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Editorial

Dear Reader,
Greetings. Nearly two decades back, relations between India and Russia, then
past of the Soviet Union, were defined by political considerations. In 1991,
India initiated its economic reforms and in the same year, the Soviet Union
collapsed, paving the way for formation of the Commonwealth of
Independent States (CIS), of which Russia is the most prominent and dominant
member. Since then, the two countries have moved briskly towards
globalization through free market economic reforms. Today, economic
relations between India and Russia are defined in terms of economic realities.
The governments of both countries have assumed the role of facilitators, with
their respective business communities doing their best to promote bilateral
trade. Against this back drop, the recent visit of Indian Prime Minister
Manmohan Singh to Moscow for the annual economic summit between the
two countries and his interaction with Russian President Vladimir Putin assume
significance. The cover story of the current issue of Indo-CIS Business takes a
look at the redefined economic equation between the two countries in which
the business communities of both countries have a bigger say. The European
Bank for Reconstruction and Development (EBRD), formed to support the
economies of counties in transition in Eastern Europe has projected faster
economic growth for the CIS, especially the oil-rich countries of that region, in
2008. We carry the EBRD Transition Report 2007 in our Focus section. ExportImport Bank of India (Exim Bank) is one of the country's premier financial
institutions committed to promote foreign trade, with focus on exports of
projects and services. It has made two studies, one on biotechnology and the
other on outsourcing. In both the studies, Exim Bank has highlighted India's
advantages, competitive edge, challenges and strategies. We carry both the
reports. The issue also highlights an International Festival of Films on Tribal Art
and culture (IFFTAC), to be held shortly at Indore in Madhya Pradesh. The
festival, organized by Vanya, the state's Department of Tribal Welfare is
expected to be a great success. We carry an interview with O.P. Rawat,
Principal Secretary, Department of Tribal Welfare, in which he talks about
IFFTAC and related issues. We take this opportunity to wish the readers a
happy and prosperous New Year.
Wish you happy reading

Satya Swaroop
Managing Editor
satya@newmediacomm.biz
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India, Russia identify Infrastructure, Energy,
Pharma & High-tech as Key Tie-up areas

Time Ripe for Taking
Two-way Trade to New High
India and Russia have agreed to set up a joint
Task Force to implement the recommendations
of a high-powered study group to step up the
two-way trade between the two countries to $10
billion by 2010 from the present level of $4
billion. This was disclosed by Prime Minister
Manmohan Singh at a meeting of businessmen
from India and Russia at the end of his recent
visit to Moscow, where he signed some key
treaties with President Vladimir Putin. Prime
Minister Singh identified infrastructure, power
and energy, including hydrocarbons, high
technology, diamonds, pharmaceuticals and
textiles as some of the key areas in which the
business communities of both countries can
collaborate. Prime Minister Singh estimated
India's investment requirements in infrastructure
at $400 billion over the next five years. He said
Russia's trade with China is US$ 35 billion and
with the European Union it is more than 200
billion Euros, and asked, why should it languish

at the level of US$ 4 billion with India?
Following are excerpts from Prime Minister
Singh's address.
“It gives me immense pleasure to meet you all in
Moscow. I attach great importance to interaction
with entrepreneurs and businessmen of Russia
and India. You represent the business and
industry of two of the most rapidly growing
emerging economies of the world.
In the post-1991 period, the content and format
of the economic relations between India and
Russia have been redefined. The rapid growth of
our markets and economic reforms have created
trillion dollar economies in both our countries.
The Indian economy is today witnessing an
annual GDP growth rate of about 9.0%. Never
before has such a growth rate been sustained
year after year. Our target is to attain a growth
rate of 10% in the 11th Plan period.
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have lagged far behind our excellent political
understanding and our joint commitment to strategic
partnership. President Putin and I have therefore
identified this aspect as having a high priority. We wish to
see our economic engagement expand to become a
major pillar of the Indo-Russian strategic partnership.

Strong Fundamentals
We have strong macroeconomic fundamentals. Our
growth process is largely based on growing domestic
consumption. Our foreign exchange reserves have
crossed US$ 250 billion. We expect to receive Foreign
Direct Investment of about US$ 30 billion this year. Our
savings and investment rates are close to 35% of our
GDP.

If Russia's trade with China is US$ 35 billion and with the
European Union it is more than 200 billion Euros, I see
no reason why India-Russia trade should languish at the
level of US$ 4 billion.

We have a highly favourable demographic profile and a
robust educational system. We have plans to establish
6000 model schools in the country, open 30 new
Central Universities, 370 new colleges, and undertake a
huge expansion of Institutes of Technology,
Management and Science. I have announced a major
expansion in our vocational educational and skill
development programme.

Joint Study Group & Trade Target
During my last visit, we had decided to set up an IndoRussian Joint Study Group to suggest ways to enhance
our bilateral trade volume to US$ 10 billion by 2010. I
am happy to inform you that the Government of India
has approved the report of the Joint Study Group. We
have also decided to set up a Joint Task Force to
implement the recommendations.
I would like to mention some of the more promising
areas for future cooperation. India's energy
requirements are going to increase manifold. India has
the technological and financial capabilities to
participate in both upstream and downstream areas in
the hydrocarbon sector. Our refining capacity is
projected to double by 2012 from the existing level of
120 million tonnes. There is an expanding market and
organized distribution channels. I believe that there are
bilateral synergies in this important sector waiting to be
exploited.

Enormous Opportunities

Joint Investments in Banking

Infrastructure development is today a high priority in
India. Our infrastructure needs are estimated at over
450 billion dollars over the next five years. Mechanisms
have been institutionalized to sustain high levels of
investment through public-private partnerships,
systematic bidding systems and innovative financing
mechanisms.

I would also mention the immense possibility for joint
investments in the areas of banking, information
technology, telecommunications, high-technology
sectors, power, pharmaceuticals and textiles. Indian and
Russian enterprises can collaborate in third country
markets.
Russia is the second largest producer of rough diamonds
in the world. India is the largest processor of rough
diamonds, representing more then 80% of the world's
mined production. Indian companies have strong
presence in the international jewellery market and
opportunities for collaboration need to be explored.

There are thus enormous opportunities that are opening
up in India and government is playing the role of a
facilitator. But there is only so much governments can do.
There is no substitute for a vigorous two-way
engagement between the business communities of India
and Russia. I regard today's meeting as a vital step in that
direction.

India will be hosting the second meeting of the IndoRussian Forum on Trade and Investment in India in
February next year. We look forward to receiving a strong

Trade and investment relations between India and Russia
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contingent of businessmen and entrepreneurs from
Russia. Such meetings should become frequent and lead
to tangible outcomes.

enormous opportunities for collaboration.
We discussed the recommendations made by the Joint
Study Group and the establishment of a Joint Task Force
to implement them.

It is your enterprise and entrepreneurship that have
created the growth story in our two countries. It is this
same spirit that we look upon to give a big leap forward
to our bilateral economic relations. I assure you that our
two governments are fully committed to make this
happen.”

I am happy that we have been able to satisfactorily
resolve the long pending issue of the utilization of the
rupee debt fund. We also agreed to redouble our efforts
to achieve a bilateral trade target of 10 billion US dollars
by 2010.

Summit Outcome

I will be meeting the captains of Russian industry and a
high-level Indian business delegation later in the
evening. I will urge them to invest more in this
relationship.

Earlier, Prime Minister Singh addressed a Joint Press
Interaction with President Putin in Moscow at the end of
his visit to Russia. Excerpts.

Chandrayan

“This is the eighth annual summit between India and
Russia and my fourth visit to Russia as Prime Minister. I
am truly delighted to be back in your beautiful country.
Let me thank you, Mr. President, for the warm reception
and hospitality accorded to me and my delegation.

High technology is an area of great promise. Our
cooperation is symbolized by the agreement on
Chandrayan II, which will include a joint mission to the
Moon involving an orbiter, a lander and a rover to carry
out scientific studies.

I am extremely satisfied with my discussions with
President Putin. They were characterized by warmth,
cordiality and unanimity on all issues of mutual interest.
There has been substantial forward movement on many
of the issues that we had discussed at our last Summit in
January. We held wide-ranging discussions and
identified areas for further cooperation between our two
countries.

We continued our dialogue on energy. I thanked the
President for Russia's steadfast support in supplementing
our nuclear energy programme, and its assistance in
lifting international restrictions on nuclear cooperation
with India that are still in place.
Defence cooperation is one of the pillars of our strategic
partnership. Our decision on the co-development and
co-production of the Fifth Generation Fighter and the
Multi-role Transport Aircraft are major steps forward.

I also had a useful and productive exchange of views
with Prime Minister Zubkov.
We discussed ways to substantially upgrade our
economic ties, which should form the bedrock of our
strategic partnership. We agreed that there are

We had a constructive discussion on regional and global
issues. There is a mutuality and convergence in our
interests. We highly value Russia's role in international
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affairs and its global leadership on key issues.
Our two countries are preparing enthusiastically for the “Year of
Russia in India” in 2008 and “Year of India in Russia” in 2009. We
wish to showcase the new Russia in India and the new India in
Russia. I have invited both the President Putin and the Prime
Minister Zubkov to India.
Ours is a strategic partnership that has stood the test of time.
Through our discussions today we have consolidated and
strengthened our engagement in different areas. I am very
satisfied with the results of my visit.”

Annual Bilateral Summit
Earlier, on his departure for Russia, Prime Minister Singh made a
statement, on the importance of his visit to that country.
“I am visiting Russia for the next annual bilateral Summit with

Pacts on Space & Aviation
India and Russia have agreed to collaborate in the key areas of
space and aviation, including development and production of
a multi-role aircraft. Following are the agreements signed
during Prime Minister Singh's visit to Moscow.
• Agreement between the Indian Space Research Organization
and the Federal Space Agency of the Russia in the Field of Joint
Moon Exploration within the Framework of the Agreement
between the two countries on Cooperation in the Field of
Exploration and Use of Outer Space for Peaceful Purposes;
• Agreement between the two countries on Cooperation in
Development and Production of Multi-Role Transport Aircraft;
• General Letters of Exchange (on utilization of Rupee debt
funds for Russian investments in India);
• Agreement between the two countries on Cooperation to
Combat Illicit Trafficking in Narcotics, Psychotropic Substances
and their Precursors.
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President Putin. Ever since President Putin's first
visit to India in 2000, the practice of holding
annual summits has led to the progressive
consolidation of our relations and maintained
the momentum of our very close high level
contacts.
The India-Russia Strategic Partnership is an
enduring bond of friendship, which has strong
historical roots. Our relations with Russia have
traditionally been a factor of peace and
stability in the region and beyond. I am
convinced that the strong fundamentals of
mutual trust and a shared world view on
regional and global issues would continue to
bring our two countries closer together in a
dynamic international environment.
Our multifaceted bilateral cooperation with
Russia is based on long-term interests. The year
2007 is the 60th year of the establishment of
India-Russia diplomatic relations. As we rejoice
in our joint accomplishments during the six
decades of unbroken friendship, we also stand
committed to further deepen our partnership in
the fields of trade and investment, defence,
energy security, science and technology, space
and other areas of mutual benefit.
I look forward to continuing my discussions
with President Putin to further strengthen India's
relations with Russia. I will convey to him the
high priority that India attaches to its
partnership with Russia, and the benefits that
this partnership has brought to our two
peoples. I am confident that my visit will lead to
a reaffirmation of our joint endeavour towards
creating greater economic prosperity and a
secure, stable and peaceful world order.” +
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Indo-Russian Honey Moon!

The Indian Space Research Organisation (ISRO) and Russia's Federal
Space Agency (Roskosmos) have signed an agreement on joint lunar
research and exploration.
G Madhavan Nair, Chairman, ISRO, and A Perminov, Director,
Roskosmos, signed the agreement in Moscow on November 12,
2007 during the visit of Prime Minister Manmohan Singh to Russia.
This cooperation envisages Chandrayaan-2, a joint lunar mission
involving a lunar orbiting spacecraft and a Lander/Rover on the
Moon's surface.
ISRO will have the prime responsibility for the Orbiter and Roskosmos
will be responsible for the Lander/Rover. A few scientific instruments
from other space agencies may also be accommodated on these
systems. Chandrayaan-2 will be launched on India's
Geosynchronous Satellite Launch Vehicle (GSLV) around 2011-12
time frame. This agreement is a major milestone in the long-standing
cooperation between India and Russia in the area of outer space.
Activities for launching Chandrayaan-1, India's first unmanned
mission to moon during April 2008 are progressing well. The
spacecraft is in the final stages of integration and testing, and will be
launched onboard India's Polar Satellite Launch Vehicle (PSLV). This
mission features a spacecraft orbiting around the Moon for two years
at an altitude of 100 km mapping the topography and the
mineralogical content of the lunar surface. Chandrayaan-1 will also
have a Moon Impact Probe payload for demonstrating the technology
needed towards accurate landing on the Moon's surface.
Chandrayaan-2 is the next logical step for more detailed and in situ
study of the Moon.
+

11

Indo-CIS Business

Oct-Dec 2007

FOCUS

EBRD Projects
Fastest Growth for CIS in 2008
Economic growth across the countries supported by the
European Bank for Reconstruction and Development is
expected to hit a record high in 2008 but the global
credit crunch that began in the summer of 2007 could
result in slower growth in the longer term.

The EBRD Report said the broad economic outlook
remained favourable and noted that transition countries
were confronting the recent financial market problems
from a position of record growth rates for the region as a
whole.

EBRD's Transition Report 2007 projects average growth
of 7.0 per cent in all EBRD countries in 2007, up slightly
from 6.9 per cent in 2006. Economic growth across the
transition region has been underpinned by a
combination of factors among which are strong
domestic demand, rising investment including foreign
direct investment, significant remittances from workers
abroad, rapid growth in domestic and foreign bank
lending and, in some cases, high energy prices.

Growth across the region for 2008 is forecast to
moderate slightly to a weighted average of 6.1 per cent,
with the resource-rich Commonwealth of Independent
States (CIS) the fastest growing region.
Spill-overs from problems in the US mortgage market
are nevertheless likely to have an impact, most notably in
the form of a rise in the cost of external finance and, in
some cases, a reduction of the amounts of external
finance that is available. This might help the overheated
economies in the transition region cool down. However,
“In a less benign scenario, countries with high external
funding needs may experience a stronger than expected
economic downturn,” the Report said.

Growth for 2008 is forecast to moderate
slightly to 6.1 per cent, with resource-rich
CIS as the fastest growing region.
The EBRD Report said the broad economic outlook
remained favourable and noted that transition countries
were in the relatively enviable position of facing the
recent financial market problems from a position of
economic strength.

The Report noted that the financial openness of the
transition region had increased rapidly over recent
years. “The events in the financial markets this summer
are therefore likely to affect financial sectors and
economic growth in the transition region” the Report
said.

Economic growth across the transition region is
expected to hit a record high this year but the global
credit crunch that began this summer could result in
slower growth in the longer term, the EBRD said in its
Transition Report 2007.

The effects would be most pronounced in the transition
countries with large financing needs in the corporate or
financial sectors. Investor concern has been growing in
particular about the Kazakh banking sector and the
current account deficits in the Baltic States.

The Report projects a weighted average growth of 7.0
per cent in all EBRD countries in 2007, up slightly from
6.9 per cent in 2006. Economic
growth across the transition
region has been underpinned by
a combination of factors,
including strong domestic
demand, rising investment
including foreign direct
investment, significant
remittances from workers
abroad, rapid growth in domestic
and foreign bank lending and, in
some cases, high energy prices.

The Report suggested that, overall, capital flows to the
region would be likely to fall
slightly from the record levels of
previous years. The Eurobond
market was effectively
inaccessible for many issuers in
August and September 2007.
There were also worries that the
current risk-averse environment
would lead to shorter loan
maturities, possibly exacerbating
maturity mismatches on banks'
balance sheets.
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and are at an early stage elsewhere in the transition
region.

Growth outlook by region
Average growth in the CIS and Mongolia is expected to
remain high at 7.8 per cent in 2007 and 7.0 per cent in
2008 as long as oil and gas prices remain high. This
compares with 7.5 per cent in 2006.

People in Transition
The slowdown in reform momentum is in part the result
of a general weakening of public support for difficult
second and third-phase reforms, as evidenced by the
widespread discontent with reform-minded leaders in
many countries and the more frequent changes in
government in recent years. The contrast between strong
growth and improving living standards on the one hand
and broad dissatisfaction on the other is one of the key
questions addressed in the Transition Report's special
section on People in Transition.

Growth in Russia is expected to rise to 7.2 per cent in
2007 (from 6.7 per cent in 2006) and then drop back
down to 6.5 per cent in 2008. In Ukraine growth is
projected at 6.8 per cent in 2007 (down from 7.1 per
cent in 2006) and then forecast to drop to 6.0 per cent in
2008. The fastest growing country in the region is
Azerbaijan, which is expected to hit 30 per cent growth
for 2007 and remain strong at a forecast 25 per cent in
2008.

Making extensive use of the EBRD/World Bank Life in
Transition Survey (LiTS), which surveyed 28,000 people
in 28 out of 29 EBRD countries, the Report reveals how
17 years of transition has affected people's daily lives,
average consumption patterns, attitudes towards
markets and democracy, employment opportunities and
expectations from government and the private sector.
The main findings are:

While average inflation in this region is expected to
remain steady this year and possibly fall in 2008, Azeri
inflation is expected to rise significantly to 16 per cent in
2007 from 8.3 per cent in 2006. In Russia and Ukraine
inflation remains one of the main worries from a
macroeconomic perspective.
The region's vulnerability to current and future financial
market turbulence must be addressed through
continued structural and institutional reforms, aimed
particularly at shoring up the financial sector and
stimulating entrepreneurial activity, the Report advises.
At the same time, the pace of reforms as measured by
the EBRD transition indicators has slowed relative to
previous years. While countries in south-eastern Europe
continue to catch-up with the more advanced reformers
in the new EU member states, reforms elsewhere were
more uneven.

• More people are satisfied than dissatisfied with their
lives and most feel that their living standards are better
today than when the transition began;
• By contrast, a large majority of people feel that their
household wealth relative to others has deteriorated
since the start of transition, perhaps owing to the
increase in inequality in many parts of the region;
• There is very strong support for democracy as a system
of political governance and strong support for the
market economy, with comparatively weak support for
authoritarian politics and a centrally planned economy;

The report distinguishes among first phase marketenabling reforms in price and trade liberalization and
small scale privatization which are largely complete
across the region, and second and third phase reforms.
The second phase of market-deepening reform largescale privatization and financial sector reform had
progressed in new EU
member countries but was
less advanced elsewhere.
Third phase, marketsustaining reforms including
governance and enterprise
restructuring, competition
policy and infrastructure
remain unfinished even in
the most advanced
countries in central eastern
Europe and the Baltic states

• However, political and economic attitudes are still less
liberal than in mature market-oriented democracies in
Europe and North America and they do not appear to be
converging over time;
• Those who have benefited
most from the transition
younger people, better
educated, more mobile
segments of the population
tend to be more satisfied
and more supportive of
markets;
• There is a significant
middle class emerging in the
region (though the size
varies considerably by
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country) and their values and attitudes tend to be more
democratic and liberal;

satisfaction and a greater reliance on government
intervention to solve economic problems;

• Transition has taken a toll on people's employment
status and prospects, given the massive reallocation of
labour from the state to the private sector and from
manufacturing to services, leaving many people out of
work and unable to find jobs that fit their skills;

• People in general expect more from their governments
in delivering public services especially health and
education where quality is perceived to have
deteriorated and informal payments are increasingly
needed to obtain service.

• Major upheaval in the labour markets has left many
workers worse off, which has negatively affected their
attitudes towards markets and reform;

The Transition Report provides a detailed analysis of
these findings and suggests policy responses related to
employment, the labour market and the increased
involvement of the private sector in delivering public
services.
+

• People with less education and fewer skills have faced
poorer prospects, leading to lower levels of life

Severstal Launches Energy Efficiency Drive
The European Bank for Reconstruction and Development is,
through a €300 million long-term loan, supporting a major
drive by Severstal to cut the energy consumption of its
Russian steelmaking operations. The project, which has a
total estimated cost of €700 million, will have the added
environmental benefit of reducing the group's CO2
emissions by around 900,000 tonnes a year.
The EBRD loan, the largest energy efficiency transaction
undertaken in Russia, will help the country's leading
steelmaker to reduce its annual primary energy
consumption by 5-10 percent. Severstal is one of Russia's
biggest energy consumers.
The Bank remains the lender of record for the full €300
million under an EBRD A/B loan structure, syndicating €150
million for a 7-year facility. The mandated lead arrangers of
this B loan are ING Bank N.V., CALYON and Raiffeisen
Zentralbank Oesterreich AG. The EBRD has kept the
remaining €150 million on its own books as the A portion of
the loan, which has a 10-year maturity.
This is one of the largest energy efficiency investment
programmes ever undertaken by an industrial company
anywhere and the EBRD hopes it will send a clear signal to
other Russian energy-intensive companies industry that this
is not only a crucial issue CEOs should focus on, but also
that accelerating energy efficiency measures has a high
return and is commercially viable, EBRD President Jean
Lemierre said at a Moscow loan-signing ceremony.
Alexey Mordashov, Severstal CEO, said "I am delighted that
Severstal is working closely with the ERBD to increase its
investments in energy efficiency. The ERBD loan recognises

14

our efforts in these key areas and provides us with
the impetus to reduce our energy consumption.”
Projects to be financed by the EBRD loan include
the enhancement of Severstal's own electricitygenerating capacity, the modernisation of the
group's oxygen plants and the implementation of
sophisticated energy management systems.
SeverStal is an international steel producer with a
listing on the Russian Trading System and the
London Stock Exchange. Incorporated in 1993,
the company focuses on high value-added and
unique niche products and has a successful track
record of acquiring and integrating high-quality
assets in North America and Europe. SeverStal
owns mining assets in Russia, thus securing its
supplies of raw materials. In 2006 SeverStal
produced 17.6 million tonnes of steel and had
revenues of $12.4bn, PBT of $1.8bn and EPS of
$1.27 dollars.
+
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Boosting Savings & Investment
Critical to CIS Economic Growth
The CIS region has not been immune to the recent
financial turmoil, but this has come against the
backdrop of the longest economic expansion since the
beginning of transition.

