðíèçàöèþ ñèñòåìû çäðàâîîõðàíåíèÿ è ðàçâèòèå
ô à ð ì à ê îë î ã è è , î ï ð åä åë è â è õ ê à ê ä â î é í û å
ñòðàòåãè÷åñêèå öåëè , íåîáõîäèìûå äëÿ

“Âî âðåìÿ ôèíàíñîâîãî êðèçèñà áûëî îñîáåííî âàæíî,
÷òîáû èíäèéñêèå ëåêàðñòâà íà ðîññèéñêîì ðûíêå áûëè

The Russian Minister for Industry and Trade, Victor B. Khristenko with the Secretary Pharmaceuticals, Mukul Joshi, at the
delegation level talks on Pharmaceutical sector, in New Delhi.
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COVER STORY
íàöèîíàëüíîãî âîçðîæäåíèÿ. “Ðîññèéñêèé ðûíîê îäèí èç ñàìûõ ìíîãîîáåùàþùèõ è ïðèâëåêàòåëüíûõ
äëÿ ôàðìàöåâòè÷åñêèõ ïðåïàðàòîâ. Ñ òî÷êè çðåíèÿ
ýêîíîìè÷åñêîãî ðîñòà Ðîññèÿ íàõîäèòñÿ íàðàâíå ñ
äðóãèìè ñòðàíàìè BRIC-ÌÒ [Áðàçèëèÿ, Èíäèÿ, Êèòàé,
Ìåêñèêà è Òóðöèÿ],” ñêàçàë Çäðàâêî ×óëèáðê, ãëàâà
Ìîñêîâñêîãî îòäåëåíèÿ Hemofarm, ôèëèàë íåìåöêîé
ãðóïïû STADA. Ôàðìàöåâòè÷åñêèå ïðîäàæè â Ðîññèè â
2009 íàñ÷èòûâàëè 17 ìèëëèàðäîâ äîëëàðîâ ÑØÀ. Êàê
îæèäàþò, îíè ìîãóò äîñòèãíóòü $22 ìèëëèàðäîâ â 2011
è ê $24 ìèëëèàðäîâ â 2012.

ïîñëåäóþùåå äåñÿòèëåòèå â òðåõ êëþ÷åâûõ îáëàñòÿõ:
íàó÷íûå èññëåäîâàíèÿ, îáó÷åíèå è ðàçâèòèå
èíôðàñòðóêòóðû, è ïðåäñòàâëåíèå íàëàæåííûõ
ïðîèçâîäñòâåííûõ ìåòîäîâ âî âñåõ ðîññèéñêèõ
ïðîèçâîäñòâåííûõ ñòðóêòóðàõ. Áîëüøóþ ÷àñòü îò
èíâåñòèöèîííûõ âëîæåíèé ñîñòàâÿò ãîñóäàðñòâåííûå
ô î í ä û , í à ï ð à âë ÿ å ì û ì è ë è á î ï î ñ ð åä ñ ò âî ì
ð à ñ ï ð å ä åë å í è é ð å ã ó ë ÿ ð í î ã î á þ ä æ åò à è ë è
ïîñðåäñòâîì îäíîé èç ôåäåðàëüíûõ öåëåâûõ
ïðîãðàìì ê àê ñðåäñòâ ãîñóäàðñòâåííîãî
ôèíàíñèðîâàíèÿ, ñîçäàííûõ äëÿ òîãî ÷òîáû
ä î ñ ò è ã í ó ò ü î ï ð åä åë å í í û õ öåëå é ð à çâ è ò è ÿ .
Ïðàâèòåëüñòâî âûðàçèëî ãîòîâíîñòü âûäåëèòü 120
ìèëëèàðäîâ ðóáëåé (4 ìèëëèàðäà äîëëàðîâ ÑØÀ) èç
ãîñóäàðñòâåííûõ ôîíäîâ äëÿ òîãî, ÷òîáû ïîääåðæàòü
ôàðìàöåâòè÷åñêóþ ïðîìûøëåííîñòü.

Ãîä íàçàä Ìåäâåäåâ óñòàíîâèë öåëü óâåëè÷åíèÿ
ïðîäàæ â îáëàñòè ìåäèöèíû è çäðàâîîõðàíåíèÿ äî 1.5
òðèëëèîíîâ ðóáëåé ê 2020 ãîäó. Íåäàâíî, Ïóòèí
îáúÿâèë, ÷òî 460 ìèëëèàðäîâ ðóáëåé â ôîíäàõ
ãîñóäàðñòâåííîãî áþäæåòà ïðåäíàçíà÷åíû äëÿ
ìîäåðíèçàöèè ñèñòåìû çäðàâîîõðàíåíèÿ â ðåãèîíàõ
Ðîññèè. Äâà êëþ÷åâûõ ñîáûòèÿ — ñîñòàâëåíèå çàêîíà
î ìåäèöèíñêîì ñòðàõîâàíèè è âñòóïàþùèé â ñèëó 1
ñåíòÿáðÿ 2010 íîâûé çàêîí î ôàðìàöåâòè÷åñêîé
äåÿòåëüíîñòè ïîçâîëèëè ðîññèéñêîì ó
çäðàâîîõðàíåíèþ äîñòèãíóòü êà÷åñòâåííî íîâîãî
óðîâíÿ.