Kazakhstan and Russia came under some downward
pressure in late August.
In Kazakhstan, concerns that domestic banks could be
vulnerable to global credit retrenchment contributed to
depreciation pressures, while in Russia the repatriation
of liquid ruble assets by nonresident investors was the
primary factor behind the depreciation. As liquidity
conditions in interbank markets deteriorated and banks
experienced difficulties raising external funds and started
to curtail their lending, the central banks of both
countries injected liquidity to ensure stability in the
banking systems.

Although easing slightly, growth in the region remained
strong in the second quarter of 2007, according to the
World Economic Outlook report of the International
Monetary Fund (IMF), released in October 2007.
The Russian economy expanded by about 7.75 percent
(year on year), and economic activity in other CIS
countries has also remained buoyant. The robust
expansion in the region has been underpinned by high
commodity prices and strong capital infl ows, as well as
continuing productivity gains. Consumption has
remained the main driver of growth, supported by rising
real incomes and easy access to credit, but there are
also incipient signs of rebalancing in the composition of
demand, with investment picking up recently. Credit to
the private sector has been expanding rapidly across the
region, fueled by capital inflows, ample domestic
liquidity, and structural improvements in the financial
sector.

Growth momentum is expected to ease from 7¾ percent
in 200607 to 7 percent in 2008, largely owing to
tightening credit conditions and a weakening external
environment. High commodity prices and rising fiscal
spending would continue to support activity in the netenergy-exporting countries (Azerbaijan, Kazakhstan,
Russia, Turkmenistan, and Uzbekistan)
In the netenergy- importing countries (as a group),
growth is expected to slow more rapidly, partly owing to
rising oil prices, although growth in these countries will
continue to be supported by the ongoing global
commodity boom and buoyant regional conditions, as
manifested in strong external demand and
large inflows of foreign direct investment and
private remittances from the net-energyimporting countries.

Against the backdrop of the global disruption to liquidity
and pullback from risky assets, exchange rates in

Nevertheless, risks to growth are tilted to the
downside, owing to a possible stronger
impact of financial market turbulence on the
availability of foreign and domestic financing,
as well as the impact of slower global growth
on commodity prices and export demand. If
growth were to slow down significantly in
Russia, demand for imports from smaller
countries in the region (Armenia, Georgia,
Moldova, the Kyrgyz Republic, and Tajikistan)
and flows of private remittances to these
countries are likely to be adversely affected.
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A long spell of robust demand growth in the region has
tightened resource constraints, keeping inflation at high
levels (910 percent). Unit labor costs are rising in some
countries, reflecting higher labor utilization rates and
tightening labor markets (Ukraine). Equipment
shortages are also emerging, as indicated by rising
imports of capital goods (Russia). In Azerbaijan, inflation
is expected to rise to double digits in 2007 and 2008, as
a large fiscal expansion is running up against supply
constraints. Besides pushing up prices, robust demand
growth in the region is also weakening the external
current account positions, which nonetheless remain in
a solid surplus in most energy-exporting countries.
Competitiveness has suffered from rising prices in some
countries, although many currencies in the region
(notably, the Russian ruble) are still judged to be
undervalued relative to medium term fundamentals.
The region has attracted large inflows of foreign private
capital in recent years. Foreign direct investment
reflecting privatization, mergers and acquisitions, as
well as greenfield investment has supported economic
growth, especially in the net-energy-importing countries
Portfolio and other investment infl ows have also been
increasing over the years, including in the net-energyexporting countries. This trend has been particularly
pronounced in Russia and Kazakhstan, where external
bank borrowing soared prior to the onset of the financial
market turmoil. High domestic interest rates and
expectations of further ruble appreciation have
prompted banks to switch to external funding of their
domestic loan portfolios. More generally, limited
flexibility in exchange rate policy in many CIS countries
may have created perceptions of “one-way bets,”
encouraging speculative inflows. Prospects for
continued bank and portfolio capital inflows are more
uncertain following the onset of the financial market
turmoil, but high oil and other commodity prices are
likely to continue to attract capital to the region.
The increased reliance on bank borrowing and portfolio
investment infl ows for financing growth in the region has
brought policy challenges in its wake. In contrast to
commodity export revenues, which have been at least
partly sterilized in stabilization funds (for example, in
Kazakhstan and Russia), capital inflows have largely fed
through to boost domestic credit growth and have
generated inflationary pressures.
Nominal appreciation in response to capital inflows has
been limited, as many countries are targeting nominal

exchange rates. A decline in non-oil revenues and/or
rapid growth of government spending have added to
overheating problems (for example, in Armenia,
Azerbaijan, Georgia, Russia, and Ukraine). More
recently, concerns about a possible curtailment of
external bank financing in the face of global market
turmoil have highlighted potential problems that would
arise if such flows were to reverse.
Some countries in the CIS region have responded to the
large capital inflows and overheating pressures by
broadening and tightening reserve requirements, and
such approaches have helped mop up liquidity in the
system.
However, ultimately, greater exchange rate flexibility is
required to improve inflation control (for example, in
Kazakhstan, Russia, and Ukraine), and preparations for
moving to more flexible exchange rates need to be
accelerated to prevent high-inflation expectations from
becoming entrenched. Supporting this approach,
further efforts are needed to develop market-based
monetary instruments, deepen the domestic money
market, and tighten financial regulations, particularly to
ensure that foreign borrowing does not lead to bank or
corporate balance sheet vulnerabilities. Growth of
government spending should be kept in check, striking a
balance between addressing still-signifi cant social and
infrastructure needs and excessively fueling inflation and
appreciation pressures. Beyond the near term, boosting
savings and investment is critical to strengthening the
region's growth outlook. Catch-up productivity gains are
likely to diminish over time, while adverse demographic
trends are weighing on long-term prospects.
The rate of investment at 21 percent of GDP in 2006 and
projected to rise only slightly in 2007) remains lower
than in other regions of the world, while the
concentration of investment in extractive industries and
construction points to the need to diversify the sources of
growth. Whether private investment responds to this
challenge will depend on further improvements in
institutions and the business climate. Financial
deepening and the development of arm's-length sources
of finance would also strengthen long-term growth
prospects. Additional strengthening of prudential
regulations (for example, stricter provisioning and
higher risk weights for particular categories of loans)
and banking supervision would help improve the
capacity of banks to manage risks and maintain credit
quality in the environment of rapid loan growth.
+
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India at Outsourcing Peak:

Prospects & Pitfalls
India's economic reforms and
liberalization policies have led to
massive private participation in the
telecommunications sector in the
last two decades. This key segment
of the economy took off to make
great strides, powered by the
Internet. Introduction of newer and
newer products for the Internet and
international call facilities have led
to a boom in Information
Technology (IT) and IT Enabled
Services (ITeS) in India. While
medical transcription used to be
the pioneer in the outsourced
segment, several business
processes such as data processing,
billing and customer support in
various services streams (such as
banking, insurance, telecom,
after-sales service of FMCG) have
witnessed the trend of off-shoring
of activities to India.
Knowledge Process Outsourcing
(KPO) is a higher-end version of
Business Process Outsourcing
(BPO) that require significant
domain expertise. With the
evolution and maturity of
companies' outsourcing strategies,
businesses are moving towards
outsourcing high-end processes,
such as legal processes, market
research and analytics,
engineering processes, design and
product development.

BPO industry thrives, KPO is being regarded as the next stage in the
outsourcing value chain.
Evolution of KPO in India should be understood in the context of India's
strengths as a destination of, and driver of knowledge-based activities.
Several analysts put low-cost advantage as one of the significant drivers of
knowledge-based activities in India. However, some analysts put the scarcity
of skilled professionals in OECD countries (which has eventually played a key
role in increasing wages) as a driver of sourcing of knowledge-based
activities from developing countries, like India.
India, at present, has the presence of large pool of skilled professionals that
match with the quality of workforce available in developed countries, but at
significantly low cost. The added advantage is knowledge and experience in
various domains that are increasingly being outsourced/off-shored to
developing countries. Indian professionals hold the competitive edge of skill
in English and use of IT applications, vis-à-vis many competitor countries in
Asia, Eastern Europe as also Latin America. The first-mover advantage is also
working in positioning India as an ideal destination for off-shoring
knowledge-based activities.
Experts have demarcated the terminologies of outsourcing and offshoring.
While outsourcing is a general concept, which is even practised within a
country (sourcing of activities/services from another firm within the country),
off-shoring is referred as activities/ services sourced from another country.

Knowledge Process Offshoring (KPOf) in India
In the late nineties, few high profile knowledge-based organizations (such as
Mc Kinsey) from developed countries have set up captive centers to
undertake high-end knowledge-based activities in India. Later on, several
BPO units (such as Progeon now merged with parent entity Infosys, WNS,
Office Tiger, WIPRO Consulting, Accenture, Integreon, Mphasis) have
moved up in the value chain and started offering knowledge-based services
in KPOf domain. Following the transformation of BPO units into KPOf units
and setting up of captive centers by global consulting / knowledge-based

While BPO provides expertise and
solutions to business processes,
KPO emphasizes on services with
knowledge expertise. As KPO has
also emerged out of the traditional
cost-quality paradigm, on which
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firms in India, several third party KPOf units have emerged in India
to make use of the talent-base available in India. Another
transformation happened with several global knowledge-based /
consulting firms (such as Goldman Sachs, Morgan Stanley, J P
Morgan) have established their captive centers in India.
KPOf activities are increasingly gathering popularity as a
promising sector in India that could generate foreign exchange for
the country, while providing employment opportunities. After
successfully doing business, some of the Indian KPOf units are
also going abroad to set up their operations. In such models,
though it is not direct off-shoring of knowledge based activities to
India, Indian KPOf units stand to gain by offering their services
from third country markets, to clients from developed countries,
taking advantage of time difference and skill availability in select
verticals. Some firms are also strategically setting up
marketing/sales offices abroad, to tap the business potential in
various markets. Such strategies help Indian firms to specialize in
domain knowledge to suit the end-user requirements.
Many knowledge-based firms have evolved out of BPO domain
and thus are well aware of the need for data / information security.
Many firms that have BS 7799-2 standards are moving towards
ISO 27001 standards. The trend has mandated the new entrants
in this industry also to go for ISO 27001 certification to assure the
clients about the quality in data security.

KPOf India's Advantage

significant expertise and experience in
handling outsourcing opportunities in
technology processing segments. End user
segments of engineering services, such as
automobiles, aerospace, construction /
erection of industrial plants, electronics and
telecom, are having vibrant presence in
India. India's strengths in such end-user
segments is also globally recognized.

Legal Processes Off-shoring
(LPOf)
India has the world's second largest legal
profession with more than 600,000 lawyers.
India is currently having a share of 20% in
global LPOf market (approximately US $
400 million). India holds significant
advantage in various parameters that work
in favour of driving the LPOf industry towards
India. The legal system in India, the USA and
in the UK are rooted in British common law,
making the Indian lawyers to be efficient,
without much additional training to
undertake standard legal work. Over the
years, the legal system in India has
undergone changes with the increasing

The evolution of KPOf needs to be understood from the
perspective of the strengths of India as a destination and driver of
the KPOf phenomenon. Analysts put cost advantage, as one of
the most significant drivers of KPOf business. Another critical
driver is the prevailing shortage of skilled human resources in
developed countries, like the USA and EU. It is expected that, by
2010, there will be a shortfall of 5.6 million skilled professionals
in USA, and 700,000 in UK. This, coupled with the cost
advantage, has resulted in high annualized growth in various
KPOf verticals in India.

KPOf in engineering services
It is estimated that India is currently receiving about 30% of global
EPOf opportunities, valued at around US $ 6 billion. There are
several key advantages, which India has in its fold. In India, public
sector firms, defence research establishments, and private
organizations continue to be in the forefront of engineering design
and innovation. Another major reason for growth in offshoring of
high-end engineering and design services to India is availability of
engineering talent (about 300,000 students graduating every
year). Average starting salary of Indian engineers is estimated to
be one-tenth of average salary prevailing for engineers in
developed countries. There are estimates that India offers overall
cost reduction of 25% in EPO business. India also holds
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globalisation of Indian economy. This has enabled
transformation of Indian lawyers into global service
providers. Since liberalization, Indian lawyers have been
gaining dynamic experiences in handling of cases spanning
fields such as banking, telecom, insurance, power, civil
aviation, transportation, which were largely under the
purview of public sector. In addition, experiences are being
gained in areas related to taxation, mergers and
acquisitions, joint ventures, intellectual property rights,
foreign direct investment and special economic zones.
As far as institutional expertise is concerned, India has over
750 law colleges graduating about 30,000 lawyers every
year. It is estimated that off-shoring legal work to India saves
about 80% of the cost that may be incurred in a developed
country like USA.

Offshoring R&D Processes
World market for R&D outsourcing is estimated to be over
US $ 100 billion, of which off-shored R&D is estimated to be
valued at US $ 8 billion. R&D off shoring to India is
estimated to be over US $ 2 billion.
The decisions to undertake R&D investments in India have
been governed by various factors such as the regulatory
environment, availability of qualified researchers, existing
education and institutional framework, and the range of
global alliances and sub-continental relationships formed
by the Indian industry. In addition, the manufacturing
capabilities and availability of resources are other
determinants to position India as a R&D hub. Another
important determinant of R&D locations is proximity to the
market. India being a large market itself, and having close
proximity to many developing Asian markets, further the
scope of India becoming a R&D hub.
India has the fourth largest reservoir of scientific manpower
in the world, with more and more students showing interest
in the science field. There are about 3000 R&D institutions in
India, including national laboratories, R&D institutions in the
central, state and non-government sector and R&D units in
the industrial sector. In addition, the cost of a researcher in

India is one-fifth than that in USA or Europe.
Government of India has amended and
introduced a number of acts in accordance with
the changing environment and the requirements
of WTO.
Over the years, Indian R&D professionals have
developed domain knowledge in various R&D
intensive sectors such as automobiles,
pharmaceuticals, engineering, IT and telecom.
Many Indian firms have formed global alliances or
sub-continental relationships with transnational
corporations. More than 100 Fortune 500
companies, such as Delphi, Eli Lilly, GE, Hewlett
Packard, Daimler Chrysler, Novartis, Volvo,
Bosch, have put up product development/R&D
facilities in India in the past few years.

Market Research Off-shoring (MROf)
& Analytics
World market for off-shoring of market research
and analytics (MROf) is estimated to be little less
than US $ 2 billion. India, which is currently having
a MROf size of US $ 600 million, is considered as
a growing market for MROf with world's leading
research and analytics firms setting up their
offices, to cater to both captive and third party
demand.
There are several drivers for MROf and analytics
activities to India. Management education in India
has made rapid strides since liberalization. These
institutes churn out thousands of students every
year, some of them possess higher degrees in
streams such as engineering, technology,
commerce, economics and science. India also
holds significant domain knowledge in various
market research segments. These include
consumer research, research in financial services,
research in money market, equity market and
foreign exchange market. Indian researchers have
also acquired domain knowledge in USGAAP, with
an increasing number of Indian multinationals
adopting the US-GAAP norms.
The continuing efforts by the Securities and
Exchange Board of India, to upgrade the
corporate governance framework in Indian stock
markets, have positioned Indian stock markets at
an above-average level vis-à-vis other emerging
market economies. In the last few years, Foreign
Institutional Investors have shown renewed interest
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in Indian stock markets. The players in Indian stock markets
have developed skills in equity research, in a global context,
with the introduction of derivative products. These factors
have also brought in many global market research /
management / investment consulting firms into India.
India's relatively low real estate cost and salaries have
attracted several market research organizations/ consulting
firms (such as McKinsey, PricewaterhouseCoopers, KPMG,
Booz Allen, Boston Consulting Group, A T Kearney, A C
Neilson, Gartner, IDC, Goldman Sachs, J P Morgan,
Deloitte, Lehman Brothers) to set up captive research centers
in India. Leading rating agencies such as Standard & Poors,
Moodys and Fitch have established their presence in Indian
market, undertaking firm and sector specific research.
Presence of these agencies are creating spillover effects in
Indian market with medium sized consulting firms paving
entry into Indian market.

developed infrastructure.

Strategies
Human resource is one of the prime attributes of
success in KPO units. To sustain the position of
India as an emerging destination for KPOf, it is
imperative to increase the talent force with
significant domain knowledge. Besides, it is also
important to update the skills continuously. Firms
may also involve foreign affiliates in this talentupdating process, by encouraging them to
participate in joint projects with universities and
other training institutions.

Leveraging the Strengths of Indian
Diaspora

In today's immensely competitive environment, companies
are vying for a global footprint. Leading companies are
revamping their cost structures by significantly reducing
labour costs, adding new capabilities and improving
productivity and quality. In such a scenario, organizations
world over have to look beyond their traditional strategies in
order to meet the market challenges. The change in approach
and strategies adopted by multinational firms help in the
evolution and popularity of knowledge process outsourcing
and offshoring industry.

It is estimated that more than 20 million Indian
diaspora are settled in over 70 countries across
the world, who have been successful in
contributing to the development in the fields of
engineering, space research, healthcare,
information technology, management and
entrepreneurship. Leveraging the knowledge
gained by the Indian diaspora in various
countries, Indian KPOf units could adopt best
practices in delivering the services and use the
network to build brand India as an off-shoring
destination.

Challenges

Near Shoring as a Business Strategy

India's major strength continues to be in its strong supply base
of skilled manpower, language proficiency and lower wages
along with sound domain knowledge and proven delivery
capabilities. However, there is a growing realization that
factors such as low cost arbitrage and availability of large
pool of professionals with proficiency in English language are
not going to remain as the key drivers of the KPOf industry in
India for too long. Hence, the challenges for this sector in
India are likely to increase in the days to come. Some of these
challenges will be generic in nature, while some may be
domain specific. Hence, it becomes important for the industry
to enumerate and understand the challenges and
simultaneously design the strategies to leverage upon the
domestic advantages propelled by the global requirements.

Having gained significant expertise in various
knowledge domains and satisfactorily complying
to the requirements of transnational
corporations, Indian KPOf units should also
increasingly adopt the strategy of setting up
operations outside India to render knowledge
based services to the customers. Firms may also
adopt the strategy of setting up of delivery centers
in other geography to tap the language and
cultural skills in addition to time zone
advantages.

Challenges & Strategies

Poor infrastructure is posing immense challenges in delivering
high quality services to the international clients. Metro cities
are slowly getting congested and cost of operations are rising
in such a scenario Tier II cities need to emerge with well-
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$10 bn Biogenerics Market
up for Grabs

India Emerging as Key
Global Biopharma Player
Exports
The bio tech industry has emerged as highly export intensive.
Exports accounted for almost 58% of total revenue in 2006-07.
Exports increased to Rs. 4937 crores in 2006-07, from Rs 3358
crores in the previous year, posting a rise of 47%. For biopharma,
exports account for 61% of the total revenue. For the bioservices
and bioagri segments the share of exports is as high as 95%.

Biopharma : Potential for India

Biotechnology is one of the sunrise sectors of
the Indian economy. The industry includes
firms that use cells and biological molecules
for applications in medicine (both veterinary
and human medicine), agriculture and
environment management. The Indian biotech
industry consists of five distinct segments:
biopharma, bioservices, bioagri, bioindustrial
and bioinformatics. There are more than 325
companies operating in these segments, with
nearly 40% of the companies operating in the
biopharma sector.
The biotechnology industry in India is
witnessing a vibrant growth momentum in the
recent years. "The sector is getting increasingly
globalized with large-scale exports and
increasing mergers and acquisitions. In 200607, the industry recorded a revenue worth Rs.
8,541 crores. Biopharma, the largest among
the different segments of biotech industry,
accounts for almost 70% of the industry's total
revenue. This segment has experienced a
growth of 27% during 2006-07. Other
segments, which have witnessed very high
growth, include bioagri (59%) and bioservices
(53%).

India is being recognized as one of the important players in the
biopharmaceuticals market. Many research papers have shown
that chemistry based medical innovations of the previous century
are receding in importance, to be replaced by advances in
biopharmaceutical research that will boost the growth of revenues
and profits in the years to come. Many Indian pharmaceutical
firms are going for convergence with biotech industry for
development of new drugs. It is estimated that by 2010, more than
US$ 10 billion worth of biopharmaceutical products are expected
to lose patent protection in developed country markets. Moreover,
recently, the USA has passed Food and Drug Administration (FDA)
Revitalization Act to allow drug makers to sell generic version of
biopharmaceuticals after 12 years of exclusive marketing rights by
the innovator company. This will give ample opportunities for
Indian pharmaceutical firms to tap this large biogenerics market.

Indian Biotech Industry: Export Vs Domestic Sales
(2006-07)
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National Biotechnology
Development Strategy:
The Government of India has been playing a
pro-active role in promoting the biotech
industry. In order to further boost the growth of
the Indian biotech sector, the Government has
come up with a 'National Biotechnology
Development Strategy'. The strategy seeks to
address a number of challenges relating to the
biotech industry viz, R&.D; creation of
investment capital; technology transfer,
absorption and diffusion; IPR, regulatory
issues; and management of human capital.
In order to strengthen the regulatory framework
for the sector a 'National Biotechnology
Regulatory Authority' would be set up to provide
a single window mechanism for biosafety
clearance of genetically modified products and
processes. Besides, a high-powered 'InterMinisterial Coordination Committee' is to be
set up to effectively coordinate the
development of the sector by addressing crosscutting issues.

In order to promote public private partnership, 30% of the
Department of Biotechnology's budget will be set aside for
schemes in the areas of innovation, pre-proof-of-concept research
etc. One important step in this regard is Biotechnology Industry
Partnership Programme for Advanced technologies (BIPP). In this
particular cost-sharing scheme, the industry partner can retain
intellectual property, with payment of appropriate royalty to the
contributing public sector scientists.
A Biotechnology Industry Research Assistance Council (BIRAC) is
being launched to act as an interface between academic and
private sector, particularly SMEs and startups, and to nurture and
catalyze R&D and innovation in biotechnology in the private sector

Indian Biotech Industry in 2006-07
Sector

Share in Revenue (Rs. Crores) %
Total
2006-07 2005-06
Revenue
Bio-Pharma
69.93
5973.0
4708.0
Bio-Services
12.90
1102.0
720.0
Bio-Agri
10.84
926.0
598.0
Bio-Industrial
4.62
395.0
375.0
Bioinformatics
1.71
145.0
120.0
Total

100.00

8541.0

6521.0

Growth

26.87
53.06
54.85
5.33
20.83
30.98

Exim Bank & IFC in
Global Trade Finance Scheme
Export-Import Bank of India (Exim Bank) has signed
recently an Agreement with International Finance
Corporation (IFC), Washington, a member of the
World Bank group, under the Global Trade Finance
Program (GTFP) of IFC. This arrangement will enable
Exim Bank to confirm Letters of Credit (L/Cs),
guarantees and other trade instruments issued by
approved banks in more than forty countries of Central
Asia, Central and Eastern Europe, Latin America & the
Caribbean, Middle East & North Africa as also other
regions of Asia and Africa.

the program, IFC issues partial or full guarantees
related to trade transactions on a per-transaction basis,
covering the payment risk of local banks operating in
IFC member countries. Exim Bank of India now partners
IFC as 'Confirming Bank' under its GTFP. Exim Bank will
be the first Indian bank to participate in the Program,
apart from a few Indian branches of a few foreign
banks.
The target countries, which are emerging markets from
developing countries, constitute an attractive market
for Indian exporters as they would be competitive in
these markets. However, the higher risk profile of some
of these countries and absence of a proper credit
enhancement me c hanism for c a rryin g o ut
documentary credit based trade has been a hindrance
to Indian exporters. Exim Bank would be addressing a
felt need of such exporters by participating in the
GTFP.
+

The Agreement was signed by Exim Bank Chief General
Manager Prabhakar Dalal and IFC Associate Director
Mamta H. Shah.
The US$ 1 billion Global Trade Finance Program
(GTFP) of IFC has been set in place to provide trade
facilitation to under-served clients and markets. Under
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RTAs: Gateways To Global Trade
There is a growing realization among countries
that regional and multilateral agreements could
he complementary and mutually reinforcing
approaches to trade reforms. Such regional
integration agreements could lead to enhanced
regional trade, which in turn could provide a
boost to multilateral trade. Moreover, the Doha
Declaration drawn up by the WTO ministers in late
2001 also recognizes that Regional Trade
Agreements (RTAs) can play an important role in
promoting the liberalization and expansion of
trade and also in increasing investment and
productivity gains and fostering development
especially in developing economies.
RTAs are increasingly being viewed as a link
between developing and developed countries
towards the common goal of economic
development and as a gateway to global trade.
The need for such agreements has arisen from a
number of socio-economic, political and security
considerations. Countries have embraced
regional trade agreements primarily due to the
following reasons:
• To derive benefits of increased preferential
access to highly competitive larger markets;
• The slow progress in trade liberalization under
the WTO and bottlenecks in multilateralism based
trade talks;
• A sharp increase in FTAs around the world,
which has prompted other countries not involved
in regional trade agreements to also consider
engagement in such agreements and remain
competitive in international trade;
• To promote liberalisation and bring about policy
reforms;
• To attract more foreign direct investment into the
country; and
• Political and security considerations.

Proliferation of RTAs
There has been a significant increase in the

number of regional trade agreements in recent years, with
presently more than one third of the world's trade taking
place within the framework of such agreements. Of the 205
RTAs notified to WTO and which are in force, as on July 18,
2007, 124 are FTAs, accounting for 60% of the total, 46 are
Economic Integration Agreements (ElA), 12 are Customs
Unions (CU), 12 are Partial Scope (PS) Agreements, while 11
are Accession Agreements. The predominance of FTAs is
probably due to the fact that they are faster to conclude and
require a lower degree of policy coordination among the

contracting parties as compared to plurilateral or
multilateral negotiations.
The growing interest in regional trade agreements among
countries has been particularly noticed since the dawn of the
new millennium; 124 agreements (constituting 60% of the
total) having entered into force post 2000. As earlier
observed, FTAs continue to be the most preferred form of
agreements as around 63% of the agreements entered into
force post 2000 comprise FTAs. An investigation of the trend
reveals that the maximum number of agreements entered
into force during 2004 and 2006. This could be attributed to
the failure of the Fifth WTO Cancun Ministerial Conference
in 2003 and the Sixth WTO Hong Kong Ministerial
Conference held in 2005. Further, between 2004 and 2007,
as many as 40 FTAs and 23 ElAs have entered into force.
While the dominance of FTAs implies a growing tendency
among member countries to establish bilateral preferential
agreements, growing number of EIAs indicate the increasing
preference among countries to deepen bilateral economic
integration beyond trade in goods.

24

Indo-CIS Business

Oct-Dec 2007

CO-OPERATION
agreements with developing countries subsequent
to erosion of their confidence in multi-lateralism. It
may be cited that for United States, all trade
agreements except those with Israel and Jordan,
have entered into force post 2004.

Emergence of Trade Blocs & RTAs
There has also been a fast rise in the number of
regional trade blocs around the globe as a result of
the willingness on part of countries to enhance and
foster trade relationship with neighbouring nations.
Countries are also transcending physical
geographical borders to rapidly enter into trade
relations with distant countries as well. Southern
Cone Common Market (MERCOSUR) and North
American Free Trade Area (NAFTA) have emerged
as major blocs in America. With the emergence of
significant trade blocs like Association of South
East Asian Nations (ASEAN) and the South Asian
Association for Regional Cooperation (SAARC),
Asia too is rapidly embracing regionalism.

Nature of Regional Trade Agreements
In comparison to majority of agreements among
developing countries in the initial years of regional trade
agreements, there has been an increasing tendency among
developed countries as well to enter into trade accords
between themselves as also with developing countries, as
depicted by the increasing share of such agreements during
2000-2007 as compared to 1995-1999. As a
consequence, the share of south-south agreements, which
comprised 67% of the total agreements during 1995-99,
decreased to 39% between 2000-2007. Compared to only
10 agreements between developing and developed
countries during 1995-1999, the number has surged
significantly to 51 during the last seven years, constituting
46% of the total number of agreements during the period.
Developing countries have evinced keen interest in
engagement in RTAs with more developed nations to gain
access to the larger and potential markets and benefit from
the immense trade opportunities inherent in these markets.
This subtle and gradual shift in the interest among
developing countries to engage in agreements with
developed countries and vice versa has been particularly
noticed since 2004. This could he attributed to the interest
among developed countries to engage in bilateral
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Common Market for Eastern and Southern Africa
(COMESA) and Southern African Development
Community (SADC) in Africa; Greater Arab Free
Trade Agreement (GAFTA) and Gulf Cooperation
Council (GCC) in West Asia; European Union (EU)
and European Free Trade Agreement (EFTA) in
Europe and the Commonwealth of Independent
States (CIS) trade bloc could be identified as crucial
developments in regional economic integration,
which have also significantly enhanced intra-bloc
trade.
The intra-bloc merchandise exports as a
percentage share of bloc's total exports for
European Union has been as high as 66% in 2005;
in case of NAFTA it has been 56% and around 50%
for East Asia Economic Caucus (EAEC), indicating
the high degree of integration among these blocs.
Despite having a bloc, there are instances of trade
agreements between countries within a bloc. This
distinctive feature is particularly noticed in the CIS
trade bloc, where all CIS countries, with the
exception of Moldova, have entered into
agreements with only other CIS countries. Another
interesting feature could he observed in Japan's
initiative towards a trade agreement with ASEAN, in
spite of it having established bilateral agreements
with Singapore and Malaysia, which are members
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of ASEAN. Like CIS countries, India and Sri Lanka have
also established an FTA, despite being members of the
South Asian Free Trade Agreement (SAFTA). Similarly, as
in case of Japan, India has trade agreements not only
with ASEAN but also with some member countries viz.
Thailand and Singapore.

There are some key factors that have promoted regional
trade agreements in these specific countries. In case of
Mexico, the shift from an inward looking trade policy to a
more liberal, and outward oriented trade policy, the
presence of Maquiladoras, offshore assembly units
along the US-Mexico border and a number of export
incentives provided by Mexico have played an important
role in fostering its trade relations with other countries
both intra regionally and extra regionally. With regard to
Singapore, its pro-exports, liberal trade policies and
elimination of most restrictions on imports boosted its
trade engagements. Similarly, prioritization of ensuring
access to larger markets in its multidimensional trade
policy, imposition of low and uniform applied tariffs and
a stable economy were instrumental in the proliferation
of Chile's engagement in RTAs. United States' Trade
Capacity Building (TCB) efforts have also played an
important role in strengthening its trade relations with
especially developing countries.

It may be observed that countries are engaging in
agreements with trading blocs as a whole to access the
larger and more potent markets of the region. A typical
example in this regard could be the advantage of
entering into an agreement with blocs such as EU, which
provides access to all member countries of the Union.
Recognizing this, countries such as Norway, Croatia,
Albania, Mexico, Jordan, Algeria, Tunisia, Chile, Egypt
etc. have entered into bilateral trade agreements with
the European Union. However, for a member country, a
customs union or common market could restrict the
choice and freedom to enter into bilateral agreements
with non-member countries, as the common external
tariffs have to be adhered to. This is particularly true for
larger and relatively more advanced member countries
in the bloc.

Recognizing the potential for greater regional
cooperation for development, major Asian economies
too have rapidly embraced regionalism in the course of
the past decade, which has led to the proliferation of
several regional trade agreements involving most of the
Asian economies. ASEAN has been the major trade bloc
in Asia, with intra-ASEAN exports accounting for 23% of
global exports of ASEAN in 2005. ASEAN is also
expanding with the 'ASEAN plus three' initiative, with free
trade agreements with Japan, China and Korea. ASEAN
entered into an agreement with China in 2003 to form
the ASEAN-China FTA (ACFTA). Also, bilateral efforts
are taking place to establish the ASEAN-Japan Closer
Economic Partnership (CEP) Agreement, ASEAN- Korea
FTA (AKFTA), and ASEAN-India FTA (AIFTA). The 'ASEAN
plus three' could be identified as a crucial development
in regional integration, which has the potential to
significantly boost trade and development in Asia. Value
of total trade of 'ASEAN plus three' countries reached
US$ 4.3 trillion in 2005, which was 20% of global
exports. It is therefore, important for India to further
strengthen its engagement with ASEAN and thereby, be
an integral part of a Pan Asia Free Trade Area.

It may be also observed that countries in almost all
regions of the world are showing an increasing interest in
expanding their trade opportunities with countries
bilaterally outside the region or a bloc. In Asia,
Singapore has been the most aggressive in its pursuits of
regional trade agreements with number of countries like
New Zealand, Australia, United States, Jordan and
Panama. Singapore is one of the leading RTA signatories
with 18 such agreements in place. Other countries that
are involved in the most number of RTAs are Mexico with
engagements in 19 agreements, Chile with 17
agreements, United States with 15 agreements and
Turkey with 10 agreements. An investigation of the trade
pattern of these countries over the past decade clearly
attests to the positive impact of RTAs on the trade
performance of a country. The value of trade of all these
countries with individual RTA partner countries over the
past five years has also increased sharply. Moreover,
trade with RTA partner countries constitutes a major
portion of the total trade of these countries, which
reinstates the importance of RTAs in global economic
integration of these countries. For example, in case of
Mexico and Singapore, trade with RTA partner countries
constitutes around 85% and 63% of their global trade
respectively. Similarly, for Chile, trade with RTA partners
constitutes as high as 80% of its global trade.

India's Engagement in Regional Trade
Agreements
India's endeavour to foster its international trade has
been well complemented by its efforts to promote
regional trade. Target countries in India's regional trade
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initiatives cover various regions of the world. In Asia,
India made a foray in RTAs with an FTA with Sri Lanka in
1998. This was followed by a Comprehensive Economic
Cooperation Agreement (CECA) with Singapore, an FTA
with South Asian Association for Regional Cooperation
(SAARC) members (SAFTA) and with the members of Bay
of Bengal Initiative for Multi-Sectoral Technical and
Economic Cooperation (BIMSTEC), a framework
agreement for FTA with Thailand and a framework
agreement for CECA with ASEAN.

effectively protect the domestic industries, it is also
crucial to address the issue of non-tariff trade barriers,
especially when engaging in regional trade agreements
with developed countries like the US or the European
Union.
With the recognition of the positive impact of RTAs on a
country's trade performance, India could explore trade
accords with all major trading blocs in different regions
of the world viz. MERCOSUR, NAFTA, EU, ASEAN,
GCC/ GAFTA, SADC/ SACU and CIS, which could
substantially enhance India's market access and choice
of competitive imports. Moreover, India could also
consider engaging in agreements with at least one of the
major members of a trade bloc in case of its inability to
strike an accord with a bloc as a whole, which could act
as a potential gateway to other markets of the bloc.

With the establishment of Joint Study Groups (JSGs),
India has also initiated negotiations with a number of
countries like Korea, China, Japan, Russia, Malaysia
and Indonesia. These initiatives form an integral part of
India's 'Look-East Policy', which has gained substantial
momentum in recent years and has started yielding
desirable results on the economic, political and strategic
fronts. India is also seriously pursuing negotiations to
establish RTAs with other developing countries located
elsewhere.

India could draw insights from the global trend and
pattern of gradual shift from south-south trade
agreements to preferential agreements between
developing and developed countries, and explore
opportunities to engage in trade agreements with more
developed countries like US, Japan, EU. India has
initiated negotiations for a Comprehensive Economic
Partnership Agreement with Japan and a broad-based
trade and investment agreement with EU, which needs to
be carried forward. An RTA with USA, with significant
market potential and evident complementarities could
also prove to be beneficial for India. Such agreements
could also facilitate and enhance investment flows into
India.

India has in place a preferential trade agreement (PTA)
with MERCOSUR and with Chile; a framework
agreement tor FTA with the Gulf Cooperation Council
(GCC); and a PTA with South African Customs Union
(SACU). India has also established JSGs with Mauritius
and Israel to explore the possibility of an FTA.
Engagement in regional trade agreements has had a
significant effect over the past decade on India's trade
performance with its partner countries. India's exports to
and imports from its RTA partner countries have
significantly increased from 2001-02 to 2006-07.
India's trade with its RTA partner countries as a
percentage of its total trade has shown a notable rise
from 20% to 30% from 2001-02 to 2006-07.

India could also look beyond FTAs exclusively in goods
to expand the scope of agreements to incorporate
services, investment, monetary cooperation and trade
logistics.

The Way Forward For India

On the strength of its services sector, India could set up
exclusive free trade agreements in services, which could
be later expanded to trade in goods. India could widen
the scope of Bilateral Investment Promotion Agreements
(BIPAs) to include specific investment incentives in
growing sectors such as infrastructure. With regard to
monetary cooperation, the model of the Mercosur
Structural Convergence Fund (FOCEM), which
facilitates transfer of funds from more developed
countries to less developed countries in the bloc, could
be a model of emulation for the SAARC region, that
could effectively lead to economic development and
integration of the region.
+

It is imperative for India to assess the long-term
implications arising out of any engagement in RTA and
adopt an integrated approach consistent with the longterm interest and potential of the economy. Engagement
in regional trade agreements should be one and not the
only avenue for enhancing its international economic
collaboration. India needs to explore bilateral and
plurilateral trade initiatives and effective regionalism
beyond free trade agreements, however, in continuance
of its pursuits towards eventual multilateralism.
While India needs to maintain consistency in its negative
lists with regard to agreements with different countries to
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$141-mln EBRD Loan for Russian Rail Revamp
The Bank will remain the lender of record for the full amount, but is
syndicating $84.9 million to commercial banks under an EBRD
A/B loan structure. The EBRD is keeping $56.6 million on its own
books as the A portion of the loan, which has a seven-year
maturity.

The European Bank for Reconstruction and
Development is providing a $141.5 million
loan to Russia's Inpromleasing to help
achieve one of the key goals of the country's
on-going railways reform: encouraging
private sector investment in new rolling stock
needed to meet growing demand in a
booming market.
The EBRD's funding will enable
Inpromleasing, an independent leasing
company founded in 2000, to finance the
purchase of freight wagons to be made in
Russia. The wagons purchased with the EBRD
loan are to be leased to three Russian private
rail operators.

The EBRD's funding will enable Inpromleasing, an independent
leasing company founded in 2000, to finance the purchase of
freight wagons to be made in Russia. The wagons purchased with
the EBRD loan are to be leased to three Russian private rail
operators.
The Bank recognizes that current shortage of rolling stock in Russia
is one of the top priorities to be addressed in the transport sector
and this project is a direct response to the Russian government's
investment incentives aimed at tackling this problem, said Thomas
Maier, EBRD Business Group Director for Infrastructure.
The Russian railways sector, traditionally dominated by state
funding and support, has undergone radical restructuring in the
last five years. Since 2001, the Russian government has been
pushing through a wide-ranging reform aimed at improving the
efficiency and profitability of rail services and encouraging private
investment in the sector's modernization.
Railway investment needs in Russia are at present estimated at
hundreds of billions of roubles for rolling stock renewal and
infrastructure over the next 10 years.
+

Russian Regional Bank Taps Global Capital Markets
One of the oldest participants in the EBRD's lending
programme for Russian small businesses, NBD Bank,
has raised its first purely international syndicated loan,
securing $5 million from the European Bank for
Reconstruction and Development and $15 million from
a consortium of eight commercial banks.

further 18 months). The EBRD has kept the remaining
$5 million on its own books as the A portion of the loan,
which has a three-year maturity.
The loan not only diversifies NBD Bank's funding base
by giving it access to international capital markets, but
assists its asset-liability management by considerably
extending the maturity of its funding. In November
2006, NBD Bank launched its first syndicated loan on
the domestic Russian market, raising 300 million
roubles with a one year maturity (with an option to
extend it for a further year).

The new funding will support a bid by NBD Bank to
develop into a strong regional player financing micro,
small and medium-sized enterprises in the Volga
Federal district. The EBRD has a 25 percent plus one
share voting equity stake in NBD Bank, which is
registered in Nizhny Novgorod, one of Russia's most
economically advanced regions.

NBD Bank was one of the first to join the EBRD's Russia
Small Business Fund lending programme in 1994 and
has since developed a strong local franchise,
specialising in loans to micro, small and medium-sized
businesses. It is one of the three largest banks in the
Nizhny Novgorod region.
+

Under an EBRD A/B loan structure, the Bank remains
the lender of record for the full $20 million, but has
syndicated $15 million to eight international banks for
an 18-month facility (with an option to extend it for a
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Regional Renewable Energy Fund
gets Further Boost
The EBRD is continuing to build on its pioneering work
to develop sustainable sources of energy throughout
the EBRD region with its first investment in a panregional renewable energy fund.
The EBRD's President Jean Lemierre signed an
agreement today whereby the EBRD contributes €25
million to the newly-established EnerCap Power Fund
I L.P. which targets investments primarily in renewable
energy, but also in energy efficiency, across central
and eastern Europe.
The Bank's €25 million investment is a €5 million
increase above the amount initially pledged.
Financing from other institutional investors brings
total contributions to €75 million in this first round of
funding. The fund will be managed by EnerCap
Capital Partners L.P. Incorporated, a Guernsey-based
fund manager focused on private equity and
renewable energy projects.
The main focus of the fund's investments in renewable
energy will be on wind projects. Investments are also
expected to be made in biomass, bioethanol and
other types of renewable energy generation.
Projects in energy efficiency, which have been the
focus of most of the EBRD's previous sustainable
energy deals, will primarily target co-generation,
waste-to-energy and carbon reduction investments.
EU accession, a global focus on climate change and
energy security concerns have prompted many central
and eastern European countries to establish or start
developing regulatory frameworks supporting the
growth of renewable energy.
At the same time, the EBRD is sharply increasing its
investments in energy efficiency and in the
development of renewable energy sources within the
context of the Sustainable Energy Initiative (SEI), which
was launched in May 2006.
The Initiative envisaged investment of up to €1.5
billion in energy efficiency, renewables and clean
energy projects over the next three years, but this

target will be reached much more quickly than
originally expected as demand for investment grows.
Energy efficiency is now seen more widely as playing
the dual role of helping to ensure energy security while
also boosting industrial competitiveness. Renewables
are also gradually playing a greater role in the quest
for energy security.
“Support for the renewable energy sector has to
become a core part of the EBRD's overall sustainable
energy drive”, said Nandita Parshad, Director of the
EBRD's Power & Energy Utilities Team.
EBRD investments could also attract funding from
other sources and so help the region meet its strategic
renewable energy objectives, she added.
Previous EBRD investments in renewable energy have
included a major syndicated loan to a hydro power
complex in Russia, an investment in a renewable
energy fund in Armenia and a credit line for energy
efficiency and renewable energy in Bulgaria.
+
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CIS Premiers' Summit

Call for Intensive Economic Cooperation
Prime Ministers of Commonwealth of Independent
States (CIS) met in Turkmenistan's capital of Ashgabat
in November, 2007 for a Summit to discuss issues
related to mutual cooperation to boost the economic
growth of the region.

cultural and humanitarian contacts and Turkmenistan
could offer the broad opportunities for holding various
theater and music festivals, scientific symposiums,
intentional sports games, Turkmen leader said.
Summit participants said that 30 issues related to
transport, financial, fuel and energy, military and social
co-operation of the CIS states and personnel policy
had been put on the agenda.