Ðîññèéñêàÿ êîìïàíèÿ ÀËÐÎÑÀ îòêðûâàåò ñâîå
ïðåäñòàâèòåëüñòâî â Èíäèè
Ðîññèéñêàÿ àëìàçíàÿ êîìïàíèÿ ÀËÐÎÑÀ ïðîâîäèò
ïåðåãîâîðû äëÿ îòêðûòèÿ ñâîåãî îôèñà â Èíäèè è
ðàññìàòðèâàåò âîçìîæíîñòè ïîñòàâîê â Èíäèþ
àëìàçíîãî ñûðüÿ ÷åðåç äîëãîñðî÷íûå äîãîâîðåííîñòè.
Èíäèÿ ñêàçàëà, ÷òî ñîòðóäíè÷åñòâî ñ Ðîññèåé â
àëìàçíîì ñåêòîðå íå òîëüêî óâåëè÷èò âçàèìíóþ
âûãîäó, íî òàêæå è ïðèíåñåò ñòàáèëüíîñòü íà ìèðîâîé
àëìàçíûé ðûíîê.

“Ïðèâëåê àòåëüíîñòü âíóòðåííåãî ðûíê à äëÿ
èíâåñòèöèé èíîñòðàííûõ êîìïàíèé óâåëè÷èëàñü,”
ãîâîðèò ×óëèáðê. Îí âñïîìíèë, ÷òî â 2006, êîãäà åãî
êîìïàíèÿ ñòðîèëà ñâîþ ñîáñòâåííóþ ôàáðèêó â
Ðîññèè, ïîòðåáîâàëîñü 27 ìåñÿöåâ, ÷òîáû
ç à ð å ã è ñ ò ð è ð î â àò ü ñ â î å ô à ð ì à ö å âò è ÷ å ñ ê î å
ïðîèçâîäñòâî â Ðîññèè. “Òåïåðü, ñ íîâûì çàêîíîì â
äåéñòâèè, âðåìåííûå ðàìêè äëÿ òîãî, ÷òîáû ïîëó÷èòü
ðàçðåøåíèå äëÿ ðåãèñòðàöèè ôàðìàöåâòè÷åñêîé
äåÿòåëüíîñòè ñòðîãî îòðåãóëèðîâàíû è ñóùåñòâåííî
óìåíüøåíû,” îòìåòèë îí.

Ðîññèéñêîé ñòîðîíîé áûëè ïðîâåäåíû äâóñòîðîííèå
îáñóæäåíèÿ ïî âîïðîñàì ïîñòàâîê íåîãðàíåííûõ
àëìàçîâ â Èíäèþ ïîñðåäñòâîì äîëãîñðî÷íûõ
äîãîâîðåííîñòåé, à òàêæå îáñóæäàëñÿ âîïðîñ îá
îòêðûòèè ïðåäñòàâèòåëüñòâà êîìïàíèè ÀËÐÎÑÀ â
Èíäèè
Ïîñëå âñòðå÷è îáà ìèíèñòðà, Õðèñòåíêî è Øàðìà
âûðàçèëè óäîâëåòâîðåíèå ïî äâóñòîðîííèì
îáñóæäåíèÿì è çàÿâèëè, ÷òî ñîòðóäíè÷åñòâî â ýòîì
(àëìàçíîì) ñåêòîðå óâåëè÷èò âçàèìíûå âûãîäû. Ýòî
òàêæå ïîñëóæèëî áû øàãîì ê ñòàáèëüíîñòè íà ìèðîâîì
àëìàçíîì ðûíêå.

Ðà ñ ö â åò à þ ù è é ð û í î ê ï ð è âë å ê ãë î áà ë ü í û õ
ôàðìàöåâòè÷åñêèõ ãèãàíòîâ êàê Polpharma, Actavis,
Stada, è Sanofi-Aventis, êîòîðûå òåïåðü ñòðîÿò ñâîè
ñîáñòâåííûå ôàáðèêè â Ðîññèè. Òàêèå êîìïàíèè êàê
Òåâà, Novartis, Pfizer, Novo Nordisk, AEC PARTNERS,
Wyeth Pharmaceuticals, è AstraZeneka çàÿâèëè î ñâîåì
íàìåðåíèè îòêðûòü ñâîå ïðîèçâîäñòâî â Ðîññèè.

Ñîãëàñíî èíôîðìàöèè, âçÿòîé ñ âåáñàéòà ÀËÐÎÑÀ,
âåðîÿòíûå çàïàñû êîìïàíèè ñîñòàâëÿþò
ïðèáëèçèòåëüíî îäíó òðåòü àëìàçíûõ ðåñóðñîâ â
ìèðå. ÀËÐÎÑÀ - îäíà èç ñàìûõ êðóïíûõ â ìèðå
àëìàçíûõ êîìïàíèé, ïðîèçâîäñòâî êîòîðîé ñîñòàâëÿåò
îäíó ÷åòâåðòóþ ãëîáàëüíîãî ïðîèçâîäñòâà â
îöåíî÷íûõ òåðìèíàõ. Åå äîëÿ îò âñåé àëìàçíîé
ïðîäóêöèè Ðîññèè ñîñòàâëÿåò 97 ïðîöåíòîâ.