The Summit brought together the heads of the CIS
governments of Azerbaijan, Armenia, Belarus,
Georgia, Kazakhstan, Kyrgyzstan, Moldova, Russia,
Tajikistan, Uzbekistan and Ukraine.

Ukraine Prime Minister Viktor Yanukovich said the CIS
Summit had been urged to elaborate on the CIS
economic development strategy.

Addressing the Summit Turkmen President Gurbanguly
Berdymuhamedov focused on the importance
economic co-operation to determine the level and
content of long-term partnership within the CIS and
identified the areas interaction.

Addressing the Summit, CIS Executive Secretary Sergey
Lebedev said the fact of holding the Summit in the
Turkmen capital testified to that Ashgabat had become
a large international center

Speaking on Turkmenistan's initiatives on creation of
the new north-south transportation routes,
Berdymuhamedov emphasized that all the
participating countries would benefit form the projects.
He said that along with oil and gas, energy,
construction industries and transport tourism and
recreation infrastructure, production of ecologically
pure food products, clothing and household
appliances attracted investors.

The participants discussed the progress the 20032010 Action Plan focused on maintenance and
intensification of economic co-operation among the
CIS states, the comprehensive analysis of the processes
of integration and economic development,
interregional and border interaction, co-operation in
energy industry, transport and the humanitarian sphere
and anti-aircraft defence-related issues.

Special emphasis should be put on maintenance of the

The important documents including those coordinating
the policy on standardization, metrology and
certification, harmonization of customs procedures for
electrical energy delivery were issued. The decision to
establish a group consisting of the agricultural
ministers to develop the food market development
strategy was made.
The heads of the CIS governments were unanimous
that the common aspiration for integration within the
CIS and willingness to strengthen comprehensive cooperation meeting the national interests were the main
outcome of the effective and constructive sitting.
The Summit participants agreed to arrange the
permanent exhibitions of the CIS member states at the
All-Russia Exhibition Center in Moscow and to
announce the year 2008 the Year of Literature and
Reading in the CIS.
The next Summit of the CIS Prime Ministers will be held
in Minsk in May 2008.
+
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UN Plan for Development
in Chernoble-hit Nations
The United Nations General Assembly has adopted a
resolution recently proclaiming the period to 2016 as a
“decade of recovery and sustainable development” for
territories in Belarus, the Russian Federation, and Ukraine
that were affected by the 1986 Chernobyl nuclear
accident. The goal of the decade is “a return to normal life”
for affected communities. The United Nations
Development Programme (UNDP) has been tasked with
drafting a unified UN action plan and coordinating UN
work on the decade.
“Working closely with the three national governments, our
goal is to do what we can to ensure that by the end of the
third decade after the Chernobyl accident, life in the
affected regions returns to normal, communities take
control of their fates, and the area at last overcomes the
stigma associated with the disaster,” said Kemal Dervis, the
UNDP Administrator and UN Coordinator of International
Cooperation on Chernobyl.
The resolution embraces the forward-looking findings of a
new report on Chernobyl by Secretary-General Ban KiMoon, which concludes that, “after two decades, a return to
normal life is a realistic prospect for most people living in
Chernobyl-affected regions.”
The UN resolution underlines the daunting challenges that
the region still faces, but underscores that a “developmental
approach,” focusing on such efforts as job creation,
investment promotion, and community development, holds
potential solutions.
It also notes the importance of conveying to local
populations the “message of reassurance” provided by the
UN Chernobyl Forum, a joint initiative of eight UN agencies
and the three most-affected countries. The Forum
concluded in 2005 that people living in the affected
territories need not live in fear of serious health
consequences from the accident. This finding offers the
hope that providing better information to the public will ease
pervasive fears arising from myths and misconceptions
about radiation.
The resolution also welcomes the appointment earlier this
year of Russian tennis star Maria Sharapova as a UNDP
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Goodwill Ambassador. Sharapova's efforts have
focused on delivering an upbeat message of
recovery, self-reliance, and healthy choices to
young people in the Chernobyl-affected
territories, where she has family roots. Sharapova
is expected to visit a number of UNDP project sites
in the affected regions in 2008.
Finally, the resolution notes the significant
progress made recently in the long-running effort
to transform the damaged Chernobyl reactor and
its surroundings into a stable and environmentally
safe site, and stresses the urgency of completing
this task successfully.
The Secretary-General will report back to the
General Assembly on the progress of the “decade
of sustainable development” and other
Chernobyl recovery efforts in 2010.

UNDP and Chernobyl
As the coordinating agency for UN work on
Chernobyl, UNDP spearheads efforts in three
priority areas: information provision, including
promotion of healthy lifestyles; community-based
social and economic development, supporting
initiatives aimed at improving welfare and
encouraging self-reliance; and policy advice and
advocacy.
+
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Education Lags Behind in CIS Despite
High Economic Growth
UNICEF has warned that education systems in the
Commonwealth of Independent States (CIS) were
leaving millions of children behind each year.

Roma had attended higher education.
The report also showed that no country was achieving
equal representation of girls in basic education but the
numbers were close, 95 girls to 100 boys on average.
The most striking aspect of the figures was the
feminization of higher education throughout the region.
Girls outnumbered boys, in most cases significantly, in
all countries except Tajikistan, Uzbekistan, Turkey and
Azerbaijan. Only Turkey and Tajikistan were in trouble to
meet Millennium Development Goal 3, elimination of
gender disparity at all levels of education by 2015.

A report, Education for Some, more than Others,
commissioned by the UNICEF Regional Office for
Central and Eastern Europe SEE and the CIS, concluded
that, in spite of the economic recovery and increased
public expenditure on education in many countries over
the past decade, most national education systems were
struggling to provide universal education.
A key indicator of these systemic failures was that there
are an estimated 2.4 million 'missing children' of
primary-school age and almost 12 million missing
secondary-school children who should be in school but
are not.

The study found that, while reforms of education systems
had been initiated, they had not penetrated into the
classroom, thus affecting the overall quality of
education, especially in poor and rural areas.

UNICEF's Director for the CEE/CIS Region, Maria
Calivis, said that meant more than 14 million children
entered adult life every year without any kind of formal
education or school diploma and this in a region largely
known for its former high levels of access, quality and
equality in education.

“This in turn affected demand for education which now
was falling among disadvantaged families due to the
poor quality of services provided, lack of relevance of
curricula to the labour market, low transition to the
upper-secondary education and insufficient perceived
benefits from education,” Calivis said.

“This situation will lead to intergenerational cycles of
poverty, and undermine the capacity of governments to
develop globally competitive economies based on
skilled labour rather than cheap labour,” Calivis said.

The report warned that it would not be possible to
achieve education for all goals and thus achieve the
Millennium Development Goals in the region if this
situation of “Education for some, more than others”
continued to prevail.

The report found that public expenditure on education
reinforced rather than counteracted social, ethnic and
economic inequalities in access to and in the completion
of basic education. Family background, mainly parents'
income but also education, had increasingly become a
determinant in enrolment and attendance, particularly
at pre-school level.

The report advocated that Governments should
substantially increase spending on education to at least
6.0 percent of their GDP, as against a regional average
of 3-4 percent, and move from a distribution of public
expenditure that reinforces inequality to one that
counteracts inequality. It also urged central governments
to intervene to create the policy conditions that will
ensure 'Education for All'.

Armenia, Georgia, Kyrgyzstan, Moldova and Tajikistan
countries with low economic indicators had the lowest
attendance rates, less than 50 per cent for upper high
school, and in some instances less than 30 per cent for
pre-school.

About UNICEF
UNICEF is on the ground in over 150 countries and
territories to help children survive and thrive, from early
childhood through adolescence. The world's largest
provider of vaccines for developing countries, UNICEF
supports child health and nutrition, good water and
sanitation, quality basic education for all boys and girls,
and the protection of children from violence,
exploitation, and AIDS. UNICEF is funded entirely by the
voluntary contributions of individuals, businesses,
foundations and governments.
+

The report identified two further issues for UNICEF: the
situation of the Roma children and gender equality. In
three of the countries with the largest Roma communities
Bulgaria, Hungary and Romania only a tiny proportion
of Roma have any schooling beyond primary, compared
to the non Roma people. Roma children's educational
attainment ranges from 10 per cent to 35 per cent in
secondary school. Across the region only one percent of
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ÈÑÑËÅÄÎÂÀÍÈÅ

Èíäèÿ íà ïèêå ïåðåäà÷è âûïîëíåíèÿ ôóíêöèé
ñòîðîííåé îðãàíèçàöèåé (îóòñîðñèíã):

Ïåðñïåêòèâû è òðóäíîñòè
Ýêîíîìè÷åñêèí ðåôîðìû è ïîëèòèê à
ëèáåðàëèçàöèè Èíäèè ñïîñîáñòâîâàëè ðîñòó
ó÷àñòèÿ ÷àñòíûõ êîìïàíèé â
òåëåêîììóíèêàöèîííîì ñåêòîðå, îñîáåííî çà
ïîñëåäíèå äâàäöàòü ëåò. Ïîääåðæèâàåìûé
èíòåðíåòîì, ýòîò êëþ÷åâîé ñåãìåíò çêîíîìèêè
äîñòèã áîëüøèõ óñïåõîâ. Ââåäåíèå ðÿäà íîâîé
ïðîäóêöèè â èíòåðíåò è óëó÷øåííûå óñëîâèÿ
ìåæäóíàðîäíîé òåëåôîííîé ñâÿçè ïðèâåëè ê
áóìó â èíôðìàöèîííîé òåõíîëîãèè (ÈÒ)
ñîäåéñòâóþùèõ ÈÒ óñëóã â Èíäèè. Õîòÿ
ìåäèöèíñêàÿ òðàíñêðèïöèÿ áûëà ïèîíåðîì â
ñåãìåíòå îóòñîðñèíãà â Èíäèè, â íåñêîëüêèõ
á è ç í å ñ - ï ð öå ñ ñ î â , òà ê è õ ê à ê î á ð à á îò ê à
èíôîðìàöèè, âåäåíèå ñ÷åòîâ è îáñëóæèâàíèå
êëèåíòà â ðàçëè÷íûõ ñôåðàõ óñëóã (òàêèõ êàê
áàíêîâñêèå îïåðàöèè, ñòðàõîâêà, òåëåêîì,
ïîñëåïðîäàæíîå îáñëóæèâàíèå) ïîÿâèëàñü
òåíäåíöèÿ îôøîðèíãîâîé äåÿòåëüíîñòè.

íèçêîé ñòîèìîñòè â Èíäèè ÿâëÿåòñÿ çíà÷èìûì
äâèãàòåëåì äåÿòåëüíîñòè îñíîâàííîé íà
ç í à í è ÿ õ . Îä í à ê î í å ê îò ð û å à í à ë è ò è ê è
äîêàçûâàþò, ÷òî íåäîñòàòîê êâàëèôèöèðîâàííûõ
ïðîôåññèîíàëîâ â ñòðàíàõ- ÷ëåíàõ îðãàíèçàöèè
ýêîíîìè÷åñêîãî ñîòðóäíè÷åñòâà è ðàçâèòèÿ
(OECD), êîòîðûå â êîíå÷íîì ñ÷¸òå èãðàëè
êëþ÷åâóþ ðîëü à ïîâûøåíèè çàðïëàòû, êàê
äâèãàòåëü ñîðñèíãà äåÿòåëüíîñòè îñíîâàííîé íà
çíàíèÿõ îò òàêèõ ðàçâèâàþùèõñÿ ñòðàí êàê
Èíäèÿ.
Ñ å é ÷ à ñ â È í ä è è å ñ ò ü á îë ü ø î å ÷ è ñ ë î
êâàëèôèöèðîâàííûõ ïðôåññèîíàëîâ, êîòîðûå
íå óñòóïàþò êà÷åñòâó ðàáî÷åé ñèëû èìåþùåéñÿ â
ðàçâèòûõ ñòðàíàõ, íî ïî çíà÷èòåëüíî íèçêîé
ñòîèìîñòè. Äîïîëíèòåëüíûì ïðåèìóùåñòâîì
ÿâëÿþòñÿ çíàíèÿ è ýêñïåðòèçà â ðàçëè÷íûõ
ñôåðàõ äåÿòåëüíîñòè, êîòîðûå âñ¸ áîëüøå
ïåðåäàþòñÿ ðàçâèâàþùèìñÿ ñòðàíàì.
Èíäèéñêèå ïðîôåññèîíàëû èìåþò
ïðåèìóùåñòâî íàä äðóãèìè áëàãîäàðÿ õîðîøåìó
çíàíèþ àíãëèéñêîãî è ïðèìåíåíèÿ ÈÒ, ïî
ñðàâíåíèþ ñî ìíîãèìè ñòðàíàìè Àçèè, âîñòî÷íîé
Åâðîïû è òàê æå Ëàòèíñêîé Àìåðèêè.
Ïåðâîäâèãàòåëüíîå ïðåèìóùåñòâî òàêæå äåëàåò
Èíäèþ èäåàëüíûì ìåñòîì íàçíà÷åíèÿ äëÿ
îôøîðèòíãà äåÿòåëüíîñòè îñíîâàííîé íà
çíàíèÿõ.

Àóòñîðñèíã çíàíèé (KPO) Ÿâëÿåòñÿ áîëåå
âûñîêîé âåðñèåé àóòñîðèíãà áèçíåñ-ïðîöåññà
( B P O ) , ê îòî ð û é ò ð åáóåò ç í à÷ è òåë ü í î é
ýêñïåðòèçû â ýòîé ñôåðå äåÿòåëüíîñòè. Ñ
ðàçâèòèåì è çðåëîñòüþ àóòñîðñèíãîâûõ
ñòðàòåãèé êîìïàíèé áèçíåñ äâèæåòñÿ ê
âûñîêîêà÷åñòâåííûì ïðîöåññàì, èññëåäîâàíèÿ
è àíàëèçà ðûíêà, èíæèíåðíûõ ïðîöåññîâ,
ðàçâèòèå äåçàéíà è ïðîäóêöèè.
Â òî âðåìÿ êàê àóòñîðèíã áèçíåñ -ïðîöåññà (BPO)
ïðåäîñòàâëÿåò ýêìïåðòèçó è ðåøåíèÿ áèçíåñ
–ïðîöåññó, àóòñîðñèíã çíàíèé (KPO)
êîíöåíòðèðóåòñÿ íà óñëóãàõ ñ çêñïåðòèçîé
çíàíèé. È òàê êàê àóòñîðñèíã çíàíèé (KPO) ñòàë
òðàäèöèîííûì ïàðàäèãìîì ñòîèìîñòè- êà÷åñòâà,
íà êîòîðîì ðàçâèâàåòñÿ èíäóñòðèÿ áèçíåñ ïðîöåññà (BPO), òî àóòñîðñèíã çíàíèé (KPO)
ðàññìàòðèâàåòñÿ êàê ñëåäóþùàÿ
ñòàäèÿ öåïè öåííîñòè
àóòñîðñèíãà.

Ýêñïåðòû äåìàðêèðîâàëè òåðìèíàëîãèè
àóòñîðñèãà è îôøîðèíãà. Â òî âðåìÿ êàê
àóòñîðñèíã ÿâëÿåòñÿ îáùèì ïîíÿòèåì, êîòîðûé
ïðàêòèêóåòñÿ äàæå âíóòðè ñòðàíû (ñîðñèíã
äåÿòåëüíîñòè/óñëóã îò îäíîé ôèðìû â äðóãóþ
âíóòðè ñòðàíû), íà îôøîðèíã ññûëàþòñÿ êàê íà
ñîðñèíã äåÿòåëüíîñòè/óñëóã èç äðóãîé ñòðàíû.

Ýâîëþöèþ àóòñîðñèíãà çíàíèé
(KPO) â Èíäèè íóæíî ïîíèìàòü â
êîíòåêñòå ñèëû Èíäèè, êàê ìåñòî
íàçíà÷åíèÿ è äâèãàòåëü
äåÿòåëüíîñòè îñíîâàííîé íà
çíàíèÿõ. Íåñêîëüêî àíàëèòèêîâ
ãîâîðÿò, ÷òî ïðåèìóùåñòâî
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Îôøîðèíã àóòñîðñèíãà çíàíèé (KPOf) â
Èíäèè

íàëè÷èè êâàëèôèöèðîâàííîé ðàáî÷åé ñèëû â
èçáðàííûõ âåðòèêàëÿõ äåÿòåëüíîñòè. Íåêîòîðûå
ôèðìû, òàêæå, ñòðàòåãè÷åñêè óñòàíàâëèâàþò çà
ãðàíèöåé ìàðêåòèíãîâûå/ñáûòîâûå îôèñû,
÷òîáû èñïîëüçîâàòü äåëîâûå ïîòåíöèàëû íà
ðàçëè÷íûõ ðûíêàõ. Òàêèå ñòðàòåãèè ïîìîãàþò
èíäèéñêèì ôèðìàì ñïåöèàëèçèðîâàòüñÿ â ñôåðå
çíàíèé, ÷òîáû óäîâëåòâîðÿòü òðåáîâàíèÿì
êîíå÷íûõ ïîëüçîâàòåëåé.

Â êîíöå äåâÿíîñòûõ ãîäîâ íåñêîëüêî âûñîêî
ïðîôèëüíûõ îñíîâàííûõ íà çíàíèÿõ
îðãàíèçàöèé òàêèõ êàê (Mc Kinsey) èç ðàçâèòûõ
ñòðàí óñòàíîâèëè âíóòðåôèðìåííûå öåíòðû,
î ñ ó ù å ñ ò âë ÿ þ ù è å â û ñ î ê î ê à÷ å ñ ò â å í í ó þ ,
îñíîâàííóþ íà çíàíèÿõ äåÿòåëüíîñòü â Èíäèè.
Ïîçäíåå, íåñêîëüêî êîìïàíèé
àóòñîðèíãà
áèçíåñ -ïðîöåññà (BPO) òàêèõ êàê Progeon,
ñëèëèñü ñ îñíîâíûìè êîìïàíèÿìè ýòî - Infosys,
WNS, Office Tiger, WIPRO Consulting, Accenture,
Integreon, Mphasis è ïðîäâèíóëèñü âïåð¸ä â öåïè
öåííîñòè, ïðåäëàãàÿ óñëóãè îñíîâàííûå íà
çíàíèÿõ â îáëàñòè îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf). Âñëåä çà òðàíñôîðìàöèåé
êîìïàíèé àóòñîðèíãà áèçíåñ -ïðîöåññà (BPO) â
ãëîáàëüíûå êîíñàëòèíãîâûå îñíîâàííûå íà
çíàíèÿõ ôèðìû â Èíäèè, ïîÿâèëîñü íåñêîëüêî
êîìïàíèé òðåòüåé ñòîðîíû àóòñîðèíãà áèçíåñ ïðîöåññà (BPO), ÷òîáû èñïîëüçîâàòü èìåþùèéñÿ
â Èíäèè òàëàíò. Ïðîèçîøëè è äðóãèå
òðàíñôîðìàöèè òàêèõ ãëîáàëüíûõ
êîíñàëòèíãîâûõ îñíîâàííûõ íà çíàíèÿõ ôèðì êàê
Goldman Sachs, Morgan Stanley, J P Morgan,
êîòîðûå îòêðûëè ñâîè âíóòðåôèðìåííûå öåíòðû
â Èäèè.

Ìíîãèå îñíîâàííûå íà çíàíèÿõ ôèðìû áûëè
ñîçäàíû íà îñíîâàõ àóòñîðèíãà
áèçíåñ ïðîöåññà (BPO), è õîðîøî ïîíèìàþò òðåáîâàíèÿ
ïî áåçîïàñíîñòè äàííûõ/èíôîðìàöèè.
Ìíîãèå ôèðìû èìåþò ñåðòèôèêàò áþðî
ñòàíäàðòîâ ÁÑ7799-2 è ïðîäâèãàþòñÿ ê
ìåæäóíàðîäíîé îðãàíèçàöèè ïî ñòàíäàðòèçàöèè
(ÌÊÑ)- ISO 27001. Ýòà òåíäåíöèÿ ïðèíóæäàåò
íîâè÷êîâ â ýòîé èíäóñòðèè ïîëó÷èòü ñåðòèôèêàò
(ÌÊÑ) ISO 27001, ÷òîáû çàâåðèòü êëèåíòîâ â
êà÷åñòâå áåçîïàñíîñòè äàííûõ.
Îôøîðèíã àóòñîðñèíãà çíàíèé (KPOf) –
ïðåèìóùåñòâà Èíäèè
×òîáû ïîíÿòü ýâîëþöèþ îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf). íóæíî ðàññìàòðèâàòü å¸ ñ
ïåðñïåêòèâû ñèëû Èíäèè êàê ìåñòà íàçíà÷åíèÿ è
äâèãàòåëÿ ôåíîìåíà îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf). Àíàëèòèêè ïðèäàþò öåíîâîìó
ïðåèìóùåñòâó áîëüøîå çíà÷åíèå êàê ìîùíîìó
äâèãàòåëþ áèçíåñà KPOf. Äðóãèì êðèòè÷åñêè
âàæíûì äâèãàòåëåì
ÿâëÿåòñÿ íåäîñòàòîê
êâàëèôèöèðîâàííûõ
ëþäñêèõ ðåñóðñîâ â òàêèõ
ðàçâèòûõ ñòðàíàõ, êàê ÑØÀ
è ÅÑ. Îæèäàåòñÿ, ÷òî ê 2010
ãîäó â ÑØÀ áóäåò
íåäîñòàâàòü
5.6
ì è ë ë è î í î â
êâàëèôèöèðîâàííûõ
ïîôåññèîíàëîâ è â
Âåëèêîáðèòàíèè 700,000
÷åëîâåê. Ýòî âìåñòå ñ
öåíîâûì ïðåèìóùåñòâîì
ïðèâåëî ê This, coupled with
the cost advantage, has
resulted in high âûñîêîìó
îáùåãîäîâîìó ðîñòó â
ð àçë è ÷ í û õ âå ðò è ê à ë ÿ õ
îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf) â Èíäèè.

Äåÿòåëüíîñòü îôøîðèíãà àóòñîðñèíãà çíàíèé
(KPOf) ñòàíîâèòñÿ î÷åíü ïîïóëÿðíîé, êàê ìíîãî
îáåùàþùèé ñåêòîð â Èíäèè, êòîðûé ìîæåò
ãåíåðèðîâàòü èíîñòðàííóþ
âàëþò ó äëÿ ñòðàíû è
ïðåäîñòàâèòü âîçìîæíîñòè
òðóäîóñòðîéñòâà. Ïîñëå
äîñòèæåíèÿ óñïåõà â
áèçíåñå íåêîòîðûå
èíäèéñêèå ïðåäïðèÿòèÿ
îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf) îòêðûâàþò
ñâîè ôèëèàëû çàãðàíèöåé.
Òàêèì îáðàçîì, õîòÿ íå
ÿâëÿÿñü íåïîñðåäñòâåííîé
ê î ì ï à í è å é î ô ø î ð è í ãà
àóòñîðñèíãà çíàíèé (KPOf),
èíäèéñêèå ïðåäïðèÿòèÿ
äåÿòåëüíîñòè îôøîðèíãà
àóòñîðñèíãà çíàíèé (KPOf)
ïîëó÷àþò ïðåèìóùåñòâî îò
ï ð åä î ñ òà âë å í è ÿ ñ âî è õ
óñëóã îò ðûíêà òðåòüåé
ñòðàíû êëèåíòàì â
ðàçâèòûõ ñòðàíàõ,
ïîëüçóÿñü ïðåèìóùåñòâîì
ðàçíèöû âî âðåìåíè è

Îôøîðèíã àóòñîðñèíãà
çíàíèé (KPOf) â
èíæåíåðíûõ óñëóãàõ.
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Ñîîòâåòñòâåííî ïîäñ÷¸òàì, Èíäèÿ ñåé÷àñ
ïîëó÷àåò ïðèìåðíî 30% îò ãëîáàëüíûõ
âîçìîæíîñòåé ôèðì åâðîïåéñêîé ïàòåíòíîé
ñëóæáû (EPOf)
èëè 6 ìëðä. àìåðèêàíñèõ
äîëëàðîâ â äåíåæíîì èñ÷åñëåíèè. Â Èíäèè åñòü
íåñêîëüêî êëþ÷åâûõ ïðåèìóùåñòâ. Â Èíäèè,
ïðåäïðèÿòèÿ ãîññåêòîðà, íàó÷íî
èññëåäîâàòåëüñêèå îáîðîííûå ïðåäïðèÿòèÿ è
îðãàíèçàöèè
÷àñòíîãî ñåêòîðà ïðîäîëæàþò
ñòîÿòü â àâàíãàðäå èíæåíåðíûõ ïðîýêòíîêîíñòðóêòîðñêèõ ðàáîò è èííîâàöèé. Äðóãîé
âàæíîé ïðè÷èíîé ðîñòà îôøîðèíãà
âûñîêîêëàññíûõ èíæåíåðíûõ è äåçàéíåðñêèõ
óñëóã ÿâëÿåòñÿ íàëè÷èå èíæåíåðíîãî òàëàíòà (
åæåãîäíî ñâûøå 300 000 ñòóäåíòîâ âûïóñêàþò
èíäèéñêèå èíñòèòóòû). Ñðåäíÿÿ íà÷àëüíàÿ
çàðïëàòà èíäèéñêîãî èíæåíåðà ñîñòàâëÿåò îäíó
äåñÿòóþ çàðïëàòû èæåíåðà â ïàçâèòûõ ñòðàíàõ.
Ïîäñ÷èòàíî, ÷òî Èíäèÿ ïðåäîñòàâëÿåò óñëóãè
ôèðìàì åâðîïåéñêîé ïàòåíòíîé ñëóæáû (EPOf)
íà 25% äåøåâëå. Èíäèÿ òàêæå îáëàäàåò
çíà÷èìîé ýêñïåðòèçîé â àóòñîðñèíãå ñåãìåíòîâ
òåõíîëîãè÷åñêîãî ïðîöåññà.
Êîíå÷íûå
ïîëüçîâàòåëè ñåãìåíòîâ òåõíîëîãè÷åñêîãî
ïðîöåññà, òàêèõ ê àê àâòîìîáèëüíàÿ,
àâèàöèîííàÿ ïðîìûøëåííîñòè, ñòðîèòåëüñòâî è
ìîíòàæ ïðîìûøëåííûõ çàâîäîâ, ýëåêòðîíèêà è
òåëåêîììóíèêàöèÿ ìîãóò âîñïîëüçîâàòüñÿ èõ
ìîùíûì ïðèñóòñòâèåì â Èíäèè. Ìîùü Èíäèè â
òàêèõ ñåãìåíòàõ êîíå÷íûõ ïîëüçîâàòåëåé
ïðèçíàíà ïî âñåìó ìèðó.

îáðåòàëè äèíàìè÷åñêèé îïûò â ðåøåíèè äåë
îõâàòûâàþùèõ øèðîêèé ðÿä îáëàñòåé òàêèõ êàê,
áàíêîâñêèå îïåðàöèè, òåëåêîììóíèêàöèÿ,
ñòðàõîâêà, ýíåðãåòèêà, ãðàæäàíñêàÿ àâèàöèÿ,
òðàíñïîðò, êîòîðûå ðàíüøå ðàññìàòðèâàëèñü
òîëüêî ãîñóäàðñòâåííûìè ñòðóêòóðàìè. Òàêæå
þðèñòû ïðèîáðåòàëè îïûò â îáëàñòÿõ
êàñàþùèõñÿ íàëîãîâ, ñëèÿíèé è ïðèîáðåòåíèé,
ñîâìåñòíûõ ïðåäïðèÿòèé, ïðàâ
è í ò åë å ê ò ó à ë ü í î ã î è ì ó ù å ñ ò â à , ï ð ÿ ì î é
èíîñòðàííîé èíâåñòèöèè è ñïåöèàëüíûõ
ýêîíîìè÷åñêèõ çîí.
À òî ÷òî êàñàåòñÿ èíñòèòóöèîííîé ýêñïåðòèçû, â
Èíäè åñòü 750 êîëëåäæåé þðèñïðóäåíöèè,
åæåãîäíî âûïóñêàþùèõ áîëåå 30,000 àäâîêàòîâ.
Ïîäñ÷èòàíî, ÷òî îôøîðèíãîâàÿ ëåãàëüíàÿ
ðàáîòà â Èíäèè ýêîíîìèò îêîëî 80% ñòîèìîñòè
òîé æå ðàáîòû ïðîäåëàííîé â òàêèõ ðàçâèòûõ
ñòðàíàõ êàê ÑØÀ.
Îôøîðèíã íàó÷íî èññëåäîâàòåëüñêîãî
ïðîöåññà
Òîðãîâûé îáîðîò âñåìèðíîãî ðûíêà àóòñîðñèíãà
íàó÷íî èññëåäîâàòåëüñêîé ðàáîòû ïðåâûøàåò
100 ìèëëèàðäîâ äîëëàðîâ, èç êîòîðîãî íà
îôøîðèíã íàó÷íî èññëåäîâàòåëüñêîãî ïðîöåññà
ïðèõîäèòñÿ 8 ìëðä. Äîëëàðîâ. Îôøîðèíã íàó÷íî
èññëåäîâàòåëüñêîãî ïðîöåññà â Èíäèþ
ñîñòàâëÿåò â äåíåæíîì èñ÷èñëåíèè 2 ìèëëèàðäà
äîëëàðîâ.
Ïðèíÿòèå ðåøåíèé âíîñèòü èíâåñòèöèþ â
íàó÷íî-èññëåäîâàòåëüñêóþ ðàáîòó â Èíäèè
ðóêîâîäñòâóþòñÿ íåñêîëüêèìè ôàêòîðàìè òàêèì
êàê, íîðìàòèâíî- ïðîâàâîé ñðåäîé, íàëè÷èå
êâàëèôèöèðîâàííûõ ó÷¸íûõ è èíñòèòóöèîííûõ
ñòðóêòóð è ðÿäîì ãëîáàëüíûõ àëüÿíñîâ è
ñóáêîíòèíåíòàëüíûõ îòíîøåíèé
ñôîðìèðîâàííûõ èíäèéñêîé ïðîìûùëåííîñòüþ.

Ëåãàëüíûé ïðîöåññ îôøîðèíãà (LPOf)
Èíäèÿ èìååò âòîðîå ñàìîå êðóïíîå ÷èñëî
ðàáîòíèêîâ ëåãàëüíîé ïðîôåññèè. Ñåé÷ñ â
Èíäèè ðàáîòàþò ñâûøå 600,000 þðèñòîâ, ñåé÷àñ
íà äîëþ Èíäèè ïðèõîäèòñÿ 20% ãëîáàëüíîãî
ðûíêà ëåãàëüíîãî ïðîöåññà îôøîðèíãà (LPOf)
ïðèìåðíî 400 ìèëëèîíîâ äîëëàðîâ. Èíäèÿ
îáëàäàåò çíà÷èòåëüíûì ïðåèìóùåñòâîì â
ðàçëè÷íûõ ïàðàìåòðàõ, êîòîðûå ðàáîòàþò íà
ïîëüçó ïðîäâèæåíèÿ îòðàñëè ëåãàëüíîãî
ïðîöåññà îôøîðèíãà (LPOf) â íàïðàâëåíèè ê
Èíäèè. Ëåãàëüíàÿ ñèñòåìà â Èíäèè, ÑØÀ è
Â åë è ê î á ð è ò à í è è è ì å þò î á ù è å ê î ð í è
áðèòàíñêîãî àíãëî-ñàêñîíñêîãî ïðàâà, ÷òî äà¸ò
èíäèéñêèì þðèñòàì áîëüøóþ êîìïåòåíòíîñòü, è
êîãäà îíè ïðåäïðèíèìàþò ñòàíäàðòíóþ
ëåãàëüíóþ ðàáîòó èì íå íóæíî äîïîëíèòåëüíîå
îáó÷åíèå. Ñ ãîäàìè, ëåãàëüíàÿ ñèñòåìà Èíäèè
ïðåòåðïåëà èçìåíåíèÿ â ñâåòå ðàñòóùåé
ãëîáàëèçàöèè èíäèéñêîé ýêîíîìèêè.

Â äîïîëíåíèå ê ýòîìó, ïðîèçâîäñòâåííûå
ñïîñîáíîñòè è íàëè÷èå ðåñóðñîâ ÿâëÿþòñÿ
äðóãèìè îïðåäåëÿþùèìè ôàêòîðàìè
äåëàþùèìè Èíäèþ öåíòðîì íàó÷íîèññëåäîâàòåëüñêîé äåÿòåëüíîñòè. Åùå îäíèì
âàæíûì ôàêòîðîì ÿâëÿåòñÿ áëèçîñòü íàó÷íîèññëåäîâàòåëüñêèõ îáüåêòîâ ê ðûíêó. Èíäèÿ ñàìà
ïîñåáå èìååò îãðîìíûé ðûíîê è áëèçêà êî ìíîãèì
ðàçâèâàþùèìñÿ ñòðàíàì Àçèè, ÷òî åù¸ áîëüøå
óëó÷øàåò ïåðñïåêòèâû îôøîðèíãà íàó÷íî
èññëåäîâàòåëüñêîãî ïðîöåññà.
Èíäèÿ çàíèìàåò ÷åòâåðòîå ìåñòî âìèðå ïî
êîëè÷åñòâó ó÷¸íûõ, ãäå âñ¸ áîëüøåå ÷èñëî
ñòóäåíòîâ ïðîÿâëÿþò èíòåðåñ â íàóêå. Â Èíäèè
åñòü 3000 íàó÷íî-èññëåäîâàòåëüñêèõ èíñòèòóòîâ,
â èõ ÷èñëå íàöèîíàëüíûå ëàáîðàòîðèè, íàó÷íî-

Ýòî ñîäåéñòâîâàëî òðàíñôîðìàöèè èíäèéñêèõ
þðèñòîâ â èñïîëíèòåëåé ãëîáàëüíûõ óñëóã. Ñî
âðåìåíè ëèáåðàëèçàöèè, èíäèéñêèå àäâîêàòû
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èññëåäîâàòåëüñêèå èíñòèòóòû öåíòðà, øòàòîâ è
íåïðàâèòåëüñòâåííûõ îðãàíèçàöèé è íàó÷íîèññëåäîâàòåëüñêèå èíñòèòóòû â ïðîìûøëåííîì
ñåêòîðå. Ïðèòîì, ñòîèìîñòü íàó÷íîèññëåäîâàòåëüñêèõ ðàáîò â Èíäèè ñîñòàâëÿåò
îäíó ïÿòóþ òîé, ÷òî â ÑØÀ èëè Åâðîïå.
Ïðàâèòåëüñòâî Èíäèè âíåñëî ïîïðàâêè è ââåëî â
ñ è ë ó ð ÿ ä ç à ê î í î â , â ñ î î ò â åò ñ ò â è è ñ
èçìåíÿþøåéñÿ ñðåäîé è òðåáîâàíèÿìè ÂÒÎ.

ñòóäåíòîâ êàæäûé ãîä, íåêîòîðûå èç íèõ
îáëàäàþò âûñøèìè ñòåïåíÿìè â òàêèõ òå÷åíèÿõ
êàê, èíæåíåðíàÿ îáëàñòü, òåõíîëîãèÿ, òîðãîâëÿ,
ý ê î í î ì è ê à è í à ó ê à . È í ä è ÿ î áë à ä à åò
çíà÷èòåëüíûì îáü¸ìîì çíàíèé â ðàçëè÷íûõ
ñåãìåíòàõ èññëåäîâàíèÿ ðûíêîâ. Â èõ ÷èñëî
âõîäÿò ïîòðåáèòåëüñêèå èññëåäîâàíèÿ,
èññëåäîâàíèÿ ôèíàíñîâûõ óñëóã, äåíåæíîãî
ðûíêà, ôîíäîâîãî ðûíêà è âàëþòíîãî ðûíêà.
Èíäèéñêèå ó÷¸íûå îáðåëè çíàíèÿ â
îáùåïðèíÿòûõ ïðèíöèïàõ áóõãàëòåðñêîãî ó÷¸òà
ÑØÀ, è âñ¸ âîçðàñòàþùåå ÷èñëî èíäèéñêèõ
òðàíñíàöèîíàëüíûõ êîìïàíèé ïåðåíèìàþò
íîðìû îáùåïðèíÿòûõ ïðèíöèïîâ áóõãàëòåðñêîãî
ó÷¸òà ÑØÀ. .

Ñ ãîäàìè èíäèéñêèå ó÷¸íûå ðàçðàáîòàëè ñôåðó
çíàíèé â ðàçëè÷íûõ èíòåíñèâíî íàó÷íîè ñ ñ ë åä î âàòåë ü ñ ê è õ ñ å ê òî ð à õ òà ê è õ ê à ê
àâòîìîáèëüíàÿ ïðîìûøëåííîñòü,
ôàðìàöåâòèêà, èíæèíåðèÿ, ÈÒ è
òåëåêîììóíèêàöèÿ. Ìíîãèå èíäèéñêèå ôèðìû
ñôîðìèðîâàëè ãëîáàëüíûå àëüÿíñû èëè
ñóáêîíòèíåíòàëüíûå îòíîøåíèÿ ñ
òðàíñíàöèîíàëüíûìè êîðïîðàöèÿìè. Çà
ïîñëåäíèå íåñêîëüêî ëåò ñâûøå 100 êîìïàíèé â
ñïèñêå æóðíàëà Fortune 500 òàêèõ êàê, Delphi, Eli
Lilly, GE, Hewlett Packard, Daimler Chrysler,
Novartis, Volvo, Bosch, îòêðûëè íàó÷íîèññëåäîâàòåëüñêèå îáüåêòû â Èíäèè

Íåóñòàííûå óñèëè ñîâåòà öåííûõ áóìàã è ôîíäîâ
Èíäèè ïî óñîâåðøåíñòâîâàíèþ ðàìîê
êîðïîðàòèâíîãî óïðàâëåíèÿ íà èíäèéñêèõ
ô î í ä î â û õ ð û í ê à õ , ï îä í ÿ ë è è í ä è é ñ ê è å
ôîíäîâûå ðûíêè íà áîëåå âûñîêèé óðîâåíü ïî
ñ ð à â í å í è þ ñ ä ðó ã è ì è ï î ÿ âë ÿ þ ù è ì è ñ ÿ
ðûíî÷íûìè ýêîíîìèêàìè. Çà ïîñëåäíèå
íåñêîëüêî ëåò èíîñòðàííûå èíñòèòóöèîííûå
èíâåñòîðû ïðîÿâëÿþò áîëüøîé èíòåðåñ â
èíäèéñèõ ôîíäîâûõ ðûíêàõ. Èãðîêè íà
èíäèéñêèõ ôîíäîâûõ ðûíêàõ îáðåëè ãëóáîêèå
çíàíèÿ â èññëåäîâàíèè ôîíäîâûõ ðûíêîâ, â
ãëîáàëüíîì êîíòåêñòå ñ ââåäåíèåì íîâûõ
ïðîèçâîäíûõ èíñòðóìåíòîâ.

Èññëåäîâàíèå ðûíêà îôøîðèíãà (MROf) è
àíàëèòèêà
Ñòîèìîñòü âñåìèðíîãî ðûíêà èññëåäîâàíèÿ
ðûíê à îôøîðèíãà (MROf) è àíàëèòèêè
ñîñòàâëÿåò íåìíîãî ìåíüøå 2 ìèëëèàðäîâ
äîëëàðîâ. Èíäèÿ, â êîòîðîé ñåé÷àñ òîðãîâûé
îáîðîò èññëåäîâàíèÿ ðûíêà îôøîðèíãà (MROf)
ñîñòàâëÿåò 600 ìèëëèîíîâ äîëëàðîâ, ñ÷èòàåòñÿ
ðàñòóùèì ðûíêîì äëÿ èññëåäîâàíèÿ ðûíêà
îôøîðèíãà (MROf) è àíàëèçà, ãäå âåäóùèå
èññëåäîâàòåëüñêî àíàëèòè÷åñêèå ôèðìû ìèðà
îòêðûâàþò ñâîè îôèñû, äëÿ òîãî ÷òîáû
âûïîëíÿòü òðåáîâàíèÿ êàê âíóòðå ôèðìåííûåòàê
è òðåòüèõ ñòîðîí. Åñòü íåñêîëüêî ïîáóæäåíèé
äåÿòåëüíîñòè èññëåäîâàíèÿ ðûíêà îôøîðèíãà
(MROf) è àíàëèòèêè âåäóùèõ â Èíäèþ.

Ýòè ôàêòîðû ïðèâëåêëè â Èíäèþ ìíîãèå
ìåæäóíàðîäíûå ðûíî÷íî-èññëåäîâàòåëüñêèå,
óïðàâëåí÷åñêèå, èíâåñòèöèîííûå è
êîíñàëòèíãîâûå ôèðìû. Ñðàâíèòåëüíî íèçêàÿ
ñòîèìîñòü íåäâèæåìîãî èìóùåñòâà â Èíäèè è
í è ç ê à ÿ ç à ð ï ë àòà ï ð è âë å ê ë è í å ñ ê îë ü ê î
îðãàíèçàöèé ðûíî÷íîãî èññëåäîâàíèÿ, òàêèõ
êîíñàëòèíãîâûõ ôèðì êàê McKinsey, Price
waterhouse Coopers, KPMG, Booz Allen, Boston
Consulting Group, A T Kearney, A C Neilson,
Gartner, IDC, Goldman Sachs, J P Morgan, Deloitte,
Lehman Brothers, ÷òîáû ñîçäàòü
âíóòðåôèðìåííûå èññëåäîâàòåëüñêèå öåíòðû â
Èíäèè. Âåäóùèå ðåéòèíãîâûå àãåíñòâà
òàêèå êàê, Standard & Poors, Moodys and
Fitch óñòàíîâèëè ñâî¸ ïðèñóòñòâèå íà
èíäèéñîì ðûíêå, ïðåäïðèÿòèÿõ è ñåêòîðàõ
ñïåöèôè÷åñêèõ èññëåäîâàíèé.
Ïðèñóòñòâèå òàêèõ àãåíñòâ ñîçäà¸ò
ñïèëëîâåð ýôôåêò íà èíäèéñêîì ðûíêå, è
ñðåäíåãî ðàçìåðà êîíñàëòèíãîâûå ôèðìû
ïðîêëàäûâàþò ïóòü â èíäèéñêèé ðûíîê.