Èíâåñòèöèè íà ñóììó 6,2 ìèëëèàðäîâ äîëëàðîâ
ÑØÀ íàöåëåíû íà Ðîññèþ
Ñòðàòåãèÿ Pharma 2020 ñîñòîèò â òîì, ÷òîáû ïîäíÿòü
êîíêóðåíòîñïîñîáíîñòü ïðîìûøëåííîñòè,
ñòèìóëèðîâàòü ïðîèçâîäñòâî èííîâàöèîííûõ
ëåêàðñòâ, ìîäåðíèçèðîâàòü îáîðóäîâàíèå ôàáðèê,
ñíÿòü àäìèíèñòðàòèâíûå áàðüåðû äëÿ ðåãèñòðàöèè
ô à ð ì à öå âò è ÷ å ñ ê î é ä å ÿ òåë ü í î ñ ò è è í à÷ àò ü
îáðàçîâàòåëüíûå ïðîãðàììû. Öåëü äîñòàòî÷íî
÷åñòîëþáèâàÿ - ïîäíÿòü äîëþ ïðîèçâåäåííûõ
ëåêàðñòâ âíóòðè ñòðàíû îò òåêóùèõ 23 ïðîöåíòîâ äî 50
ïðîöåíòîâ íà ïîñëåäóþùèå 10 ëåò. Âûïîëíåíèå
äàííîé çàäà÷è óìåíüøèò çàâèñèìîñòü ñòðàíû îò
èìïîðòà è ñäåëàåò ëåêàðñòâåííûå ïðåïàðàòû áîëåå
äîñòóïíûìè äëÿ ïîòðåáèòåëåé è ïðàâèòåëüñòâà.

Â 2009 ãîäó ñîâîêóïíîå ïðîèçâîäñòâî íåîãðàíåííîãî
àëìàçà ÀËÐÎÑÀ â îöåíî÷íûõ òåðìèíàõ ñîñòàâëÿëî 35
ìèëëèîíîâ êàðàòîâ èëè 2,24 ìèëëèàðäà äîëëàðîâ
ÑØÀ ñ ïðîäàæàìè àëìàçíîãî ñûðüÿ ñîñòàâëÿþùèìè
2,18 ìèëëèàðäîâ äîëëàðîâ ÑØÀ. Ðîññèéñêîå
ïðàâèòåëüñòâî ÿâëÿåòñÿ äåðæàòåëåì êîíòðîëüíîãî
ïàêåòà àêöèé â ÀËÐÎÑÀ. Â îôèöèàëüíûõ ñîîáùåíèÿõ
ãîâîðèòñÿ, ÷òî ê êîíöó 2010 ãîäà ÀËÐÎÑÀ ïëàíèðóåò
óâåëè÷èòü ñâîè ïðîäàæè àëìàçíîãî ñûðüÿ è
îòøëèôîâàííûõ àëìàçîâ äî 3,3 ìèëëèàðäîâ äîëëàðîâ
+
ÑØÀ.

Îñóùåñòâëåíèå äàííîé ñòðàòåãèè òðåáóåò 188
ìèëëèàðäîâ ðóáëåé (6,2 ìèëëèàðäîâ äîëëàðîâ ÑØÀ) â
êà÷åñòâå èíâåñòèöèé â ôàðìàöåâòè÷åñêèé ñåêòîð íà
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Îáüÿâëåííûå ðåçóëüòàòû 2009-10 ã.

Íåòòî-àêòèâû ýêñïîðòíîèìïîðòíîãî áàíêà (Exim Áàíê)
âîçðîñëè íà 14%, äîõîä
óâåëè÷èëñÿ íà 26%.

N. Shankar, Executive Director, T.C.A. Ranganathan, Chairman & Managing Director, and P.R Dalal, Executive Director, at the
Press Conference of Export-Import Bank of India, in Mumbail

áàíêà íà 2009-10 ã., 28- îé ãîä åãî äåÿòåëüíîñòè,
ïîêàçàëè, ÷òî ïðèáûëü äî óïëàòû íàëîãîâ ñîñòàâëÿëà
772,4 êðîðîâ ðóïèé (1 êðîð -10 ìèëëèîíîâ ðóïèé),
óâåëè÷åíèå íà 26% ïî ñðàâíåíèþ ñ ïðåäûäóùèì
ãîäîì è è ÷èñòàÿ ïðèáûëü 513,5 êðîðîâ ðóïèé.

Ýêñïîðòíî-èìïîðòíûé áàíê Èíäèè (Exim
Áàíê) îáüÿâèë î òîì, ÷òî îí äîáèëñÿ
çàìå÷àòåëüíûõ ðåçóëüòàòîâ ê êîíöó 31
Maðòà 2010, ïîêàçûâàÿ 14% ðîñò â
êðåäèòíûõ àêòèâàõ è 26% â ïðèáûëè äî
óïëàòû íàëîãîâ.

Êîýôèöèåíò ýêâèâàëåíòíîñòè äîñòàòî÷íîñòè
îñíîâíîãî êàïèòàëà (êàïèòàë ê íåëèêâèäíûì àêòèâàì)
ê 31 ìàðòó 2010 ñîñòàâëÿë 18,99 %, ïî ñðàâíåíèþ ñ
16,77 % 31 ìàðòà, 2009.

Ðåçóëüòàòû áûëè îáüÿâëåíû ïðåäñåäàòåëåì è
óïðàâëÿþùèì äèðåêòîðîì áàíêà Exim T.C.A.
Ðàíãàíàòõàíîì íà íåäàâíî ïðîâåä¸ííîé ïðåñêîíôåðåíöèè â Ìóìáåå.