Âî ïåðâûõ, ïîñëå ëèáåðàëèçàöèè â Èíäèè
çíà÷èòåëüíî óëó÷øèëîñü îáðàçîâàíèå â îáëàñòè
ìåíàäæìåíòà. Ýòè èíñòèòóòû âûïóñêàþò òûñÿ÷è

Çàäà÷è è ñòðàòåãèè
Â íûíåøíèõ îáñòîÿòåëüñâàõ îñòðîé
êîíêóðåíöèè, êîìïàíèè áîðÿòñÿ äðóã ñ
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äðóãîì çà çàâîåâàíèå ìåñòà íà ìåæäóíàðîäíîì
ðûíêå. Âåäóùèå êîìïàíèè ìèðà ïåðåäåëûâàþò
ñâîè öåíîâûå ñòðóêòóðû, çíà÷èòåëüíî ñîêðàùàÿ
ñòîèìîñòü òðóäà, äîáàâëÿÿ íîâûå ñïîñîáíîñòè è
óëó÷øàÿ ïðîäóêòèâíîñòü è êà÷åñòâî. Â òàêîì
ðàñïîë îæåíèè äåë, ìåæäóíàðîäíûì
îðãàíèçàöèÿì ïðèõîäèòñÿ ñìîòðåòü çà ïðåäåëû
ñâîèõ òðàäèöèîííûõ ñòðàòåãèé äëÿ òîãî ÷òîáû
âûïîëíèòü ðûíî÷íûå çàäà÷è.

äîïîëíèòåëüíûìè çíàíèÿìè. Êðîìå ýòîãî, î÷åíü
âàæíî ïîñòîÿííî óñîâåðøåíñòâîâàòü
êâàëèôèêàöèþ.
È â ýòîò ïðîöåññ óñîâåðøåíñòâîâàíèÿ òàëàíòîâ
ìîæíî âîâëå÷ü èíîñòðàííûå ôèëèàëû ôèðì,
ïîîùðÿÿ èõ ó÷àñòâîâàòü â ñîâìåñòíûõ ïðîýêòàõ ñ
óíèâåðñèòåòàìè è äðóãèìè ó÷èëèùàìè.
Ï ð è âëå÷ å í è å è óñ è ëå í è å è í ä è é ñ êî é
äèàñïîðû.

Èçìåíåííÿ â ïîäõîäå è ñòðàòåãèÿõ ïðèíÿòûå
òðàíñíàöèîíàëüíûìè ôèðìàìè ïîìîãàþò
ýâîëþöèè è ïîïóëÿðèçàöèè ïðîöåññà
àóòñîðñèíãà è îôøîðèíãà çíàíèé.

Ïîäñ÷èòàíî, ÷òî â ñâûøå 70 ñòðàíàõ ìèðà æèâóò
20 ìèëëèîíîâ èíäèéñêîé äèàñïîðû, êîòîðûå
óñïåøíî âíîñèëè âêëàäû â ðàçâèòèå òàêèõ
îáëàñòåé êàê èíæåíåðíîå äåëî, èñëåäîâàíèå
êîñìè÷åñêîãî ïðîñòðàíñòâà, çäðàâîîõðàíåíèå,
ÈÒ, óïðàâëåí÷åñêîå äåë î è
ïðåäïðèíåìàòåëüñòâî.

Çàäà÷è è âûçîâû.
Ãëàâíîé ñèëîé Èíäèè ïðîäîëæàåò áûòü å¸
ñèëüíàÿ áàçà ñíàáæåíèÿ êâàëèôèöèðîâàííîé
ðàáî÷åé ñèëû, çíàíèå àíãëèéñêîãî ÿçûêà è íèçêèå
îïëàòû âìåñòå ñ êðåïêèìè íàâûêàìè
çíàíèÿ è äîêàçàííîé íàä¸æíîé
ñïîñîáíîñòüþ ïîñòàâîê. Îäíàêî ðàñò¸ò
îñîçíàíèå òîãî, ÷òî òàêèå íèçêèå öåíû è
íàëè÷èå áîëüøîãî ïóëà
êâàëèôèöèðîâàííîé ðàáî÷åé ñèëû,
îáëàäàþùåé çíàíèåì àíãëèéñêîãî ÿçûêà
íå áóäóò äîëãî îñòàâàòüñÿ ãëàâíûìè
ê ë þ÷ å â û ì è ï ð è âë å ê àòåë ü í î ñ ò ÿ ì è
çîâóùèìè â Èíäèþ èíäóñòðèþ
îôøîðèíãà àóòñîðñèíãà çíàíèé (KPOf). Â
ñâÿçè ñ ÷åì, çàäà÷è è âûçîâû Èíäèè
âåðîÿòíî âîçðàñòóò â ïðåäñòîÿùèå ãîäû.
Í å ê îòî ð û å è ç ýò è õ ç à ä à÷ áóä ó ò
ãåíåðè÷åñêèìè ïî õàðàêòåðó, à íåêîòîðûå
äðóãèå - èíäóñòðèàëüíî
ñïåöèôè÷åñêèìè. Ïîýòîìó î÷åíü âàæíî
ï å ð å÷ è ñ ë è ò ü è ï î í ÿ ò ü ç à ä à÷ è è
îäíîâðåìåííî âûðàáàòûâàòü ñòðàòåãèè
ï î ï îä ü ¸ ì ó â í ó ò ð å í í è õ ï ð å è ì ó ùå ñ ò â ,
âûíóæäàåìûõ ãëîáàëüíûìè òðåáîâàíèÿìè.

Ïðèâëå÷åíèåì çíàíèÿ îáðåò¸ííîãî èíäèéñêîé

äèàñïîðîé â ðàçëè÷íûõ ñòðàíàõ, èíäèéñêèå
ïðåäïðèÿòèÿ KPOf ñìîãóò îñâîèòü è ïðèìåíèòü
ëó÷øóþ ïðàêòèêó â ïîñòàâêå óñëóã è èñïîëüçîâàòü
ñåòü, ÷òîáû ïîñòðîèòü áðåíäîâóþ Èíäèþ, êàê
ñàìàÿ ëó÷øàÿ ñòðàíà äëÿ îôøîðèíãà.

Ïëîõàÿ ñòðóêòóðà ñîçäà¸ò áîëüøèå çàäà÷è â
ïîñòàâêå óñëóã âûñîêîãî êà÷åñòâà
ìåæäóíàðîäíûì êëèåíòàì. Ïîñòåïåííî ðàñò¸ò
÷èñëåííîñòü íàñåëåíèÿ â ìåòðîïîëèñàõ è ðñò¸ò
ñòîèìîñòü äåÿòåëüíîñòè – â òàêîì ïîëîæåíèè
äåë íåîáõîäèìî ðàçâèòü èíôðàñòðóêòóðó âî
âòîðûõ ïî ðàçìåðó ãîðîäàõ.

Áëèçêèé øîðèíã êàê ñòðàòåãèÿ áèçíåñà.
Îáðåòÿ áîãàòûé îïûò â ðàçëè÷íûõ îáëàñòÿõ
çíàíèé è óñïåøíî âûïîëíÿÿ òðåáîâàíèÿ
òðàíñíàöèîíàëüíûõ êîðïîðàöèé, èíäèéñêèå
ïðåäïðèÿòè KPOf äîëæíû òàêæå óñâîèòü
ñòðàòåãèþ óñòàíîâëåíèÿ îïåðàöèé çà ðóáåæîì
Èíäèè è ïîñòàâëÿòü êëèåíòàì îñíîâàííûå íà
çíàíèÿõ óñëóãè. Ôèðìû ìîãóò òàêæå óñâîèòü
ñòðàòåãèþ ñîçäàíèÿ öåíòðîâ ïîñòàâîê ñíàáæåíèÿ â äðóãèõ ãåîãðàôè÷åñêèõ ìåñòàõ,
ïîëüçóÿñü ñâîèìè ïðåèìóùåñòâàìè â çíàíèè
ÿçûê îâ è ê óëüò óðû è òàêæå èñïîëüçóÿ
ïðåèìóùåñòâî çîíû âðåìåíè.
+

Ñòðàòåãèè
Â ïðåäïðèÿòèÿõ îáëàñòè îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf) ëþäñêèå ðåñóðñû ÿâëÿþòñÿ
ãëàâåíñòâóþùèì ôàêòîðîì èõ óñïåõà. È ÷òîáû
ïîääåðæàòü ïîçèöèþ Èíäèè êàê ïðèâëåêàòåëüíîå
ìåñòî íàçíà÷åíèÿ îôøîðèíãà àóòñîðñèíãà
çíàíèé (KPOf), î÷åíü âàæíî óâåëè÷èòü ñèëó è
÷èñëåííîñòü òàëàíòîâ íàäåëÿÿ èõ
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Ðûíîê áèîãåíåðèêè â 10
ìëðä. äîëëàðîâ ãîòîâ ê
âàøåìó çàõâàòó

Èíäèÿ ñòàíîâèòñÿ
ìåæäóíàðîäíûì
êëþ÷åâûì èãðîêîì
â áèîôàðìå
Äðóãèìè ñåãìåíòàìè äîáèâøèìèñÿ î÷åíü âûñîêîãî ðîñòà
ÿâëÿþòñÿ áèîàãðàðèÿ (59%) è áèîóñëóãè (53%).
Ýêñïîðò

Áèîòåõíîëîãèÿ ÿâëÿåòñÿ îäíîé èç
ïðîãðåññèâíî ðàçâèâàþùåéñÿ îòðàñëüþ
â èíäèéñêîé ýêîíîìèêå. Â ýòó îòðàñëü
âõîäÿò êîìïàíèè, êîòîðûå èñïîëüçóþò
êëåòêè è áèîëîãè÷åñêèå ìîëåêóëû â
ìåäèöèíå (êàê â âåòåðèíàðèè òàê è
÷åëîâå÷åñêîé ìåäèöèíå), ñåëüñêîì
õîçÿéñòâå è óïðàâëåíèè îêðóæàþùåé
ñðåäû. Èíäèéñêàÿ áèîòåõíè÷åñêàÿ
ïðîìûøëåííîñòü ñîñòîèò èç ïÿòè
îò÷¸òëåâûõ ñåãìåíòîâ: áèîôàðìà,
áèîóñëóãè, áèîàãðàðèÿ, áèîèíäóñòðèÿ è
áèîèíôîðìàòèêà. Â ýòèõ ñåãìåíòàõ
îïåðèðóþò ñâûøå 325 êîìïàíèé è ïî÷òè
40% ýòèõ êîìïàíèé îïåðèðóþò â ñåêòîðå
áèîôàðìû.
Çà ïîñëåäíèå ãîäû áèîòåõíîëîãè÷åñêàÿ
è í ä ó ñ ò ð è ÿ áó é í î ð à ç â è â â à åò ñ ÿ .
« Á ë à ãîä à ð ÿ ê ð ó ï í î ì à ñ ø òà á í î ì ó
ýêñïîðòó è ðàñòóùèì ñëèÿíèÿì è
ïðèîáðåòåíèÿì ýòîò ñåêòîð
ïðîãðåññèâíî ãëîáàëèçèðóåòñÿ». Â
2006-07, ïðîìûøëåííîñòü
çàðåãèñòðèðîâàëà äîõîä â 8,5410 000
000 ðóïèé. Íà ñàìûé êðóïíûé ñåãìåíò
áèîòåõíîëîãèè – áèîôàðìó, ïðèõîäèòñÿ
ïî÷òè 70% îáùåãî äîõîäà èíäóñòðèè.
Ýòîò ñåãìåíò âîçðîñ íà 27% â 2006-07ã.

Áèîòåõíîëîãèÿ ñòàëà îäíîé èç ñàìûõ âûñîêèõ ýêñïîðòíî
èíòåíñèâíûõ îòðàñëåé. Äîëÿ å¸ ýêñïîðòà ñîñòàâëÿåò
ïî÷òè 58%
îáùåãî äîõîäà â 2006-07. Ýêñïîðò
óâåëè÷èëñÿ äî 49370 000 000 ðóïèé â 2006-07ã., îò 33580
000 000 ðóïèé â ïðåäûäóùåì ãîäó, ñîñòàâëÿÿ ïîäü¸ì â
47%. Ýêñïîðò áèîôàðìû ñîñòàâëÿåò 61% îò îáùåãî
äîõîäà. À äîëÿ áèîñåðâèñà è áèîàãðàðèè â ýêñïîðòå95%.
Áèîôàðìà: ïîòåíöèàëû äëÿ Èíäèè
Èíäèÿ ñåé÷àñ ïðèçíà¸òñÿ êàê îäèí èç âàæíûõ èãðîêîâ íà
áèîôàðìàöåâòè÷åñêîì ðûíêå. Âî ìíîãèõ
èññëåäîâàòåëüñêèõ äîêóìåíòàõ äîêàçàíî, ÷òî îñíîâàííûå
íà õèìèè ìåäèöèíñêèå èííîâàöèè ïðåäûäóùåãî ñòîëåòèÿ
òåðÿþò ñâîþ âàæíîñòü, è çàìåíÿþòñÿ ñîâðåìåííûìè
áèîôàðìàöåâòè÷åñêèìè èññëåäîâàíèÿìè, êîòîðûå áóäóò
ñîäåéñòâîâàòü ðîñòó ãîñäîõîäà è ïðèáûëè â ïðåäñòîÿùèå
ãîäû. Ìíîãèå èíäèéñêèå ôàðìàöåâòè÷åñêèå êîìïàíèè
âîññîåäèíÿþò ñâîè ñèëû ñ áèîòåõíîëîãè÷åñêîé
ïðîìûøëåííîñòüþ â ðàçðàáîòêå íîâûõ ïðåïàðàòîâ.
Ïîäñ÷èòàíî, ÷òî ê 2010 ã. áèîôàðìàòåâòè÷åñêàÿ
ïðîäóêöèÿ ñòîèìîñòüþ â áîëåå ÷åì 10 ìëðä äîëëàðîâ
ïîòåðÿåò ñâîþ ïàòåíòíóþ çàùèòó íà ðûíêàõ ðàçâèòûõ
ñòðàí. Áîëåå òîãî, íåäàâíî óïðàâëåíèå ïî ñàíèòàðíîìó
í à ä çî ðó ç à ê à÷ å ñ ò âî ì ï è ùå â û õ ï ð îä ó ê ò î â è
ìåäèêàìåíòîâ ÑØÀ îäîáðèëî çàêîí î ðåâèòàëèçàöèè,
ïîçâîëÿþøèé ïðîèçâîäèòåëÿì ìåäèêàìåíòîâ ïðîäàâàòü
ãåíåðè÷åñêèå âàðèàíòû áèîôàðìàöåâòèêè ïîñëå 12
ëåòíèõ ýêñêëþçèâíûõ ðûíî÷íûõ ïðàâ èííîâàòîðñêîé
êîìïàíèè. Ýòî äàñò áîëüøèå âîçìîæíîñòè èíäèéñêèì
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ÀÍÀËÈÇ
ôàðìàöåâòè÷åñêèì ðûíêàì
èñïîëüçîâàòü âîçìîæíîñòè ýòîãî
áîëüøîãî áèîãåíåðè÷åñêîãî ðûíêà.
È íäèéñêàÿ áèîòåõíîëîãè÷åñêàÿ
ïðîìûøëåííîñòü: Ýêñïîðò â
ïðîòèâîâåñ ïðîäàæå íà âíóòðåííîì

ýòîãî ñåêòîðà áóäåò ó÷ðåæä¸í íàöèîíàëüíûé îðãàí
ðåãóëèðîâàíèÿ, ïðåäîñòàâëÿþùèé ìåõàíèçì «îäíîãî
îêíà» êëèðèíãà áèîáåçîïàñíîñòè äëÿ ãåíåòè÷åñêè
ìîäèôèöèðîâàííîé ïðîäóêöèè è ïðîöåññîâ. Ïîìèìî
ýòîãî áóäåò ó÷ðåæä¸í ìåæìèíèñòåðñêèé êîîðäèöèîííûé
êîìèòåò äëÿ ýôôåêòèâíîé êîîðäèíàöèè ðàçâèòèÿ ñåêòîðà
ñ ïîìùüþ ðåøåíèÿ ìåæîòðàñëåâûõ âîïðîñîâ.
Ñ öåëüþ ïîîùðåíèÿ ÷àñòíî-ãîñóäàðñòâåííîãî
ïàðòí¸ðñòâà áóäåò âûäåëåíî 30% áþäæåòà
îòäåëà áèîòåõíîëîãèè äëÿ ðàçâèòèÿ èííîâàöèè,
èññëåäîâàíèÿ ïðåäîïðåäåë¸ííîé êîíöåïöèè è
ï à ðò í ¸ ð ñ ê î é ï ð î ã ð à ì û ï î ï å ð åä î âî é
òåõíîëîãèè. Â ýòîé ñïåöèôè÷åñêîé ïðîãðàìå
äîëåâîãî ó÷àñòèÿ â ðàñõîäàõ, ïðîìûøëåííûé
ïàðòí¸ð ñîõðàíÿåò çà ñîáîé èíòåëåêòóàëüíîå
èìóùåñòâî, çàïëàòèâ ñîîòâåòñòâóþùèé
ëèöåíçèîííûé ïëàò¸æ ó÷¸íûì ñîäåéñòâóþùåãî
ãîñóäàðñòâåííîãî ñåêòîðà

îáùèé äîõîä – 55410 000 000ðóïèé

Ñåé÷àñ îðãàíèçóåòñÿ ñîâåò ïî ñîäåéñòâèþ
è ñ ñ ë åä î âà í è ÿ ì â á è îòåõ í îë î ã è ÷ å ñ ê î é
èíäóñòðèè, êîòîðûé áóäåò äåéñòâîâàòü êàê
ñîãëàñóþùèé îðãàí ìåæäó àêàäåìè÷åñêèì è ÷àñòíûì
ñåêòîðîì, â ÷àñòíîñòè ìåæäó ìàëûìè è ñðåäíèìè
ïðåäïðèÿòèÿìè è âíîâü ñîçäàííîé êîìïàíèåé, è äëÿ ðîñòà
è ê àòàëèçèðîâàíèÿ èññëåäîâàíèÿ è ðàçâèòèÿ
áèîòåõíîëîãèè â ÷àñòíîì ñåêòîðå

Íàöèîíàëüíàÿ ñòðàòåãèÿ ïî ðàçâèòèþ
áèîòåõíîëîãèè:

Èíäèéñêàÿ áèîòåõíîëîãè÷åñêàÿ ïîìûøëåííîñòü â
2006-07 ã.

ðûíêå

Industry: (2006-07)

Ýêñïîðò â ïðîòèâîâåñ ïðîäàæå íà
âíóòðåííîì ðûíêå (2006-07)

Ïðàâèòåëüñòâî Èíäèè èãðàåò ïðî
àêòèâåóþ ðîëü â ðàçâèòèè
áèîòåõíîëîãè÷åñêîé ïðîìûøëåííîñòè.
Ñ öåëüþ ïîîùðåíèÿ
äàëüíåéøåãî ðîñòà
èíäèéñêîãî áèîòåõíè÷åñêîãî
ñ å ê ò î ð à , ï ð à â è òåë ü ñ ò âî
ðàçðàáîòàëî «íàöèîíàëüíóþ
ñòðàòåãèþ ðàçâèòèÿ
áèîòåõíîëîãèè». Ñòðàòåãèÿ
ïîìîæåò ðåøèòü ðÿä çàäà÷ü
êàñàþùèõñÿ èññëåäîâàíèÿ è
ðàçâèòèÿ áèîòåõíîëîãè÷åñêîé
ïðîìûøëåííîñòè, ñîçäàíèÿ
èíâåñòèöèîííîãî êàïèòàëà,
ï î ã ë à ù å í è ÿ
è
ðàñïðîñòðàíåíèÿ, ïðàâà
è í ò åë å ê ò ó à ë ü í î é
ñîáñòâåííîñòè, íîðìàòèâíî
ïðîâàâîé áàçû è óïðàâëåíèå
ëþäñêèìè ðåñóðñàìè.
Ñ öåëüþ óïðî÷åíèÿ
íîðìàòèâíî ïðîâàâîé áàçû
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Ðåãèîíàëüíûå òîðãîâûå
ñîãëàøåíèÿ (ÐÒÑ):
Ïóòè ê ìåæäóíàðîäíîé òîðãîâëå
Ìíîãèå ñòðàíû ñåé÷àñ îñîçíàþò, ÷òî ðåãèîíàëüíûå è
ìíîãîñòîðîííèå ñ îãëàøåíèÿ ìîãóò áûòü
âçàìîäîïîëíÿþùèìè è âçàìíî ïîäêðåïëÿþùèìè
ïîäõîäàìè ê òîðãîâûì ðåôîðìàì. Òàêèå ðåãèíàëüíî
èíòåãðèðóþøèå ñîãëàøåíèÿ ìîãóò ïðèâåñòè ê
óëó÷øåíèþ ðåãèîíàëüíîé òîðãîâëè, êîòîðàÿ â ñâîþ
î÷åðåäü ìîæåò ïðåäîñòàâèò èìïóëüñ ðåãèîíàëüíîé
òîðãîâëå. Áîëåå òîãî, äåêëàðàöèÿ äîñòèãíóòàÿ â
êîíöå 2001 ãîäà, â Äîõå ìèíèñòðàìè ñòðàí ÷ëåíîâ
ÂÒÎ òîæå ïðèçíà¸ò, ÷òî ðåãèîíàëüíûå òîðãîâûå
ñîãëàøåíèÿ (ÐÒÑ) ìîãóò èãðàòü âàæíóþ ðîëü â
ïîîùðåíèè ëèáåðàëèçàöèè è ðàñøèòðåíèÿ òîðãîâëè
è òàêæå â óâåëè÷åíèè èíâåñòèöèè è
ïðîèçâîäèòåëüíîñòè è ñîäåéñòâîâàòü ðàçâèòèþ,
îñîáåííî â ðàçâèâàþùèõñÿ ñòðàíàõ.