Ðåçóëüòàòû áèçíåñà
Êðåäèòíûå àêòèâû óâåëè÷èëèñü íà 14 % ïîäíèìàÿñü
äî 39 371 êðîðîâ ðóïèé íà 31 Maðòà, 2010 îò 34 505
êðîðîâ ðóïèé 31 March, 2009. Ðàçðåøåíèÿ íà âûäà÷ó

Ðåçóëüòàòû ôèíàíñîâîé äåÿòåëüíîñòè
Âàæíûå ñòàòüè áóãõàëòåðñêîãî ó÷¸òà äåÿòåëüíîñòè
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êðåäèòîâ ñîñòàâèëè 38,843 êðîðîâ ðóïèé â 2009-10,
ðåãèñòðèðóÿ ðîñò â 16 % ïî ñðàâíåíèþ ñ ïðåäûäóùèì
ãîäîì. Âûïëàòà ññóäû ñîñòàâèëà 33 249 êðîðîâ ðóïèé,
èëè â ïîöåíòíîì îòíîøåíèè 15% ïî ñðàâíåíèþ ñ
ïðåäûäóùèì ãîäîì.

äåïîçèòîâ ðàâíÿëèñü 24 584 êðîðàì ðóïèé, è Áàíê
èìåë ïóë âàëþòíûõ ðåçåðâîâ â 4,16 ìèëëèàðäîâ
àìåðèêàíñêèõ äîëëàðîâ. Â öåëîì ïðèâëå÷¸ííûå
êðåäèòíûå ñðåäñòâà â ñîîòâåòñòâèè ñ 31 March, 2010
ñîñòàâëÿëè 40 509 êðîðîâ ðóïèé, ïî ñðàâíåíèþ ñ 37
202 êðîðîâ ðóïèé. Ðûíî÷íûå ïðèâëå÷¸ííûå
êðåäèòíûå ñðåäñòâà â ñîîòâåòñòâèè ñ 31 March, 2010
cîñòàâëÿëè 88 % îáùèõ ðåñóðñîâ Áàíêà.

Ïðîöåíò áåçíàä¸æíûõ êðåäèòîâ óìåíüøèëñÿ äî 0,20
% îò ÷èñòûõ êðåäèòíûõ àêòèâîâ íà 31 March, 2010, ïî
ñðàâíåíèþ ñ 0,23 % â ïðåäûäóùèé ãîä.

Ðóïüåâûå äåïîçèòû Áàíêà óâåëè÷èëèñü îò 950 êðîðîâ
ðóïèé â ñîîòâåòñòâèè ñ 31 March, 2009 äî 1 296 êðîðîâ
ðóïèé â ñîîòâåòñòâèè ñ 31 Maðòîì, 2010 ñ ÷èñëîì
äåïîçèòîâ âîçðîñøèì äî 17 800.

136 ÊË (Êðåäèòíûå Ëèíèè) ñîñòàâëÿþò â îáùåì 4,5
ìèëëèàðäà äîëëàðîâ.
Â òå÷åíèè ãîäà Áàíê ïðåäîñòàâèë 22 ÊË (êðåäèòíûå
ëèíèè) (äîãîâîð¸ííîñòü î ïðåäîñòàâëåíèè çàéìà íà
îãîâîðåííóþ ñóììó); (LOCs), ñîñòàâëÿÿ â îáùåì
753,31 ìèëëèîíà àìåðèêàíñêèõ äîëëàðîâ , îõâàòûâàÿ
20 ñòðàí, ÷òîáû ïîääåðæàòü ýêñïîðò ïðîåêòîâ,
òîâàðîâ è óñëóã èç Èíäèè. Ïî÷òè 136 ÊË,
îõâàòûâàþùèõ 94 ñòðàíû â Àôðèêå, Àçèè, ÑÍÃ,
Åâðîïå è Ëàòèíñêîé Àìåðèêå, ñ êðåäèòíûìè
îáÿçàòåëüñòâàìè ñîñòàâëÿþùèìè â îáùåì 4,5
ìèëëèàðäîâ äîëëàðîâ, ñåé÷àñ èìåþòñÿ äëÿ
èñïîëüçîâàíèÿ, â òî âðåìÿ êàê ðÿä ÊË íàõîäÿòñÿ íà
ðàçëè÷íûõ ñòàäèÿõ ïåðåãîâîðî÷íîãî ïðîöåññà. Áàíê
óäåëÿåò îñîáîå âíèìàíèå ðàñøèðåíèþ ÊË, ïîòîìó ÷òî
îíè ÿâëÿþòñÿ ýôôåêòèâíûì ìåõàíèçìîì âûõîäà íà
ðûíîê, îñîáåííî äëÿ èíäèéñêèõ ýêñïîðò¸ðîâ.