âñåãî, 46 ÿâëÿþòñÿ ñîãëàøåíèÿìè îá ýêîíîìè÷åñêîé
èíòåãðàöèè (ÑÝÈ), 12 – òàìîæíèìè ñîþçàìè (ÒÀ), 12
– ñîãëàøåíèÿ î ÷àñòè÷íûõ ïåðñïåêòèâàõ (Ñ×Ï) è 11
ÿâëÿþòñÿ ñîãëàøåíèÿìè î ïðèñîåäèíåíèè (ÑÎÏ).
Ïðåîáëàäàíèå ñîãëàøåíèé î ñâîáîäíîé òîðãîâëå
(ÑÑÒ), âåðîÿòíî îáüÿñíÿåòñÿ òåì, ÷òî èõ ìîæíî
çàêëþ÷èòü áûñòðåå è ïðè áîëåå íèçêîé ñòåïåíè
êîîðäèíàöèè ïîëèòèêè ìåæäó ñîãëàñóþùèìèñÿ
ñòîðîíàìè, ïî ñðàâíåíèþ ñ ìíîãîñòîðîííèìè
ïðåðåãîâîðàìè.
Îñîáåííî ñòàë çàìåòåí ðàñòóùèé èíòåðåñ â
ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèÿõ ñðåäè ñòðàí
ìèðà ñî âðåìåíè ïðèõîäà íîâîãî òûñÿ÷åëåòèÿ; 124
ñîãëàøåíèÿ (ñîñòàâëÿþùèå 60% âñåõ) âîøëè â ñèëó
ïîñëå íàñòóïëåíèÿ 2000 ãîäà. Êàê áûëî óêàçàíî
âûøå, ñîãëàøåíèÿ î ñâîáîäíîé òîðãîâëå (ÑÑÒ)
ïðîäîëæàþò áûòü ñàìûìè ïðåäïî÷èòàåìûìè ïî
ñðàâíåíèþ ñî âñåìè äðóãèìè è ïîýòîìó 65% îò âñåõ
ñîëàøåíèé, êîòîðûå âîøëè â ñèëó ïîñëå ïðèõîäà
2000 ãîäà, ÿâëÿþòñÿ (ÑÑÒ).Ñîãëàñíî èññëåäîâàíèÿì,
áîëüøèñòâî ñîãëàøåíèé âîøëî â ñèëó â ïåðèîä îò
2004 ïî 2006 ãîä. Ýòî âåðîÿòíî îáüÿñíÿåòñÿ
ïðîâàëîì êàíóíñêîé ìèíèñòåðñêîé êîíôåðåíöèè
2003 ãîäà è øåñòîé ãîíêîíãñêîé ìèíèñòåðñêîé
êîíôåðåíöèè ÂÒÎ ñîñòîÿâøåéñÿ â 2005 ãîäó. È ïîòîì
ìåæäó 2004 è 2007 ãîäàìè âîøëè â ñèëó 40
ñîãëàøåíèé î ñâîáîäíîé òîðãîâëå (ÑÑÒ) and 23
ñîãëàøåíèÿ îá ýêîíîìè÷åñêîé èíòåãðàöèè (ÑÝÈ). Â
òî âðåìÿ, êàê äîìèíèðîâàíèå ñîãëàøåíèé î
ñâîáîäíîé òîðãîâëå (ÑÑÒ) îçíà÷àåò ðàñòóùóþ
òåíäåíöèþ ñðåäè ñòðàí ÷ëåíîâ çàêëþ÷àòü
äâóñòîðîííèå ïðåôåðàöèîíàëüíûå ñîãëàøåíèÿ,
ðàñòóøåå ÷èñëî ñîãëàøåíèé îá ýêîíîìè÷åñêîé
èíòåãðàöèè (ÑÝÈ) óêàçûâàåò íà ðîñò ïðåäïî÷òåíèÿ
ñðåäè ñòðàí óãëóáëÿòü äâóñòîðîííþþ ýêîíîìè÷åñêóþ
èíòåãðàöèþ çà ïðåäåëû òîðãîâëè òîâàðàìè..

Ñåé÷àñ âñ¸ áîëüøå ñòðàí ðàññìàòðèâàþò ÐÒÑ, êàê
ñâÿçü ìåæäó ðàçâèâàþùèìèñÿ è ðàçâèòûìè
ñòðàíàìè, èìåþùèìè îáùóþ öåëü ýêîíîìè÷åñêîãî
ðàçâèòèÿ è êàê âîðîòà ê ìåæäóíàðîäíîé òîðãîâëå.
Íåîáõîäèìîñòü òàêèõ ñîãëàøåíèé èñòåêàåò èç ðÿäà
ñ î ö è à ë ü í î - ý ê î í î ì è ÷ å ñ ê è õ è ï îë è ò è ÷ å ñ ê è õ
ñîîáðàæåíèé è îáåñïå÷åíèÿ áåçîïàñíîñòè. Ñòðàíû
çàêëþ÷àþò ðåãèîíàëüíûå ñîãëàøåíèÿ ïî ñëåäóþùèì
ïðè÷èíàì:
• È ç â ë å÷ å í è å ï î ë ü ç û î ò â î ç ð à ñ ò à þ ù å ã î
ïðåôåðåíöèàëüíîãî âûõîäà íà âûñîêî êîíêóðåíòíûå
áîëåå êðóïíûå ðûíêè;
• Ìåäëåííûé ïðîãðåññ ëèáåðàëèçàöèè òîðãîâëè,
ïðîâîäèìîé ÂÒÎ è óçêèå ìåñòà â ìíîãîñòîðîííèõ
òîðãîâûõ ïåðåãîâîðàõ;
• Áîëüøîå óâåëè÷åíèå ñîãëàøåíèé î ñâîáîäíîé
òîðãîâëå (ÑÑÒ) ïî âñåìó ìèðó, êîòîðûå ïîáóäèëè
äðóãèå ñòðàíû, íå âîâëå÷¸ííûå â ðåãèîíàëüíûå
òîðãîâûå ñîãëàøåíèÿ, òîæå ðàññìîòðåòü ó÷àñòèå â
òàêèõ ñîãëàøåíèÿõ è îñòàâàòüñÿ êîíêóðåíòíî
ñïîñîáíûìè â ìåæäóíàðîäíîé òîðãîâëå.

Òåíäåíöèÿ ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé.

• Ïîîùðåíèå ëèáåðàëèçàöèè è îñóùåñòâëåíèå
ïîëèòèêè ðåôîðì.
• Ïðèâëå÷åíèå áîëüøåé èíîñòðàííîé ïðÿìîé
èíâåñòèöèè; è
• Ñîîáðàæåíèÿ î áåçîïàñíîñòè è ïîëèòèêå.
Pàñïðîñòðàíåíèå ÐÒÑ
Çà ïîñëåäíèå ãîäû ÷èñëî ðåãèîíàëüíûõ òîðãîâûõ
ñîãëàøåíèé (ÐÒÑ) çíà÷èòåëüíî âîçðàñëî. È ñåé÷àñ
ñâûøå îäíîé òðåòüåé âñåìèðíîé òîðãîâëè
ïðîâîäèòñÿ â ðàìêàõ òàêèõ ñîãëàøåíèé. Èç 205 ÐÒÑ,
èçâåù¸ííûõ ÂÒÎ è âîøåäøèõ â ñèëó 18 èþëÿ 2007
ãîäà, 124 ÿâëÿþòñÿ ñîãëàøåíèÿìè î ñâîáîäíîé
òîðãîâëå (ÑÑÒ), íà äîëþ êîòîðûõ ïðèõîäèòñÿ 60% îò

47

Indo-CIS Business

Oct-Dec 2007

Ñîòðóäíè÷åñòâî
Ïî ñðàâíåíèþ ñ áîëüøèíñòâîì ñîãëàøåíèé
çàêëþ÷¸ííûõ ðàçâèâàþùèìèñÿ ñòðàíàìè â ïåðâûå
ãîäû ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé, ñðåäè
ðàçâèòûõ ñòðàí íàáëþäàëàñü ðàñòóùàÿ òåíäåíöèÿ
âîéòè â òîðãîâûå äîãîâîðû ìåæäó ñîáîþ è òàê æå ñ
ðàçâèâàþùèìèñÿ ñòðàíàìè, ÷òî âèäíî èç âîçðîñøåé
äîëè òàêèõ ñîãëàøåíèé â ïåðèîä îò 2000 ã. ïî 2007
ãîä ïî ñðàâíåíèþ ñ ïåðèîäîì îò 1995 ã. äî 1999 ãîäà.
Â ðåçóëüòàòå ÷åãî, äîëÿ ñîãëàøåíèé â ðàìêàõ þã-þã,
ñîñòàâëÿþùàÿ 67% âñåõ ñîãëàøåíèé â 1995-99 ãîäû,
ñîêðàòèëàñü íà 39% ìåæäó 2000 ã. è 2007 ãîäîì. Ïî
ñðàâíåíèþ ñ âñåãî ëèøü äåñÿòüþ ñîãëàøåíèÿìè
çàêëþ÷¸ííûìè ìåæäó ðàçâèòûìè è ðàçâèàþùèìèñÿ
ñòðàíàìè â ïåðèîä ìåæäó 1995-1999 ãîäàìè, èõ ÷èñëî
çíà÷èòåëüíî âîçðàñëî äî 51 çà ïîñëåäíèå ñåìü ëåò,
ñîñòàâëÿÿ 46% âñåãî ÷èñëà ñîãëàøåíèé çàêëþ÷¸ííûõ
çà ýòîò ïåðèîä.

Èçðàåëåì è Èîðäàíèåé, ïîñëå 2004 ãîäà.
Ïîÿâëåíèå òîðãîâûõ áëîêîâ è ðåãèîíàëüíûõ
òîðãîâûõ ñîãëàøåíèé ÐÒÑ
Â ðåçóëüòàòå ãîòîâíîñòè ñòðàí ìèðà óëó÷øèòü è
ðàñøèðèòü òîðãîâûå îòíîøåíèÿ ñ ñîñåäíèìè
ñòðàíàìè íàáëþäàëîñü áûñòðîå óâåëè÷åíèå ÷èñëà
ðåãèîíàëüíûõ òîðãîâûõ áëîêîâ. Ñòðàíû òàê æå
ïûòàþòñÿ ïðåîäîëåòü ôèçè÷åñêèå ãåîãðàôè÷åñêèå
ãðàíèöû, ÷òîáû òîæå áûñòðî âîéòè â òîðãîâûå
îòíîøåíèÿ ñ îòäàë¸ííûìè ñòðàíàìè. Îáùèé ðûíîê
ñòðàí Þæíîé Àìåðèêè (MEÐÊÐÑÓÐ) è Ñåâåðíîàìåðèêàíñêàÿ çîíà ñâîáîäíîé òîðãîâëè (ÍÀÔÒÀ)
ñòàëè ñàìûìè êðóïíûìè áëîêàìè â Àìåðèêå. Ñ
ïîÿâëåíèåì âàæíûõ òîðãîâûõ áëîêîâ, òàêèõ êàê
Àññîöèàöèÿ ãîñóäàðñòâ Þãî-Âîñòî÷íîé Àçèè
(ÀÑÅÀÍ) è þæíî-àçèòñê àÿ àññ îöèàöèÿ ïî
ðåãèîíàëüíîìó ñîòðóäíè÷åñòâó (ÞÀÀÐÑ), Àçèÿ òîæå
ñòàëà áûñòðî îõâàòûâàòü ðåãèîíèçì.

Ðàçâèâàþùèåñÿ ñòðàíû ïðîÿâèëè áîëüøóþ
çàèíòåðåñîâàííîñòü â çàêëþ÷åíèè ðåãèîíàëüíûõ
òîðãîâûõ ñîãëàøåíèé ñ ðàçâèòûìè ñòðàíàìè, ÷òîáû
ïîëó÷èòü âîçìîæíîñòü âûõîäà íà áîëåå êðóïíûå è
ïîòåíöèàëüíûå ðûíêè è ïîëó÷èòü ïîëüçó îò îãðîìíûõ
òîðãîâûõ âîçìîæíîñòåé íà ýòèõ ðûíêàõ. Ïåðåõîä
èíòåðåñà ðàçâèâàþùèõñÿ ñòðàí ê çàêëþ÷åíèþ
ñîãëàøåíèé ñ ðàçâèòûìè ñòðàíàìè è íàîáîðîò áûë
îñîáåííî çàìåòåí ñ 2004 ãîäà. Ýòî âåðîÿòíî ìîæíî
îáüÿñíèòü èíòåðåñîì ðàçâèòûõ ñòðàí â çàêëþ÷åíèè
ñîãëàøåíèé ñ ðàçâèâàþùèìèñÿ ñòðàíàìè â
ñëåäñòâèè ýðîçèè èõ óâåðåííîñòè â
ìíîãîñòîðîííîñòü. Çäåñü ìîæíî çàìåòèòü, ÷òî âñå
òîðãîâûå ñîãëàøåíèÿ ÑØÀ âîøëè â ñèëó, êðîìå êàê ñ

Îáùèé ðûíîê âîñòî÷íî-è þæíîàôðèêàíñêèõ
ãîñóäàðñòâ (ÎÐÂÞÀÃ) è ñîîáùåñòâî ðàçâèòèÿ ñòðàí
Þæíîé Àôðèêè
(ÑÐÑÞÀ) â Àôðèêå; áîëüøîå
àðàáñêîå ñîãëàøåíèå ïî ñâîáîäíîé òîðãîâëå
(ÁÀÑÑÒ) è ñîâåò ïî ñîòðóäíè÷åñòâó ñòðàí
Ïåðñèäñêîãî Çàëèâà (ÑÑÑÏÇ) â Çàïàäíîé Àçèè;
Åâðîïåéñêèé Ñîþç (ÅÑ) è åâðîïåéñêîå ñîãëàøåíèå
ïî ñâîáîäíîé òîðãîâëå (ÅÔÒÀ) â Åâðîïå è òîðãîâûé
áëîê Ñîäðóæåñòâà íåçàâèñèìûõ ãîñóäàðñòâ (ÑÍÃ)
ìîãóò áûòü íàçâàíû êðèòè÷åñêè âàæíûìè ñîáûòèÿìè
â ðåãèîíàëüíîé ýêîíîìè÷åñêîé èíòåãðàöèè, êîòîðûå
òàêæå çíà÷èòåëüíî óëó÷øèëè ìåæáëîêîâóþ
òîðãîâëþ.
Ìåæáëîêîâûé ýêñïîðò òîâàðîâ, êàê ïðîöåíòîâàÿ
äîëÿ îáùåãî ýêñïîðòà áëîêà Åâðîïåéñêîãî Ñîþçà
äîñòèãëà ïî÷òè 66% â 2005 ãîäó; à òî ÷òî êàñàåòñÿ
Ñåâåðíî-àìåðèêàíñêîé çîíû ñâîáîäíîé òîðãîâëè
(ÍÀÔÒÀ), òî îíà ðàâíÿëàñü 56% è îêîëî 50% èìåëî
Åâðàçèéñêîå ýêîíîìè÷åñêîå ñîîáùåñòâî (EAEC),
óêàçûâàÿ íà âûñîêóþ ñòåïåíü èíòåãðàöèè ìåæäó
ýòèìè áëîêàìè. Íå ñìîòðÿ íà ñóùåñòâîâàíèå áëîêà,
åñòü ïðèìåðû çàêëþ÷åíèÿ òîðãîâûõ ñîãëàøåíèé
ìåæäó ñòðàíàìè âíóòðè áëîêà. Ýòè îòëè÷èòåëüíûå
÷åðòû îñîáåííî çàìåòíû â òîðãîâîì áëîêå ÑÍÃ, ãäå
âñå ñòðàíû ÑÍÃ, êðîìå Ìîëäàâèè, âîøëè â
ñîãëàøåíèå ñ òîëüêî äðóãèìè ñòðàíàìè ÑÍÃ. Äðóãóþ
èíòåðåñíóþ ÷åðòó ìîæíî çàìåòèòü â èíèöèàòèâå
ßïîíèè âûäâèíóòîé ïî îòíîøåíèþ ê òîðãîâîìó
ñîãëàøåíèþ ñ AÑEAÍ, íå ñìîòðÿ íà óñòàíîâëåíèå
äâóñòîðîííèõ ñîãëàøåíèé ñ Ñèíãàïóðîì è Ìàëàçèåé,
êîòîðûå ÿâëÿþòñÿ ÷ëåíàìè ÀÑÅÀÍ. Êàê è ñòðàíû
ÑÍÃ, Èíäèÿ Øðè Ëàíêà òîæå ñîçäàëè ñâîáîäíóþ
òîðãîâóþ çîíó – ÑÒÇ, íå ñìîòðÿ íà òî, ÷òî îíè
ÿâëÿþòñÿ ÷ëåíàìè Þæíî-àçèàòñêîãî ñîãëàøåíèÿ ïî
ñâîáîäíîé òîðãîâëå (SAFTA). Ïîäîáíûì îáðàçîì,
êàê è â ñëó÷àå ñ ßïîíèåé Èíäèÿ èìååò òîðãîâîå
ñîãëàøåíèå íå òîëüêî ñ ÀÑÅÀÍ, íî è òàê æå ñ
íåêîòîðûìè ñòðàíàìè-÷ëåíàìè, òàêèìè êàê
Òàëåíä è Ñèíãàïóð
Çäåñü ñòîèò îòìåòèòü, ÷òî ñòðàíû çàêëþ÷àþò
ñîãëàøåíèÿ ñ òîðãîâûìè áëîêàìè, ÷òîáû èìåòü
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Ñîòðóäíè÷åñòâî
äîñòóï ê áîëåå êðóïíûì è ïîòåíòíûì ðûíêàì
ðåãèîíà. Òèïè÷íûì ïðèìåðîì â ýòîì îòíîøåíèè
ìîæåò áûòü ïðåèìóùåñòâî çàêëþ÷åíèÿ ñîãëàøåíèÿ ñ
òàêèìè áëîêàìè, êàê ÅÑ, êîòîðûé äà¸ò äîñòóï êî âñåì
ñòðàíàì- ÷ëåíàì ÅÑ. Ïðèçíàâàÿ ýòî, òàêèå ñòðàíû
êàê Íîðâåãèÿ, Õîðâàòèÿ, Àëáàíèÿ, Ìåêñèêà,
Èîðäàíèÿ, Àëæèð, Òóíèçèÿ, ×èëè, Åãèïåò è ò.ä.
çàêëþ÷èëè äâóñòîðîííèå òîðãîâûå ñîãëàøåíèÿ ñ ÅÑ.
Îäíàêî, äëÿ ñòðàíû- ÷ëåíà, òàìîæíèé ñîþç èëè
ðûíîê ñîîáùåñòâà ñìîãóò îãðàíè÷èòü ñâîáîäó âõîäà
â äâóñòîðîííèå ñîãëàøåíèÿ ñî ñòðàíàìè íå
ÿâëÿþùèìèñÿ ÷ëåíàìè, ïîòîìó ÷òî íóæíî
ïðèäåðæèâàòüñÿ ê îáùèì âíåøíèì òàðèôàì. Ýòî
îñáåííî âåðíî äëÿ áîëåå êðóïíûõ è îòíîñèòåëüíî
áîëåå ðàçâèòûõ ñòðàí- ÷ëåíîâ áëîêà.

òî åãî ïðî-ýêñïîðòíàÿ, ëèáåðàëüíàÿ òîðãîâàÿ
ïîëèòèêà è óñòðàíåíèå áîëüøèíñòâà îãðàíè÷åíèé íà
èìïîðò ñîäåéñòâîâàëè áóðíîìó ðîñòó åãî òîðãîâûõ
âçàèìîäåéñòâèé.
Ïîäîáíûì æå îáðàçîì, ïðèîðèòèçàöèÿ îáåñïå÷åíèÿ
âûõîäà íà áîëåå êðóïíûå ðûíêè è å¸ ìíîãîñòîðîííåé
òîðãîâîé ïîëèòèêè, ââåäåíèå íèçêèõ è îäèíàêîâî
ïðèìåíÿåìûõ òàðèôîâ è ñòàáèëüíàÿ ýêîíîìèêà
áûëè èíñòðóìåíòàëüíûìè â ðàñøèðåíèè
âçàìîäåéñòâèÿ ×èëè ñ ÑØÀ â ðàìêàõ ÐÒÑ.
Óñèëèÿ ÑØÀ â ñîçäàíèè òîðãîâûõ ìîùíîñòåé òîæå
èãðàëè âàæíóþ ðîëü â óïðî÷åíèè òîðãîâûõ
îòíîøåíèé îñîáåííî ñ ðàçâèâàþùèìèñÿ ñòðàíàìè.
Ïðèçíàâàÿ ïîòåíöèàëû áîëüøåãî ðåãèîíàëüíîãî
ñîòðóäíè÷åñòâà ïî ðàçâèòèþ, êðóïíûå àçèàòñêèå
ñòðàíû òîæå ñòàëè áûñòðî ïðèíèìàòü ðåãèîíàëèçì
îñîáåííî â ïîñëåäíåå äåñÿòèëåòèå, ÷òî ïðèâåëî ê
ðîñòó ÷èñëà ÐÒÑ, âîâëåêàþùèõ áîëüøèíñòâî
àçèàòñêèõ ñòðàí. Àññîöèàöèÿ ãîñóäàðñòâ ÞãîÂîñòî÷íîé Àçèè (ÀÑÅÀÍ) ÿâëÿåòñÿ ñàìûì êðóïíûì
òîðãîâûì áëîêîì â Àçèè, âíóòðåáëîêîâûé ýêñïîðò
êîòîðîãî ñîñòàâëÿë â 2005 ãîäó 23% âñåãî
ìåæäóíàðîäíîãî ýêñïîðòà .

Íóæíî òàê æå îòìåòèòü, ÷òî ñòðàíû áîëüøèíñòâà
ðåãèîíîâ ìèðà ïðîÿâëÿþò ðàñòóùèé èíòåðåñ â
ðàñøèðåíèè ñâîèõ äâóñòîðîííèõ òîðãîâûõ
âîçìîæíîñòåé ñî ñòðàíàìè íå âõîäÿùèìè â èõ
ðåãèîí èëè áëîê. Â Àçèè, Ñèíãàïóð áûë ñàìûì
àãðåññèâíûì â æåëàíèè çàêëþ÷èòü òîðãîâûå
ñîãëàøåíèÿ ñ ðÿäîì ñòðàí, òàêèõ êàê Íîâàÿ
Çåëàíäèÿ, Àâñòðàëèÿ, ÑØÀ, Èîðäàíèÿ è Ïàíàìà.
Ñèíãàïóð ÿâëÿåòñÿ îäíèì èç âåäóùèõ ïîäïèñ÷èêîâ
ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé (ÐÒÑ), èìåÿ 18
òàêèõ ñîãëàøåíèé. Äðóãèìè ñòðàíàìè ïîäïèñàâøèìè
áîëüøîé ðÿä ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé
(ÐÒÑ) ÿâëÿþòñÿ Ìåêñèêà, îíà ïîäïèñàëà 19
ñîãëàøåíèé, ×èëè - 17 ñîãëàøåíèé, ÑØÀ ïîäïèñàëè
15 è Òóðöèÿ – 10 ñîãëàøåíèé. Èçó÷åíèå òîðãîâîãî
õàðàêòåðà ýòèõ ñòðàí çà ïîñëåäíèå 10 ëåò ÿâíî
ïîäòâåðæäàþò ïîëîæèòåëüíîå âëèÿíèå
ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé (ÐÒÑ) íà
äîñòèæåíèÿ òîðãîâëè ýòèõ ñòðàí.

Àññîöèàöèÿ ãîñóäàðñòâ Þãî-Âîñòî÷íîé Àçèè
(ÀÑÅÀÍ) òàê æå ðàñøèðÿåòñÿ ñ èíèöèàòèâîé «ÀÑÅÀÍ
ïëþñ òðè» ñ òîðãîâûìè ñîãëàøåíèÿìè ñ ßïîíèåé,
Êèòàåì è Êîðååé. Àññîöèàöèÿ ãîñóäàðñòâ ÞãîÂîñòî÷íîé Àçèè (ÀÑÅÀÍ) òàêæå ïîäïèñàëà â 2003
ãîäó ñîãëàøåíèå ñ Êèòàåì ïî ôîðìèðîâàíèþ
ñîãëàøåíèÿ î ñâîáîäíîé òîðãîâëå (ÀÑÒ). Òàê æå
ïðèëàãàþòñÿ óñèëèÿ ïî çàêëþ÷åíèþ ñîãëàøåíèÿ ïî
áîëåå òåñíîìó ýêîìè÷åñêîìó ïàðòí¸ðñòâó ÀÑÅÀÍ ñ
ßïîíèåé, ÀÑÅÀÍ ñ Êîðåé è ÀÑÅÀÍ ñ Èíäèåé.
Èíèöèàòèâó «ÀÑÅÀÍ ïëþñ òðè» ìîæíî îïðåäåëèòü
êàê âàæíîå ñîáûòèå â ðåãèîíàëüíîé èíòåãðàöèè,
èìåþùåé ïîòåíöèàëû çíà÷èòåëüíî óâåëè÷èòü
òîðãîâëþ è ðàçâèòèå â Àçèè. Öåíîâàÿ ñòîèìîñòü âñåé
òîðãîâëè ñòðàí ó÷àñòíèö èíèöèàòèâû «ÀÑÅÀÍ ïëþñ
òðè» äîñòèãëà 4.3 òðèëëèîíà àìåðèêàíñêèõ äîëëàðîâ
â 2005 ãîäó, ñîñòàâëÿÿ 20% ìåæäóíàðîäíîãî
ýêñïîðòà. Ïîýòîìó äëÿ Èíäèè î÷åíü âàæíî óïðî÷èòü
ñîòðóäíè÷åñòâî ñ ÀÑÅÀÍ è òàêèì îáðàçîì ñòàòü
èíòåãðàëüíîé ÷àñòüþ ïàí àçèàòñêîé çîíû ñâîáîäíîé
òîðãîâëè.

Çà ïîñëåäíèå ïÿòü ëåò îöåíî÷íàÿ ñòîèìîñòü
òîðãîâëè âñåõ ýòèõ ñòðàí ñ èíäèâèäóàëüíûìè
ïàðòí¸ðàìè ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé
(ÐÒÑ) òîæå êðóòî âîçðàñëà. Áîëåå òîãî, òîðãîâëÿ ñî
ñòðàíàìè ïàðòí¸ðàìè (ÐÒÑ) ñîñòàâëÿåò áîëüøóþ
÷àñòü îáùåé òîðãîâëè ýòèõ ñòðàí, ÷òî åù¸ ðàç
ïîäòâåðæäàåò âàæíîñòü (ÐÒÑ) â ìåæäóíàðîäíîé
ýêîíîìè÷åñêîé èíòåãðàöèè ýòèõ ñòðàí. Ê ïðèìåðó, â
ñëó÷àå Ìåêñèêè è Ñèíãàïóðà, òîðãîâëÿ ñî ñòðàíàìè
ïàðòí¸ðàìè (ÐÒÑ) ñîñòàâëÿåò ñîîòâåòñòâåííî
ïðèìåðíî 85% è 63% èõ ìåæäóíàðîäíîé òîðãîâëè.
Ïîäîáíûì îáðàçîì, äëÿ ×èëè òîðãîâëÿ ñî ñòðàíàìè
ïàðòí¸ðàìè (ÐÒÑ) ñîñòàâëÿåò ïî÷òè 80% å¸
ãëîáàëüíîé òîðãîâëè.

Âîâëå÷åíèå Èíäèè â ðåãèîíàëüíûå òîðãîâûå
ñîãëàøåíèÿ
Óñèëèÿ Èíäèè â ïîîùðåíèè ðåãèîíàëüíîé òîðãîâëè
ñîäåéñòâîâàëè ðîñòó è ðàñøèðåíèþ âñåìèðíîé
òîðãîâëè. Âî ìíîãèõ ðåãèîíàõ ìèðà íàõîäÿòñÿ
ñòðàíû, ñ êîòîðûìè Èíäèÿ çàêëþ÷èëà ðÿä
ñîãëàøåíèé. Â 1998 ãîäó â Àçèè, Èíäèÿ ïîäïèñàëà
ðåãèîíàëüíîå òîðãîâîå ñîãëàøåíèå ïî ñâîáîäíîé
òîðãîâëå ñ Øðè Ëàíêîé. Çà ýòèì ïîñëåäîâàëè
ñîãëàøåíèå ïî âñåîáüåìëþùåìó ýêîíîìè÷åñêîìó
ñîòðóäíè÷åñâó ñ Ñèíãàïóðîì, ñîãëàøåíèå ïî
ñâîáîäíîé òîðãîâëå ñî ñòðàíàìè ÷ëåíàìè þæíîàçèòñêîé àññîöèàöèåé ïî ðåãèîíàëüíîìó
ñ îò ð óä í è ÷ å ñ ò âó ( ÞÀ À Ð Ñ ) è ñ î ñ ò ð à í à ì è
Áåíãàëüñêîãî Çàëèâà ÷ëåíàìè èíèöèàòèâû

Ñóùåñòâóþò íåêîòîðûå êëþ÷åâûå ôàêòîðû, êîòîðûå
ïîîùðÿþò ðåãèîíàëüíûå òîðãîâûå ñîãëàøåíèÿ (ÐÒÑ)
â ýòèõ ñïåöèôè÷åñêèõ ñòðàíàõ. Â ñëó÷àå Ìåêñèêè,
ïåðåõîä îò âîâíóòðü íàïðàëåííîé ïîëèòèêè ê áîëåå
ëèáåðàëüíîé è âîâíåøíå îðèåíòèðîâàííîé
ïîëèòèêå, îôøîðíûå ñáîðî÷íûå óñòàíîâêè âäîëü
àìåðèêïíñêî - ìåêñèêàíñêîé ãðàíèöû, Maquiladoras,
è ðÿä ýêñïîðòíûõ èíèöèàòèâ ïðåäîñòàâëåííûõ
Ìåêñèêîé èãðàëè âàæíóþ ðîëü â ðàçâèòèè òîðãîâûõ
îòíîøåíèé ñ äðóãèìè ñòðàíàìè êàê âíóòðè ðåãèîíà,
òàê è çà åãî ïðåäåëàìè. À òî ÷òî êàñàåòñÿ Ñèíãàïóðà,
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Ñîòðóäíè÷åñòâî
ñîãëàøåíèÿ ïî ìíîãî – ñåêòîðàëüíîìó òåõíè÷åñêîìó
è çêîíîìè÷åñêîìó (BIMSTEC), ðàìî÷íîå ñîãëàøåíèå
ïî ñâîáîäíîé òîðãîâëå ñ Òàèëåíäîì è ðàìî÷íîå
ñîãëàøåíèå CECA ñ ÀÑÅÀÍ.
Áëàãîäàðÿ ó÷ðåæäåíèþ ñîâìåñòíûõ
èññëåäîâàòåëüñêèõ ãðóïï, Èíäèÿ íà÷àëà âåñòè
ïåðåãîâîðû ñ ðÿäîì ñòðàí òàêèõ êàê Êîðåÿ, Êèòàé,
ßïîíèÿ, Ðîññèÿ, Ìàëàçèÿ è Èíäîíåçèÿ. Ýòè
èíèöèàòèâû ôîðìèðóþò èíòåãðàëüíóþ ÷àñòü
ïîëèòèêè «ñìîòðè íà âîñòîê», êîòîðàÿ â ïîñëåäíèå
ãîäû íàáèðàåò ýíåðöèèèþ è ñòàëà ïðèíîñèòü
ðåçóëüòàòû íà ýêîíîìè÷åñêîì, ïîëèòè÷åñêîì è
ñòðàòåãè÷åñêîì ôðîíòàõ. Èíäèÿ ñî âñåé ñåðü¸çíîñòþ
ïðîâîäèò ïðåðãîâîðû ïî óñòàíîâëåíèþ ÐÒÑ ñ
äðóãèìè ðàçâèâàþùèìèñÿ ñòðàíàìè,
ðàñïîëîæåííûìè â ðàçëè÷íûõ ÷àñòÿõ ìèðà. .
Èíäèÿ çàêëþ÷èëà ïðåôåðàíöèîííîå òîðãîâîå
ñîãëàøåíè (ÏÒÑ) ñ îáùèì ðûíêîì ñòðàí Þæíîé
Àìåðèêè (MEÐÊÐÑÓÐ) è ñ ×èëè; ðàìî÷íîå
ñîãëàøåíèå ïî ñâîáîäíîé òîðãîâëå ñ ñîâåòîì ïî
ñîòðóäíè÷åñòâó ñòðàí Ïåðñèäñêîãî Çàëèâà (ÑÑÑÏÇ);
ïðåôåðàíöèîííîå òîðãîâîå ñîãëàøåíè (ÏÒÑ) ñ
þæíî-àôðèêàíñêèì òàìîæíèì ñîþçîì (SACU).
Èíäèÿ òàêæå ó÷ðåäèëà ñîâìåñòíóþ
èññëåäîâàòåëüñêóþ ãðóïïó ñ Ìàâðèêèé è ñ Èçðàåëåì,
÷òîáû èçó÷èòü âîçìîæíîñòè çàêëþ÷åíèÿ ñîãëàøåíèé
ïî ñâîáîäíîé òîðãîâëå.
Âîâëå÷åíèå â ðåãèîíàëüíûå òîðãîâûå ñîãëàøåíèÿ
çíà÷èòåëüíî ïîâëèÿëî íà äîñòèæåíèÿ òîðãîâëè
Èíäèè ñ å¸ òîðãîâûìè ïàðòí¸ðàìè â ïîñëåäíèå
äåñÿòü ëåò. Ýêñïîðò è èìïîðò Èíäèè èç ñòðàí
ïàðòí¸ðîâ ïî ðåãèîíàëüíûì òîðãîâûì ñîãëàøåíèÿì
ÐÒÑ çíà÷èòåëüíî âîçðîñëè â ïåðèîä îò 2001-02 äî
2006-07 ãîäû. Òîðãîâëÿ Èíäèè ñ ïàðòí¸ðàìè ïî ÐÒÑ â
ïðîöåíòíîì èñ÷èñëåíèè ïî îòíîøåíèþ ê âñåîáùåé
òîðãîâëå çíà÷èòåëüíî âîçðîñëà îò 20% äî 30% â
ïåðèîä îò 2001-02 äî 2006-07 ãîäû.
Ïóòü âïåð¸ä äëÿ Èíäèè
Î÷åíü âàæíî äëÿ Èíäèè îöåíèòü äîëãîñðî÷íûå
ïîñëåäñòâèÿ èñõîäÿùèõ èç çàêëþ÷åíèÿ
ðåãèîíàëüíûõ òîðãîâûõ ñîãëàøåíèé (ÐÒÑ) è ïðèíÿòü
èíòåãðèðîâàííûé ïîäõîä îòâå÷àþùèé äîëãîñðî÷íûì
èíòåðåñàì è ïîòåíöèàëàì ýêîíîìèêè.
Â ç à è ì îä å ñ ò â è å â ð å ã è î í à ë ü í û õ òî ð ãî â û õ
ñîãëàøåíèÿõ äîëæíî áûòü îäíèì èç ïóòåé, à íå
òîëüêî îäèí ïóòü ê ðàñøèðåíèþ ìåæäóíàðîäíîãî
ýêîíîìè÷åñêîãî ñîòðóäíè÷åñòâà.
Èíäèè íóæíî ðàññìàòðèâàòü äâóñòîðîííèå è
ìíîãîñòîðîííèå òîðãîâûå èíèöèàòèâû è
ý ô ô å ê ò è â í û é ð å ã è î í à ë è ç ì ç à ï ð åä åë à ì è
ñîãëàøåíèé ïî ñâîáîäíîé òîðãîâëå, íî ïðîäîëæàÿ
ïðîäâèæåíèå ê ìíîãîñòîðîííåìó ñîòðóäè÷åñòâó.
Õîòÿ Èíäèè íóæíî ïðèäåðæèâàòüñÿ ê
ïîñëåäîàïòíëüíîñòè íåãàòèâíîãî ñïèñêà ïî
îòíîøåíèþ ê ñîãëàøåíèÿì ñ ðàçëè÷íûìè ñòðàíàìè,
÷ ò î á û ý ô å ê ò è â í î ç à ù è ù àò ü â í ó ò ð å í í þ þ
ïðîìûøëåííîñòü, òàê æå î÷åíü âàæíî ðàññìîòðåòü
âîïðîñ î áåçòàðèôíûõ òîðãîâûõ áàðüåðàõ, îñîáåííî
â äåëàõ êàñàþùèõñÿ ðåãèîíàëüíûõ òîðãîâûõ
ñîãëàøåíèé ñ òàêèìè ðàçâèòûìè ñòðàíìè, êàê ÑØÀ è
ñòðàíàìè ÅÑ.

Ïðèçíàâàÿ ïîçèòèâíûé ýôôåêò ðåãèîíàëüíûõ
òîðãîâûõ ñîãëàøåíèé (ÐÒÑ) íà äîñòèæåíèÿ òîðãîâëè
ñòðàíû, Èíäèÿ äîëæíà òàê æå ðàññìîòðåòü òîðãîâûå
ñîãëàøåíèÿ ñî âñåìè êðóïíûìè òîðãîâûìè áëîêàìè
ìèðà ò.å. ñ îáùèì ðûíêîì ñòðàí Þæíîé Àìåðèêè
(MEÐÊÐÑÓÐ), Ñåâåðíî-àìåðèê àíñêîé çîíîé
ñâîáîäíîé òîðãîâëè (ÍÀÔÒÀ), ÅÑ, ÀÑÅÀÍ, ñ ñîâåòîì
ïî ñîòðóäíè÷åñòâó ñòðàí Ïåðñèäñêîãî Çàëèâà
(ÑÑÑÏÇ); GAFTA, SADC/ SACU è Ñîäðóæåñòâà
íåçàâèñèìûõ ãîñóäàðñòâ (ÑÍÃ), êîòîðûå ñìîãóò
ñóùåñòâåííî óëó÷øèòü äîñòóï Èíäèè ê ðûíêó è
âûáîðó êîíêóðåíòíîãî èìïîðòà. Áîëåå òîãî, Èíäèÿ
òàê æå ìîæåò ðàññìîòðåòü îñóùåñòâëåíèå
ñîãëàøåíèé, ïî êðàéíåé ìåðå, ñ îäíèì öåëûì
áëîêîì, êîòîðûé ìîæåò ñòàòü ïîòåíöèàëüíûì
âûõîäîì íà ðûíêè äðóãèõ áëîêîâ.
Èíäèÿ ìîæåò èçó÷èòü ìåæäóíàðîäíûå íàïðàâëåíèÿ è
òåíäåíöèè ïîñòåïåííîãî ïåðåõîäà îò òîðãîâûõ
ñîãëàøåíèé â ðàìêàõ þã-þã ê ïðåôåðåíöèàëüíûì
ñîãëàøåíèÿì ìåæäó ðàçâèâàþùèìèñÿ è ðàçâèòûìè
ñòðàíàìè è òàêæå èçó÷èòü âîçìîæíîñòè
îñóùåñòâëåíèÿ òîðãîâûõ ñîãëàøåíèé ñ áîëåå
ðàçâèòûìè ñòðàíàìè, òàêèìè êàê ÑØÀ, ßïîíèÿ è
ñòðàíàìè ÅÑ. Èíäèÿ íà÷àëà ïåðåãîâîðû ïî
çàêëþ÷åíèþ ñîãëàøåíèÿ ïî âñåîáüåìëåùåìó
ýêîíîìè÷åñêîìó ïàðòí¸ðñòâó ñ ßïîíèåé è øèðîêîáàçîâîìó òîðãîâîìó èíâåñòèöèîííîìó ñîãëàøåíèþ ñ
ÅÑ, êîòîðûå íó æíî ïðîäâèíóòü âïåð¸ä.
Ðåãèîíàëüíîå òîðãîâîå ñîãëàøåíèå ñ ÑØÀ,
èìåþùåå çíà÷èòåëüíûå ðûíî÷íûå ïîòåíöèàëû è
ÿâíóþ âçàìîäîïîëíÿåìîñòü ìîãóò ñòàòü âûãîäíûìè
äëÿ Èíäèè. Òàêèå ñîãëàøåíèÿ ñìîãóò òàê æå
ñîäåéñòâîâàòü è óâåëè÷èâàòü èíâåñòèöèîííûé ïîòîê
â Èíäèþ .
Èíäèÿ òàê æå ìîæåò ñìîòðåòü çà ïðåäåëû ñîãëàøåíèé
ïî ñâîáîäíîé òîðãîâëå (ÑÑÒ), êîòðûå çàêëþ÷åíû
ýêñêëþçèâíî äëÿ òîâàðîâ, ÷òîáû ðàñøèðèòü
ïåðñïåêòèâû ñîãëàøåíèé, äëÿ âêëþ÷åíèÿ óñëóã,
èíâåñòèöèè, ñîòðóäíè÷åñòâà â îáëàñòè âàëþòíûõ
îòíîøåíèé è òîðãîâëè ëîãèñòèêîé. .
Îñíîâûâàÿñü íà ñèëó ñâîåãî ñåêòîðà óñëóã, Èíäèÿ
ì î æ åò ç à ê ë þ÷ àò ü ý ê ñ ê ë þ ç è â í û å òî ð ãî â û å
ñîãëàøåíèÿ, êîòîðûå ïîçäíåå ìîæíî ðàñøèðèòü äî
òîðãîâëè òîâàðàìè. Èíäèÿ ìîæåò ðàñøèðèòü
ïåðñïåêòèâû äâóñòîðîííèõ ñ îãëàøåíèé ïî
ï î î ù ð å í è þ è í â å ñ ò è ö è é , ÷ ò î á û â ê ë þ÷ è ò ü
ñ ï å ö è ô è ÷ å ñ ê è å ñ ð åä ñ ò â à ñ ò è ì ó ë è ð î â à í è ÿ
èíâåñòèöèé â òàêèå ðàñòóùèå îòðàñëè, êàê
èíôðàñòðóêòóðà.
À ÷òî êàñàåòñÿ ñîòðóäíè÷åñòâà â îáëàñòè âàëþòíûõ
îòíîøåíèé, òî îáðàçåö ñòðóêòóðíîãî
êîíâåðãåíöèîííîãî ôîíäà (FOCEM), ÌÅÐÊÐÑÓÐÀ,
ñïîñîáñòâóþùèé ïðåðåäà÷å ôîíäîâ îò áîëåå
ðàçâèòûõ ê ê ìåíåå ðàçâèòûì ñòðàíàì â áëîêå, ìîæåò
ñòàòü ïðèìåðîì, êîòîðîìó ìîæåò ñëåäîâàòü ðåãèîí
þæíî-àçèàòñêîé àññîöèàöèè ïî ðåãèîíàëüíîìó
ñîòðóäíè÷åñòâó (ÞÀÀÐÑ), è êîòîðûé ñìîæåò
ýôôåêòèâíî âîçãëàâèòü ýêîíîìè÷åñêîå ðàçâèòèå è
èíòåãðàöèþ ðåãèîíà. .
+
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