Èíñòðóìåíòû âíóòðåííåé çàäîëæåííîñòè Áàíêà
ïðîäîëæàþò ïîëüçîàòüñÿ âûñøèì ðåéòèíãîì - 'AAA' ,
íà÷èíàÿ îò ðåéòèíãîâûõ àãåíñòâ CRISIL è êîí÷àÿ
ICRA.
Â ñîîòâåòñòâèè ñ 31 Maðòîì, 2010 ðåéòèíã Moody
Áàíêà áûë Baa3 (ñòàáèëüíûé), BBB- (Ñòàáèëüíûé)
ðåéòèíã ñîñòàâëåííûé Standard & Poor's, BBB(Ñòàáèëüíûé) ðåéòèíã ñîñòàâëåííûé Fitch Ratings è
BBB+ (Ñòàáèëüíûé) ñîñòàâëåííûé ÿïîíñêèì
êðåäèòíûì àãåíñòâîì (JCRA). Âñå âûøå óêàçàííûå
ðåéòèíãè èíâåñòèöèîííîãî êëàññà èëè âûøå è ðàâíû
ñóâåðåííîìó ðåéòèíãó.
Áàíê ðàçìåñòèë áîíäû Reg S íà 300 ìèëëèîíîâ
äîëëàðîâ íà ìåæäóíàðîäíûõ ðûíêàõ â ÿíâàðå 2010 è
200 ìèëëèîíîâ äîëëàðîâ â àïðåëå 2010.

Êîíòðàêòû ïî ýêñïîðòó ïðîåêòîâ ïîääåðæèâàåìûõ
Áàíêîì â òå÷åíèè ãîäà ñîñòàâèëè 13993 êðîðîâ ðóïèé
è êîíòðàêòû ïîëó÷èëè 13 êîìïàíèé â 12 ñòðàíàõ.

Íîâûå èíèíèöèàòèâû.

Â òå÷åíèè ãîäà, 18 êîðïîðàòèâíûõ êîìïàíèé ïîëó÷èëè
ôèíàíñèðîâàííóþ è íå ôèíàíñèðóåìóþ ïîìîùü,
ñîñòàâëÿþùóþ â îáùåì 1 054 êðîðîâ ðóïèé äëÿ
÷àñòè÷íîãî ôèíàíñèðîâàíèÿ ñâîèõ çàðóáåæíûõ
èíâåñòèöèé â øåñòè ñòðàíàõ. Áàíê Ýêñèì ïðåäîñòàâèë
ôèíàíñû 259 ïðåäïðèÿòèÿì îñóùåñòâë¸ííûì ñâûøå
209 êîìïàíèÿìè â 64 còðàíàõ â èõ ÷èñëå Àâñòðàëèÿ,
Êàíàäà, Êèòàé, Èðëàíäèÿ, Èíäîíåçèÿ, Èòàëèÿ,
Ìàâðèêèé, Ìîðîêêî, Äàíèÿ, Îìàí, Ðóìûíèÿ,
Ñèíãàïóð, Èñïàíèÿ, ÞÀÐ, Øðè Ëàíêà, ÎÀÝ,
Âåëèêîáðèòàíèÿ è ÑØÀ. Â ñîîòâåòñòâèè ñ 31 Màðòîì,
2010, ãàðàíòèè êíèãè Áàíêîâñêîãî ó÷¸òà ñîñòàâëÿëè 2
274 êðîðîâ ðóïèé.

Â òå÷åíèè ãîäà, Áàíê îòêðûë ñâîé ïðåäñòàâèòåëüñêèé
îôèñ â ×àíäèãàðõå, êîòîðûé áóäåò îáñëóæèâàòü
èíäèéñêèå êîìïàíèè íà ñåâåðî-çàïàäå ñòðàíû, ÷òîáû
îíè ñòàëè êîíêóðåíòíî ñïîñîáíûìè íà
ìåæäóíàðîäíîì óðîâíå.
Äîãîâîð ñ Àôðèêàíñêèì Áàíêîì ðàçâèòèÿ.
Ìåìîðàíäóì âçàèìîïîíèìàíèÿ áûë ïîäïèñàí ñ
Àôðèêàíñêèì Áàíêîì ðàçâèòèÿ (ÀÁÐ) â íîÿáðå 2009,
ê î òî ð û é ï ð åä ó ñ ì àò ð è â à åò ô è í à í ñ è ð î â í è å
îñóùåñòâëåíèÿ ñîâìåñòíûõ ïðåäïðèÿòèé â ñòðàíàõ
÷ëåíàõ ÀÁÐ. Ìåìîðàíäóì âçàèìîïîíèìàíèÿ
ïðåäóñìîòðèò îêàçàíèå ïîìîùè ðÿäó ïðîåêòîâ è
ïîìîæåò èçáåæ àòü ðèñêè ïëàòåæà, îáû÷íî
àññîöèèðóåìûå ñ òàêèìè ïðîåêòàìè ýêñïîðòà.

Ðåñóðñû /Êàçíà
Â òå÷åíèè ãîäà, Áàíê ïîëó÷èë 300 êðîðîâ ðóïèé îò
ïðàâèòåëüñòâà Èíäèè, ÷òî óâåëè÷èëî îïëà÷åííóþ
÷àñòü àêöèîíåðíîãî êàïèòàëà íà 1 700 êðîðîâ ðóïèé â
ñîîòâåòñòâèè ñ 31 March, 2010, ïî ñðàâíåíèþ ñ
óñòàâíûì êàïèòàëîì (ÓÊ) â 2 000 êðîðîâ ðóïèé.

Ïðîãðàììû äëÿ ÌÑÏ (Ìàëûõ è Ñðåäíèõ
Ïðåäïðèÿòèé).
Áàíê áûë ïàðòí¸ðîì Ñåêðåòàðèàòà Ñîäðóæåñòâà â 9 è
10 ðàóíäå êîíôåðåíöèè îñóùåñòâëåíèÿ ïðîãðàìû ïî
ðàçâèòèþ êîíêóðêíòíîñòè ìåëêîãî áèçíåñà â Èäèè è
Ñîäðóæåñòâå. 9òûé ðàóíä ñîñòîÿëñÿ â Áàíãàëóðå â
èþíå 2009, â ñîîòâåòñòâèè ñ òåìîé 'Óñòîé÷èâîå
ðàçâèòèå ìåëêîãî áèçíåñà: Ðîëü ôèíèíñîâèõ è
ñîîòâåòñòâóþùèõ òåõíîëîãèé; è òåìà 10 ðàóíäà
êîíôåðåíöèè, ñîñòîÿâøåéñÿ â Äæàéïóðå â ôåâðàëå
2010ã, áûëà «Ðàçâèòèå ìåëêîãî áèçíåñà, óñòîé÷èâîé
ïðàêòèêè ïîñðåäñòâîì òåõíîëîãèé ñîòðóäíè÷åñòâà è
ôèíàíñèðîâàíèÿ'».

Â òå÷åíèè ãîäà, Áàíê ïîâûñèë ïðèâëå÷¸ííûå
êðåäèòíûå ñðåäñòâà ðàçëè÷íûõ ñðîêîâ ïëàòåæà ïî
êðåäèòó, â îáùåì íà 20 266 êðîðîâ ðóïèé
ñîñòàâëÿþùèõ ðåñóðñû íà 13037 êðîðîâ ðóïèé è
ðåñóðñîâ èíîñòðàííîé âàëþòû ýêâèâàëåíòíîé 1,61
ìèëëèàðäàì àìåðèêàíñêèõ äîëëàðîâ.
Â ñîîòâåòñòâèè ñ 31 Maðòîì, 2010, íåîïëà÷åííûå
ðóïüåâûå ïðèâëå÷¸ííûå êðåäèòíûå ñðåäñòâà â èõ
÷èñëå áîíäû/ êîììåð÷åñêèå áóìàãè/ ñåðòèôèêàòû
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Äîãîâîð ñ Áàíêîì ðàçâèòèÿ ÁÐÈÊ

ðàçâèòèè; Ñèêêèì- ïîòåíöèàëû è ïåðñïåêòèâû
ýêñïîðòà; Ìèçîðàì è ïîòåíöèàëû è ïåðñïåêòèâû
ýêñïîðòà; Öâåòîâîäñòâî – Ñåêòîð èçó÷åíèÿ;
Áèîòåõíîëîãè÷åñêàÿ ïðîìûøëåííîñòü â Èíäèè:
Âîçìîæíîñòè ðîñòà; Èíäèéñêèå äðàãîöåííûå êàìíè è
þâèëèðíûå èçäåëèÿ: ñåêòîðíîå èçó÷åíèå; è SADC:
Èññëåäîâàíèå ïîòåíöèàëîâ òîðãîâëè è èíâåñòèöèè
Èíäèè.

Áàíê, íà íåäàâíî çàâåðøèâøèìñÿ ñàìèòå ÁÐÈÊ
(Áðàçèëèÿ.Ðîññèÿ Èíäèÿ, Êèòàé) ñîñòîÿâøåìñÿ â
ñ ò îë è ö å Á ð à ç è ë è è ï îä ï è ñ à ë Ì å ì î ð à í ä ó ì
Âçàèìîïîíèìàíèÿ ñ òðåìÿ êðóïíûìè áàíêàìè
ðàçâèòèÿ Áðàçèëèè, Ðîññèè è Êèòàÿ, à èìåííî ñ
Áðàçèëüñêèì Áàíêîì ðàçâèòèÿ (BNDES), Áàíêîì ïî
ðàçâèòèþ è âíåøíèì ýêîíîìè÷åñêèì äåëàì Ðîñèè
(Âíåøýêîíîìáàíê) è Êèòàéñêèì Áàíêîì Ðàçâèòèÿ.
Ìåìîðàíäóì Âçàèìîïîíèìàíèÿ ïîäïèñàííûé â
ïðèñóòñòâèè ãëàâ ãîñóäàðñòâ/ïðàâèòåëüñòâ 4 ñòðàí
÷ ë å í î â Á Ð È Ê , ï ð åä ó ñ ì àò ð è â à åò ð à ç â è ò è å
òðàíñãðàíè÷íûõ òðàíñàêöèé è ïðîåêòîâ îáùåãî
èíòåðåñà, óïðî÷åíèå è ðàñøèðåíèå òîðãîâûõ è
ýêîíîìè÷åñêèõ îòíîøåíèé ìåæäó ñòðàíàìè ÷ëåíàìè
ÁÐÈÊ è èõ ïðåäïðèÿòèÿìè; è ôèíàíñèðîâàíèå
ïðîåêòîâ è ðàáîò íàöåëåíûõ íà ýêîíîìè÷åñêîå
ðàçâèòèå ñòðàí ÷ëåíîâ ÁÐÈÊ è èõ ñåëüñêèõ äåëîâûõ
èíèöèàòèâ.

Ãëîáàëüíàÿ ñåòü Exim Áàíêà
Ãëîáàëüíàÿ ñåòü Exim Áàíêà è ðàçâèòèå ôèíàíñîâûõ
èíñòèòóòîâ (G-NEXID) áûëà ñîçäàíà â ìàðòå 2006 ã.
ïîñðåäñòâîì èíèöèàòèâû Áàíêà, ïîä ýãèäîé ÞÍÊÒÀÄ.
Ñ àêòèâíîé ïîääåðæêîé ðÿäà äðóãèõ Exim Áàíêîâ è
Ôèíàíñîâûõ èíñòèòóâ ðàçâèòèÿ ðàçëè÷íûõ ñòðàí, ñåòü
ïðåäïðèíèìàåò çàäà÷ó ðàñøèðåíèÿ òîðãîâëè â
ðàìêàõ ÞÃ-ÞÃ è èíâåñòèöèîííîãî ñîòðóäíè÷åñòâà è
ïðîâåäåíèå åæåãîäíûõ çàñåäàíèé Ôîíäà.
Êàê ÷àñòü íåïðåðûâíîãî ïðîöåññà âçàìîäåéñòâèÿ
ìåæäó ÷ëåíàìè G-NEXID, áûë îðãàíèçîâàí ñåìèíàð
íà òåìó Ãëîáàëüíûé ôèíàíñîâûé êðèçèñ: Âàæíîñòü
òîðãîâëè ôèíàíñîâ è ñîòðóäíè÷åñòâà â ðàìêàõ ÞÃÞÃ, â ïðåäâåðèè ÷åòâ¸ðòîé åæåãîäíîé âñòðå÷è ÷ëåíîâ
G-NEXID. G-NEXID ïîäïèñàë ìåìîðàíäóì ïî
ñîòðóäíè÷åñòâó ñ ìåæäóíàðîäíîé ôèíàíñîâîé
êîðïîðàöèåé â ïðèñóòñòâèè ãåíñåêà ÞÍÊÒÀÄ Äð.
Ñóïà÷àè Ïàíèò÷ïàêäè.

Ïîääåðæêà ñåëüñêèõ èíäóñòðèé.
Á à í ê ð àç ð à á îòà ë ì åõ à í è ç ì ï î ï îä ä å ð æ ê å
ãëîáàëèçàöèè ñåëüñêèõ èíäóñòðèé ïîñðåäñòâîì
íàðîäíîé äåëîâîé èíèöèàòèâû. Â ñîîòâåòñòâèè ñ
ìåìîðîíäóìîì ïî ñîòðóäíè÷åñòâó, ïîäïèñàííîì
Áàíêîì è ìèíèñòåðñòâîì Ïàí÷àÿòè Ðàäæ (ìåñòíûå
îðãàíû óïðàâëåíèÿ) Áàíêó áûëà îïðåäåëåíà ðîëü
àãåíñòâà - âîðîò ïî ñîçäàíèþ öåíòðîâ áèçíåñà â
Âàÿíàíäå, Êåðàëà, Íàãàïàòòèíàìå, Òàìèë Íàäó, è
Áàñòàðå, ×àòûñãàðõ.

Ïðåìèè çà ðàçâèòèå
Ïðåìèÿ çà ðàçâèòèå, ïðèñóæäàåìàÿ Àññîöèàöèåé
Ôèíàíñîâûõ Èíñòèòóòîâ Ðàçâèòèÿ â Àçèàòñêîì
Òèõîîêåàíñêîì ðåãèîíå (ÀÔÈÐÀÒÐ) ïðèçíà¸ò è
ïðèñóæäàåò íàãðàäû èíñòèòóòàì ÷ëåíàì ÀÔÈÐÀÒÐ,
êîòîðûå ïîìîãàëè ïðîåêòàì ðàçâèòÿ â
ñîîòâåòñòâóþùèõ ñòðàíàõ. Áàíêó ïðèñóäèëè "ïðåìèþ
çà ðàçâèòèå òîðãîâëè " 2010ã. Ïðåìèÿ áûëà
ïðèñóæäåíà â çíàê ïðèçíàíèÿ «Ïðîãðàìû Êðåäèòíûõ
Ëèíèé», êîòîðàÿ ÿâëÿåòñÿ ýôôåêòèâíûì ìåõàíèçìîì
âûõîäà íà ðûíîê îñîáåííî äëÿ èíäèéñêèõ
ýêñïîðò¸ðîâ.

Exim Áàíê àêòèâíî âîâëå÷¸í â ðàñøèðåíèå âûõîäà íà
ýêñïîðòíûé ðûíîê, â ïîîäåðæêó ïðîèçâîäñòâà
ñåëüñêîé ïðîäóêöèè ïîñðåäñòâîì èííîâàöèîííûõ
óñëóã ìàðêåòèíãà, ýôôåêòèâíîé óòèëèçàöèè ñâîèõ
çàðóáåæíûõ îôèñîâ è èíñòèòóöèîííûõ ñâÿçåé. Exim
Áàíê âûäåëèë ñðåäñòâà íà ñîçäàíèå Ôîíäà äëÿ
ðàçâèòèÿ òåõíîëîãèè ñåëüñêîãî ýêñïîðòà è òàê æå äëÿ
ïîâûøåíèÿ ñåëüñêîõîçÿéñòâåííûõ èííîâàöèîííûõ
òåõíîëîãèé ýêñïîðòà èç Èíäèè.
Êîðïîðàòèâíàÿ ñîöèàëüíàÿ îòâåòñòâåííîñòü

Àêòîâûé äåíü åæåãîäíîé ëåêöèè

Êàê ÷àñòü ìåðîïðèÿòèé ïî ïîääåðæêå ñîöèàëüíîãî
äåëà, Exim Áàíê îêàçàë ìàòåðèàëüíóþ ïîääåðæêó
äåâî÷êàì íå äîñòèãøèì 14ëåòíåãî âîçðàñòà,
ñïîðòñìåíêàì êîìàíäû Ðàãáè èíñòèòóòà ñîöèàëüíûõ
íàóê èì. Êàëèíãà â Áóáàíåøâàðå. Ýòà ìèññèÿ
ç à ê ë þ÷ à åòñ ÿ â ï ð åä î ñ òà âë å í è è ñ î ÷è òà í è ÿ
ôîðìàëüíîãî îáðàçîâàíèÿ ñ ïðîôåññèîíàëüíîòåõíè÷åñêèì îáðàçîâàíèåì ïëåìåííûì äåòÿì â
Îðèññå. Ïîääåðæêà Exim Áàíêà êîìàíäå Ðàãáè,
îõâàòûâàåò òðåíèðîâêó è îðãàíèçàöèþ ó÷àñòèÿ íà
ñîðåâíîâàíèÿõ.

Ãåíåðàëüíûé ñåêðåòàðü ÞÍÊÒÀÄÀ Äð. Ñóïà÷àè
Ïàíèò÷ïàêäè çà÷èòàë ëåêöèþ 25 àêòîâîãî äíÿ Áàíêà
íà 2010 ã. Äð. Ñóïà÷àè Ïàíèò÷ïàêäè ãîâîðèë î
ðåêîíñòðóêöèè ýêîíîìè÷åñêîãî óïðàâëåíèÿ, ïîâåñòêå
äíÿ ïî óñòîé÷èâîìó ðàçâèòèþ è ðîñòó. Çàìåñòèòåëü
ãóáåðíàòîðà Ðåçåðâíîãî Áàíêà Èíäèè Äð. Ñóáèð
Ãîêàðí ïðåäñåäàòåëüñòâîâàë íà öåðåìîíèè.
+

Èññëåäîâàíèå è ïëàíèðîâàíèå.
Âîñåìü íåïåðèîäè÷åñêèõ âûïóñêîâ áûëè
îïóáëèêîâàíû Áàíêîì â òå÷åíèè ãîäà, à èìåííî
«Ìåëêèå ïðåäïðèÿòèÿ è ãëîáàëèçàöèÿ: Àíàëèçû
ñèñòåìû èíñòèòóöèîííîé ïîääåðæêè â Èíäèè è
èçáðàííûõ ñòðàíàõ; Ìåæäóíàðîäíàÿ òîðãîâëÿ,
ôèíàíñû è äåíüãè: Âîïðîñû â íåðàâíîìåðíîì
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“ñäåëàé ïåðâûé óäàð è ïîïàä¸øü â
ãëîáàëüíûå ýêñïîðòíûå
ðûíêè âìåñòå ñ ëèíèåé êðåäèòà Ýêçèìà”

Ìèð ýêñïîðòà ïðèâëåêàåò
íîâûå ýêñïîðòíûå âîçìîæíîñòè.
Ðèñê–Ìåíåäæìåíò - íàçâàíèå
èãðû.
Ëèíèè êðåäèòà (LOCs) Ýêñèì
Áàíêà îòêðîþò öåëûé äèàïàçîí
íåèçâåäàííûõ âîçìîæíîñòåé äëÿ
ýêñïîðòà ñâîáîäíîãî îò ðèñêà.
Èñïîëüçîâàíèå íîâûõ
ýêñïîðòíûõ âîçìîæíîñòåé â
À ô ð è ê å ,
Ñ Í Ã ,
Ëàòèíîàìåðèêàíñêèõ è Êàðèáñêèõ
ñòðàíàõ – ýòî âñåãî ëèøü
íåñêîëüêî èç íèõ.
Ýêñèì Áàíêîì ïðåäîñòàâëåíû
ëèíèè êðåäèòà çàðóáåæíûì
áàíêàì è ôèíàíñîâûì
ó÷ðåæäåíèÿì. Çàãðàíè÷íûå
ó÷ðåæäåíèÿ â ñâîþ î÷åðåäü
îáåñïå÷èâàþò ýòó ëèíèþ êðåäèòà,
÷òîáû ôèíàíñèðîâàòü
èìïîðòåðîâ â òîé ñòðàíå / â òîì
ðåãèîíå.
Çàðóáåæíûé èìïîðòåð ìîæåò
èìïîðòèðîâàòü èç Èíäèè ðàçíûå
âèäû òîâàðîâ è óñëóã ïî
îòñðî÷åííûì ñðîêàì îïëàòû.
Îäíàêî Èíäèéñêèé ýêñïîðòåð
ïîëó÷àåò ïîëíóþ íàëè÷íóþ
îïëàòó ïî ïîãðóçêå òîâàðîâ.
Îòâåòñòâåííîñòü âîçìåùåíèÿ
êðåäèòà Ýêñèì Áàíêó íåñåò
çàãðàíè÷íûé çàåìùèê, à íå
Èíäèéñêèé ýêñïîðòåð.
Ëèíèè êðåäèòà (LOCs) Ýêñèì
Áàíêà - ïðåäïî÷èòàåìûé ìàðøðóò
äëÿ èññëåäîâàíèÿ íîâûõ ðûíêîâ.
Äëÿ áîëüøåé èíôîðìàöèè î òîì,
êàê èñïîëüçîâàòü ëèíèè êðåäèòà
(LOCs) Ýêñèì Áàíêà, ñâÿæèòåñü ñ
íàìè ñåãîäíÿ.

